
1  

 
 

UNITED STATES 
SECURITIES AND EXCHANGE COMMISSION 

Washington, D.C. 20549 
 

FORM C/A 
 

UNDER THE SECURITIES ACT OF 1933 
 
 
(Mark one.) 
 
☐ Form C: Offering Statement 
☐ Form C-U: Progress Update 
☑ Form C/A: Amendment to Offering Statement 

☐ Check box if Amendment is material and investors must reconfirm within five business 
days. 

☐ Form C-AR: Annual Report 
☐ Form C-AR/A: Amendment to Annual Report 
☐ Form C-TR: Termination of Reporting 
 
Explanatory Note: This Amendment No. 1 on Form C/A amends the Form C filed on September 
30, 2026 (File No. 020-37429) to expand the Amount-Based Bonus Shares and Perks disclosure, 
to conform the oversubscription allocation description in “The Offering” to the cover page, and to 
update the Table of Contents page references. No other changes have been made. 
 
Name of issuer 
String Cubed,Inc. 
 
Legal status of issuer 
 
 Form 
 Corporation 
 
 Jurisdiction of Incorporation/Organization 
 Florida 
 
 Date of organization 
 October 3, 2023 
 
Physical address of issuer 
1304 Augusta National Boulevard, Winter Springs, FL 32708-4230 
 
Website of issuer 
www.stringcubed.com 
 
Name of intermediary through which the Offering will be conducted 
DealMaker Securities LLC 
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CIK number of intermediary 
0001872856 
 
SEC file number of intermediary 
008-70756 
 
CRD number, if applicable, of intermediary 
315324 
 
Amount of compensation to be paid to the intermediary, whether as a dollar amount or a 
percentage of the Offering amount, or a good faith estimate if the exact amount is not available 
at the time of the filing, for conducting the Offering, including the amount of referral and any 
other fees associated with the Offering 
  As compensation for the services provided by DealMaker Securities LLC, the Issuer is required 
to pay to DealMaker Securities LLC a fee consisting of an eight percent (8%) cash commission 
based on the dollar amount of Securities sold in the Offering, payable after each successful closing, 
including any intermediary closings, together with the other fees described in the Company’s 
agreement with the Intermediary. 
 
Any other direct or indirect interest in the issuer held by the intermediary, or any arrangement 
for the intermediary to acquire such an interest 
N/A 
 
Name of qualified third party “Escrow Agent” which the Offering will utilize 
Enterprise Bank & Trust 
 
Type of security offered 
Class B Non-Voting Common Stock 
 
Target number of Securities to be offered 
100,000 
 
Price (or method for determining price) 
$0.40 
 
Target offering amount 
$40,000.00 
 
Oversubscriptions accepted: 
☑ Yes 
☐ No 
 
Oversubscriptions will be allocated: 
☐ Pro-rata basis 
  ☐ First-come, first-served basis 
  ☑ Other: at the Company's discretion 
 
Maximum offering amount (if different from target offering amount) 
$5,000,000.00 
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Deadline to reach the target offering amount 
June 1, 2027 
 
NOTE: If the sum of the investment commitments does not equal or exceed the target 
offering amount at the Offering deadline, no Securities will be sold in the Offering, 
investment commitments will be cancelled and committed funds will be returned. 
 
Current number of employees 
1 
 

 Most recent fiscal year-end 
(2025) 

Prior fiscal year-end 
(2024) 

Total Assets $82,998.00 $115,169.00 

Cash & Cash Equivalents $2,844.00 $14,598.00 

Accounts Receivable $0.00 $0.00 

Short-term Debt $11,780.00 $10,992.00 

Long-term Debt $44,070.00 $57,389.00 

Revenues/Sales $7,912.00 $69,350.00 

Cost of Goods Sold $0.00 $0.00 

Taxes Paid $0.00 $0.00 

Net Income -$25,640.00 $46,788.00 

 
The jurisdictions in which the issuer intends to offer the Securities: 
Alabama, Alaska, Arizona, Arkansas, California, Colorado, Connecticut, Delaware, District Of 
Columbia, Florida, Georgia, Guam, Hawaii, Idaho, Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maine, Maryland, Massachusetts, Michigan, Minnesota, Mississippi, Missouri, 
Montana, Nebraska, Nevada, New Hampshire, New Jersey, New Mexico, New York, North 
Carolina, North Dakota, Ohio, Oklahoma, Oregon, Pennsylvania, Puerto Rico, Rhode Island, 
South Carolina, South Dakota, Tennessee, Texas, Utah, Vermont, Virgin Islands, U.S., Virginia, 
Washington, West Virginia, Wisconsin, Wyoming, American Samoa, and Northern Mariana 
Islands 
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October 13, 2026  
 
 

FORM C/A 
 

Up to $5,000,000.00 
 

String Cubed, Inc. 
 

  
Class B Non-Voting Common Stock 

 
This Form C (including the cover page and all exhibits attached hereto, the "Form C") is 

being furnished by String Cubed, Inc., a Florida Corporation (the "Company," as well as references 
to "we," "us," or "our"), to prospective investors for the sole purpose of providing certain 
information about a potential investment in Common Stock of the Company (the "Securities"). 
 

Investors in Securities are sometimes referred to herein as "Purchasers." The Company 
intends to raise at least $40,000.00 and up to $5,000,000.00 from Investors in the offering of 
Securities described in this Form C (this "Offering"). The minimum amount of Securities that can 
be purchased is $500.00 per Investor (which may be waived by the Company, in its sole and 
absolute discretion). The offer made hereby is subject to modification, prior to sale and withdrawal 
at any time. 

 
The rights and obligations of the holders of Securities of the Company are set forth below 

in the section entitled "The Offering and the Securities--The Securities".  In order to purchase 
Securities, a prospective investor must complete the subscription process through the 
Intermediary’s platform, which may be accepted or rejected by the Company, in its sole and 
absolute discretion.  The Company has the right to cancel or rescind its offer to sell the Securities 
at any time and for any reason. The rights and obligations of any Purchasers are captured by processing a 
subscription, and Purchaser must complete the purchase process through our intermediary, DealMaker Securities 
LLC (the “Intermediary”). 
All committed funds will be held in escrow with Enterprise Bank & Trust, a Missouri chartered trust company 
with banking powers (the “Escrow Agent”) until the Target Amount has been met or exceeded and one or more 
closings occur. You may cancel an investment commitment until up to 48 hours prior to the Deadline Date, or 
such earlier time as the Company designates, pursuant to Regulation CF, using the cancellation mechanism 
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provided by the Intermediary. The Intermediary has the ability to reject any investment commitment and may 
cancel or rescind the Company’s offer to sell the Securities at any time for any reason. 
 
Investment Confirmation Process. In order to purchase the Securities, you must make a commitment to 
purchase by completing the subscription process hosted by the Intermediary, including complying with the 
Intermediary’s know your customer (KYC) and anti-money laundering (AML) policies. If an Investor makes an 
investment commitment under a name that is not their legal name, they may be unable to redeem their Security 
indefinitely, and neither the Intermediary nor the Company are required to correct any errors or omissions made 
by the Investor. 
 
Investor funds will be held in escrow with the Escrow Agent until the Target Offering Amount has been met or 
exceeded and one or more closings occur. Investors may cancel an investment commitment until up to 48 hours 
prior to the Offering Deadline, or such earlier time as such earlier time the Company designates pursuant to 
Regulation CF, using the cancellation mechanism provided by the Intermediary. If an investor does not cancel 
an investment commitment before the 48-hour period prior to the Offering Deadline, the funds will be released 
to the issuer upon closing of the offering and the investor will receive securities in exchange for his or her 
investment. 
 
The Company will notify Investors when the Target Offering Amount has been reached. If the Company reaches 
the Target Offering Amount prior to the Offering Deadline, it may close the Offering early provided (i) the 
expedited Offering Deadline must be twenty-one (21) days from the time the Offering opened, (ii) the Company 
must provide at least five (5) business days’ notice prior to the expedited Offering Deadline to the Investors and 
(iii) the Company continues to meet or exceed the Target Offering amount on the date of the expedited Offering 
Deadline. 
 
Investment Cancellations: Investors will have up to 48 hours prior to the end of the offering period to change 
their minds and cancel their investment commitments for any reason. Once the offering period is within 48 hours 
of ending, investors will not be able to cancel for any reason, even if they make a commitment during this period. 
 
Material Changes: Material changes to an offering include but are not limited to: 
A change in minimum offering amount, change in security price, change in management, etc. If an issuing 
company makes a material change to the offering terms or other information disclosed, including a change to 
the offering deadline, investors will be given five business days to reconfirm their investment commitment. If 
investors do not reconfirm, their investment will be cancelled, and the funds will be returned. 
 
Rolling and Early Closings: The Company may elect to undertake rolling closings, or an early closing after it 
has received investment interests for its target offering amount. During a rolling closing, those investors that 
have committed funds will be provided five days’ notice prior to acceptance of their subscriptions, release of 
funds to the company, and issuance of securities to the investors. During this time, the company may continue 
soliciting investors and receiving additional investment commitments. Investors should note that if investors 
have already received their securities, they will not be required to reconfirm upon the filing of a material 
amendment to the Form C. In an early closing, the offering will terminate upon the new target date, which must 
be at least five days from the date of the notice. 
 
Investor Limitations 
Investors are limited in how much they can invest on all crowdfunding offerings during any 12-month period. 
The limitation on how much they can invest depends on their net worth (excluding the value of their primary 
residence) and annual income. If either their annual income or net worth is less than $124,000, then during any 
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12-month period, they can invest up to the greater of either $2,500 or 5% of the greater of their annual income 
or Net worth. If both their annual income and net worth are equal to or more than $124,000, then during any 12-
month period, they can invest up to 10% of annual income or net worth, whichever is greater, but their 
investments cannot exceed $124,000. If the investor is an “accredited investor” as defined under Rule 501 of 
Regulation D under the Securities Act, as amended, no investment limits apply. 
 

The Offering is being made through DealMaker Securities LLC (the "Intermediary"). The 
Intermediary will be entitled to receive a cash-based success fee of 8% of the dollar amount raised 
in the Offering after each successful closing, including any intermediary closings, related to the 
purchase and sale of the Securities. 
 
 

 Price to Investors Service Fees and 
Commissions (1) Net Proceeds 

Minimum 
Individual Purchase 

Amount 
$500.00 $40.00 $460.00 

Aggregate Minimum 
Offering Amount $40,000.00 $3,200.00 $36,800.00 

Aggregate 
Maximum Offering 

Amount 
$5,000,000.00 $400,000.00 $4,600,000.00 

 
(1) This excludes fees to the Company’s advisors, such as attorneys and accountants.  
 
A crowdfunding investment involves risk. You should not invest any funds in this Offering 
unless you can afford to lose your entire investment. In making an investment decision, 
investors must rely on their own examination of the issuer and the terms of the Offering, 
including the merits and risks involved. These Securities have not been recommended or 
approved by any federal or state securities commission or regulatory authority. 
Furthermore, these authorities have not passed upon the accuracy or adequacy of this 
document. The U.S. Securities and Exchange Commission does not pass upon the merits of 
any Securities offered or the terms of the Offering, nor does it pass upon the accuracy or 
completeness of any Offering document or other materials. These Securities are offered 
under an exemption from registration; however, neither the U.S. Securities and Exchange 
Commission nor any state securities authority has made an independent determination that 
these Securities are exempt from registration. The Company filing this Form C for an 
offering in reliance on Section 4(a)(6) of the Securities Act and pursuant to Regulation CF (§ 
227.100 et seq.) must file a report with the Commission annually and post the report on its 
website at www.stringcubed.com no later than 120 days after the end of the Company’s fiscal 
year. The Company may terminate its reporting obligations in the future in accordance with 
Rule 202(b) of Regulation CF (§ 227.202(b)) by 1) being required to file reports under Section 
13(a) or Section 15(d) of the Exchange Act of 1934, as amended, 2) filing at least one annual 
report pursuant to Regulation CF and having fewer than 300 holders of record, 3) filing 
annual reports for three years pursuant to Regulation CF and having assets equal to or less 
than $10,000,000, 4) the repurchase of all the Securities sold in this Offering by the Company 
or another party, or 5) the liquidation or dissolution of the Company.  



7  

The date of this Form C/A is October 13, 2026. 
 
The Company has certified that all of the following statements are TRUE for the Company in 
connection with this Offering: 
 

1) Is organized under, and subject to, the laws of a State or territory of the United States or 
the District of Columbia; 

2) Is not subject to the requirement to file reports pursuant to section 13 or section 15(d) of 
the Securities Exchange Act of 1934 (15 U.S.C. 78m or 78o(d)); 

3) Is not an investment company, as defined in section 3 of the Investment Company Act of 
1940 (15 U.S.C. 80a-3), or excluded from the definition of investment company by section 
3(b) or section 3(c) of that Act (15 U.S.C. 80a-3(b) or 80a-3(c)); 

4) Is not ineligible to offer or sell securities in reliance on section 4(a)(6) of the Securities Act 
(15 U.S.C. 77d(a)(6)) as a result of a disqualification as specified in § 227.503(a); 

5) Has filed with the Commission and provided to investors, to the extent required, any 
ongoing annual reports required by law during the two years immediately preceding the 
filing of this Form C; and 

6) Has a specific business plan, which is not to engage in a merger or acquisition with an 
unidentified company or companies. 

 
THERE ARE SIGNIFICANT RISKS AND UNCERTAINTIES ASSOCIATED WITH AN 
INVESTMENT IN THE COMPANY AND THE SECURITIES. THE SECURITIES OFFERED 
HEREBY ARE NOT PUBLICLY-TRADED AND ARE SUBJECT TO TRANSFER 
RESTRICTIONS. THERE IS NO PUBLIC MARKET FOR THE SECURITIES AND ONE MAY 
NEVER DEVELOP. AN INVESTMENT IN THE COMPANY IS HIGHLY SPECULATIVE. 
THE SECURITIES SHOULD NOT BE PURCHASED BY ANYONE WHO CANNOT BEAR 
THE FINANCIAL RISK OF THIS INVESTMENT FOR AN INDEFINITE PERIOD OF TIME 
AND WHO CANNOT AFFORD THE LOSS OF THEIR ENTIRE INVESTMENT. SEE THE 
SECTION OF THIS FORM C ENTITLED "RISK FACTORS." 
 

  THESE SECURITIES INVOLVE A HIGH DEGREE OF RISK THAT MAY NOT BE 
APPROPRIATE FOR ALL INVESTORS. 

THIS FORM C DOES NOT CONSTITUTE AN OFFER IN ANY JURISDICTION IN 
WHICH AN OFFER IS NOT PERMITTED. 

PRIOR TO CONSUMMATION OF THE PURCHASE AND SALE OF ANY SECURITY 
THE COMPANY WILL AFFORD PROSPECTIVE INVESTORS AN OPPORTUNITY TO ASK 
QUESTIONS OF AND RECEIVE ANSWERS FROM THE COMPANY, AND ITS 
MANAGEMENT  CONCERNING THE TERMS AND CONDITIONS OF THIS OFFERING 
AND THE COMPANY.  NO SOURCE OTHER THAN THE INTERMEDIARY HAS BEEN 
AUTHORIZED TO GIVE ANY INFORMATION OR MAKE ANY REPRESENTATIONS 
OTHER THAN THOSE CONTAINED IN THIS FORM C, AND IF GIVEN OR MADE BY ANY 
OTHER SUCH PERSON OR ENTITY, SUCH INFORMATION MUST NOT BE RELIED ON 
AS HAVING BEEN AUTHORIZED BY THE COMPANY.  

PROSPECTIVE INVESTORS ARE NOT TO CONSTRUE THE CONTENTS OF THIS 
FORM C AS LEGAL, ACCOUNTING OR TAX ADVICE OR AS INFORMATION 
NECESSARILY APPLICABLE TO EACH PROSPECTIVE INVESTOR’S PARTICULAR 
FINANCIAL SITUATION.  EACH INVESTOR SHOULD CONSULT HIS OR HER OWN 
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FINANCIAL ADVISER, COUNSEL AND ACCOUNTANT AS TO LEGAL, TAX AND 
RELATED MATTERS CONCERNING HIS OR HER INVESTMENT. 

THE SECURITIES OFFERED HEREBY WILL HAVE TRANSFER RESTRICTIONS. 
NO SECURITIES MAY BE PLEDGED, TRANSFERRED, RESOLD OR OTHERWISE 
DISPOSED OF BY ANY INVESTOR EXCEPT PURSUANT TO RULE 501 OF REGULATION 
CF. INVESTORS SHOULD BE AWARE THAT THEY WILL BE REQUIRED TO BEAR THE 
FINANCIAL RISKS OF THIS INVESTMENT FOR AN INDEFINITE PERIOD OF TIME. 

  
NASAA UNIFORM LEGEND 

 
IN MAKING AN INVESTMENT DECISION INVESTORS MUST RELY ON THEIR 

OWN EXAMINATION OF THE  PERSON  OR  ENTITY  ISSUING  THE  SECURITIES  AND  
THE  TERMS  OF  THE  OFFERING, INCLUDING THE MERITS AND RISKS INVOLVED. 
  

THESE SECURITIES HAVE NOT BEEN RECOMMENDED BY ANY FEDERAL OR 
STATE SECURITIES COMMISSION OR REGULATORY AUTHORITY. FURTHERMORE, 
THE FOREGOING AUTHORITIES HAVE NOT CONFIRMED THE ACCURACY OR 
DETERMINED THE ADEQUACY OF THIS DOCUMENT. ANY REPRESENTATION TO THE 
CONTRARY IS A CRIMINAL OFFENSE. 
  

