Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

Einstok Beer Company

12381 Wilshire Boulevard, Suite 105
Los Angeles, CA 90025
www.EinstokBeer.com

Up to $1,070,000.00 in Common Stock at $5.00
Minimum Target Amount: $10,000.00

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: Einstok Beer Company

Address: 12381 Wilshire Boulevard, Suite 105, Los Angeles, CA 90025
State of Incorporation: DE

Date Incorporated: January 24, 2022

Terms:

Equity

Offering Minimum: $10,000.00 | 2,000 shares of Common Stock
Offering Maximum: $1,070,000.00 | 214,000 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: $5.00

Minimum Investment Amount (per investor): $250.00

*Maximum Number of Shares Offered subject to adjustment for bonus shares. See
Bonus info below.

Investment Incentives®

Time-Based:

@ First Landing Expedition: Invest within the first 48 hours and receive 20% bonus
shares

@® Conquer and Plunder: Invest within the first week and receive 15% bonus shares
@ Early Invader: Invest within the first two weeks and receive 10% bonus shares

® Loyal Norseman: Invest within the first 30 days and receive 5% bonus shares
Amount Based:

Valhalla Calling

@ $500+

() $50 Einstok Merch Gift Card

Adventures Ahead

® 51,000+

O $75 Einstok Merch Gift Card

() 5% bonus shares



Ruthless Raider

® 52,500+

() $100 Einstok Merch Gift Card
O 10% bonus shares

Savage Seafarer

@ $5,000+

(O $150 Einstok Merch Gift Card
O 15% bonus shares

Odin’s Treasure

@ 510,000+

(O $250 Einstok Merch Gift Card
O 20% bonus shares

Norsemen & Northern Lights

@ $25,000+

O $500 Einstdok Merch Gift Card
O 25% bonus shares

*All perks occur when the offering is completed.

The 10% StartEngine Owners' Bonus

Einstok Beer Company will offer 10% additional bonus shares for all investments that

are committed by investors that are eligible for the StartEngine Crowdfunding Inc.
OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares
they purchase in this offering. For example, if you buy 100 shares of Common Stock at
$5.00 / share, you will receive 110 shares of Common Stock, meaning you'll own 110
shares for $500. Fractional shares will not be distributed and share bonuses will be
determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investors' eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are canceled or fail.

Investors will receive the highest single bonus they are eligible for among the bonuses



based on the amount invested and time of offering elapsed (if any). Eligible investors
will also receive the Owner’s Bonus.

The Company and its Business

Company Overview

Einstok Beer Company ("Einstok" or the "Company”) is a global, premium craft beer
brand. We have created award-winning Icelandic ales originating from a small brewery
located in Akyreyri, Iceland, starting in 2011. Today, we enjoy distribution from Asia
to the U.S. (23 states), and parts of Europe. Our White Ale is the #2 imported Belgian
style wit beer sold in US retail stores according to industry sales data aggregator IRI.
Einstok enjoys a target customer base that is wide and eclectic. With a taste of
Iceland’s allure and promise of adventure in every glass, our ales and lagers transcend
generational stereotypes and appeal to the Modern Viking in everyone.

Getting our delicious beer from Iceland to various points around the globe has
required Einstok to develop and maintain solid relationships with freight forwarders.
Once our beer is ready to ship, orders are loaded onto 40-foot containers which travel
across the North Atlantic Ocean to Rotterdam and then transshipped to the U.S.,
Europe, and Asia.

Einstok Beer Company was initially organized as Einstok Beer Company, LP, a
California Limited Partnership on September 22, 2010, and converted to a Delaware
corporation on fanuary 24, 2022. Its wholly-owned subsidiary, Einstok Olgerd ehf, acts
as our base in Iceland and was established and registered on August 9, 20135.

Competitors and Industry

Key competitors vary according to our key styles of beer. For example, our White Ale
competes against Hoegaarden (the #1 Belgian style wit beer in retail channels per IRI),
Allagash, Hitachino White, Chimay and some other premium wit style beers. The beer
industry is dominated by various large corporate brewers, e.g., Bud, Miller Coors, etc.,
and thousands of craft brewers.

When we started in 2011, there were about 2,400 breweries licensed in the US and the
number now exceeds 9,000! We believe our special sauce is the incredible pure water
of Iceland and an experiential approach to marketing the magic of the land of fire and
ice, Iceland, as a pillar of our brand.

CURRENT TRENDS

Per the March/April 2022 issue of The New Brewer, published by The Brewer’s
Association, current craft beer trends provide an interesting snapshot of an
increasingly eclectic beer market. For the more health-conscious consumer, there is a
growing market share of non-alcoholic craft brews, anything that is less than .5 ABV,
where taste profiles have become more refined, and for dessert lovers, a slew of



dessert brews with ABVs up to 14.7 ABV are being introduced. And on the horizon
looms a nascent market for cannabis-infused beer. Still, IPAs continue to drive craft
beer growth and new permutations of this behemoth style are emerging. Interestingly,
while the hard seltzer segment is in a decline, canned cocktails are emerging to take
its place especially as the ABVs are closer to beer at 10% ABV than a margarita at

18%.

Einstok Beer enjoys the rare combination of being an import craft beer with the ability
to leverage its unique origin story and unique location to stay competitive in an ever-
changing landscape.

National Beer Sales Data
Per The Brewers Association:

“Overall U.S. beer volume sales were down 3% in 2020, while craft brewer volume
sales declined 9%, lowering small and independent brewers’ share of the U.S. beer
market by volume to 12.3%.

Retail dollar sales of craft decreased by 22%, to $22.2 billion, and now account for just
under 24% of the $94 billion U.S. beer market (previously $116 billion). The primary
reason for the larger dollar sales decline was the shift in beer volume from bars and
restaurants to packaged sales.”

Luckily for Einstok, the majority of revenue is derived from beer sales that come from
off-premise locations, or chain stores such as Beverages &More, Total Wine & More,
and local liquor stores as well as big name grocery stores like Whole Foods and Publix.
When bars and restaurants closed we found our sales increasing as people traded their
pint at the pub for a six-pack from the store. Now with bars and restaurants re-
opening, demand for draft is on the rise. And The Brewers Association believes that
recovery is well on its way with respect to the craft beer market.

