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Everyone goes to
the dentist
Almost no one
enjoys it.

We are developing S-WAVE™, a smartphone-connected 3D
ultrasound tray designed to turn routine dental scans into
something you can do at home, in a few minutes, with a
licensed dentist reviewing the results remotely. Our Al
software is being designed to compare each monthly scan with
the last and flag changes early. so fewer problems become

emergencies,

S-WAVE is in development and is not cleared or approved by
the FDA.

Invest in KronosMD ( Read the FormC
. :

Working lab prototype U.S. Patent 10,799,210 ~350 shareholders Q12027

Bench-tested; not yet

Ultra: Many of them dentists Target date to request an FDA Pre.

people imaging Submission m

THE PROBLEM

Dental visits are universal. So
is the dread.

Almost everyone knows the routine: the appointment you keep pushing
back, the time off work, the drive, the waiting room, the chair. For some
people it is mild discomfort. For others, fear, cost, or distance means
they stop going altogether. Problems that are simple to treat early can
become costly emergencies when no one is watching.

About1in3 About13% 13% 63.7 million About 1.9
U.S. adults did not visit a of adults in national of U.S. adults report cost Americans live in federally million
dentist in the past year surveys have dental as a barrier to dental care designated dental shortage

U.S. emergency
department visits each
year are for tooth disorders

anxiety, and anxious adults A Bt areas
are less likely to have seen 2024 RSA, O
a dentist in the past year

OUR SOLUTION

S-WAVE™: designed to see 4
below the surface, from f
home.

S-WAVE is a mouth tray lined with ultrasound sensors that fire at the
same time. It is designed to capture the full dental arch in a single scan, .
rather than sweeping a probe tooth by tooth. The tray connects to a
smartphone by cable, and scans upload to secure cloud software.




Place the tray and start a scan in the app.

The scan uploads, and our Al software compares it with your L= ]
previous scans.

° A licensed dentist reviews anything flagged and advises on next
steps.

How S-WAVE is intended to compare with today's options

Phone-photo monitoring Mail-in impression kits S-WAVE (in development)
What it captures visible surfaces Tooth shape at one point in time Designed to image below the surface
lonizing radiation Nane None None
Monthly tracking Yes No Planned
3D output No Yes, after mailing Designed to produce 3D files

THE MARKET

Remote dental care is growing, and we believe it needs better
imaging.

More pecple now start and track dental treatment remotely, especially clear aligner treatment.
Remote care today relies largely on photos or mailed impressions, which cannot show what is
happening below the surface. We intend to serve pecple in aligner treatment first, then expand
to routine at-home maonitoring.

About 56% 500 million

of people worldwide have some form of malocclusion (misaligned teeth or bite) consumers identified by Align Technalogy as its long-term clear aligner markat
opportunity

OUR PLANNED BUSINESS MODEL

How we plan to generate revenue.

If S-WAVE receives FDA authorization, we plan to sell it mainly direct to consumers, and also

through dental and orthodontic practices. We expect revenue to come from two sources: the
device and a manthly monitering subscription

S-WAVE tray Manitaring subseription Dental practice ehannel

About $350 About $1 per day Partnerships with private dental offices and

dental service organizations (D50s). Practices
offer S-WAVE to their patients for at-home
monitoring between visits.

Ona-time purchase Scans reviewed by licensed telahealth dentists.

contracted by KronoshD
Scans reviewsd by the pa

t's owen dentist

Qver time, we may alsa seek licensing arrangements with aligner companies and other dental platforms. We have no such agresments today.

Kre

Company Estimate: lllustrative Revenue in the Fifth Year After Launch

Based on our planned pricing and the assumptions below, management estimates that S-WAVE could generate about $84 millien in revenue in its fifth full
year of commercial sales. A lower-adoption scenario produces about $44 million. These are illustrations of what our business model could produce, not
forecasts or promises, and actual results may be far lower, including zero.

