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A category-defining
brand, built for the next
decade

Rad Power Bikes is a household name with brand
recognition.

Rad Power Bikes has strong customer recognition and a loyal rider
the brand is positi for

Under new
growth — tumning that recognition into a leading position in the e-
bike category.

Today that brand sits on a deliberately lean platform: U.S.-based
an affiliated i
purchasing, a multi-channel sales network, and two additional

brands operating alongside it across the premium and off-road
segments.

Thebrand i i Thei
raising foris scale.

is built. What we're

Invest in Rad

The asset base

What you're investing in

This is not a startup raising on a pitch deck. These are assets

already on the balance sheet, already generating revenue.

The brand

Rad Power Bikes s among the most recognized e-bike names in North
America — replicating that recognition from scratch would cost a new
entrant many multiples of what it would take to buy, and years it doesn't
have to spend.

The intellectual property

An 1P portialio including patents and trademarks covering e-bike design
profiles and the market-differentiating Safe Shield battery.

The inventory

Approximately $11.0 million of inventory on the balance sheet as of
June 30, 2026 — product that can be sold into demand that already
exists, rather than demand that has to be created.

The customer database

Approximately 1.5 million unique U.S. Shopify customer accounts and
approximately 250,000 Canadian accounts, many with 20+ transaction
records. More than 425,000 email subscribers. Roughly 169,000
customers engaged in the last 180 days. In a category where customer
acquisition is the single largest cost line, we start with a warm list most
competitors would have to buy.

The distribution
Seven company-owned retall stores in key U.S. markets for test rides,
sales, and service. A direct-to-consumer e-commerce platform. A
reselier, wholesale, and commercial channel. And more than 1,000

it service centers riders

Thedata
More than a decade of historical customer and operating data,
informing marketing efficiency, product decisions, and inventory

planning




An audience most competitors would have to buy.

iatabase ratail and servic

ork here than it does fora b

Revenue from month
one

Most companies raising on Reg CF are pre-
revenue. We were selling bikes within weeks of

commencing operations.

$7,000,756
$3,060,889
43.7%

$18,641,729

$10,969,520

What those numbers mean
nill

First full month of operatic

A $149 billion market with no clearleader



The category is growing

Industry projections put the global e-bike market at approxim

tely
$149 billion by the mid-2030s, with the North American segment
forecast in some reports to grow at a double-digit CAGR through 2033

driven by urban mobility shifts. car-replacement trips, and adoption
across a widening age range.

Recognition is the scarce asset

Inafragmented market full of interchangeable brands, name

recoghnition is the hardest thing to manufacture and the most valuable
thing to own. Rad Power Bik

already has t.

Market size and growth figures ase third-party industry o

The growth plan

Where your investment goes

At the maximum raise of $5,000,000.

ions, are not guarantees, and do not rel

The category is fragmented
No single operator has achieved meaningful scale across multiple e-
bike segments in North America. The field is a long tail of single-brand

importers, most of them most of them competing on

price alone

The consolidation opportunity
A platform that owns recognized brands across multiple segments,

sells through multiple channels, and assembles domestically has

structural advantages over a single-brand importer: purchasing
leverage, shared overhead, tariff and duty efficiency, and a far lower

cost to acquire each incremental customer.

bikes, parts,
manufacturer deposits, logistics

Sales and marketing — digital advertising, SEM, social, influencer,
brand and content

Working capital and 1]
i

Highlander funding portal fee
=

Why 60% goes to inventory

In this business, inventory is growth. Demand for Rad product exists
today — the constraint on revenue is having units, parts, and
batteries on hand to sell. Every dollar of inventory financed is a
dollar that converts to revenue at a reported 43.7% gross margin.
This is the most direct line between capital raised and revenue
generated that we can offer investors.

The next 12-18 months

$3,000,000 - 60%
$1,000,000:20%
$755,000:15.1%
$245,0004.9%
Why 20% goes to marketing
Weowna f 1.6 million past and 426,000+

email subscribers. Marketing against an owned listis a
fundamentally different economic proposition than buying cold
traffic.

— Complete the integration of Rad Power Bikes, QuietKat, and Serial 1 onto a single operating

platform.

= Improve product availability, parts supply. and customer support.

— Advance the Tennessee assembly and fulfillment facility. with planned FTZ activation for duty

deferral and improved cash flow.



Expand the retail, dealer, and reseller networks into underserved markets.

Build out recurring revenue: parts, batteries, accessories, service, apparel, upgrades, and
financing

Concurrent Regulation D Rule 506 Offering

ny is concurrently conducting a separate offering of securities pursuant to Regulation D Rule

QuietKat — the off-road segment

QuietKat sits in a categ

verlanding

rm rather than duplicati

eloped by

tyle rider




Tenreasons toinvest

01

03

o7

09

National brand recognition
Rad Power Bikes

s among the most recognized e-bike names in
North America, named by TIME as one of the world's most
Influential companies in 2021

Healthy gross margin
43.7% reported gross margin during that initial operating period

Efficient customer acquisition
Marketing runs against an owned database of past customers

and subscribers rather than expensive cold traffic.

