Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

Outfield Corporation
1250 Wood Branch Park Dr. | Suite 210
Houston, TX 77079
www.outfieldapp.com

Up to $1,069,998.56 in Common Stock at $2.44
Minimum Target Amount: $9,999.12

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: Outfield Corporation

Address: 1250 Wood Branch Park Dr. | Suite 210, Houston, TX 77079
State of Incorporation: TX

Date Incorporated: December 16, 2016

Terms:

Equity

Offering Minimum: $9,999.12 | 4,098 shares of Common Stock
Offering Maximum: $1,069,998.56 | 438,524 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: $2.44

Minimum Investment Amount (per investor): $248.88

*"Maximum number of shares offered subject to adjustment for bonus shares. See
Bonus info below.

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the “CEO™), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(ii) give and receive notices and communications, (iii) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1935 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the
Commeon Stock.

Investment Incentives®
Time-Based
Friends and Family

Invest within the first 72 hours and receive 15% bonus shares.



Super Early Bird

Invest within the first week and receive 10% bonus shares.

Early Bird Bonus

Invest within the first two weeks and receive 5% bonus shares.
Amount Based

Tier 1| $500

Invest $500 and receive a t-shirt and mask.

Tier 2 | $1,000

Invest $1,000 and receive two t-shirts, a mask, and a baseball cap.
Tier 3 | $5,000

Invest $5,000 and receive two t-shirts, a mask, and a baseball cap. For Outfield
Customers, receive a 10% discount on all Outfield services.

Tier 4 | $10,000

Invest $10,000 and receive four t-shirts, four masks, and four baseball caps. For
Qutfield Customers, receive a 15% discount on all Outfield services.

Tier 5] $25,000

Invest $25,000 and receive 10% bonus shares, four t-shirts, four masks, and four
baseball caps. For Outfield Customers, receive a 20% discount on all Outfield services
for life.

Tier 6 | $50,000

Invest $50,000 and receive 15% bonus shares, four t-shirts, four masks, four baseball
caps, and time with Founders (call or dinner). For Outfield Customers, receive a 20%
discount on all Outfield services for life, and 50 custom development hours.

Tier 7 | $100,000

Invest $100,000 and receive 15% bonus shares, four t-shirts, four masks, four baseball
caps, one appointed advisor, and time with Founders (call or dinner). For Outfield
Customers, receive a 35% discount on all Outfield services for life, 100 development
hours, and in-person training.

Tier 8 | $250,000

Invest $250,000 and receive 15% bonus shares, four t-shirts, four masks, four baseball
caps, one appointed advisor, and time with Founders (call or dinner). For Outfield



Customers, receive free usage on all Outfield services for life, 100 development hours,
and in-person training.

"All perks occur when the offering is completed.

The 10% StartEngine Owners' Bonus

Qutfield Corporation will offer 10% additional bonus shares for all investments that
are committed by investors that are eligible for the StartEngine Crowdfunding Inc.
OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares
they purchase in this offering. For example, if vou buy 100 shares of Common Stock at
$2.44 / share, you will receive 110 shares of Common Stock, meaning you'll own 110
shares for $244. Fractional shares will not be distributed and share bonuses will be
determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investor's eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are canceled or fail.

Investors will only receive a single bonus, which will be the highest bonus rate they
are eligible for.

The Company and its Business

Company Overview

Qutfield is a web and mobile-based app. In general, we offer it as a solution to sales
and marketing teams to improve their operations. We provide access to the platform
to our customers through licensing. We sell licenses in subscription form at a variety
of price points.

Users can interact with Outfield via the mobile app and web-based version of the
platform. They simply log in with their password and they begin using the app.

Most likely, sales teams will use our platform to manage their customer accounts,
deals they have in the works, along with sharing their data with other stakeholders.

Company Focus

We are excited to announce that Outfield has revamped our identity and focus within
the marketplace.

Before:

In the past, we have been known widely for our ability to support and improve the
operations of field teams. While we intend to still produce value for those
organizations, we have decided to pivot into a new space that can effectively support



all sales organizations.

Now:

We are transitioning into one of the first "Performance-Based CRM Companies.” This
means that our success depends on our ability to deliver on our promises to
customers. As we demonstrate our value, we expect our company to grow through
renewals, upsells, new customer acquisitions, and bonuses for helping customer
actualize their goals.

QOur new identity will focus on leveraging gamification principles and behavioral
psychology in order to increase user adoption, and by extension, provide better value
for sales organizations.

We believe that sales teams made up of a significant percentage of Millennials will be
our sweet spot.

Corporate History

Qutfield Corporation is a C-Corporation that is organized under the laws of Texas.
Qutfield Corporation was initially organized under Two Cents Venture Group, a Texas
C-Corp that was formed on May 12, 2014. Outfield was spun out to a stand-alone
operation on March 1, 2017.

Intellectual Property

Qutfield Corporation directly owns its intellectual property ("IP7), which consists of its
technology and a series of trademarks, including the Outfield name.

Competitors and Industry
Based on historical positioning, our primary competitors are:
Repsly — Retail account management focused / Venture-Backed

GoSpotCheck - Retail compliance and account management focused / Venture-
Backed

Badger Maps — Mapping route optimization for sales reps / Venture-Backed
Spotio — Door 2 Doors sales rep focused / Venture-Backed
How is Outfield is different:

Qutfield — General field sales focused that specializes in leveraging gamification and
behavioral psychology to drive user adoption and growth.

QOut of this list of competitors, Outfield is the only bootstrapped startup.

Based on our new focus -



Industry:

The global customer relationship management (CRM) market size grew to $58 billion
in 2021 according to Fortune Business Insights and has been growing rapidly at over
10% per year. It’s projected to grow at an even more significant rate over the next
decade to $128 billion in 2028. CRM is also the third fastest-growing segment in all of
enterprise software according to the 2020 Gartner Market Share Analysis, which
reports comparable market sizes and trends to Fortune Business Insights.

