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You should carefully consider the risks described here together with the other information set
forth in this document, which could materially affect our business, financial condition and
future results. The risks described below are not the only risks facing our company. Risks and
uncertainties not currently known to us or that we currently deem to be immaterial also may
materially adversely affect our business, financial condition and operating results.

Disclosures already included on our page:

1. We are developing both hardware and software systems. These sometimes encounter
delays due to unanticipated complexities in implementation. The amount of time
required to fully implement and test features can sometimes be more than originally
anticipated, due to factors both within and outside of the company’s control. We may
not be able to engage suppliers for the components in a timely manner, at an acceptable
price or in the necessary quantities. We will also need to do extensive testing to ensure
that our products meet regulatory requirements, and re-work the products if initial
testing fails. We have limited resources and, to the extent that such engineering and
manufacturing resources are devoted to the design and production of one particular
subsystem or are otherwise engaged such as in development services activities, we may
have difficulty designing and delivering new models in a timely manner.

2. Hardware development and delivery depends on reliable supply chains whose
production capacity and delivery timetables are not within our control. We may
experience delays due to shipping issues, political issues or renewed pandemic-related
production problems, domestically or overseas. And some components may only be
available from a limited number of suppliers, which may affect the delivery times,
volumes and/or costs of such components. While we believe that we may be able to
establish alternate supply relationships and can obtain or engineer replacement
components for our single source components, we may be unable to do so in the short
term, or at all, at prices or costs that are favorable to us. In particular, while we believe
that we will be able to secure alternate sources of supply for most of our single sourced
components in a relatively short time frame, qualifying alternate suppliers or developing
our own replacements for certain highly customized components may be time
consuming, costly and may force us to make additional modifications to a robot’s design.



Qur"rabots a5 a service" model relies on the ability of our partners to meet their . Our “robots as a service” model relies on the ability of our partners to meet their Our "robots as a service” model relies on the ability of our partners to meet their
commitments related to time, maney and market development. If they should fall commitments related to time, money and market develapment. If they should fall shart, commitments related to time, money and market development. If they should fall short,
our results may be impacted. our results may be impacted, our results may be impacted.
Our products a laboration with te g Qur products are being developed in collaboration with technology suppli i Our products are being developed in collabor ith technelogy suppliers of highly
npute modules and communication devices. If a sophisticated products such as compute modules and communication de sophisticated praducts such as compute madules and communication devices. If a major
curity flaw is disc in such products, our ability to perform timely deliver security flaw is discovered in such products, aur ability to perform timely security flaw is discover
lect data in a safe and confidential manner may be camprom collect data in a safe and confidential manner may be compromised temp
The Campany may never receive a future equity financing or elect to convert the 5. The Co e equity financing or elect to convert the
Securities upon such future financing. In addition, the Company may never undergo a addition, the Company may never undergo a Securities upon such future financing. In addition, the Company may n
ity event such as a sale of the Company ar an IPO. If neither the conversion of the liquidity event such as a sale of the Company or an IPO. If neither the conversion of the
ty event oc s left holding the eft hol Securities nor a liquidity event oceurs, the Purchasers could be left holding the Securiti
tuity. The Securities have numerous transfer restrictions and will ikely in perpetui estrictions and will ikely be highly in perpetuity. The Securities have numerous transfer restrictions and will likely be highly
illiquid, with no secondary market on which to sell them. The Securities are net equity illiquid, with no secondary market on which to sell them. The Securities are not equity illiquid, with na secondary market an which ta sell them. The Securities are not equity
have no righ interests, have no ownership rights, have no rights to the Company’s asset: ¢ interests, have na ownership rights, have na rights ta the Company’s assets or prafits

to direct t a n: and have na vating rights or ability to direct the Company or its actions. have no voting rights or ability to direct the Company or its acti

8ill Fisher is eurrently a part-time officer. Ag such, it is likely that the compa . Bill Fisher is currently a part-time officer. As such, it is likely that the company will not i i officer. As such, it s likely that the company will not
5 it would if that were not the case. make the same progress as it would if that were not the case. make the same progress as it would if that were not the case
orts of a small management team. The lo Our future success depends on the efforts of 3 small management team, The loss of Our future su a g n. The loss of
tonthe services of the members of the management team may have an ad effect on the ervi the member E t on the

ul in attracting and company. There can be ne assurance that we will be successful in attracting and company. There can be na assurance that we will be successful in attracting and

retaining other personnel we require to successfully grow aur business retaining other personnel we require to successfully grow our business. retaining other personnel we require to successfully grow our business.

New items we want to add: item int to add: New items we want to add:
1. High startup costs: Develoy products can be . High [ pensive, and the costs of h startup cost v X
prototyping, manufa can add up quickl prototyping, manufacturing, : K. As described in detall elsewhere prototyping, manufacturing, and testing can add up quickly. As described in detail cls
ed both by Internal actions and by ext an be impacted both by internal actions and by external forces not i n can be impacted both by internal actions and by external forces not
asonable control and not always possible to anticipate hin the company’s reasonable control and nat al ssible to anticipate in advance. trol and not always possible to anticipate in advan
up production to meet Limited scalability: Hardware businesses may f n ntom Limited scalability: are challengs ing up production to m
demand. Although early de

demand. Although early deliveries can be built one at a time, eventually the company will
need to work with an external manufacturing partner to achieve anticipated reductions in need to work with an external manufacturing partner to achieve anticipated reductions in need to work with an external manufacturing partner to ach
both BOM costs and labor costs. Although the campany will take care long-term both BOM c nd labor costs. Although the company will take care ta establish lang both BOM costs and labor costs. Although the company
po: e suppliers might fail to mact thair eommitments with key suppliers, it is possible that some suppliers might fail to meet their commitments with ers, it s possible tha
ta delay or find altarnative sources for the affected commitments e company to delay or find alternative sources for the affected commitments and cause
materials. materials.
Reduced Clie e u pact the Compan Economic Downturns or Reduced Client Spending Budgats Could Impact the Company’s e e \ding Budgets Could Impact the Company's
and for products whether due to general Business: If overall demand for products and salutians decrea: her due to gene Business: If overall demand for products and solution: , whether due to general
ecanomic conditions or a shift in client bu 3 revenue and profit economic conditions or a shift in client buying patterns, the company’s revenue and profit economic conditions or a shift in client buying patterns, the company’s revenue and profit
could be impacted could be impacted. could be impacted.
4. Intellectual property risks: Hardware companies may f related to patent 4. Intellectual property risks: Hardware companies may face risks related to patent 4. Intellectual praperty risks: Hardware companies may face risks related ta patent
infringement or other intellectual property i The company currently has elght i infringement or other intellectual property issues. The company currently has eight issued e I praperty issues. The company currently has
ould any of these pending US patents and a number pending in other countries. Shauld any of these pending US patents and a number pending in other countries. Should any of these pending

Limited scalability: Hardware businesses may face challenges scalin

US patents and a number pending in other countri




applications be denied or significantly curtailed, that could reduce the va

patented ideas in the affected regions of the world, Even with such patents, it is possi
that the company will nat be able to Use them to effectively defend its business interests
against motivated competitors. Additionally, it is possible that competitor

s that constrain what the company can do and require licensing of key intell
property, at a cost that is difficult to estimz

Complex regulatary environment: Har 5 may need to navigate a compl

patent:

atory environment, including safety, environmental, ce regulations. Such
regulations include hardware compliance issues o ¢ interfere
trical standards, and legal compliance issues, such as European and

on handling regulations (GDPR, CCPA and HIPAA). They may also include

ulatory issues, such as FDA regulation of devices used in medical
facilities. Approval time frames are unpredictable, and sometimes issues arise that require
resubmissions or even changes to designs in order to achieve approval from various
agencies. Approvals must be sought in each market where the praduct is intended to by
sold, 5o this can require significant time and effort from regulatory-focused ps

applicable international, federal, st: cal laws, whic
our business. Compliance with changing r ons could b
and expensive. To the extent « w regulatians is cost prohibitive, our
business, prospects, financial condition and aperating results will be adversely affected
Similarly, we may face challenges in managing environmental and sustainability issues, sud
25 wast ¥ usal hich can affect the reputation of the
business.
Difficulty in predicting demand: We may face difficulty in predicting demand for aur
products, which can make it difficult to p

nt ypically be formalized a

during that time, affecting the number of units that c:

This inability to for ay affect the company’s per-unit co:

reduction in profitability or require the company to increase prices.

Difficulty in securing funding: Hardware companies may have a difficult time securing

funding from investors, as hardware projects can be per ware

projects. Even though th 3 hybrid of soft re products, some of

its key products do invalve the develapment, delivery and angaing maintenance of physical
ctromechanical products. This can create a perception of risk amang seme potential

in finding and
 products in front af customers. The
company’s current business plan calls for warking with value-added resellers (VARs) and
other similar partners, and demonstrates that at least one ted in negotiating to
represent the company in a desir 3 no guarantee that
the company will be able ta find other VARs who are interested in other markets, which
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and quantity commitments must typically be formal
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reduction in profitability or require the company to increase price:
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funding from investors, as hardware projects can be pes
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investors
Limited distribution channels: Hardware companies may face challenges in finding and
working with distributors and retailers to get their products in front of customers. The
company's plan calls for working with value-added resellers (VARs) and
other similar partners, and demonstrates that at least one VAR is interested in negotiating to
represent the company in a desirable vertical market. However, there is no guarantee that
the company will be able 1o find other VARs who are interested in other markets, which wil
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business condition (financial or otherwise) of VARs and other ecasystem partners could
subject the company to losses and affect its ability to bring its products ta market. As the
company moves inta n stem partners may be unable to keep up wnh

tives. In addih‘nn,(he
to comply with all applicable laws and regulations may prevent
ith them and could subject the company to lasses and affect it
ability to bring products ta market.
Difficulty in building a strong brand: all startups face challenges with building unique and
highly recognizable bran
is na pre- his company, this task also requires that the
company spend time and allocate marketing resources focused on educating potential
customers about the value of its products, and th
is no guarant lmanwsnffmts in this a
Il be able to des
meet the expectations of our ct
partially and fully autonomeus robat:
High return and warranty costs: e busi ce hi iated with
returns and warranties, which can s. The o ntends to bundle a
aintenance agreement with each sale. The precise terms of such an agreement have not
been established. Itis possible that the company’s co: ch an agreement will
exceed its revenues derived fro ment, either in the short o long term. Should

antly impact profitability. We have
very limited experience se s ince we are still in a prototype phase.
dditionally, we may not be able to open service facilities near ta all customers, wh
result in increased support costs if we need to transport either robots or personnel
frequently as part of our maintenance efforts. I we are unable to address the service
requirements of our customers in and cor
materially and adversely affected.
Difficulty in adapting te changing technelogy: Technology companies may face challenges in
eping up with new technelogies and trends
«certain that n.

es change in the future for robots and Al in general and comme
de or adapt our p
in order to continue to provide products with th
custamer expectations. To date, we have limited experience simultancously d
testing, manufacturing, uperading adapting and selling our products.

and retaining sk
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ssary if the company
iness candition (financial ar other
ity to bring its urmm
s may be unable to keep up with chang
nd the company may be unable to recruit and enable
propriate partners to achieve anticipated ecosystem growth objectives. In additin, the
 partners to comply wih all applicable laws and regulations may prevent
the company from hem and could subject the company to losses and aff
ability to bring products to market.
Difficulty in building a strong brand: all startups face challenges with building unique and
able brands that customers want. With cutting-edge products for which there
d market, as is the case for this company, this task also requires that the
company spend time and allocate marketing resources focused on educating potertia
mers about the value of its pro d then creating purchasing desire on the part
customers. There is no guarantee that the company’s efforts in this area will be
ceessful. Additionally, there can be no assurance that we will be able to design future
robots that will meet the expectations of our customer:
rtially and fully autonemous robots, will b
High return and warranty costs: Hardware business:
rekurns and warranties, which can et inta profits. The company intends to bundle a
el ch sale. The precise terms of such an agreement have not
established, It s possible that
itsrevenues derived from the agreement, either in the short or long term. Should
the company’s hardware products prove to require substantial angoing maintenance in
xcess of the budgeted amounts, such costs could significantly impact profitability. We have
very limited experience servicing our robots to date, since we are still in a protatype ph
Additionally, we may not be able to op e facilities near to all customers, which may
result in increased suppart costs if we need to transport either robots or persannel
fraquently as part of our maintenance efforts. If we are unable to address the service
requirements of our custor a timely and cost-effective manner, our business will be
materially and adversely affected,
Difficulty in adapting to changing technology: Technology companies may face challenges in
ping up with new technologies and trends in the industry. The company cannot be
developments, whether it is aware of them or nat, will not have a
materially adverse impact on the com petitiveness of the company’s praducts. As
technologies change in the future for robots and Al in general and commercial robots
specifically, we will be expected to upgrade or adapt our praducts and introduce ne
madels in order to continue ta provide products with the latest technalogy and meet
customer expectations. To date, wi
testing, manufacturing, upgrading, adapting and selling our products.
Difficulty in hiring skilled warkers: Technology companies may have a difficult
nd retaining skilled workers, such as engineers and software develapers. The market far
hly talented individuals fluctuates significantly from year to year, and prevailing rates of

be necessary if the company is to achieve its long-term growth objectives. Changes in the
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fect il

ability ta bring products to market
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highly recognizable brands that customers want. With cutting
is no pre-established market, 3s I the case for this company, this task alsa requires that the
company spend time and allacate marketing resources focused on educating potential
customers about the value of its products, and then creating purchasing desire on the part
of those customers. There is no guarantee that the company’s efforts in this area will be
Additionally, there can be no assurance that we will be able to design future
robots that will meet the expectations of our customers or that our future models, including
and fully utonomous robots, will become commercially viable
turn and warranty costs: Hardware businesses may face high coss d with
nd warranties, which can eat into profits, The company intends to bundle a
h each sale. The precise terms of such an agreement have not
possible that the company’s costs in servicing stch an agreement
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resultin increased support costs if we need to transport either robots or personnel
frequently as part of aur maintenance efforts.If we are unable to address the
requirements of our cu in a timely and cost-effective manner, our busi
materially and adversely affected