Fortune Business Insights predicted that the global market would decline in 2020
however, they believe that the market will grow from an estimated $102.6 billion to
$210.8 by 2028.

Furthermore, Einstok Beer began selling in Asian markets in 2018 and saw a
significant increase in sales to Taiwan specifically in 2021. We intend to continue
fostering these relationships as the Asia Pacific craft beer market is expected to
increase significantly by 2028, outpacing North America’s market share

Demand by Style

The Brewers Association notes that when it comes to craft beer production, IPAs make
up 30.2% with Belgian witbiers at 23.3%, followed by lagers at 9.1% and pale ales at
7.7%.

Einstok Beer’s portfolio comprises predominantly Ales and Lagers with one Summer
Seasonal Pilsner. Our flagship beer is a Belgian style witbier followed by our triple



hopped Pale Ale and dry hopped Lager. IRI's Client Consultant, Cara Piotrowski says
the top-selling craft beers are [PAs, wheat ales, seasonals, pilsners/pale lagers,
amber/dark lagers and bocks. Einstok Beer produces a representative brew for each of
those styles except IPA.

While we are always on the lookout for new trends and styles, we remain committed to
the clean, refreshingly delicious taste profile we have carefully curated over our 10
years in business.

Current Stage and Roadmap

We currently distribute in 22 US states and are poised to grow our current distribution
footprint both in the US and in non-US markets having the financial ability to provide
better marketing and sales support in all markets. Due to the global supply chain and
logistics mess occasioned by the spread of Covid, we are considering the possibility of
brewing draft products in the US in order to deliver fresher beer at more competitive
pricing without the burden of ocean freight rates that more than doubled in 2021.

The Team

Officers and Directors

Name: David R. Altshuler
David R. Altshuler's current primary role is with the Issuer.

Positions and offices currently held with the issuer:

e Position: CEO and CFO
Dates of Service: January 24, 2022 - Present
Responsibilities: Overall management/supervision of the business affairs of the
Corporation. Mr Altshuler is not currently being paid a salary but holds equity of
24.95% of the outstanding issued shares.

¢ Position: Chairman of the Board and Director
Dates of Service: January 24, 2022 - Present
Responsibilities: Preside at meetings of the Board which shall monitor the
business affairs of the Company and its officers in the discharge of their

responsibility as officers.

Other business experience in the past three years:

e Employer: David R. Altshuler, a law corporation
Title: President
Dates of Service: December 21, 2017 - Present
Responsibilities: Perform legal services to clients of such corporation.



Name: Kimberly A. Hoffman
Kimberly A. Hoffman's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

¢ Position: Senior Vice President and Director
Dates of Service: January 24, 2022 - Present
Responsibilities: Supervise all operations of the Company, i.e., logistics, order
processing and accounting functions

¢ Position: Sr. Vice President, Operations
Dates of Service: November 10, 2011 - Present
Responsibilities: Oversee all customer order logistics, update budgets and
forecasts, including cash flow projections and demand planning. Ms. Hoffman
receives a salary of $96,000

Other business experience in the past three years:

e Employer: Einstok Beer Company LP
Title: VP - Operations
Dates of Service: November 10, 2011 - Present
Responsibilities: Supervise operations of the company, i.e., logistics, order
processing, accounting functions, etc.

Name: Justin R. Dearborn
Justin R. Dearborn'’s current primary role is with the Issuer.
Positions and offices currently held with the issuer:

¢ Position: Vice President - National Sales
Dates of Service: December 01, 2014 - Present
Responsibilities: Supervise all regional sales executives, maintain relationships
with distribution partners, participate in coordinating product demand planning,
etc. Mr. Dearborn's annual compensation is $95,000.

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its
financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding



whether to invest.
These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”, “our”, or “Company”)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the common
stock should only be undertaken by persons whose financial resources are sufficient to
enable them to indefinitely retain an illiquid investment. Each investor in the
Company should consider all of the information provided to such potential investor
regarding the Company as well as the following risk factors, in addition to the other
information listed in the Company’s Form C. The following risk factors are not
intended, and shall not be deemed to be, a complete description of the commercial
and other risks inherent in the investment in the Company.

Our business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our product,
that people think it’s a better option than a competing product, or that we will able to

provide the service at a level that allows the Company to make a profit and still attract
business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. Unlike listed
companies that are valued publicly through market-driven stock prices, the valuation
of private companies, especially startups, is difficult to assess and you may risk
overpaying for your investment.

The transferability of the Securities you are buying is limited

Any common stock purchased through this crowdfunding campaign is subject to SEC
limitations of transfer. This means that the stock/note that you purchase cannot be
resold for a period of one year. The exception to this rule is if you are transferring the
stock back to the Company, to an “accredited investor,” as part of an offering
registered with the Commission, to a member of your family, trust created for the
benefit of yvour family, or in connection with vour death or divorce.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12
months following your investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one. As a result, if you decide to sell these securities
in the future, you may not be able to find a buyer. The Company may be acquired by
an existing player in the educational software development industry. However, that

may never happen or it may happen at a price that results in you losing money on this
investment.

If the Company cannot raise sufficient funds it will not succeed



The Company, is offering common stock in the amount of up to $5,000,000.00 in this
offering, and may close on any investments that are made. Even if the maximum
amount is raised, the Company is likely to need additional funds in the future in order
to grow, and if it cannot raise those funds for whatever reason, including reasons
relating to the Company itself or the broader economy, it may not survive. If the
Company manages to raise only the minimum amount of funds, sought, it will have to
find other sources of funding for some of the plans outlined in “Use of Proceeds.”

We may not have enough capital as needed and may be required to raise more capital.
We anticipate needing access to credit in order to support our working capital
requirements as we grow. Although interest rates are currently low, it is still a difficult
environment for companies to obtain credit on favorable terms. If we cannot obtain
credit when we need it, we could be forced to raise additional equity capital, modify
our growth plans, or take some other action. Issuing more equity may require bringing
on additional investors. Securing these additional investors could require pricing our
equity below its current price. If so, your investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable
to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. In that case, the only asset remaining to generate a
return on your investment could be our intellectual property. Even if we are not forced
to cease our beer distribution and sales activities, the unavailability of credit could
result in the Company performing below expectations, which could adversely impact
the value of yvour investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.

