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----SUMMARY----------------------------------------

PROBLEM The enormous economic potential of space is locked up by the 

high cost of current propulsion methods. 

SOLUTION A widely affordable, safer, and faster method of getting payloads 

to orbital speeds without req uir ing significant onboard p ropellant. 

PRODUCT A patented launcher named the Jet-Gun, wh ich uses a 

hypervelocity stream of propellant to thrust vehicles from the ground up to 

supersonic speeds 

TRACTION $1.35MM OTA contract with U.S. NAVY (2022), Expanded team 

and operations to a new faci l ity (2022), U.S. Utility patent for Jet-Gun 

technology (2021}, Received NSF I-Corps award for customer discovery 

(2020) 

CUSTOMERS U.S. Navy, Lockheed Martin, Northrop Grumman 

BUSINESS MODEL Transactiona l 

MARKET Approx. Market Size: $27.6 B 

COMPETmON Non-rocket launch schemes with major infrastructure 

requirements (Spinlaunch); large reusab le rockets (Starsh ip) may be 

competitive or complementary. 

TEAM Top aerospace program graduates who brought the Jet-Gun from 

concept to prototype in 2 years; advisors w ith 30 years of experience in 

space & defense. 

VISION To become a space economy cornerstone by enabling the transport 

of vehicles, energy, and commodities to destinations throughout the sola r 



system. 

USE OF FUNDS Acquire tools and ta lent to support our team's efforts to 

build a proof-of-concept for orbital velocity launch. 

0 
The enormous economic 
potential of space is locked up 
by the high cost of current 
propulsion methods. 

F=or decades, people have imag ined li ving and working in space as an 

extension of ou r evolutionary journey and often looked toward big, powerfu l 

roc kets-l ike NASA's Saturn V, as a means to accomplish that dream. But to 

travel and live amongst t he stars, the Moon, Mars, and beyond wi ll require 

innovat ive launch technology that drives launch costs substant ial ly below 

any rocket's current capab ilit ies. 

While in 2021 we saw a hype for space tourism, with both Virg in Ga lac t ic 

and Blue Or igi n making successful trips with paying custome rs, tickets to 

space are wildly inaccessible for all but the 1% of the 7% OJ, and getting a 

single pound to orb it can cost thousands of dol lars [l]. Some cr itical 

diffcrence5 between l.:1unch vchiclc5, like tot~I l ift c~p~bi li ty .:i nd component 

reusa bility, may lead to drastically diffe rent launc h costs. The bottom line is 

that getting a single pound to orbit v ia rockets st il l costs thousands of 

dollars, preve nt ing activit ies li ke space t ourism from becoming widely 

accessible. 

While rocket technology has improved, rockets still have fundament al 

limitations that drive high launch prices and prevent them from becoming 

truly " low-cost." All current space launch veh icles are limited by the rocket 

equat ion, which dictates that propellant mass must increase exponentially 

as the final velocity of the rocket increases. In practice, this imposes a 

requirement that over 90% of the mass of modern rockets must be 
propellant in order to get the 3-4% of payload mass to orb ital velocity. 

Lugg ing around add it ional mass for fuel brings extra complexity to the 

engineering and requires more str ingent mission planning, already 

ext remely cap ricious because of weather condit io ns. And we're not just 

ta lking about extreme conditions [l]. A single mechanical issue can threaten 

the safet y of the entire rocket launch and prevent a mission from maki ng it 

into space. 

Undeniab ly, these technology-d ri ven restrict ions on launch have restricted 

the growth of the space eco nomy in the same way that globa l trade was 

limited by wind-powered ships pr ior to the development of steam-powered 

vessels. In t he late 7860s t hrough the 1870s, the world underwent a rap id 

transition as steam power revolutionized trade. Because steamsh ips co uld 

trave l at cons istent speeds regardless of wind and since thei r routes were 

not dependent on the weather patterns they could take advantage of more 

efficient t rade routes than t raditional ships [.1] . 



Before steamship, sea routes were shaped by winds. The left image shows 

fifteen journeys mode by British ships between 7800 and 7860 [SJ. The right 
image shows o year of global shipping routes mopped by CPS in 2010 [Q). 

