Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

Harp & Cork Inc. dba Dharma Southern Kitchen
2603 E South St
Orlando, FL 32803
www.dharmasouthernkitchen.com

Up to $1,069,999.44 in Non-Voting Common Stock at $0.76
Minimum Target Amount: $9,999.32

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: Harp & Cork Inc. dba Dharma Southern Kitchen
Address: 2603 E South 5t, Orlando, FL 32803

State of Incorporation: FL

Date Incorporated: January 23, 2019

Terms:

Equity

Offering Minimum: $9,999.32 | 13,157 shares of Non-Voting Common Stock
Offering Maximum: $1,069,999.44 | 1,407,894 shares of Non-Voting Common Stock
Type of Security Offered: Non-Voting Common Stock

Purchase Price of Security Offered: $0.76

Minimum Investment Amount (per investor): $190.00

Company Perks

Time

Early Bird - (15% bonus shares within first 72 hrs.)

Friends and Family - (10% bonus shares within next 72 hrs.)
Volume

Tier 1 perk - Invest $200+ and receive 1% bonus shares

Tier 2 perk - Invest $500+ and receive 2% Bonus shares

Tier 3 perk - Invest $2500+ and receive 5% Bonus shares + free t-shirt and Hat

Tier 4 perk - Invest $5,000+ and receive 10% Bonus shares + free t-shirt, Hat and
Beach Towel, 5% discount on all products for purchased in restaurant 1 year

Tier 5 perk - Invest $10,000+ and receive 15% Bonus shares + free t-shirt, hat, beach
towel and water bottle, 10% Discount for 1 year on all products purchased in
restaurant, Access to Executive Team either by phone or online

Tier 6 perk - Invest $25,000+ and receive 20% Bonus shares + 2 each free hats, t-shirts,
beach towels and water bottles, 15% discount on all products for 2 yrs., onsite visit
with founder, access to Executive team either by phone or online

*All perks occur when the offering is completed.

The 10% StartEngine Owners' Bonus

Dharma Southern Kitchen will offer 10% additional bonus shares for all investments
that are committed by investors that are eligible for the StartEngine Crowdfunding



Inc. OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares
they purchase in this offering. For example, if you buy 100 shares Non-Voting
Common Stock at $0.76 / share, you will receive 110 Non-Voting Common Stock,
meaning you'll own 110 shares for $76. Fractional shares will not be distributed and
share bonuses will be determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investors eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are cancelled or fail.

Investors will only receive a single bonus, which will be the highest bonus rate they
are eligible for.

Insider I Noti

Officers, directors, executives, and existing owners with a controlling stake in the
company (or their immediate family members) may make investments in this offering.
Any such investments will be included in the raised amount reflected on the campaign

page.
The Company and its Business

Company Overview

Harp & Cork, Inc dba Dharma Southern Kitchen is a corporation organized under the
laws of Florida.

The demand for plant-based food is growing, but fast-casual vegan options are
limited. As of 2020, more than 9.7 million Americans currently follow a plant-based
diet — increasing 300% over the last 15 years.

The few options that are available are often expensive, lack broad appeal and are not
family-friendly. The Fast Casual Space needs an all plant-based option.

Dharma Southern Kitchen is a proven concept, ready to be scaled and expanded to
take advantage of the increasing demand for plant-based food. We believe we have
enormous potential to grow locally, regionally, nationally and internationally, through
company-owned restaurants and franchisees, driven by the increasing demand for
plant-based food.

We specialize in the highest quality comfort food using wholesome, sustainable, 'n
delicious ingredients to create desirable plant-based menu options that appeal to
everyone. Our three fast-casual restaurants operate out of popular food halls. Guests
order at the counter and our team members bring their meals to them once ready.

We believe that for far too long we have forced people into dietary categories — Vegan,



Vegetarian, Flexitarian, Meat-Eater, etc.. At Dharma Southern Kitchen our goal is
simple - serve up good food to good people who crave unique flavors. We’re making
good food for everyone!

Company History

After many vears of gettin’ into trouble as a punk kid on a motorcycle, Shaun dove
mouth first into the world of fine dining. He took orders from the most austere of
chefs and meticulously plated little artsy things in Chicago, Orlando, Atlanta, and
most memorably, Bulgaria. A few short phases later (including working in the kitchen
of a Hare Krishna temple), he said his temporary goodbyes to the kitchen and hit the
open road in an 18 wheeler, livin® the trucker life. Trucking can quite possibly be
considered one of the most vast research and development trips throughout the
culinary realms of the American South, especially with home base being North
Georgia.

Once enough funds were saved, Shaun took on the first food venture to officially call
his own: The Vegan Hot Dog Cart. It is iconic in Orlando, y’know... for drunk people.
From there, after lots of dreamin’, Dixie Dharma Southern Kitchen came to life in the
form of a charmingly rickety trailer,

We took that rickety trailer and worked as many farmers markets as we could handle
before the Florida rain drove us crazy. We tried to permanently set up shop in front of
a gas station for a few weeks, which was humbling. Fast forward. With the help of
some sweet-as-pie partners, our first brick and mortar finally happened at Market on
South. Home sweet Dharma Southern Kitchen home. And well, y’all, here we are-
growin’ as one big family, makin® our mamas proud, and slingin’ FIIIIINE VITTLES!

Oh yeah, and it’s all plant-based.

Dixie Dharma restaurant was established 2015 as a single location. Harp & Cork, LLC
was established in January 2019. In June of 2020 Dixie Dharma restaurants changed its
name to Dharma Fine Vittles then in 2021 changed to Dharma Southern Kitchen.

