':DDS ON : Executive Summary

Overview:

EDDSON Dental develops and sells dental specific technologies that includes a best-in-class practice
management software as well as a supplemental suite of tools for facilitating patient communication,
appointment scheduling /management, and advanced tools/analytics for maximizing practice
performance.

1. EDDSON Background

EDDSON'’s cornerstone product is a full-featured dental practice management software (PMS). EDDSON PMS
was developed through a partnership between Goetze Dental and EDDSON Dental CEOQ, James “Rusty”
Bradbury, MBA. This partnership was an ideal scenario that matched Goetze Dental’s industry experience,
existing customer base, and financial backing with Rusty’s experience in accounting and dental practice
consulting. We believe this unique opportunity enabled us to design and build an entirely new class of dental
practice management software.

A. Background Summary: From the start, we focused primarily on functionality and building a complete
management solution rather than quick market penetration and revenue generation as the primary goal.
Goetze Dental’s existing customer base provided a direct conduit to market insights and presented an
opportunity to acquire beta offices for concept proofing and functionality testing. Our unique approach
resulted in a better understanding of today’s dental practice needs and the ability to react quickly as
these needs came into focus.

B. EDDSON Product: EDDSON™ is demonstrably the most advanced and full featured PMS product on the
market. It offers a complete range of administrative and clinical functionality with bundled pricing plans
that deliver exceptional value, especially when compared to our major competitors.

2. Business Summary

EDDSON'’s initial production version was released in late 2016 after 6 years of planning, design, and
development. Knowing that the dental industry is historical harsh on prematurely released products
(especially technology) we adopted a “controlled growth” strategy that initially limited our marketing and
user acquisition efforts until we had enough empirical data to confirm that EDDSON was ready for an industry
wide roll-out.

This controlled growth period also provided the opportunity to extensively analyze dental market trends and
to confirm our market assumptions. Primarily we noted that the companies gaining the most traction in the
dental space were those offering specialized functionality or “add-on” services that addressed the
shortcomings of the mainstream PMS products. These “add-ons” included patient communication tools for
text messaging and automated appointment/recare reminders, web-based patient forms, phone system
integration, as well as practice performance monitoring/analytics. Companies that include Dental Intel, Blue
IQ, Revenue Well, and Weave are continuing to grow by offering specific and targeted products/services in
these areas. Their continued success has confirmed our belief that significant opportunity exists for the first,
truly “full featured” PMS.
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We believe our focused development and methodical product roll-out have EDDSON well positioned for
market traction and significant growth. EDDSON is the first PMS technology to offer a complete and fully

integrated solution that can be scaled with our Select and Pro packages that our competition simply cannot
match.

Additional Business Summary Data:

A. Current User Base:

e Dental Office Locations: 78
e  Active User Licenses: 1200+

B. Product Differentiators:

e Unique Design/Overall User Experience (see Section 4 for additional details).

e Demonstrably Superior Accounting, Reporting, and Business Tools.

e  Full Range of Features and Services not available by other PMS vendors (see Section 4.G for additional details).
¢ Bundled Price Packages that allow for scaled user solutions (see Section 4.G for additional details).

3. Growth Strategy

Our growth plan is a multi-faceted strategy that begins with a planned spin-off from Goetze Dental followed
by aggressively seeking user and revenue growth as detailed in the following.

A. Spin-Off: EDDSON Dental will be separated from Goetze Dental and established as a separate, stand-
alone company with a new ownership group. This will serve to eliminate any perceived conflicts of
interest from new/existing distributors who may consider Goetze a competitor. It also affords the
EDDSON management team with the opportunity for acute focus and operational flexibility to take full
advantage of our unique market opportunity.

GOETZE ' =DDSON’
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B. Distribution Partnerships: Historically, EDDSON was sold exclusively through Goetze Dental and Goetze
will remain as an authorized distributor following the spin-off. In recent months, we have signed 4
additional distributors that will serve to exponentially expand our geographic footprint and quickly
accelerate our user growth. Combined, our distributor/referral partners employ over 150 sales
consultants that service over 15,000 dental offices in the US.