Three brands across three segments
Mass market, off-road, and premium — diversified revenue from

a shared cost base.

Recurring revenue beyond the bike
Parts, batterles, accessories, service, apparel, upgrades, and
financing extend customer lifetime value well past the first

purchase.

Leadership

Operators who have done this before

$7.0 million in audited revenue in the first four and a half menths

Approximately 1.5 million U.S. accounts, 250,000 Canadian
accounts, 425,000+ email subscribers, and roughly 169,000

DTC e-commerce, seven retail stores, resellers, wholesale,

commercial sales, and 1,000+ Independent service centers.

Affiliated domestic assembly and a planned Tennessee Foreign-
Trade Zane facility, designed to reduce tariff exposure and
improve availability, cost control, and quality consistency.

02 Revenue from day one
of operations.
04 Awarm customer database
recently engaged customers.
06 Multi-channel distribution already built
08 U.S.-based assembly
10 Bonus shares of up to 50%

Early and eligible investors can receive up to 50% additional

shares on top of their cash investment. See terms below.

Jim Brown

Prasident & Chiet Ex

Robert Provost

ve Officer Executive C an

Ivan Drusc

Chiet Financial Officer

Dan Del Aguila

Chiet Operating Officer & Controller

37+ years in automotive retail and
mobility. Former President of 60+
dealerships across seven states.
Helped guide an automotive group
through a $4.4 billion sale in 2022. A
specialist in scaling retail operations
and executing turnarounds.

20 years in legal and corporate

advisory roles, representing brands in
the e-commercalretail sector such as
Dollar General and Westfield. Leads
governance and compliance.

25+ years leading development,
ing, and at

Finance and accounting Jeader with

technology companies, with over 18

from startups to global
public companies. Focused on
ffi y and risk

years in e-bike manufactu
Foundad what ha describes as tha
nation's largest U.S. Foreign Trade
Zane electric bicycle production
facility.

Dior Biancofiori
SVP, Retail

20+ years in multi-unit retail. Lad retail
and operations at Rad Power Bikes
Previously Sephora, Eddie Bauer, and
Fossi,

management

ScottAdams

Chiet Investment Officer

16+ years in sales leadarship and
channel growth. Built partner channels
and multi-region go-to-markst
programs.

30+ years in manufacturing and e-
mabiity. Co-founder of Prodaco
Technologies and Life EV. Leads
operations and financial controls.

Jacqueline Kouma

VP, Marke

15+ years in marketing and digital
commerce. Led marksting and go-to-
market for Sony and high-growth D2C
brands. MBA, San Diego State



The offering

Sacurity Common Stock

Price per share

Minimum investment $250
Target offering minimum $10,000
Maximum offering 55,000,000
Pre-maney valuation $205,543,933
Offering deadline Dec 31,2026
Funding portal Highlander

Invest early. Own more.

Time-based bonus Eligibility bonus
1 er 30, 2026 2 20% Existing rod R
of Lite E

< and existing shar

These stack. An investor who qualifies for both may receive both
— capped at 50% of cash shares purchased.

ati

Investor gift cards

52,500 - $4,999 investment $100
45,000 - $9,99 investment $300
$10,000 - $24,998 Ir $1,000

e $3,000

Every §25



Farevery $25,000 of Common receives a $3,000 gift card. A $100,000
Investment would reosive four $3,000 g cards, for $12,000 in aggregats gt card value. A single
investment is required to quality. Git cands are nol securities, do nol count against the offering ceiing,
and investors using a self-directed IFA may not e eligible (o reces them.

Claim Your Bonus Shares — Invest Before November 30

Ask the founders

Have a question? Ask the team directly.

{{ ask_the_founder_section }}

Questions

Frequently asked

What is Regulation Crowdfunding (Reg CF)? -

Regulation Crowdfunding is a provision of the JOBS Act that allows companies to raise
capital from everyday investors — not only accredited investors — through SEC-
registered onling platforms. Companies may raise up to $8 million in a 12-month period.
Investors receive actual securities in the company, and the offering must be conducted
through a registered funding portal or broker-dealer.