2. Difficulty in adapting to changing technology: Technology companies may face challenges in

keeping up with new technologies and trends in the industry. The company cannot be
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Difficulty in hiring skilled workers: Technology companies may have a difficult time hiring
and retaining skille 0 such as engineers and software developers. The market for
highly talented individuals fluctuates significantly from year to year, and prevailing rates of




abifityto hire and retain persannel. The cmpany may-find that t has difculty securing
skilled worke it has established offices, and ther need tom
s or establish offices in additional locations where particular
the company’s operating
5. Additionally, none of aur key emplayees is bound by an emplayment agreement
pecific term, and we do not have “key person” life insurance policies covering any of
our officers or other key employees. We may also encounter challenges in managing human
we grow rapidly, such as hiring and training employees or handling personn
limit growth and productivity.
Difficulty in forecasting costs: Technology companies may have difficulty forecasting costs,
which can make it difficult to plan budgets and allocate resources. Costs of supplies may
for many reasons, and the company may be unable to s cost targets, resulting in
either reduced profitability o a need to incre:
publicly announced guidance or othe:

in theory, but there is no
guarantee that the company, even if made aware of patentially infringing actians,
ve legal remedi may develap altemative
designs that are competitive with t s but do not infringe the compan

ating a sustainable business model: Technalagy companies may struggle to
able business models that can generate enough revenue ta cover costs and

, we willn
ustainability of aur busin
cessfully address the i s \ess strategy
, uncertainties and difficulties

prospects. L
services that addres ting
results will suffer
anding to interna
panding to international mark
preferences. Ma spe / differ, and products may need to be
customized to address market-specific needs in a manner which raises the company’s overall
it ability to tal of economies of scale. The cost of running
ta distance may be higher than that in the company’s home country, constraining
ins. Delivery imetables may be extended, resulting in increased uncertainty as ta the

pay may from time to time exceed the company et budgets for the personnel that it
needs in order to operate at peak effectiveness. Regianal differences als play a rale in the
ability to hire and retain pe e col may find that it has difficulty securing
killed warkers i i
employees from other locations
skill sets are mare plentiful. This cauld patentially increase the company's
Additionally, none of our key employees is bound by an employment agreement

for any specific term, and we do not have “key person” lfe in covering any of

our officers or other key employees. We may also encounter challenges in managing human
resaurces as we grow rapidly, such as hiring and training employees or handling personnel
issues, which can limit grawth and produc
Difficulty in forecasting costs: Technology ray have difficulty forecasting
which can make it difficult to plan budge ources. Costs of supplies may
ary for many reasons, and the company may be unable to m
either reduced profitability or a need to increase pric
publicly announced guidance or other expectations about our busines
our stack price to decline.
ts: Hardware o
d copied. Unitad States
eering, in theary, but there is no
g ade aware of potentially infringing actions, will be
able to secure eff m elop alternativ
designs that i v's offerings but do not infringe the company
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. Difficulty in creating

ate sustainable bu
upport growth. You
uncertainties and di
instance, we will need to persuade customers, ru;plw and regulators of the lidity and
sustainability of our business madel. We cannot be certain that we will be able to do
10 successfully address the risks, uncertainties and difficulties that our bt
faces. Any failure to successfully address any of the risks, uncertainties and difficulties
related to our business model would have a material adverse effect on our business and

Likey unable to design, develop, market and sell new robots and
services that address additional market opportunities, our business prospects and operatin
esults will suffer.
Difficulty in expanding to international markets: Technalogy companies may face challenges
in expanding to international markets due ta different regulations, customs, and cultural
preferences, Market demand for specific products may differ, and products may need to be
customized to address market-specific needs in a manner which raises the company’s overa
ability to take advantag nomies of scale. The cost of running
business at a distance may be higher than that in the company’s home country, constraining
Delivery timetables may be extended, resulting in increased uncertainty as to the

pay may from time to time exceed the company’s target budgets for the personnel that it

skilled workers in the places where it has established office:
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ve grow rapidly, such as hiring and training employees or handling personnel
owth and productivity

. Difficulty in forecasting costs: Technology companies may have difficulty forecasting costs,

which can make it difficult to plan budgets and allocate resources. Costs of suppl
ary for many reasons, and the company may be unable to meet its cost targets, e
either reduced profitability or a need to increase prices. ult, we may fail ton
publicly anncunced guidance or other expectations about our business, which would cau:
our stock price to decline.
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nadel: Technology companies may struggle to

enough revenue to cover costs and
suppar ind prospects in light of the risks,
uncertainties and difficulties we encounter as we implement our business model. For
instance, we will need to persuade customers, suppliers and regulators of the validity and
sustainability of our business model. We cannot be
to successfully address the ri
faces. Any failure to successfully address any
related to our business model would have a material adver
unable to de

customized to address market-specific needs in a manner which raises the campany’s averall
casts or limits it ability to take advantage of ecanamies af scale. The cast of running
business at a distance may be higher than that in the company’s home country, canstraining
margins. Delivery timetables may be extendk ulting in increased uncertainty as to the




timing of revenues on an ongoing basis. Language differences may increase costs due to the
need to translation of some materials, including mﬂ\ re, to support local languages. Some
languages are more challenging to suppart than others, especially those with alphabets
dramatically different from those in the company’s hmnﬁ'm\mlm Currency exchange rates
will also play an uncertain role in the company’s ability to profit from international
and may either increase or decrease profitability hard-to-predict manner. Trade
restrictions, tariffs, trade disputes and price or exchange controls may affect ou
operate in certain markets
aintaining product quality: Technolagy companies may struggle to
onsistent product quality, which can lead to customer dissatisfaction, negative market
ptions of the product, increased support costs, o returns. Similar by our
5 to provide the components in a timely manner or at the level of quality necessary
10 manufacture our products could also cause customer dissatisfaction, negative market
eptions of the product, increased support costs, or returns
. Diffculty in securing contracts: Technology companies ma
contracts with large campanies or ot
potential. The company’s pot
ide the U.5., includin

me such agreements may cantain provisions ing the customer to
use and providing for higher liability limits for certain I
h flow: Technology companies may face challenges in managi
cash flow and maintaining financial stability, especially during periods of high growth or
pecially a concern if there ar 2 funding through

g g a hard
time managing relationships with partners as they grow rapidly, such as suppliers and
stributors, which can limit growth and profitability. We may not be able to identify
ips, in the future.
owth and success of our

opportunities in the futur
pects and operating r
such oppartunities could demand
and negotiating and financing relationships involves significant costs a
n managing overall growth c
all growth, which saturation, burnout, and
th efiectively cauld materially and
adversely affect our business, prospects, operating results and financial condition. Risks that
we face in undertaking our anticipated expansion include:
1. finding and training new personnel;
2. forecasting production and revenue;

2. Difficulty in

timing of revenues on an angoing basis. Language differences may e costs due to the
need to translation of same materials, including software, ta suppart local languages. Some
langua ore pport than oth
dram; mu.r different from those in the company’s home country. Currency
will also play an uncertain role in the company’s ability to profit from international sal
and may either increase or decrease prafitability in a hard-to-predict manner. Trade

trictions, tariffs, trade disputes and price or exchange controls may affect our abi

ai
ent product quality, which can lead to customer dissatisfaction, negative market
eptions of the product, increased support costs, or returns. Similarly, a failure by our
suppliers to provide the companents in nner or at the level of quality necessar
to manufacture our products could also cause customer dissatisfaction, negative market
perceptions of the product, increased support costs, or returns.
Difficulty in securing contracts: Technology companies may have a difficult time
eontracts with large eompanies or g s, which can limit lony
potential. The company’s potential customers include governmental entities within and
e the US., including the U eral Government and state and local entities.
Dm-nmln-ra ments with these customers may be subject to periodic funding appro
Funding reductions ar delays could adversely impact public sectar demand for aur products
and services. Also, 5o greements may contain provisions allowing the customer to
inate w and providing for higher liability limits for inlas:
g h flow: Technology companies may face challenges in managing
and maintaining financial stability, especially during periods of high growth or
This is especially a concern if there are issues with acquiring funding through

may have a hard
sthey grow rapidly, such as suppliers and

distributors, which can limit growth and profitability. We may not be able to identify
adequate strategic relationship opportunities, or form strategic relationships, in the future.
Strategic business relationships may be an important factor in the growth and success of our

ssfully source and execute on strategic relationship
opportunities in the future, our overall growth could be impaired, and our business,
prospects and operating results could be maf
\dgrml\/m AU(huupM(umn <
and ne
anu\q n r1_Hang overa I @ gy companies ma ¥ have  hard time
effectively managing oy hich can lead ta oversaturation, burnaut, and
ultimately, failure. Any failure to ma wth effectively could materilly and

our busin ial condition, Risks the

e in undertaking our antic
1. finding and training new personnel
2. forecasting production and revenue;

timing of revenues on an ongoing basis. Language differences may increase costs due to the
need to translation of seme materials, including software, to support local languages. Some
more challenging to support than athers, especially those with alphat
different from these in the company’s hame country. Currency exchange rates
also play an uncertain rale in the company's ability ta profit fram international sales,
and may either increase or decrease profitability in a hard-to-predict manner, Trade
and price or exchange controls may affect our ability to

Difficulty in maintaining product quality: Technology companies may struggle to maintain
consistent product quality, which can lead to customer dissatisfac
perceptions of the praduct, increased support costs, o returns. Similarly, a failure by our
suppliers to provide the components in a timely manner or at the level of quality necessary
to manufacture our products could also cause customer dissatisfaction, negative market
perceptions of the praduct, increased support costs, or return:

. Difficulty in securing contracts: Technology companies may have a difficult time securin

contracts with large companies or government agencies, which can limit leng-term revenue
s potential customers include governmental entities within and

outside the US., including the U S. Fed G nt and state and local entities.

Potential agreements with the: me

Funding reductions or delays

terminate without cause and providing far higher iability limits for
Dificulty in managing cash flow: echnology companies face challe

sion. Th
nticipated additional funding rounds
Difficulty in managing relationships with partners: Technalogy com pani
time managing relationships with partners as they grow rapidly, such as suppliers and
distributors, which can limit growth and profitability. We may not be able to identify
uate strategic relationship opportunities, or form strategic relationships, in the futur
Strategic business relationships may be an important factor in the growth and success of our
business. If we are unable to successfully source and execute on strategic r?lnth}nr,mp
opportunities in the future, our overall growth could be impaired, and our business,
prospects and operating could be materially adversely affected. Moreover
ntial management time and resources,
and negotiating and financing relations| nificant costs and uncartgintie:
rf ulty in managing overall growth: Technoloy esmay have a hard time
an lead to oversaturation, bumout, and
manage our growth effectively could materially and
ersely affzct o business, praspiets, aperating reslts and financa) condition. &
we face in undertaking our anticipated expansion include:
1. finding and training new personnel;
2. forecasting production and revenue;




contr ed operations;
establishing or expanding design, manufacturing, sales and service facilities;
implementing and enhancing manufacturing and administrative infrastructure

ging product liability risks: We may become subject to product liabil
claims, which could harm our financial conditian and liquidity if we are not able to

ully defend or insure against such claims. We may become subject o product
liability claims, which could harm our business, p ts, operating results and financial
of exposure ta claims in the event our products do not
perform as ted or malfunction resulting in personal injury or death. A successful
uct liability claim against us could require us to pay a substantial monetary award.