Assumption Base case Lower case
Trays sold in year 5 20,000 45,000
Trays sold, years 1-5 combined 245,000 122,500
Tray price $350 $350
Subscription price 1 per day (3385 per year] 51 per day (3365 per year)
Subscribers kept each year 85% 75%
Average active subscribers in year § About 171,000 About 78,000
Year-5 tray revenue 5315M $15.8M
‘Year-5 subscription revenue $62.6M $28.3M
“Year-5 total revenue $94.1M $44.0M
Why we believe these i : Align  the largest clear aligner maker, shipped 2.6 million clear aligner cases in 2025 [Align

2025 Form 10-K). Our base case of 90,000 trays in year § aguals about 3.4% of that one company's annual valume, and the lower case about 1.7%, even



Why

Align

the largest clear aligner maker, shipped 2.6 million clear afigner cases in 2025 (Align

2025 Form 10-K). Our base case of 90,000 trays in year S equals about 3.4% of that one company's annual volume, and the lower case about 1.7%, even

though S-WAVE is also intended for routine monitoring beyond aligner patients.

What these estimates do not include: costs, profit, or cash fiow; any licensing or partnership revenue; the dental practice channel; or international sales.

Year 1begins only after FDA authorization, which we do not yet have and may never receive. Our target is to request an FDA Pre-Submission meeting in Q1
2027; we cannot predict when, or whether, commercial sales will begin.

Th,

se estimates are fo

s that

timotes and assumpti

WHERE WE ARE TODAY

Patent

Wa own U.S. Patent 10,799,210,
which covers uitrasound technology
capable of producing 3D dental
images. An earlier patent we own,
U.S. Patent 6,589,054, has expired,

d-laoking stoteme:

prove wrang, hav

prepared In good

ar in our Form C.

New filings

We plan to file new provisional
patent applications after a
successful raise. Provisional
applications da not guarantee that
any patent will be granted.

not been reviewed by any independent party, and should not be r

t and approved by the board o

Laboratory data and prototype
In 2022 we acquired the S-Ray
ultrasound technolog;

gether with
taboratory (bench) research data
We have since built a working
Iaboratory prototype, which we use
for bench testing. S-WAVE has not
been tested in people

We have not yet completed clinical testing, received FDA authorization, or signed any commercial agreements.

d on os g

liction of results. The same

Shareholders

About 350 peaple aiready hold
KronosMD shares, many of them
dentists. Their prior investment is
not an indication that this offering is
suitable for you

ROADMAP
2022 2024 2025-2026 Q12027 (target) After this raise
KronosMD formed; S-Ray S-WAVE brand comple Device and software Request an FDA Pre- (planned)

ultrasound IP and research
data acquired.

Target dates are estimates and may be deie

design work; working
ry protatype built
and bench-tested;

labor

Submission meeting.

regulatory planning.

yed.

How we plan to use the proceeds if we raise the $5,000,000 maximum

File new provisional
patents, refine the
Iaboratory prototype
toward a production
design, conduct testing,
and prepare an FDA
submission for home use.

Hardware and manufacturing

$1,505,000  30.1%

Marketing

Legal

Funding portal fee (4.9%)
Patent filings

Total

$1,500,000 - 30.0%

$500,000 - 10.0%
$400,000 - 8.0%
$350,000 - 7.0%
$300,000-6.0%
$245,000: 4.9%
$200,000+ 4.0%

$5,000,000 - 100%

If we raise less than the maximum, we will allocate proceeds as described in the Form C. We may change these allocations based on business needs.

Looking further ahead

Beyond imaging, we are exploring whether acoustic energy from a future version of the tray could support teeth whitening and gum care, This is early-stage research only.
Any such product would require clinical trials and separate FDA authorization, and we may never develop it. This offering funds the imaging and monitoring product

described above.

TEAM AND ADVISORY BOARD

Dr. Greg Rubin
Chief Executive Officer

More than 40 years in the dental industry. Former clinical instructor at the USC and UNLV dental schools. Inventor and manufacturer of dental
products, with experience in corporate finance and business development. Dr. Rubin also has roles at affiliated companies, described in the Form
€, and does not work for KranosMD full time.