The CRM market is also highly segmented with hundreds of CRM companies operating
in the space. Consequently, Qutfield regularly acquires customers who have left many
of the longer-standing CRM companies in search of a better CRM solution since “big
company CRMs” have been growing stale. Additionally, nearly two-thirds of the
market is controlled by companies each with less than a 2% market share while the
majority of the remaining companies maintain a 5% or less share. Segmented markets
such as this with no dominant and highly-rated contender are prime markets for
innovation and disruption.

Competitors:

Any CRM that has some form of game mechanics built internally, or an extension

available that performs gamification. For example, Salesforce has a few extensions in
its app exchange that adds sale games and contests to the platform.

Based on our research, sales gaming platforms on the market today were designed to
showcase sales rep achievements solely.

Our objective will be to use gamification and behavioral psychology principles to drive
user engagement and proper utilization of their company's CRM in order to generate
the most value a company receives from its investment, in addition to showcasing
sales rep achievements.

Additionally, our research shows that no CRM company is openly operating under, nor
offering, a performance based pricing model. Traditionally, CRM companies charge
users per head a flat monthly or annual rate that is based on some tiered feature
offering.

A performance-based pricing model is similar to how sales reps get compensated (i.e.
base + variable). Outfield will offer an alternative pricing option in a similar spirit. In
this instance, for access to our platform, we will offer licenses to Outfield that are
priced less than our traditional pricing model. As we hit quarterly goals set by both
parties, we get a bonus. Ultimately, if we hit 100% of goals, the customer will spend
more than what they would have under the traditional pricing model per year.

Current Stage and Roadmap

QOutfield is a revenue-generating startup with 200+ companies in over 50 countries
using our platform. The product roadmap for the upcoming 12-18 months will be
heavily focused on:



Product:

1) LeaguePlay expansion. This centers on expanding gamification and game
mechanics buildouts for the purposes of boosting CRM adoption and user
performance.

2) Becoming a more comprehensive CRM that sales reps and other stakeholders can
use and be productive. This means more features for inside sales activity, supply
chain, and data analysts.

3) Building out extension add-ons for more flexibility and robustness. For example, we
recently released Rupl, which is an extension that includes pipeline management and
revenue forecasting features.

Business:

1) Expanding sales organization. Our goal will be to continue building out the Account
Executive and Account Management teams. We should be able to scale significantly
within the next year.

2) Further building out the Marketing organization in order to execute on marketing
strategy. This means hiring more talent and increasing resource allocation toward
advertising and brand promotion.

The Team

Officers and Directors

Name: Austin Rolling
Austin Rolling's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: Co-Founder, CEO, and Director
Dates of Service: March 01, 2015 - Present
Responsibilities: Executing overall corporate strategy. Austin currently receives
salary compensation of $68K per year + holds equity in the company.

Other business experience in the past three years:

¢ Employer: Closer's Coffee
Title: Board Member
Dates of Service: March 01, 2020 - Present
Responsibilities: Advisory

Name: Adam Steele



Adam Steele's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

¢ Position: Co-Founder, CTO, and Director
Dates of Service: March 01, 2015 - Present
Responsibilities: Tech architecture and product delivery. Adam currently
receives salary compensation of $40K per year + holds equity in the company.

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its
financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as Outfield) involves a high degree of
risk and should only be considered by those who can afford the loss of their entire
investment. Furthermore, the purchase of any Common Stock should only be
undertaken by persons whose financial resources are sufficient to enable them to
indefinitely retain an illiquid investment. Each investor in the Company should
consider all of the information provided to such potential investor regarding the
Company as well as the following risk factors, in addition to the other information
listed in the Company’s Form C. The following risk factors are not intended, and shall
not be deemed to be, a complete description of the commercial and other risks
inherent in the investment in the Company.

Our business projections are only projections

Company projections are based on management's view of the business climate,
dynamics surrounding the present CRM industry, and potential growth opportunities
that are based on those factors and others. There can be no assurance that the
Company will meet our projections. There can be no assurance that the Company will
be able to find sufficient demand for our product, that people think it’s a better option
than a competing product, or that we will able to provide the service at a level that
allows the Company to make a profit and still attract business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. In General, CRM
companies can have vastly different valuations based on factors apparent (e.g.
revenue or growth rates) and those non-apparent (e.g. the impact of COVID on



existing market). Unlike listed companies that are valued publicly through market-
driven stock prices, the valuation of private companies, especially startups, is difficult
to assess and you may risk overpaying for your investment.

The transferability of the Securities you are buying is limited

Any Common Stock purchased through this crowdfunding campaign is subject to SEC
limitations of transfer. This means that the stock that yvou purchase cannot be sold,
assigned, transferred or otherwise disposed of. You shall not pledge or hypothecate,
any or all of the shares before the termination or lapse of the Transfer Restrictions.
The exception to this rule is if you are transferring the stock back to the Company, to
an “accredited investor,” as part of an offering registered with the Commission, trust
created for the benefit of your family, in connection with your death or divorce, or the
sale, conveyance or other disposal of all or substantially all of the Corporation’s
property or business or the merger into or consolidation with any other entity.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the
time following yvour investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one. As a result, if you decide to sell these securities
in the future, you may not be able to find a buyer. The Company may be acquired by
an existing player in the software & services industry. However, that may never
happen or it may happen at a price that results in you losing money on this
investment.

We may not have enough capital as needed and may be required to raise more capital.
We anticipate needing access to credit in order to support our working capital
requirements as we grow. Although interest rates are low, it is still a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when
we need it, we could be forced to raise additional equity capital, modify our growth
plans, or take some other action. Issuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our
equity below its current price. If so, your investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable
to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. In that case, the only asset remaining to generate a
return on your investment could be our intellectual property. Even if we are not forced
to cease our sales activity, the unavailability of credit could result in the Company
performing below expectations, which could adversely impact the value of your
investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such



designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.

Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

We are reliant on one main type of service
All of our current services are variants of one type of service, providing a CRM app.
Our revenues are therefore dependent upon that market.

Developing new products and technologies entails significant risks and uncertainties
Delays or cost overruns in the development of our products and services. Failure of the
product to meet our performance estimates may be caused by, among other things,
unanticipated technological hurdles, difficulties in manufacturing, changes to design
and regulatory hurdles. Any of these events could materially and adversely affect our
operating performance and results of operations.

Minority Holder; Securities with Voting Rights

The Common Stock that an investor is buying has voting rights attached to them.
However, you will be part of the minority shareholders of the Company and have
agreed to appoint the Chief Executive Officer of the Company (the "CEQ”), or his or
her successor, as your voting proxy. You are trusting in management discretion in
making good business decisions that will grow your investments. Furthermore, in the
event of a liquidation of our company, you will only be paid out if there is any cash
remaining after all of the creditors of our company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good



business decisions that grow your investment.

This offering involves “rolling closings,” which may mean that earlier investors may
not have the benefit of information that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine
instruct the escrow agent to disburse offering funds to us. At that point, investors
whose subscription agreements have been accepted will become our investors. All
early-stage companies are subject to a number of risks and uncertainties, and it is not
uncommon for material changes to be made to the offering terms, or to companies’
businesses, plans or prospects, sometimes on short notice. When such changes
happen during the course of an offering, we must file an amended to our Form C with
the SEC, and investors whose subscriptions have not yet been accepted will have the
right to withdraw their subscriptions and get their money back. Investors whose
subscriptions have already been accepted, however, will already be our investors and
will have no such right.

Our new product could fail to achieve the sales projections we expected

Our growth projections are based on an assumption that with an increased advertising
and marketing budget our products will be able to gain traction in the marketplace at
a faster rate than our current products have. It is possible that our new products will
fail to gain market acceptance for any number of reasons. If the new products fail to
achieve significant sales and acceptance in the marketplace, this could materially and
adversely impact the value of your investment.

We face significant market competition

We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. There can be no assurance that
competitors will render our technology or products obsolete or that the products
developed by us will be preferred to any existing or newly developed technologies. It
should further be assumed that competition will intensify.

Our trademarks, copyrights and other intellectual property could be unenforceable or
ineffective

Intellectual property is a complex field of law in which few things are certain. It is
possible that competitors will be able to design around our intellectual property, find
prior art to invalidate it, or render the patents unenforceable through some other
mechanism. If competitors are able to bypass our trademark and copyright protection
without obtaining a sublicense, it is likely that the Company’s value will be materially
and adversely impacted. This could also impair the Company’s ability to compete in
the marketplace. Moreover, if our trademarks and copyrights are deemed
unenforceable, the Company will almost certainly lose any potential revenue it might
be able to raise by entering into sublicenses. This would cut off a significant potential
revenue stream for the Company.



The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, design, development, operations, finance, legal,
human resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified individuals
for such positions when we need them. We mayv also make hiring mistakes, which can
be costly in terms of resources spent in recruiting, hiring and investing in the
incorrect individual and in the time delay in locating the right employee fit. If we are
unable to attract, hire and retain the right talent or make too many hiring mistakes, it
is likely our business will suffer from not having the right employees in the right
positions at the right time. This would likely adversely impact the value of your
investment.

Our ability to sell our product or service is dependent on outside government
regulation which can be subject to change at any time

QOur ability to sell product is dependent on relevant government laws and regulations.
The laws and regulations concerning the selling of product may be subject to change
and if they do then the selling of product may no longer be in the best interest of the
Company. At such point the Company may no longer want to sell product and
therefore your investment in the Company may be affected.

We rely on third parties to provide services essential to the success of our business
We rely on third parties to provide a variety of essential business functions for us,
including manufacturing, shipping, accounting, legal work, public relations,
advertising, retailing, and distribution. It is possible that some of these third parties
will fail to perform their services or will perform them in an unacceptable manner. It is
possible that we will experience delays, defects, errors, or other problems with their
work that will materially impact our operations and we may have little or no recourse
to recover damages for these losses. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their
performance.

The Company is vulnerable to hackers and cyber-attacks

As an internet-based business, we may be vulnerable to hackers who may access the
data of our investors and the issuer companies that utilize our platform. Further, any
significant disruption in service on Outfield or in its computer systems could reduce
the attractiveness of the platform and result in a loss of investors and companies
interested in using our platform. Further, we rely on a third-party technology provider
to provide some of our back-up technology. Any disruptions of services or cyber-
attacks either on our technology provider or on Outfield could harm our reputation
and materially negatively impact our financial condition and business.

If we fail to offer high-quality customer support, our business and reputation may
suffer.



The importance of high-quality customer support will increase as we expand our
business and pursue new customers. If we do not help our customers use multiple
applications within our CRM Platform and provide effective ongoing support, our
ability to sell additional functionality and services to, or to retain, existing customers
may suffer and our reputation with existing or potential customers may be harmed.

Management Team, Key Employees, and Company Culture

We believe that a critical component to our success has been our company culture,
which is based on transparency and operational efficiency. We have invested
substantial time and resources in building our team within this company culture. As
we grow as and continue to develop the infrastructure of a public company, we may
find it difficult to maintain these important aspects of our company culture. If we fail
to maintain our company culture, our business may be adversely impacted.

Interruptions or delays in service from our third-party data center providers

We currently serve significant amount of our platform functions from third-party data
center hosting facilities operated by Amazon Web Services. Our operations depend, in
part, on our third-party facility providers’ abilities to protect these facilities against
damage or interruption from natural disasters, such as earthquakes and hurricanes,
power or telecommunications failures, criminal acts and similar events. In the event
that any of our third-party facilities arrangements is terminated, or if there is a lapse
of service or damage to a facility, we could experience interruptions in our platform as
well as delays and additional expenses in arranging new facilities and services.