ondition, We

im under our policy.
y requirements in different countries around the
ere we plan to sell our products. We will need to comply with various safety
regulations and requirements; it may be expensive or difficult to camply. We may
cria for device safety, which may delay our
jurisdiction
& may encounter certain ris 5 as we scale up production in latery
suchas
* that our suppliers will be able to deliver components on a timely basis and in the
necessary quantities, quality and at acceptable prices to produce units in volume and
reach our financial targets,
that we will be able to realize cost savings over time, as expected, when quantities
increase over time;
that suppliers may actually increase pri reducing them, over time dus
her to internal busines siderations or external forces suc material costs;
ve will be able to complete any nec ad o the robot design
manufacturing processes in a ti r that meets our production pla
for high quality devices;
that we will not encaunter parts quality issties befare, during ar after production of the
robots;
that we will be able to schedule and complete deliveries at our planned volum
produc

ating and enhancin
and pre es;
ing new markets;
expanding international operations
y risks: We may become subject to product liability
are notable to

s, prospects, operating results and fi
k of exposure to claims in the event our produc
perform as expected or malfunction resulting in personal injury or death. A s
product liability claim against us could require us to pay a substantial monetary award.
er, a product liability claim could generate substantial negative publicity about our
products and business and inhibit or prevent commercialization of other future product
eandidates, which would have material adverse effect on our brand, business, prospects and
operating results. Any lawsuit seeking significant monetary damages may have a material
adverse effect on our reputation, business and financial condition. We may not be able to
secure additional product liability insurance coverage on commercially acceptable terms or
at reasenable casts when nesded, particularly if we d
» under our policy.
fety requirements in di
our products. We will need to comply with variou
regulations and requirements; it may be expensive or difficult to comply. We may
experience difficultie:
ability to deliver produ

that our su will be able to deliver component

ssary g , quality and at acceptable prie
reach our financial targets;
that we will be able to realize cost savings over time, as expected, when quantities
incr aver time;

rs may actually increase prices, rather than reducing them, over time due

either to internal business considerations or external forces such as raw material costs
that we will be able to complate any necessary adjustments to the robot design or
manufacturing processes in a imely manner that meets our production plan and allo:
far high quality devices;
that we will nat encounter parts quality issues before, during or after production of t
robots;
that we will be i tour planned volum
production;

controlling expenses and investments in anticipation of expanded operations;
establishing or expanding design, manufacturing, sales and service facilities
implementing and enhancing manufacturing and administrative infrastructure,
systems and pr 55
addressing new markets; a
expanding intemational operations
41. Difficulty in managing product liability risks: We may become sul
claims, which could harm our financial condition and liquidity if we
successfully defend or insure against such claims. We may become subject to praduct
liability claims, which could harm our business, prospects, operating resuts and financial
condition. We face inherent risk of exposure to claims in the event our products do not
ful
product liability claim agai could require s to pay a substantial monetary award
Mareover, a product liability claim could generate substantial negative publicity about our
products and business and inhibit or prevent commercialization of other future product
candidates, w uld have material adverse effect on our brand, business, prospects and
operating results. Any lawsuit seeking significant monetary damages may have a material
a e effect on our reputation, business and financial condition. We may not be able to
on commercially acceptable terms or
s when needed, particularly if we do face liability for our products and are
claim under our policy.
may have difficulty satisfying safety requirements in different countries around the
warld where we plan to sell our products. We will need ta compl warious safety
regulations and requirements; it may be expensive or difficult to comply. We may
ety, which may delay our
ns

ippliers will be able to deliver components on a timely basis and in the
ity and at acceptable prices to produce units in volume and

either to internal business considerations or external fo
* that we will be able to complete any nec
manufacturing ina timely manner that meets our p;
for high qual
that we will not encounter parts quality issues before, during or after production of the
rabots;
* that we will be able to schedule and complete deliveri
production;




that the euipment o tooling which we have purchased or which we select will be abl

to accurately manufacture rabots within specified design tolerances and will not suffer

from unexpected breakdowns or damage which could negatively affect the rate needed

to produce robots in volum:

that we will be able to comply with environmental, workplace safety and similar

regulations to operate our manufacturing faci

timeline;

that we

in-hous cf e and

that our information technology systems will

produc
In the future, we may be required to incur substantial marketing costs s to
promote our products, including through the use of traditional media such as television,
radio and print, even though our marketing expenses to date have been relatively limited as
we have to lied upon uneonventional marketing efforts. I we are unable to keep our
operating costs aligned with the lev

offerings rv
sed with lim
ontractual protections, Further, if oper
zesis no longer maintained, developed or enhanced by the relevant
community of independent open ware programmers, most of w
employ, we may be unable to develop new technologies, adequately enhance our existing
technologies or meet customer requirements for innovation, quality and price. Additionally,
if the company is found to have made use of “copylefted” software (software released under
GPL ar comparab nses that obligate affected software to be released to the
public) in a manner that is inconsistent with its license terms, it could be exposed 1o liability
or forced to release proprietary internal software products to the market, compromising the
s intellectual property portfolio and reducing its competitiveness in the
e. It should be noted that the company has strong internal poli

directed at preventing such incidents and at ensuring that reasonable mitigation plans
for remedying breaches of these policies; nevertheless, if despite the eompany’s best efforts
10 prevent the use of such software it is found to have done so, the company
property, competitiveness and reputation in the marketplace would likely be harmed,
resulting in the potential loss of business.
Cybersecurity and Privacy Considerations Could Impact the Company
d evolving risks to cybers:

intentio s of criminal hackers, hacktivists, n
intentional and unintentional acts of customers, contractars, business partners,
employees and other third parties; and fram errors in processes or technologies, as wel

in the number of customers, contractors, bu

s and other third parties working remot ult of the

COVID-19 pandemic. Computer hackers and others routinely attack the security of

that the equipment or toolin ill be able
to accurately manufacture robots within specified design telerances and will not suffer
from unexpected breakdowns or damage which could negativel
to produce robots in volume;
that we will be able to comply with environmental, workplace safety and similar
regulations to operate our manufacturing facilities and our business on our projected
timeline,
that we will be able to maintain high quality controls as we transition toa higher level of
in-house manufacturing processes; and
that eur information technology sy
production
in the future, we may be required to incur substantial marketing costs and e
promote our products, including through the use of traditional media suc
en though our marketing expenses to
e ta date relied upon uncony If we are unable to keep our
operating costs aligned with the level of revenues we generate, our operating results,
business and prospeets will be harmed.
Ope oftware Risks: Certain of the
and other third-party soft e it rranties,
indemnification, or other contractual protections. Further, if open-source code that the
company utilizes is no longer maintained, developed or enhanced by the relevant
community of independent open , most of wham we do not
employ, we may be unable to develop new technologi ly enha isting
technalagies or meet custamer requirements for innavation, quality and price. Additionally,
mpany
comparable “fr
public) in a manner that i
o forced ta release proprietary internal software praducts to the market, compromising the
intellectual property portfolio and reducing its competitiveness in the
ce. It should be noted that the company has strong internal policies specifically
directed at preventing such incident ing nable mitigation plans exist
for remedying breaches of those policies; nevertheless, if despite the company’s best efforts
to prevent the use of such software it is found to have done so, the company's intellectual
property e and reputation in the marketplace would likely be harmed,
of business
onsiderations Could Impact the Company’s Business; There are
numerous and evolving risks to cybersacurity and privacy, including risks originating from
intentional acts of criminal hackers, hacktiv nation state nd competitor
intentional and unintentional acts of customers, contractors, business partners, v
employe 25; and from errors in pro or technologies, as
the risks as in the number of customers, contractors, b
partners, vendors, emplayees and other third parties warking remotely as a result of the
€OVID-19 pandemic. Computer hackers and others routinely attack the security of

curately manufacture robots within specified design tolerances and will not
rom unexpected breakdowns or which could negatively affect the r

1o preduce rabots in volume;
that we will be able ta comply with en orkplace safety and similar
regulations to operate our manufacturing facilities and our business on aur projected
timeline;
that we will be able to m: i transition to a higher level of
in-house manufacturing proce:
that our information technology syst in managing high volun
production.

. In the future, we may be required to incur substantial marketing costs and expens

promote our products, including through the use of traditional media such as television,
radio and print, even though our marketing expenses to date have been relatively limited as
we have to date relied upon unconventional marketing efforts. If we are unable to keep our
operating costs aligned with the level of revenues we generate, our operating results,
business and prospects will be harmed.
Open-Source Software Risks: Certain of the company’s offerings may incorpor
open-saurce and other third-party software licensed with limited or no warranti
indemnification, or other contractual protections. Further, if cpen-so
company utilizes is no longer maintained, developed or en
community of independent open-source software programmers, most o
employ, we may be unable to develop new technologies, adequately enhance our existi
technologies or meet customer requirements for innovation, quality and price. Additionally,
und to have made use of “copylefted” software (software released under
omparable “free” licenses released ta the
public) in 2 manner that is incon xposed to liability
or forced 1o release proprietary internal software products to the market, compromising the
erty portfolio and reducing its competitivenes:
It shauld be noted that the company has strong internal po
wventing such incidents and at ensuring that reasonable mitiga
for remedying breaches of thase palicies; nevertheless, if despite the company
10 prevent the use of such software it is found to have y's intellectual
j competit and reputation in the marketpla
in the potential loss of busines

numerous and evolving ri

intentional acts of criminal h:

intentional and unintentional acts of customers, contractors, business partners,

emplayees and other third parties; and from errors in proc r technologi

the risks assaciated with an increase in the number of clistamers, contractors, busine:
15, vendors, employees and other third parties working remotely as a result of the

COVID-19 pandemic. Computer hackers and others routinely attack the security of




ucts, services, and networks using a wide ethods,
including ransomware or other malicious software and attempts to exploit vulnerabilities in
hardware, software, and infrastructure. Attacks also include social engineering

extortion to indu Ist 's, contractars, b partners, vendors, employ:

other third parties to disclose information, transfer funds, or unwittingly provide access to
systems or data, The company is at risk of security breaches not only of our own products,
ervices, systems and networks, but also those of customers, contractors, busin

vendors, emplayees and other third particularly as all parti sing

their operations. Cyber threats are continually evolving, making it difficult to defend

such threats and vulnerabi

s that the company may maintain on behalf of its customers,
are used in critical company, customer or third-party operations, and involve the storage,
nission of sens
nploy
s may also used by

of company, customer, or other third party data or systems; theft or import or export of
sensitive, regulated, or confidential data including persanal information and intellectual
property, including key innovations in artificial intelligence, robotics, or other disruptive
technologies; the loss of access to critical data or systems through ransomware, crypto
mining, destructive attacks ar other means; and business delays,
disruptions ar denials of service. In the event of such actions, the company, its custamers
d other third parties could be exposed to liability, litigatio or other
government action, including debarment, as well as the loss of existing or potential
ustor
financial loss. In addition, the cost and o)
cybersecurity incidents and implementing remediation measures could be significant. In the
technology industry, security vulnerabilities are increasingly discovered, publicized and
exploited across a broad range of hardware, software
risk of attacks and the potential cost of response and remediation far the comp;
asive, and sophisticated nature of
scale and complexity of the busin
certain threats or vulnerabilities will
d in time to prevent or minimize t of an attack on th
custamers. Cybersecurity risk ta the company and its customers alsa depends an factors
such as the actions, practices and investments of customers, contractors, business partners,
vendors, the open-source community and ather third parties, including, for example,
providing and implementing patch ilities. Cybersecurity a
other catastrophic events resulting in disruptions to or failures in power, information

customers. In addition, the fas

technology products, services, 5
including ransemware ar ather malicious sof vulnerabilities in
hardware, software, and infrastructure. Attacks a de social engineering and eyber
omers, cont business partners, vendors, employees and
other third parties to disclose information, transfer funds, or unwittingly provide access to
systems or data. The campany is at risk of security breaches not anly of our own products,
, but also those of customers, contractors, business partners,
s and other third parties, particularly as all parties increasingly digitize
their operations, Cyber threats are continually evolving, making it difficult to defend agai
an per: ended periods of time.
systems and networks, including cloud-based systems
company may maintain on behalf of its cus
are used in critical company, customer or third-party operations, and involve the storage,
sion of sensitive data, including valuable intel
y or confidential data, regulated data, and nal information of employees,
eustomers and others. These products, services, orks may also u
eustomers in heavily regulated industries, either now or in th neluding those in the
, health ritical infrastructure and g ent sectors, Successful
ks or other security incidents could result in, for example, one or more of
d access to, disclosure, modification, misuse, lass, or destructian
Y, customer, or other third party data or systems; theft of import or export of
d, or confidential data including personal information and intellectual
ing key innovations in artificial intelligence, robotics, or ather disruptive
technalagies; the lass of access to eritical data or systems through ransomware, crypto

ed by

and other third parties could be expos:
government action, including debarment, as well as the lo:

customers, damage to brand and reputation, damage to our competitive position, and other
financial loss. In additi cost and operational cansequences of responding to
cybersecurity incidents and implementing remediation measures could be significant. In the
technology industry, security vulnerabilities are increasingly discovered, publicized and
exploited across a broad range of hardware, software or other infrastructure, elevating the
risk of attacks and the potential cost of response and remediation for the company and its
eustomers. In addition, the fast-| ing, pervasive, and sop histicated nature o
certain cyber threats and vulnerabilities, as well as the scale and complexity of the business
and infrastructure, mal ssible that certain thraats or vulners Il be undetected