Imagine a si mi lar revo lution unlocking when space transportation becomes 

safe, accessible, and affo rdab le. Whether it's living and work ing in space, 

read ily providing emergency provisions to astronauts, or just inexpensive ly 

refu eling a spacecraf t while in orbit, t he opportu nit ies on the space fro nt ier 

are endless. However, they require a safe and cost-effective method for 

orbital launch . 

@ 
A widely affordable, safer, and 
faster method of getting 
payloads to orbital speeds 
without requiring significant 
onboard propellant. 

Expanding th e space economy will require envis ionin g new ways of gett ing 

payloads into Ea rth's orbit and beyond without the need for massive and 

complex rocket boos ters bound by the physical restric t ions of the rocket 

equat ion. Wave Motion is developing a launch system that can transm it 

kinetic ene rgy from the ground to vehicles, launching them at orbita l 

speeds. Our technology seeks to ignite a paradigm shi f t from launch 

systems that depend on rockets charging thousands of dollars per pound 

and long booking schedules to a reusa ble, low- maintenance met hod of 

launch. 

Wave Motion's curren t patented technology will allow for orbit- bound 

vehicles to work around t he rocke t equat ion and subs tantia lly reduce t he 

amount of on board propellant needed for a pay load to reach its dest ination. 

In addi t ion to breaking the prope llant dependence, the high - speed launche r 

w ill allow for on-demand launches independent of strong weather 

condit ions, a shift from curren t lau nch systems. Our team seeks to take 

advantage of the emergi ng space market vert icals, compan ies that hope to 

operate in space which will need a more affordable and recurring method of 

getting payloads (especially robust "cargo" like bu lk construct ion mate rial or 

fuel) into Ea rth's orbit and beyond . 



Jet-Cun prototype demo. 

The Jet-Gun is a new type of impulsive launcher named for the jet that 

transmits kinetic energy through the atmosphere to t he vehicle. 

The Jet - Gun system consists of an energy source , propellant, and an 

emanator that in current embodiments is a specially-designed nozzle that 

produces elongated, underexpanded supersonic jets. The Jet- Gun f ires a jet 

of superson ic gas that pushes a projectile to very high speeds, re f lecti ng t he 

thrust on a pusher plate and accelerating it forward. Current versions of the 

jet - gun accelerate payloads at nea rl y 10,000 gees, or t en- thousand t imes 

the Earth's gravita tional accelerat ion of 9.8 m/s2. Advanced computational 

fluid dynamic (CFO) modeling validates our launcher's abi lity to acce lera t e 

payloads to nearly orbital speeds wi t h t he abil it y to contro l the jet st ream 

length. 

The launcher's ability to accelerate payloads to nearly orbital speeds makes 
the Jet- Gun uniquely suited for cost -efficient space launch. Since th ere is no 

physical structu re or ba rrel surrounding the projectile, it has the potential to 

be up to SOx- lOOx more compact than a rocket or regu lar cannon of 

equivalent power. 

An added benef it is that the high st ructural mass and low propellant 

requirements of a veh icle launched by the Jet-Gun reduce the influence of 

w ind on t he launch system, providing the added bene fit of being able to 

launch in more variable weather conditions than those required for large 
rockets. We envision ou r system being able to launch multi - ton pay loads 

into low Earth orbit (LEO) for interna l costs of less than $20 per kg, with 

only hours between launches. This cost and frequency are necessary to 

suppor t the expansion of t he space economy to its mul ti -tri l lion -dollar 

projected value [Z] . Adjustments wi ll also allow this system to work in the 

vacuum of space, making it capable of launching payload vehicles from t he 

surface of the Moon , Mars, and beyond. 

Diffe rent launch systems wi l l be needed for payloads that can t olerate 

rougher launch cond it ions such as fuel and raw materials. As we further 

develop the Jet- Gun, one of ou r R&D goals is to bring the accelera t ion of 

payloads down to the same level as rockets, using a smaller force to come 

up to speed on a longer pa th , gradually. This aspirational targ et wou ld allow 

us to send del icate payloads , and perhaps even human passengers, into 

orbit whi le enjoying the same reduc tion in launch costs we currently project. 

Othe r forms of non-rocket launch have been invented, however, the 

compac t form factor of the Jet - Gun makes it a dua l- use technology that can 

easily be employed in defense applications. A Jet-Gun with equiva lent 

power to a barreled projecti le launche r has only 10-20% of the leng th and 

mass. These benefits al low Wave Mot io n to have a via ble business in 

mun itions launch without ever needing to send a payload to orb it, especia lly 

compared to other proposed non - rocket launch methods (Spinlaunch, 

Greenlaunch). 

