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Name of issuer
Piggy Back Network

Legal status of issuer

Form
Limited Liability Company

Jurisdiction of Incorporation/Organization
Illinois

Date of organization
October 6, 2020

Physical address of issuer
10357 S. Leavitt St, Chicago, IL 60643

Website of issuer
www.piggybacknetwork.com

Name of intermediary through which the Offering will be conducted
SEED AT THE TABLE

CIK number of intermediary
0001808131

SEC file number of intermediary



007-00230

CRD number, if applicable, of intermediary
005548762

Amount of compensation to be paid to the intermediary, whether as a dollar amount or a
percentage of the Offering amount, or a good faith estimate if the exact amount is not
available at the time of the filing, for conducting the Offering, including the amount of
referral and any other fees associated with the Offering

5.0% of the amount raised

Any other direct or indirect interest in the issuer held by the intermediary, or any arrangement
Jor the intermediary to acquire such an interest
2% of Raise Amount in SAFE Equity

Name of qualified third party “Escrow Agent” which the Offering will utilize
SEED at the Table

Type of security offered
Units of SAFE (Simple Agreement for Future Equity)

Target number of Securities 1o be offered
40

Price (or method for determining price)
$250.00

Targeft offering amount
$100,000.00

Oversubscriptions accepted:
Yes

x No

Oversubscriptions will be allocated:
O Pro-rata basis
O First-come, first-served basis

Maximum offering amount (if different from target offering amount)
$250,000.00

Deadline to reach the target offering amount
February 14, 2022

NOTE: If the sum of the investment commitments does not equal or exceed the target
offering amount at the Offering deadline, no Securities will be sold in the Offering,
investment commitments will be cancelled and committed funds will be returned.
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Current number of employees
2

Most recent fiscal year-end

Prior fiscal year-end

Total Assets $0.00 $0.00

Cash & Cash Equivalents $2.500.00 $0.00
Accounts Receivable $0.00 $0.00
Short-term Debt $0.00 $0.00
Long-term Debt $0.00 $0.00
Revenues/Sales $200.00 $0.00
Cost of Goods Sold $20.00 $0.00
Taxes Paid $0.00 $0.00

Net Income $180.00 $0.00

The jurisdictions in which the issuer intends to offer the Securities:

Alabama, Alaska, Arizona, Arkansas, California, Colorado, Connecticut, Delaware, District Of
Columbia, Florida, Georgia, Guam, Hawaii, Idaho, Illinois, Indiana, Iowa, Kansas, Kentucky,
Louisiana, Maine, Maryland, Massachusetts, Michigan, Minnesota, Mississippi, Missouri,
Montana, Nebraska, Nevada, New Hampshire, New Jersey, New Mexico, New York, North
Carolina, North Dakota, Ohio, Oklahoma, Oregon, Pennsylvania, Puerto Rico, Rhode Island,
South Carolina, South Dakota, Tennessee, Texas, Utah, Vermont, Virgin Islands, U.S., Virginia,
Washington, West Virginia, Wisconsin, Wyoming, American Samoa, and Northermn Mariana

Islands




October 4, 2021

FORM CA

Up to $250,000.00

Piggy Back Network

Units of SAFE (Simple Agreement for Future Equity)

This Form C (including the cover page and all exhibits attached hereto, the "Form C") is
being furnished by Piggy Back Network, a Illinois Limited Liability Company (the "Company,"
as well as references to "we," "us," or "our"), to prospective investors for the sole purpose of
providing certain information about a potential investment in Units of SAFE (Simple Agreement
for Future Equity) of the Company (the "Securities").

Investors in Securities are sometimes referred to herein as "Purchasers.” The Company intends to
raise at least $100,000.00 and up to $250,000.00 from Investors in the offering of Securities
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described in this Form C (this "Offering"). The minimum amount of Securities that can be
purchased is $250.00 per Investor (which may be waived by the Company or the Co-Issuer, as
applicable, each in their sole and absolute discretion). The offer made hereby is subject to
modification, prior to sale and withdrawal at any time.

The rights and obligations of the holders of Securities of the Company are set forth below
in the section entitled " The Offering and the Securities--The Securities". In order to purchase
Securities, a prospective investor must complete the subscription process through the
Intermediary’s platform, which may be accepted or rejected by the Company, in its sole and
absolute discretion. The Company has the right to cancel or rescind its offer to sell the Securities
at any time and for any reason.

The Offering is being made through SEED AT THE TABLE (the "Intermediary™). The
Intermediary will be entitled to receive 2% of Raise Amount in SAFE Equity related to the
purchase and sale of the Securities.

Price to Investors Servme_ F?es and Net Proceeds
Commissions (1)
Minimum
Individual Purchase $250.00 $0 $250.00
Amount
Aggregate
Minimum Offering $100,000.00 $5000.00 $95,000.00
Amount
Aggregate
Maximum Offering $250,000.00 $12,500.00 $237,500.00
Amount
(1) This excludes fees to the Company’s advisors, such as attorneys and accountants.
(2) SEED AT THE TABLE will receive 2% of Raise Amount in SAFE Equity in connection with the Offering.