The amount raised in this offering may include investments from officers and
directors of the company or their inmediate family members.

Once the total amount of funds raised in this offering exceeds the minimum funding
goal, officers and directors (and immediate family members) of the company may
make investments in this offering. Any such investments will be included in the raised
amount reflected on the campaign page.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Stockholder Name|Number of Securities Owned |Type of Security Owned|Percentage
Austin Rolling 3,525,000 Common Stock 50.0
Adam Steele 3,525,000 Common Stock 50.0

The Company's Securities

The Company has authorized equity stock. As part of the Regulation Crowdfunding
raise, the Company will be offering up to 438,524 of Common Stock,

Common Stock

The amount of security authorized is 10,000,000 with a total of 7,050,000 outstanding.
Voting Rights

1 vote per share. Please see the Voting Rights of Securities Sold in this Offering.
Material Rights

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the "CEQO™), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(ii) give and receive notices and communications, (iii) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1933 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the
Common Stock.

What it means to be a minority holder



As a minority holder of Common Stock of this offering, you have granted your votes
by proxy to the CEO of the Company. Even if you were to receive control of your
voting rights, as a minority holder, you will have limited rights in regards to the
corporate actions of the company, including additional issuances of securities,
company repurchases of securities, a sale of the company or its significant assets, or
company transactions with related parties. Further, investors in this offering may
have rights less than those of other investors, and will have limited influence on the
corporate actions of the company.

Dilution

Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that you
own will go down, even though the value of the company may go up. You will own a
smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock.

If the company decides to issue more shares, an investor could experience value
dilution, with each share being worth less than before, and control dilution, with the
total percentage an investor owns being less than before. There may also be earnings
dilution, with a reduction in the amount earned per share (though this typically occurs
only if the company offers dividends, and most early stage companies are unlikely to
offer dividends, preferring to invest any earnings into the company).

Transferability of securities

For a year, the securities can only be resold:
e |nan IPO;
¢ To the company;
e To an accredited investor; and

e To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities

We have made the following issuances of securities within the last three years:



The Company has not had any recent offering of securities in the last three years.

Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes
appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations

Circumstances which led to the performance of financial statements:
Year ended February 28, 2021 compared to year ended February 29, 2020
Revenue

Revenue for fiscal year 2020 was $619,402, about a 13.3% growth over fiscal year 2019
revenue of $546,847. Global shutdowns from the pandemic limited our ability to grow.
This resulted in less opportunities to produce year-over-year growth. Revenue was
predominately generated by marketing license subscriptions of the Outfield platform.
U.S. markets generates most our revenue; however, we’re seeing an uptick in our
global customer base. For example, we have a growing population of customers in
South Africa, Australia, and the United Kingdom.

Cost of Revenue and Gross Margins

Cost of revenue in fiscal year 2020 was $27,027, a decrease of approximately $3,584,
from costs of $30,611 in fiscal year 2019. The reduction was mildly low. However,
gT0ss margins as a percentage of revenue remain extremely high, arriving at
approximately 96% for FY 2020 and 94% in FY 2019. Cost of revenue mainly consists
of minor technical costs associated with maintaining the Outfield technology.

Expenses

The Company’s expenses consisted of wages, advertising and marketing, amortization,
rent, and general and administrative expenses. Total operating expenses decreased by
from $904,423 to $859,506. Wages and salaries decreased by $123,942 in FY 2020.
COVID layoffs was responsible for the decrease. Whereas, marketing and advertising
expenses increased by $154,499. These two expense line items made up approximately
81% of total operating expenses for FY 2020.



Historical results and cash flows:

The Company is currently in the growth stage and generating revenue. We are of the
opinion the historical cash flows will not be indicative of the revenue nor cash flows
expected in the future because the go-to-market strategy combined with the increase
in the addressable market leads to the potential of significant revenue growth. In the
past, cash was primarily generated through sales. Our goal is to increase revenue by at
least 4x based on capital raise. The biggest change to cash flows will be our return to
profitability.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

As of December 27, 2021, the Company has capital resources available in the form of
cash on hand of $190,000.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

We believe the funds of this campaign are critical to our company operations.
These funds are required to support company growth:

1. Revenue growth

2. Labor

3. Marketing and advertising spend

4., Research and development

Are the funds from this campaign necessary to the viability of the company? (Of the
total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

We believe the funds from this campaign are necessary to the viability of the
Company. Of the total funds that our Company has, 80% will be made up of funds
raised from the crowdfunding campaign, if it raises its maximum funding goal.

How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

If the Company raises the minimum offering amount, we anticipate the Company will
be able to operate for 3 years. This is based on a current monthly burn rate of $27,375



for expenses related to marketing and advertising and labor.

How long will you be able to operate the company if you raise your maximum funding
goal?

If the Company raises the maximum offering amount, we anticipate the Company will
be able to operate for 4 years. This is based on a current monthly burn rate of $27,375
for expenses related to marketing and advertising and labor.

Are there any additional future sources of capital available to your company?
(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

Currently, the Company has contemplated additional future sources of capital
including additional equity raises.

Indebtedness

¢ Creditor: SBA
Amount Owed: $500,000.00
Interest Rate: 3.75%
Maturity Date: July 01, 2050

e Creditor: Datex
Amount Owed: $77,500.00
Interest Rate: 0.0%
Maturity Date: November 10, 2025

o Creditor: Lighter Capital
Amount Owed: $29,200.00
Interest Rate: 9.3%
Maturity Date: January 25, 2022
Loan is revenue based. 9.3% of monthly revenue

e Creditor: Rapid Fiance
Amount Owed: $91,883.08
Interest Rate: 20.0%
Maturity Date: December 14, 2022

Related Party Transactions

¢ Name of Entity: Closer’'s Coffee
Names of 20% owners: Austin Rolling & Adam Steele



Relationship to Company: Promoter

Nature / amount of interest in the transaction: The Company uses Closer's
Coffee as a marketing and promotion platform.