For fu ture versions of the Jet- Gun, thi s pure gas jet wi ll be replaced with a 

stream of microparticles accelerated to 15 km/sec (hyperve locity) us ing 



proprierary e1ecrromagne(1c means currem1y 1n aeve1opmem oy our ream. 

These microparticles carry sign if icantly more momentum than gas molecules 

and are se lf- focusing ra t her tha n dissipat ing like an expand ing gas jet. This 

mod ificat ion wi ll extend the du ration from seconds to minutes, enabl ing 

more force-averse pay loads such as humans w hi le sti l l be ing capab le of 

penetra t ing the at mosphere and propell ing vehic les to orb ital ve locity. This 

new Jet - Gun system would increase the payload mass of orbital vehic les 

from 3- 4% to over 50% of the overall vehicle mass. Th is means that more 

launch resou rces can be devoted to what matters - t he materia ls and 

resources needed to bui ld human ity's presence in orb it. 

In the two years since its founding, Wave Motion has operated as a lean 

startup focused on fulfil ling every strategic milestone on the way t o space 

launch. Through ingenuity and pers istence, our founding team has been able 
to move qu ick ly to build a myriad of connect ions both 1n the l.lac1f1c 

Nort hwest (PNW) region and nat ional ly. We have establ ished relat ionsh ips 

bui lt with local PNW defense ecosystem (advisor from Ka rman/Systima, 

mem bers of Pacific Nor t hwest Defense Coa l it ion, Nava l Surface Technology 

and Innovation Consortium, Nationa l Security Techno logy Acce lerator) . 

Through our personal funds and our friends and fami ly raise (-$2SK) our 

young startup has rap idly {with a healthy dash of high- risk to lerance) 

acqui red the fo l lowing mi lestones: 

----CUSTOMERS---------------------------------------

~ U.S.Navy 
-~ - CAIFS 

Ii Lockheed Martin 
__ OISCOVFRY 

-='I Northrop Crumman 
liila__ OISCOVFRY 

Our first customer is the U.S. Navy, which has issued an agreement in the 

form of an Other Transaction Aut hority (OTA) contract to manufacture and 

test a prototype of the Jet -Gun for mun itions- launch purposes. The fi rst 

phase of th is con t ract is expec ted to be comp leted by the end of 2023. 

Successful comp letion of OTA's milestones wi ll al low fo r Wave Motion to be 

se lected for fol low-on OTAs w it hout competitively bidding for them . 

Wave Mot ion is part of organizations like the Pacific Northwest Defense 

Coa lition (PDNC) and National Security Innovation Network (NS IN), which 

connect small businesses to end-users in t he U.S. Government via 

contracting organ iza t ions like the Naval Sur f ace Tec hnology and Innovation 

Consortium {NSTIC) and National Secur ity Technology Acce lerator {NSTXL) . 

We are expanding ou r customer ou t reach pipe line and are gett ing ready to 

acqu ire more contracts with in branches of the U.S. Depa rtment of Defense 

{DoD), inc luding the U.S. Army, Air Fo rce, Strategic Command, and Space 

Force. 

We hope to expand our customer base outside of the defense market and 

into space launch once we are able to successfu l ly repl icate projectile 

launches at orbital ve locity. Launch vehicles prope lled by the Jet-Gun wou ld 

act as the eigh teen-wheelers of the space economy, hauling "gas" and 

"freigh t " from the Earth's surface into orb it. Our beachhead market in the 



space industry would be Fixed Satellite Servic ing, with government 

customers such as the U.S. Space Force, NASA, and private customers 

building and operating systems in space such as Lockheed Martin, Northrop 

Grumman, and Intelsat. Customers attempting on-orbit manufacturing, 

such as RedWire or Varda, may also request our launch serv ices when the 

capabil ity is built out. Our customer resea rch and meetings with companies 

in the space industry such as Spaceflight, Masten Space Systems, and others 

have shown us tha t once we are capable of putting a payload into orb it, 

customer acquisition wi ll rapidly accelerate. 