QOur Authorized Distributer Network Includes:
Atlanta/Dental  «  pt|anta Dental Headquarters: Duluth, GA
Frinducls « Serefces - Toehnology www.a tl an ta d e I’\ta I . co m
GOETZE = Goetze Dental Headquarters: Kansas City, MO
d e nt al
www.goetzedental.com
J.!-DENTAL = JL Dental Headquarters: Rochester, NY
www.jldental.com
MidwestDental . Midwest Dental Headquarters: Wichita Falls, TX
EQUIPMENT - SERVICES - SUPPLIES .
www.midwestdental.com
\NDI = Nashville Dental Headquarters: Madson, TN
e 107 www.nashvilledental.com
C. Referral Partners: The EDDSON Referral Partner Program is designed to work with dental service
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organizations that are not good candidates to become authorized distributors. Instead, referral partners
will endorse and promote EDDSON to their customer and provide any generated leads directly to
EDDSON for follow-up.

Current Referral Partners Include:

o American Independent Dental Alliance (AIDA): AIDA is dental
service organization that exists to serve and promote the private ‘II Al DA
dental practice. They negotiate with dental suppliers and e e A
manufacturers of dental equipment as well as dozens of peripheral vendors (financial services,
insurance, office supplies, rental cars, etc.) to offer its members similar purchase power to that of

the large corporate dental practices. AIDA currently has over 1200 members. EDDSON Dental is
AIDA’s recommended dental practice management software to all its members.

e Dental Advocacy Group: DAG provides insurance plan consulting
] ] L . v Dental
and insurance reimbursement negotiation services to dental , ‘
practices all over the US. DAG has recently signed as a referral @' Group
partner and has selected EDDSON Dental as their recommended

dental software for their customers.

s United Dental Alliance: The UDA is a dental purchasing
group that provides its members with negotiated discounts m UNITED DEMAL AU.MNGE
on dental supplies, equipment, and services. The UDA
currently has over 2,000 members and has recently signed on as a referral partner with plans to
directly market EDDSON to all their members.
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D. Industry Expert Endorsements: The dental industry is notoriously trendy when compared to other
markets and popular industry influencers and opinion leaders typically have large followings and their
endorsement/promotion of a product can result is significant demand. We are currently in discussions
with at least 2 such influencers and plan to target additional Kis over the next few months. We believe
that because EDDSON directly addresses many of the concepts and shortcomings that these “experts”
often reference in their writings, lectures, and podcasts we will experience a high success rate in gaining
their support.

E. Direct Marketing to Specialty Practices: Specialty practices including Endodontists and Periodontists
have long been underserved by the mainstream PMS vendors. Most specialty practices are forced to use
specialty software for clinical needs but must sacrifice critical administrative functionality as a result.
EDDSON delivers both and, as a result, we believe there is significant opportunity with dental specialists
that are seeking a better solution.

4. 5-Year Financial Forecast

5-year financial forecasts are based on conservative user growth rates that will yield exponential revenue
growth in the first 5 years.

PROJECTED USER GROWTH
=  Forecasted user growth should average 43% year- @
over-year. Our distribution network has increased by
400% in recent months and should easily yield user
growth rates at or above these projections.

2026 2027

3,500,000 PROJECTED REVENUE GROWTH

$3.000,000
Avg YoY Growth: 51%

= Qur subscription-based pricing model produces sy
ongoing monthly revenue stream that should grow e
exponentially as our user base grows. Forecasted

revenue growth will average over 50% year-over-year.

51,500,000

51,000,000

5500,000

50

Forward looking projections are not guaranteea
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6. EDDSON Product Overview

EDDSON utilizes state-of-the-art development technology and components that enable EDDSON to deliver
unparalleled features and functionality. Based on years of direct practice experience, EDDSON’s unique
design is demonstrably more efficient, easier to use, and ultimately more effective in the administration of a
busy dental practice.