Harp & Cork, Inc. does business as Dharma Southern Kitchen (has dba license) and is
the parent company that owns 100% of the subsidiaries listed below. Each subsidiary
corresponds to a restaurant location.

Dharma Southern Kitchen - Orlando, LLC
Dharma Southern Kitchen - Sanford, Inc.
Dharma Southern Kitchen - Tampa, LLC
Dharma Southern Kitchen - Oviedo, LLC

Harp & Cork IP Holdings LLC is a management company that manages the restaurant
locations.

Competitors and Industry



As one of the original pioneers of plant-based dining in the Orlando market, we have
an established a loyal customer base and continue to provide our guests menu
offerings and quality service they can’t find anywhere else!

According to our research, the majority of plant-based concepts that have tried to
scale were QSR rather than fast-casual. We stand out in the market because of our
commitment to giving communities space to sit down and enjoy our delicious,
affordable food together.

» Qur Chef-driven menu features southern comfort food and beverage offerings you
can’t find anywhere else

» Everything that comes out of our scratch kitchen is made with love, serving up food
like your mama used to make it

» We use sustainable packaging and practices in our restaurants
« Genuine guest service served up with classic southern hospitality

« An established its presence in Central Florida with a large and growing social
following (Market on South 28.7k, Dharma 30.7K Instagram followers) and great
reviews (4.5 stars)

» Charming environment showcasing local business owners
« Ample space to host private events
« Wholesale

» Establish vendor with Orlando Regional Medical Center and several local hotels

« Active in community

Competitive Advantages As one of the original pioneers of plant-based dining in the
Orlando market, we have an established a loyal customer base and continue to provide
our guests menu offerings and quality service they can’t find anywhere else! Our Chef-
driven menu features southern comfort food and beverage offerings you can’t find
anywhere else, and it’s all vegan Everything that comes out of our scratch kitchen is
made with love, serving up food like your mama used to make it We use sustainable
packaging and practices in our restaurants Genuine guest service served up with
classic southern hospitality (avg. 4.5 Star Yelp Rating) An established its presence in
Central Florida with a large and growing following Charming environment showcasing
local business owners Amble space to host private events Wholesale Establish vendor
with Orlando Regional Medical Center and several local hotels Active in community
Local Competitors Winter Park Biscuit Co. - www.winterparkbiscuitco.com - Menu
Offerings: Vegetarian & Vegan - Type of Service: Counter Service - Dayparts: Mon. -
Sun., Lunch & Dinner - Location: Inside a food hall in Audubon Park Garden District
of Orlando Ethos Vegan Kitchen - www.ethosvegankitchen.com - Menu Offerings:
Vegan - Type of Service: Full Service - Dayparts: Tues. - Sun., Breakfast, Lunch &



Dinner - Location: North of downtown Orlando in Winter Park Hungry Pants -
www.eathungrypants.com - Menu Offerings: Meat, Vegetarian & Vegan - Type of
Service: Fast-Fine - Dayparts: Tues. - Sun., Lunch & Dinner - Location: In heart of
SODO, south of downtown Orlando

As of 2020, more than 9.7 million Americans currently follow a plant-based diet —
that’s a whopping increase of 300% over the last 15 years. But even as the demand for
plant-based food grows, diversified plant-based options are few and far between.
What’s out there now, in our opinion ... Tends to be expensive Lacks broad appeal Just
isn’t warm and family-friendly enough With its growing popularity, the plant-based
space needs a unique and high-quality option that works for everyone. A majority of
plant-based restaurants are quick-service restaurants, offering their version of a vegan
burger. At Dharma Southern Kitchen, we provide a diversified menu with unique,
flavorful offerings with a full pastry menu, and a beer and wine program. Plus, who
says vou can’t do the right thing by making food that's better for the planet AND make
money? The proof is in the puddin’. The demand for plant-based food is growing
across the nation, with the $5.6 billion plant-based food market predicted to grow to
$10.7 billion by 2027 at a CAGR of 9.69%. We believe we are in the perfect place to
take advantage of this momentum. Florida’s post-covid economic recovery is
outpacing much of the nation in job and income growth, and Orlando’s growth rate
specifically is the second fastest of the 30 largest U.S. cities. According to our
research, the majority of plant-based concepts that have tried to scale were QSR
rather than fast-casual. We stand out in the market because of our commitment to
giving communities space to sit down and enjoy our delicious, affordable food
together.

Current Stage and Roadmap

Our three fast-casual restaurant locations operate out of popular food halls in
Orlando, Tampa, and Sanford. Guests order at the counter and our team members
bring their meals to them once ready.

Our Dharma Southern Kitchen Food Truck also serves our standard menu offerings at
several community events and farmer’s markets on a monthly basis. It is available to
book for private events.

Meanwhile, we are still running the original The Vegan Hot Dog Cart, serving five
different vegan dog options. Our cart attends community events and farmer’s markets
and is available for private events.

We provide as catering and wholesale to other local businesses including Orlando
Regional Medical Center and several boutique hotels.

Dharma Southern Kitchen is a proven concept, ready to be scaled and expanded to
take advantage of the increasing demand for plant-based food. Our Chef-driven menu
features southern comfort food and beverage offerings vou can’t find anywhere else.

We believe we have enormous potential to grow locally, regionally, nationally and



internationally, through company-owned restaurants and franchises. Our five-year
goal is to be in every major metropolitan city in the lower 48 states with at least one
location.