---- BUSINESS MODEL-------------------------------------

"'' Transactional 
~ A one-t ime sale of goods or services 

We pursue a transactiona l business model, where cust omers pay direct ly for 

launch produc t s and services provided by our team at Wave Motion. 

We are leveraging t he dual - use of the Jet - Gu n technology and it s cross ­

industry applications to pursue defense contracts in the short term. Until we 

are able to conduct orbita l velocity launches, the sale of Jet - Gun mun it ions 

launchers- likely in partnersh ip with an established defense contractor like 

Lockheed, Northrop or Raytheon- wil l be our main source of revenue. 

Contracts such as Smal l Business Innovation Research (SB IR) and Other 

Transact ional Authority (OTA) vehicles will not only provide the revenue 

needed to keep the lights on and expand our team but will also serve as 

non - di lutive funding for research in different technical areas tha t w ill be 

needed fo r successfu l space launch. 

Successful prototypes will be spun - off as a l ine of independent produc t s, 

availab le to be acqu ired by the U.S. Government through contract vehicles 

such as Defense Federal Acquisition Regulations (Df'."ARS) or even di rect ly 

through follow-on OTAs. Wave Motion is already !TAR-registered and 

fam il ia r w ith the procurement and contracting policies of the U.S. 

Government, and we have conf idence in ou r abi lity to navigat e these 

processes successful ly. 

Wave Motion plans to bui ld up to enable "space as a service" offe ri ngs, 

fu lf ill ing customer needs for certain launch services and deliveries to orb it. 

We are wa iting to bui ld our traction and t esting of space launches before 

aggress ively offering our services to satellite operators and commerc ial 

space stat ions. The team has been forging the re lat ion ships and foundations 

to approach those connections when the techno logy is ready for application 

in the space sector. When the t ime comes, we will seek those customers in 

Fixed Satelli t e Servicing, space operations, and On-Orbit manufacturing. 

The missions by SpaceLogistics (a subsidiary of Northrop Grumman) for 

Inte lsat and their subsequent growth show there is a real demand for this 

se rvice that Wave Motion can start exploit ing. 

----MARKET-------------------------------------------

(',~ $27.6 B 
Approx imat e Total Market Size 

Beachhead: Military munitions launcher and artillery market 
Wave Motion's technology is ready for deploymen t in its current state. The 

chang ing nature of national security challenges and the grow ing demand for 

high-precision ammunition to support troops while minimizing collateral 

damage have increased the demand in the art il lery systems market . In th e 

breakdown, the global arti llery systems market was va lued at USD $3.918 in 

FY2021, with an expected compound annual growth rate (CAGR) of over 4% 

over the next decade L8J. 

The U.S. Department of Defense FY 2023 Budget alone reques t for weapons 

procurement allocated $12 .68 for ground-based weapons systems, $24.78 

for Missile Defeat and Defense programs, and $27.6B for Space and Space­

Based Systems. In that same budget , $7.28 funds have been allocated to 

procure hig hly su rvivable, precision-strike, and long-range fi res-from 

hypersonic t o subsonic - across the joint fo rce [2J . Hypersonic deve lopment 

budgets have increased over the past deca de and are expected to see 

furthe r growth with the development of these systems by Russ ia and China. 



Artillery, hypersonic weapons, and missi le defense al l represent defe nse 

markets where Wave Motion can provide an advantage. 

Near Future: Launch and On- Orbit Services 

In addi t ion to prov iding launch for appropriate payloads, Wave Mot ion's 

focus will be leveraging the Jet-Gun's low cost of lau nch to enter markets 

for in- space act ivities such as On- Orbit Servicing And Manufacturing. The 

space launch serv ices ma rket is at $12 .67B in 2021, w ith an expected CAGR 

of 16.3% over the next five years reach ing $31.9B in 2029 [l.QJ _ 

The most immediate t arget for on-orbit serv icing missions such as refuel ing 

or supporting miss ion's lifetime extensions would be the Sate ll ite Service 

Market, expected to grow to $27.15 billion by 2026, w hich provides serv ices 

such as telecommun ications and national secur ity missions. An example of a 

se rvicing mission was the deployment of Miss ion Extension Veh ic le MEV-1 to 

In te lsa t 901 in order to maintai n its orbit . !=or this missio n, Northrop 

Grumman charged $13 mil l ion dollars a year for f ive years Ol] . With 168 

operat iona l communications satel lites in GEO, that trans lates to a potential 

$10.9 bil lion dollar opport un ity avai lab le today. As space development 

expa nds into cis lunar space and beyond, th is addressable market wi ll only 

grow; more spacecraft and even space stat ions wil l require servic ing, and 

the Jet-Gun is the most cost-effective manner of delivering resources such 

as fuel, batter ies, or commodit ies for as t ronauts . 