 
SPECIAL NOTICE TO FOREIGN INVESTORS 

 
IF THE INVESTOR LIVES OUTSIDE THE UNITED STATES, IT IS THE INVESTOR’S 

RESPONSIBILITY TO FULLY OBSERVE THE LAWS OF ANY RELEVANT TERRITORY 
OR JURISDICTION OUTSIDE THE UNITED STATES IN CONNECTION WITH ANY 
PURCHASE OF THE SECURITIES, INCLUDING OBTAINING REQUIRED 
GOVERNMENTAL OR OTHER CONSENTS OR OBSERVING ANY OTHER REQUIRED 
LEGAL OR OTHER FORMALITIES. THE COMPANY RESERVES THE RIGHT TO DENY 
THE PURCHASE OF THE SECURITIES BY ANY FOREIGN INVESTOR. 

 
SPECIAL NOTICE TO CANADIAN INVESTORS 

 
IF THE INVESTOR LIVES WITHIN CANADA, IT IS THE INVESTOR’S 

RESPONSIBILITY TO FULLY OBSERVE THE LAWS OF A CANADA, SPECIFICALLY 
WITH REGARD TO THE TRANSFER AND RESALE OF ANY SECURITIES ACQUIRED IN 
THIS OFFERING. 
 

 
NOTICE REGARDING ESCROW AGENT 

 
ENTERPRISE BANK & TRUST, THE ESCROW AGENT SERVICING THE 

OFFERING, HAS NOT INVESTIGATED THE DESIRABILITY OR ADVISABILITY OF AN 
INVESTMENT IN THIS OFFERING OR THE SECURITIES OFFERED HEREIN. THE 
ESCROW AGENT MAKES NO REPRESENTATIONS, WARRANTIES, ENDORSEMENTS, 
OR JUDGEMENT ON THE MERITS OF THE OFFERING OR THE SECURITIES OFFERED 
HEREIN. THE ESCROW AGENT’S CONNECTION TO THE OFFERING IS SOLELY FOR 
THE LIMITED PURPOSES OF ACTING AS A SERVICE PROVIDER. 
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Forward Looking Statement Disclosure 
 
This Form C and any documents incorporated by reference herein or therein contain 

forward-looking statements and are subject to risks and uncertainties. All statements other than 
statements of historical fact or relating to present facts or current conditions included in this Form 
C are forward-looking statements. Forward-looking statements give the Company’s current 
reasonable expectations and projections relating to its financial condition, results of operations, 
plans, objectives, future performance and business. You can identify forward-looking statements 
by the fact that they do not relate strictly to historical or current facts. These statements may 
include words such as "anticipate," "estimate," "expect," "project," "plan," "intend," "believe," 
"may," "should," "can have," "likely" and other words and terms of similar meaning in connection 
with any discussion of the timing or nature of future operating or financial performance or other 
events. 

 
The forward-looking statements contained in this Form C and any documents incorporated 

by reference herein or therein are based on reasonable assumptions the Company has made in 
light of its industry experience, perceptions of historical trends, current conditions, expected future 
developments and other factors it believes are appropriate under the circumstances. As you read 
and consider this Form C, you should understand that these statements are not guarantees of 
performance or results. They involve risks, uncertainties (many of which are beyond the 
Company’s control) and assumptions. Although the Company believes that these forward-looking 
statements are based on reasonable assumptions, you should be aware that many factors could 
affect its actual operating and financial performance and cause its performance to differ 
materially from the performance anticipated in the forward-looking statements. Should one or 
more of these risks or uncertainties materialize, or should any of these assumptions prove incorrect 
or change, the Company’s actual operating and financial performance may vary in material 
respects from the performance projected in these forward-looking statements. 

 
Any forward-looking statement made by the Company in this Form C or any documents 

incorporated by reference herein or therein speaks only as of the date of this Form C. Factors or 
events that could cause our actual operating and financial performance to differ may emerge from 
time to time, and it is not possible for the Company to predict all of them. The Company undertakes 
no obligation to update any forward-looking statement, whether as a result of new information, 
future developments or otherwise, except as may be required by law. 
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ONGOING REPORTING 
 
The Company will file a report electronically with the Securities & Exchange Commission 
annually and post the report on its website, no later than 120 days after the end of the Company’s 
fiscal year. 
 
Once posted, the annual report may be found on the Company’s website at: www.stringcubed.com 
 
The Company must continue to comply with the ongoing reporting requirements until: 

1) the Company is required to file reports under Section 13(a) or Section 15(d) of the 
Exchange Act; 

2) the Company has filed at least three annual reports pursuant to Regulation CF and has total 
assets that do not exceed $10,000,000; 

3) the Company has filed at least one annual report pursuant to Regulation CF and has fewer 
than 300 holders of record; 
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4) the Company or another party repurchases all of the Securities issued in reliance on Section 
4(a)(6) of the Securities Act, including any payment in full of debt securities or any 
complete redemption of redeemable securities; or 

5) the Company liquidates or dissolves its business in accordance with state law. 
 
 
 
About this Form C 

 
You should rely only on the information contained in this Form C. We have not authorized anyone 
to provide you with information different from that contained in this Form C. We are offering to 
sell, and seeking offers to buy the Securities only in jurisdictions where offers and sales are 
permitted. You should assume that the information contained in this Form C is accurate only as of 
the date of this Form C, regardless of the time of delivery of this Form C or of any sale of Securities. 
Our business, financial condition, results of operations, and prospects may have changed since that 
date. 
 
Statements contained herein as to the content of any agreements or other document are summaries 
and, therefore, are necessarily selective and incomplete and are qualified in their entirety by the 
actual agreements or other documents. The Company will provide the opportunity to ask questions 
of and receive answers from the Company’s management concerning the terms and conditions of 
the Offering, the Company or any other relevant matters and any additional reasonable information 
to any prospective Investor prior to the consummation of the sale of the Securities. 
 
This Form C does not purport to contain all of the information that may be required to evaluate the 
Offering, and any recipient hereof should conduct its own independent analysis. The statements of 
the Company contained herein are based on information believed to be reliable. No warranty can 
be made as to the accuracy of such information or that circumstances have not changed since the 
date of this Form C. The Company does not expect to update or otherwise revise this Form C or 
other materials supplied herewith. The delivery of this Form C at any time does not imply that the 
information contained herein is correct as of any time subsequent to the date of this Form C. This 
Form C is submitted in connection with the Offering described herein and may not be reproduced 
or used for any other purpose. 
 
SUMMARY  
 
The following summary is qualified in its entirety by more detailed information that may appear 
elsewhere in this Form C and the Exhibits hereto. Each prospective Investor is urged to read this 
Form C and the Exhibits hereto in their entirety.  
 
String Cubed, Inc., (the "Company") is a Florida Corporation, formed on October 3, 2023.  
 
The Company is located at 1304 Augusta National Boulevard, Winter Springs, FL 32708-4230. 
 
The Company’s website is www.stringcubed.com. 
 
The information available on or through our website is not a part of this Form C. In making an 
investment decision with respect to our Securities, you should only consider the information 
contained in this Form C.  
 
The Business  
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  String Cubed, Inc. is an analog computing and advanced materials company. The Company 
designs and develops analog computing technologies, including the Manifester, an analog-
automated fabrication device, and the functional-filament algorithms and functional printed 
objects associated with it, together with functional 3D-printing materials such as the TimeMass 
filament line it develops for Timeplast, Inc. Under the Master Collaboration, Confirmation, 
Exclusive License, Manufacturing and Supply Agreement with Timeplast described in this Form 
C, the Company serves as the exclusive manufacturer of Manifester hardware, sold to Timeplast 
at documented cost plus a 30% share of net hardware profit, receives a fixed monthly filament-
development fee, and is entitled to 70% of Manifester Object Store receipts for objects the 
Company develops, while Timeplast commercializes the Manifester and its materials. Outside that 
exclusive license, the Company intends to develop and sell its own analog-computing products 
through its planned online store at stringcubed.com. The Company’s revenue to date has consisted 
entirely of development fees from Timeplast, and its operations have otherwise been funded 
personally by its founder. 
 
The Offering  
 

Minimum amount of Class B Non-Voting 
Common Stock being offered 100,000 

Total Class B Non-Voting Common Stock 
outstanding after Offering (if minimum 

amount reached) 
100,000 

Maximum amount of Class B Non-Voting 
Common Stock 12,500,000 

Total Class B Non-Voting Common Stock 
outstanding after Offering (if maximum 

amount reached) 
12,500,000 

Purchase price per Security $0.40  

Minimum investment amount per investor $500.00 

Offering deadline June 1, 2027 

Use of proceeds See the description of the use of proceeds on 
page 30 hereof. 

Voting Rights  See the description of the voting rights on 
page 37 hereof.  

 
The price of the Securities has been determined by the Company and does not necessarily bear any 
relationship to the assets, book value, or potential earnings of the Company or any other recognized 
criteria or value. 
 
RISK FACTORS  
Our valuation and our offering price have been established internally and are difficult to 
assess.  The Company has set the price of its Class B Non-Voting Common Stock at $0.40 per 
share. Valuations for companies at this stage are generally purely speculative. The 
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Company’s valuation has not been validated by any independent third party and was 
determined internally by management; it is not based on the Company’s book value, assets, 
potential earnings or any other recognized valuation criteria, and it may bear no relationship 
to the value that the Securities may have in any future market, if one develops. Investors 
should not rely on the offering price as an indication of the Company’s value. 
 
Risks Related to the Company’s Business and Industry  
 
Substantially all of the Company’s revenue to date has come from, and its near-term revenue is 
expected to come from, a single related-party counterparty, Timeplast, Inc.  
Timeplast, an affiliate of the Founder, accounted for 100% of the Company’s revenue in fiscal 
2024 ($69,350) and fiscal 2025 ($7,912), and the Company’s business plan projects that near-term 
revenue will continue to be generated principally through the Timeplast relationship. The loss of, 
or any reduction in, Timeplast’s business — including Timeplast’s discontinuation of the monthly 
development arrangement, which either party may end on thirty (30) days’ notice — would 
materially and adversely affect the Company’s revenue, and the Company may be unable to 
replace that revenue because of the exclusivity provisions described below.   
 
The Company has exclusively and perpetually licensed its Manifester technologies to Timeplast 
and can never commercialize them through any other partner.  
Under the Master Agreement, the Company granted Timeplast an exclusive, perpetual, worldwide 
license to all Manifester-related technologies and covenanted never to license those technologies 
to any other company. Timeplast is the exclusive seller of the Manifester and the sole and exclusive 
supplier of all Manifester materials, and retains 100% of materials revenue — the recurring 
“consumables” economics of the Manifester program — which the Company has irrevocably 
waived. The Company’s participation in the program is limited to the fixed monthly development 
fee, manufacturing Manifester hardware at documented cost plus 30% of net hardware profit, and 
70% of Manifester Object Store receipts for objects the Company itself develops. If the Manifester 
program underperforms, or if Timeplast fails to commercialize it effectively, the Company has no 
contractual right to reclaim or re-license the technology except upon a bankruptcy event of 
Timeplast.  
 
The Master Agreement is perpetual and cannot be terminated even for breach.  
Neither party may terminate the Master Agreement for convenience or for breach; the Company’s 
remedies for a Timeplast breach are limited to damages and injunctive relief, and the licensed 
technology reverts to the Company only upon a bankruptcy event of Timeplast. As a result, the 
Company could remain bound to an underperforming or breaching counterparty indefinitely.  
 
Timeplast’s ability to perform depends on its own financial condition, which raises substantial 
doubt about its ability to continue as a going concern.  
Timeplast is itself an early-stage company that has reported recurring operating losses, and its 
audited financial statements disclose substantial doubt about its ability to continue as a going 
concern. Timeplast’s ability to continue paying the monthly development fee, to fund Manifester 
commercialization and to perform its other obligations to the Company depends on Timeplast’s 
own fundraising and operating results, which are outside the Company’s control. If Timeplast 
becomes insolvent, the Company’s technology would revert to it, but the Company could lose 
accrued receivables and its principal source of near-term revenue, and the value of the reverted 
technology after a failed commercialization effort may be impaired. Please refer to the 
“Transactions with Related Persons and Conflicts of Interest” section of this Form C. 
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The Founder stands on both sides of every transaction between the Company and Timeplast, 
and the Company has no independent directors.  
Manuel Rendon is the founder, Chief Executive Officer, sole director and sole shareholder of the 
Company and the founder, President and Chief Executive Officer, and sole director of Timeplast. 
There is no disinterested director at either company to review transactions between them, and 
holders of the securities offered hereby will have no voting power to elect directors or approve 
related-party transactions. Although the Master Agreement requires conflict disclosure, board and 
shareholder approval at each company, and documentation of the market basis of its pricing, these 
procedures do not eliminate the conflict, and the terms of the Company’s arrangements with 
Timeplast were not negotiated at arm’s length and may be less favorable to the Company than 
terms available from unaffiliated third parties.  Please see the section of this Form C entitled 
"Transactions with Related Persons and Conflicts of Interest" for further details. 
 
 
The Founder’s time and future opportunities are divided between two companies.  
Mr. Rendon is the Company’s main employee and also leads Timeplast. Demands on his time from 
Timeplast — including Timeplast’s own securities offerings and SEC correspondence — may 
reduce the time he devotes to the Company. Future business opportunities in fields adjacent to 
both companies will be allocated by Mr. Rendon, whose interests in the two companies differ. 
 
Related-party revenue may attract heightened regulatory and investor scrutiny.  
Because the Company’s historical and near-term revenue derives from an affiliate of the Founder, 
regulators, the intermediary or investors may scrutinize whether that revenue reflects market 
pricing, which could delay or complicate this Offering or future offerings by either company. The 
Company and Timeplast are each required under the Master Agreement to describe the relationship 
accurately in their respective offering materials, and any inconsistency between the two 
companies’ disclosures could itself draw regulatory comment. 
 
 
Competition from different angles. 
We face competition with respect to any products that we may seek to develop or commercialize 
in the future. Our competitors include major companies worldwide like Bambu Labs. Many of our 
competitors have significantly greater financial, technical and human resources than we have and 
superior expertise in research and development and marketing approved and thus may be better 
equipped than us to develop and commercialize products and services. These competitors also 
compete with us in recruiting and retaining qualified personnel and acquiring technologies. 
Smaller or early stage companies may also prove to be significant competitors, particularly through 
collaborative arrangements with large and established companies. Accordingly, our competitors 
may commercialize products more rapidly or effectively than we are able to, which would 
adversely affect our competitive position, the likelihood that our products or services will achieve 
initial market acceptance and our ability to generate meaningful additional revenues from our 
products. 
 
Dependency on a global market and suppliers. 
We depend on these suppliers and subcontractors to meet our contractual obligations to our 
customers and conduct our operations. Our ability to meet our obligations to our customers may 
be adversely affected if suppliers or subcontractors do not provide the agreed-upon supplies or 
perform the agreed-upon services in compliance with customer requirements and in a timely and 
cost-effective manner. Likewise, the quality of our products may be adversely impacted if 
companies to whom we delegate manufacture of major components or subsystems for our 
products, or from whom we acquire such items, do not provide raw materials, major components, 
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basic ingredients and subsystems, which meet required specifications and perform to our and our 
customers’ expectations. Our suppliers may be less likely than us to be able to quickly recover 
from natural disasters and other events beyond their control and may be subject to additional risks 
such as financial problems that limit their ability to conduct their operations. The risk of these 
adverse effects may be greater in circumstances where we rely on only one or two subcontractors 
or suppliers for a particular raw material, component, basic ingredient and/or subsystem. 
 
Reliance on a limited number of specialized service providers. 
In certain instances, we rely on single or limited service providers and outsourcing vendors around 
the world because the relationship is advantageous due to quality, price, or lack of alternative 
sources. If production or service was interrupted and we were not able to find alternate third-party 
providers, we could experience disruptions in manufacturing and operations including product 
shortages, higher freight costs and re-engineering costs. If outsourcing services are interrupted or 
not performed or the performance is poor, this could impact our ability to process, record and 
report transactions with our customers and other constituents. Such interruptions in the provision 
of supplies and/or services could result in our inability to meet customer demand, damage our 
reputation and customer relationships and adversely affect our business. 
 
Lack of long-standing commercial relationships. 
We obtain these materials from a limited number of vendors, some of which do not have a long 
operating history, or which may not be able to continue to supply the equipment and services we 
desire. Some of our hardware, software and operational support vendors represent our sole source 
of supply or have, either through contract or as a result of intellectual property rights, a position of 
some exclusivity. If demand exceeds these vendors’ capacity or if these vendors experience 
operating or financial difficulties or are otherwise unable to provide the equipment or services we 
need in a timely manner, at our specifications and at reasonable prices, our ability to provide some 
services might be materially adversely affected, or the need to procure or develop alternative 
sources of the affected materials or services might delay our ability to serve our customers. These 
events could materially and adversely affect our ability to retain and attract customers, and have a 
material negative impact on our operations, business, financial results and financial condition. 
 
Potential defects, product failures, and safety alerts. 
Defects or failures in our 3D printing materials, hardware, or software products could lead to 
product recalls, safety alerts, or voluntary market withdrawals. Any product recall would result in 
significant operational costs, lost sales, and negative publicity. Furthermore, personal injury or 
property damage resulting from the operation of our products or equipment could subject us to 
costly product liability claims exceeding our insurance coverage.  
 
Our international operations could be affected by currency fluctuations, capital and exchange 
controls, expropriation and other restrictive government actions, changes in intellectual 
property legal protections and remedies, trade regulations and procedures and actions affecting 
approval, production, pricing, and marketing of, reimbursement for and access to our products, 
as well as by political unrest, unstable governments and legal systems and inter-governmental 
disputes. 
Any of these changes could adversely affect our business. Many emerging markets have 
experienced growth rates in excess of the world’s largest markets, leading to an increased 
contribution to the industry’s global performance. There is no assurance that these countries will 
continue to sustain these growth rates. In addition, some emerging market countries may be 
particularly vulnerable to periods of financial instability or significant currency fluctuations or 
may have limited resources for healthcare spending, which can adversely affect our results. 
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We are required to comply with various import laws and export control and economic sanctions 
laws, which may affect our transactions with certain customers, business partners and other 
persons and dealings between our employees and subsidiaries. 
In certain circumstances, export control and economic sanctions regulations may prohibit the 
export of certain products, services and technologies. In other circumstances, we may be required 
to obtain an export license before exporting the controlled item. Compliance with the various 
import laws that apply to our businesses can restrict our access to, and increase the cost of 
obtaining, certain products and at times can interrupt our supply of imported inventory. 
 