A crowdfunding investment involves risk. You should not invest any funds in this Offering
unless you can afford to lose your entire investment. In making an investment decision,
investors must rely on their own examination of the issuer and the terms of the Offering,
including the merits and risks involved. These Securities have not been recommended or
approved by any federal or state securities commission or regulatory authority.
Furthermore, these authorities have not passed upon the accuracy or adequacy of this
document. The U.S. Securities and Exchange Commission does not pass upon the merits of
any Securities offered or the terms of the Offering, nor does it pass upon the accuracy or
completeness of any Offering document or other materials. These Securities are offered
under an exemption from registration; however, neither the U.S. Securities and Exchange
Commission nor any state securities authority has made an independent determination that
these Securities are exempt from registration. The Company filing this Form C for an
offering in reliance on Section 4(a)(6) of the Securities Act and pursuant to Regulation CF
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(§ 227.100 et seq.) must file a report with the Commission annually and post the report on
its website at www.piggybacknetwork.com no later than 120 days after the end of the
Company’s fiscal year and the Co-Issuer’s fiscal year. Either of the Company and the
Co-Issuer may terminate its reporting obligations in the future in accordance with Rule
202(b) of Regulation CF (§ 227.202(b)) by 1) being required to file reports under Section
13(a) or Section 15(d) of the Exchange Act of 1934, as amended, 2) filing at least one annual
report pursuant to Regulation CF and having fewer than 300 holders of record, 3) filing
annual reports for three years pursuant to Regulation CF and having assets equal to or less
than $10,000,000, 4) the repurchase of all the Securities sold in this Offering by the
Company or another party, or 5) the liquidation or dissolution of the Company.

The date of this Form C is October 4, 2021.

The Company has certified that all of the following statements are TRUE for the Company in
connection with this Offering:

(1) Is organized under, and subject to, the laws of a State or territory of the United States or the
District of Columbia;

(2) Is not subject to the requirement to file reports pursuant to section 13 or section 15(d) of the
Securities Exchange Act of 1934 (15 U.S.C. 78m or 780(d)):

(3) Is not an investment company, as defined in section 3 of the Investment Company Act of
1940 (15 U.S.C. 80a-3), or excluded from the definition of investment company by section 3(b)
or section 3(c) of that Act (15 U.S.C. 80a-3(b) or 80a-3(c));

(4) Is not ineligible to offer or sell securities in reliance on section 4(a)(6) of the Securities Act
(15 U.S.C. 77d(a)(6)) as a result of a disqualification as specified in § 227.503(a);

(5) Has filed with the Commission and provided to investors, to the extent required, any ongoing
annual reports required by law during the two years immediately preceding the filing of this
Form C; and

(6) Has a specific business plan, which is not to engage in a merger or acquisition with an
unidentified company or companies.

THERE ARE SIGNIFICANT RISKS AND UNCERTAINTIES ASSOCIATED WITH AN
INVESTMENT IN THE COMPANY AND THE SECURITIES. THE SECURITIES OFFERED
HEREBY ARE NOT PUBLICLY-TRADED AND ARE SUBJECT TO TRANSFER
RESTRICTIONS. THERE IS NO PUBLIC MARKET FOR THE SECURITIES AND ONE
MAY NEVER DEVELOP. AN INVESTMENT IN THE COMPANY IS HIGHLY
SPECULATIVE. THE SECURITIES SHOULD NOT BE PURCHASED BY ANYONE WHO
CANNOT BEAR THE FINANCIAL RISK OF THIS INVESTMENT FOR AN INDEFINITE
PERIOD OF TIME AND WHO CANNOT AFFORD THE LOSS OF THEIR ENTIRE
INVESTMENT. SEE THE SECTION OF THIS FORM C ENTITLED "RISK FACTORS."

THESE SECURITIES INVOLVE A HIGH DEGREE OF RISK THAT MAY NOT BE
APPROPRIATE FOR ALL INVESTORS.

THIS FORM C DOES NOT CONSTITUTE AN OFFER IN ANY JURISDICTION IN
WHICH AN OFFER IS NOT PERMITTED.

PRIOR TO CONSUMMATION OF THE PURCHASE AND SALE OF ANY
SECURITY THE COMPANY WILL AFFORD PROSPECTIVE INVESTORS AN
OPPORTUNITY TO ASK QUESTIONS OF AND RECEIVE ANSWERS FROM THE
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COMPANY, AND ITS MANAGEMENT CONCERNING THE TERMS AND CONDITIONS
OF THIS OFFERING AND THE COMPANY. NO SOURCE OTHER THAN THE
INTERMEDIARY HAS BEEN AUTHORIZED TO GIVE ANY INFORMATION OR MAKE
ANY REPRESENTATIONS OTHER THAN THOSE CONTAINED IN THIS FORM C, AND
IF GIVEN OR MADE BY ANY OTHER SUCH PERSON OR ENTITY, SUCH
INFORMATION MUST NOT BE RELIED ON AS HAVING BEEN AUTHORIZED BY THE
COMPANY.

PROSPECTIVE INVESTORS ARE NOT TO CONSTRUE THE CONTENTS OF THIS
FORM C AS LEGAL, ACCOUNTING OR TAX ADVICE OR AS INFORMATION
NECESSARILY APPLICABLE TO EACH PROSPECTIVE INVESTOR’S PARTICULAR
FINANCIAL SITUATION. EACH INVESTOR SHOULD CONSULT HIS OR HER OWN
FINANCIAL ADVISER, COUNSEL AND ACCOUNTANT AS TO LEGAL, TAX AND
RELATED MATTERS CONCERNING HIS OR HER INVESTMENT.