The Team

Officers and Directors

Name: Kevin Armantrout
Kevin Armantrout's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

¢ Position: COO & Director
Dates of Service: April 01, 2021 - Present
Responsibilities: Day to Day Operations & Financial. Salary - $150,000

Other business experience in the past three years:

 Employer: Nutrition Solutions
Title: COO
Dates of Service: November 01, 2020 - May 01, 2021
Responsibilities: Day to Day Operations & Financial

Other business experience in the past three years:

o Employer: Lucy’s Retired Surfers Bar and Restaurant
Title: CEO/President
Dates of Service: November 01, 2018 - May 01, 2020
Responsibilities: Grow and Scale company locations into Franchising. Fiduciary,
Marketing, Ops reports

Other business experience in the past three years:

¢ Employer: Clustertruck
Title: COO
Dates of Service: May 01, 2016 - November 01, 2018
Responsibilities: Scale, grow company locations.

Other business experience in the past three years:

¢ Employer: SERVUS
Title: COO
Dates of Service: July 01, 2018 - December 25, 2018



Responsibilities: Overall company

Other business experience in the past three years:

e Employer: IKONIK
Title: COO
Dates of Service: April 25, 2020 - May 01, 2021
Responsibilities: Start Up Consulting

Name: Shaun Noonan
Shaun Noonan's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: Founder, CEO & Director
Dates of Service: January 01, 2015 - Present
Responsibilities: Visionary for growth and oversee company direction. 100%
equity

Other business experience in the past three years:

¢ Employer: Eola General Store
Title: Owner
Dates of Service: January 01, 2018 - Present
Responsibilities: Retailer grocery store and 75% owner. Passive investment

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its
financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”, “our”, or “Company”)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the Non-
voting Common Stock should only be undertaken by persons whose financial



resources are sufficient to enable them to indefinitely retain an illiguid investment.
Each investor in the Company should consider all of the information provided to such
potential investor regarding the Company as well as the following risk factors, in
addition to the other information listed in the Company’s Form C. The following risk
factors are not intended, and shall not be deemed to be, a complete description of the
commercial and other risks inherent in the investment in the Company.

Our business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our product,
that people think it’s a better option than a competing product, or that we will able to
provide the service at a level that allows the Company to make a profit and still attract
business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. Unlike listed
companies that are valued publicly through market-driven stock prices, the valuation
of private companies, especially startups, is difficult to assess and you may risk
overpaying for your investment.

The transferability of the Securities you are buying is limited

Any Non-voting Common Stock purchased through this crowdfunding campaign is
subject to SEC limitations of transfer. This means that the stock/note that you
purchase cannot be resold for a period of one year. The exception to this rule is if you
are transferring the stock back to the Company, to an “accredited investor,” as part of
an offering registered with the Commission, to a member of your family, trust created
for the benefit of yvour family, or in connection with your death or divorce.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12
months following your investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one. As a result, if you decide to sell these securities
in the future, you may not be able to find a buyer. The Company may be acquired by
an existing player in the food service industry. However, that may never happen or it
may happen at a price that results in you losing money on this investment.

We may not have enough capital as needed and may be required to raise more capital.
We anticipate needing access to credit in order to support our working capital
requirements as we grow. Although interest rates are low, it is still a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when
we need it, we could be forced to raise additional equity capital, modify our growth
plans, or take some other action. Issuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our
equity below its current price. If so, your investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable



to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. In that case, the only asset remaining to generate a
return on your investment could be our intellectual property. Even if we are not forced
to cease our sales activity, the unavailability of credit could result in the Company
performing below expectations, which could adversely impact the value of your
investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

QOur success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.

Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

Minority Holder; Securities with No Voting Rights

The Non-voting Common Stock that an investor is buying has no voting rights
attached to them. This means that you will have no rights in dictating on how the
Company will be run. You are trusting in management discretion in making good
business decisions that will grow your investments. Furthermore, in the event of a
liquidation of our company, you will only be paid out if there is any cash remaining
after all of the creditors of our company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority



holder, and therefore must trust the management of the Company to make good
business decisions that grow your investment.

This offering involves “rolling closings,” which may mean that earlier investors may
not have the benefit of information that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine
instruct the escrow agent to disburse offering funds to us. At that point, investors
whose subscription agreements have been accepted will become our investors. All
early-stage companies are subject to a number of risks and uncertainties, and it is not
uncommon for material changes to be made to the offering terms, or to companies’
businesses, plans or prospects, sometimes on short notice. When such changes
happen during the course of an offering, we must file an amended to our Form C with
the SEC, and investors whose subscriptions have not vet been accepted will have the
right to withdraw their subscriptions and get their money back. Investors whose
subscriptions have already been accepted, however, will already be our investors and
will have no such right.

Our new product could fail to achieve the sales projections we expected

Our growth projections are based on an assumption that with an increased advertising
and marketing budget our products will be able to gain traction in the marketplace at
a faster rate than our current products have. It is possible that our new products will
fail to gain market acceptance for any number of reasons. If the new products fail to
achieve significant sales and acceptance in the marketplace, this could materially and
adversely impact the value of your investment.

We face significant market competition

We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. There can be no assurance that
competitors will render our technology or products obsolete or that the products
developed by us will be preferred to any existing or newly developed technologies. It
should further be assumed that competition will intensify.