or unmitigated in time ta prevent or minimize the impact of an attack on the company ar its
customers. Cybersecurity risk to the company and its customers also depends on factors
iness partners,
xampl
providing and implementing patches ta address vulnerabilities. Cybersecurity attacks o
other catastrophic events resulting in disruptions to or failures in power, information

technology produets, service:
including ransomware or o a oftware and attempts to exploit vuln
hardwar ure. Attacks also include social engineering and cyb
extortion to induce customers, contractors, business partners, venders, employees and
other third parties to disclose informatian, transfer funds, or unwittingly pro
mpany s at risk of security breaches not only of our own products,
ystems and networks, but also those of customs t ness partners,
endors, employees and other third parties, particularly es increasingly digitize
their operations. Cyber threats are cantinually evolving, making it difficult to defend against
such threats and vulnerabilities that can persist undetected over extended perio
pany’s products, services, s andn
ems and technologies that the company may maintain on behalf of its customers,
are used in critical company, custemer or third-party operations, and invalve the storage,
ing and transmission of sensitive data, including valuable intellectual property, other

ary or confidential data, regulated data, and personal information of er

others. These products, tems and networks may
customers in heavily regulated industries, either now or in the future, including thos
finan services, h h
cybersecurity attacks or ot

tion, misuse, loss,
ems; theft or import o

sensitive, regulated, of confidential data including personal information and intellectual
praperty, including key innovatians in rabatics, ar other d
technologies; the lo:

uptions or denials of
and other third parties could be o ility, litigation, and regulatary or other
government action, including debarment, as well as the loss of existing or potential
ompetitive position, and other
nsequences of responding to
asures could be significant. In th
winerabilities are increasingly discovered, publicized and
of hardware, software or other infrastructure, elevating th
ponse and remediation for the company and i
customers. In addition, the fast-pac ving, pervasive, and sophisticated nature of
certain cyber threats and 5 ale and complexity of the business
and infrastructure, e rrain threats or vulnerabilities will be undete
the impact of an attack on the company
rs also depends on factors
such as the actions, practices and inves s of customers, contractors, business partner:
vendars, the apen-source community and other third parties, including, for example,
providing and implementing patches to address vulnerabilities. Cybersecurity attacks or
other catastraphic events resulting in disruptions to or failures in power, information




interruptions or delays to company, customer

financial loss, injury er death to persons or property, potential liability, and damage to brand
and reputation. Although company p: ourage taking significant ste

cybersecurity risk across a range of functions, such measures can never eliminate the risk
entirely or pro

cybersecurity incident

company in the future.
. As we become a global enterpris rd to cyberse
privacy and data protection issues will b increasingly complex and will continue
impact the company’s business, including through increased risk, increased costs, and

nded or otherw bl , including

increased regulatory activity around the security of critical infrastructure, connected

devices, customer industries (e.g,, financial services) and various customer and government
supply chain security programs. As the reliance on data grows for the company and our

, the potential impact of regulations on the company’s busines and reputation

mechanisms driven by the European Court of Justic e cybersecurity requirements
and reporting abligations; the lack of harmonization of such laws and regulations; the
increase in associated litigation and enforcement activity by governments and private
the potential for da | penalties and debarment; and the potential
dditional

aintaining certain offerin
global data protection landscape is rapidly evolving, and implementation
standards and enforcement practices are likely to remain uncertain for the
foreseeable future. We may not be able to monitor and react to all developments
in a timely manner. The Eurapean Union adopted the General Data Protecti
h became effective in May 2018, and California
ivacy Act of 2018 ["CCPA"), wh
GDPR 3nd the CCPA impose additional
obligations on companies regarding the handling of persanal
«certain individual privacy rights to person: ol
with existin, d and recently enac aws and regulations (including
implemen nd process enhancements called for under the
GDPR and CCPA) can be costly, and any failure to comply with these regulatary
standards could subject us to legal and reputational risks.
Specifically, the CCPA establishes a privacy framework for covered businesses,
including sive definition of personal informati nd data privacy rigt
for California consumers. The CCPA includes a framework with potentially severe

technology, communication systams or other critical infrastructure could re
interruptions ar delays to comnpany, customer, or ather third-party operations or st
financial loss, injury or death to persons or property, potential lizbility, and damage to brand
and reputation, Although company policies e e taking significant steps to mitigate
cybersecurity risk across a range of functions, such measures can never eliminate the risk
entirely or provide absolute security. There is na assurance that there will nat be
eybersecurity incidents or vulnerabilities that will have a material adverse effect on the
ompany in the futur
As we become a global enterprise, the regulatary environment with regard to cybersecurity,
privacy and data protection issues will become increasingly complex and will continue to
impact the company’s business, including through increased risk, increased costs, and
xpanded or otherwise altered compliance obligations, including with respect to the

nd government
supply chain security programs. As the reliance on data grews for the company and our
ential impact ulations on the company’s bu cks, and reputation
The enactment and expansion of cybersecurity, data protection a
ind standards around the globe will continue to result in incre;
including due to an increased focus an international d:
mechanisms driven by the Eurapean Caurt of Justice; increased cybersecurity requirements
and reporting obli ans; the lack of harmonization of such laws and regulations; the
increase in associated litigation and enforcement acti
parties; the potential for damages, fir
regulation of new ging tec rtificial intelligence. Any additional
costs and penalties ass sed compliance, e ent, and risk reduction
ould make certain offering
offerings to marks intaining certain offerings.

1. The global data protection landscape is rapidly evolving, and implementation
standards and enforcement practices are likely to remain uncertain for the
foreseeable future. We may not be able to monitor and react to all developmen
in a timely manner. The European Union adopted the General Data Protection
Regulation ("GDPR"), which became effective in May 2018, and California

dopted the California Consumer Privacy Act of 2018 ( ), which became
effective in January 2020. Both the GDPR and the CCPA impose additional
gations on companies regarding the handling of personal data and provides
ertain individual pi a ollected, Compliance
th existing, proposed and recently enacted laws and regulations (including
implementation of the privacy and pracess enhancements called far under the
GDPR and CCPA) can be costly, and any failure to comply with these regulatory
tandards could subject us to legal and reputational risks.
Specifically, the CCPA establishes a privacy framework for covered busines:

including an expansive definition of personal information and data privacy rights
for California consumers. The CCPA includes a framework with potentially severe

chnology, communication systems or other critical infrastructure could result in
ncial loss, inju o r potential liability, and damage to brand
and reputation. Althaugh company policies encourage taking significant steps to mitigate
cybersecurity risk acrass a range of functians, such measures can never eliminate the risk
entirely or provide absolute se« There is no assurance that there will not be
cybersecurity incidents or vulnerab effect on the
company in the future.
we become a global enterprise, the regulatory environment with regard to cybersecurity,
y and data protec es will become increasingly complex and will continue to
hrough increased risk, increased costs, and
obligations, including with respect to the
structure, connected
devices, customer industs es) and various customer and gavernment
supply chain security programs. As the relian us for the company and our
clients, the potential impact of regulations on the company’s business, risks, and reputation
grow accordingly. The enactment and expansion of cybersecurity, data protection and
privacy laws, regulations and standards around the globe will continue to result in increased
1o anincreased focus on international data transfer

parties; the potential for damages, fines and penaltie: nd the potential
regulation of nev nerging technolagies such as artificial intelligence. Any additional
costsand penalties associated with increased enforcement, and risk reduction
could make c P ifficulty of bringing certai

The global data protection landscape is rapidly evolving, and implementation
standards and enforcement practices are likely 1o remain uncertain for the
foreseeable future. We may not be able to monitor and react to all d
in a timely manner. The European Union adopted the General Data Prot
Regulation ("GDPR"
adopted the California Consumer Privacy Act of 2018 ("CCPA"), which became
effective in January 2020. B GDPR and the CCPA impose additional
obligations on companies regarding the handling of personal data and provides
ose data is collected. Compliance
ng
ents called for under the
latory

which became effective in M

al and reputational r
Specifically, the CCPA establishes a privacy framewark for cavered businesses,
including an expansive definition of personal information and data privacy rights
for California consumers. The CCPA includes a framework with potentially severe




statutory damages for violations and a private right of action for certain data
breaches. The CCPA requires covered businesses to provide California consumers
privacy-related disclosures and new ways to ept-out of certain uses and
ures of personal information. As we expand our operations, the CCPA
increase our compliance costs and potential liability. Some observers have noted
that the CCPA could mark the beginning of a trend toward more stringent privacy
legislatian in the United States. Additionally, efiective starting on January 1, 202
the California Privacy Rights A i
including by expanding California consumers’ rights with respect to certain
sensitive personal information. The CPRA also creates a new state agency that
will be vested with authority to implement and enforce the CCPA and the CPRA.
Qther states have begun to prop, imilar laws. Compli licable
privacy and data security laws and regulations is a rigorous and time-intensive
process, and we may be required to put in place additional mechanisms to
mply with such laws and regulations, which could cause us to incur substanti
costs or require us to change our business practices, including our data practices,
in a manner adverse to our bus
ect to a high degree
o comply with applicable laws or r
rmation could result in investigatio
other proceedings against us, which could result in
and other liability as well as damage to our reputation and credibility, which
could have a negative impact on revenues and profit
Most jurisdictions have enacted laws requiring comparies to notify individuals,
regulatory authorities and ather third parties of security breaches invalving
certain types of data. Such laws may be inconsistent or may change ar additional
Iaws may be adopted. In addition, our agreements with certain customers
require us to notify them in the event of a security breach. Such mandatory

losures are e publicity, penalties o fines,

litigation and our customers losing confidence in the veness of our security

measures and require us to expend significant capital and other resources to
breach. Any of the for
operating
48. We may not be gble ta pratect our sourc:
disclosure. Source code, the detailed program commands for our operating sy
other softwa 4 i take significant measu
the secrecy of large portions of our sour o might lose
future trade secret protection for that cade. It may then become casier for third parties to
compete with our products by copying functionality, which could adversely affect our
revenue and operating margins. Unauthorized discl de also could increase
security risks to the comps

statutory damages for violations and a private right of action for certain data
breaches. The CCPA requires cavered businesses te provide California consume
with new priva & asures and new ways to opt-out of certain uses and
disch of personal information, A pand our op CCPA may

g mpliance costs and potential liability. Some observers have noted
that the CCPA could mark the beginning of a trend toward more stringent pi
legislation in the United States. Additionally, effective starting on January 1, 20
the California Privacy Rights Act ("CPRA") will significantly modify the CCPA,

sensitive per
| be vested with authority to implement and enforce th
un to propose similar laws. Compliance with applicabl
privacy and data security laws and regulations is a rigorous and time-intensive
process, and we may be
comply with such |
eosts or require us to change our businass <, including our data prac
in a manner adverse to our business. In particular, certain emerging privacy laws
rtainty as to their interpretation and
h applicable laws or regulations or to secure
uld result in investigations, enforcement actions and
gainst us, which could result in substantial fines, damages
as well as damage to our reputation and credibility, wh
c ive impact on revenues and profit
Most jurisdictions have enacted laws requiring companies to notify individuals
regulatory authorities and oth f security breaches involving
rtain types of data. Such laws may be e nge or additi
e rtain customers may
o notify them in the event of a security breach. Such mandatory
closures are costly, could lead to negative publicity, penalties or fines,
litigation and our customers losing confidence in the i
measures and require us to expend significant capital a
ond to or alleviate problems caused by the actual or perceived security
breach. Any of the foregoing could materially
operating results and financial condition

ome easier for third parties to
ich could adversely affect our
revenue and operating margins. Un: surce cade also could ind

security risks to the company.

48,

statutory damages for violations and a private right of action for certain data
ches, The CCPA requires covered businesses to provide California consumers
h new privacy-relat losures and new ways to opt-out of certain uses and
disclosures of persanal informatian. As nd our operations, the CCPA may
our campliance costs and potential liability. Some observers have noted
fa trend to
lifornia Privacy Righ PRA") wil significantly modify the CCPA,
including by expanding California consumers’ rights with respect to certain
tive personal information. The CPRA also creates a new state agency that
will be vested with authority to implement and enforce the CCPA and the CPR
Other states have begun to propose similar laws. Compliance with applicable
privacy and data security laws and regulations is a rigorous and time-intensive
d to put in place additional mechanisms to
which could cause us to incur substantial

in a manner adverse to our business. In particular, certain emerging privacy laws
are still subject to a high degree of uncertainty a5 to their interpretation and

against us, which could

and ather liability as well as damage to our reputation and credibility,

could have a negative impact on revenues and profits

Most jurisdictions have enacted laws requiring companies to notify individuals,
regulatory authorities and other third parties of s

certain types of data. Such laws may b
laws may be adopted. In

require us to notify them in the event of a security breach. Such mandatory

with certain customers may

disclosures are costly, could lead 1o negative publicity, penalties or fines,
litigation and our customers losing confi in the effectiveness of our s
measures and require xpend significant capital and other
respond o or alleviate problems caused by the actual or perceived security
breach. Any of the foregoing could materially adversely affect our business
prospects, aperating results and financial condition.

disclosure. Source code, the detailed program commands for our operati
other software programs, is critical to our business. We take significant measu

s uree code leaks, W
future trade secret protection for that code, It may then become easier for third parti
compete with aur praducts by copying functionality, which could adversely affect our
revenue and operating margins. Unauthorized disclosure of source code also could increase
security risks to th n




@ 1o our brar
nd which could subject us to liability, penalties and other restrictive
sanctions. Sacia a platforms present risks and challenges may in the future resultin
«damage to our brand and reputation, and which could subject us to liability, penalties and
other restrictive sanctions. Our internal policies and proc social media may
not in the future e preventing the inappropriate use of social m
including blog: ebsites and other forms of Internet-based communications
These platforms allow individual 55 ta 2 broad audi
other interested persons. The considerable expansion in the use of social media over recent
eased the volume and speed at which negative pub g from
nerated and spread, and we may be unable 1o timely respond to,
s in, or adequately address negative perceptions arising from such coy
uch platforms by our officers anvjnmernmu\n and mmleremulnyee- could
in the future advers
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whether such information is true and regardless of am

address th

Our future growth is dependent upon consumers’ willingn

bu or homes. Our gronth s highly dependent upon. adnunnubyrﬂud uss

autonemaus and autonomous robots, and we

demand. If the market for such robots does not develop as we expect or develops mare

lowly than we expect, our busin financial condition and aperating results wil

be harmed. T| relatively new, rapidly evolving, characterized by

rapidly changing technologies, price competition, additional competitors, evolving
government regulation and industry standards, and frequent new product announcements.