Material Terms: Outfield Corporation spent $90,000 on advertising with this
company in FY 2020.

Valuation

Pre-Money Valuation: $17,202,000.00
Valuation Details:

Company value is subject to change, like any other business, due to unforeseen risks
and opportunities. Placing a value on early-stage companies is difficult in response to
all the associated uncertainty. The Company used the following metrics to formulate
an opinion on the value of Outfield. We used the following indicators:

Revenue Multiples: This is a common way to calculate the value.

Addressable Market and Growth: This is a common way to predict potential company
growth as some correlation of the growth of the total market. Additionally, we
accounted loosely for the growth opportunities linked to our product roadmap.

Comps: We referenced valuations for companies who operate in a similar space, with
similar products and services, who are public.

Specifically, we took into consideration:

1. Revenue produced from our most recent fiscal year, combined with a multiple of 20x
867,000 (cash accounting method) x 20 = $17 million

2. Market upside and addressable market size

The global customer relationship management (CRM) market size grew to $58 billion
in 2021, according to Fortune Business Insights, and has been growing rapidly at over
10% per year. It is projected to grow at an even more significant rate over the next
decade to $128 billion in 2028. CRM is also the third fastest-growing segment in all
the enterprise software according to the 2020 Gartner Market Share Analysis, which
reports comparable market sizes and trends to Fortune Business Insights.

The CRM market is also highly segmented with hundreds of CRM companies operating
in the space. Consequently, Outfield regularly acquires customers who have left many
of the longer-standing CRM companies in search of a better CRM solution since “big
company CRMs” have been growing stale. Additionally, nearly two-thirds of the
market is controlled by companies each with less than a 2% market share while the
majority of the remaining companies maintain a 5% or less share. Segmented markets
such as this with no dominant and highly-rated contender are prime markets for



innovation and disruption.

3. Comps for similar companies (e.g.)

Salesforce 47 x Revenue (November 2021)

Hubspot 30 x Revenue (November 2021)

4. Valuation of companies generating revenue at a similar level

We looked at similar companies that are publicly traded and assessed their Market Cap
value relative to their most present revenue. For example:

Salesforce over the last 4 quarters brought in about $24 billion in revenue. Today, their
market cap is 232 billion. That’s close to a 10x revenue multiple. (January 2022)

Hubspot over the last 4 quarters brought in about $1.2 billion in revenue. Today, their
market cap is 24 Billion. That’s close to a 24x revenue multiple. (January 2022)

Similar companies average somewhere in between this range. We settled on a 19x
multiple to the revenue reported to the IRS for the fiscal year 2020. Other factors that
were considered are the growth forecasts of both the company and the industry as a
whole.

The company set its valuation internally without a formal third-party independent
valuation. This pre-money valuation was calculated on a fully diluted basis, the
company currently only has one class of stock, no outstanding options, and no
outstanding convertible securities.

Use of Proceeds

If we raise the Target Offering Amount of $9,999.12 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
3.5%

e Sales and Marketing Teams

50.0%
We intend to use 30% of funds towards building out Sales and Marketing

departments.

e [ncrease digital marketing investment
50.0%
Expanding our marketing is one of our biggest priorities. We intend to allocate
funds to building advertising and PR agenda. Moreover, increasing our spend
towards promotion and brand awareness campaigns.

¢ Hire more developers
30.0%



We would like to increase development production speed by adding to the
engineering department's headcount.

e Research & Development
6.5%

We would like to R&D operations to increase expertise game theory and
behavioral psychology.

If we raise the over allotment amount of $1,069,998.56, we plan to use these proceeds
as follows:

e StartEngine Platform Fees
3.5%

o Marketing
30.0%
Expanding our marketing team is one of our biggest priorities. We intend to
allocate funds to building out this department. Additionally, increasing our
spend towards promotion and brand awareness campaigns.

e Sales Team
30.0%
Expanding our various sales organizations are a priority for us. We are looking to
expand our SDR, Account Executive, and Account Management teams.

o Research & Development
30.0%

In terms of R&D we are looking to expand our engineering team. Additionally,
we are looking to expand our Quality Assurance team.

o Working Capital
6.5%
Miscellaneous expenditures that keep the company going.

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.

Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.



Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than June 28 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at
www.outfieldapp.com (www.outfieldapp.com/investor relations).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and
has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at: www.startengine.com/outfield
Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.
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INDEPENDENT ACCOUNTANT’S REVIEW REPORT
To Management
Outfield, Inc.

We have reviewed the accompanying financial statements of the Company which comprise the statement
of financial position as of February 29" 2020 and February 28" 2021 and the related statements of
operations, statement of changes in shareholder equity, and statement of cash flows for the years and months
then ended, and the related notes to the financial statements. A review includes primarily applying analytical
procedures to management’s financial data and making inquiries of Company management. A review is
substantially less in scope than an audit, the objective of which is the expression of an opinion regarding
the financial statements as a whole. Accordingly, we do not express such an opinion.

Management®s Responsibility for the Financial Statements

Management Is responsible for the preparation and fair presentation of these financial statements in
accordance with accounting principles generally accepted in the United States of America; this includes the
design, implementation, and maintenance of internal controls relevant to the preparation and fair
presentation of financial statements that are free from material misstatement whether due to fraud or error.

Accountant’s Responsibility

Our responsibility is to conduct the review engagement in accordance with Statements on Standards for
Accounting and Review Services promulgated by the Accounting and Review Services Committee of the
AICPA. Those standards require us to perform procedures to obtain limited assurance as a basis for
reporting whether we are aware of any material modifications that should be made to the financial
statements for them to be in accordance with accounting principles generally accepted in the United States
of America. We believe that the results of our procedures provide a reasonable basis for our conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to the
accompanying financial statements in order for them to be in accordance with accounting principles
generally accepted in the United States of America.

