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Highlights

Profitable

Profitable for prior 3 months
and expect same in future

$1M+ Revenue
Earned over the last 12 months

$20M Annual Revenue in 2024

70,000 Patients, $115M revenue, 19 States

First round of institutional funding, with a clean-cap table

In-network with most major insurance plans

Scaling the business with the intent of profitability

Projected to reach over $70M in annual revenue within 2 years (not
guaranteed)

Patent pending for the use of VR in therapy
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Featured Investor

Siva Nadarajah Follow ‘ Invested $25,000 @

Syndicate Lead

Siva has over 23 years of clinical, safety, and marketing experience in the pharmaceutical
industry. His previous venture, Semantelli, an Al-based drug safety detection and
healthcare social media analytics platform was acquired by IQVIA, the world's leading
clinical research organization with over 58,000 employees and $11 billion in revenue,
where he served as a General Manager for six years. Siva has two US patents.



“I run a digital health company, and in my experience, | have not seen any other
organization achieve the level of clinical outcomes in mental health that
SohoMD has consistently delivered. Their holistic approach—integrating
medical care, therapy, nutrition, and lifestyle interventions—positions them to
fundamentally transform how mental health care is delivered. Equally
important, their extensive and high-quality data assets provide a unique
foundation to power the next generation of Al mental health copilots, enabling
highly personalized, data-driven care at scale.”

Our Founder

Jacques Jospitre Founder & CEO

MD/MBA

Virtual Biological Psychiatry

ool

Evolving
Mental Health
with Intelligent
Holistic Care>

Our strategy to profitably scale our proven high-quality
clinical model. 173%

5-Year Growth

$20 Million

Annual Revenue
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Conventional care misses the big picture. Symptoms are improved but problems
are not always solved.

Mental and physical health are treated in silos, leading
to poor outcomes, higher costs, and unmet needs.

Fragmented Care So Patients Experience  Current Solutions Fall

is the Norm Poor Health Outcomes Short

@ Talk Therapy

@ Mutrition Support

@ Lifestyle Guidance




70% of patients with mental health Patients with co-occurring mental and physical Apps like BetterHelp and Talkspace focus
conditions also have physical health conditions experience a 3 times higher mortality solelyon talk therapy, neglecting p
health drivers such as nutrition, sleep, and

conditions, yet care s rarely coordinated. rate
chronic ¢ management
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SohoMD makes it a priority to understand your mental health condition to
construct an effective treatment plan.

SohoMD delivers personalized, comprehensive
care that addresses patients’ entire well-being
Qur clinical team looks deeper than pharmacological interventions

to identify causes of poor mental health such as trauma-informed
therapy, endocrinology, and nutrition.
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Patients who were thought to be treatment resistant respond to a biological
approach to care. ”It’s not all in your head.”

Our clinical model achieves incredible outcomes
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There is a tremendous opportunity to use Al to enhance the quality and speed of
work done. We will be able to use it to improve utilization and help add remote

patient monitoring revenue.

Al Fuels $100M Growth Opportunity  $74M
Through High-Margin Reimbursement ok |
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Forward-looking projections are not guaranteed.

Funding will allow us to enhance our current service offering while developing
complementary solutions that can improve profitability.

Funding will allow us to further
expand our services and channels
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Sell-Pay
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Our competitors are not leveraging functional medicine and are general run by
non-clinicians.

Establishing SohoMD as the first truly
comprehensive mental health tech platform
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The Team

Jacques Jospitre, MD Peter Bongiorno, ND

CEO Functional Medicine Direclor

Jason Shapiro Asia Lefebre

Fractional CFO Hurman Resource Director

We will use AI to help with clinical decision support and clinical engagement
with the patient. This enhances the patient experience by helping clinicians
efficiently create the best treatment plan and also adding greater resolution into
the case.

How Al will allow us to own the care journey.

Advanced Al with in-house healthcare services create a seamless, real-time feedback loop that drives continuous
innavation. This integrated approach avoids slow external adoption, ensures regulatory compliance through our
own licensure, and delivers a high-totch patient experience.

By owning the enlire care journey, we generate immediate revenue, higher margins, and a self-reinforcing cycle
of innovation and profitability—setting us apart from standalore software or service-only competitors.
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There will be an dynamic process used to collect and model best clinical
outcomes to efficiently enhance the quality of the whole team,

Our data and Al-driven

system will set a new Our app integrates with Apple Health, video
ST chat, Instacart, and more, providing
standard for nrecisinn A e e raraAA e e ara



R T TR I R S R R

and personalization
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Patients follow treatment plan -/\\ ) Al technologyanalyzescata
with Al-assisted engagement 0, ) .) ﬁ | Alprocesses user dats, offering
Patients follow personalized plans \‘<

J insignts to both providers and

. . patients through smart assistants
with suppert from Al assistants and

the care team.

Providers use data to inform treatment plans

Providers use Al-driven insights to deliver tailored
feedback and refine treatment plans in real-time.
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