THE SECURITIES OFFERED HEREBY WILL HAVE TRANSFER RESTRICTIONS.
NO SECURITIES MAY BE PLEDGED, TRANSFERRED, RESOLD OR OTHERWISE
DISPOSED OF BY ANY INVESTOR EXCEPT PURSUANT TO RULE 501 OF
REGULATION CF. INVESTORS SHOULD BE AWARE THAT THEY WILL BE REQUIRED
TO BEAR THE FINANCIAL RISKS OF THIS INVESTMENT FOR AN INDEFINITE
PERIOD OF TIME.

NASAA UNIFORM LEGEND

IN MAKING AN INVESTMENT DECISION INVESTORS MUST RELY ON THEIR
OWN EXAMINATION OF THE PERSON OR ENTITY ISSUING THE SECURITIES
AND THE TERMS OF THE OFFERING, INCLUDING THE MERITS AND RISKS
INVOLVED.

THESE SECURITIES HAVE NOT BEEN RECOMMENDED BY ANY FEDERAL OR
STATE SECURITIES COMMISSION OR REGULATORY AUTHORITY. FURTHERMORE,
THE FOREGOING AUTHORITIES HAVE NOT CONFIRMED THE ACCURACY OR
DETERMINED THE ADEQUACY OF THIS DOCUMENT. ANY REPRESENTATION TO
THE CONTRARY IS A CRIMINAL OFFENSE.

SPECIAL NOTICE TO FOREIGN INVESTORS

IF THE INVESTOR LIVES OUTSIDE THE UNITED STATES, IT IS THE
INVESTOR’S RESPONSIBILITY TO FULLY OBSERVE THE LAWS OF ANY RELEVANT
TERRITORY OR JURISDICTION OUTSIDE THE UNITED STATES IN CONNECTION
WITH ANY PURCHASE OF THE SECURITIES, INCLUDING OBTAINING REQUIRED
GOVERNMENTAL OR OTHER CONSENTS OR OBSERVING ANY OTHER REQUIRED
LEGAL OR OTHER FORMALITIES. THE COMPANY RESERVES THE RIGHT TO DENY
THE PURCHASE OF THE SECURITIES BY ANY FOREIGN INVESTOR.

SPECIAL NOTICE TO CANADIAN INVESTORS



IF THE INVESTOR LIVES WITHIN CANADA, IT IS THE INVESTOR’S
RESPONSIBILITY TO FULLY OBSERVE THE LAWS OF A CANADA, SPECIFICALLY
WITH REGARD TO THE TRANSFER AND RESALE OF ANY SECURITIES ACQUIRED IN
THIS OFFERING.

NOTICE REGARDING ESCROW AGENT

SEED AT THE TABLE, THE ESCROW AGENT SERVICING THE OFFERING, HAS
NOT INVESTIGATED THE DESIRABILITY OR ADVISABILITY OF AN INVESTMENT IN
THIS OFFERING OR THE SECURITIES OFFERED HEREIN. THE ESCROW AGENT
MAKES NO REPRESENTATIONS, WARRANTIES, ENDORSEMENTS, OR JUDGEMENT
ON THE MERITS OF THE OFFERING OR THE SECURITIES OFFERED HEREIN. THE
ESCROW AGENT’S CONNECTION TO THE OFFERING IS SOLELY FOR THE LIMITED
PURPOSES OF ACTING AS A SERVICE PROVIDER.

Forward Looking Statement Disclosure

This Form C and any documents incorporated by reference herein or therein contain
forward-looking statements and are subject to risks and uncertainties. All statements other than
statements of historical fact or relating to present facts or current conditions included in this
Form C are forward-looking statements. Forward-looking statements give the Company 5 currvent
reasonable expectations and projections relating to its financial condition, results of operations,
plans, objectives, fitture performance and business. You can identify forvard-looking statements
by the fact that they do not relate strictly to historical or current facts. These statements may
include words such as "anticipate," "estimate," "expect,” "project,” "plan,"” "intend," "believe,"
"may,” "should,” "can have,” "likely" and other words and terms of similar meaning in
connection with any discussion of the timing or nature of future operating or financial
performance or other events.

The forvard-looking statements contained in this Form C and any documents
incorporated by reference herein or therein are based on reasonable assumptions the Company
has made in light of its industry experience, perceptions of historical trends, current conditions,
expected fiiture developments and other factors it believes are appropriate under the
circumstances. As you read and consider this Form C, you should understand that these
statements are not guarantees of performance or results. They involve risks, uncertainties (many
of which are beyond the Company’s control) and assumptions. Although the Company believes
that these forward-looking statements arve based on reasonable assumptions, you should be
aware that many factors could affect its actual operating and financial performance and cause
its performance to differ materially from the performance anticipated in the forward-looking
statements. Should one or more of these risks or uncertainties materialize, or should any of these
assumptions prove incorrect or change, the Company's actual operating and financial
performance may vary in material respects from the performance projected in these
Jorvard-looking statements.

Any forward-looking statement made by the Company in this Form C or any documents
incorporated by reference herein or therein speaks only as of the date of this Form C. Factors or

8



events that could cause our actual operating and financial performance to differ may emerge
from time to time, and it is not possible for the Company to predict all of them. The Company
undertakes no obligation to update any forvard-looking statement, whether as a result of new

information, future developments or otherwise, except as may be required by law:
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ONGOING REPORTING

The Company will file a report electronically with the Securities & Exchange Commission
annually and post the report on its website, no later than 120 days after the end of the Company’s
fiscal year.