Projections: Forward Looking Information
Any projections or forward looking statements regarding our anticipated financial or



operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

Minority Holder; Securities with Voting Rights

The common stock that each investor is buying has voting rights attached to them.
However, vou will be part of the minority shareholders of the Company and therefore
will have a limited ability to influence management's decisions on how to run the
business. You are trusting in management discretion in making good business
decisions that will grow your investments. Furthermore, in the event of a liquidation
of our company, you will only be paid out if there is any cash remaining after all of the
creditors of our company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good
business decisions that grow your investment.

Insufficient Funds

The company might not sell enough securities in this offering to meet its future
anticipated operating needs and fulfill its plans, in which case it will need to modify
its business plan. Even if we sell all the common stock we are offering now, the
Company will possibly need to raise more funds in the future, and if it can’t get them,
we will face substantial financial pressures that may result in scaling back operations,
e.g., produce less quantities of beer or fewer styles of beer. Even if we do make a
successful offering in the future, the terms of that offering might result in your
investment in the company being worth less, because later investors might get better
terms.

We face significant market competition

We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. There can be no assurance that
competitors will introduce competing products at lower prices to consumers that will
make our beer products less desirable. It should further be assumed that competition
will continue to exist over time.

The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional



employees in sales, key/national account management, marketing, operations,
finance, human resources and other areas. Depending on the economic environment
and the Company’s performance, we may not be able to locate or attract qualified
individuals for such positions when we need them. We may also make hiring mistakes,
which can be costly in terms of resources spent in recruiting, hiring and investing in
the incorrect individual and in the time delay in locating the right employee fit. If we
are unable to attract, hire and retain the right talent or make too many hiring
mistakes, it is likely our business will suffer from not having the right employees in
the right positions at the right time. This would likely adversely impact the value of
your investment.

Our ability to sell our product or service is dependent on outside government
regulation which can be subject to change at any time

QOur ability to sell product is subject government regulation, i.e, federal and state
regulatory agencies that control the marketing, sale and distribution of alcoholic
beverages. The laws and regulations concerning the selling of beer may be subject to
change and if they do then the selling of beer may impeded by such changes and/or
materially impacted due to the imposition of new taxes on the importation and/or
sales/distribution of beer. At such point vour investment in the Company may be
affected.

We rely on third parties to provide services essential to the success of our business
We rely on third parties to provide a variety of essential business functions for us,
including manufacturing of our beer, shipping, and distribution. It is possible that
some of these third parties may fail to adequately perform their services or will
perform them in an unacceptable manner. It is possible that we will experience delays,
defects, errors, or other problems with their work that will materially impact our
operations and we may have little or no recourse to recover damages for these losses
even though we are sometimes covered against such losses by resorting to our
insurance coverages for such losses. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their
performance.

General Risk

There is no guaranty that the Company will be able to achieve its objectives in the
continued growth of its business without the need for further capital. If such further
capital proves to be unavailable, or is available but only on a limited basis on
unfavorable terms, then the Company may not be able to continue operations or may
only be able to operate on a limited basis which may prevent the Company from
achieving its goals. In addition, competition within the beverage industry, in general,
and in the beer sector, has intense competition from other brands and continued
expansion from new brands. Although the Company offers a premium imported
product from Iceland, and the only broadly distributed craft beer distributed from
Asia, to the U.S. and to Europe, there is no assurance that the Company will be able to
compete effectively against other craft beer companies, especially as the larger beer
brands (e.g., Miller-Coors, Budweiser, etc.) continue to acquire smaller brands and use



their distribution networks to compete. Such competition may adversely affect the
ability of the Company to compete and to meet its business objectives. The Company
may be adversely affected by general economic or market conditions as experienced as
a result of the global pandemic, e.g., increases in global ocean freight costs and delays
in transit times for goods being shipped from Iceland to the Company's various global
markets. A downturn or contraction in the beer industry may prevent the company
from achieving its business goals which would have a material adverse effect on the
Company.

The amount raised in this offering may include investments from company insiders or
immediate family members.

Officers, directors, executives, and existing owners with a controlling stake in the
company (or their immediate family members) may make investments in this offering.
Any such investments will be included in the raised amount reflected on the campaign

page.

The amount raised in this offering may include investments from company insiders or
immediate family members.

Officers, directors, executives, and existing owners with a controlling stake in the
company (or their immediate family members) may make investments in this offering.
Any such investments will be included in the raised amount reflected on the campaign

page.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Number of Type of
Stockholder Name Securities Security |Percentage
Owned Owned
David R. Altshuler as trustee of the David R. |Common
2,245,500 24.95%
Altshuler and Linda M. Sherman Family Trust|”™ "’ Stock
Katie Sichterman as Trustee of the John and |Common
1,910,7 21.225%
Katie Sichterman Family Trust ,910,700 Stock 2%

The Company's Securities

The Company has authorized equity stock. As part of the Regulation Crowdfunding
raise, the Company will be offering up to 214,000 of Common Stock.

Common Stock
The amount of security authorized is 11,000,000 with a total of 9,000,450 outstanding.
Voting Rights

Vote on all matters requiring shareholder votes. Stockholders shall have one vote for
each share of stock entitled to vote owned by them of record according to the books of
the Corporation.

Material Rights

The total number of shares outstanding on a fully diluted basis is 9,000,450 shares of
Common Stock.

What it means to be a minority holder

As a minority holder of Common Stock of the company, you will have limited rights in
regards to the corporate actions of the company, including additional issuances of
securities, company repurchases of securities, a sale of the Company or its significant
assets, or company transactions with related parties. Further, investors in this offering
may have rights less than those of other investors, and will have limited influence on
the corporate actions of the Company.