Our trademarks, copyrights and other intellectual property could be unenforceable or
ineffective

Intellectual property is a complex field of law in which few things are certain. It is
possible that competitors will be able to design around our intellectual property, find
prior art to invalidate it, or render the patents unenforceable through some other
mechanism. If competitors are able to bypass our trademark and copyright protection
without obtaining a sublicense, it is likely that the Company’s value will be materially
and adversely impacted. This could also impair the Company’s ability to compete in
the marketplace. Moreover, if our trademarks and copyrights are deemed
unenforceable, the Company will almost certainly lose any potential revenue it might
be able to raise by entering into sublicenses. This would cut off a significant potential
revenue stream for the Company.



The cost of enforcing our trademarks and copyrights could prevent us from enforcing
them

Trademark and copyright litigation has become extremely expensive. Even if we
believe that a competitor is infringing on one or more of our trademarks or copyrights,
we might choose not to file suit because we lack the cash to successfully prosecute a
multi-year litigation with an uncertain outcome; or because we believe that the cost of
enforcing our trademark(s) or copyright(s) outweighs the value of winning the suit in
light of the risks and consequences of losing it; or for some other reason. Choosing not
to enforce our trademark(s) or copyright(s) could have adverse consequences for the
Company, including undermining the credibility of our intellectual property, reducing
our ability to enter into sublicenses, and weakening our attempts to prevent
competitors from entering the market. As a result, if we are unable to enforce our
trademark(s) or copyright(s) because of the cost of enforcement, your investment in
the Company could be significantly and adversely affected.

We rely on third parties to provide services essential to the success of our business
We rely on third parties to provide a variety of essential business functions for us,
including manufacturing, shipping, accounting, legal work, public relations,
advertising, retailing, and distribution. It is possible that some of these third parties
will fail to perform their services or will perform them in an unacceptable manner. It is
possible that we will experience delays, defects, errors, or other problems with their
work that will materially impact our operations and we may have little or no recourse
to recover damages for these losses. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their
performance.

The amount raised in this offering may include investments from company insiders or
immediate family members.

Officers, directors, executives, and existing owners with a controlling stake in the
company (or their immediate family members) may make investments in this offering.
Any such investments will be included in the raised amount reflected on the campaign

page.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Stockholder Name|Number of Securities Owned |Type of Security Owned|Percentage
Shaun Noonan 20,000,000 Voting Common Stock |100.0%

The Company's Securities

The Company has authorized Non-Voting Common Stock, and Voting Common Stock.
As part of the Regulation Crowdfunding raise, the Company will be offering up to
1,407,894 of Non-Voting Common Stock.

Non-Voting Common Stock

The amount of security authorized is 30,000,000 with a total of 0 outstanding.
Voting Rights

There are no voting rights associated with Non-Voting Common Stock.
Material Rights

Dividends

The Board of Directors may authorize the corporation to make distributions to its
shareholders if certain financial thresholds are met.

Voting Common Stock

The amount of security authorized is 70,000,000 with a total of 20,000,000
outstanding.

Voting Rights

The holders of the Voting Common Stock are entitled to one vote for each share of
Voting Common Stock held at all meetings of shareholders (and written actions in lieu
of meetings)

Material Rights

Dividends

The Board of Directors may authorize the corporation to make distributions to its
shareholders if certain financial thresholds are met.

What it means to be a minority holder



As a minority holder of the company, you will have no voting rights in regards to the
corporate actions of the company, including additional issuances of securities,
company repurchases of securities, a sale of the company or its significant assets, or
company transactions with related parties. Further, investors in this offering may
have rights less than those of other investors, and will have limited influence on the
corporate actions of the company.

Dilution

Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that you
own will go down, even though the value of the company may go up. You will own a
smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock. If the company decides to issue more
shares, an investor could experience value dilution, with each share being worth less
than before, and control dilution, with the total percentage an investor owns being
less than before. There may also be earnings dilution, with a reduction in the amount
earned per share (though this typically occurs only if the company offers dividends,
and most early stage companies are unlikely to offer dividends, preferring to invest
any earnings into the company).

Transferability of securities

For a year, the securities can only be resold:
e Inan [PO;
e To the company;
® To an accredited investor; and

¢ To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities

We have made the following issuances of securities within the last three years:

¢ Name: Voting Common Stock
Type of security sold: Equity
Final amount sold: $0.00
Number of Securities Sold: 20,000,000



Use of proceeds: N/A
Date: January 23, 2019
Offering exemption relied upon: Section 4(a)(2)

Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes
appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled "Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations
Circumstances which led to the performance of financial statements:

Year ended December 31, 2020 compared to year ended December 31, 2021

The following discussion is based on our unaudited operating data and is subject to
change once we complete our fiscal year, prepare our consolidated financial
statements and our accountant completes a financial review of those statements.

Revenue

2021 was a very successful year for the Company as we experienced record revenues
and unit sales. Global 2021 revenues are expected to exceed $3,278,000.00, up more
than 32% from 2020. This increase in sales was primarily driven by direct-to-
consumer sales, which were up more than 32% over 2020 and represented 42% of total
2021 sales. We believe that this improved performance was primarily driven by these
factors: the increase in third party delivery, take out and increased outside sales for
events and catering.

Cost of sales

Cost of sales in 2021 are expected to be approximately $870,000 or 27% in fiscal year
2021, up approximately $791,000 or 32% from 2020’s cost of sales of. The increase in
cost of sales was caused by the supply chain challenges facing the global industry in
both perishable and non-perishable goods.

Gross margins

We expect gross profit in 2021 to be approximately $103,198 up from a 2020 gross



profit of <$83,500> an increase of almost $200,000, We expect gross margins as a
percentage of revenue to increase from 18.7% in 2021 to more than 25% in 2022. This
improved performance is primarily driven by a significant purchasing power increase,
operational efficiencies, third part delivery, expanding retail offerings and growing our
current catering program all combined with a robust marketing effort and brand
awareness.