Once posted, the annual report may be found on the Company’s website at:
www.piggybacknetwork.com

The Company must continue to comply with the ongoing reporting requirements until:

(1) the Company is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) the Company has filed at least three annual reports pursuant to Regulation CF and has total
assets that do not exceed $10,000,000;

(3) the Company has filed at least one annual report pursuant to Regulation CF and has fewer
than 300 holders of record;

(4) the Company or another party repurchases all of the Securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any complete
redemption of redeemable securities; or

(5) the Company liquidates or dissolves its business in accordance with state law.

About this Form C

You should rely only on the information contained in this Form C. We have not authorized
anyone to provide you with information different from that contained in this Form C. We are
offering to sell, and seeking offers to buy the Securities only in jurisdictions where offers and
sales are permitted. You should assume that the information contained in this Form C is accurate
only as of the date of this Form C, regardless of the time of delivery of this Form C or of any sale
of Securities. Our business, financial condition, results of operations, and prospects may have
changed since that date.

Statements contained herein as to the content of any agreements or other document are
summaries and, therefore, are necessarily selective and incomplete and are qualified in their
entirety by the actual agreements or other documents. The Company will provide the opportunity
to ask questions of and receive answers from the Company’s management concerning the terms
and conditions of the Offering, the Company or any other relevant matters and any additional
reasonable information to any prospective Investor prior to the consummation of the sale of the
Securities.
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This Form C does not purport to contain all of the information that may be required to evaluate
the Offering and any recipient hereof should conduct its own independent analysis. The
statements of the Company contained herein are based on information believed to be reliable. No
warranty can be made as to the accuracy of such information or that circumstances have not
changed since the date of this Form C. The Company does not expect to update or otherwise
revise this Form C or other materials supplied herewith. The delivery of this Form C at any time
does not 1mply that the mformation contained herein is correct as of any time subsequent to the
date of this Form C. This Form C is submitted in connection with the Offering described herein
and may not be reproduced or used for any other purpose.

SUMMARY
The following summary is qualified in its entirety by more detailed information that may appear
elsewhere in this Form C and the Exhibits hereto. Each prospective Investor is urged to read this

Form C and the Exhibits hereto in their entirety.

Piggy Back Network (the "Company") is a Illinois Limited Liability Company, formed on
October 6, 2020.

The Company is located at 10357 S. Leavitt St, Chicago, IL 60643.

The Company’s website 1s www.piggybacknetwork.com.

The information available on or through our website is not a part of this Form C. In making an
investment decision with respect to our Securities, you should only consider the information
contained m this Form C.

The Business

We use a technology platform to enable carpooling for youth transportation. Customers will
purchase points to use on the platform to exchange for rides.

The Offering

Minimum amount of Units of SAFE
(Simple Agreement for Future Equity) 400
being offered

Total Units of SAFE (Simple Agreement for
Future Equity) outstanding after Offering 400
(if minimum amount reached)

Maximum amount of Units of SAFE

(Simple Agreement for Future Equity) 1000

Total Units of SAFE (Simple Agreement for
Future Equity) outstanding after Offering 1,000
(if maximum amount reached)
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Purchase price per Security $250.00

Minimum investment amount per investor $250.00

Offering deadline February 14, 2022

See the description of the use of proceeds on

Use of proceeds page 32 hereof.

See the description of the voting rights on

Voting Rights page 41 hereof.

The price of the Securities has been determined by the Company and does not necessarily bear
any relationship to the assets, book value, or potential earnings of the Company or any other
recognized criteria or value.

RISK FACTORS
Risks Related to the Company’s Business and Industry

We have a limited operating history upon which you can evaluate our performance, and
accordingly, our prospects must be considered in light of the risks that any new company
encounters.

We were incorporated under the laws of Illinois on October 6, 2020. Accordingly, we have no
history upon which an evaluation of our prospects and future performance can be made. Our
proposed operations are subject to all business risks associated with a new enterprise. The
likelihood of our creation of a viable business must be considered in light of the problems,
expenses, difficulties, complications, and delays frequently encountered in connection with the
inception of a business, operation in a competitive industry, and the continued development of
advertising, promotions, and a corresponding client base. We anticipate that our operating
expenses will increase for the near future. There can be no assurances that we will ever operate
profitably. You should consider the Company’s business, operations and prospects in light of the
risks, expenses and challenges faced as an early-stage company.

The Company’s success depends on the experience and skill of the board of directors, its
executive officers and key employees.

In particular, the Company is dependent on Donald Scott II and Ismael El-Amin who are
Manager, October 5 2020, No End Date and Manager, October 5 2020, No End Date of the
Company. The Company has or intends to enter into employment agreements with Donald Scott
II and Ismael El-Amin although there can be no assurance that it will do so or that they will
continue to be employed by the Company for a particular period of time. The loss of Donald
Scott II and Ismael El-Amin or any member of the board of directors or executive officer could
harm the Company’s business, financial condition, cash flow and results of operations.

Although dependent on certain key personnel, the Company does not have any key man life
insurance policies on any such people.
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The Company is dependent on Donald Scott II and Ismael El-Amin in order to conduct its
operations and execute its business plan, however, the Company has not purchased any insurance
policies with respect to those individuals in the event of their death or disability. Therefore, if
any of Donald Scott IT and Ismael El-Amin die or become disabled, the Company will not
receive any compensation to assist with such person’s absence. The loss of such person could
negatively affect the Company and its operations.

We are subject to income taxes as well as non-income based taxes, such as payroll, sales, use,
value-added, net worth, property and goods and services taxes, in both the U.S. and various
Joreign jurisdictions.