The Company’s success depends on the experience and skill of the board of directors, its 
executive officers and key employees. 
In particular, the Company is dependent on Manuel Rendon who is the CEO of the Company. The 
Company has entered into, or intends to enter into, employment agreements with Manuel Rendon 
although there can be no assurance that it will do so or that they will continue to be employed by 
the Company for a particular period of time. The loss of Manuel Rendon or any member of the 
board of directors or executive officer could harm the Company’s business, financial condition, 
cash flow and results of operations. 
 
We rely on various intellectual property rights, including patents and trademarks in order to 
operate our business. 
Such intellectual property rights, however, may not be sufficiently broad or otherwise may not 
provide us a significant competitive advantage. In addition, the steps that we have taken to 
maintain and protect our intellectual property may not prevent it from being challenged, 
invalidated, circumvented or designed-around, particularly in countries where intellectual property 
rights are not highly developed or protected. In some circumstances, enforcement may not be 
available to us because an infringer has a dominant intellectual property position or for other 
business reasons, or countries may require compulsory licensing of our intellectual property. Our 
failure to obtain or maintain intellectual property rights that convey competitive advantage, 
adequately protect our intellectual property or detect or prevent circumvention or unauthorized use 
of such property, could adversely impact our competitive position and results of operations. We 
also rely on nondisclosure and noncompetition agreements with employees, consultants and other 
parties to protect, in part, trade secrets and other proprietary rights. There can be no assurance that 
these agreements will adequately protect our trade secrets and other proprietary rights and will not 
be breached, that we will have adequate remedies for any breach, that others will not independently 
develop substantially equivalent proprietary information or that third parties will not otherwise 
gain access to our trade secrets or other proprietary rights. 
 
As we expand our business, protecting our intellectual property will become increasingly 
important. The protective steps we have taken may be inadequate to deter our competitors from 
using our proprietary information. In order to protect or enforce our patent rights, we may be 
required to initiate litigation against third parties, such as infringement lawsuits. Also, these third 
parties may assert claims against us with or without provocation. These lawsuits could be 
expensive, take significant time and could divert management’s attention from other business 
concerns. The law relating to the scope and validity of claims in the technology field in which we 
operate is still evolving and, consequently, intellectual property positions in our industry are 
generally uncertain. We cannot assure you that we will prevail in any of these potential suits or 
that the damages or other remedies awarded, if any, would be commercially valuable. 
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From time to time, third parties may claim that one or more of our products or services infringe 
their intellectual property rights. 
Any dispute or litigation regarding patents or other intellectual property could be costly and time-
consuming due to the complexity of our technology and the uncertainty of intellectual property 
litigation and could divert our management and key personnel from our business operations. A 
claim of intellectual property infringement could force us to enter into a costly or restrictive license 
agreement, which might not be available under acceptable terms or at all, could require us to 
redesign our products, which would be costly and time-consuming, and/or could subject us to an 
injunction against development and sale of certain of our products or services. We may have to 
pay substantial damages, including damages for past infringement if it is ultimately determined 
that our products infringe on a third party’s proprietary right. Even if these claims are without 
merit, defending a lawsuit takes significant time, may be expensive and may divert management’s 
attention from other business concerns. Any public announcements related to litigation or 
interference proceedings initiated or threatened against us could cause our business to be harmed. 
Our intellectual property portfolio may not be useful in asserting a counterclaim, or negotiating a 
license, in response to a claim of intellectual property infringement. In certain of our businesses, 
we rely on third party intellectual property licenses, and we cannot ensure that these licenses will 
be available to us in the future on favorable terms or at all. 
 
 
The amount of capital the Company is attempting to raise in this Offering is not enough to 
sustain the Company’s current business plan. 
In order to achieve the Company’s near and long-term goals, the Company will need to procure 
funds in addition to the amount raised in the Offering. There is no guarantee the Company will be 
able to raise such funds on acceptable terms or at all. If we are not able to raise sufficient capital 
in the future, we will not be able to execute our business plan, our continued operations will be in 
jeopardy and we may be forced to cease operations and sell or otherwise transfer all or substantially 
all of our remaining assets, which could cause an Investor to lose all or a portion of his or her 
investment. 
 
 
Although dependent on certain key personnel, the Company does not have any key man life 
insurance policies on any such people. 
The Company is dependent on Manuel Rendon in order to conduct its operations and execute its 
business plan, however, the Company has not purchased any insurance policies with respect to 
those individuals in the event of their death or disability. Therefore, if Manuel Rendon dies or 
becomes disabled, the Company will not receive any compensation to assist with such absence. 
The loss of such person could negatively affect the Company and its operations. 
 
 
We are subject to income taxes as well as non-income based taxes, such as payroll, sales, use, 
value-added, net worth, property and goods and services taxes, in both the U.S. and various 
foreign jurisdictions. 
Significant judgment is required in determining our provision for income taxes and other tax 
liabilities. In the ordinary course of our business, there are many transactions and calculations 
where the ultimate tax determination is uncertain. Although we believe that our tax estimates are 
reasonable: (i) there is no assurance that the final determination of tax audits or tax disputes will 
not be different from what is reflected in our income tax provisions, expense amounts for non-
income based taxes and accruals and (ii) any material differences could have an adverse effect on 
our financial position and results of operations in the period or periods for which determination is 
made. 
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We are not subject to Sarbanes-Oxley regulations and lack the financial controls and safeguards 
required of public companies. 
We do not have the internal infrastructure necessary, and are not required, to complete an 
attestation about our financial controls that would be required under Section 404 of the Sarbanes-
Oxley Act of 2002. There can be no assurance that there are no significant deficiencies or material 
weaknesses in the quality of our financial controls. We expect to incur additional expenses and 
diversion of management’s time if and when it becomes necessary to perform the system and 
process evaluation, testing and remediation required in order to comply with the management 
certification and auditor attestation requirements. 
 
 
The Company has indicated that it has engaged in certain transactions with related persons. 
Please see the section of this Form C entitled "Transactions with Related Persons and Conflicts of 
Interest" for further details. 
 
Risks related to public health emergencies, epidemics, and global health outbreaks. 
Our business, financial condition, and operational results could be materially and adversely 
affected by global health emergencies, disease outbreaks, or public health crises. Such occurrences 
may cause widespread disruptions to global supply chains, international trade, and commercial 
activity. Disruptive impacts could include temporary closures of primary or supplier facilities, 
shipment delays for critical raw materials, restrictions on international travel, labor shortages due 
to employee or vendor illness/quarantine, and broader macroeconomic downturns that depress 
demand for our products. The ultimate extent of any future public health crisis on our financial 
performance will depend on unpredictable future developments, including the geographic scope, 
severity, and duration of the outbreak, as well as government-mandated containment measures.  
 
Changes in raw material and manufacturing input prices could adversely affect our business 
and results of operations. 
Because pricing for the majority of our cellulose specialty fibers customers is set annually, we 
typically have very limited ability to pass along fluctuations in costs to customers after pricing has 
been established. Raw material costs and energy, such as chemicals, are a significant operating 
expense. The cost of raw materials and energy can be volatile and are susceptible to rapid and 
substantial increases due to factors beyond our control, such as changing economic conditions, 
political unrest, instability in energy-producing nations, and supply and demand considerations. 
For example, a key manufacturing input, has historically had significant price volatility. Price 
increases and general volatility could adversely affect our business and results of operations. 
 
 
Failure to develop new products and production technologies or to implement productivity and 
cost reduction initiatives successfully may harm our competitive position. 
We depend significantly on the development of commercially viable new products, product grades 
and applications, as well as process technologies, free of any legal restrictions. If we are 
unsuccessful in developing new products, applications and production processes in the future, our 
competitive position and results of operations may be negatively affected. However, as we invest 
in new technology, we face the risk of unanticipated operational or commercialization difficulties, 
including an inability to obtain necessary permits or governmental approvals, the development of 
competing technologies, failure of facilities or processes to operate in accordance with 
specifications or expectations, construction delays, cost over-runs, the unavailability of financing, 
required materials or equipment and various other factors. Likewise, we have undertaken and are 
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continuing to undertake initiatives to improve productivity and performance and to generate cost 
savings. These initiatives may not be completed or beneficial or the estimated cost savings from 
such activities may not be realized. 
 
 
Product liability claims could adversely impact our business and reputation. 
Our business exposes us to potential product liability risk, as well as warranty and recall claims 
that are inherent in the design, manufacture, sale and use of our products. We sell products in 
industries such as the 3D printing space, where the impact of product liability risk is high. In the 
event our products actually or allegedly fail to perform as expected and we are subject to such 
claims above the amount of insurance coverage, outside the scope of our coverage, or for which 
we do not have coverage, our results of operations, as well as our reputation, could be adversely 
affected. Our products may be subject to recall for performance or safety-related issues. Product 
recalls subject us to harm to our reputation, loss of current and future customers, reduced revenue 
and product recall costs. Product recall costs are incurred when we, either voluntarily or 
involuntarily, recall a product through a formal campaign to solicit the return of specific products 
due to a known or suspected performance issue. Any significant product recalls could have an 
adverse effect on our business and results of operations. 
 
 
We may incur additional expenses and delays due to technical problems or other interruptions 
at our manufacturing facilities. 
Disruptions in operations due to technical problems or other interruptions such as floods or fire 
would adversely affect the manufacturing capacity of our facilities. Such interruptions could cause 
delays in production and cause us to incur additional expenses such as charges for expedited 
deliveries for products that are delayed. Additionally, our customers have the ability to cancel 
purchase orders in the event of any delays in production and may decrease future orders if delays 
are persistent. Additionally, to the extent that such disruptions do not result from damage to our 
physical property, these may not be covered by our business interruption insurance. Any such 
disruptions may adversely affect our business and results of operations. 
 
 
Any disruption in our information systems could disrupt our operations and would be adverse 
to our business and results of operations. 
We depend on various information systems to support our customers’ requirements and to 
successfully manage our business, including managing orders, supplies, accounting controls and 
payroll. Any inability to successfully manage the procurement, development, implementation or 
execution of our information systems and back-up systems, including matters related to system 
security, reliability, performance and access, as well as any inability of these systems to fulfill their 
intended purpose within our business, could have an adverse effect on our business and results of 
operations. Such disruptions may not be covered by our business interruption insurance. 
 
 
The potential impact of failing to deliver products on time could increase the cost of our 
products. 
In most instances, we guarantee that we will deliver a product by a scheduled date. If we 
subsequently fail to deliver the product as scheduled, we may be held responsible for cost impacts 
and/or other damages resulting from any delay. To the extent that these failures to deliver occur, 
the total damages for which we could be liable could significantly increase the cost of the products; 
as such, we could experience reduced profits or, in some cases, a loss for that contract. 
Additionally, failure to deliver products on time could result in damage to customer relationships, 
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the potential loss of customers, and reputational damage which could impair our ability to attract 
new customers. 
 
 
Many of our customers do not commit to long-term production schedules, which makes it 
difficult for us to schedule production accurately and achieve maximum efficiency of our 
manufacturing capacity. 
Many of our customers do not commit to firm production schedules and we continue to experience 
reduced lead-times in customer orders. Additionally, customers may change production quantities 
or delay production with little lead-time or advance notice. Therefore, we rely on and plan our 
production and inventory levels based on our customers’ advance orders, commitments or 
forecasts, as well as our internal assessments and forecasts of customer demand. The variations in 
volume and timing of sales make it difficult to schedule production and optimize utilization of 
manufacturing capacity. This uncertainty may require us to increase staffing and incur other 
expenses in order to meet an unexpected increase in customer demand, potentially placing a 
significant burden on our resources. Additionally, an inability to respond to such increases may 
cause customer dissatisfaction, which may negatively affect our customers’ relationships. 
 
Further, in order to secure sufficient production scale, we may make capital investments in advance 
of anticipated customer demand. Such investments may lead to low utilization levels if customer 
demand forecasts change and we are unable to utilize the additional capacity. Additionally, we 
order materials and components based on customer forecasts and orders and suppliers may require 
us to purchase materials and components in minimum quantities that exceed customer 
requirements, which may have an adverse impact on our results of operations. Such order 
fluctuations and deferrals may have an adverse effect on our business and results of operations. 
 
The seasonality of our business places increased strain on our operations. 
A disproportionate amount of our sales normally occurs during our fourth quarter. If we do not 
stock or are otherwise unable to source products sufficient to meet customer demand, our business 
would be adversely affected. If we liquidate products, as we have in the past, we may be required 
to take significant inventory markdowns or write-offs, which could reduce profits. We may 
experience an increase in our shipping cost due to complimentary upgrades, split-shipments, and 
additional long-zone shipments necessary to ensure timely delivery for the holiday season. If too 
many customers access our website within a short period of time due to increased holiday demand, 
we may experience system interruptions that make our website unavailable or prevent us from 
efficiently fulfilling orders, which may reduce the volume of goods we sell and the attractiveness 
of our products and services. In addition, we may be unable to adequately staff our fulfillment and 
customer service centers during peak periods, and delivery services and other fulfillment 
companies and customer service providers may be unable to meet the seasonal demand. 
 
Failure to execute our inventory management process could adversely affect our business. 
 
 
Our business could suffer if we are unsuccessful in making, integrating, and maintaining 
commercial agreements, strategic alliances, and other business relationships. 
We provide e-commerce and other services to businesses through commercial agreements, 
strategic alliances, and business relationships. Under these agreements, we enable sellers to offer 
products or services through our websites. These arrangements are complex and require substantial 
infrastructure capacity, personnel, and other resource commitments, which may limit the amount 
of business we can service. We may not be able to implement, maintain, and develop the 
components of these commercial relationships, which may include web services, fulfillment, 
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customer service, inventory management, tax collection, payment processing, hardware, content, 
and third-party software, and engaging third parties to perform services. The amount of 
compensation we receive under certain of our commercial agreements is partially dependent on 
the volume of the other company’s sales. Therefore, if the other company’s offering is not 
successful, the compensation we receive may be lower than expected or the agreement may be 
terminated. Moreover, we may not be able to enter into additional commercial relationships and 
strategic alliances on favorable terms. We also may be subject to claims from businesses to which 
we provide these services if we are unsuccessful in implementing, maintaining, or developing these 
services. 
 
As our agreements terminate, we may be unable to renew or replace these agreements on 
comparable terms, or at all. We may in the future enter into amendments on less favorable terms 
or encounter parties that have difficulty meeting their contractual obligations to us, which could 
adversely affect our operating results. 
 
Our present and future e-commerce services agreements, other commercial agreements, and 
strategic alliances create additional risks such as disruption of our ongoing business, including loss 
of management focus on existing businesses; impairment of other relationships; variability in 
revenue and income from entering into, amending, or terminating such agreements or 
relationships; and difficulty integrating under the commercial agreements. 
 
 
Our business may be adversely affected by catastrophic events and extreme or unseasonable 
weather conditions. 
Unforeseen events, including war, terrorism and other international conflicts, public health issues 
and natural disasters such as earthquakes, hurricanes or tornadoes, whether occurring in the United 
States or abroad, could disrupt our supply chain operations, international trade or result in political 
or economic instability. Any of the foregoing events could result in property losses, reduce demand 
for our products or make it difficult or impossible to obtain merchandise from our suppliers. 
 
 
Decreases in discretionary consumer spending may have an adverse effect on us. 
A substantial portion of the products and services we offer are products or services that consumers 
may view as discretionary items rather than necessities. As a result, our results of operations are 
sensitive to changes in macroeconomic conditions that impact consumer spending, including 
discretionary spending. Difficult macroeconomic conditions, particularly high levels of 
unemployment, also impact our customers’ ability to obtain consumer credit. Other factors, 
including consumer confidence, employment levels, interest rates, tax rates, consumer debt levels, 
and fuel and energy costs could reduce consumer spending or change consumer purchasing habits. 
Slowdowns in the U.S. or global economy, or an uncertain economic outlook, could adversely 
affect consumer spending habits and our results of operations. 
 
If we do not continue to source new products, our ability to compete will be undermined, and 
we may be unable to implement our business plan. 
Our ability to compete in the direct marketing industry and to expand into the traditional retail 
environment depends to a great extent on our ability to develop or acquire new innovative products 
under particular brands and to complement these products with related families of products under 
those brands.  If we do not source new products as our existing products mature through their 
product life cycles, or if we do not develop related families of products under our brands, we will 
not be able to implement our business plan, and the value of your investment may decrease. 
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Our business and results of operations may be adversely affected if we are unable to maintain 
our customer experience or provide high quality customer service. 
The success of our business largely depends on our ability to provide superior customer experience 
and high quality customer service, which in turn depends on a variety of factors, such as our ability 
to continue to provide a reliable and user-friendly website interface for our customers to browse 
and purchase our products, reliable and timely delivery of our products, and superior after sales 
services. Our sales may decrease if our website services are severely interrupted or otherwise fail 
to meet our customer requests. Should we or our third-party delivery companies fail to provide our 
product delivery and return services in a convenient or reliable manner, or if our customers are not 
satisfied with our product quality, our reputation and customer loyalty could be negatively 
affected. In addition, we also depend on our call center and online customer service representatives 
to provide live assistance to our customers. If our call center or online customer service 
representatives fail to satisfy the individual needs of customers, our reputation and customer 
loyalty could be negatively affected, and we may lose potential or existing customers and 
experience a decrease in sales. As a result, if we are unable to continue to maintain our customer 
experience and provide high quality customer service, we may not be able to retain existing 
customers or attract new customers, which could have an adverse effect on our business and results 
of operations. 
 