Key Product Differentiators include:

A. Workflow Management and Overall User Experience
EDDSON'’s core concept, and true differentiator, is a user interface that is designed to specifically address
the chaotic nature of today’s dental practice and deliver a “next level” user experience.

e Tabbed Task Management: Manage multiple patient records and functions at a time. Toggle back and forth

between active tabs while never losing where your place when the inevitable distraction arises.

e Static Primary Controls: Easy access to the most used functions from a heads-up set of primary controls. The

repetitive closing or minimizing open windows and backtracking to access function buttons and controls
common with most dental software are eliminated with EDDSON.

e Nested Controls: Simultaneously engage in different tasks, in separate patient records, so that you can be
treatment planning in one patient record while processing a payment in another, or any other combination of

activities.
Function Tabs for Better Task Management
L
- — e ——————————————————————————————
Menu | Rusty #% James "Rusty” Bradbu X | * September 29, 2020 Tuesday | | Office Tools i Reports E& Wendee Anderson
) B | EEj Rusty ty ¥ nber 29, 2020 Tuesday | ¢f OfficeTodls | i Reports | A® Wendee Ander B
e | 1 ‘ Summary ‘ Clinical u Ledger J Payment ] Services ] Appointment L Insurance u File Cabinet ] H Notes
0 Bt B iz W | S i s sl L= ,_\,I
Account Balance: Est. Pt. Due Esti. Ins. Due T .
! $313.00 $183.00  $150.00 | PtInfo | addtlinfo I ] [ Account Information
Patient 5 t 51772019 = u m
MName: James "Rusty” R Bradbury SED 'Q;I i“f‘t“‘“ Nested Controls Respansible Party:  James "Rusty” R Bra
< R | - S N
Static Primary HiEler e T K Address: 5370 Larksong Ct RP Email Address: Rbradbury@goetzede
Schedule : 11/30/1969 = , eseeeress
Controls [LOE‘ 7Df / b Address2: RE SSN:
gex h P City:  Castie Rock Account MName:  James Bradbury
Gender: Mal
R State:  CO Zipt 80109 Billing Address: 3370 Larkseng Ct
< : At 7/11/2018 _
Messaging Stat:s - V; ; — RIEU — EMail Address:  Rbradbury@goetzedental.com [ 9] Billing Address2:
esp Party: James "Rusty” radbury :
a Contact: V| Notify by Email Use Patient Email Clty:  Castle Rack
.
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B. Advanced Accounting & Trustworthy Information
There is an immutable rule regarding data and information technology that states, “garbage in” results in
“garbage out.” The opposite is equally as true in that “solid data” produces “real information.” This a
principle woven throughout EDDDSON. Our adherence to consistent and sound accounting methodology
results in comprehensive reporting and management tools that produce consistently accurate and
reliable information.

Accounting Innovations:

® True “Line Item” Accounting: Delivers consistently accurate reports and account statements as well as the

ability to instantly produce account balance “open item” details.

e “Event Based” Ledger: Results in a more organized ledger with instant access to accounting details and claim

status as well as quick access to receipts/accountment statements or associated clinical narratives.

e |nteractive End of Day Module: Review daily transactions real time without the hassle of running and
previewing multiple accounting reports. Our EOD module also offers the security of daily cycle balancing and
transaction locking to ensure accounting integrity and loss prevention.

® Interactive Management Tools: Instant access to accounts receivable and outstanding claim information

provides unique capabilities and efficiencies for managing these profit essential activities.

- R T : = e 2 —
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Improved Insurance Administration & Claims Management

Managing insurance is a mission critical component for most dental practices. Better insurance coverage
information and claims management as well as the ability to accurately estimate patient amounts due
means improved time of service collections, more timely claim payments, and ultimately serves to
optimize practice profitability.

Insurance Innovations Include:

e Comprehensive Coverage Administration: Includes detailed plan allowances, deductibles, and waiting periods
that result in more accurate insurance estimating and time of service collections.

e Allowed Amount and Write-Off Management: Results in the ability to fully track carrier allowed amounts and
associated insurance write-off adjustments to produce true Gross and Net Production numbers.

e Interactive Claim Management Tool: Provides the ultimate claims management tool that can be used to

review, sort, and filter outstanding claims by age and/or carrier. Includes functionality for quickly selecting and
resubmitting claims in batches that can facilitate quicker insurance payment turnaround and more efficient
overall claims management.