Growth Opportunities 
The core kinetic energy beam ing tech nology Wave Motion is developing can 

be uti li zed for more tha n just space launch systems. Streams of pa rt icles at 

high veloc ity can be used for both add itive and subtractive manufacturing, 

wireless power t ransmission, and mining . 

Space - based solar power (SBSP) is a lucrative, unaddressed market that our 

technology could help real ize. Not only can we dep loy SBSP arrays for low 

costs compared t o rockets [ll], kinetic-energy beaming offers huge 

efficiency advantages over currently availab le methods like microwaves. The 

existing market is at $42S.7 mil lion and it is expected t o reach 9.28 by 2030 

[U] . Wave motion estimates a capture of some of that market to prov ide 

power SBSP to locations on earth, with part icu lar re levance for remote 

locations on Earth that current ly rely on diesel generators, such as mines 

and resea rch outposts. 

Space 

Our direct competi t ors include several large lift rockets such as SpaceX's 

Starsh ip, United Launch All iance's SLS, and Bl ue Or igin's New Glenn, whic h 

are expected to come on line and reach orbit in the next decade. These 

technolog ies are expected to drop the cost per pou nd into orb it, compet it ive 

with our Jet-Gun pricing bu t we see the market niche for us. As previously 

il lustrated, we want to pu rsue the emerg ing space market vert ica ls, 

companies t hat hope to operate in space which wi l l need a more affordab le 

and recurring method of getting payloads (especia ll y robust "cargo" like 

bu lk construction mat erial or fue l) into Earth's orbit and beyond. 

The democratization of space has increased the demand for space launches 

because companies that once had to pay hundreds of t housands of do llars to 

put thei r sate ll ites into orbit ca n now do the sa me for a fract ion of that 

pr ice . This also includes demand for diffe rent capabilities of launch . Ma rket 

reports indica t e that the increase in the number of sate ll ite and test in g 

probe launches are drivers in the market and SpaceX's Starship wi ll have to 

accommodate for the addit ional costs assoc iated w ith having huma n 

passengers and deli cate payloads in t heir launches, whereas the Jet-Gun can 

be used to deliver "bulk cargo." 



In this case, our technology offers the shift from rockets that take weeks to 

schedule and cos t thousand s of dollars per pou nd to be sent into orbit, to a 

ground-based, repeatable, low-maintenance method of launch that results 

in a cost of around $20 per kg or less to orbit. 

The Jet - Gun concept addresses the problems of kinetic and beamed launch 

schemes w hile re ta ining their inherent cost advantage over convent ional 

rocket launch systems . As a "beamed" propulsion device, the Jet-Gun 

accelera t es projectiles without needing them to be enclosed by a pressure­

retaining barre l or contact ing any sort of structure. This makes the 
maintenance costs of a Jet-Gun faci lity practically negligible compared to 

concepts such as a ligh t gas gun (G reen Launch) or the Spinlaunch 

accelerator which must transm it energy to the pay load vehicle via a physical 

structure. 

Eli minating the accelerating structure also makes the Jet -Gun many times 

smaller for the same payload mass t o orbit, allowing fo r mult i-ton payloads 

w ithout enormous capita l cost . This differentiates Wave Motion from al l 

other impuls ive launch compet ition, which by virtue of using a structure 

that must enclose the project i le also have inherent ly limited payload sizes. 

When it comes to costs, t hough SpinLaunch touts a launch cost of $500,000 

per launch, th is is for a payload est imated to be approximately 200 

kilog ra ms, equating to a cost o f $2500 per ki logram or about $1140 per 

pound . This is directly comparable to the cost per pound of a Falcon 9 

expendable booster fully booked and a mere ha lf the cost of rideshare for 

200kg, priced at $1MM. SpaceX recently announced an increase in its launch 

prices going for a small sa tel lite ridesha re program and their flights are now 

starting at $1.1 million for a pay load weighing around 200 kilog rams . 