Significant judgment is required in determining our provision for income taxes and other tax
liabilities. In the ordinary course of our business, there are many transactions and calculations
where the ultimate tax determination is uncertain. Although we believe that our tax estimates are
reasonable: (1) there is no assurance that the final determination of tax audits or tax disputes will
not be different from what is reflected in our income tax provisions, expense amounts for
non-income based taxes and accruals and (i1) any material differences could have an adverse
effect on our financial position and results of operations in the period or periods for which
determination is made.

We are not subject to Sarbanes-Oxiey regulations and lack the financial controls and
safeguards required of public companies.

We do not have the internal infrastructure necessary, and are not required, to complete an
attestation about our financial controls that would be required under Section 404 of the
Sarbanes-Oxley Act of 2002. There can be no assurance that there are no significant deficiencies
or material weaknesses in the quality of our financial controls. We expect to incur additional
expenses and diversion of management’s time if and when it becomes necessary to perform the
system and process evaluation, testing and remediation required in order to comply with the
management certification and auditor attestation requirements.

Changes in employment laws or regulation could harm our performance.

Various federal and state labor laws govern our relationship with our employees and affect
operating costs. These laws include minimum wage requirements, overtime pay, healthcare
reform and the implementation of the Patient Protection and Affordable Care Act, unemployment
tax rates, workers’ compensation rates, citizenship requirements, union membership and sales
taxes. A number of factors could adversely affect our operating results, including additional
government-imposed increases in minimum wages, overtime pay, paid leaves of absence and
mandated health benefits, mandated training for employees, increased tax reporting and tax
payment requirements for employees who receive tips, a reduction in the number of states that
allow tips to be credited toward minimum wage requirements, changing regulations from the
National Labor Relations Board and increased employee litigation including claims relating to
the Fair Labor Standards Act.

The Company’s business operations may be materially adversely affected by a pandemic such
as the Coronavirus (COVID-19) outbreak.
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In December 2019, a novel strain of coronavirus was reported to have surfaced in Wuhan, China,
which spread throughout other parts of the world, including the United States. On January 30,
2020, the World Health Organization declared the outbreak of the coronavirus disease
(COVID-19) a “Public Health Emergency of International Concern.” On January 31, 2020, U.S.
Health and Human Services Secretary Alex M. Azar II declared a public health emergency for
the United States to aid the U.S. healthcare community in responding to COVID-19, and on
March 11, 2020 the World Health Organization characterized the outbreak as a “pandemic.”
COVID-19 resulted in a widespread health crisis that adversely affected the economies and
financial markets worldwide. The Company’s business could be materially and adversely
affected. The extent to which COVID-19 impacts the Company’s business will depend on future
developments, which are highly uncertain and cannot be predicted, including new information
which may emerge concerning the severity of COVID-19 and the actions to contain COVID-19
or treat its impact, among others. If the disruptions posed by COVID-19 or other matters of
global concern continue for an extended period of time, the Company’s operations may be
materially adversely affected.

We face risks related to health epidemics and other outbreaks, which could significantly
disrupt the Company’s operations and could have a material adverse impact on us.

The outbreak of pandemics and epidemics could materially and adversely affect the Company’s
business, financial condition, and results of operations. If a pandemic occurs in areas in which
we have material operations or sales, the Company’s business activities originating from affected
areas, including sales, materials, and supply chain related activities, could be adversely affected.
Disruptive activities could include the temporary closure of facilities used in the Company’s
supply chain processes, restrictions on the export or shipment of products necessary to run the
Company’s business, business closures in impacted areas, and restrictions on the Company’s
employees’ or consultants’ ability to travel and to meet with customers, vendors or other
business relationships. The extent to which a pandemic or other health outbreak impacts the
Company’s results will depend on future developments, which are highly uncertain and cannot
be predicted, including new information which may emerge conceming the severity of a virus
and the actions to contain it or treat its impact, among others. Pandemics can also result in social,
economic, and labor instability which may adversely impact the Company’s business.

If the Company’s employees or employees of any of the Company’s vendors, suppliers or
customers become ill or are quarantined and in either or both events are therefore unable to
work, the Company’s operations could be subject to disruption. The extent to which a pandemic
affects the Company’s results will depend on future developments that are highly uncertain and
cannot be predicted.

We face risks relating to public health conditions such as the COVID-19 pandemic, which
could adversely affect the Company’s customers, business, and results of operations.

Our business and prospects could be materially adversely affected by the COVID-19 pandemic
or recurrences of that or any other such disease in the future. Material adverse effects from
COVID-19 and similar occurrences could result in numerous known and currently unknown
ways Including from quarantines and lockdowns which impair the Company’s business
including: marketing and sales efforts, supply chain, etc. If the Company purchases materials
from suppliers in affected areas, the Company may not be able to procure such products in a
timely manner. The effects of a pandemic can place travel restrictions on key personnel which
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could have a material impact on the business. In addition, a significant outbreak of contagious
diseases in the human population could result in a widespread health crisis that could adversely
affect the economies and financial markets of many countries, resulting in an economic
downturn that could reduce the demand for the Company’s products and impair the Company’s
business prospects including as a result of being unable to raise additional capital on acceptable
terms to us, if at all.

The Securities do not accrue inferest or otherwise compensate Investors for the period in
which the Company uses proceeds from the Offering.

The Securities will accrue no interest and have no maturity date. Therefore, Investors will not be
compensated for the time in which the Company uses the proceeds from the Offering before a
possible Equity Financing or Liquidity Event that could result in the conversion of the Security,
to the benefit of the Investor.

When forecasting the hypothetical value of their holdings in different liquidity event
scenarios, Investors should consider the overall valuation of the Company in addition to their
individual return.