Dilution

Investors should understand the potential for dilution. The investor’s stake in the
Company could be diluted due to the Company issuing additional shares or other



forms of securities in the future. In other words, when the Company issues more
shares, the percentage of a company that you own will be reduced, even though the
value of the company may go up. You will own a smaller piece of a larger company.
This increase in the number of shares outstanding could result from a stock offering
(such as an initial public offering, another crowdfunding round, a venture capital
round, angel investment), employees exercising stock options, or by conversion of
certain instruments (e.g. convertible bonds, preferred shares or warrants) into stock. If
the Company decides to issue more shares, an investor could experience value
dilution, with each share being worth less than before, and control dilution, with the
total percentage an investor owns being less than before. There may also be earnings
dilution, with a reduction in the amount earned per share (though this typically occurs
only if the company offers dividends, and most early-stage companies are unlikely to
offer dividends, preferring to invest any earnings into the Company).

Transferability of securities

For a vear, the securities can only be resold:

® [nanIPO;
¢ Tothe company;
e To an accredited investor; and

o To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities

We have made the following issuances of securities within the last three years:

The Company has not had any recent offering of securities in the last three years.

Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes
appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.



Results of Operations

Circumstances which led to the performance of financial statements:
INTRODUCTION

While 2019 was what we now call a "normal” year for the Company, a confluence of
unforeseen and uncontrollable events materially impacted our financial performance
in 2020 and 2021, i.e, the global Covid pandemic which, in turn, resulted in 40% of our
revenue sources evaporating when restaurants and bars were effectively closed down
by governmental regulators, plus the resulting global logistics crisis with shipments
being delayed, sometimes for months, which in turn impacted not only revenues but
the Company's cash flow from sales of beer. We have zero bad debt as all of our
distribution partners, globally, make timely payments for purchases of beer but when
deliveries of beer were delayed, the Company still had an obligation to honor its
pavment obligations to the brewery which placed a lot of stress on the Company's cash
flow.

While Q1 of 2022 has started strong, we are still facing significant challenges with
respect to ocean freight rates which have now tripled from where they were just 2
years ago. To address this ongoing issue, we have begun exploring production options
in the U.S. to allow us to bring our draft beer to market more quickly and much less
expensively. And we can deliver the freshest beer possible. We will continue exploring
production and shipping strategies for our packaged beer, which the capital raise will
be instrumental in helping develop and refine.

EINSTOK BEER COMPANY - RESULTS OF OPERATIONS FOR THE YEAR ENDING
2019

The following discussion is based on our reviewed, but unaudited, financial data for
the vear ending 2019.

Year ended December 31, 2019 compared to year ended December 31, 2018
Revenue

Total revenue includes beer sales and sales of promotional merchandise and for 2019
was $5,412,149, down 9% from 2018. Revenue from just beer sales was $5,365,338
down about 8% over 2018. This decline was due in large part to sales slowing in our
European markets, mostly in the Nordic countries. However, our Managing Director in
Iceland continues to work closely with all our European partners to improve
engagement and implement more robust marketing strategies to drive sales. Stateside
sales, which comprises 70 to 80% of global sales, were about the same as 2018 with
our newer markets continuing to gain traction, a trend which continues through 2021.

Cost of sales

Cost of beer sales in 2019 were $3,754,326, down more than 13% over 2018 due to re-
negotiating our ocean freight costs along with the 35% decline slowdown in European



sales.
Gross margins

Gross margin for beer sales in 2019 was $1,657,823 or 30% -- up slightly from 2018,
driven by successfully reducing our ocean freight costs.

Expenses

The Company’s expenses consist of, among other things, employee compensation and
benefits, marketing and sales expenses, fees for professional services, office rent, and
beer inventory storage and beer order management and fulfillment. Also included is
debt service for two loans extended to the Company by private parties in late 2018 -
see indebtedness section for more details.

While we hired a controller in late 2018 and saw increases across other categories,
vigilant monitoring of other expenses offset those increases with total operating
expenses down slightly to $1,865,064, compared to 2018, and continued to decline
through 2021.

EINSTOK BEER COMPANY — RESULTS OF OPERATIONS FOR THE YEAR ENDING
2020

The following discussion is based on our reviewed, but unaudited, financial data for
the year ending 2020.

Year ended December 31, 2020 compared to year ended December 31, 2019
Revenue

2020 was quite a challenging year for everyone. However, as the restaurants and bars
started closing, and the ongoing pandemic required people to say home, we found that
sales at local bodegas and chain stores began to increase as people traded their pint or
two for a six-pack or two. While total revenue, including merchandise and brand
licensing, was $5,591,370, revenue from beer sales for 2020 was $5,500,133 up slightly
over 2019, with Stateside sales up about 7% and European sales continuing to decline
due to Covid lockdowns.

Cost of sales

Cost of beer sales in 2020 were $3,898,449 up about 3% over 2019 due to increased
beer sales and a moderate increase in beer cost and ocean freight cost.

Gross margins

Gross margin for beer sales in 2020 was $1,692,921 or 30% -- about the same as 2019
— a win in our book as we were able to save what could have been a disastrous year.

Expenses



Total operating expenses were down almost $50,000 to $1,816,526 as our sales reps
stayed close to home, their travel costs were down 85%, and we closely monitored all
expenses.

EINSTOK BEER COMPANY - RESULTS OF OPERATIONS FOR THE YEAR ENDING
2021

The following discussion is based on our reviewed, but unaudited, operating data and
is subject to change once we prepare our consolidated financial statements for tax
return purposes.

Year ended December 31, 2021 compared to year ended December 31, 2020
Revenue

With lockdowns lifted, total revenue from beer sales, merchandise sales and brand
licensing in 2021 crossed the $6,000,000 mark for the first time in the Company’s
history to $6,349,335 an increase of more than 13% worldwide. Revenue from beer
sales was $5,100,710, crossing the $5,000,000 mark for the first time! In the U.S., sales
were up over 7% and sales in Europe and Asia were up over 53%. We were also
successful in getting our two PPP loans totaling $218,447, forgiven which was helpful
in offsetting the increase in Cost of Sales as noted below.

Cost of sales

Cost of beer sales in 2021 was up about 23% due to the increase in sales. However,
ocean freight costs comprise the majority of the cost increase as the rates between
Iceland and the U.S. more than doubled in O2 and continued to increase through the
end of the year.