Comprehensive Coverage Administration to Match any Plan

Insurance Info | Benefit Summary

EDDSON Dental, Inc.

Employer:  Goe g
h Plan Name: Goetze Dental Group ID: 22222 Ne Glaim Plan
pegncs Origwial StartDater. L1013 NenPar Plan Discount Fee Flan
Adchess: Current Coverage Period | Use Carrier Allowed Amounts
- Cov Start: 112020 Cov Renenal: 1/3/2021 Use Carrier Coverage Basics
Coverage Basics | CoverageDetsis | Planiokes | fns Fie Cabinet
State: zp; L = _ . _
Arrual Ma: €1,000.00 Avail:  $200.00 Family Deductble: $0.00 Remaining:  £0.00
arier Norme:  Delta Dental Mo | Deductible: $100.00 Balance: $50.00 Faily Max: $0.00 Remaining:  £0.00
Phone 1:  800-335-3266 Main Phone :‘C,WE“’,‘VL [Deduct [Av.. [Effectve e $0.00
Phone 2 Claims Line [ | ¢ .00 | |- Alanance:
Phone 3 Claims Fax ! e 00 00 M Exame: 2 Per:  12Months
||Basic 30 $50.00 W
Address:  Po Box 86900 || major 50 ssooa (W 812018 Praphys: 1 Per: & Months
City: Stlods | ortho 50 §100.00 ¥ Bltenings: 1 Per:  12Months
Endo 50 100,00
State: MO Tip: 63126 || Fucrice: 1Per; BMonths  Max Age: 16
_ Peria 50 §100.00 W
Web Address: 1§ Implant 50 $100.00 ¥ Sealants: 1 Per: 2years Max Age: 16
Emai | | (Gt 50 [p100 58] sRP: 1 Per: lycars ] Per Quad
R, fems ‘. >erio Maint: 1 Per: 12 Months | Same as Prophy
| Plan Quick Notes: Qrtho Max Age: 18 Life Limit 0,00
FMK: 3 years
Pan X-Ray: 3 years
save cancel
|Gomenage Last ipdatad: 10/21/2000 11,08 AMBY: Rusty Production and Collections by Provider Summary
11/01/2020 - 11/30/2020
PEAKS Family Dental
Provider: All Accounting Date
Preduction -------- -- Collections ----
Gross  Production Net Gross Callection Net
Prov ID Provider Production Adjustments Production 'Collections Adjustments  Collections
DR1RE John Smith, DDS $91,601.00 (§8,101.27) §83,49973  (§92,401.12) $531.39  (§91,869.73)
Unapplied Unapplied Credit (No $0.00 $0.00 $0.00 ($9.27) $227.61 $218.34
Provider specified)
DoctorTotals 301,601.00  (38,101%)  383,49973  (392,410.39) 375000 ($91,65139)
Collection to Production Ratio 109.8%
| . -
BV sl True Gross and Net Production Accounting o
HYBKF Karen Foryou 46,928.00 ($356.00) $6,56200  ($8,546.60) 4192.00  (38,354.60)
HYGSF Sharon Floss, RDH $15,936.00 ($521.00) $15,41500  ($13,775.71) ($15.20)  ($13,790.81)
HYGTS Terri Swanson $2,771.00 ($74.00) $2,697.00 ($2,392.60) 50,00 ($2,342.60)
Hygiene Totals £36,620.00 ($1,443.00) §35,17700  (%$25,270.51) £141.00  ($35,12851)
Collectionto Production Ratio 99.9%
Total all roviders $128,22100  ($9,54427) $118,67673 (5127,689.90) 500000 ($126,789.90)
Collection to Net Production Ratio 106.8%




D. Unparalleled Management Tools
The typical practice management software has dozens of reports to review this, that, and the other thing.
Unfortunately, having to compile, consolidate, and organize data from static reports can take hours.
EDDSON’s management tools provide easy, real-time access to meaningful performance metrics and
analytics that help our users make informed business decisions.