We depend upon designers, vendors and other sources of merchandise, goods and services. 
Our business could be affected by disruptions in, or other legal, regulatory, political or economic 
issues associated with, our supply network. Our relationships with established and emerging 
designers have been a significant contributor to our past success. Our ability to find qualified 
vendors and access products in a timely and efficient manner is often challenging, particularly with 
respect to goods sourced outside the United States. Our procurement of goods and services from 
outside the United States is subject to risks associated with political or financial instability, trade 
restrictions, tariffs, currency exchange rates, transport capacity and costs and other factors relating 
to foreign trade. In addition, our procurement of all our goods and services is subject to the effects 
of price increases, which we may or may not be able to pass through to our customers. All of these 
factors may affect our ability to access suitable merchandise on acceptable terms, are beyond our 
control and could negatively affect our business and results of operations. 
 
Our advertising and marketing efforts may be costly and may not achieve desired results. 
We incur substantial expense in connection with our advertising and marketing efforts. Although 
we target our advertising and marketing efforts on current and potential customers who we believe 
are likely to be in the market for the products we sell, we cannot assure you that our advertising 
and marketing efforts will achieve our desired results. In addition, we periodically adjust our 
advertising expenditures in an effort to optimize the return on such expenditures. Any decrease in 
the level of our advertising expenditures, which may be made to optimize such return could 
adversely affect our sales. 
 
Government regulation is evolving and unfavorable changes could harm our business. 
We are subject to general business regulations and laws, as well as regulations and laws 
specifically governing the Internet, e-commerce, electronic devices, and other services. Existing 
and future laws and regulations may impede our growth. These regulations and laws may cover 
taxation, privacy, data protection, pricing, content, copyrights, distribution, mobile 
communications, electronic device certification, electronic waste, energy consumption, 
environmental regulation, electronic contracts and other communications, competition, consumer 
protection, web services, the provision of online payment services, information reporting 
requirements, unencumbered Internet access to our services, the design and operation of websites, 
the characteristics and quality of products and services, and the commercial operation of unmanned 
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aircraft systems. It is not clear how existing laws governing issues such as property ownership, 
libel, and personal privacy apply to the Internet, e-commerce, digital content, and web services. 
Jurisdictions may regulate consumer-to-consumer online businesses, including certain aspects of 
our seller programs. Unfavorable regulations and laws could diminish the demand for our products 
and services and increase our cost of doing business. 
 
Changes in federal, state or local laws and regulations could increase our expenses and 
adversely affect our results of operations. 
Our business is subject to a wide array of laws and regulations. The current political environment, 
financial reform legislation, the current high level of government intervention and activism and 
regulatory reform may result in substantial new regulations and disclosure obligations and/or 
changes in the interpretation of existing laws and regulations, which may lead to additional 
compliance costs as well as the diversion of our management’s time and attention from strategic 
initiatives. If we fail to comply with applicable laws and regulations, we could be subject to legal 
risk, including government enforcement action and class action civil litigation that could disrupt 
our operations and increase our costs of doing business. Changes in the regulatory environment 
regarding topics such as privacy and information security, product safety or environmental 
protection, including regulations in response to concerns regarding climate change, collective 
bargaining activities, minimum wage laws and health care mandates, among others, could also 
cause our compliance costs to increase and adversely affect our business and results of operations. 
 
 
Our profitability is vulnerable to cost increases, inflation and energy prices. 
Future increases in our costs, such as the cost of merchandise, shipping rates, freight and fuel costs, 
and store occupancy costs, may reduce our profitability. The minimum wage has increased or is 
scheduled to increase in multiple states and local jurisdictions, and there is a possibility Congress 
will increase the federal minimum wage. These cost changes may be the result of inflationary 
pressures, which could further reduce our sales or profitability. Increases in other operating costs, 
including changes in energy prices, wage rates and lease and utility costs, may increase our costs 
of sales or operating expenses and reduce our profitability. 
 
The Company could be negatively impacted if found to have infringed on intellectual property 
rights. 
Technology companies, including many of the Company’s competitors, frequently enter into 
litigation based on allegations of patent infringement or other violations of intellectual property 
rights. In addition, patent holding companies seek to monetize patents they have purchased or 
otherwise obtained. As the Company grows, the intellectual property rights claims against it will 
likely increase. The Company intends to vigorously defend infringement actions in court and 
before the U.S. International Trade Commission. The plaintiffs in these actions frequently seek 
injunctions and substantial damages. Regardless of the scope or validity of such patents or other 
intellectual property rights, or the merits of any claims by potential or actual litigants, the Company 
may have to engage in protracted litigation. If the Company is found to infringe one or more patents 
or other intellectual property rights, regardless of whether it can develop non-infringing 
technology, it may be required to pay substantial damages or royalties to a third-party, or it may 
be subject to a temporary or permanent injunction prohibiting the Company from marketing or 
selling certain products. In certain cases, the Company may consider the desirability of entering 
into licensing agreements, although no assurance can be given that such licenses can be obtained 
on acceptable terms or that litigation will not occur. These licenses may also significantly increase 
the Company’s operating expenses. 
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Regardless of the merit of particular claims, litigation may be expensive, time-consuming, 
disruptive to the Company’s operations and distracting to management. In recognition of these 
considerations, the Company may enter into arrangements to settle litigation. If one or more legal 
matters were resolved against the Company’s consolidated financial statements for that reporting 
period could be materially adversely affected. Further, such an outcome could result in significant 
compensatory, punitive or trebled monetary damages, disgorgement of revenue or profits, remedial 
corporate measures or injunctive relief against the Company that could adversely affect its 
financial condition and results of operations. 
 
Indemnity provisions in various agreements potentially expose us to substantial liability for 
intellectual property infringement and other losses. 
Our agreements with advertisers, advertising agencies, customers and other third parties may 
include indemnification provisions under which we agree to indemnify them for losses suffered or 
incurred as a result of claims of intellectual property infringement, damages caused by us to 
property or persons, or other liabilities relating to or arising from our products, services or other 
contractual obligations. The term of these indemnity provisions generally survives termination or 
expiration of the applicable agreement. Large indemnity payments would harm our business, 
financial condition and results of operations. In addition, any type of intellectual property lawsuit, 
whether initiated by us or a third party, would likely be time consuming and expensive to resolve 
and would divert management’s time and attention. 
 
 
We rely heavily on our technology and intellectual property, but we may be unable to adequately 
or cost-effectively protect or enforce our intellectual property rights, thereby weakening our 
competitive position and increasing operating costs. 
To protect our rights in our services and technology, we rely on a combination of copyright and 
trademark laws, patents, trade secrets, confidentiality agreements with employees and third parties, 
and protective contractual provisions. We also rely on laws pertaining to trademarks and domain 
names to protect the value of our corporate brands and reputation. Despite our efforts to protect 
our proprietary rights, unauthorized parties may copy aspects of our services or technology, obtain 
and use information, marks, or technology that we regard as proprietary, or otherwise violate or 
infringe our intellectual property rights. In addition, it is possible that others could independently 
develop substantially equivalent intellectual property. If we do not effectively protect our 
intellectual property, or if others independently develop substantially equivalent intellectual 
property, our competitive position could be weakened. 
 
Effectively policing the unauthorized use of our services and technology is time-consuming and 
costly, and the steps taken by us may not prevent misappropriation of our technology or other 
proprietary assets. The efforts we have taken to protect our proprietary rights may not be sufficient 
or effective, and unauthorized parties may copy aspects of our services, use similar marks or 
domain names, or obtain and use information, marks, or technology that we regard as proprietary. 
We may have to litigate to enforce our intellectual property rights, to protect our trade secrets, or 
to determine the validity and scope of others’ proprietary rights, which are sometimes not clear or 
may change. Litigation can be time consuming and expensive, and the outcome can be difficult to 
predict. 
 
We rely on agreements with third parties to provide certain services, goods, technology, and 
intellectual property rights necessary to enable us to implement some of our applications. 
Our ability to implement and provide our applications and services to our clients depends, in part, 
on services, goods, technology, and intellectual property rights owned or controlled by third 
parties. These third parties may become unable to or refuse to continue to provide these services, 
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goods, technology, or intellectual property rights on commercially reasonable terms consistent 
with our business practices or otherwise discontinue a service important for us to continue to 
operate our applications. If we fail to replace these services, goods, technologies, or intellectual 
property rights in a timely manner or on commercially reasonable terms, our operating results and 
financial condition could be harmed. In addition, we exercise limited control over our third-party 
vendors, which increases our vulnerability to problems with technology and services those vendors 
provide. If the services, technology, or intellectual property of third parties were to fail to perform 
as expected, it could subject us to potential liability, adversely affect our renewal rates, and have 
an adverse effect on our financial condition and results of operations. 
 
We depend on fees under our development and license arrangements with Timeplast, and if 
those arrangements are discontinued or do not grow, we may not be able to sustain or grow our 
revenue. The Company’s revenue to date has consisted of fixed development and technology-
transfer fees from Timeplast — not royalties. Under the Master Agreement, the monthly 
development fee is a fixed research-and-development fee, the Company has no royalty on 
TimeMass filament sales, and the Company has irrevocably waived any share of Manifester 
materials revenue. If Timeplast discontinues the monthly arrangement, or if the hardware-
manufacturing and Object Store economics under the Master Agreement do not develop as 
planned, our revenue would be materially and adversely affected. 
We depend upon the identification, investment in and license of new patents for our revenues. If 
we are unable to maintain such license agreements and to continue to develop new license 
arrangements, then we may not have the resources to identify new technology-based opportunities 
for future patents and inventions in order to maintain sustainable revenue and growth. 
 
Our current or future license agreements may not provide the volume or quality of fee and license 
revenue to sustain our business. In some cases, other technology sources may compete against us 
as they seek to license and commercialize technologies. These and other strategies may reduce the 
number of technology sources and potential clients to whom we can market our services. Our 
inability to maintain current relationships and sources of technology or to secure new licensees, 
may have a material adverse effect on our business and results of operations. 
 
If we fail to maintain or expand our relationships with our suppliers, we may not have adequate 
access to new or key technology necessary for our products, which may impair our ability to 
deliver leading-edge products. 
In addition to the technologies we develop, our suppliers develop product innovations at our 
direction that are requested by our customers. Further, we rely heavily on our component suppliers, 
to provide us with leading-edge components that conform to required specifications or contractual 
arrangements on time and in accordance with a product roadmap. If we are not able to maintain or 
expand our relationships with our suppliers or continue to leverage their research and development 
capabilities to develop new technologies desired by our customers, our ability to deliver leading-
edge products in a timely manner may be impaired and we could be required to incur additional 
research and development expenses. Also, disruption in our supply chain or the need to find 
alternative suppliers could impact the costs and/or timing associated with procuring necessary 
products, components and services. Similarly, suppliers have operating risks that could impact our 
business. These risks could create product time delays, inventory and invoicing problems, staging 
delays, and other operational difficulties. 
 
We must acquire or develop new products, evolve existing ones, address any defects or errors, 
and adapt to technology change. 
Technical developments, client requirements, programming languages, and industry standards 
change frequently in our markets. As a result, success in current markets and new markets will 
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depend upon our ability to enhance current products, address any product defects or errors, acquire 
or develop and introduce new products that meet client needs, keep pace with technology changes, 
respond to competitive products, and achieve market acceptance. Product development requires 
substantial investments for research, refinement, and testing. We may not have sufficient resources 
to make necessary product development investments. We may experience technical or other 
difficulties that will delay or prevent the successful development, introduction, or implementation 
of new or enhanced products. We may also experience technical or other difficulties in the 
integration of acquired technologies into our existing platform and applications. Inability to 
introduce or implement new or enhanced products in a timely manner could result in loss of market 
share if competitors are able to provide solutions to meet customer needs before we do, give rise 
to unanticipated expenses related to further development or modification of acquired technologies 
as a result of integration issues, and adversely affect future performance. 
 
Cyclical and seasonal fluctuations in the economy, in internet usage and in traditional retail 
shopping may have an effect on our business. 
Both cyclical and seasonal fluctuations in internet usage and traditional retail seasonality may 
affect our business. Internet usage generally slows during the summer months, and queries 
typically increase significantly in the fourth quarter of each year. These seasonal trends may cause 
fluctuations in our quarterly results, including fluctuations in revenues. 
 
The products we sell are advanced, and we need to rapidly and successfully develop and 
introduce new products in a competitive, demanding and rapidly changing environment. 
To succeed in our intensely competitive industry, we must continually improve, refresh and expand 
our product and service offerings to include newer features, functionality or solutions, and keep 
pace with price-to-performance gains in the industry. Shortened product life cycles due to 
customer demands and competitive pressures impact the pace at which we must introduce and 
implement new technology. This requires a high level of innovation by both our software 
developers and the suppliers of the third-party software components included in our systems. In 
addition, bringing new solutions to the market entails a costly and lengthy process, and requires 
us to accurately anticipate customer needs and technology trends. We must continue to respond to 
market demands, develop leading technologies and maintain leadership in analytic data solutions 
performance and scalability, or our business operations may be adversely affected. 
 
We must also anticipate and respond to customer demands regarding the compatibility of our 
current and prior offerings. These demands could hinder the pace of introducing and implementing 
new technology. Our future results may be affected if our products cannot effectively interface and 
perform well with software products of other companies and with our customers’ existing IT 
infrastructures, or if we are unsuccessful in our efforts to enter into agreements allowing 
integration of third-party technology with our database and software platforms. Our efforts to 
develop the interoperability of our products may require significant investments of capital and 
employee resources. In addition, many of our principal products are used with products offered by 
third parties and, in the future, some vendors of non-Company products may become less willing 
to provide us with access to their products, technical information and marketing and sales support. 
As a result of these and other factors, our ability to introduce new or improved solutions could be 
adversely impacted and our business would be negatively affected. 
 
 
Industry consolidation may result in increased competition, which could result in a loss of 
customers or a reduction in revenue. 
Some of our competitors have made or may make acquisitions or may enter into partnerships or 
other strategic relationships to offer more comprehensive services than they individually had 
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offered or achieve greater economies of scale. In addition, new entrants not currently considered 
to be competitors may enter our market through acquisitions, partnerships or strategic 
relationships. We expect these trends to continue as companies attempt to strengthen or maintain 
their market positions. The potential entrants may have competitive advantages over us, such as 
greater name recognition, longer operating histories, more varied services and larger marketing 
budgets, as well as greater financial, technical and other resources. The companies resulting from 
combinations or that expand or vertically integrate their business to include the market that we 
address may create more compelling service offerings and may offer greater pricing flexibility 
than we can or may engage in business practices that make it more difficult for us to compete 
effectively, including on the basis of price, sales and marketing programs, technology or service 
functionality. These pressures could result in a substantial loss of our customers or a reduction in 
our revenue. 
 
 
Our business could be negatively impacted by cyber security threats, attacks and other 
disruptions. 
Like others in our industry, we continue to face advanced and persistent attacks on our information 
infrastructure where we manage and store various proprietary information and 
sensitive/confidential data relating to our operations. These attacks may include sophisticated 
malware (viruses, worms, and other malicious software programs) and phishing emails that attack 
our products or otherwise exploit any security vulnerabilities. These intrusions sometimes may be 
zero-day malware that are difficult to identify because they are not included in the signature set of 
commercially available antivirus scanning programs. Experienced computer programmers and 
hackers may be able to penetrate our network security and misappropriate or compromise our 
confidential information or that of our customers or other third-parties, create system disruptions, 
or cause shutdowns. Additionally, sophisticated software and applications that we produce or 
procure from third-parties may contain defects in design or manufacture, including "bugs" and 
other problems that could unexpectedly interfere with the operation of the information 
infrastructure. A disruption, infiltration or failure of our information infrastructure systems or any 
of our data centers as a result of software or hardware malfunctions, computer viruses, cyber 
attacks, employee theft or misuse, power disruptions, natural disasters or accidents could cause 
breaches of data security, loss of critical data and performance delays, which in turn could 
adversely affect our business. 
 
 
If we do not respond to technological changes or upgrade our websites and technology systems, 
our growth prospects and results of operations could be adversely affected. 
To remain competitive, we must continue to enhance and improve the functionality and features 
of our websites and technology infrastructure. As a result, we will need to continue to improve and 
expand our hosting and network infrastructure and related software capabilities. These 
improvements may require greater levels of spending than we have experienced in the past. 
Without such improvements, our operations might suffer from unanticipated system disruptions, 
slow application performance or unreliable service levels, any of which could negatively affect 
our reputation and ability to attract and retain customers and contributors. Furthermore, in order 
to continue to attract and retain new customers, we are likely to incur expenses in connection with 
continuously updating and improving our user interface and experience. We may face significant 
delays in introducing new services, products and enhancements. If competitors introduce new 
products and services using new technologies or if new industry standards and practices emerge, 
our existing websites and our proprietary technology and systems may become obsolete or less 
competitive, and our business may be harmed. In addition, the expansion and improvement of our 
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systems and infrastructure may require us to commit substantial financial, operational and 
technical resources, with no assurance that our business will improve. 
 
 
We currently obtain components from single or limited sources and are subject to significant 
supply and pricing risks. 
Many components, including those that are available from multiple sources, are at times subject 
to industry-wide shortages and significant commodity pricing fluctuations. While the Company 
has entered into agreements for the supply of many components, there can be no assurance that we 
will be able to extend or renew these agreements on similar terms, or at all. A number of suppliers 
of components may suffer from poor financial conditions, which can lead to business failure for 
the supplier or consolidation within a particular industry, further limiting our ability to obtain 
sufficient quantities of components. The follow-on effects from global economic conditions on 
our suppliers, also could affect our ability to obtain components. Therefore, we remain subject to 
significant risks of supply shortages and price increases. 
 
Our products often utilize custom components available from only one source. Continued 
availability of these components at acceptable prices, or at all, may be affected for any number of 
reasons, including if those suppliers decide to concentrate on the production of common 
components instead of components customized to meet our requirements. The supply of 
components for a new or existing product could be delayed or constrained, or a key manufacturing 
vendor could delay shipments of completed products to us adversely affecting our business and 
results of operations. 
 