Gross margins

Gross margin for beer sales in 2021 was $1,540,400 or 24% -- down over 2020 — driven
by the significant increase in ocean freight rates.

Expenses

Total operating expenses remained relatively flat at $1,429,245 as we continued to
closely monitor all expenses.

Historical results and cash flows:

The Company is currently generating revenues from operations. We are of the opinion
the historical cash flows will not be indicative of the revenue and cash flows expected
for the future because having fresh capital will enable Einstok to pursue a number of
initiatives which will are believed to have a positive impact on revenues and
profitability. Past cash was primarily generated through our beer sales. Our goal is to
deplovy fresh capital in a manner that will allow us to expand our distribution



footprint, domestically and internationally, as well as supply financial support for
marketing and sales.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

As of March 2022, the Company does not have access to a credit facility or other
sources of fresh capital. Current capital resources are limited to cash on hand which is
approximately $100,000.00 in addition to current accounts receivable.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital

resources available?)

We believe the funds of this campaign are critical to our future company operations.
These funds are required to support new product development, enhancement of
current distribution opportunities in US markets where Einstok currently does not
distribute, and marketing and sales support for existing markets.

Are the funds from this campaign necessary to the viability of the company? (Of the
total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

We believe the funds from this campaign are necessary to the continued viability of
the Company. Of the total funds that our Company has, 100% will be made up of funds
raised from the crowdfunding campaign, if it raises its maximum funding goal.

How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

If the Company raises the minimum offering amount, we anticipate the Company will
be able to operate for a portion of a calendar month. The Company has the present
ability to continue to operate as it has for the last two yvears but will not realize its
potential for expanded distribution into new markets. The Company's current monthly
"burn rate” is approximately $150,000 (exclusive of the cost of goods sold) which is
covered by historical gross profits generated on a monthly basis.

How long will you be able to operate the company if you raise your maximum funding
goal?

If the Company raises the maximum offering amount, we anticipate the Company will
be able to operate for several additional yvears without the need for raising additional
capital. This is based on a current monthly burn rate of approximately $150,000 for



expenses related to general sales and administrative expenses which are paid from
gross profits. The maximum capital raise will allow the Company to pursue its various
initiatives for increasing sales, product research and development, additional
marketing and sales support, etc.

Are there any additional future sources of capital available to your company?
(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

Currently, the Company has not contemplated additional future sources of capital,

Indebtedness

e Creditor: Ellen Trujillo
Amount Owed: $120,000.00
Interest Rate: 8.0%
Maturity Date: December 31, 2022

¢ Creditor: CocaCola European Partners
Amount Owed: $1,000,000.00
Interest Rate: 1.0%
Maturity Date: December 31, 2023

e Creditor: Laura Sue Weiss
Amount Owed: $370,000.00
Interest Rate: 8.0%

Maturity Date: December 31, 2022

Related Party Transactions

e Name of Entity: Ellen Trujillo
Relationship to Company: Family member
Nature / amount of interest in the transaction: Ellen Trujillo is David Altshuler's
sister. She loaned Einstok $120,000 at 8% interest.
Material Terms: None

e Name of Entity: Einstok Olgerd
Names of 20% owners: David Altshuler / Altshuler Family Trust & The John &
Katie Sichterman Family Trust
Relationship to Company: Wholly owned subsidiary
Nature / amount of interest in the transaction: Einstok Beer Company made an
initial payment to fund operations of Einstok Olgerd -- a wholly owned company
whose location is in Reykjavik Iceland.



Material Terms: None

Valuation

Pre-Money Valuation: $45,002,250.00
Valuation Details:

Einstok Beer Company has a significant U.S. footprint with a presence in 25 states, as
well a growing footprint in Europe and Asia, especially Taiwan, and enjoys a large and
engaged customer base. With the addition of a National Accounts Manager, whose
primary mission will be to take our U.S. chain business to much deeper levels in new
and existing markets, as well as the strength of our relationship with our current
distributors, we expect that our Rate of Sale (ROS) will continue to increase year over
year for the foreseeable future.

QOur valuation takes into account these factors along with the expectation of
continued growth in draft business as Covid recovery takes hold in earnest, growth in
chain accounts, and growth in U.S. markets. Our sales plan will encompass both so-
called wide and deep strategies where we will continue to bolt on new U.S. states, and
increase market penetration in existing markets.

Einstok determined its pre-money valuation based on the following:

1. Year-over-vear forecasted ROS increase trajectory based on 11-year sales history
2. Recovery and increases in draft business

3. 11 years in the craft beer space with iconic branding and strong brand recognition
4. Focused and engaged distribution partners who are committed to our growth

The Company set its valuation internally, without a formal third party, independent
evaluation. The pre-money valuation has been calculated on a fully diluted basis. In
making this calculation, the Company currently has only one class of security, no
stock option plans or other securities with a right to acquire shares outstanding. The
total number of shares outstanding on a fully diluted basis is 9,000,450 shares of
Common Stock.

Use of Proceeds

If we raise the Target Offering Amount of $10,000.00 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
5.5%

e Marketing



94.5%

Sales are driven by providing marketing and sales support to our distribution
partners. This includes everything from providing promotional items to
participating in tasting events at beer festivals, incentives for salespeople,
displays at retail stores, etc.