Interactive Management Tools Include:

e Claims Manager: Effective claims management is one of the most important factors in optimizing revenue and
profitability. This interactive tool assists users in efficient monitoring and managing outstanding insurance
claims.

® AR Manager: Receivables management is the other key factor for revenue/profit optimization. The AR
Manager delivers comprehensive tools for efficient and effective management of balances due and account
statement management.

e TxPlan Manager: This tool helps monitor case acceptance with the ability to track the status of diagnosed
treatment to ensure a higher “planned” to “production” ratio” and that patients get the care they need.

e Patient Manager: Instant access to dozens of patient-related variables to produce custom lists and reports as
needed.

e Recare Manager: Easy and direct access to patient recare and retention information that includes our fully
automated text/email recare reminder feature is designed to ensure that patients are engaged and proactively
managing their dental health — a key component for delivering quality care and maintaining a profitable
hygiene department.

|| claims I_D;Euunigklgiewab(e | Txptans | Recare | Finance Charges Lab Trading Refarra | Ptiansger | WebFoms | Message Editor | PEAKS. TL@ Manager
-Display Criteria—————————————————————— [Note | Patient | Carrier | Totd [ Estins. | Type | Phone | SecDate |ClimAge| Llastsub |PreAuthSta. |Ne
Find Patient: I ©  DeftaDentalkS $258.00  $185.00 Prmary  G002343375  08/11/2020 50 08/11/2020 [
eiier: [ DeltaDental KS STIO0 §330.00 Prmary  S00-234-3375  08/20/2020 37 08/24/2020
i T = 5 Delta Dental MI 25300 §258.00 Prmary  S00-5240148  08/24/2020 37 08/24/200
Delta Dental Mo $305.00 522400 Primary  B00-3356256  08/14/2020 42 08/19/2020
[ DeltaDental Mo $1,875.00 $0.00 Primary | 800-335-8266  03/02/2020 2 03/04/2020
Provgders | AL 1% DeltaDental kS $258.00 $185.00 Primary  800-234-3375  07/23/2020 65 07/27/2020
ciin Type Claim Aging 2 27 09/03/200
9 primary Via Interactive Insurance Claims Manager » 14 0916200
| secondary ) current = S it
—_— i DeltaDental kS $615.00  $330.00 Prmary 8002343375  09/13/2020 12 09/18/200
DeltaDental K5 $490.00  $228.00 Primary | 6002343375  07/27/2020 61 07/34/2020
Fre-uths st 1 Delta DentalMo $360.00  §260.00 Primary 8003358256 08/12/2020 49 08/12/2020
Status:| V| Over 90 Delta Dantal ks 720,00 $300.00 Primary  800-234-3375  07/07/2020 84 07/08/2020
“oon DeltaDentaiMo $73.00  $305.00 Prmary  S003356286 03032020 26 03/04/2020
DeltaDental kS $255.00  $185.00 Prmery  G002343375  03/03/2020 20 03/10/2020
® & DeltaDental Mo $SI.00  $30400 Primary  B00-3356266  07/14/2020 78 07/14/2020
BEBSKC MO $309.00  $21630 Primary 816395358 07/29/2020 61 0731/2020
Missed Claim Finder———————————— BCESKC MO $258.00  $258.00 Primary  616-395-3558  09/09/2020 20 09/20/200
From: [9/1/2020 - Missed Ciaims Principal Fnancial Group S615.00  $494.40 Prmary 8002474635 08/10/2020 50 08/11/2020
1o o0/ Delta Dental K5 $3529.00  $1267.00 Prmary  B00-234-3375  06/30/2020 31 07j03/2020
Totals; | $162027.00| s97,047.70 | 353
% | 100% | 100% |
[Claims Summar Message Mariager | 1) | Close Seledted | |Resubmit Selected
Ot taniog. Clbn: Patient: Aluin DOB: 1if25/issz  Camier: Delta Dental kS Date of Service: 08/11/2020
Subscribers Al DOB: 1125186z Phonei 6002343375 Lot Submit Date: - 08/11/2020
Sth: 572771985 Alt Phae:
ke i e Gty L Code | Descipbon | T [Suff.| Fee | Mowed | Estins | Pov |
A Dt S e o120 Period Exam 566,00 s20.00 $30.00 DRIRE
D110 Prophy Adult $108.00 sa7.00 $97.00 HYGAC
Gantoes @ W 0274 e E $58.00 $58.00 HYGAC
[EESGE 51760 61-90 90+  Towsl
s 7 n = - .
S8 SI616 519841 5961 ST P e e
4% 2% 2% 9% 100% Clsim - i ==
@ | Reports New Reminder Resubmit Close Claim