Expenses

We expect 2021 operational expenses to be approximately $187,500, up $7892.00 from
expenses of $179,608 in 2020 due to paper goods increases. We incurred $15,000 in
marketing compared to 2020. Additional expenses will be hiring a CFO to manage
funding and build proformas for growth and franchising.

Historical results and cash flows:

The Company is currently in the initial stage of franchising and finalizing co-packer
items for retail such as cheese sauce. We are of the opinion the historical cash flows
will be indicative of the revenue and cash flows expected for the future because

operationally we have hit our stride and manage each week very systematically. Past
cash was primarily generated through revenue froom restaurant saels. Qur goal is to

hit 35% or better in contraollable profit while growing top line sales and closl;ey
managing internal needs.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

As of 2/2022, the Company has capital resources available in the form of a line of
credit for $150,000 from Chase Bank and $86,000 cash on hand and a LOC from
Climate First Bank for $250,000 for Tampa expansion.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

We believe the funds of this campaign are critical to our company operations.

These funds are required to support planned growth and rennovation to current
opened locations.

Are the funds from this campaign necessary to the viability of the company? (Of the
total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

We believe the funds from this campaign are necessary to the viability of the Company



growth. Of the total funds that our Company has, 90% will be made up of funds raised
from the crowdfunding campaign.

How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

If the Company raises the minimum offering amount, we anticipate the Company will
be able to operate for more than a year. This is based on a current monthly burn rate
of for expenses related to above store salaries 5K per month, 10K for Marketing, 25k
for vendor payments.

How long will you be able to operate the company if you raise your maximum funding
goal?

If the Company raises the maximum offering amount, we anticipate the Company will
be able to operate for over 10 yrs. This is based on a current monthly burn rate of 20K
for expenses related to above store management, cost of goods, rennovations,
franchising and new locations opening.

Are there any additional future sources of capital available to your company?
(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

Currently, the Company has not contemplated additional future sources of capital
including

Indebtedness

e Creditor: Chase
Amount Owed: $148,000.00
Interest Rate: 5.9%
Maturity Date: May 12, 2026

¢ Creditor: Payroll Protection Program Loans (PPP)
Amount Owed: $156,253.00
Interest Rate: 1.0%
The Companies received Payroll Protection Program Loans (PPP) from the Small
Business Administration (SBA) in the amount of $156,253. The terms of the
loans are payable within 60 months at 1.0% interest. Under certain criteria the
loans can be forgiven. The Companies have applied for loan forgiveness and all
loans have been forgiven.



Related Party Transactions

The Company has not conducted any related party transactions

Valuation

Pre-Money Valuation: $15,200,000.00
Valuation Details:

The pre-money valuation has been calculated on a fully diluted basis. In making this
calculation, we have assumed: (i) all preferred stock, if any, is converted to common
stock; (ii) all outstanding options, warrants, and other securities, if any, with a right to
dacguire shares are exercised; and (iii) any shares reserved for issuance under a stock
plan, if any, are issued.

The Company’s valuation was determined internallv without a formal third-party
independent evaluation. In formulating our valuation, we considered the following:

We are focusing on our unit economics to grow through franchising while pausing the
retail and co packing initiatives. We’re creating an even better value for our investors
and have three locations opening this year. Welcome to the family.

Market Size

Florida is poised 10+locations either in Brick and Mortar, Food Hall, sports
arenas,college campus or airports. Combined with national growth from both
company and franchise locations we feel DSK can be international as well. DSK owns
and operates a successful food trailer as well as The Original Vegan Hot Dog Cart. We
have three new locations planned to open in 2022,

The demand for plant-based food is growing across the nation, with the $5.6 billion
plant-based food market predicted to grow to $10.7 billion by 2027 at a CAGR of
9.69%.

https://www.prnewswire.com,/news-releases/united-states-10-7-billion-plant-based-
food-market-to-2027--301264408.html

Traction

Plant based is “hot” as reported by Technomic and other industry leading publishings.
Flexatarian lifestyle is our niche where DSK attracts not only the vegan but anyone
else searching for chef driven high quality southern comfort food with a purpose. We
would like to grow South Florida with 5-10 locations and expand the footprints
throughout the Florida market while building a franchise model that takes if national
and international in the next 2-4 yrs.

Stages of development




The company is six years old with three locations in operation at a current run rate of
3.5MM in sales and boasting a double digit sales increase compared to PY (2020).

2021: Prime Costs are between 50-55% for company locations (Standalone and Food
Hall) with operational costs landing between 7-8% which flows through a very healthy
EBITDA between 16-20%.

Use of Proceeds

If we raise the Target Offering Amount of $9,999.32 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
5.5%

e Marketing
96.5%
Menu Engineering by a professional would be the best use for the minimum
funding to keep the menu fresh and guide customers best on their selections and
to keep costs and labor in check.

If we raise the over allotment amount of $1,069,999.44, we plan to use these proceeds
as follows:

e StartEngine Platform Fees
5.5%

® Franchising
10.0%
Immediately have the franchise document process started, then register in each
state followed by establishing SEC and legal compliance. Lastly promote
franchise sales through industry channels, conferences and network.

o Company Employment
15.0%
Hiring a talented CFO to oversee all financial and accounting functions.