Due to the nature of the discount rate of the Crowd Safe, when forecasting the hypothetical value
of their holdings in different liquidity event scenarios, Investors should consider the overall
valuation of the Company in addition to their individual return. In a liquidity event in which the
value of an Investor’s stake is determined by the discount method (that being situations where
applying the Valuation Cap results in a lower return for such Investor), the Investor’s individual
return will be the same regardless of the Company’s valuation. As an example, a $1,000-dollar
investment in Crowd Safe units of a hypothetical company with a discount of 20% and a
valuation cap of $10 million would result in a $250 return upon a liquidity event in which the
company is valued at either $5 million or $10 million. However, Investors should consider that
an ownership stake in a higher-valued company is generally preferable to an ownership stake
with the same absolute value in a lower-valued company. The higher-valued company will have
been assessed by the market to be worth more and will have additional funding with which to
pursue its goals and is therefore more likely to produce greater returns to the Investor over the
longer term.

The Company could be negatively impacted if found fo have infringed on intellectual property
rights.

Technology companies, including many of the Company’s competitors, frequently enter into
litigation based on allegations of patent infringement or other violations of intellectual property
rights. In addition, patent holding companies seek to monetize patents they have purchased or
otherwise obtained. As the Company grows, the intellectual property rights claims against it will
likely increase. The Company intends to vigorously defend infringement actions in court and
before the U.S. International Trade Commission. The plaintiffs in these actions frequently seek
injunctions and substantial damages. Regardless of the scope or validity of such patents or other
intellectual property rights, or the merits of any claims by potential or actual litigants, the
Company may have to engage in protracted litigation. If the Company is found to infringe one or
more patents or other intellectual property rights, regardless of whether it can develop
non-infringing technology, it may be required to pay substantial damages or royalties to a
third-party, or it may be subject to a temporary or permanent injunction prohibiting the Company
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from marketing or selling certain products. In certain cases, the Company may consider the
desirability of entering into licensing agreements, although no assurance can be given that such
licenses can be obtained on acceptable terms or that litigation will not occur. These licenses may
also significantly increase the Company’s operating expenses.

Regardless of the merit of particular claims, litigation may be expensive, time-consuming,
disruptive to the Company’s operations and distracting to management. In recognition of these
considerations, the Company may enter info arrangements to sefttle litigation. If one or more legal
matters were resolved against the Company’s consolidated financial statements for that reporting
period could be materially adversely affected. Further, such an outcome could result in
significant compensatory, punitive or trebled monetary damages, disgorgement of revenue or
profits, remedial corporate measures or injunctive relief against the Company that could
adversely affect its financial condition and results of operations.

Indemnity provisions in various agreements potentially expose us to substantial liability for
intellectual property infringement and other losses.

Our agreements with advertisers, advertising agencies, customers and other third parties may
include indemnification provisions under which we agree to indemnify them for losses suffered
or incurred as a result of claims of intellectual property infringement, damages caused by us to
property or persons, or other liabilities relating to or arising from our products, services or other
contractual obligations. The term of these indemnity provisions generally survives termination or
expiration of the applicable agreement. Large indemnity payments would harm our business,
financial condition and results of operations. In addition, any type of intellectual property
lawsuit, whether initiated by us or a third party, would likely be time consuming and expensive
to resolve and would divert management’s time and attention.

We rely heavily on our technology and intellectual property, but we may be unable to
adequately or cost-effectively protect or enforce our intellectual property rights, thereby
weakening our competitive position and increasing operating costs.

To protect our rights in our services and technology, we rely on a combination of copyright and
trademark laws, patents, trade secrets, confidentiality agreements with employees and third
parties, and protective contractual provisions. We also rely on laws pertaining to trademarks and
domain names to protect the value of our corporate brands and reputation. Despite our efforts to
protect our proprietary rights, unauthorized parties may copy aspects of our services or
technology, obtain and use information, marks, or technology that we regard as proprietary, or
otherwise violate or infringe our intellectual property rights. In addition, it is possible that others
could independently develop substantially equivalent intellectual property. If we do not
effectively protect our intellectual property, or if others independently develop substantially
equivalent intellectual property, our competitive position could be weakened.

Effectively policing the unauthorized use of our services and technology is time-consuming and
costly, and the steps taken by us may not prevent misappropriation of our technology or other
proprietary assets. The efforts we have taken to protect our proprietary rights may not be
sufficient or effective, and unauthorized parties may copy aspects of our services, use similar
marks or domain names, or obtain and use information, marks, or technology that we regard as
proprietary. We may have to litigate to enforce our intellectual property rights, to protect our
trade secrets, or to determine the validity and scope of others” proprietary rights, which are
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sometimes not clear or may change. Litigation can be time consuming and expensive, and the
outcome can be difficult to predict.

We rely on agreements with third parties to provide certain services, goods, technology, and
intellectual properly rights necessary to enable us to implement some of our applications.

Our ability to implement and provide our applications and services to our clients depends, in
part, on services, goods, technology, and intellectual property rights owned or controlled by third
parties. These third parties may become unable to or refuse to continue to provide these services,
goods, technology, or intellectual property rights on commercially reasonable terms consistent
with our business practices, or otherwise discontinue a service important for us to continue to
operate our applications. If we fail to replace these services, goods, technologies, or intellectual
property rights in a timely manner or on commercially reasonable terms, our operating results
and financial condition could be harmed. In addition, we exercise limited control over our
third-party vendors, which increases our vulnerability to problems with technology and services
those vendors provide. If the services, technology, or intellectual property of third parties were to
fail to perform as expected, it could subject us to potential liability, adversely affect our renewal
rates, and have an adverse effect on our financial condition and results of operations.