Page | 8 EDDSON Dental, Inc.



E. Practice Performance Dashboard & Advanced Analytics

What typically takes office administrators or practice consultants hours to compile, format, and present
can be done with a single click using EDDSON’s unique performance analytics module. Our performance
Dashboard and advanced analytics tool aptly named “PEAKS” (Practice Efficiencies And Key Statistics) can
deliver real-time data for monitoring performance, practice goals, and the ability to quickly identify
opportunities to improve overall performance, patient care, and profitability.

(i Practice Performance Dashboard
. \'.‘&WL’E:.".'E _ [ ras e | poert commsistn |
® Performance Dashboard: Real-time = I \ I R R
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Full Featured Scheduling & Appointment Management

For a dental office, time is money and having a scheduler that can perform at a high-level is key.
EDDSON'’s scheduler is built to make appointment scheduling easier, to avoid costly errors, and to help
optimize the time/production dynamic.

e  Provider Auto-Assignment: Promotes scheduling efficiency and virtually eliminates opportunities for provider

assignment errors.

e Cancelled Appointment Footprints: Unique footprint feature provides real-time, heads-up data related to

cancelled and “no show” appointments.

e “Heads Up” DR/HYG Availability Display: Quickly identify available doctor and hygiene appointment units for
up to six months at- a- glance.

e Automated Quick Call: Fill last-minute schedule openings with automated quick call feature that instantly

delivers a list of patients that have indicated they wish to move up their existing appointments.

Scheduling Interface with Unique
e (| september 28, m20Monday Features & Capabilities
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G. Optional Modules & Services
From the start, our mission has been to build the most advanced and complete dental practice
management technology solution on the market. As previously outlined, the mainstream PMS
competitors only offer part of the total solution needed and rely on multiple third-party techologies or
“add-on” service subscriptions to complete their offering. For their customers, the total solution can be
exponentially more expensive and is based on technology that has limited functionality when compared
to EDDSON. These optional modules and services include:

e Custom Web Forms: The integrated web forms module enables users to create custom

digital patient documents that can be automitically emailed to new and existing patients.
These forms are truly digital allow and enable user to deliver patient forms via email for
completion and electronic signature. Completed forms can then be imported directly into

the assoicated patient’s EDDSON chart via our encrypted forms server.

e Text Messaging with Automated Appointment and Recare Reminders: Our integrated

text messaging modules deliver the ability to text patients directly from the EDDSON
application and to store text conversations in the patient record. The module also
includes the ability to automatically text appointment reminders and confirmation
requests as well as the ability to automatically remind patients when they are due to
schedule their periodic cleanings and exams.

Faketing Patient
00:00 ;307895 4187

'James'nustv' R Bradbury ! £
e VOIP Phone System Integration: The VOIP integration module can display detailed m ] E
information for existing patient calls and has the unique ablity to interact directly with =
EDDSON. This functionality includes opening a patient chart, creating a new
appointment, or processing a patient payment. The caller information can also be used
to facilitate new patient intake activities including adding new patient records and
creating initial appointments.