Who can invest in this offering? +
When will | receive my shares? +
What exactly am linvesting in? +
How is Rad Life Mohility related to Rad Power Bikes? +
I this the same that filed for ptey? +
What's the minimum investment? +
Howmuch can | invest? +
What is the pre-money valuation, and howwas it set? +
What is the voting proxy, and what does it mean for my investment? +
When do the bonus shares apply? +
Can | sell my shares? +
‘What happens if the offering minimum is not reached? +
What are the risks? +
Where can | read the official filings? +



Disclosures

Corporate history and prior business

Fad Life Mobility, Inc. was formed on Febauary 8, 2028 and acquired cerain assets of Rad Powes Bikes Inc. on February 27, 2026, through & court-appreved Section 363 sale in connection
with the prior owner's Chapter 11 bankruptey proceading, for total consideration of approximately $14.2 million of cash and specitically limited assumed cbligations. The Company
assumed cartan limited warranty and gift casd obligations but ded not assume the prior cwner's general kabilites. Prior to the aequisition, the Rad Power Bikes prior owners were subject to
litigation, a Consumes Product Safety Commission matter retating 1o certain older lithium-lon batteries (never soid or serviced by the Comgany), and reported battesy-fire incidents. Sinca
the acquisition of certaln assats by the Company, some customers have expenienced limited avallability of parts and batterles and extanded fulfillment timelknes. The Company ks working
tomprove pats avallability, service response, and fulfiiment. These matters, and the risks associated with them, are described in full in the Fem C, which investors should read in its
entiraty before nvesting

Historical figures

Historical Rad Power Bikes revenue, financing transactions, valuations, customer records, and operating results referenced on this page relate solely to the prior owners of Rad Power
Hikes and are not the revenuas, valuations. or operating resuits of Rad Life Mobty. Inc. Historical results ane specific to the prior business and do not guarantee futwe performance of the
Company. The Company has not independantly determined that all acquired custoner records remain current, active, marketable, or usable for all contemplated purposes

Forward-looking statements

This page contains forward-looking statemants that reflect current expectations and are not guaraniees of future performance. Statements regarding planned tacllities, Forelgn-Trade Zone
activation, intagration, margin Improvement, market growth, and future revenue ane subject to execution, Integration, supply chain, regulatony, and market risks. Actual results may differ
materialy.

Market data

Market size and growth figures ane third-party industry projections and are not guarantees or Company forecasts.

Risk disclaimear

WHEN MAKING AN IMVESTMENT DECISION, INVESTORS MUST RELY ON THEIR OWHN EXAMINATION OF THE ISSUER AND THE TERMS OF THE OFFERING. THIS INCLUDES
ANALY ZING THE MERITS AND RISKS INVOLVED WITH INVESTING IN THE OFFERING. INVESTMENTS ON HIGHLANDER Al ARE SPECULATIVE, ILLIQUID, AND INVOLVE A HIGH
DEGREE OF RISK. THIS RISKINCLUDES THE POSSIELE LOSS OF YOUR ENTIRE INVESTMENT. INVESTMENTS ARE MOT INSURED BY THE FOIC, SIFC, OR ANY OTHER
GOVERNMENT AGENCY AMD MAY BE LONG-TERM OR NON-TRANSFERABLE.

Importantinformation

Unless otherwise stated, all securibes-related activity is conducted by PioMil Crowdtunding (dVb/'a Highlander Crowdtunding), & funding portal registered with the U 5. Secunties and
Exchangs Commission (SEC ) and a member of the Financial Industry Regulatory Authority (FINRA). Heghlander Crowdfunding ks not a registered broker-dealer, and all escrow sanices
are handled by Enterprse Bank and Trust and Luminale Bank, registerad escrow agents.

Transtar agant services are provided by Hightander Fortress, LLC. & separats legal entity from Highlander Crowdfunding. Highlander Forress does ot panicipate in securities offerings and
does not provide investment, lagal, or tax advice.

Hignlander Crowdfunding = compensated with an up-front fee and a percentage of funds ralsed in each offering. Fees vary between offerings, and investons should review the apolicable
Farm C on each offenng page for full fee disclosures.

Regulation Crowdfundng offerings | JOBS Act Title 11} made through Highlander Crewdfunding are opan to both accredited and non-aceredited invastors. These securities offerings are
not reviewed. approved, or recommendad by any federal or state sacurities commission or regulatory authority. Highlandes Cro does not provid advice and does not
werify the adequacy, accuracy, of complatenass of information provided by the issuer. Investors should be awana that no level of due diligence bayond what k= required by law is performed,
and Highlander Crowdfunding does not guarantee the legitimacy or viability of any issuer or offering.

By accessing this site and any pages on this site, you agree to be bound by the Temms of Use. Privacy Policy and Investor Uses Agresment. Past performance (s not indicative of future
results.

Investment risk

Inwesting In a Regulation CF offering involves a high degree of risk, including the risk of losing your entire swestment. Sacurities sold in this offering ane not publicly traded, are subjactto
tranzter rastrictions, and no public markat may ever develop. This page i= a summary and does not conatitute an offer to sell securites. Any Invastmeant decizon should be mada solaly on
the basés of the Company's Form C and the complete risk factors contained thenain, avallable on the oflenng page and at sec.gov