 
The Company depends on the performance of distributors, carriers and other resellers. 
The Company may distribute its products through our own website, partners’ website, wholesalers, 
national and regional retailers, and value-added resellers, many of whom distribute products from 
competing manufacturers. The Company also sells its products and third-party products in most of 
its major markets directly to education, enterprise and government customers, and consumers and 
small and mid-sized businesses through its online and retail stores. 
 
Many resellers have narrow operating margins and have been adversely affected in the past by 
weak economic conditions. Some resellers have perceived the expansion of the Company’s direct 
sales as conflicting with their business interests as distributors and resellers of the Company’s 
products. Such a perception could discourage resellers from investing resources in the distribution 
and sale of the Company’s products or lead them to limit or cease distribution of those products. 
These programs could require a substantial investment while providing no assurance of return or 
incremental revenue. The financial condition of these resellers could weaken, these resellers could 
stop distributing the Company’s products, or uncertainty regarding demand for the Company’s 
products could cause resellers to reduce their ordering and marketing of the Company’s products. 
 
 
Risks Related to the Securities  
 
The Class B Non-Voting Common Stock will not be freely tradable until one year from the initial 
purchase date. Although the Class B Non-Voting Common Stock may be tradable under federal 
securities law, state securities regulations may apply and each Purchaser should consult with 
his or her attorney. 
You should be aware of the long-term nature of this investment.  There is not now and likely will 
not be a public market for the Class B Non-Voting Common Stock.  Because the Class B No-
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Voting Common Stock have not been registered under the Securities Act or under the securities 
laws of any state or non-United States jurisdiction, the Class B Non-Voting Common Stock have 
transfer restrictions and cannot be resold in the United States except pursuant to Rule 501 of 
Regulation CF.  It is not currently contemplated that registration under the Securities Act or other 
securities laws will be effected. Limitations on the transfer of the Class B Non-Voting Common 
Stock may also adversely affect the price that you might be able to obtain for the Class B Non-
Voting Common Stock in a private sale. Purchasers should be aware of the long-term nature of 
their investment in the Company.  Each Purchaser in this Offering will be required to represent 
that it is purchasing the Securities for its own account, for investment purposes and not with a view 
to resale or distribution thereof. 
 
Neither the Offering nor the Securities have been registered under federal or state securities 
laws, leading to an absence of certain regulation applicable to the Company. 
No governmental agency has reviewed or passed upon this Offering, the Company or any 
Securities of the Company. The Company also has relied on exemptions from securities 
registration requirements under applicable state securities laws. Investors in the Company, 
therefore, will not receive any of the benefits that such registration would otherwise provide. 
Prospective investors must therefore assess the adequacy of disclosure and the fairness of the terms 
of this Offering on their own or in conjunction with their personal advisors. 
 
No Guarantee of Return on Investment  
There is no assurance that a Purchaser will realize a return on its investment or that it will not lose 
its entire investment. For this reason, each Purchaser should read the Form C and all Exhibits 
carefully and should consult with its own attorney and business advisor prior to making any 
investment decision. 
 
A majority of the Company is owned by a small number of owners. 
Prior to the Offering the Company’s current owners of 20% or more beneficially own up to 100.0% 
of the Company. Subject to any fiduciary duties owed to our other owners or investors under 
Florida law, these owners may be able to exercise significant influence over matters requiring 
owner approval, including the election of directors or managers and approval of significant 
Company transactions, and will have significant control over the Company’s management and 
policies. Some of these persons may have interests that are different from yours. For example, 
these owners may support proposals and actions with which you may disagree. The concentration 
of ownership could delay or prevent a change in control of the Company or otherwise discourage 
a potential acquirer from attempting to obtain control of the Company, which in turn could reduce 
the price potential investors are willing to pay for the Company. In addition, these owners could 
use their voting influence to maintain the Company’s existing management, delay or prevent 
changes in control of the Company, or support or reject other management and board proposals 
that are subject to owner approval. 
 
The Securities in this Offering are Non-Voting and have no protective provisions.   
The Securities in this Offering are non-voting and have no protective provisions. As such, you will 
not be afforded protection, by any provision of the Securities or as a stockholder, in the event of a 
transaction that may adversely affect you, including a reorganization, restructuring, merger or 
other similar transaction involving the Company. If there is a “liquidation event,” or “change of 
control” for the Company, the Securities being offered do not provide you with any protection. In 
addition, there are no provisions attached to the Securities in the Offering that would permit you 
to require the Company to repurchase the Securities in the event of a takeover, recapitalization or 
similar transaction involving the Company. 
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The Company has the right to extend the Offering deadline. 
The Company may extend the Offering deadline beyond what is currently stated herein. This 
means that your investment may continue to be held in escrow while the Company attempts to 
raise the Minimum Amount even after the Offering deadline stated herein is reached. Your 
investment will not be accruing interest during this time and will simply be held until such time as 
the new Offering deadline is reached without the Company receiving the Minimum Amount, at 
which time it will be returned to you without interest or deduction, or the Company receives the 
Minimum Amount, at which time it will be released to the Company to be used as set forth herein. 
Upon or shortly after release of such funds to the Company, the Securities will be issued and 
distributed to you.  
 
The Company has the right to end the Offering early. 
The Company may also end the Offering early. If the Offering reaches the Minimum Amount after 
30 calendar days but before the Offering deadline, the Company can end the Offering with five 
business days’ notice. This means your failure to participate in the Offering in a timely manner 
may prevent you from being able to participate – it also means the Company may limit the amount 
of capital it can raise during the Offering by ending it early.  
 
There is no present market for the Securities, and we have arbitrarily set the price. 
We have arbitrarily set the price of the Securities with reference to the general status of the 
securities market and other relevant factors. The Offering price for the Securities should not be 
considered an indication of the actual value of the Securities and is not based on our net worth or 
prior earnings. We cannot assure you that the Securities could be resold by you at the Offering 
price or at any other price. 
 
Your ownership of the shares of stock will be subject to dilution. 
Owners of Class B Non-Voting Common Stock do not have preemptive rights. If the Company 
conducts subsequent Offerings of Class A Voting Common Stock, Class B Non-Voting Common 
Stock or Securities convertible into Class A Voting Common Stock or Class B Non-Voting 
Common Stock, issues shares pursuant to a compensation or distribution reinvestment plan or 
otherwise issues additional shares, investors who purchase shares in this Offering who do not 
participate in those other stock issuances will experience dilution in their percentage ownership of 
the Company’s outstanding shares. Furthermore, shareholders may experience a dilution in the 
value of their shares depending on the terms and pricing of any future share issuances (including 
the shares being sold in this Offering) and the value of the Company’s assets at the time of 
issuance. 
  
The Securities will be equity interests in the Company and will not constitute indebtedness. 
The Securities will rank junior to all existing and future indebtedness and other non-equity claims 
on the Company with respect to assets available to satisfy claims on the Company, including in a 
liquidation of the Company. Additionally, unlike indebtedness, for which principal and interest 
would customarily be payable on specified due dates, there will be no specified payments of 
dividends with respect to the Securities and dividends are payable only if, when and as authorized 
and declared by the Company and depend on, among other matters, the Company’s historical and 
projected results of operations, liquidity, cash flows, capital levels, financial condition, debt 
service requirements and other cash needs, financing covenants, applicable state law, federal and 
state regulatory prohibitions and other restrictions and any other factors the Company’s board of 
directors deems relevant at the time. In addition, the terms of the Securities will not limit the 
amount of debt or other obligations the Company may incur in the future. Accordingly, the 
Company may incur substantial amounts of additional debt and other obligations that will rank 
senior to the Securities. 
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There can be no assurance that we will ever provide liquidity to Purchasers through either a 
sale of the Company or a registration of the Securities. 
There can be no assurance that any form of merger, combination, or sale of the Company will take 
place, or that any merger, combination, or sale would provide liquidity for Purchasers.  
Furthermore, we may be unable to register the Securities for resale by Purchasers for legal, 
commercial, regulatory, market-related or other reasons.  In the event that we are unable to effect 
a registration, Purchasers could be unable to sell their Securities unless an exemption from 
registration is available. 
 
The Company does not anticipate paying any cash dividends for the foreseeable future.  
The Company currently intends to retain future earnings, if any, for the foreseeable future, to repay 
indebtedness and to support its business. The Company does not intend in the foreseeable future 
to pay any dividends to holders of its shares of Class A Voting Common Stock or Class B Non-
Voting Common Stock. 
 
The Company has the right to conduct multiple “rolling” closings during The Offering.  
If the Company meets certain terms and conditions an intermediate close of the Offering can occur, 
which will allow the Company to draw down on the proceeds of the Offering committed and 
captured during the relevant period. The Company intends to engage in rolling closings after the 
Minimum Offering Amount and other conditions are met. Investors should be mindful that this 
means they can make multiple investment commitments in the Offering, which may be subject to 
different cancellation rights. For example, if an intermediate close occurs and later a material 
change occurs as the Offering continues, Investors previously closed upon will not have the right 
to re-confirm or withdraw their investment as it will be deemed completed.  In addition, our initial 
closings will cover the tranches of shares with lower purchase prices, so as we conduct rolling 
closings, your ability to purchase shares at purchase price will be reduced and you may be required 
to pay a higher price for the Securities you elect to purchase. 
 
 
In addition to the risks listed above, businesses are often subject to risks not foreseen or fully 
appreciated by the management. It is not possible to foresee all risks that may affect us. Moreover, 
the Company cannot predict whether the Company will successfully effectuate the Company’s 
current business plan. Each prospective Purchaser is encouraged to carefully analyze the risks and 
merits of an investment in the Securities and should take into consideration when making such 
analysis, among other, the Risk Factors discussed above. 
 
THE SECURITIES OFFERED INVOLVE A HIGH DEGREE OF RISK AND MAY RESULT 
IN THE LOSS OF YOUR ENTIRE INVESTMENT. ANY PERSON CONSIDERING THE 
PURCHASE OF THESE SECURITIES SHOULD BE AWARE OF THESE AND OTHER 
FACTORS SET FORTH IN THIS FORM C AND SHOULD CONSULT WITH HIS OR HER 
LEGAL, TAX AND FINANCIAL ADVISORS PRIOR TO MAKING AN INVESTMENT IN 
THE SECURITIES. THE SECURITIES SHOULD ONLY BE PURCHASED BY PERSONS 
WHO CAN AFFORD TO LOSE ALL OF THEIR INVESTMENT. 
 
BUSINESS  
 
Description of the Business  
 
Designing and producing analog computing applications.  
 



32  

Business Plan  
 
The Company has identified six revenue lines, four of which contribute to the three-year plan 
presented in this document. Recognizing that early-stage hardware-and-materials businesses 
require time to translate intellectual property into commercial revenue, the Company has structured 
its plan around a three-year ramp culminating in a Year Three revenue target of $500,000. Year 
One is a build year: the Company finalizes the TimePen for production launch, completes initial 
Bloominite production engineering, executes a small number of contract filament developments 
for Timeplast, Inc., and continues development work on the Manifester voice-activated printer.  
Year One revenue is targeted at approximately $127,000, of which only the $989 per month 
filament-development fee from Timeplast (approximately $11,868 per year) is contracted; the 
balance assumes uncommitted sales of the Company’s own analog-computing products through 
its planned online store at stringcubed.com and other opportunities outside the exclusive license 
to Timeplast, and there is no assurance those amounts will be achieved. Year Two transitions to 
early commercialization, with revenue of approximately $345,000 as TimePen and Bloominite 
reach full commercial availability and filament-development throughput increases. Year Three 
achieves the $500,000 target with the team and channel infrastructure built in Years One and Two. 
The Manifester and its companion app store are positioned beyond the Year Three horizon, 
reflecting realistic timelines for consumer-hardware certification, supplier qualification, and 
channel development. These lines represent material upside to the Year Three figure if 
development accelerates, but the plan is structured so that the $500,000 target is achievable without 
relying on them. On the cost side, operating expenses (not counting crowdfunding marketing 
efforts) grow with the team, from approximately $300,000 in Year One (lean configuration of two 
engineers, one operations role, and the founder) to approximately $1,000,000 in Year Three (five 
engineers, two production technicians, one operations role, and the founder). The Company 
expects to fund its operating shortfall in Years One and Two from the contemplated capital raise; 
Year Three approaches operating breakeven under base-case assumptions.  
 
History of the Business  
 
The Company’s Products and/or Services  
 

Product / Service Description Current Market 

Printable functional materials 
Photovoltaic printable 

materials, detergent cleansing 
printable materials 

3D printing  

 
• Bloominite: A seed capsule that automates seed growing without electricity or modern 

computing.  
• The Manifester: A voice-activated 3D printer.  
• The TimePen: A handheld printing device for functional materials. 

 
The Company designs products that are manufactured by third-party manufacturers and distributed 
by partner companies. 
 
 
Competition  
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String Cubed’s primary competitors vary by market segment because the Company operates across 
several emerging technology categories, including advanced additive manufacturing materials, 
programmable polymers, sustainable materials, and functional 4D printing systems.  
 
The Company primarily competes with:  

• Advanced additive manufacturing material companies, including firms developing 
specialty 3D-printing polymers, smart materials, and functional filaments.  

• Chemical and materials science companies focused on programmable, dissolvable, 
biodegradable, or responsive polymers.  

• 4D printing and programmable materials developers working on time-responsive or 
environmentally reactive manufacturing technologies.  

• Sustainable materials and biomaterials companies developing alternatives to conventional 
plastics and environmentally adaptive material systems.  

• Research-driven additive manufacturing firms integrating pharmaceuticals, food 
compounds, biological agents, fragrances, or functional additives into printable materials.  

 
Examples of companies and organizations operating in overlapping sectors include: Stratasys Ltd., 
3D Systems Corporation Desktop Metal, Inc., BASF Forward AM, Evonik Industries AG, Arkema 
S.A., Materialise NV, Markforged Holding Corporation, Continuous Composites, Carbon, Inc., as 
well as various university research laboratories and early-stage advanced materials startups.  
 
However, the Company believes direct competition remains limited because few organizations 
combine programmable dissolution technologies, water-saturated extrusion systems, 
environmentally responsive material behaviors, and functional additive preservation during high-
temperature 3D printing within a unified intellectual property platform.  
 
Unlike traditional materials companies that primarily compete on manufacturing scale or 
commodity pricing, String Cubed competes through proprietary chemistry, patent-protected 
manufacturing processes, and novel material functionality. The Company’s technologies are 
designed to enable capabilities that conventional additive manufacturing materials cannot readily 
achieve- including controlled time-based dissolution, moisture-regulated polymer systems, and the 
thermal protection of sensitive compounds during extrusion. As a result, String Cubed positions 
itself less as a commodity materials supplier and more as a deep-technology intellectual property 
and advanced materials innovator.  
 
 
Supply Chain and Customer Base  
 
The Company relies on a combination of commercially available raw materials, specialty chemical 
compounds, additive manufacturing components, research services, and third-party manufacturing 
resources to support its research, development, prototyping, and commercialization activities.  
 
Supply Chain & Materials 
 
The Company’s primary raw materials and inputs include:  

• Thermoplastic polymers, polymer blends, and 3D-printing feedstocks/extrusion materials. 
• Biodegradable, water-soluble, agricultural, and environmentally responsive compounds. 

• Specialty chemical additives and laboratory-grade chemicals. 
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• Packaging materials, electronic components, and mechanical components used in 
additive manufacturing systems. 

These materials are generally sourced from established domestic and international chemical 
suppliers, industrial distributors, laboratory suppliers, and additive manufacturing vendors. The 
Company purchases materials from multiple suppliers whenever practical to reduce dependency 
on any single source and maintain supply flexibility. At the present time, the Company does not 
depend on any single supplier for materials considered critical to its operations. However, certain 
specialty compounds or custom-manufactured components may have more limited availability and 
could require longer procurement lead times. 
 
Customer Base 
 
The Company’s principal customer to date is Timeplast, Inc., the chemical technology company 
behind the invention of a water-soluble techno-organic material that is time-programmable; 
Timeplast accounted for 100% of the Company’s revenue in fiscal 2024 and fiscal 2025. For 
Manifester-related technologies, Timeplast is and will remain the Company’s exclusive 
counterparty under the Master Agreement described under “Transactions with Related Persons and 
Conflicts of Interest.” The Company anticipates additional customers in the future only for 
products and services outside that exclusive license — such as the Company’s own analog-
computing products, which it expects to offer through its planned online store at stringcubed.com 
— and those additional customer relationships are not committed. 
 
Intellectual Property  
 
Patents  
 

Application 
or 

Registration 
# 

Title Description File Date Grant Date Country 

U.S. Patent 
No. 

12,564,142 
B1 

5 
Dimensional 

Analog-
Automated 
Object to 

Grow Seeds 
Without 
Human 

Intervention 
in Any 

Environment 

Covers an 
analog and 

programmabl
e agricultural 

capsule 
utilizing 
variable-

density and 
variable-

solubility 3D-
printed 

structures 
designed to 

autonomously 
deliver water, 
nutrients, and 
environmenta
l protection to 

seeds for 

November 
22, 2024 

March 3, 
2026 United States 
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them to grow 
without 
human 

intervention. 

Application 
No. 

19/654,878 

3D Printable 
Photovoltaic 
Filament for 
Solar Energy 
Generation 

Jointly owned 
with 

Timeplast, 
Inc. The 
covered 

technology is 
within the 
exclusive 
license 

granted to 
Timeplast 
under the 
Master 

Agreement, 
and the 

parties intend 
to enter into a 

patent-
specific 

addendum 
confirming 
ownership, 
prosecution 

responsibility 
and cost 

allocation. 

April 22, 
2025 Pending United States 

US 
2026/006166

4 A1 
(Application 

No. 
19/310,058) 

Vapor 
Cooling 3D 
Printing for 
Bio Active 
and Heat 

Labile 
Materials 

Utility patent 
application 

owned by the 
Company; 
licensed to 
Timeplast, 
Inc. and 

included in 
the exclusive 

license 
granted to 
Timeplast 
under the 
Master 

Agreement. 