Page | 11 EDDSON Dental, Inc.



e  Multi-Office Solutions: EDDSON is the only PMS
solution that offers 2 levels of the mulit-location
management. Our single database solution can manage \
mutiple locations and providers with a single patient
database. Another option is our unique data
consolidator application that securely pulls data from
multiple location databases for generating enterprise
level reporting and patient account statements.

g A
~ 4

e  Specialist Modules: Endodontists and Periodontists are a particularly under served group in the dental market.
Typically, they must choose between technology that addresses their specific clinical needs or one that
adequately handles their practice administrative needs. With EDDSON, they can have both including the ablity

to track manage referring provider information and communication.

saery | ot [k [ne  Advanced Perio Chart and Exam Screen
[iootrhart | tosaystevees [

| chart | sumiary [ compae |
2 [} 5 c 7 ] 9 10 11 12 13 14 15 e
b8 w[plslw|olalw|o[s[m[o]s]n[D[slw|o]s]w|o]6s]u| M[6[0[w][s[o|n]s/0[u[a[o[m|s[ojualc|n 8[o]ul 6|0
] 3 13 r3 N o3 ENERE 1l P 6N Pl P E 6 P E ER Pl I e PR 2 R Y N 3 3 N3 3 3 P2
REC |
CAL s(elela afs(a(z|z(z(s]a[z(z[3[a(z|a(2[2]| [2]2[2]2[3[7 EEl E1 E1 El I E1 1 A Kl EEEN EY
16 I
e S I E T & | O (23 oI 5 O o Gl
= = = = —~ = = =) A et
Y S d / 1 {
2 3 3 7 B 5] 0 n 2 i 1a 15
cluim]oleimfojtimio| |mfofL|ufo(L|wfo(LimfojL{m| (M |[o|m|c({o|n|c|ofv|LiDfm|t|D]|m|L|o|mn]|L|o]n|L]D
[ | | |3 Ele Ta E1EY 3 1 3 2 R o R 3 X 0 N N RN N P e P PR |
L1253 I N T O A A A [ Lrrrrtrrrrrrrrrrrrr
[ I I I 3 B3 D FSEN RS BN RN E F N E A [ E PR AL EY Y FER S FR R EIENEY BN BAEY BN BN EY N EN N B |
. 30 28 27 26 25 21 2 2 | 21 [ 20 | 19 | 12 [aa
ol LMoL wlo]L[m Bl [m[D]L [W]o]Lla]DolLm[D]L W La[m]L o[w]L]ola]L o] Du] Endo Examisereen
7o nE B 1 [ N Sz l2 2 [5]0]2 FEEN BN P ENEN P o ERs s mm e e eS—
lReC 0 | sunmay | clinical | Ledger et | mome |
AL iGEhEGEEEE slzlzlz(aalzlz| (227 (Z (2] —pmom B o |
16 0 g ~ SR SR
Endo Exami | fumnary Refarrig >roveer: T De |
oo O ¢ L & O a = @wzmx [[B @[ <[ Fwnr [ eenmne Pagrose [9] aen| @]/ e rbe| 7|retoms | 7]
C 8 O o < = < = Sl | 19 Nommzl Termal S crercamplant
[ 4 S G 0 smptnatc Symptemate Good i recenmmended Teat. z z =
w A U y J y ! ) PN 4] throbhing and ingering pin lawier left
[ I Y I W N A 3 3 24 [ 7 | 0ot 20
[ 3 00 Y Y £ NI R N R A Dle[m|olelw| [Welo[nla[o]i =
0 s 3 P ;3 E 3 3 1 i R Sehlrer patrrrr | @ | © [ | H TR T
e 1L o e el | of5] of2] of2
L £ 21 3 EN N ER Y EN Y N 3(z(szlz(z| [z 2]2]z[a]s -
G 1o = — LY
Exam | Hstory | Bxamstes | % [contos | GeneriExen | Exam Detais | conc @ codsenawary [ [ @ e sensoy [l [ r
Save E@m Cancel Delets Exam | | |Asthetis: | @  Angedas: Md @ Moderate © Interse ¥ Lingerng g [Filosized | Rebound Sestivity H
plilig g
[ 117261, Cverlet: Fremius: | § [ieen fccasced 7] CbturationPrscent 2 L
Exam Jate: [;11.5/2% Bl i s | L 3 0 Paipation Sensitivity .‘ n] LY
Prosider: Ter 2N | * 4dd | WearFaces: T @) eat Response H [ B i 4 T
e W 5 -3 - £ & 5
Meth | ot [ ey @isn @vesoms @mes 5 2@
= Range of = £
; s - — etons § -
other e = il =
& e I @ rorrenonce [V © percussion sesiamy [l [ Ky B
st Fndrgs: a
oz B i ] swaing Smue e N [-[@)] [ 20a
| |-l® s
L —— L Do [symomnate =
| Diowunis:| synproman: -1@] gt || cood with recomrmerdsd reetment
e 5
Trztment: ooz
_enoth Apizl
Carel Sice Teper Conalril Materiel ‘J
e, el - R
Io s wnyge 1 30% rilious 20% C3:4% PM _ehel: | S
: T trous: oxygen WUk nitrous U% La:b FM =
J 12 Wit Procees Freled
= L et sl ‘ Hoinayedela
Tt
! || e | | Labe: [