Qther factors that may influence the adoption of semi-autonomaus and autonomous robots

include:

* perceptions about rabot quality, safety (in particular with respect to unintended actior
and the harm that they could potentia e), design, performance and cost,
especiall nts or aecidents oecur that are linked to the quality or safety of
robots;
perceptions about robot safety in general, in particular safety issues th

e of advanced technolo phisticated
i ystem:
or only affordable
government subsidie:
the decline of a robot's working time resulting from deterioration over time in the
battery's ability to hold a charge;

49. Social media platforms prese s that could cause damage to our brand
and reputation, and which cauld subject us ta iability, penalties and ather restrictive

and challeng in the future result in
damage to our brand and reputation, and which could subiect us to liability, penalties and
other restrictive sanctions. Our internal policies and procedures regarding social media may
rotin thefuture be ffecive in preventing the nappropriate use of sacial media platforms,
including blog:
These platforms allow uuhmdua\; acce

years has increased the valume and speed at w
its can be generated and spread, and we ma
any inaccuracies in, or adequately address negative perceptions arising
The use of such platforms by our officers and other employees and former employee:
in the future adversely impact our costs, and our brand and reputa d could in the
future result in the disclosure of confidential information, litiga

. In addition, negative or inaccurate posts or
d nage our reputation, brand image
il, and w ustomers and partners, ess of
ether such infarmation is true and regardless of any number of measures w
them.
Our future growth is dependent upon mers’ willingness to bring robot:
resses or homes. Our growth is highly dependent upon adoption by end users of
autonomous and autanemaus robats, and we are subject to an elevated risk of any reduced
demand. I the market for such robots does not develop as we expect or develops more
t, our bu
armed. The market for
competition, additional competitors, evol
government regulation and industry standards, and frequent new praduct announcements
Other factors that may influence the adoption of it nd autonomous r

perceptions about rebot quality, safety (in particular with respect to unintended actions
and the harm that they could patentially create), design, performance and cost,

cially if adverse events o accidents occur that are linked to the quality or safety of
robots;
perceptions about rebot safety in general, in particular safety issues that may be
attributed to the use of advanced technology, including sophisticated electranic:
wireless communication technologies and artificial intelligence system:
negative perceptions of robots, such as that they are expensive or only affordable with
government subsidies
the decline of a r working time resulting from deterioration over time in the
battery’s ability to hold a charge;

ur brand
and reputation, and w €0 ¢t us to lia ha and other restrictive
sanctions, Soclal media platforms p the future result in
dar
cther restrictive sanctions. Our internal pul(\einnd pm(edurrr egarding sorie tiedia ey
not in the future be effective in preventing the inappropriate use of social media platforms,
including blog: e and other forms of Internet-ba

nts can be erated and spread, and w

any inaccuracies in, or adequately address negative perceptions a
The use of such platforms by our afficers and other employees and former employees could
in the future adversely impact our costs, and our brand and reputation, and could in the
future result in the disclosure of confidential information, litigation and regulatory inquiries.
Any sueh litigation or regulatory inquiries may result in significant penalti

tive sanctions and adverse consequences. In add d
comments about us on sorial media platforms could damaga our r-put e
and goodwill, and we could | idence mers and partners, regardiess of
whether such information is

s them.

. Qur future growth is dependent upan cansum lingness to bring rabats into their

businesses ar homes. Our growth is highly dependent upon adaption by end users of semi-
autonamous and autonomous robots, and we are subject to an elevated risk of any reduced
demand. If the market for such robots does not develop as we expect or develops more
slowly than we expect, our b p | condition and operating results will
sis relatively new, rapidly evalving, characterized b
competition, additional competitors, evolving
overnment regulation and industry standards, and frequent new product announcements.
autonomous and autonomous robot
include:
perceptions about robot quality, safety {in particular with respect to unintended actions
and the harm that they could potentially create), design, performance and cost,
especially if adverse events or accidents occur that are linked to the quality or safety of

perceptions about robot safety in general, in particular safety issues that may be
attributed to the use of advan hnology, including sophisticated ele

telli
negative perceptions of robots, such as that they are expensive or only affordable with
government subsid
the decline of a robat's working time resulting from deterioration over time in the
battery’s ability to hold a charge;




* the availability of sei

* consumers’ desire and ability to purchase a luxury product or one that is perceived as
exclusive,

* the environmental consciousness of consumers;

. tility in the cost of labar;

* government regulatians and economic incentives promoting autamation, if any.

* the availability of tax and other governmental incentives to purchase and operate robots
or future regulation requiring increased use of such devices;

roeconomic factor:

. Our limited operating history makes evaluating our business and future prospects difficult,
and may increase the risk of your inv You must consider the
as an early-stage eompar
s these risks, our b prospects, operating results and fin
ind adversely harmed. We were formed n 2018 and are still pre-revenue,
to secure external funding in order o kring our
dict our futu opriately budget fo
our expenses, and we have limited insight into trends that may emerge and affect aur
business. In the event that actual results differ from our estimates or we adjust our
mates in future periods, our operating results and financial position could be materially
affected
Our products make use of lithium-ion battery cells, which in other products such as vehicles
ha d to catch fire or vent smoke and flame. Such events have raised
concerns, and future lead to additional concerns, about the batte:
ronic applications such as robotics. Additionally, we currently have  limited frame of
reference by which to evaluate the long- term performance of our battery packs and have
Yet to perform studies of their performance over time
Qur success could be harmed by negative publicity regarding our company or our products.
Once our products are released into the market, we expect various third parti
and offer their opinions of our products to the public and o businesses.
parties may not fully understand our products, or may not be independ
ested interests in depicting our products as problematic, hard to use or U
certain tas therefore create negative perceptions about aur products
may be unable to eff
1o sell our p

Issues in the development and use of Al may result in reputational harm o liability. We are
building Al as a core part of our robots, and we also intend to make certain Al-supported
features available for our customers to use in solutions that they build. Our business plan
calls for customers to generate training data sets for our Al, which will then be used in
autonomaus and semi-autonomaus aperations. We expect these elements of our business
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52.

54,

concerns by potential customers that if their battery pack is not charged properly, it may
became unusable and may need to be replaced;

Vi

ire and ability to pu ury product or one that is perceived as
the enviranmental consciousness of cansumers;
volatility in the cost of labor,
overnment regulati d ecanomic incentives promoting automation, if any;

the availability of tax and other governmental incentives to purchase and operate robots
or future regulation requiring increased use of such device:
macroeconomic factors

Our limited operating history makes evaluating our business and future prospects
and may increase the risk of your investment. You must consider the risks and difficulti
ha limited operating history. If
prospects, operating results and financial condition will be
materially and adversely harmed. We were formed n 2018 and are still pre-revenue, w
showing that we will need to secure external funding in order to bring our
to market. It is difficult to predict our future revenue and appropriately budget for

business. In the eve ata ults differ from our estimates or we adjust our
imates in future periods, our operating results and financial pesition could aterially

affected
Our products make use of lithium-ian battery cells, which in sther products such as
have been observed to catch fire or vent smoke and flame. Such events h

s, and future ts may lead to additional concerns, about the batteries u:

tions such as robotics. Additionally, we currently ha limited fram
reference by which to evaluate the lang- term performance of our battery pacl
yet to perform studies of their performance over tim
could be harmed by negative publicity regarding our comp:

r products are released into the market, we exp
and offer their opinions of our products to the public and to businesses. Some such third

may not fully understand our products, or may not be independent, and may have

in depicting our produets as problematic, hard o use or unsuitable for

certain tasks, and may therefore create negative perceptions about our products which we
may be unable to effectively counteract. Such negative perceptions could impact our ability
tosell our products

ns that they builc
alls for customers to generate training data sets for our Al, which will then be used in
autonomous and semi-autonomous operations. We expect these elements of our business

concerns by potential eustomers that if their battery pack is not charged properly, it may
ay need to be replaced;
ity of service;
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and economic incentives promoting

the availability of tax and ather governmental incentives to purchase and operate robol

or future regulation requiring increased use of such devi

51. Our limited operating history makes evaluating our business and future prospects difficult,
and may increase the risk of your investment. You must consider the risks and ulties w
face as an early-stage company with a limited operating history. If we do not s fully
address these risks, our business, prospects, operating results and financial condition will be
materially and adversely harmed. We were formed n 2018 and are stil pre-revenue, with
projections showing that we will nead to secure external funding in order to bring our
products to market. It s difficult to pr and appropriately bud

ge and affect our
business, In the event that actual results differ fro rwe adjust our
estimates in future periods, our aperating results and financial pesitian cauld be materially
affected

52. Our products make use of lithium-ion battery cel
have been observed to catch fire
concerns, and future events may lead to additional concerns, about th
electranic applicatians such as robatics. Additianally, we currently have a limited frame of
reference by which 1o evaluate the long-term performance of our battery packs and have

1o perfc tudies of their performance over tin
Id be harmed by negative publicity regarding our company or our product
Once our products are released into the market, w ct various third part
and offer their apinians of our products to the pu
parties may not fully understand our products, or may n
ts in depicting our products as problemaf

may be ungble to affectiv
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ssues in the development and use of Al may result in reputational harm or liability. We are
building Al as a core part of eur robots, and we alse intend to make certain Al-supparted
features le for our custamers ta use in solutions that they build. Our business plan
calls for c

autonom




nd personal lives. As with

ny innovatians, Al presents risks and challenges that cauld affect its adoption, and
efore our business. Al algorit! e may be insuffic
biased information. Ineffective or inadequate Al development or deployment practice
or others could result in incidents that impair the acceptance of Al solutions or
to individuals or society. Th and ather failures of Al systems could subject us
to competitive harm, regulatory action, legal liability, including under proposed legislation
regulating Al in jurisdictions such as the European Union (“EU”), and brand or reputational
harm. Some Al scenarios present ethical issues. If we enable or offer Al solutions that are

impact on human rights, privacy, employment, or other

/e may experience brand or reputational harm.

e may experienc E o o , including
implementing internall o 0 nt of our business.
In particula

nificant management time, suppart and cost. Mareover, there are inherent risk
associated with de h the disruption of our data
cution, finance, supply cha
sales processes that may affect our ability to manage our data and inventory, procure parts
or supplies or manufacture, sell and deliver praducts. We cannot be sure that these systems
plemented on a timely b

systems or their functionality may not operate as we expect them to, and we may be
to correct problems ar find alternative sources for
performing these functions.