We depend on profitable royalty-bearing licenses of our technology, and if we are unable to
maintain and generate such license agreements, then we may not be able to sustain existing
levels of revenue or increase revenue.

We depend upon the identification, investment in and license of new patents for our revenues. I
we are unable to maintain such license agreements and to continue to develop new license
arrangements, then we may not have the resources to identify new technology-based
opportunities for future patents and inventions in order to maintain sustainable revenue and
growth.

Our current or future license agreements may not provide the volume or quality of royalty
revenue to sustain our business. In some cases, other technology sources may compete against us
as they seek to license and commercialize technologies. These and other strategies may reduce
the number of technology sources and potential clients to whom we can market our services. Our
mability to maintain current relationships and sources of technology or to secure new licensees,
may have a material adverse effect on our business and results of operations.

If we fail to maintain or expand our relationships with our suppliers, in some cases
single-source suppliers, we may not have adequate access to new or key technology necessary
Jor our products, which may impair our ability to deliver leading-edge products.

In addition to the technologies we develop, our suppliers develop product innovations at our
direction that are requested by our customers. If we are not able to maintain or expand our
relationships with our suppliers or continue to leverage their research and development
capabilities to develop new technologies desired by our customers, our ability to deliver
leading-edge products in a timely manner may be impaired and we could be required to incur
additional research and development expenses. Also, disruption in our supply chain or the need
to find alternative suppliers could impact the costs and/or timing associated with procuring
necessary products, components and services. Similarly, suppliers have operating risks that could
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impact our business. These risks could create product time delays, inventory and invoicing
problems, staging delays, and other operational difficulties.

We must acquire or develop new products, evolve existing ones, address any defects or errors,
and adapt to technology change.

Technical developments, client requirements, programming languages, and industry standards
change frequently mm our markets. As a result, success in current markets and new markets will
depend upon our ability to enhance current products, address any product defects or errors,
acquire or develop and introduce new products that meet client needs, keep pace with technology
changes, respond to competitive products, and achieve market acceptance. Product development
requires substantial investments for research, refinement, and testing. We may not have sufficient
resources to make necessary product development investments. We may experience technical or
other difficulties that will delay or prevent the successful development, introduction, or
implementation of new or enhanced products. We may also experience technical or other
difficulties in the mtegration of acquired technologies mto our existing platform and applications.
Inability to introduce or implement new or enhanced products in a timely manner could result in
loss of market share if competitors are able to provide solutions to meet customer needs before
we do, give rise to unanticipated expenses related to further development or modification of
acquired technologies as a result of integration issues, and adversely affect future performance.

Our failure to deliver high quality server solutions could damage our reputation and diminish
demand for our products, and subject us to liability.

Our customers require our products to perform at a high level, contain valuable features and be
extremely reliable. The design of our server solutions is sophisticated and complex, and the
process for manufacturing, assembling and testing our server solutions is challenging.
Occasionally, our design or manufacturing processes may fail to deliver products of the quality
that our customers require. For example, a vendor may provide us with a defective component
that failed under certain heavy use applications. As a result, our product would need to be
repaired. The vendor may agree to pay for the costs of the repairs, but we may incur costs in
connection with the recall and diverted resources from other projects. New flaws or limitations in
our products may be detected in the future. Part of our strategy is to bring new products to
market quickly, and first-generation products may have a higher likelihood of containing
undetected flaws. If our customers discover defects or other performance problems with our
products, our customers’ businesses, and our reputation, may be damaged. Customers may elect
to delay or withhold payment for defective or underperforming products, request remedial action,
terminate contracts for untimely delivery, or elect not to order additional products. If we do not
properly address customer concerns about our products, our reputation and relationships with our
customers may be harmed. In addition, we may be subject to product liability claims for a
defective product. Any of the foregoing could have an adverse effect on our business and results
of operations.

Cyclical and seasonal fluctuations in the economy, in internet usage and in traditional retail
shopping may have an effect on our business.

Both cyclical and seasonal fluctuations in internet usage and traditional retail seasonality may
affect our business. Internet usage generally slows during the summer months, and queries
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typically increase significantly in the fourth quarter of each year. These seasonal trends may
cause fluctuations in our quarterly results, including fluctuations in revenues.

The products we sell are advanced, and we need to rapidly and successfully develop and
introduce new products in a competitive, demanding and rapidly changing environment.

To succeed in our mntensely competitive industry, we must continually improve, refresh and
expand our product and service offerings to include newer features, functionality or solutions,
and keep pace with price-to-performance gains in the industry. Shortened product life cycles due
to customer demands and competitive pressures impact the pace at which we must introduce and
implement new technology. This requires a high level of innovation by both our software
developers and the suppliers of the third-party sofiware components included in our systems. In
addition, bringing new solutions to the market entails a costly and lengthy process, and requires
us to accurately anticipate customer needs and technology trends. We must continue to respond
to market demands, develop leading technologies and maintain leadership i analytic data
solutions performance and scalability, or our business operations may be adversely affected.