If we raise the over allotment amount of $1,070,000.00, we plan to use these proceeds
as follows:

e StartEngine Platform Fees
5.5%

o Research & Development
10.0%
We are already in the process of developing new product offerings, some of
which, e.g., draft beer, may be produced in the United States in an effort to
mitigate against the pressure from increased ocean freight costs and delays in
international transit of goods from Iceland to our other markets.

e Operations
20.0%
We see the need for operating reserves which will give us the freedom to explore
new marketing, sales and social media campaigns to further build our customer
base in both domestic and international markets. Those campaigns require
available capital.

e Repurchase of brand distribution rights in Iceland
20.0%
We traded our brand distribution rights in Iceland for a credit against
outstanding obligations to the brewery. Our intention is to claw back those
rights because we will then earn a 7% marketing/licensing fee based on sales of
Einstok in Iceland. That will result in a 14% or greater rate of return on the cost
of re-acquiring the rights (approximately $1.0 million USD) which allows us to
cover 100% of our costs of maintaining operations in Iceland. Those operations
include a modest amount of salaries to local staff, graphic arts and
marketing/sales support for our European distribution partners.

e Retirement of accounts payvable and short term liabilities
20.0%
We have accumulated trade payables and short term debt of approximately $1.0
million USD which will be eradicated and provide a stabilized balance sheet to
support our continued growth while allowing us to meet our 2022 initiatives.

o Working Capital
24.5%
We require flexibility offered by working capital to address pressure points in our
business model, e.g., the ability to buy minimum quantities of aluminum cans
which can require an outlay of $200,000 in order to achieve cost savings which,



in turn, translates to greater profitability. Having access to a reasonable amount
of working capital is essential to achieving that flexibility to react to market
conditions as they evolve.

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.

Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than April 30 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at
www.EinstokBeer.com (Einstokbeer.com/annual-reports).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) 1t is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and
has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) 1t or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at: www.startengine.com/einstok-
beer-company



Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.
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INDEPENDENT ACCOUNTANT'S REVIEW REPORT

To the Board Members of
Einstok Beer Company, L.P.
Los Angeles, California

We have reviewed the accompanying financial statements of Einstok Beer Company, L.P. (the "Company”), which
comprise the balance sheet as of December 31, 2021 and December 31, 2020, and the related statement of
operations, statement of partners’ equity (deficit), and cash flows for the year ending December 31, 2021 and
December 31, 2020, and the related notes to the financial statements. A review includes primarily applying
analytical procedures to management's financial data and making inquiries of company management. A review
is substantially less in scope than an audit, the objective of which is the expression of an opinion regarding the
financial statements as a whole. Accordingly, we do not express such an opinion.

Management's Responsibility for the Financial Statements

Management is responsible for the preparation and fair presentation of these financial statements in accordance
with accounting principles generally accepted in the United States of America; this includes the design,
implementation, and maintenance of internal control relevant to the preparation and fair presentation of financial
statements that are free from material misstatement, whether due to fraud or error.

Accountant's Responsibility

Our responsibility is to conduct the review in accordance with Statements on Standards for Accounting and Review
Services promulgated by the Accounting and Review Services Committee of the AICPA. Those standards require
us to perform procedures to obtain limited assurance as a basis for reporting whether we are aware of any
material modifications that should be made to the financial statements for them to be in accordance with
accounting principles generally accepted in the United States of America. We believe that the results of our
procedures provide a reasonable basis for our conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to the accompanying
financial staterments in order for them to be in conformity with accounting principles generally accepted in the
United States of America.

Sethpart IS

February 25, 2022
Los Angeles, California



EINSTOK BEER COMPANY L.P.

BALANCE SHEET
(UNAUDITED)

As of December 31, 2021 2020

(USD 5 in Dollars)

ASSETS

Current Assets:
Cash & Cash Equivalents 78,014 196,817
Accounts Receivable, net 705,780 445,899
Inventory 769,431 644,424
Due from Related Parties 5,000 5,000
Prepaids and Other Current Assets 86,262 88,782

Total Current Assets 1,644,487 1,380,923

Total Assets 1,644,487 1,280,923

LIABILITIES AND PARTNERS' EQUITY

Current Liabilities:
Accounts Payable 1,117,072 829,773
Credit Card 190,878 3,128
Current Portion of Promissory Note and Loans 490,000 594,945
Other Current Liabilities 164,263 185,670

Total Current Liabilities 1,962,213 1,613,516

Promissory Note and Loans -

Contract Payable Distribution 935,923 987,918

Total Liabilities 2,898,136 2,601,434

PARTNERS' EQUITY

Partners' Equity (1,253,649) (1,220,511)

Total Partners' Equity (1,253,649) (1,220,511)

Total Liabilities and Partners’ Equity S 1,644,487 5 1,380,923

See accompanying notes to financial statements.




EINSTOK BEER COMPANY L.P.
STATEMENTS OF OPERATIONS

(UNAUDITED)

For Fiscal Year Ended December 31, 2021 2020
(USD 5 in Dollars)
Met Revenue 6,349,598 5,591,371
Cost of Goods Sold 4,809,198 3,898,449
Gross Profit 1,540,400 1,692,921
Operating Expenses
General and Administrative 1,309,373 1,321,070
Sales and Marketing 119,873 100,971
Total Operating Expenses 1,429 245 1,422,041
Operating Income/(Loss) 111,155 270,880
Interest Expense 42,288 47,358
Other Loss/(Income) (216,194) (126,496)
Income/(Loss) before provision for income taxes 285,061 350,019
Provision/(Benefit) for income taxes 318,199 347,128
Net Income/(Net Loss) L3 (33,138) § 2,891

See accompanying notes to financial statements,



EINSTOK BEER COMPANY L.P.
STATEMENTS OF CHANGES IN PARTNERS EQUITY

(UNAUDITED)

(USD 5 in Dollars)

Balance—December 31, 2019

Partners'
Equity

$ (1,222,612)

Capital Distribution (790)
Met Income/(Loss) 2,891
Balance—December 31, 2020 5 (1,220,511)
Met Income/(Loss) (33,138)

Balance—December 31, 2021

S (1,253,649)

See accompanying notes to financial statements.