ers for future products ar to be partially or ful

gnificant cancellations cauld harm our financial eondition, business, prospects

operating results. Our b plan all number of initial
orders relatively early in our development cycle; should these orders fail to materialize, or
occur at prices lower than originally estimat uld affect our ability to develop and
deliver products as intended, There is a risk that customers that hay advance orders
may not ultimately take delivery an robots due to potential changes in their preferences,
competitive developments and other factors. Regulators could review our practice of taking
advance payments and, if the practice is deemed to violate applicable law, we could be
required to pay penalties, refund th a pting additional advan
payments, and restructure certain aspects of our advance payment program. We intend ta

to grow. We en
cloud helps our custamers be mere productive in their wark and persanal lives. As
nany innavations, Al presents risks and challenges that could af a ,and

therefore our business. Al al be flawed, Datase ient o

regulating Al in jurisdictions such as the European Union (“EU”), and brand or reputational

harm. Some Al scenarios present ethical issues. IF we enable or offer Al solutions that are

controversial because of their impact on human rights, privacy, employment, or other social,
or political issues, we may experience brand or reputational harm

ience issue i rmation technology systems, including
internall 1 us in the management of our business
In particular, our velume production of robo ssitate the d
maintenance and improvement of information tec ems which include product
ement, procurement, inventory manageme d anning and
nd logistics, VAR man latory camplianc
systems. The implementatian, maintenance and impravement of thes
signific ement time, support and cost. Moreover, there
cluding the disruption of o
nagement, procurement processes, manufacturing execution, fi supply chain and
sales pracesses that may affect our ability ta manage our data and inventary, procure parts
or supplies or manufacture, sell and deliver products. We cannot be
or their required functionality will be fully or effectively implemented on a ti
all, or maintained. If we do not successfully implement or maintain th
operations may be

performing these functions

Pre-orders for future products are likely to be or fully refundable to customers, and
significant cancellations could harm our financ rospects and
2 small number of initial

yin our development cycle; should these orders fail to materialize, or
oceur at prices lower than originally estimated, that could affect our ability to develop and
deliver praducts asintended. There is a risk that customers that have made advance arders
may not ultimately take delivery on robots due to potential changes in their preferences,
competitive developments and other factors. Regulators could review our practice of taking
advance payments and, if the practice is d we could be
required to pay penalties, refund the advance payr g additional advan
payments, and restructure certain aspects of our advance payment program. We intend 1o

ch Al operating in our devices, applications, and the
ore productive in
nts risks and ch
therefare our business. Al algarithms may be flawed. sufficient or contain
biased information. Ineffective or inadequate Al development or deployment practices by
s could result in incidents that impair the acceptance of Al solutions or cause har,
to individual deficien
to competit ory action, legal liability, including under proposed
regulating Al in juri ch as the Eurapean Union (“EU"), and brand or reputational
harm. Some Al sce al issues. If we enable or offer Al solutions that are
cial

tion technalogy systems, including
ement of our busin

maintenance and improvement of information technology sy
data management, procurement, inventory management, production planning and
cution, sales and logistics, VAR management, finaneial and regulatory complianee

assaciated with developi g the disruption of our data
ement, procurement pracesses, manufacturing ex pply chain and

our data and inventory, procure parts
sell and deliver products. We cannot be sure that these
ionality will be fully or effe implemented on a timely bas
all, or maintained. If we do not successfully implement o maintain these systems, our
ay be disrupted and our operating results could be harmed. In addition, these
tionality may not operate as we expect them to, and we may be

ant resources t native sour

Pre-orders for future products are likely o be partially or fully refundabl
nificant cancellations could harm our financial condition, business, p

orders relatively early in our development cycle; should these orders fail to materialize, or
aceur at prices lower than originally estimated, that could affect our ability to develop and
deliver products as risk that customers that have made advance orders
may not ultimately take delivery on robots due to potential changes in their preferences,

competitive developments and ather factors. Regulators could revie e af taking

ments and, if the practice is deemed to violate applicable law, we could be

required to pay penalties, refund the advance payments pting additional advance
payments, and restructure certain aspects of our advance payment program. We intend to




use these funds for workii rposes. Certain US or
international jurisdictions may have specific laws which apply to advance payments; they
could, for example require that advance payments or ather payments received from
residents must & regated account until delivery of the product. Our inability
10 access these funds for working capital purposes could harm our liquidity.

Ifwe are unable ta effectively leverage the benefits of using an adaptable common platform
architecture in the design and manufacture of future robats, our business prospects,
operating results and financial condition would be adversely affected. Since our robots are a
new and unique form of nechanical product, past experience of our personnel or
other companies in simil very lim /arious reasons, both known and
unknown, we may be unable to c on our planned efforts to leverage t

common hardware and

financing departmen g companies through

rential pricing bette which our company is able to obtain. We do not plan

ary” discounts on our products, This m ompetitiveness of our
e of other companies in our business. W rovide no

assurance that a third-party financing partner would be able or willing to provide the leasing
services on terms that we have stated in our fundraising materials, or to provide financing at
all. Furthermore, offering a le g alternative to customers will expose us to risl
commonly associated with the extension of credit. Credit risk is the potential loss that may
arise from any n the ability ar willingness of the custamer to fulfill its contractual
obligatians when they fall due. Competitive pressure and challenging
credit risk through leases to financiall
leases into new and immature markets. This could have a material adverse e
business, prospects, financial results and results of operations

Difficult economic conditions may negatively affect purchases of new technologies
our rebots. Periodic deterioration in the global financial markets and challenging condition

to time.

try, then our financial condition, operating
busine suffer materially. Our rohots are hi
I products that r
operations, even years from no s of our products from years carlier might have
much more difficulty in maintaining their robots and obtaining satisfactory support. Asa
result, c Iy to purchase our products now if they are not convinced
ed or that our operations will continue for many years. Similarly,

e funds for working capital and ather general carporate purposes. Certain US or
international jurisdictians may have specific laws which apply to advance payments; they
ould, for example a e pa s o other e ived fi

idents must be pla

. If weare unable to effectively leverage the benefits of using an adaptable common platform
architecture in the design and manufacture of future robots, our business pro:

operating results and financial condition would be adversely affected. Since our robots are a
new and unique form of electromechanical product, past experience of our personnel or
other companies in similar businesses is very limited. For various reasons, both knoy
unknown, we may be unable to capitalize on our planned efforts to leverage the use of
commen hardware and software companents across our product lines.

We may encounter difficulties with our financing model due to unanticipated changes in
market rates, or diffieulty securing financing partners. Other companies may have internal
financing departments or affiliated financing companies throu they can obtain
eferential pricing better than that which our compa
offer “customary” discounts an our products
s compared to thase of ather companies in aur business. We can provide na
ssurance th finaneing partner would be able or willing to provide the leasing
ated in our fundraising materials, or to pro ncing at
e ing stomers will expose us to 1

commonly associated with the extension of credit. Credit risk is the potential lass that may

at
dit risk through leass

Difficult economic canditions may negatively affect purchases of new technologies such as
our robots. Periodic deterioration in the global financial markets and challenging conditions
inthem: onment may negatively impact sales from time to time.

If we are unable to establish and maintain confidence in our lang-term business prospects
among busin a within our industry, then our financial condition, operating
, business prospacts and stock price may suffer materially. Our rabots are highl
| products that require maintenance and support. If re to cease or cut

operations, even years from now, buyers of our praducts from years earlier might have
much more difficulty in maintaining their robots and obtaining satisf
ult, s likely to purchase our products now if they are not convinced
cd or that aur aperations will continue for many years. Similarly,
be less likely to invest time and resources in developing

these funds for working capital and other general corporate purpeses. Certain US or
ay have i laws which apply to advance paym
that advance payments o other payments d ro
gregated account until delivery of the product. Our inability
& capital purposes could harm our liquidity.

If we are unable to ing an adaptable common platform
hitecture in th our business pr

aperating results and financial condition wauld be adversely affected. Since aur robots are a

new and unique form of electromechanical product, past experience of our personnel or

other companies in ery limited. For various reasons, both known and

unknown, we may be unable to capitalize on our planned efforts to leverage the use of

common hardware and software components across our product lines.

Ve may encounter difficulties with our financing model due to unanticipated changes in
y securing financing partners. Cther companies may have internal
ng companies through which they can obtain
preferential pri ich our company is able to obtain. We do not plan
offer “c This may affect the competitiveness of our
of other companies in our business. We can provide no
ould be able or willing to provide the leasing
services on terms that we have stated in our fundraising materials, or te provide financing at
all. Furthermore, offering a leasing alternati us to risks
commonly associated with the extension of credit. Credit risk is the potential loss that may
in the abllity or willingness of the customer to fulfil its cantractual
when they fall due. Competitive pressure ging markets may increa
credit risk through leases to financially weak customers, extended payment terms and
leases into new and immature markets. Tt ave a material adverse effect on our
business, prospects, financial results and results of operations

Difficult econamic conditions may negatively affect purchases of new technologies such as
our robats. Periodic deterioration in the global financial markets and challenging conditions
in the macroeconomic environment may negatively impact sales from time to time

. 1f we are unable to establish and maintain confidence in our long-term business prospects

aur industry, then our financial condition, operating

lly. Our robots are highly

r cut back

aperations, even years from now, buyers of our products from years earlier might have
much more difficulty in maintaining their rebots and obtaining satisfactory support. As a
result, customers may be less likely to purc} hey are not convinced
that our business will succeed or that . Similarly,
suppliers and other third parties will be less likely to invest time and resources in developing




business relationships with us if they are not convinced that our business will su

These are just a few of the potential risk fators related to market confidence. Many such

factars are largely autside our cantrol, and any negative perceptions about our long-term

bu rospects, even if exaggerated or unfounded, would likely harm our business and
make it more difficult to raise additional funds when needed.

We may need or want ta raise additional funds and these funds may not be available to us
when we need them. If we cannat raise additional funds when we need or want them, aur
operations and prospects could be negatively affected. If the costs for developing and
manufacturing products exceed our exp

nses or embark on or accelerate new

additional funds through the issuance of equity, equit
through obtaining credit from government or financial institutions. This capital will be

ary to fund our angoing operations, continue research
cannot be that additional funds will be available to us on
required, or at all. If we cannot raise additional fun
condition, results of operations, busin
suance of equ
hol

or perseived risk of our company.

N icceed in maintaining and stren

d adversely affect custor

ain and strengthen our brand may materially and adversely affect our a
1 sell the currently planned and future robots, and convinee other suppliers to suppart our
1. If we do not ¢
e the opportunity to build a critical mass of customers. Promoting and positioning our
brand will likely depend significantly on our abil  high quality products and
intenance and repair services, and perience in these areas.

modify their performance, whic}
alter the behavior of the d

be able to find wo

tested, nor dowe end uch chany
Nevertheless, adverse publicity resulting from such madifications cauld ne
brand and harm our business, prospects, financial condition and aperating results.

. Our business may be adversely affected by union activities. Although none of our employe
are currently represented by a labor union and we are not aware of any reasons to believe

relationships with us if they are not convinced that our business will succeed
ust a few of the potential risk factars related to market confidence. Many such
ide our control, and any negative perceptions about our long-term
1ess prospects, even if e: ated or unfounded, would likely harm our business and
ke it more difficult to raise additional funds when needed.

ed or want to raise additional funds and these funds may not be available 1o us
not raise additional funds when we need or want them, our

pectations or if we incur any significant unplanned
expenses or embark an or accelerate new significant strateg tments, we may need to
raise additional funds through the issuance of equity, equity-related or debt securities or
through obtaining credit from government or financial institutions. This capital will be
necessary to fund our ongoing operations, continue research and developme
annot be certain that additional funds will be available to us on favorable term
required, or at all. If we cannot raise additional funds w
eondition, results of operatians, business and prospeets could be materially adversely

uity-related securities wil dilute the ownership
ince of debt securities could incre

or perceived risk of aur company.

We may not succeed in maintaining ngthening our brand, which would m
and adversely aff ptance of our products. Our busin d prosp
dependent an aur ability to develop, maintain and strengthen aur brand. Any failure to
develop,
10 sell the currently planned and future robots, and convi

tem. If we do not continu tablish, maintain and our brand, »
lase the opportunity to build a critical mass of customers. Pramoting and positioning our
brand will likely depend significantly on aur ability to provide high quality product
maintenance and repair services, and we have very I nce in these are

If our customers modify our robots or change the charging infrastructure with aftermarket
products, the product may not operate properly, which could harm our business. Robot
enthusiasts may seek to “hack” our robots to madify their performance, which could
eompromise safety systems or fundamentally alter the behavior of the device. Our robots
will incorporate technologies designed to thwart or limit such unauthorized modifications,
but annot guarantee that some end users will not be able to find workarounds for some
of these safeguards. We have nat tested, nor do we endorse, such changes or products.
Nevertheless, adverse publicity resulting from such modifications could negatively affect our
brand and harm our business, prospects, financial condition and operating results.

Our business may be adversely affected by union activities. Although none of aur employees
are currently represented by a labor union and we are not aware of any reasons to belfieve

business relationships with us if they are not convinced that our business will succeed.
aw of the potential risk factors related to
e our control, and any negative perceptions about our long-tery
en if exaggerated ar unfounded, would likely harm our business and
make it mare difficult to raise additional funds when needed

funds and these funds may not be available to .
dditional funds when we need or want them, our
nd prospects could be negatively affected. If the costs for developing and
manufacturing products exc e incur any significant unplanned
accelerate new significant strategic investments, we may need to
elated or debt securities or
through obtaining credit from government or financial institutions. This capital will be
nec to fund our ongaing operations, continue research and development projects. We
cannot be certain that additional funds will be available to us on favorable terms when
required, or at all. If we cannot raise additional funds when we need them, our financial
condition, results of operations, business and prospects could be materially adversely
affected. Future issuance of equity or equity-related securiti | dilute the ownership
interest of existing stockholders and our issuance o ould increa
or perceived risk of our compan

. We may nat succeed in maintaining and strengthening our brand, which would materially

and adversely affect customer acceptance of our praducts. Our business and prospects are
our ability to develop, maintain and strengthen our brand. Any failure to
develop, maintain and strengthen our brand may materfally and adversely affect our abi
to sell the currently planned and future robats, and convince other suppliers to support our
cosystem. Ifwe do not continue to establish, maintain and strengthen our brand, we may
lose the opportunity to build a critical mass of customers. Promoting and positioning our
brand willlikely depend significantly on our ability to provide high quality products and
main e and repair services, and we have very limited

If our customers modify our robots or change the charging infrastructure with aftermarket
products, the product may not operate properly, which could harm our business. Robot
enthusiasts may seek to "hack” our robots to modify their performance, which could
ndamentally alter the behavior of the device. Our robots
art or limit such unauthorized modifications,
isers will not be able to find workarcunds for sor
or produ
adverse publicity resulting from such modifications could negatively affect our
brand and harm aur business, praspects, financial candition and operating results.