Going Concern

As discussed in Note 8, certain conditions indicate that the Company may be unable to continue as a going
concern. The accompanying financial statements do not include any adjustments that might be necessary
should the Company be unable to continue as a going concern. Management has evaluated these conditions
and plans to generate revenues and raise capital as needed to satisfy its capital needs.

Vince Mongio, CPA, CIA, CFE, MACC
Miami, FL
December 16, 2021

VM&%W



Outfield Corporation
Statement of Financial Position

Year Ended
February 28, 2021 February 29, 2020
ASSETS
Current Assets
Cash and Cash Equivalents 544,369 142 984
Total Current Assets 544,369 142 984
Non-current Assets
Intangible Assets: Trademark, net of Accumulated
Depreciation 135,000 180,000
Total Mon-Current Assets 135,000 180,000
TOTAL ASSETS 679,369 322,984
LIABILITIES AND EQUITY
Liabilities
Current Liabilities
Credit Card Payable 5,763 4,346
Sales Tax Payable 65,335 33,334
Short Term Loans Payable 131,978 221,102
Unearned Revenue 416,399 205,651
Total Current Liabilities 619,475 464,433
Long-term Liabilities
EIDL Loan Payable 358,900 -
PPP Loan Payable 2020 131,000 -
PPP Loan Payable 2021 131,200 -
Loans Payable - 81,255
Trademark Payoff 77,500 87,500
Total Long-Term Liabilities 598,600 168,755
TOTAL LIABILITIES 1,318,075 633,188
EQUITY
Accumulated Deficit (638,706) (310,204)
Total Equity (638,706) (310,204)

TOTAL LIABILITIES AND EQUITY 679,369 322,984




Outfield Corporation

Statement of Operations
Year Ended
February 28, 2021 February 29, 2020
Revenue 619,402 546,847
Cost of Revenue 27,027 30,611
Gross Profit 592,375 516,236
Operating Expenses
Wages and Salaries 483,082 607,034
Advertising and Marketing 209,448 54,949
Amortization 45,000 45,000
Rent Expense 7,904 26,150
General and Administrative 114,062 171,290
Total Operating Expenses 859 506 004,423
Operating Income (loss) (267,131) (388,187)
Other Expense
Interest Expense 61,371 27,239
Total Other Expense 61,371 27,239
Provision for Income Tax - -
Net Income (loss) (328,502) (415,426)

Outfield Corporation
Statement of Cash Flows

Year Ended

February 28, 2021 February 29, 2020

OPERATING ACTIVITIES

Net Income (Loss) (328,502) (415,426)
A[:Ijustments to reconcile Net Income to Net Cash
provided by operations:

Amortization 45,000 45,000
Accrued Taxes 33,418 37,458
Deferred Revenue 210,748 205,651
Other (3,750)
Total Adjustments to reconcile Net Income to Net

Cash provided by operations: 289,166 284,359
MNet Cash provided by (used in) Operating Activities (39,336) (131,067)
INVESTING ACTIVITIES

Licensing Rights Purchase - (100,000)
Furniture & Fixtures

Leasehold Improvements

Trademark

Met Cash provided by (used by) Investing Activities - (100,000)
FINANCING ACTIVITIES

Loans from Shareholders

Debt Issuances 621,100 172,893
Payments on Debt (180,379) (99,813)
Unclassified

Met Cash provided by (used in) Financing Activities 440,721 13,080
Cash at the beginning of period 142,984 300,971
Met Cash increase (decrease) for period 401,385 (157,987)
Cash at end of period 544,369 142,984



Qutfield Inc.
Statement of Changes in Shareholder Equity

Common Stock
Total
#Eﬁ:ua;f ®  $Amount APIC - a":ﬁ?ﬁ" gg;‘(' IE?;fEi?:it) Shareholder
Equity
Beginning Balance at 3/1/19 7,050,000 - - 105,222 105,222
Net Income (Loss) : - - (415,426) (415,426)
Ending Balance 2/29/2020 7,050,000 . . (310,204) (310,204)
Net Income (Loss) : - - (328,502) (328,502)

Ending Balance 2/28/2021 7,050,000 - - (638,706) (638.706)




Cutfield, Inc
Motes to the Unaudited Financial Statements
February 28, 2021
SUSD

MOTE 1 -ORGANIZATION AND NATURE OF ACTIVITIES

Outfield is a mobile-interaction CRM application that provides a combination of relationship management and field
intelligence that mutually benefits managers and their reps in the field. Outfield accelerates field reporting and account
organization, boosting field rep productivity. The ability to track real time analytics, custom field reports, and
representative’s location, gives managers complete transparency of their field operations. This comprehensive mobile
CRM streamlines workflow for ANY business with reps in the field. Giving businesses accountability for their
operations in the field, and keeping reps connected to their accounts. Qutfield, Inc (“the Company™) was formed in
Texas. The Company’s headquarters is in Houston, Texas. The Company’s customers will be located all over the
world.

The Company will conduct a crowdfunding campaign under regulation CF in 2021 and 2022 to raise operating capital.
NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

Our financial statements are prepared in accordance with US. generally accepted accounting principles (“GAAPY).
Our fiscal year ends on February 28", The Company has no interest in variable interest entities and no predecessor
entities.

Use of Estimates and Assumptions

The preparation of financial statements in conformity with accounting principles generally accepted in the United
States of America requires management to make estimates and assumptions that affect the reported amounts of assets
and liabilities and disclosure of contingent assets and liabilities at the date of the financial statements and the reported
amounts of revenues and expenses during the reporting period. Actual results could differ from those estimates,

Cash and Cash Equivalents

Cash and cash equivalents include all cash balances, and highly liquid investments with maturities of three months or
less when purchased.