August 26, 
2025 Pending United States 

 
Trademarks  
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Application 
or 

Registration
# 

Goods / 
Services Mark File Date Registration 

Date Country 

98420536 

Analog 
computers for 
agricultural 

spaces 

Bloominite February 1, 
2024 

December 
16,2025 

 
 

United States 

 
Governmental/Regulatory Approval and Compliance  
 
The Company’s business is subject to various federal, state, local, and international laws and 
regulations relating to chemicals, materials manufacturing, environmental protection, workplace 
safety, intellectual property, and product commercialization. As the Company continues 
developing advanced materials and additive manufacturing technologies, regulatory compliance 
may affect research activities, product development timelines, manufacturing costs, and 
commercialization strategies. The Company may be subject to regulations administered by 
agencies including: the United States Environmental Protection Agency (“EPA”), the 
Occupational Safety and Health Administration (“OSHA”), the United States Patent and 
Trademark Office (“USPTO”), the Food and Drug Administration (“FDA”), where applicable, the 
United States Department of Agriculture (“USDA”), and comparable international regulatory 
authorities. Because the Company develops polymer-based materials, chemical formulations, and 
agricultural technologies, certain products or materials may require compliance with 
environmental, chemical handling, labeling, transportation, storage, and disposal regulations. 
Regulations concerning chemical substances, emissions, waste management, worker exposure, 
and sustainable manufacturing practices could increase operating costs or require modifications to 
manufacturing processes. The Company’s agricultural and environmental technologies, including 
programmable seed-growth systems and nutrient-delivery devices, may also become subject to 
agricultural, environmental, or land-use regulations depending on future commercial applications 
and jurisdictions in which products are deployed. In addition, products involving functional 
additives, biologically active compounds, fragrances, pharmaceuticals, nutraceuticals, or food-
related applications may require additional regulatory review or approvals before 
commercialization in certain industries or markets. The Company also relies heavily on intellectual 
property protection. Patent, trademark, licensing, and trade-secret laws are important to 
maintaining the Company’s competitive position. Changes in intellectual property laws, patent 
enforcement standards, or international IP protections could affect the Company’s ability to protect 
and commercialize its technologies. The Company believes it is currently in material compliance 
with applicable regulations relating to its present operations. However, future changes in 
environmental laws, chemical regulations, import/export controls, additive manufacturing 
standards, or industry-specific compliance requirements could increase research, manufacturing, 
testing, and operational costs. As sustainability, environmental accountability, and advanced 
materials regulation continue evolving globally, the Company expects regulatory oversight of 
programmable polymers, biodegradable materials, and functional additive manufacturing 
technologies to increase over time. The Company intends to continue monitoring applicable 
regulations and adapting its operations and product development activities accordingly. 
 
Litigation  
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There are no existing legal suits pending, or to the Company’s knowledge, threatened, against the 
Company.  
 
Other  
 
Because this Form C focuses primarily on information concerning the Company rather than the 
industry in which the Company operates, potential Purchasers may wish to conduct their own 
separate investigation of the Company’s industry to obtain greater insight in assessing the 
Company’s prospects. 
 
USE OF PROCEEDS  
 
The following table lists the use of proceeds of the Offering if the Minimum Amount and 
Maximum Amount are raised. 
Estimated attorney and accountant/auditor fees are fixed-fee engagements and do not vary with 
the amount raised; the same dollar amounts are therefore shown at both the Minimum Amount and 
the Maximum Amount. The amounts in the table above are estimates. Actual professional fees and 
other costs may be lower than the estimated amounts shown, particularly at the maximum offering 
amount, in which case the Company intends to apply the difference to Research and Development. 
The Company reserves the right to reallocate the use of proceeds among the categories shown, or 
to other corporate purposes, as its business needs require, in the good-faith discretion of 
management. 
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Use of Proceeds 
% of Minimum 

Proceeds 
Raised 

Amount if 
Minimum 

Raised 

% of Maximum 
Proceeds 
Raised 

Amount if 
Maximum 

Raised 

Intermediary 
Fees 8.00% $3,200 8.00% $400,000 

Campaign 
marketing 

expenses or 
related 

reimbursement 

5.00% $2,000 5.00% $250,000 

Estimated 
Attorney Fees  18.75%  $7,500  0.15%  $7,500 

Estimated 
Accountant/Audi

tor Fees 
 12.50%  $5,000  0.10%  $5,000 

General 
Marketing 5.00% $2,000 10.00% $500,000 

Research and 
Development  25.00%  $10,000  40.25%  $2,012,500 

Manufacturing 7.50% $3,000 12.00% $600,000 

Equipment 
Purchases 5.00% $2,000 9.00% $450,000 

Future Wages 7.50% $3,000 7.00% $350,000 

General 
Working Capital  5.75%  $2,300 7.50% $375,000 

IP protection 0.00% $0 1.00% $50,000 

Total 100.00% $40,000 100.00% $5,000,000 

 
The Use of Proceeds chart is not inclusive of fees paid for use of the Form C generation system, 
payments to financial and legal service providers, and escrow-related fees, all of which were 
incurred in preparation of the campaign and are due in advance of the closing of the campaign.  
 
The Company intends to use the proceeds from the Offering primarily to accelerate research and 
development activities, expand its intellectual property portfolio, develop prototype systems, 
purchase manufacturing and laboratory equipment, support commercialization efforts, and fund 
general operating activities.  
 
Allocation Priorities: 
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• At the Minimum Offering Amount: The Company intends to prioritize core research and 
development activities, intellectual property protection, and essential operational expenses. 
 

• At the Maximum Offering Amount: The Company expects to significantly expand product 
development, commercialization capabilities, manufacturing readiness, and strategic 
growth initiatives. A substantial portion of these proceeds will be allocated toward 
programmable material development, additive manufacturing research, functional filament 
technologies, autonomous agricultural systems, and advanced analog computing material 
platforms. 
 

Management Discretion and Reallocation:  
 
The amount set forth above are estimates only. The Company reserves the right to modify or 
reallocate the anticipated use of proceeds at the discretion of management based on changing 
business condition, technological developments, operational requirements, regulatory 
considerations, or other factors deemed to be in the best interests of the Company.  
 
In addition, the actual amounts expended for each category may differ materially from current 
estimates due to unforeseen circumstances or evolving business priorities. Any proceeds not 
immediately utilized for the purposes described may be used for general working capital and 
general corporate purposes.  
 
DIRECTORS, OFFICERS AND EMPLOYEES  
 
 
Directors and Officers 
 
The directors and officers of the Company are listed below along with all positions and offices 
held at the Company and their principal occupation and employment responsibilities for the past 
three (3) years and their educational background and qualifications. 
 
Name 
 
Manuel Rendon 
 
All positions and offices held with the Company and date such position(s) was held with start 
and ending dates 
 
Chief Executive Officer (CEO): Inception-Present  
Director: Inception- Present 
 
Principal occupation and employment responsibilities during at least the last three (3) years 
with start and ending dates 
 
String Cubed, Inc.- Chief Executive Officer (Inception- Present) 
Responsibilities: Manages overall corporate strategy, proprietary chemistry formulation, and 
technical R&D for advanced material products.  
 
Education 
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Bachelor’s degree in Environmental Engineering with a concentration in Chemistry. Mr. Rendon 
earned this degree from the Experimental University of Táchira (UNET) in Venezuela. 
 
 
Indemnification 
 
Indemnification is authorized by the Company to directors, officers or controlling persons acting 
in their professional capacity pursuant to Florida law. Indemnification includes expenses such as 
attorney’s fees and, in certain circumstances, judgments, fines and settlement amounts actually 
paid or incurred in connection with actual or threatened actions, suits or proceedings involving 
such person, except in certain circumstances where a person is adjudged to be guilty of gross 
negligence or willful misconduct, unless a court of competent jurisdiction determines that such 
indemnification is fair and reasonable under the circumstances. 
 
Employees  
 
The Company currently has one employee in Florida. 
 
The Company has the following employment/labor agreements in place: 
 

Employee Description Effective Date Termination Date 

Manuel Rendon Founder, CEO & 
CTO October 19, 2023 - 

 
CAPITALIZATION AND OWNERSHIP  
 
Capitalization  
 
The Company has issued the following outstanding Securities: 
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Type of security Class A Voting Common Stock 

Amount authorized 100,000,000 

Amount outstanding 100,000,000 

Voting Rights One vote per share on all matters submitted to 
a vote of the shareholders. 

Anti-Dilution Rights None.  

How this Security may limit, dilute or 
qualify the Securities issued pursuant to 

Regulation CF 

Securities issued pursuant to Regulation CF 
will be subject to dilution if/when the 

Company issues new shares of Common 
Stock in the future. 

Percentage ownership of the Company by 
the holders of such Securities (assuming 

conversion prior to the Offering if 
convertible securities). 

100% 

Other Material Terms or information. 

The existing holders of Class A Voting 
Common Stockholders retain full voting 

control of the Company prior to and after the 
Offering. 

 

Type of security Class B Non-Voting Common Stock 

Amount authorized 20,000,000 

Amount outstanding 0 

Voting Rights No voting rights 

Anti-Dilution Rights None.  

How this Security may limit, dilute or 
qualify the Securities issued pursuant to 

Regulation CF 

Securities issued pursuant to Regulation CF 
will be subject to dilution if/when the 

Company issues new shares of Common 
Stock in the future. 

Percentage ownership of the Company by 
the holders of such Securities (assuming 

conversion prior to the Offering if 
convertible securities). 

0% 

Other Material Terms or information. N/A 
 
Other as described above, there are no differences between the Securities issued pursuant to 
Regulation CF and each other class of securities of the Company. 
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The Company has the following debt outstanding: 

Creditor(s) Tesla Finance LLC (vehicle financing) 

Amount Outstanding $55,850 as of December 31, 2025 ($11,780 
current portion; $44,070 long-term portion) 

Interest Rate 6.09% per annum 

Maturity Date May 2030 (72 monthly installments beginning 
May 2024) 

Other Material Terms 

Financing for the Company’s 2024 Tesla 
Cybertruck used in Company operations; 

original principal of $74,314; monthly 
payments of approximately $1,238; secured 

by the vehicle. 

 
The Company has not conducted any offerings, exempt or not, in the past 3 years. 
The offering price of $0.40 per share was determined internally by management and was not 
established by an independent valuation. In setting the price, management considered the 
Company’s intellectual property portfolio (including its issued patent and pending applications), 
the contractual economics of the Master Agreement with Timeplast, the Company’s stage of 
development and capital requirements, and the terms of comparable early-stage offerings. The 
price is not based on the Company’s book value, historical earnings or any other recognized 
valuation methodology, and investors should review the related risk factor above. 
 
Valuation 
 
Based on the Offering price of the Securities, the pre-Offering value ascribed to the Company is 
$40,000,000. 
 
Before making an investment decision, you should carefully consider this valuation and the factors 
used to reach such valuation. Such valuation may not be accurate, and you are encouraged to 
determine your own independent value of the Company prior to investing. 
 
 
Ownership  
 
The Company is currently organized as a privately held Florida corporation. The Company’s 
ownership structure consists primarily of Class A Voting Common Stock held by the founder and 
Class B Non-Voting Common Stock reserved for investors in this Offering, together with shares 
reserved for future issuances, strategic investors, employees, advisors, consultants, and potential 
equity incentive arrangements. As of the date of this Offering: the Company’s founder and Chief 
Executive Officer, Manuel Rendon, maintains 100% controlling ownership and voting control of 
the Company, through his ownership of Class A voting Common Stock. The Company has 
authorized 120,000,000 total shares of capital stock under its Articles of Amendment, consisting 
of 100,000,000 shares of Class A Voting Common Stock and 20,000,000 shares of Class B Non-
Voting Common Stock. Additional shares may be issued in connection with future financings, 
employee incentive plans, strategic partnerships, acquisitions, conversions, warrants, options, or 
other corporate purposes. 
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The Company’s capitalization may include issued and outstanding Class A Voting Common Stock, 
Class B Non-Voting Common Stock, reserved but unissued shares, and securities that may be 
convertible into equity in future financing transactions. Investors participating in this Offering will 
acquire ownership interests solely in the form of shares of Class B Non-Voting Common Stock 
offered pursuant to the Offering documents. Following completion of the Offering, existing 
shareholders, including the founder, are expected to continue maintaining controlling ownership 
and full voting control of the Company. The Company may also establish or expand equity 
incentive plans in the future to attract and retain employees, engineers, advisors, consultants, and 
strategic collaborators as operations grow. The ownership percentages of existing and future 
shareholders may be diluted by future equity financings, option issuances, warrant exercises, 
convertible securities, acquisitions, or other corporate transactions authorized by the Board of 
Directors. Management believes the current ownership structure provides operational flexibility 
while allowing the Company to pursue future capital raises, strategic partnerships, and long-term 
commercialization objectives. 
 
Below the beneficial owners of 20% or more of the Company’s outstanding voting equity 
securities, calculated on the basis of voting power, are listed along with the amount they own. 
 

Name Percentage Owned Prior to Offering 

Manuel Rendon 100.0% 
 
  Following the Offering, Mr. Rendon will continue to hold 100% of the Company’s voting power 
in all scenarios, because the Securities offered (including Bonus Shares) are Class B Non-Voting 
Common Stock. On an economic basis, based on 100,000,000 shares of Class A Voting Common 
Stock outstanding before the Offering: if only the Minimum Amount is raised, purchasers will 
hold 100,000 purchased shares plus up to 50,000 Bonus Shares — approximately 0.10% to 0.15% 
of total outstanding shares; if the Maximum Amount is raised, purchasers will hold 12,500,000 
purchased shares plus up to 6,250,000 Bonus Shares — approximately 11.1% to 15.8% of total 
outstanding shares (112,500,000 to 118,750,000 total shares outstanding) — with the Founder 
holding the remainder, approximately 99.9% to 84.2% of total outstanding shares depending on 
the amount raised and Bonus Shares issued. 
 
 
FINANCIAL INFORMATION  
  Operating model and current operations. The Company operates deliberately as a low-
expense organization. Its current operating activity is focused on developing one new 
functional filament formulation per month for Timeplast, Inc. under the Master Agreement, 
work that steadily expands the portfolio of materials available to the Manifester platform 
while generating a fixed development fee of $989 per month. The Company’s revenue to date 
has consisted of these development fees and the $69,350 paid by Timeplast in 2024 for 
completed development deliverables; development-fee revenue was $7,912 in fiscal 2025, and 
the Company operated at a net loss of $25,640 for the year. 
Results of operations, fiscal 2025 compared to fiscal 2024. The Company’s revenue was 
$7,912 in fiscal 2025, compared to $69,350 in fiscal 2024, and the Company recorded a net 
loss of $25,640 in fiscal 2025, compared to net income of $46,788 in fiscal 2024. The change 
reflects a shift in revenue mix rather than a deterioration of the business: fiscal 2024 revenue 
consisted of one-time payments for completed development deliverables under the January 
2024 agreement with Timeplast, Inc., while fiscal 2025 revenue consisted of the recurring 
$989 monthly development fee under the arrangement now confirmed in the Master 
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Agreement. Operating expenses in both years consisted principally of development activity, 
administrative costs, depreciation and vehicle-related costs. 
Financial position and liquidity.  As of December 31, 2025, the date of the Company’s audited 
financial statements, the Company had cash on hand of $2,844. Its principal recurring 
obligations are modest: development activity, administrative costs, and vehicle financing 
payments of approximately $1,238 per month. From inception through the date of this Form 
C, the Founder has personally funded the Company’s operating needs as they arise, 
contributing capital when required rather than maintaining a large cash balance, so cash on 
hand at any given time is intentionally minimal. The Founder intends to continue funding 
operations personally until proceeds of this Offering become available, and on that basis 
management believes the Company can continue operating for at least the next twelve 
months; however, the Founder has no binding obligation to continue such funding. The 
Company’s indebtedness consists of vehicle financing with monthly payments of 
approximately $1,238; the Company has no other material outstanding indebtedness. The 
financed vehicle is an electric truck that the Company uses as a mobile laboratory: a 
controlled, powered enclosure with connected laboratory equipment that can be positioned 
outdoors to test filament performance under real rainfall, for example measuring how much 
water a given length of 1.75 mm filament absorbs at a measured amount of precipitation, in 
support of feasibility work on functional filaments under development, such as a plant-
nutrient filament designed to absorb rainwater and release it slowly, carrying nutrients, after 
the rain stops. The Company selected an electric vehicle deliberately: the laboratory 
equipment runs continuously on the vehicle’s battery without combustion exhaust, which 
matters because the vehicle operates in a residential setting, and the alternative would have 
required substantially more expensive fixed equipment together with dedicated land and 
electrical-grid access. This funding approach is a deliberate governance choice: the Founder 
has declined venture capital and other controlling or large-block investors in order to 
preserve the Company’s governance, voting structure and long-term vision, and instead 
contributes funds personally, month to month, whenever the Company’s legal, operational 
and other needs exceed its development-fee income. 
Sufficiency of the Offering proceeds. If only the Target Offering Amount of $40,000 is raised, 
approximately $17,700 of it will be applied to intermediary, professional, marketing and 
related offering costs as described in the Use of Proceeds, leaving approximately $22,300 for 
operations. That amount alone would fund only limited additional development, and the 
Company would remain dependent on the Founder’s continued personal funding, which he 
intends, but is not obligated, to provide. If the Maximum Amount is raised, the Company 
believes the proceeds will be sufficient to carry out its Manifester development, 
manufacturing preparation and product plans as described in the Use of Proceeds. 
Material changes and trends since December 31, 2025. Since December 31, 2025, the 
Company executed the Master Agreement with Timeplast on August 28, 2026, confirming 
the exclusive license, manufacturing and revenue arrangements described in this Form C; 
the $989 monthly development fee has continued; and the Founder has continued to fund the 
Company’s operating needs personally. The Company is not aware of any other material 
changes or trends in its financial condition. 
Why the Company is raising capital.  The Company’s development-fee income sustains its 
current low-expense operations but cannot fund the next phase. The Company is raising 
capital in this Offering precisely to unfold its plans for the Manifester: completing 
development of the analog-automated fabrication technology, preparing hardware 
manufacturing, and building the Company’s own product lines, in each case as described in 
the Use of Proceeds section of this Form C. Until those proceeds are available, the Company 
intends to maintain its current low-expense operating model. The Company chose regulation 
crowdfunding for this raise for the same reason: it allows the Company to raise the capital 
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it needs from many investors in a non-voting class of shares, preserving the governance 
structure described in this Form C. 
 