SpaceX increased the cos t of additiona l payload mass by 10% as we ll and 

w ill now charge $5,500 per ext ra kilogram, up from a prev ious $5,000 per 

ki laq ram [l_A_]. For sate llite, carqo opera t ors and perhaps testinq probes, the 

cost savings wil l be a motiva tor to utilize Wave Motion's niche market 

offer ing . 

Defense 
In the nat iona l security sector, Wave Motion faces competition from prime 

contractors tha t manufact ure munitions launchers such as BAE System s, 

Lockheed Marti n, Northrop Grumman, Raytheon, and General Dynamics. Our 

strategy has been to carve our awn niche in the very la rge and well - funded 

defense ecosystem, as wel l as partner w ith a prime defense contractor for 

projects. We have gained access to the ir resources to fend off competit ion 

by pushing the protect ion of our intellectual propert y. Wave Mot ion has 

already started talks with Lockheed Martin and Northrop Grumman. 
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graduates who brought the Jet• 
Cun from concept to prototype 
in 2 years; advisors with 30 years 
of experience in space & 
defense. 
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Aeron<1utics<1ndAstronau t icsdepartment. 

After meeting in graduate school at the University of Wash ington, the team 

decided to compete in the UW's 2019 Dempsey Startup Compet ition by the 

Buerk Center for Entrepreneursh ip and won the Perkins-Coie Best 

Technology/ Innova t ion for the Wave Motion Cannon (now Jet- Gu n). Since 

then, we have been work ing together to leverage our complementary sk ills 

and experiences to make Wave Mot ion successful. We have broug ht the Jet ­

Gun technology from a concep t to a patented prototype within 2 years. We 

are excited abou t wh at we can accomplish as we continue to grow our t eam . 

¼\ 
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To become a space economy 
cornerstone by enabling the 
transport of vehicles, energy, 
and commodities to destinations 
throughout the solar system. 

Imagine if a spacecraft could be inexpensively refueled w hi le in orb it , if 

emergency provis ions could be provided to astronauts in a mat t er of hou rs, 

and if raw materials t o bu ild a base on the Moon could be delivered at one­
tP nth nf t hP nrirP. W?.VP Mntinn r?.n IPvP r?.{lP it c; hiahl v ?. f fnrrl;:ihlP ?.nrl f;:i<;t 



launch system to un lock access across space industry vert icals. 

Our long-term v ision is to not only launch resou rces from the surface of the 

Earth and into orbit but to become the go-to company for space resource 

extract ion and del ivery throughout t he en t ire so lar system. 

The company is ra is ing capital to meet and accelera te the capabilit ies of 

Wave Mot ion to handle cont racts for public and private customers and for 

the developmen t of new technology for orbita l launch . 

The rough pe rcentage breakdown by accounting category is displayed 

be low. 
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These funds will enable us t o support the next phase of high-gro wth as we l l 

as enab le us to secure long-term agreements/contracts with customers. 

!=urthermore, this raise wi l l prov ide Wave Motion with the working capita l 

needed to promote adoption from larger customers who perce ive a lack of 

capital as a r isk. A new faci lity buildout, along with equipment and an 

expa nded t eam wil l reduce execution risk and allow for growth in sales and 

opportun ities . 

----COMPANY----------------------------------------
W • Wave Motion Launch Corporation 

rv\ 



Competition 

Team 

Vision 

Use of Funds 

Company 

Risks & Disclosures 

The space economy needs a high-volume, low-cost way of sending supplies 

into space to sus ta in ind ustry and exploration. Wave Motion La unch 

Corporation is bringing down the cost of getting into orbit by bring ing the 

boom with our patented hypervelocity launcher, the Je t - Gun . While 

rnrrent ly being adopted in the defense industry, we envision that the Jet­

Gun can be used to launc h pay loads into Earth orbit and beyond every day 

for less than $100 per pound, enabling billions in spaced-based industria l 

act ivity. 

We bsite wa,iemotionlaunch. space/ 

Emploveee Count 3 People 

Founding ye a:r 202El 

Company ty pe Pri,iate 

-
No money or other consideration is being sol icited, and if sent in response, 

w ill no t be accepted . No offer to buy the securities can be accepted and no 

part of the purchase price can be received unti l the offering statement is 

filed and only th rough the intermediary's platform. An indication of interest 

involves no obl igation or commitment of any kind. 