¢ Marketing
10.0%
Continue currently branding strategy and shorting up current talent and needs.
Ensuring social platforms and customer service needs are being promotes

properly.

o Working Capital
61.5%
We are targeting South Florida and Tampa markets for company growth to
expand our current footprint without being too far away from home base. In
addition, partnering with a designer to build on current customer facing decor
and enhance the experience and workflow space for maximum efficiency.



The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.

Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors,

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than April 30 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at
www.dharmasouthernkitchen.com (www.dharmasouthernkitchen.com/annualreport).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and
has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including anvy payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) 1t liquidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at:
www.startengine.com/dharmasouthernkitchen

Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a



part.
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HZ CPAs & Advisors, P.C.
To the Board of Directors

Harp & Cork LLC and its Subsidiaries
Orlando, Florida

INDEPENDENT ACCOUNTANT'S REVIEW REPORT

We have reviewed the accompanying financial statements of Harp & Cork LLC and its
Subsidiaries which comprise the consolidated balance sheet as of December 31, 2020, and
2019, and the related consolidated statement of income, consolidated schedule of general and
administrative expenses, and consolidated statement of cash flows for the years then ended.
and the related notes to the financial statements. A review includes primarily applying analytical
procedures to management’s financial data and making ingquiries of company management. A
review 1s substantially less in scope than an audit, the objective of which 1s the expression of an
opinion regarding the financial statements as a whole. Accordingly, we do not express such an
opinion.

Management’s Responsibility for the Financial Statements

Management 1s responsible for the preparation and fair presentation of these financial
statements in accordance with accounting principles generally accepted in the United States
of America; this includes the design, implementation, and maintenance of internal control
relevant to the preparation and fair presentation of financial statements that are free from
material misstatement, whether due to fraud or error.

Accountant’s Responsibility

Owur responsibility is to conduct the review engagement in accordance with Statements on
Standards for Accounting and Review Services promulgated by the Accounting and Review
Services Committee of the AICPA. Those standards require us to perform procedures to
obtain limited assurance as a basis for reporting whether we are aware of any material
modifications that should be made to the financial statements for them to be in accordance
with accounting principles generally accepted in the United States of America. We believe
that the results of our procedures provide a reasonable basis for our conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to
the accompanying financial statements in order for them to be in accordance with accounting
principles generally accepted in the United States of America.

H2 CPAs & Adiisors, P.C.
Cypress, California
November 4, 2021



HARP & CORK LLC AND ITS SUBSIDIARIES

CONSOLIDATED BALANCE SHEET

As of December 31, 2020 and December 31,2019

ASSETS

Current assets
Cash and cash equivalents
Accounts receivable
Inventories
Due from affiliates
Other current assets
Total current assets

Noncurrent assets
Property and equipment. net
Intangibles
Pre-operating capital costs
Deposit
Investment

Total noncurrent assets

TOTAL ASSETS

LIABILITIES AND MEMBER'S EQUITY

Current liabilities
Accounts payable
Accrued expenses
Sales tax payable
Line of credit
PPP loan
Other current liabilities

Total current liabilities

Long-term liabilities
MNote payable
Total long-term liabilities

Total liabilities

Member's equity

TOTAL LIABILITIES AND MEMBER'S EQUITY

2020 2019
111,116 $ 58,467
21,938 33,430
6,250 6,500
23,495 -
14,558 8,594
177,357 106,991
21,195 16,728
5,295 4,267
- 24,799
8,432 6,832
(25,167) (9,531)
9,755 43,095
187,112 § 150,086
12,111 $ -
65,423 29,106
23,059 17,786
44,700 -
156,253 -
22,741 20,652
324,287 67,544
67,500 =
67,500 -
391,787 67,544
(204,673) 82,542
187,112 § 150,086

The accompanying notes are an integral part of these financial statements.
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HARP & CORK LLC AND ITS SUBSIDIARIES

CONSOLIDATED STATEMENT OF INCOME

For the years ended December 31, 2020 and December 31, 2019

Net sales
Cost of goods sold
Gross profit
General and admimistrative expenses
Operating income
Other income (expense)
(rants
Interest expense
Loss on investment
Other income
Net income before income tax provision
Income tax provision
Net income
Member's equity, beginning
Equity contributed

Equity distributed

Member's equity, end of the year

S

2020 2019
2,570,005 S 2,278,941
798,135 828,488
1,771,870 1,450,453
1,914,308 1,324,891
(142.438) 125,562
30,000 -
(1,472) (364)
(18.135) (22.512)
(8,023) 512
(140,070) 103,198
(140,070) 103,198
82,542 .
i 128,537
(147,147) (149.193)
(204,675) $ 82,542

The accompanying notes are an integral part of these financial statements.
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HARP & CORK LLC AND ITS SUBSIDIARIES
CONSOLIDATED SCHEDULE OF GENERAL AND ADMINISTRATIVE EXPENSES

For the years ended December 31, 2020 and December 31, 2019

EXPENSES
Advertising and promotion
Automobile
Bank fees
Charitable contributions
Cleaning supplies and services
Comp meals, net with sales discounts
Contract labor
Corporate meetings and events
Delivery fees
Depreciation and amortization
Employment leasing
Equipment rental
Insurance
Kitchen supphes
Linen
Meals
Merchant fees
Moving
Office supphies and expense
Packaging
Professional fees
Rent
Repairs and maintenance
Research and development
Taxes and licenses
Technology
Transportation
Travel
Uniforms
Utilities
Total expenses

2020

2019

17,039
24,114
4239
1,304
4,488
941
2.749
96,022
124,014
1,020,659
11,492
19,962
30,456
10,391
5,149
73,231
24,022
51,650
42,198
205,130
40,248
34,346
8.491
22,461
1,701
946
36,865