Please see the financial information listed on the cover page of this Form C and attached 
hereto in addition to the following information. Financial statements are attached hereto as 
Exhibit A. The financial statements for the fiscal years ended December 31, 2025 and December 
31, 2024 attached as Exhibit A have been audited by an independent certified public accountant. 
 
Operations  
 
String Cubed is an early-stage research-and-development company operating in advanced 
materials, analog computing systems, and additive manufacturing technologies. As a result, the 
Company expects to experience the operational, liquidity, and commercialization challenges 
commonly associated with emerging technology companies developing novel hardware, material-
science, and intellectual-property platforms. The Company’s current financial milestones include: 
development and expansion of its patent portfolio, commercialization planning for the TimePen 
and Bloominite product lines, continued development of programmable filament technologies, and 
execution of contract filament-development work for Timeplast, Inc. under a fixed monthly 
development fee (which is not royalty). The Company’s three-year business plan projects 
approximately: $127,000 in revenue during Year One, $345,000 in revenue during Year Two, and 
approximately $500,000 in revenue during Year Three. The Company anticipates that a substantial 
portion of near-term revenue will initially be generated through: contract filament-development 
fees from Timeplast (a fixed fee that is not a royalty; the Company has no royalty on TimeMass 
filament sales and has waived any share of Manifester materials revenue), uncommitted sales of 
the Company’s own analog-computing products, and gradual commercialization of the TimePen 
and Bloominite platforms. Operationally, the Company faces several important challenges, 
including: scaling research and development activities, hiring and retaining qualified engineering 
personnel, transitioning prototype technologies into manufacturable commercial products, 
establishing distribution and sales channels, protecting intellectual property, and managing the 
complexity of advanced materials development and additive manufacturing systems. The 
Company also faces commercialization and execution risks associated with: product launch 
timing, engineering productivity, supplier and manufacturing coordination, regulatory compliance, 
and market adoption of novel technologies and products. The Company expects to incur operating 
losses during its development stage. Based on current projections, estimated operating expenses 
are expected to increase from approximately: $450,000 in Year One, to $692,000 in Year Two, 
and approximately $1,039,000 in Year Three, as the Company expands engineering capacity, 
product development, manufacturing readiness, intellectual property activities, and 
commercialization efforts. As a result, the Company expects to require additional capital to fund 
operations, research and development, hiring, product commercialization, and working capital 
requirements during the early stages of growth. The Company estimates cumulative operating 
shortfalls of approximately $1.42 million across the initial three-year planning horizon under its 
base-case assumptions. Liquidity challenges may include: limited operating history, dependence 
on external financing, uncertainty regarding future revenues, fluctuations in material and 
manufacturing costs, and delays in commercialization or customer adoption. The Company’s 
future success depends in part on its ability to: successfully commercialize its technologies, expand 
strategic relationships, maintain intellectual property protection, obtain additional financing when 
needed, and scale operations efficiently while continuing technological innovation. Management 
believes the contemplated Offering is intended to provide sufficient capital to support the 
Company’s anticipated development activities, operational growth, intellectual property 
prosecution, and commercialization roadmap during the current planning horizon. 
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Management does not currently expect the Company to achieve profitability during the 12 months 
following receipt of the Offering proceeds. The Company is presently in a development and 
commercialization stage focused on expanding its intellectual property portfolio, advancing 
research and development activities, completing product engineering, and establishing initial 
commercial operations. During the 12-month period following the Offering, management’s 
primary business objectives are expected to include: advancing programmable material and 
additive manufacturing technologies, expanding the Company’s patent and intellectual property 
portfolio, completing commercialization readiness for the TimePen and Bloominite product lines, 
increasing contract filament-development activities, strengthening the Company’s relationship 
with Timeplast, Inc., developing manufacturing and distribution capabilities, and expanding brand 
awareness and strategic partnerships. Management intends to pursue the following steps to 
improve the Company’s long-term path toward profitability: Expansion of Revenue-Generating 
Activities The Company intends to increase contract filament-development services other fee-
based development activities (the Company has no royalty-generating agreements) associated with 
TimeMass filament technologies. Management believes these revenue streams provide relatively 
high-margin opportunities capable of supporting future operational scaling. Commercial Launch 
of Proprietary Products Management intends to continue development and commercialization of 
the TimePen handheld printing platform and the Bloominite analog growth device. The Company 
expects these products to contribute increasing revenue over time as production capacity, sales 
channels, and market awareness expand. Intellectual Property Development and Licensing The 
Company intends to continue prosecuting pending patent applications and developing additional 
proprietary technologies that may create future licensing, partnership, or commercialization 
opportunities. Management believes intellectual property protection is a core component of the 
Company’s long-term competitive strategy. Disciplined Operational Scaling Management intends 
to scale headcount, manufacturing activities, and operational infrastructure gradually in alignment 
with revenue growth and available capital resources. The Company’s operating model is designed 
to maintain flexibility while minimizing unnecessary fixed overhead during the early stages of 
commercialization. Research and Development Investment A substantial portion of Offering 
proceeds is expected to support continued research and development activities involving 
programmable polymers, analog computing systems, additive manufacturing technologies, and 
autonomous material systems. Management believes these investments are necessary to support 
future commercial opportunities and technological differentiation. Strategic Partnerships and 
Distribution Development The Company intends to pursue strategic relationships with 
manufacturing partners, distributors, retailers, and technology collaborators to expand 
commercialization opportunities and improve scalability. Management believes partnerships may 
reduce capital intensity while accelerating market access. Management believes that successful 
execution of these objectives may position the Company for future revenue growth, operational 
scaling, and eventual profitability. However, there can be no assurance that the Company will 
achieve profitability within any specific timeframe, and the Company may require additional 
financing to continue operations and execute its long-term business strategy. 
 
Liquidity and Capital Resources  
 
The proceeds from the Offering are expected to provide the Company with additional working 
capital necessary to expand operations, continue research and development activities, support 
commercialization efforts, and improve overall liquidity. Management expects that the Offering 
proceeds will allow the Company to accelerate development of programmable material 
technologies, continue intellectual property prosecution and patent filings, expand engineering and 
operational capabilities, purchase manufacturing and laboratory equipment, fund prototyping and 
testing activities, support commercialization of the TimePen and Bloominite product lines, and 
strengthen general corporate operations and working capital reserves. The Company currently 
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operates as an early-stage research-and-development business and expects to incur operating losses 
as it continues building its technology platform and commercial infrastructure. Based on current 
projections, the Company anticipates operating expenses associated with engineering personnel, 
research and development, manufacturing preparation, intellectual property protection, legal and 
accounting compliance, and marketing and commercialization activities. Management believes the 
Offering proceeds will improve the Company’s liquidity position by extending operational 
runway, reducing near-term financing pressure, supporting ongoing development activities, and 
allowing management to execute the Company’s strategic growth plan with greater flexibility and 
stability. The Company expects that access to additional capital may also improve its ability to 
negotiate supplier and manufacturing relationships, scale production capabilities, attract 
engineering and technical talent, and pursue strategic partnerships and licensing opportunities. At 
lower funding levels, management intends to prioritize core research and development, intellectual 
property protection, and essential operational activities. At higher funding levels, the Company 
expects to accelerate commercialization efforts, increase engineering capacity, expand 
manufacturing readiness, and advance development of additional technologies, including future 
analog computing and autonomous manufacturing platforms. Management believes the 
contemplated Offering may provide sufficient capital to support planned operations and 
development activities during the current business planning horizon. However, the Company may 
require additional financing in the future depending on operating results, commercialization 
timelines, product development progress, and market conditions. 
 
The Company does not have any additional sources of capital other than the proceeds from the 
Offering. 
 
Capital Expenditures and Other Obligations  
 
Other than the manufacturing capacity and equipment purchases expected to be funded from 
Offering proceeds as described in “Use of Proceeds,” the Company does not currently intend to 
make any other material capital expenditures. 
 
Material Changes and Other Information  
 
None 
 
Trends and Uncertainties  
 
After reviewing the above discussion of the steps, the Company intends to take, potential 
Purchasers should consider whether achievement of each step within the estimated time frame is 
realistic in their judgment.  Potential Purchasers should also assess the consequences to the 
Company of any delays in taking these steps and whether the Company will need additional 
financing to accomplish them. 
 
The financial statements are an important part of this Form C and should be reviewed in their 
entirety. The financial statements of the Company are attached hereto as Exhibit A. 
 
THE OFFERING AND THE SECURITIES  
 
The Offering  
 
The Company is offering up to 12,500,000 shares of Class B Non-Voting Common Stock for up 
to $5,000,000.00. The Company is attempting to raise a minimum amount of $40,000.00 in this 
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Offering (the "Minimum Amount"). The Company must receive commitments from investors in 
an amount totaling the Minimum Amount by June 1, 2027 (the "Offering Deadline") in order to 
receive any funds. If the sum of the investment commitments does not equal or exceed the 
Minimum Amount by the Offering Deadline, no Securities will be sold in the Offering, investment 
commitments will be cancelled and committed funds will be returned to potential investors without 
interest or deductions. The Company has the right to extend the Offering Deadline at its discretion. 
The Company will accept investments in excess of the Minimum Amount up to $5,000,000.00 
(the "Maximum Amount") and the additional Securities will be allocated at the Company’s 
discretion.  
Bonus Shares and Perks.  In addition to the shares of Class B Non-Voting Common Stock 
purchased at the Offering price of $0.40 per share, the Company will issue additional shares of 
Class B Non-Voting Common Stock (“Bonus Shares”) to qualifying investors at no additional 
cost, as described below. Bonus Shares are shares of the same class as the Securities offered 
hereby, carry identical rights, are issued at the applicable closing together with the purchased 
shares, and require no additional payment. 
Time-Based Bonus Shares.  Investments during the first 30 days of the Offering receive 15% 
Bonus Shares; investments during days 31 through 60 receive 10% Bonus Shares; and investments 
during days 61 through 90 receive 5% Bonus Shares. The applicable period is determined by the 
date the investment commitment is received. 
Amount-Based Bonus Shares and Perks.  Qualifying investments receive the following: 

• $2,000 or more: 5% Bonus Shares and a virtual tour of the Company’s facilities. 
• $5,000 or more: 10% Bonus Shares, a virtual tour of the Company’s facilities, and a 

physical tour of the facility. 
• $10,000 or more: 15% Bonus Shares, a virtual tour of the Company’s facilities, a physical 

tour of the facility, and a virtual meeting with the Founder. 
• $25,000 or more: 20% Bonus Shares, a virtual tour of the Company’s facilities, a physical 

tour of the facility, a virtual meeting with the Founder, and an in-person meeting and lunch 
with the Founder. 

• $50,000 or more: 25% Bonus Shares, a virtual tour of the Company’s facilities, a physical 
tour of the facility, a virtual meeting with the Founder, an in-person meeting and lunch 
with the Founder, and a strategic meeting with the Founder. 

Perks are experiences of nominal value offered as a courtesy; they are not securities, carry no 
monetary value, and are not part of the investment return. 
Bonus Shares for Timeplast Investors.  Investors of record in Timeplast, Inc., an affiliate of the 
Founder, receive 10% Bonus Shares. Eligibility will be verified against Timeplast’s records. 
Timeplast receives no compensation in connection with this program. 
Stacking; Maximum Bonus; Effective Price.  All Bonus Share tiers stack. The maximum 
combined Bonus Share percentage is 50% (for example, a $50,000 or greater investment by a 
Timeplast investor during the first 30 days of the Offering: 15% + 25% + 10%). An investor 
receiving the maximum 50% receives 1.5 shares for each $0.40 invested, an effective price of 
approximately $0.2667 per share; an investor receiving a 10% bonus pays an effective price of 
approximately $0.3636 per share; and an investor receiving no Bonus Shares pays $0.40 per share 
— up to 50% more per share than an investor receiving the maximum bonus. Because Bonus 
Shares are issued for no additional consideration, they dilute the percentage ownership of all other 
holders, including investors who receive smaller bonuses or none. 
Share Amounts.  If the maximum offering amount of $5,000,000 is sold (12,500,000 purchased 
shares) and every investor qualified for the maximum 50% bonus, up to 6,250,000 Bonus Shares 
would be issued, for a maximum of 18,750,000 shares of Class B Non-Voting Common Stock 
issuable in this Offering — within the Company’s 20,000,000 authorized Class B shares. The 
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$5,000,000 maximum offering amount refers to cash subscriptions; Bonus Shares are issued in 
addition to, and do not reduce, the shares purchased for cash. 
 
The price of the Securities does not necessarily bear any relationship to the asset value, net worth, 
revenues or other established criteria of value, and should not be considered indicative of the actual 
value of the Securities. 
 
In order to purchase the Securities, you must make a commitment to purchase by completing the 
Subscription Agreement. Purchaser funds will be held in escrow with Dealmaker Securities, LLC 
until the Minimum Amount of investments is reached. Purchasers may cancel an investment 
commitment until 48 hours prior to the Offering Deadline or the Closing, whichever comes first 
using the cancellation mechanism provided by the Intermediary. The Company will notify 
Purchasers when the Minimum Amount has been reached. If the Company reaches the Minimum 
Amount prior to the Offering Deadline, it may close the Offering at least five (5) days after 
reaching the Minimum Amount and providing notice to the Purchasers.  
 
If any material change (other than reaching the Minimum Amount) occurs related to the Offering 
prior to the Offering Deadline, the Company will provide notice to Purchasers and receive 
reconfirmations from Purchasers who have already made commitments. If a Purchaser does not 
reconfirm his or her investment commitment after a material change is made to the terms of the 
Offering, the Purchaser’s investment commitment will be cancelled, and the committed funds will 
be returned without interest or deductions. If a Purchaser does not cancel an investment 
commitment before the Minimum Amount is reached, the funds will be released to the Company 
upon closing of the Offering and the Purchaser, will receive the Securities in exchange for his or 
her investment. Any Purchaser funds received after the initial closing will be released to the 
Company upon a subsequent closing and the Purchaser will receive Securities via Electronic 
Certificate/PDF in exchange for his or her investment as soon as practicable thereafter.  
 
In the event that $40,000 in investments is committed and received by the Escrow Agent and more 
than thirty (30) days remain before the Offering Deadline, the Company may conduct the first of 
multiple closings of the Offering (an “Intermediate Close”), provided that it is conducted at least 
21-days after the time the Offering was opened, all investors receive notice that an Intermediate 
Close will occur and funds will be released to the Company, at least five (5) business days prior to 
the Intermediate Close (absent a material change that would require an extension of the offering 
and reconfirmation of the investment commitment). Investors who committed on or before such 
notice will have until 48 hours before the Intermediate Close to cancel their investment 
commitment. 
 
Subscription Agreements are not binding on the Company until accepted by the Company, which 
reserves the right to reject, in whole or in part, in its sole and absolute discretion, any subscription. 
If the Company rejects all or a portion of any subscription, the applicable prospective Purchaser’s 
funds will be returned without interest or deduction. 
 
The price of the Securities was determined arbitrarily. The minimum amount that a Purchaser may 
invest in the Offering is $500.00. 
 
The Offering is being made through DealMaker Securities LLC, the Intermediary.  The following 
two fields below set forth the compensation being paid in connection with the Offering. 
 
Commission/Fees 
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  As compensation for the services provided by DealMaker Securities LLC, the Issuer is required 
to pay to DealMaker Securities LLC a fee consisting of an eight percent (8%) cash commission 
based on the dollar amount of Securities sold in the Offering, payable after each successful closing, 
including any intermediary closings, together with the other fees described in the Company’s 
agreement with the Intermediary. 
 
Stock, Warrants and Other Compensation 
N/A 
 
Transfer Agent and Registrar 
The Company will act as its own Transfer Agent and Registrar.  
 
The Securities  
We request that you please review our organizational documents in conjunction with the following 
summary information. 
 
Authorized Capitalization  
 
At the initial closing of this offering, if the minimum target amount is sold, our authorized capital 
stock will consist of 120,000,000 shares of common stock, no par value (divided into 100,000,000 
shares of Class A Voting Common Stock and 20,000,000 shares of Class B Non-Voting Common 
Stock),  of which up to 100,150,000 common shares will be issued and outstanding (including up 
to 50,000 Bonus Shares issued at no additional cost)  (consisting of 100,000,000 shares of Class 
A Voting Common Stock and 100,000 shares of Class B Non-Voting Common Stock). If the 
maximum offering amount is sold, 112,500,000 common shares will be issued and outstanding 
(consisting of 100,000,000 shares of Class A Voting Common Stock and 12,500,000 shares of 
Class B Non-Voting Common Stock). 
 
 
Holders of the Class B Non-Voting Common Stock offered in this Offering have no voting rights 
on any corporate matters, including the election of directors, board composition, or management 
policy. Complete voting control of the Company remains vested in the sole holder of Class A 
Voting Common Stock.  
 
Dividend Rights 
 
Holders of Class A Voting Common Stock and Class B Non-Voting Common Stock are entitled 
to share equally, on a per-share basis, in any dividends declared by the Board of Directors out of 
funds legally available therefor.   
 
The Company does not intend to issue dividends in the foreseeable future.  
 
Liquidation Rights 
 
In the event of any voluntary or involuntary liquidation, dissolution or winding up of our affairs, 
holders of Class A Voting Common Stock and Class B Non-Voting Common Stock are entitled to 
share ratably on a per-share basis in the Company’s net assets legally available for distribution to 
shareholders after payment of all corporate liabilities and obligations.  
 
Other Rights 
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Other than as set forth in any shareholder agreements or described elsewhere herein, the 
Company’s shareholders have no preemptive or other rights to subscribe for additional shares. All 
shares sold in this offering will be, when sold and issued upon payment therefor, validly issued, 
and non-assessable.  
 