Fair Value of Financial Instruments

ASC 820 “Fair Value Measurements and Disclosures” establishes a three-tier fair value hierarchy, which prioritizes
the inputs in measuring fair value. The hierarchy prioritizes the inputs into three levels based on the extent to which
inputs used in measuring fair value are observable in the market.

These tiers include:

Level 1: defined as observable inputs such as quoted prices in active markets;

Level 2: defined as inputs other than quoted prices in active markets that are either directly or indirectly observable;
and

Level 3: defined as unobservable inputs in which little or no market data exists, therefore requiring an entity to develop
Its own assumptions.



Concentrations of Credit Risks

The Company’s financial instruments that are exposed to concentrations of credit risk primarily consist of its cash and
cash equivalents. The Company places its cash and cash equivalents with financial institutions of high credit
worthiness. The Company’s management plans to assess the financial strength and credit worthiness of any parties to
which it extends funds, and as such, it believes that any associated credit risk exposures are limited.

Revenue Recognition

The Company recognizes revenue from the sale of products and services in accordance with ASC 606, “Revenue
Recognition™ following the five steps procedure:

Step 1: Identify the contract(s) with customers

Step 2: ldentify the performance obligations in the contract

Step 3: Determine the transaction price

Step 4: Allocate the transaction price to performance obligations

Step 5: Recognize Revenue When or As Performance Obligations Are Satisfied

The Company generates revenues by selling a subscription service to sales professionals who are looking to improve
data integrity and sales execution. The Company’s pavments are generally collected at time of service or initiation of
services. The Company’s primary performance obligation 1s to maintain an acceptable level of software uptime for
users over the subscription period which is often between one- and three-year terms. Revenue is recognized over the
life of the subscription. Although, income taxes are paid on a cash accounting basis. All cash received within a given
year is reported and paid based on sum. The Company generated total revenues of $546,847 and $619,402 as of
February 29, 2020 and February 28, 2021, respectively.

Capitalized Internal-Use Software Costs

We are required to follow the guidance of Accounting Standards Codification 350 (*ASC 350™), Intangibles- Goodwill
and Other in accounting for the cost of computer software developed for internal-use and the accounting for web-
based product development costs. ASC 350 requires companies to capitalize qualifying computer software costs,
which are incurred during the application development stage, and amortize these costs on a straight-line basis over the
estimated useful life of the respective asset.

Costs related to preliminary project activities and post implementation activities are expensed as incurred. Internal-
use software is amortized on a straight-line basis over its estimated useful life which is determined to be 5 years.

Advertising Costs

Advertising costs associated with marketing the Company’s products and services are generally expensed as costs are
incurred.

General and Administrative

General and administrative expenses consist of payroll and related expenses for employees and independent
contractors involved in general corporate functions, including accounting, finance, tax, legal, business development,
and other miscellaneous expenses.

Equity based compensation

The Company accounts for stock options issued to employees under ASC 718 (Stock Compensation). Under ASC
718, share-based compensation cost to employees is measured at the grant date, based on the estimated fair value of
the award, and is recognized as an item of expense ratably over the employee's requisite vesting period. The Company
has elected early adoption of ASU 2018-07, which permits measurement of stock options at their intrinsic value,
instead of t heir fair value. An option' s intrinsic value is defined as the amount by which the fair value of the underlying



stock exceeds the exercise price of an option. In certain cases, this means that option compensation granted by the
Company may have an intrinsic value of $0.

The Company measures compensation expense for its non-employee stock-based compensation under ASC 505
(Equity). The fair value of the option issued or committed to be issued is used to measure the transaction, as this is
more reliable than the fair value of the services received. The fair value is measured at the value of the Company's
commaon stock on the date that the commitment for performance by the counterparty has been reached or the
counterparty’s performance is complete. The fair value of the equity instrument is charged directly to expense and
credited to additional paid- in capital.

There is not a viable market for the Company’s common stock to determine its fair value, therefore management is
required to estimate the fair value to be utilized in the determining stock-based compensation costs. In estimating the
fair value, management considers recent sales of its common stock to independent gualified investors, placement
agents’ assessments of the underlving common shares relating to our sale of preferred stock and wvalidation by
independent fair value experts. Considerable management judgment is necessary to estimate the fair
value. Accordingly, actual results could vary significantly from management’s estimates. Management has concluded
that the estimated fair value of the Company’s stock and corresponding expense is negligible.

The following is an analysis of options to purchase shares of the Company’s stock issued and outstanding;

Weighted
Average
Tatal Exercise
Options Price
Granted 2,069,583 $ 0.010
Exercised 0 $ 0.010
Expired/cancelled 0 £ 0.010
Total options outstanding, February 28, 2021 2,069,583 $ 0.010
Options exercisable, February 28, 2021 2,069,583 £ 0.010
Weighted
Average
Monvested Fair
Options Value
Granted 81,158 3 -
Vested - 3 -
Forfeited - 3 -
MNonvested options, February 28, 2021 81,158 $ -
Income Taxes

The Company is subject to corporate income and state income taxes in the state it does business. A deferred tax asset
as a result of net operating losses (NOL) has not been recognized due to the uncertainty of future positive taxable
income to utilize the NOL. Due to the recently enacted Tax Cuts and Jobs Act, any NOLs will be limited to 80% of
taxable income generated in future years.



Recent accounting pronouncements

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs to date that
amend the original text of ASC. Management believes that those issued to date either (i) provide supplemental
guidance, (ii) are technical corrections, (iii) are not applicable to us or (iv) are not expected to have a significant impact
on our financial statements.

MOTE 3 - RELATED PARTY TRANSACTIONS

The Company follows ASC 850, “Related Party Disclosures,” for the identification of related parties and disclosure
of related party transactions.