Our business may be adversely affected by union activities. Although nane of our employs
are currently represented by a labor union and we are not aware of any reasons to believe




that this will change in the near term, o employees may join o
seek recognition to farm a labor union, or we may be required to became a union signatory.
The mere fact that our labar farce cauld be unionized may harm our reputation in the eyes
of some inv nd thereby negatively affect our stack price. Additionally, the
unicnization of our labor force could increase our employee costs and decrease
profitability, both of which could ¢ affect our bu

and results of aperation:

Ineffective Internal Controls Could Impact the Company and Operating R
The company’s internal control over financial reporting may not prevent or detect
misstatements b imi , ing t i uman error,
internal controls
provide only reasonable assurance with respect to the preparation and fair presentation of
neial s fails intain the adequacy of its internal controls,
red controls, or if the company.
sinass and operating
uld be harmed and the company could fail to meet its financial reporting
obligatians.

In order to facilitate operation of our produsts, we need to retain certain personal
informatian abaut our customers and may be subject ta various privacy and consumer
intend to use our device's electronic ms to log information about
each robot’s condi rformance and use in order to aid us in providing customer
service, including diagnostics, repair and maintenance, as well as to help us collect data
regarding our custemers’ charge time, battery usage, and power efficiency habits and to
our robats. Our customers may abject to the processing of this data, which may
y impact our ability to provide effective customer service and develop new
products. Collection and use of our customers’ personal information in conducting our
business may be subject to federal and/or state laws and regulations in the United States
and foreign jurisdictions, and such laws and regulations may restrict our processing of such
personal information and hinder our ability to acquire new customers or market to eisting
customers. We may nificant expenses to comply with privacy, consumer protection
mposed by law, regulation, industry standards or
intend to take steps to protect the sacurity of our
may be required to expend signifi
y obtain and use th

could have serious negative consequences far our businesses and future pro
including possible fines, penalties and damages, reduced customer demand for our
products, and harm to our reputation and bran

ear term, it is nevertheless possible that employees may join or
seek recognition to form a labar union, or we may be required to become a union sig
e fact that our labor f uld be unionized may harm our reputation in t
y affect our stock price. Additionally, the
unionization of our labor force could increase our employee costs and decrease our
profitability, both of which could adversely affect aur business, prospects, financial condition
and results of operations.

Ineffective Internal Controls Could Impact the Company’s Business and Operating R

The company’s internal cantrol over financial reporting may not prevent or detect

misstatements because of its inherent limitations, including the possibility of human error,

the circumvention or overriding of controls, or fraud. Even effective internal controls can

provide only reasonable assurance with respect to the preparation and fair presentation of

financial statements. If the company fails to maintain the adequacy of its internal contr

any failure to implement required new or improved contrals, or i the company

eriences difficulties in their implementation, the company's business and operating

6. In arder to facilitate operation of our products, we need ta retain certain personal

information about oUF customers and may be subject to variaus privacy and consume
tend to use our G 's electronic systems to log information about
ndition, performance and use in order to aid us in providing custome
e, including diagnestics, repair and maintenance, as well as to help us collect data
regarding our customers’ charge time, battery usage, and power efficiency habits and to
ing of this data, which ma
negatively impact our ability to provi
products. Collection and use of our customers’ personal information in conducting our
business may be subject to federal and/or state laws and regulations in the United States
and foreign jurisdictions, and gulations may restrict our processing of such
personal information and hinder our ability to acquire new customers or market to existing
istomers. We may incur significant expenses to comply with privacy, consumer proteetion
and security standards and protocols impased by law, regulation, industry standards or
eontractual obligations. Although we intend to take steps to protect the security of our
customers” personal infarmation, we may be required to expend significant resoure
comply with data breach requirements if third parties improperly obtain and use the
parsonal information of aur customers or we other, nce 3 data loss with respect

ta customers’ personal infarmation. A majer breach of aur network security and
could have serious negative consequences for our businesses and future prospects,
ties and damages, reduced customer demand for our

yees may join or
seek recognition to form a labar unian, or we may be required to become a union signatary.
nere fact that our lab uld
f some investors and thereby negatively
unianization of our labor force could increase our emplo
profitability, bath of which could adversely affect our b
Its of operati

ve Internal Controls Could Impact the Company’s Busine:
mpany's internal control over financial reporting may not prevent or detec
nts because of its inherent limitations, including the possibility of human

provide only reasonable assurance with respect to the preparation and fair presentation of
financial statements. If the company fails ta maintain the adequacy of its internal controls,
including any failure to implement required new or improved controls, or if the cor
experiences difficulties in their implementation, the company’s business and operating
results could be harmed and the company could fail to meet its financial reporting
obligations

In order to facilitate operation of our products, we need to retain certain person
information about our customers and may be subject to various privacy and consume
protection e intend to use our device's electronic systems to log infarmation about
each robot's candition, performance and use in erder to aid us in providing customer
service, including diagnostics, repair and maintenance, as well asto help us collect data
regarding our customers' charge time, battery usage, and power effi
improve our robots. Our customers may object to the processing
negatively impact our ability to provide effective customer service and develop new
s. Collection and use of our customers” personal information in conducti
be subject to federal and/
sdicti ch laws and regulati y rest g of s
customers or market to existi
We may incur sig privacy, consumer pratection
rity standards and protocols imposed by law, regulation, industry standards or
contractual obligations. Although we intend to take steps to protect the
customers’ personal information, we may be required to expend significant resourc

o ation. A major bre

ould have serious negative consequences for our businesses and future prospects,
including possible fines, penalties and damages, reduced customer demand for aur
products, and harm ta our reputation and brand




be compelled to undertake product recalls, which could adversely affect our brand
e and financial perfarmance. Any product recall in the future may result in adverse
publicity, damage our brand and adversely affect our business, prospects, aperating results
and financial condition. In the future, we may at various times, voluntarily or involuntarily,
initiate a recall if any of our products or components prove to be defective or noncompliar
uch recalls, voluntary or inveluntary, involve sign
n of management attention and other resourc ch could adver
affect our brand image in our target markets and could adversely affect our busin
prospects, financial condition and results of operations,

d ours patent or trademark in nt claims, which
us ta incur substantial costs. Companies
organizations or individuals, including our competitors, may hold or obtain patents,
or other proprietary rights that would prevent, limit or interfere with our a
develop or sell our products or components, which could make it mot
5 to operate our business. From time to tim: may receive inquiries from
holders of patents or trademark nfringe their proprictary rights.
Companies holding patents o ntellectual p ghts rela attery packs,
rtificial intelligence
asserting their
infringed upon a third
rights, we may be required to da one or more of the following:
selling, incorporating or using products that incorporate the challenged
intellectual property;
pay substantial damages;
obtain a license from the holder of the infring
which licen
4. redesign our products
In the event of a successful claim of infringement against us and our failure o inability to
obtain a license to the infringed technol b prospects, operating results and
financial condition could be materially mMs»\y afected. In addition, any lcgarion or

management attention. Ad

infringes the rights of others. In that cas

under any license contr

unavailable or insufficient to cover our costs and lo:
hether w

ess will be adversely affected if we are unable to protect our intellectual property
rights from unauthorized use or infringement by third parties. Any failure to protect our
proprietary rights adequately could result in our competitors offering similar products,
potentially resulting in the loss of same of aur competitive advantage and a decrease in aur

67. We may be compelled to undertake product recalls, which could adversely affect our brand

image and financial performance. Any product recall in the future may result in adverse
publicity, damage our brand and adversely affect our business, prosp rating results
tion. In the future, we may at various times, valuntarily or inv funtariy

urces, which could adversely
and could adversely affect our busin
prospects, financial condition and results of operations.

We may need to defend ourselves against patent or trademark infring
consuming and would cause us to incur substantial costs. Companies,
organizations or individuals, including our competitors, may hold or obtain patents,
trademarks or ather proprietary rights that would prevent, limit or interfere with our abi
to make, use, develop or sell our products or components, which could make it mare
difficult for us to operate our busines: e, we may receive inquiries
holders of patents or trademarks inquiring whether we infringe their proprietary righ
Companies holding patents or o i ectual property rights relating to battery packs,
electric motors, sensors security or artific
systerhs may bring slits alleging infringement of such rights or athrwise asserting their
vights and seeking licenses. In addmul\, if we are determined to have infringed upon a third
may ber
 sellng, incorporating or using products that incorporate the challenged
intellectual property;
3. tellectual property rig
wh nse may not be available on b atall; or
4. redesign our products
In the event of ssful claim of infringement against us and our failure or inability to
hnology, our business, prospects, of esults and
al condition could be materially adversely affected. In addition, any litigation or
claims, whether or not valid, could result in substantial costs and diversion of resources and
management attention. Additionally, we may face claims that our use of licensed technolag
infringes the rights of others. In that case, we may seek indemnification from our licenso
contracts with them. However, our rights to indemnification may be
unavailable or insufficient to cover our costs and losses, depending on our u
ether we choose to retain control over conduct of the litigation, a

ss will be adversely affected if we are unable to protect our intellectual property
rights from unauthorized use or infringement by third parties. Any failure to protect our
proprietary rights adequately could result in our competitors offering similar products,
potentially resulting in the loss of some of our competitive advantage and a decrease in our

67. We may be compelled to undertake product recalls, which could adversely affect our brand
image and financial performance. Any product recall in the future may result in adver:
publicity, damage our brand and ad , prospects, operating results
and financial condition. In the future, voluntarily or i

or noncompliant
s, voluntary or involuntary, involve significant
ion and other resour h could

siduals, including our competitors, may hold or obtain patents,
trademarks or other proprietary rights that would prevent, limit or interfere with our ability
our products o o ich could make it more
difficult for us to aperate our business. Fram time to time, we m: inquiries from
holders of patents or trademarks inquiring whether we infringe their proprietai
smpanies holding patents or other intellectual property rights relating to battary packs,
elect

nngnrer es. In additiol eter infringed upon a t
party’s intcllectual property rights, we may be required to do one or more af the follow
1. cease selling, incorparating or Using products that incarporate the challenged
intellectual property;
2. pay substantial
Cbtein a cense from the holder of the infringed intellectual property right,
which license may not be available on reasonable terms or at all; or
ful claim of infringement against us and our failure or inability to
technology, our business, prospects, aperating results an

financial condition could be materially adversely affected. In addition, any litigation or
stantial costs and diversion of res

t attention. Additionally, we may face claims that our d technology
ights of others. In that case, we may seek indemnification from ou

under any license contracts with them. However, our rights to indemnification may be

unavailable or insufficient to cover our costs and losses, depanding on aur use of the

technology, whether we choose to retain control over conduct of the litigation, and other

factors.

. Qur business will be adversely affected if we are unable to protect aur intellectual property
rights fram unauthorized use or infringement by third parties. Any failure to protect our
ult in our competitors offering similar products
Iting in the loss of some of our competitive advantage and a decrease in our




revenue which would ad ur business prospects, financial condition and
operating results. Our success depends, at least in part, on our ability to protect our core
technalogy and intellectual property. Ta accamplish this, we rely an a combination of
patents, patent applications, trade , including know employee and third-party
nondisclosure agreements, copyright laws, trademark: ctual property licenses and
other contractual rights to establish and pr
The protection provided by the patent la

ghts in our technology.
Il be important to our future
opportuniti v, such patents and agreements and various ather measures

10 protect our intellectual property from use by others may not be effective for various

tions may not result in the issuance of paten
ed, may not be broad enough to protect our proprietary right
the patents we have been granted may be challenged, invalidated or
circumvented because of the pre-existence of similar patented or unpatented
intellectual property rights or for oth
ted

agraements or other intellectual property rights may make
enforcement impracticable;
d future comp
duplicate our products or design new product
patents; and
our in-licensed patents may be invalidated or th
seek to breach our l arrangements,
xisting trademark and trade secret laws and confidentiality agreements afford
s of some foreign coun
o the same extent a5 do the laws of the Uni

cannot resolve any appositions and thereby secure registered rights in these jurisdiction:
our ability to challenge third party users of our marks will be reduced and the value of the
marks representing our exclusive brand name in these countries will be diluted. Such actions
could have a seve

earthquakes, fires, floods, hurricanes, wars,
¢s or other events occur, o our informa
down or operates improperly, our headau
and production facilities may be seriously damaged, or we may have to stop or delay
production and shipment of our products

Interruption or failure of our information technology and communications sysf could

impact our ability to effectively provide our services. We plan to outfit our robots and

revenue which would adversely affect our business prospects, financial condition and
operati E s, in part, on our ability to protect our core
technolagy and intell ona combination of
nts, patent applications, trade uding know-how, employee and third-party
nondisclosure agreements, copyright laws, trademarks, intellectual property licenses and
other contractual rights to establish and protect our proprietary rights in our technalogy
The protection provided by the patent laws is and will be important to our future
opportunities. How such patents and eements and various other me
to protect our intellectual property from use by others may not be effectiv
ng
our pending patent applications may not result in the issu
our patents, if issued, may not be broad enough to protect aur proprietary rights;
the patents we have been granted may be challenged, invalidated or
circumvented because of the pre-existence of similar patented or unpatented
intellectual property rights or for other reasons;
the costs associated with enforcing patents, confidentiality and invention
agreements or other intelleetual property rights may make aggressive
enforcement impracticable;
current and future competitors may independently develop similar technolo
duplicate our products or de
patents; and

products in a way that circumvents our

Existing trademark and trade secret laws and confidentiality agreements afford

only limited protection. In addition, the laws of some foreign countries do not
11s ta the same extent as do tt s of the United
uthorized of our intellectual property is difficult.