Our advisers provide guidance but are not officers or employees and do not manage the company. They serve without cash or equity compensation.

O & 0 O

Daniel Alter, MSc, MDT, CDT
Chairman, Advisory Board
Professor &t New York City College of
Technology; executive editor of Inside
Dental Technology.

Joted-party refation: if ony, ore d

Dr. Jonathan Greenburg, DDS
Advisory Board

inventer of the Zyppah cral appiance.

ed in the Form C

Dr. Evan Chafitz, DMD
Advisory Board

Oral and maxiliofacial surgeon.

Dr. Paul B. Sigfusson, DDS
Advisory Board

Dentist focusing on implants and TMD.



OFFERING TERMS

SECURITY PR

Series CF Preferred Stock $1.00 per share $48,516,998

PRE-MONEY V TION

MINIMUM IN

$500 $10,000 target, up 1o $5,000,000 April 18, 2027

TMENT RAISE OFFERING DEADLINE

Issuer: KronosMD, Inc. {a Colorado corporation). Funding portal: PicMi
Technologies, Inc. currently holds about 88% of KronosMD's voting power and will keep contral after this affering.

owdfunding, LLC dba Hi

Srowdfunding. Escrow agent: Enterprise Bank & Trust. Kronos Adv

Bonus shares
Time-based (when your investment is made) {single investment)
First 7 days of the offering 20% bonus shares 2 2 10% bonus shares
Days 8-21 10% bonus shares 0 15% bonus shares

20% bonus shares.

Time-based and amount-based bonuses cambine: the maximum combined bonus is 4C

%, an affective price of about $0.71 per share for those investors. Bonus shares will be

d by KronosMD after the offering closes. A single invesiment must meet the threshold; separate investments are not combined. Fractional shares will be rounded up.
Investments through a seff-directad IRA cannot receive bonus shares because of IRS rules on prohibited transactions. Investors who receive bonus shares pay

lower effective

price per share than those wha do not

Your rights as an investor

Escrow Cancelling Investment limits Resale restrictions Ongelng reports
Your funds are held in Non edited | You genel y cannat resell We will file an annual
escrow until we reach the are limited in how much your shares for one year, report {Form C-AR) with
line for an they can invest across all and ther the SEC and post it on our
er closing we erowdfunding offerings in market for t wabsite within
your money is returned. annaunce]. If the offering 12 menths, based on after each fiscal y
changes materizlly, you income and net worth_ T
must reconfirm or your portal will confirm your

lled limit.
and refunded.

Key risks

Inv These are some of the most important risks; read the full risk

sting in KronosMD is specu tors in the Form C before investing

(bench}

/E i in development. We have & Regulatory. 5-WAVE has ot been cleared or Unproven technology. We have labarsto
nly, with no product for sale approved by the FD2 m well enough in

aberatory prototy
d no

The FDA could require mere data only. §

WE may not per

ver authorize

people 1o be u

Consumer home use may face a higher bar.
Funding. We have very littie cash and dependcnour  Control. Kronos Advanced Technologies controls Competition. Larger, well-funded companies already
parent company and this affering to continue KronoshD. You will have little or no influence o offer remote dental monitering

operatin
which could dilute your ownership.

We will likely need to raise more maney,

Intellectual property. e rely on one active patent lliquidity and valuation. Thers [s no marker for i
design around it, and new applications shares, and resale is restricted. The price was sat

the company. You may never be able to sell your

shares, and you could lose your entire investment

ASK THE FOUNDERS

Have a question? Ask KronosMD directly.

helow and the KronosMD All questions and an: are public so

Ne questions yet. Be the fitst to ask the founders!



INVESTOR FAQ

» How do linvest? » What information do | need to provide? » When is my investment final?
+ Canlinvest from outside the U.S.7 » What am | buying? » Where are the financials?

» What if you don't reach the target? » When could | see a return? » Can | sell my shares?

+ How will | get updates? » Are there tax implications?

Make routine dental care
something people don't
dread.

Invest in KronosMD through Highlander. Please read the Form
C and risk factors before investing.

Invest in S-WAVE
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