17,196
26,095
3,538
2,575
4,112
15,789
11,965
4,818
33,126
31,330
722,527
8,121
15,686
20,160
10,972
13,474
57,192
1,242
16,517
9,496
35,261
139,104
28,020
27,262
9,525
5,325
2,317
10,697
2,394
39,054

1,914,308 §

1,324,891

The accompanying notes are an integral part of these financial statements.
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HARP & CORK AND ITS SUBSIDIARIES
CONSOLIDATED STATEMENT OF CASH FLOWS
For the years ended December 31, 2020 and December 31, 2019

Cash flows from operating activities:
MNet income (loss)
Depreciation and amortization
Changes in accounts receivables
Changes in inventories
Changes in prepaids and other current assets
Changes in due from affiliates
Changes in other long-term assets
Changes in accounts pavable & accrued liabilities

Net cash provided by operating activities
Cash flows from investing activities:
Capital expenditures
Increase in intangibles
Net cash used by investing activities
Cash flows from financing activities:

Changes in credit line
Proceeds from PPP loan

Proceeds from EIDL loan

Distributions, net
Net cash provided (used) by financing activities
Met increase in cash

Cash - beginning of the year

Cash - end of the year

The accompanying notes are an integral part of these financial statements,

7

2020 2019
(140,070) $ 103,199
124,015 31,330
11,493 (33,430)
250 (6,500)
(7.563) (15,426)
(23.495) .
15,635 9,532
55,787 67,543
36,052 156,248
(103,062) (72,457)
(1,648) (4,667)
(104,710) (77,124)
44,700 i
156,253 i
67,500 i
(147,146) (20,636)
121,307 (20,656)
52,649 58,467
58,467 -
111,116 $ 58,467



HARP & CORK LLC AND ITS SUBSIDIARIES
NOTES TO FINANCIAL STATEMENTS

NOTE 1 - NATURE OF BUSINESS

Harp & Cork LLC was formed in the State of Florida on January 16, 2019, and its subsidiaries are
Dharma Fine Vittles — Orlando, Dharma Fine Vittles — Oviedo, Dharma Fine Vittles — Sanford and
Dharma Fine Vittles — Tampa. The corporate headquarters are located in Orlando, Florida. Mr,
Shaun Noonan owns and controls Harp & Cork LLC,

Harp & Cork LLC owns and operates modern fast casual concepts that have positive impacts on
the world. The quality of the planet is improved through plant-based recipes and eco packaging,
staft’s quality of life is improved through living wages and employee programs and the quality of
our communities are improved through a 501(c)(3) Florida Dharma Foundation.

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

CASH AND CASH EQUIVALENTS

The Companies consider all highly liquid investments with a maturity of three months or less when
purchased to be cash equivalents.

The Companies maintain their bank accounts at commercial banks. Cash in these accounts at times
might exceed the Federal Deposit Insurance Corporation (“FDIC™) insurance limits. The
Companies have not experienced any losses in such accounts and believe they are not exposed to
any significant credit risk on cash.

ACCOUNTS RECEIVABLE

Accounts receivable are stated at the amount estimated to be collected. The Companies provide an
allowance for doubtful accounts based on a review of outstanding receivables, historical collection
information and existing economic conditions. The Companies did not provide for doubtful
accounts and allowances for the years ended December 31, 2020 and December 31, 2019. The
ultimate amount of accounts receivable that become uncollectable could differ from the estimated
amount.

INVENTORIES

The Companies’ inventories are stated at lower of cost or net realizable value with inventories
stated at actual cost, determined on a first-in-first-out (“FIFO™) cost basis. No reserves for
imventories were established during the years ended December 31, 2020 and December 31, 2019,



HARP & CORK LLC AND ITS SUBSIDIARIES
NOTES TO FINANCIAL STATEMENTS

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (CONTINUED)

PROPERTY AND EQUIPMENT

Property and equipment are capitalized at cost on the date of acquisition. Depreciation is provided
on the tax basis over the estimated useful lives of the assets ranging from five to seven years.
Leasehold improvements are depreciated over the tax basis or the useful hife of the assets ranging
from fifteen to thirty nine years. Major additions are capitalized, and repairs and maintenance that
do not improve or extend the life of the assets are expensed. When assets are sold or retired their
cost and the related accumulated depreciation are removed from the accounts with the resulting
gain or loss reflected in the Statement of Operations.

INTANGIBLE ASSETS SUBJECT TO AMORTIZATION

Intangible assets with defined lives are amortized on a straight-line basis over the estimated useful
lives which range from five to fifteen yvears. The Companies evaluate long-lived assets held and
used by the Companies for impairment whenever events or changes in circumstances indicate that
the carrying amount of the asset may not be recoverable. An impairment loss is recognized if the
sum of the expected undiscounted future cash flows from the use and disposition of the asset is
less than its carrying amount. The amount of impairment loss is measured as the difference
between the carrying amount of the asset and the estimated fair value of the asset. The Companies
did not record an impairment loss during the years ended December 31, 2020 and December 31,
2019,

FAIR VALUE MEASUREMENTS

Fair value is the price that would be received to sell an asset or paid to transfer a liability in an
orderly transaction between market participants at the measurement date. To determine fair value,
the Companies primarily utilize reported market transactions or discounted cash flow analyses.
The Companies establish a fair value hierarchy that maximizes the use of observable mputs and
minimizes the use of unobservable inputs.