71. We may encounter difficulty securing capyrights or trademarks in some jurisdictions. If
cannot resolve any oppositions and ther
our ability to challenge third party users of our marks will be reduced and the value of the
marks representing our exclusive brand name in these countries will be diluted. Such ac
could have a st mpact on our position in these jurisdictions.

. Our facilities or operations could be damaged or adversely affected as a result of disas
unpredictable events, If major disasters such as earthquakes, fires, floods, hurricanes, wars,
terrorist attacks, computer viruses, pandemics or other events occur, or sur information
system ar communicatians netwark breaks down or operates improperly, our headquarter:
and production facilities may be seriously damaged, or we may have to stap or delay
production and shipment of our product;

73. Interruption or failure of our information technology and communications systems could
impact our ability to effectively provide our services. We plan to outfit our robots and

7

revenue which would adversely affect our business prospects, financial condition and
operating results. Our success depends, at least in part, on our ability to protect our core
technology and intellect o accomplish this, we rely on a combination of
patents, patent appli crets, including know-how, emplo) rty
nondisclosure agreements, copyright laws, trademarks, intellectual property licenses and
other contractual rights ta establish and protect our proprietary rights in our technology.

opportuni e take
to protect our intellectual property fram use by others may not be effective for variou:
reasons, including the following:
patent applications may not result in the issuance of pats
, if issued, may not be broad enough to protect our proprietary rights;
e have been granted may be challenged, invalidated or
d because of the pre-existence of similar patented or unpatented
intellectual property rights or for other reast
vention
ctual property rights may make aggressive
ement impracticable;
current and future competitors may independently develop similar technoloy
duplicate our products or design new products in a way that circumvents our
patents; and
aur in- d patents may be invalidated er the halders of these patents may
seek ta breach our license arrangements.
Existing trademark and trade secret laws and confidentiality agreements afford
ed protection. In addition, the laws of some foreign county
t our proprietary rights to the same extent as do the laws of the United
nd palicing the unautharized use of aur intellectual property is difficult

cul ring copyrights or trademarks in some juri
olve any oppositi inth

our ability to challenge third party users of our marks will be reduced and the value of the
marks representing our exclusive brand name in these countries will be diluted. Such actions

could have a severe impact on our position in these jurisdictions.

. Our facilities or operations could be damaged or adversely affected as a result of disasters or

unpredic nts. If major d ? floads, hurricanas
terrorist attacks, computer viruses, pandemics or

e seriausly damaged, or we may have to stop or delay
praduction and shipment of aur products.

Interruption or failure of our information technology and communications systems could
impact our ability to effectively provide our services. We plan to outfit our robots and




with services and functionality that utilize data connectivity to monitor
perfarmance and timely capture opportunities for cost-saving preventative maintenance.
The availability and effectiveness of aur services depend on the continued operation of
information technology and communications systems, which we have yet to develop, Our
will be vulnerable to damage or interruption from, among others, fire, terrorist
5, power loss, telecommunications failures, compute
ks or other attempts to harm our sy
be subject ta break-ins, sabotage and intentional acts of vandalism causing
uptions. Some of our sy: ill not be fully redundant, and our disaster
ountfor all eventualities. Any problems at our data centers
ult in lengthy interruptions in o e. In addition, our devices are highly
technical and complex and may contain errors or vulnerabilities, which could res
interruptions in our business or the failure of our system

fail to use ethical business practices and comply with applicable la
d image could be harmed due to negative publicity. Our core v
which include developing the highest quality robats and related products while :wpnrvmng
portant component of our brar “Max:,
sitive to allegations of unethical b
appliers or their business practices, Accordingly, we ¢ antee their
h ethical business practices such as enviranmental rer,punsm.m fair wage
sourcing of raw materials, and compliance with child labor laws,
lternative
suppliers, which could increase our costs and result in d ery of our products,
product shortages or ather disruptians of our operations. If we, or other manufacturers
our industry, encaunter similar prablems in the future, it could harm cur brand image,
prospects, financial condition and operating results.

ur current and anticipated global operations subject us to potential consequences under
anti-corruption, trade, and other laws and regulations. The Foreign Corrupt Practi
(“FCPA”) and ather anti-corruption laws and r (“Anti-Corruption Laws”) prohibit
corrupt payments by our employees, vendors, or agents, and the accounting provisions of
the FCPA require us to maintain accurate boo cords and adequate internal controls.
Maost countries in which 50 have eompetition laws that prohibit competitors
from colluding or othe attempting to reduce competition between themsel
our efforts, our emplayees, vendors, of agents may vielate our policies. Our fallure to
comply with Anti-Corruption Laws or ¢ a uld result in signifi

penalti
conduct of aur bus;

ip among our existing executive officers, directors and their
it new investors from influ ignificant corporate decisions. As of
December 8, 2022, our executive officers beneficially owned, in the aggregate,

control systems with services gnd functianality that utilize dat connectivity to monitor
preventative maintenance.
availability and e 55 of our services depend on the continued ope
mation technology and communica s, whic} o develop, Our
s will be vulnerable to damage or interruption fram, amang others, fire, terrorist
 loss, telecommunications failures, computer viruses,
computer d ervi her attempts to harm our Our data centers
ould also be subject to i and intentional

If our suppliers fail to use ethi practices and camply with appli
regulations, our brand image could be harmed due to negative publicity. Our core values,

particularly Je to allegation: of unethical b practices. We do not control our
independent suppliers or their business practices. Accordingly, we cannot guarantee their
nce with ethical business ce: as environmental responsibility, fair wage
practices, appropriate sourcing of raw materials, and compliance with child labor laws,
among others. A lack of demonstrated compliance could lead us to seek alternative
pliers, which could increase our costs and result in delayed delivery of aur products
product shortages or other disruptions of our aperations. If we, o other manufacturers in
ourindusiry, encounter similar problems i the future, it cauld harm our brand image,
cts, financial condition and or

Our current and anticipated global operations subject us to potential cansequences under
anti-corruption, trad I The Foreign Corrupt Practices Act
(“FCPA”) and other anti-corruption laws and regulations (“Anti-Corruption Laws”) prohibit
corrupt payments by our employees, vendors, or agents, and the accounting provisions of
the FCPA require us to maintain accurate boaks and records and adequate internal control

v untries in which we operate also have competition laws that prohibit competitors
from colluding or otherwise attempting to reduce competition between themselves. Despite
our efforts, our employees, vendors, or agents may violate our policie e to
comply with Anti-Corruption Laws or competition laws could result in significant fines and
penalties, criminal sanctians against us, our officers, or our employees, prohibitions on the
conduct of our business, and damage to our reputation.

Concentration of ownership among our existing e d their
affiliates may pre estors from influencing significant corporate decisions. As of
December 9, 2022, our executive officers beneficially owned, in the aggregate,

control systems with services and functionality that utilize data connectivity to monitor
performance and timely capture oppartunities for cost-saving preventative maintenancs
The availability and effectiveness of our services depend on the conti on
informatian technology and communicatior op. Our
systems will be vulnerable to damage or interruption from, amang others, fire, terrorist
attacks, natural disasters, power loss, telecommunications failures, computer viruses
ttacks or other attempts to harm our systems. Our data centers

could also be subject to break-ins, sabotage and intentio of vandalism causing
potential disruptions. Some of our systems wil ot be fully redundan, and our disost

cannot account for all eventualities. Any problems at our data cente

interruptions in our business or the failure of our systems

If our suppliers fail to use ethical business practices and comply with applicable laws and
regulations, our brand image could be harmed due to negative publicity. Our core values
jhich include developing the highest quality robots and related products while operating
t companent of our brand image, which makes aur reputation

particularly sensitive to allegations of unethical business praetices. We do not control our
independent suppliers or their business practices. Accordingl

compliance with usine el r ibil air wage
practices, appropriate sourcing nate th child labor laws,
among athers. A lack of demonstrated compliance could lead us ta seck alternative

suppliers, which could increase our costs and result in delayed delivery of our products,
product £ o i e If we, or other manufacturers in
our industry, enc simil oblems in the it could harm our brand image,

business, prospe

anti-corruption, trade,
(*FCPA") and other anti-carruption laws and regulations (“Anti-Corruption Laws
carrupt payments by our employees, vendors, or agents, and the accounting provisions of
ire Us accurate books and records and adequate internal contre
ompetition laws that prohibi

s may violate our policies. Our fa
Laws or competition laws could result in significant fin
prohibitions

rership among our existing executive afficers, directors and their
nay prevent new investors from influencing significant corporate decisions. As of
December 9, 2022, our e fficers beneficlally owned, in the ageregate,




approximately 59.24% of our outstanding shares of preferred and common s
diluted). Asa result, these stockholders will be able to exercise a significant level of control
over all matters requiring stackholder approval, including the election of director
amendment of our certificate of incorporation and approval of significant corpora
ontrol could have the effect of delaying or preventing a change of control
ar company or change: nd will make the approval of certain
transactions difficult or imp hout the support of these stockhalders.

. Amajority of our total outstanding shares are held by insiders. The large number of shares
ible for public sale or subject to rights requir
the market price of our common stock

. Certain provisions contained in our certifieate of incorporation and bylaws
Delaware law, could impair a takeover attempt. For example, our corporate
documents include provisions limiting the liability of, and providing
indemnification to, our directers and officers. As a Delaware corporation,
to provisions of Delaware law, including Section 203 of the Dela
prevents some stockholders holding more than 15% of our outst
aging in certain bu: misinations without appr
substantially all of our outstanding common stack. Any pravision of our certif
incarparation or bylaws or Delaware law that has the effect of delaying or deterring a
change in contral could limit the opportunity for our stockholders to receive a premium for
of our stock, and could also affect the price that some investors are willing to
pay for our stack.

diluted). As a result, these stockholders will be able to ex
over all matters requiring stockholder approval, including the election of directors,
amendment of our certificate of incorporation and approval of significant corparate
transactions. This control could have the effect of delaying or preventing a change of contro
of our company or changes in management and will make the approval of certain
transactions difficult or impossible without the support of the:

depress the market price of our common stocl

Certain provisions contained in our certificate of incorporation and bylaws, as well as
provisions of Delaware law, could impair a takeover attempt. For example, our
governance documents include provisions limiting the liability of, and providin;
and officers. As a Delaware corporation, we are also subject
ction 203 of the Delaware General Corporation
aw, which prevents some stockho olding more than 15% of our outstandin non
stock from engaging in certain business combinations without approval of the holders of
substantially all of our autstanding camman stack. Any pravisien of aur certificate of
e effect of delaying or deterring a
apportunity ckholders to receive a premium for
1 stack, and could also affect the price that some investors are willing to
pay for aur stock

approximately 58.24% of our outstanding shares of preferred and commen stock {fully
diluted). As a result, these stockholders will be able to exer

r all matters requiring stockholder approval, including the election of directors,
amendment of our certificate of incorperation an: of significant corporate
transactians. This contral could have the effect of del nting a change of contral
of our company or ¢
transactions difficult or impos

A majarity of our total outstanding shares are held by inside
sale or subject to rights

‘ertain provisions contained in our certificate of incorporation and bylaws, as well as
are law, could impair 2 takeover attempt. For example
governance documents include provisions limiting the liat
indemnification to, our directors and officers. As a Delaware corporation, we are also subject
to provisions of Delaware law, including Section 203 of the Delaware General Corporation
'nts some stockholders holding more than 15% of our outstanding comman

from engaging in certain business combinations without approval of the halders of

stantially all of our outstanding common stock. Any provision of our certificate of
incorporation or bylaws or Delaware law that has the effect of delaying o deterring 2
change in cantrol could limit the opportunity for aur stackhalders to receive a premium far
their shares of aur stock, and could also affect the price that same investars are willing to
pay for our stock.