Page | 12 EDDSON Dental, Inc.



7. EDDSON™ Bundled Solutions/Pricing & Market Position

EDDSON'’s advanced features and arsenal of integrated modules create a unique opportunity to offer bundled
packages with cost effective, subscription style pricing. Competing applications do not offer EDDSON’s
comprehensive portfolio of optional modules/services. Rather, they rely on 3™ party technologies to meet
the growing demand for solutions for patient communication including text messaging and reminders, web
forms and payment processing, phone system integration, and performance analytics. This approach is
exponentially more expensive, often adding $300 - $1,000 in monthly expense, and offers limited integration
and functionality when compared to EDDSON’s fully integrated solutions.

A. Bundled Solutions & Pricing

EDDSON’s “total solution” of superior practice management software and a comprehensive portfolio of
optional functionality enables users to configure the best solution for their practice and budget. Users
can build a custom solution using the “Select” package or take advantage of all-inclusive “Pro” plan.
needs and their budget.

EDDSON Package Options and Pricing

=DDSON"

All of the tools you need to run a successful dental practice

All in one place.

All for one affordable price

............

Pro
Select BEST VALUE

Monthly Fees $350 $695 $1,000 - $1650
Software Updates & Support included included $350
e-Claims: Per Claim Price $0.40 per claim 250 included $0.45 per claim
e-Prescribing Subscription by DoseSpot® $50 included $40
Insurance Eligibility & Electronic Remittance $40 1sub included $50
Integrated CC Processing by Pi® $30 included $40
Employee Time Clock Module $10 included $20
Dental Membership Administration Module $60 included $500

Web Forms & Patient Portal Module $80 included S80
Practice Performance Dashboard $30 included $450

Goal Tracking (Dashboard Required) $40 included $450
PEAKS Advanced Practice Analysis $80 included $450
Quickbooks ® Integration (PEAKS required) $80 included N/A
VOIP Telephone System Integration S60 included $300

Text Messaging & Appointment Confirmation Module $80 included $350

User Web Portal - Patient & Schedule Look-Up $40 included $100

Additional charges may apply for training and software conversio:
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B. Advantageous Market Position

EDDSON’s Bundled packages and pricing delivers flexible and scalable solutions for today’s dental
practice. Our investment in building peripheral technologies that include text messaging/auto
appointment reminders, VOIP integration, web forms, and PEAKS practice analytics has resulted in a
solution that is demonstrably more comprehensive and robust. Further, our in-house solutions have low
associated variable costs which enables us to deliver higher quality and better value.

In Conclusion:

We are confident that EDDSON’s innovative design, function and full complement of comprehensive
technologies provide EDDSON with a significant competitive advantage for a minimum of the next 3-5
years. Our unique marketing position will enable the quick expansion of our user base and ultimately the
associated recurring revenue. The subscription revenue model will serve to compound our ongoing cash
flow quickly and deliver better than average profitability and asset appreciation.
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