EINSTOK BEER COMPANY L.P.
STATEMENTS OF CasH FLows

(UNAUDITED)

For Fiscal Year Ended December 31, 2021 2020
(USD % in Dollars)
CASH FLOW FROM OPERATING ACTIVITIES
Met Income/ [Loss) 5 (33,138) 5 2,891
Adjustments to reconcile net income to net cash provided/{used) by operating octivities:
Changes in Operating Assets and Liabilities:
Accounts Receivable, net (259,881) (135,509)
Inventory (125.006) (152,324}
Prepaids and Other Current Assets 2,520 61,820
Accounts Payable 287,300 199,611
Credit Card 187,750 (69,057)
Contract Payable Distribution (51,996) {51,996)
Other Current Liabilities (21,407) 185,670
Net Cash Provided/(Used) by Operating Activities (13,859) 1,107
CASH FLOW FROM INVESTING ACTIVITIES
Purchases of property and equipment - -
Net Cash Provided/(Used) in Investing Activities -
CASH FLOW FROM FINANCING ACTIVITIES
Capital distribution - {790)
Borrowing on Promissory Mote and Loans (104 ,945) 04,545
Net Cash Provided/{Used) by Financing Activities (104,945) 84,155
Change in Cash (118,804) 95,262
Cash—beginning of year 196,817 101,555
Cash—end of year 3 78,014 5 196,817
SUPPLEMENTAL DISCLOSURE OF CASH FLOW INFORMATION
Cash paid during the year for interest 5 42,288 5 47,358
Cash paid during the year for income taxes 5 -5 -
OTHER NONCASH INVESTING AND FINANCING ACTIVITIES AND SUPPLEMENTAL DISCLOSURES
Purchase of property and equipment not yet paid for ] 5 -
lssuance of equity in return for note 5 - s -
Issuance of equity in return for accrued payroll and other liabilities 5 5 -

See occompanying notes to financiol statements.



EINSTOK BEER COMPANY L.P.
MNOTES TO FINANCIAL STATEMENTS

For YEAR ENDED TO DECEMBER 31, 2021 AND Decemeer 31, 2020

1. NATURE OF OPERATIONS

Einstok Beer Company, L.P. was formed on September 22, 2010, in the state of California. The financial statements of
Einstok Beer Company, L.P. (which may be referred to as the "Company”, “we", "us", or "our”) are prepared in
accordance with accounting principles generally accepted in the United States of America ("U.5. GAAP”). The Company’s

headquarters are located in Los Angeles, California.

The company is engaged in the importation, distribution, and sale of beer, predominantly in the US, to third party
licensed wholesale distributors. We partnered with Vifilfell, a beverage bottler and distributor, and respected company
in lceland. The Company also partnered with Vifilfell's owned brewery in Akureyri — a fishing port located just sixty miles
south of the Arctic Circle. It was there that the partners hatched the idea to bring handcrafted, Icelandic beer to the
world, Subseguently, Vifilfell was acquired by Coca-Cola European Partners, one of Europe’s largest Coke
bottler/distributors.

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES
Basis of Presentation

The accounting and reporting policies of the Company conform to accounting principles generally accepted in the United
States of America ("US GAAPY). The Company has adopted the calendar year as its basis of reporting.

Use of Estimates

The preparation of financial statements in conformity with United States GAAP requires management to make estimates
and assumptions that affect the reported amounts of assets and liabilities and disclosures of contingent assets and
liabilities at the date of the financial statements and the reported amounts of revenues and expenses during the
reporting period. Actual results could differ from those estimates.

Cash and Cash Equivalents

Cash and cash equivalents include all cash in banks. The Company’s cash is deposited in demand accounts at financial
institutions that management believes are creditworthy. The Company’s cash and cash equivalents in bank deposit
accounts, at times, may exceed federally insured limits. As of December 31, 2021, and December 31, 2020, the
Company's cash and cash equivalents did not exceed FDIC insured limits.

Accounts Receivable and Allowance for Doubtful Accounts

Accounts Receivable are recorded at net realizable value or the amount that the Company expects to collect on gross
customer trade receivables, We estimate losses on receivables based on known troubled accounts and historical
experience of losses incurred. Receivables are considered impaired and written-off when it is probable that all
contractual payments due will not be collected in accordance with the terms of the agreement. As of December 31,
2021, and 2020, the Company determined that no reserve was necessary.



EINSTOK BEER COMPANY L.P.
MNOTES TO FINANCIAL STATEMENTS

For YEAR ENDED TO DECEMBER 31, 2021 AND Decemeer 31, 2020

Inventories

Inventories are valued at the lower of cost and net realizable value. Costs related to finished goods are determined using
a FIFO method.

Income Taxes

The Company is treated as a limited partnership for federal and state income tax purposes. As such, the Company does
not pay federal corporate income taxes on its taxable income. Instead, the Company's partners are liable for individual
federal and state income taxes on their respective allocable portion of the Company’s taxable income. The Company
has filed all its tax returns from inception through December 31, 2021, and is not yet subject to tax examination by the
Internal Revenue Service or state regulatory agencies.

Concentration of Credit Risk

The Company maintains its cash with a major financial institution located in the United States of America which it
believes to be creditworthy. Balances are insured by the Federal Deposit Insurance Corporation up to 250,000, At
times, the Company may maintain balances in excess of the federally insured limits.

Revenue Recognition

The Company recognizes revenues in accordance with FASB ASC 606, revenue from contracts with customers, when
delivery of goods is the sole performance obligation in its contracts with customers. The Company typically collects
payment upon sale and recognizes the revenue when the item has shipped and has fulfilled its sole performance
obligation,

Revenue recognition, according to Topic 606, is determined using the following steps:

1) Identification of the contract, or contracts, with the customer: the Company determines the existence of a
contract with a customer when the contract is mutually approved; the rights of each party in relation to the
services to be transferred can be identified, the payment terms for the services can be identified, the customer
has the capacity and intention to pay, and the contract has commercial substance.

2) ldentification of performance obligations in the contract: performance obligations consist of a promise in a
contract (written or oral) with a customer to transfer to the customer either a good or service (or a bundle of

goods or services) that is distinct or a series of distinct goods or services that are substantially the same and
that have the same pattern of transfer to the customer.

3) Recognition of revenue when, or how, a performance obligation is met: Revenues are recognized when or as
control of the promised goods or services is transferred to customers.,

The Company earns revenues from the importation, distribution and sale of beer predominantly in the US.
Cost of sales

Costs of goods sold include the cost of beers sold,



EINSTOK BEER COMPANY L.P.
MNOTES TO FINANCIAL STATEMENTS

For YEAR ENDED TO DECEMBER 31, 2021 AND Decemeer 31, 2020

Advertising and Promotion

Advertising and promotional costs are expensed as incurred, Advertising and promotional expenses for the years ended
December 31, 2021, and December 31, 2020, amounted to 5119,873 and 5100,971, which is included in sales and
marketing expenses.