The Company uses a marketing company that is partly owned by two of the owners. The Company spent $90,000 on
advertising with this company in 2020,

MOTE 4 - CONTINGENCIES, COMPLIANCE WITH LAWS AND REGULATIONS

We are currently not involved with or know of any pending or threatening litigation against the Company or any of
its officers. Further, the Company is currently complying with all relevant laws and regulations.

MOTE 5 -DEBT

In June 2017, the Company entered into an Asset Purchase Agreement for $125,000 in exchange for another
company’s (“the Seller”™) assets and intellectual property. The Company was required to pay the Seller $35,000
following a payment triggering event, with the remaining $90,000 paid on a monthly basis in accordance to a payment
schedule maturing no later than 24 months following such payment triggering event. This agreement carries no interest
and no security interest. The ending balance of this purchase agreement was $63,750 and $24,625 as of February 29,
2020 and February 28, 2021, respectively.

In November 2019, the Company entered into a Trademark Purchase Agreement with another entity (“the Entity™) to
purchase its trademark in exchange for $100,000. The Company paid the Entity $10,000 upon execution of the
agreement, with the remaining $90,000 held by the Entity as a note bearing 0% interest and a maturity date of
November 2025. The Company is required to make minimum payments between the 1 and 10" day of each month
in accordance to a payment schedule. All rights to the trademark revert back to the Entity in an event of default by the
Company. The ending balance of this trademark payoff was $87,500 and $77.500 as of February 29, 2020 and
February 28, 2021, respectively.

In April 2020 and January 2021, the Company entered into two Paycheck Protection Program (PPP) loan agreements
for $131,000 and $131,200 with interest rates of 1% and maturity dates in April 2022 and January 2026, respectively.
These loans are not secured. The ending balances of these loans were $131,000 and $131,200 as of February 28, 2021,
respectively.

In April 2020, the Company entered into an Economic Injury and Disaster Loan (EIDL) for $358,900 with an interest
rate of 3.75% and maturity date of 2050, This loan is secured by all tangible and intangible assets. The ending balance
of this loan was $358,900 as of February 28, 2021.

In February 2019, the Company entered into a loan agreement for $83,000 with a fixed fee of $28,220 and maturity
date of February 2020. This loan is not secured. The ending balance of this loan was $81,255 and $0 as of February
29, 2020 and February 28, 2021, respectively.

In February 2019 and December 2019, the Company entered into two respective revenue sharing loan agreements for
$£15,000 and $25,000 with fixed fees of $1,500 and $2,153 to be repaid at rates of 5% and 8.9% of sales until repayment
I5 met. These loans are secured by the Company’s receivables. The total ending balance of these loans was $20,057
and $13,939 as of February 29, 2020 and February 28, 2021, respectively.



In January 2019, the Company entered into a Revenue Sharing Agreement for $175,000 with a fixed fee of $52,500
($227,500 repayment cap) and maturity date of January 2022. This loan is secured by receivables and personal
property. The Company is required to make monthly periodic payments of varying percentages based on cumulative
payments during a year. The ending balance of this loan was $137,295 and $93,414 as of February 29, 2020 and
February 28, 2021, respectively. A summary of these repayment tiers is shown below:

(a) 9.3% of net cash receipts from the prior month until cumulative payments on $600,000 of net cash receipts
during any loan year is reached, or the repayment cap is reached.

(b) Once cumulative payments on net cash receipts of $600,000 is reached during a loan year, the Company will
pay 4.65% of net cash receipts from the prior month for the remainder of such loan year, or until the
repayment cap is reached,

(c) Once cumulative payments on net cash receipts of $1,000,000 is reached during a loan year, the Company
will pay 1% of net cash receipts from the prior month for the remainder of such loan year, or until the
repayment cap is reached.

Debt Principal Maturities 5 Years
Subsequent to 2021

Year Amount
2022 140,077
2023 24,590
2024 25,069
2025 25,975
2026 7,933
Thereafter 322,044

NOTE6-EQUITY

The Company has authorized 10,000,000 of common shares with no par value. 7,050,000 shares were issued and
outstanding as of 2021

Common stockholders are entitled to one vote and can receive dividends at the discretion of the boards of directors.
NMOTE 7-=SUBSEQUENT EVENTS

The Company has evaluated events subsequent to February 29, 2020 to assess the need for potential recognition or
disclosure in this report. Such events were evaluated through December 16, 2021, the date these financial statements
were available to be issued.

The Company had both PPP loans forgiven after year end in the amount of $262,200.

In September 2021, the Company entered into an Economic Injury and Disaster Loan (EIDL) for $141,000 with an
interest rate of 3.75% and maturity date of September 2051. This loan is secured by all tangible and intangible assets.

In September 2021, the Company entered into a revenue sharing loan agreement for $76,000 with a fixed fee of $8,512
1o be repaid at a rate of 20% of sales until repayment is met. This loan is secured by the Company s receivables.

In December 2021, the Company entered into a loan agreement for $80,000 with a fixed fee of $20,800 and maturity
date of December 2022. This loan is secured by all tangible and intangible personal property.



MOTE 8 - GOING CONCERN

The accompanying balance sheet has been prepared on a going concern basis, which contemplates the realization of
assets and the satisfaction of liabilities in the normal course of business. The entity has realized losses and may
continue to generate losses, has negative cash flows from operations, and negative working capital.

The Company’s ability to continue as a going concern in the next twelve months following the date the financial
statements were available to be issued is dependent upon its ability to produce revenues and/or obtain financing
sufficient to meet current and future obligations and deploy such to produce profitable operating results. Management
has evaluated these conditions and plans to generate revenues and raise capital as needed to satisfy its capital needs.
Mo assurance can be given that the Company will be successful in these efforts. These factors, among others, raise
substantial doubt about the ability of the Company to continue as a going concern for a reasonable period of time. The
financial staterments do not 