Observable inputs are inputs that reflect the assumptions market participants would use in pricing
the asset or liability developed based on market data obtained from sources independent of the
reporting entity. Unobserved inputs are inputs that reflect the reporting entity’s own assumptions
about the assumptions market participants would use n pricing the asset or habihity developed
based on the best information available in the circumstances.



HARP & CORK LLC AND ITS SUBSIDIARIES
NOTES TO FINANCIAL STATEMENTS

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (CONTINUED)

The fair value hierarchy prioritizes the inputs to valuation techniques into three broad levels
whereby the highest priority is given to Level 1 inputs and the lowest to Level 3 inputs. The three
broad categories are:

Level 1 Quoted prices in active markets for identical assets or habilities.

Level 2 Inputs other that quoted prices that are observable for the asset or liability, either directly
or indirectly, for substantially the full term of the financial instrument.

Level 3 Unobserved inputs for the asset or liability.

Where available, the Companies utilize quoted market prices or observable inputs rather than
unobservable inputs to determine fair value.

Financial instruments include cash and cash equivalents, accounts receivable, accounts payable
and accrued expenses. The carrying amounts reflected in the consohdated balance sheets
approximate fair value due to their market rates of interest and/or short-term maturities.

ADVERTISING AND PROMOTION COSTS
The Companies charge advertising and promotion costs to expense as incurred, classified in

general and administrative expense. Advertising and promotion costs for the years ended
December 31, 2020 and December 31, 2019 were 517,039 and 517,196, respectively,

ESTIMATES

The preparation of financial statements in conformity with accounting principles generally
accepted in the United States of America requires management to make estimates and assumptions
that affect certain reported amounts and disclosures. Accordingly, actual results could differ from
those estimates.

REVENUE RECOGNITION

The Companies recognize revenues from selling goods when persuasive evidence of an
arrangement exists, delivery of obligations to its customers has occurred, the related fees are fixed
or determinable, and collectability is reasonable assured.

INCOME TAXES

Harp & Cork LLC has elected to be taxed as an S Corporations. The Company’s management
believes that it has support for any tax position taken, and as such, does not have any uncertain tax
positions that are matenal to the financial statements.
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HARP & CORK LLC AND ITS SUBSIDIARIES
NOTES TO FINANCIAL STATEMENTS

NOTE 3 - PROPERTY AND EQUIPMENT

Property and equipment on December 31, 2020, are comprised of the following:

Accumulated Net book
Description Cost depreciation value
Auto / Transport Equipment S 8073 % (8,073) % -
Furniture and Fixtures 35,974 (35,974) -
Improvements 52,703 (31,508) 21,195
Machinery and Equipment 199,139 (199,139) -
Net property and equipment S 295,889 & 52?4,694} b 21,1935

Depreciation expense for the year ended December 31, 2020 was $123,395.

Property and equipment on December 31, 2019, are comprised of the following:

Accumulated Net book
Description Cost depreciation value
Auto / Transport Equipment 5 8,073 % (8.073) % -
Furniture and Fixtures 28,734 (28.,734) -
Improvements 23214 (6,938) 16,276
Machinery and Equipment 108,008 (107,556) 452
Net property and equipment S 168,029 § (151,301) § 16,728

Depreciation expense for the yvear ended December 31, 2019 was 530,930,
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HARP & CORK LLC AND ITS SUBSIDIARIES
NOTES TO FINANCIAL STATEMENTS

NOTE 4 - INTANGIBLE ASSETS

[ntangible assets consist of the following on December 31, 2020 and December 31, 2019:

2020
Gross Accumulated
Amount Amortization Net
Intangible assets subject to amortization $6,000 $2,133 $3,867
Start-up costs 51,648 $ 220 $1.428
37,648 $2,.353 85,295
2019
Gross Accumulated
Amount Amortization Net
Intangible assets subject to amortization
Start-up costs $6.000 $1.733 54,267
36,000 $1.733 34,267

NOTE 5 - COMMITMENTS AND CONTINGENCIES

From time to time, the Companies are involved in various loss contingencies, including legal
contingencies that arise in the ordinary course of business. The Companies accrue for a loss
contingency when it 1s probable that a liability has been incurred and the amount of such liability
can be reasonably estimated.

OPERATING LEASES

The Companies lease facilities, which generally have renewal clauses exercisable at the
Companies’ option. In some instances, these leases include provisions for contingent rentals based
upon a percentage of defined revenues. Many of the locations have rent escalation clauses and
require the payment of property taxes, insurance, and maintenance costs. Minimal rental
obligations are accounted for on a straight-line basis over the term of the initial lease plus lease
options for certain locations,
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HARP & CORK LLC AND ITS SUBSIDIARIES
NOTES TO FINANCIAL STATEMENTS

NOTE 5 - COMMITMENTS AND CONTINGENCIES (CONTINUED)

The components of rent expense were as follows in each fiscal year:

2020 2019
Minimum rentals 5205,130 5139104
Automotive rentals 9.183 10,523
Total rental expense $214.313 $149.627

Minimum rentals are included in general and administrative expense and automotive rentals are
included within automobile expense in general and administrative expense.

The following table presents as of December 31, 2020, future minimum lease payments under
operating leases:

Fiscal Year Operating [ eases
2021 3237,107
2022 244,342
Thereafter 225012
$735.461

NOTE 6 - SBA PPP LOAN

The Companies received Payroll Protection Program Loans (PPP) from the Small Business
Administration (SBA) in the amount of $156,253. The terms of the loans are payable within 60
months at 1.0% interest. Und