Voting and Control  
 
Securities Offered: Class B Non-Voting Common Stock 
 
Voting Rights: No voting rights. Holders of Class B Non-Voting Common Stock possess no voting 
power on any corporate matters or shareholder votes. Complete voting control remains 
concentrated 100% in the Class A Voting Common Stock.  
 
The Company does not have any voting agreements in place.  
 
The Company does not have any shareholder/equity holder agreements in place.  
 
Anti-Dilution Rights  
 
The Securities do not have anti-dilution rights. 
 
Restrictions on Transfer  
 
Any Securities sold pursuant to Regulation CF being offered may not be transferred by any 
Investor of such Securities during the one-year holding period beginning when the Securities were 
issued, unless such Securities were transferred: 1) to the Company, 2) to an accredited investor, as 
defined by Rule 501(d) of Regulation D of the Securities Act of 1933, as amended, 3) as part of 
an Offering registered with the SEC or 4) to a member of the family of the Investor or the 
equivalent, to a trust controlled by the Investor, to a trust created for the benefit of a family member 
of the Investor or the equivalent, or in connection with the death or divorce of the Investor or other 
similar circumstances. "Member of the family" as used herein means a child, stepchild, grandchild, 
parent, stepparent, grandparent, spouse or spousal equivalent, sibling, 
mother/father/daughter/son/sister/brother-in-law and includes adoptive relationships. Remember 
that although you may legally be able to transfer the Securities, you may not be able to find another 
party willing to purchase them. 
 
Other Material Terms  
 
The Company does not have the right to repurchase the Securities. 
 
TAX MATTERS  
 
EACH PROSPECTIVE INVESTOR SHOULD CONSULT WITH HIS OR HER OWN TAX 
AND ERISA ADVISOR AS TO THE PARTICULAR CONSEQUENCES TO THE 
INVESTOR OF THE PURCHASE, OWNERSHIP AND SALE OF THE INVESTOR’S 
SECURITIES, AS WELL AS POSSIBLE CHANGES IN THE TAX LAWS.  

TO ENSURE COMPLIANCE WITH THE REQUIREMENTS IMPOSED BY THE 
INTERNAL REVENUE SERVICE, WE INFORM YOU THAT ANY TAX STATEMENT 
IN THIS FORM C CONCERNING UNITED STATES FEDERAL TAXES IS NOT 
INTENDED OR WRITTEN TO BE USED, AND CANNOT BE USED, BY ANY 
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TAXPAYER FOR THE PURPOSE OF AVOIDING ANY TAX-RELATED PENALTIES 
UNDER THE UNITED STATES INTERNAL REVENUE CODE. ANY TAX STATEMENT 
HEREIN CONCERNING UNITED STATES FEDERAL TAXES WAS WRITTEN IN 
CONNECTION WITH THE MARKETING OR PROMOTION OF THE 
TRANSACTIONS OR MATTERS TO WHICH THE STATEMENT RELATES. EACH 
TAXPAYER SHOULD SEEK ADVICE BASED ON THE TAXPAYER’S PARTICULAR 
CIRCUMSTANCES FROM AN INDEPENDENT TAX ADVISOR. 

POTENTIAL INVESTORS WHO ARE NOT UNITED STATES RESIDENTS ARE 
URGED TO CONSULT THEIR TAX ADVISORS REGARDING THE UNITED STATES 
FEDERAL INCOME TAX IMPLICATIONS OF ANY INVESTMENT IN THE 
COMPANY, AS WELL AS THE TAXATION OF SUCH INVESTMENT BY THEIR 
COUNTRY OF RESIDENCE. FURTHERMORE, IT SHOULD BE ANTICIPATED THAT 
DISTRIBUTIONS FROM THE COMPANY TO SUCH FOREIGN INVESTORS MAY BE 
SUBJECT TO UNITED STATES WITHHOLDING TAX. 

EACH POTENTIAL INVESTOR SHOULD CONSULT HIS OR HER OWN TAX 
ADVISOR CONCERNING THE POSSIBLE IMPACT OF STATE TAXES. 

 
TRANSACTIONS WITH RELATED PERSONS AND CONFLICTS OF INTEREST  
 
Related Person Transactions  
 
From time to time the Company may engage in transactions with related persons. Related persons 
are defined as any director or officer of the Company; any person who is the beneficial owner of 
10 percent or more of the Company’s outstanding voting equity securities, calculated on the basis 
of voting power; any promoter of the Company; any immediate family member of any of the 
foregoing persons or an entity controlled by any such person or persons. 
 
Transaction 1 — Development and Technology Transfer Agreement (January 20, 2024) 
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Related Person/Entity Timeplast, Inc. (“Timeplast”), a Delaware 
corporation, and Manuel Rendon. 

Relationship to the Company 

Mr. Rendon is the Company’s founder, Chief 
Executive Officer, sole director and sole 

shareholder, owning 100% of the Company’s 
voting equity prior to this Offering. Mr. 

Rendon is also the founder, President and 
Chief Executive Officer, and sole director of 

Timeplast, and controls Timeplast for 
purposes of the definition of related persons 

above. 

Total amount of money involved 
$69,350, paid by Timeplast to the Company 
(recognized as the Company’s fiscal 2024 

revenue). 

Benefits or compensation received by 
related person 

Timeplast received development and 
technology-transfer deliverables, including the 
TimeMass Soap formulation and a portfolio of 
TimeMass functional filament formulations, 

together with a perpetual, fully paid-up, 
royalty-free license to the Company’s 

Bloominite patent (U.S. Patent No. 
12,564,142 B1). 

Benefits or compensation received by 
Company $69,350 in cash consideration. 

Description of the transaction 

Under the Original Agreement, dated January 
20, 2024, the Company performed materials-
development and technology-transfer services 

for Timeplast and licensed the Bloominite 
patent as a supplemental deliverable. The 

deliverables have been completed and 
delivered. The Original Agreement, the 

deliverables under it and the consideration 
paid for them are confirmed and restated in 

the Master Agreement described in 
Transaction 3 below. 

 
Transaction 2 — Continuing Monthly Filament-Development Arrangement 
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Related Person/Entity Timeplast, Inc. and Manuel Rendon 
(relationship as described in Transaction 1). 

Relationship to the Company See Transaction 1. 

Total amount of money involved 

$989 per month (approximately $11,868 per 
year). The Company recognized $7,912 under 
this arrangement in fiscal 2025, which was the 

Company’s only fiscal 2025 revenue. 

Benefits or compensation received by 
related person 

Timeplast receives one new functional 
TimeMass filament formulation each month 
and retains 100% of the revenue and profits 
from TimeMass products. The Company has 

no royalty or revenue share in TimeMass 
sales. 

Benefits or compensation received by 
Company 

A fixed research-and-development fee of 
$989 per month. 

Description of the transaction 

A continuing month-to-month development 
arrangement, confirmed and restated in the 

Master Agreement, under which the Company 
develops one new functional filament 

formulation per month for a fixed fee. The fee 
is not a royalty or revenue share. Either party 

may discontinue the arrangement on thirty 
(30) days’ written notice. This arrangement is 
expected to represent a substantial portion of 

the Company’s near-term revenue. 

 
Transaction 3 — Master Collaboration, Confirmation, Exclusive License, Manufacturing 
and Supply Agreement (effective as of August 4, 2026) 
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Related Person/Entity 

Timeplast, Inc. and Manuel Rendon 
(relationship as described in Transaction 1). 
Mr. Rendon executed the Master Agreement 
on behalf of both companies in his respective 

officer capacities. 

Relationship to the Company See Transaction 1. 

Total amount of money involved 

No fixed aggregate dollar amount; the Master 
Agreement establishes the ongoing economic 

arrangements described in this row, in 
addition to confirming Transactions 1 and 2. 

Benefits or compensation received by 
related person 

Timeplast receives: an exclusive, perpetual, 
worldwide license to all Manifester-related 
technologies, with the Company’s covenant 
never to license those technologies to any 

other company; the exclusive right to sell the 
Manifester device; the position of sole and 

exclusive supplier of every material consumed 
by or with the Manifester, retaining 100% of 

materials revenue (the Company has 
irrevocably waived any share of it); 70% of 
net hardware profit from Manifester device 

sales; and operation of the Manifester Object 
Store as merchant of record, retaining a 30% 
platform commission on store transactions. 
The jointly owned patent application titled 

“3D Printable Photovoltaic Filament for Solar 
Energy Generation” (Application No. 

19/654,878) covers Manifester technology 
developed by the Company and falls within 
this exclusive license under Sections 9.1 and 

9.2 of the Master Agreement, with the parties’ 
fields allocated under Sections 7.1 and 15.2; 

the parties intend to enter into a patent-
specific addendum confirming ownership, 

prosecution responsibility and cost allocation 
for that application. 

Benefits or compensation received by 
Company 

The Company receives: continuation of the 
$989 monthly development fee; the position 

of exclusive manufacturer of Manifester 
hardware, with units sold to Timeplast at 

documented cost, without markup, plus 30% 
of net hardware profit as a hardware-

manufacturer fee; and 70% of Manifester 
Object Store receipts for objects the Company 

develops. Timeplast bears materials 
commercialization for the Manifester 

program. 
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Description of the transaction 

The Master Agreement, effective as of August 
4, 2026, is a related-party agreement that 

confirms the parties’ historical transactions 
and governs the Manifester program going 
forward. Its term is perpetual; neither party 

may terminate it for convenience or for breach 
(remedies for breach are limited to damages 

and injunctive relief), and a party’s 
technology reverts to it only upon a 

bankruptcy event of the other party. Each 
company must finance only its own field with 

its own capital: the Company may not use 
proceeds of this Offering to fund Timeplast, 
and Timeplast may not use proceeds of its 

offerings to fund the Company (Section 6.4); 
payments between the companies are limited 
to consideration for goods, services, licenses 

and rights actually provided. The Master 
Agreement was approved by the Company by 

written consent of its sole director and sole 
shareholder dated August 14, 2026, with the 
conflicting interest disclosed, in a manner 

intended to comply with Section 607.0832 of 
the Florida Business Corporation Act, and by 
Timeplast’s sole director and by holders of a 
majority of Timeplast’s outstanding shares 

acting by written consent under Delaware law, 
with shares held by Mr. Rendon and his 

affiliates excluded in determining 
disinterested approval. In connection with 
these approvals, the companies engaged an 

independent advisor to review the transaction 
and deliver a fairness memorandum, and each 

company is required under the Master 
Agreement to describe the relationship 

accurately in its own offering materials and 
regulatory correspondence. The Master 

Agreement is attached hereto as Exhibit B. 
The Master Agreement was executed by both 

companies on August 28, 2026, following 
completion of the approvals described above, 

and holders of a majority of the shares of 
Timeplast not held by Mr. Rendon or his 

affiliates executed written consents approving 
it. The executed Master Agreement is attached 

as Exhibit B. 
 
Conflicts of Interest  
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The Company has engaged in the following transactions or relationships, which may give rise to 
a conflict of interest with the Company, its operations and its securityholders: 
 
Dual Roles of the Founder; Transactions with Timeplast. Manuel Rendon, the Company’s 
founder, Chief Executive Officer, sole director, sole officer and sole shareholder, is also the 
founder, President and Chief Executive Officer, and sole director of Timeplast, Inc. Mr. Rendon 
therefore stands on both sides of every transaction between the Company and Timeplast, including 
the Original Agreement, the monthly development arrangement and the Master Agreement 
described under “Related Person Transactions” above, and he signs for both companies in his 
respective officer capacities. Timeplast has its own outside investors — approximately 9,700 
investors from prior offerings — and Mr. Rendon owes fiduciary duties to both companies and 
their respective securityholders. Those duties may conflict, including with respect to the pricing 
of goods, services and licenses exchanged between the companies, the allocation of business 
opportunities and intellectual property, the enforcement (or non-enforcement) of contractual rights 
of one company against the other, and the allocation of Mr. Rendon’s time. Mr. Rendon is the 
Company’s main employee and divides his working time between the two companies as he 
considers best. 
The terms of the Company’s agreements with Timeplast were not negotiated at arm’s length 
between independent parties, and there can be no assurance that they are as favorable to the 
Company as terms that could have been obtained from an unaffiliated third party. The Master 
Agreement grants Timeplast an exclusive, perpetual, worldwide license to the Manifester 
technologies, allocates 100% of Manifester materials revenue to Timeplast, provides for hardware 
manufacturing by the Company at documented cost plus 30% of net hardware profit, and is not 
terminable by either party for convenience or for breach. The Master Agreement was approved by 
the Company by written consent of its sole director and sole shareholder dated August 14, 2026, 
with the conflicting interest disclosed, in a manner intended to comply with Section 607.0832 of 
the Florida Business Corporation Act, and by Timeplast’s sole director and by holders of a majority 
of Timeplast’s outstanding shares acting by written consent under Delaware law. In connection 
with these approvals, the companies engaged an independent advisor to review the transaction and 
deliver a fairness memorandum, and they are maintaining documentation of the market basis for 
the pricing and revenue splits (for example, the 30% hardware-manufacturer fee and the 30% 
platform commission, which is benchmarked to prevailing application-store rates). These 
procedures do not eliminate the conflict, and investors should assume that conflicts of interest 
between the Company and Timeplast are structural and continuing. The Master Agreement was 
executed by both companies on August 28, 2026 following those approvals, and holders of a 
majority of Timeplast’s disinterested shares (excluding shares held by Mr. Rendon and his 
affiliates) consented in writing. Separately, investors in Timeplast are eligible for Bonus Shares in 
this Offering, as described under “Bonus Shares and Perks”; Timeplast receives no compensation 
in connection with that program. 
For clarity, and notwithstanding any contrary description elsewhere in this Form C: the Company’s 
monthly fee from Timeplast is a fixed research-and-development fee, not a royalty or revenue 
share; the Company has no royalty on TimeMass filament sales and has irrevocably waived any 
share of Manifester materials revenue, all of which is retained by Timeplast. 
Adjacent Fields; Corporate Separateness. The Company and Timeplast operate in adjacent 
technological fields. The Master Agreement allocates those fields — the Company’s field 
comprises analog computing, the electromechanical hardware and logic of the Manifester, 
functional-filament algorithms and functional printed objects, while Timeplast’s field comprises 
its proprietary polymer materials platform — and the Company has covenanted not to enter 
Timeplast’s materials business. Each company must finance only its own field with its own capital, 
and neither company may use its offering proceeds to fund the other (Master Agreement Section 
6.4). Nevertheless, actual or perceived overlaps may arise — including with respect to the jointly 
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owned patent application No. 19/654,878 described under “Related Person Transactions” above 
— in the allocation of corporate opportunities, intellectual-property development and 
commercialization priorities, and the resolution of any such overlap will be decided by Mr. Rendon 
on both sides. Investors in this Offering are investing only in String Cubed Inc and will have no 
interest in Timeplast or its revenues, including Timeplast’s revenues from TimeMass products and 
Manifester materials. 
 
 
OTHER INFORMATION  
 
Bonus Shares will dilute investors and result in different investors paying different effective prices 
for the same class of shares.  The Company will issue Bonus Shares of up to 50% of purchased 
shares at no additional cost, based on the timing and size of an investment and on prior investment 
in Timeplast, an affiliate of the Founder. Investors who qualify for smaller bonuses, or none, will 
pay an effective price per share up to 50% higher than investors receiving the maximum bonus, 
and every Bonus Share issued dilutes the percentage ownership of all other holders. If the 
maximum offering amount is sold and all investors qualify for the maximum bonus, up to 
6,250,000 additional shares would be issued beyond the 12,500,000 purchased shares. 
 
Bad Actor Disclosure  
 
The Company is not subject to any Bad Actor Disqualifications under any relevant U.S. securities 
laws. 
Neither the Company nor any of its predecessors has previously failed to comply with the ongoing 
reporting requirements of Rule 202 of Regulation Crowdfunding. 
  Updates regarding the progress of the Company in meeting the Target Offering Amount will be 
filed with the SEC on Form C-U in accordance with Rule 203 of Regulation Crowdfunding. 
ADDITIONAL INFORMATION  The summaries of, and references to, various documents in 
this Form C do not purport to be complete, and in each instance reference should be made to the 
copy of such document which is either an appendix to this Form C or which will be made available 
to investors upon request. Prospective investors are encouraged to review the complete documents, 
including the Master Agreement, the Company’s organizational documents and the financial 
statements, before investing. 
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SIGNATURE 
 

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and 
Regulation Crowdfunding (§ 227.100 et seq.), the issuer certifies that it has reasonable grounds to 
believe that it meets all of the requirements for filing on Form C and has duly caused this Form to 
be signed on its behalf by the duly authorized undersigned. 
 
 
 /s/Manuel Rendon 
 (Signature) 
  
 Manuel Rendon 
 (Name) 
  
 CEO 
 (Title) 
 
 
 

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and 
Regulation Crowdfunding (§ 227.100 et seq.), this Form C has been signed by the following 
persons in the capacities and on the dates indicated. 
 
 /s/Manuel Rendon 
 (Signature) 
  
 Manuel Rendon 
 (Name) 
  
 CEO 
 (Title) 
  
 October 13, 2026 
 (Date) 
 
 
 
Instructions. 
 
1. The form shall be signed by the issuer, its principal executive officer or officers, its 
principal financial officer, its controller or principal accounting officer and at least a majority of 
the board of directors or persons performing similar functions. 
 
2. The name of each person signing the form shall be typed or printed beneath the signature. 
 
Intentional misstatements or omissions of facts constitute federal criminal violations. See 18 
U.S.C. 1001. 
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EXHIBITS  
 
Exhibit A Financial Statements  
Exhibit B  Master Collaboration, Confirmation, Exclusive License, Manufacturing and 
Supply Agreement between Timeplast, Inc. and String Cubed, Inc. (executed August 28, 2026; 
effective as of August 4, 2026)  
Exhibit C Offering Page  
Exhibit D Video Transcript  
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