Fair Value of Financial Instruments

The carrying value of the Company’s financial instruments included in current assets and current liabilities (such as cash
and cash equivalents, restricted cash and cash equivalents, accounts receivable, accounts payable and accrued
expenses) approximate fair value due to the short-term nature of such instruments.

The inputs used to measure fair value are based on a hierarchy that prioritizes observable and unobservable inputs used
in valuation technigues. These levels, in order of highest to lowest priority, are described below:

Level 1—Quoted prices (unadjusted) in active markets that are accessible at the measurement date for identical assets
or liabilities.

Level 2—0Observable prices that are based on inputs not quoted on active markets but corroborated by market data.

Level 3—Unobservable inputs reflecting the Company's assumptions, consistent with reasonably available assumptions
made by other market participants. These valuations require significant judgment.

CoVvID-19

In March 2020, the outbreak and spread of the COVID-19 virus was classified as a global pandemic by the World Health
Organization. This widespread disease impacted the Company's business operations, including its employees,
customers, vendors, and communities. The COVID-19 pandemic may continue to impact the Company’s business
operations and financial operating results, and there is substantial uncertainty in the nature and degree of its continued
effects over time. The extent to which the pandemic impacts the business going forward will depend on numerous
evolving factors management cannot reliably predict, including the duration and scope of the pandemic; governmental,
business, and individuals' actions in response to the pandemic; and the impact on economic activity including the
possibility of recession or financial market instability. These factors may adversely impact consumer and business
spending on products as well as customers' ability to pay for products and services on an ongoing basis. This uncertainty
also affects management’s accounting estimates and assumptions, which could result in greater variability in a variety
of areas that depend on these estimates and assumptions, including investments, receivables, and forward-looking
guidance.

Subsequent Events

The Company considers events or transactions that occur after the balance sheet date, but prior to the issuance of the
financial statements to provide additional evidence relative to certain estimates or to identify matters that require
additional disclosure. Subsequent events have been evaluated through February 25, 2022, which is the date the financial
statements were issued.

Recently Issued and Adopted Accounting Pronouncements

FASB issued ASU No. 2019-02, leases, that requires organizations that lease assets, referred to as "lessees”, to recognize
on the balance sheet the assets and liabilities for the rights and obligations created by those leases with lease terms of
more than twelve months. ASU 2019-02 will also require disclosures to help investors and other financial statement

-8 -



EINSTOK BEER COMPANY L.P.
MNOTES TO FINANCIAL STATEMENTS

For YEAR ENDED TO DECEMBER 31, 2021 AND Decemeer 31, 2020

users better understand the amount, timing, and uncertainty of cash flows arising from leases and will include
gualitative and quantitative requirements. The new standard for nonpublic entities will be effective for fiscal years
beginning after December 15, 2021, and interim periods within fiscal years beginning after December 15, 2022, and
early application is permitted. We are currently evaluating the effect that the updated standard will have on the financial
statements and related disclosures.

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs to date, including
those above, that amend the original text of ASC. Management believes that those issued to date either (i} provide
supplemental guidance, (ii) are technical corrections, (iii) are not applicable to us or (iv) are not expected to have a
significant impact on our financial statements.

3. INVENTORY

Inventory consists of the following items:

As of December 31, 2021 2020
Finished goods S 769,431 5 644,424
Total Inventory S 769,431 S5 644,424

4. DETAILS OF CERTAIN A55ETS AND LIABILITIES

Accounts Receivable consist primarily of trade receivables, Accounts Payable consist primarily of trade payables.
Prepaid and Other Current Assets consist of the following itemns:

As of December 31, 2021 2020
Security deposit charge to customer S 86,262 5 88,782
Total Prepaids and Other Current Asset § 86,262 § 88,782

Other current liabilities consist of the following items:

As of December 31, 2021 2020

Accrued Purchases $ 164,263 S 170,688
Customer Deposits 5 - 5 14,982
Total Other Current Liabilities 5 164,263 S 185,670

Contract Payable Distribution represents a licensing fee charged to CCEP for the Einstdk brand rights in Iceland, As of
December 31, 2021, and December 31, 2020, outstanding balances were $935,923 and $987,918, respectively.

5. PARTNERS' EQUITY

The ownership percentages of the partners are as follows:



EINSTOK BEER COMPANY L.P.
MNOTES TO FINANCIAL STATEMENTS

For YEAR ENDED TO DECEMBER 31, 2021 AND Decemeer 31, 2020

As of Year Ended December 31, 2021

Partner's name Ownership percentage
Altshuler Family Trust 24.95%
The John & Katie Sichterman Family Tr 23.73%
L. Brett Babat 9.9%
John K. Barrett 9.8%
Klein Family Trust 9.9%
The Clareman Family Trust 4.9%
Reichwald Family Trust 4.9%
Betina Steinberg 4.9%
Others 7.1%
TOTAL 100.0%
6. DEBT

Promissory Notes & Loans

During the years presented, the Company entered into promissory notes and loans agreements. The details of the
Company's loans, notes, and the terms are as follows:

2021
For the Year Ended December 2021
Principal Interest Borrowing Iinterest Accreed Current Mon-Current Total
Dbt Instrament Mams Armnount Rate Period Maturity Date | Expenss Interast Parthon Portion Indebtedness
Ellen Trugjillo: Promissary Mote S 120,000 B0l 3fS:000 123102023 S GEM % Se00 5 1200000 % . 5 120,000
Lsura Sue Wails -Promissory Mote % 380,000 E.OD% 31,2020 1203172022 30400 5 IpA00 5 70000 % - 5 370,000
Toital % 500,000 540,000 3 40,000 5 490,000 5 - 5 480,000
2020
Faor the Year Ended December 2020
Principal Interest Borrowing Interest Accrusd Currant Hon-Currant Total
Dbk Instrument Name ARt Rate Period Maturity Date | Expensa Interast Fortlon Portlon Indebtedness
Ellen Trujillc- Promissary Maote & 120,000 B0l 3013020 12313021 5 Qe % 4600 5 120000 %5 5 120,00
La