We must also anticipate and respond to customer demands regarding the compatibility of our
current and prior offerings. These demands could hinder the pace of introducing and
implementing new technology. Our future results may be affected if our products cannot
effectively interface and perform well with software products of other companies and with our
customers’ existing IT infrastructures, or if we are unsuccessful in our efforts to enter into
agreements allowing integration of third-party technology with our database and software
platforms. Our efforts to develop the interoperability of our products may require significant
investments of capital and employee resources. In addition, many of our principal products are
used with products offered by third parties and, in the future, some vendors of non-Company
products may become less willing to provide us with access to their products, technical
information and marketing and sales support. As a result of these and other factors, our ability to
introduce new or improved solutions could be adversely impacted and our business would be
negatively affected.

Industry consolidation may result in increased competition, which could result in a loss of
customers or a reduction in reveniue.

Some of our competitors have made or may make acquisitions or may enter into partnerships or
other strategic relationships to offer more comprehensive services than they individually had
offered or achieve greater economies of scale. In addition, new entrants not currently considered
to be competitors may enter our market through acquisitions, partnerships or strategic
relationships. We expect these trends to continue as companies attempt to strengthen or maintain
their market positions. The potential entrants may have competitive advantages over us, such as
greater name recognition, longer operating histories, more varied services and larger marketing
budgets, as well as greater financial, technical and other resources. The companies resulting from
combinations or that expand or vertically integrate their business to include the market that we
address may create more compelling service offerings and may offer greater pricing flexibility
than we can or may engage in business practices that make it more difficult for us to compete
effectively, including on the basis of price, sales and marketing programs, technology or service
functionality. These pressures could result in a substantial loss of our customers or a reduction in
our revenue.
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Our business could be negatively impacted by cyber security threats, attacks and other
disruptions.

Like others in our industry, we continue to face advanced and persistent attacks on our
information infrastructure where we manage and store various proprietary information and
sensitive/confidential data relating to our operations. These attacks may include sophisticated
malware (viruses, worms, and other malicious software programs) and phishing emails that
attack our products or otherwise exploit any security vulnerabilities. These intrusions sometimes
may be zero-day malware that are difficult to identify because they are not included in the
signature set of commercially available antivirus scanning programs. Experienced computer
programmers and hackers may be able to peneftrate our network security and misappropriate or
compromise our confidential information or that of our customers or other third-parties, create
system disruptions, or cause shutdowns. Additionally, sophisticated software and applications
that we produce or procure from third-parties may contain defects in design or manufacture,
including "bugs" and other problems that could unexpectedly interfere with the operation of the
information infrastructure. A disruption, infiltration or failure of our information infrastructure
systems or any of our data centers as a result of software or hardware malfunctions, computer
viruses, cyber attacks, employee theft or misuse, power disruptions, natural disasters or accidents
could cause breaches of data security, loss of critical data and performance delays, which in turn
could adversely affect our business.

If we do not respond to technological changes or upgrade our websites and technology
systems, our growth prospects and results of operations could be adversely affected.

To remain competitive, we must continue to enhance and improve the functionality and features
of our websites and technology infrastructure. As a result, we will need to continue to improve
and expand our hosting and network infrastructure and related software capabilities. These
improvements may require greater levels of spending than we have experienced in the past.
Without such improvements, our operations might suffer from unanticipated system disruptions,
slow application performance or unreliable service levels, any of which could negatively affect
our reputation and ability to attract and retain customers and contributors. Furthermore, in order
to continue to attract and retain new customers, we are likely to incur expenses in connection
with continuously updating and improving our user interface and experience. We may face
significant delays in introducing new services, products and enhancements. If competitors
introduce new products and services using new technologies or if new industry standards and
practices emerge, our existing websites and our proprietary technology and systems may become
obsolete or less competitive, and our business may be harmed. In addition, the expansion and
improvement of our systems and infrastructure may require us to commit substantial financial,
operational and technical resources, with no assurance that our business will improve.

We currently obtain components from single or limited sources, and are subject to significant
supply and pricing risks.

Many components, including those that are available from multiple sources, are at times subject
to industry-wide shortages and significant commodity pricing fluctuations. While the Company
has entered into agreements for the supply of many components, there can be no assurance that
we will be able to extend or renew these agreements on similar terms, or at all. A number of
suppliers of components may suffer from poor financial conditions, which can lead to business
failure for the supplier or consolidation within a particular industry, further limiting our ability to
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obtain sufficient quantities of components. The follow-on effects from global economic
conditions on our suppliers, also could affect our ability to obtain components. Therefore, we
remain subject to significant risks of supply shortages and price increases.

Our products often ufilize custom components available from only one source. Continued
availability of these components at acceptable prices, or at all, may be affected for any number of
reasons, mncluding if those suppliers decide to concenfrate on the production of common
components mstead of components customized to meet our requirements. The supply of
components for a new or existing product could be delayed or constrained, or a key
manufacturing vendor could delay shipments of completed products to us adversely affecting our
business and results of operations.

Government mandated safety standards are costly and technologically challenging.

Meeting or exceeding government-mandated safety standards is costly and often technologically
challenging, especially where one or more govemment mandated standards may conflict.
Government safety standards require manufacturers to remedy defects related to motor vehicle
safety through safety recall campaigns, and a manufacturer is obligated to recall vehicles if it
determines that they do not comply with a safety standard. Should we or government safety
regulators determine that a safety or other defect or noncompliance exists with respect to certain
of our vehicles, there could be a recall of a product and/or a significant increase in warranty
claims, the costs of which could be substantial.

We may be subject to litigation despite compliance with regulations and industry standards.

We spend substantial resources ensuring that we comply with governmental safety regulations,
mobile and stationary source emissions regulations, and other standards. Compliance with
governmental standards, however, does not necessarily prevent individual or class actions, which
can entail significant cost and risk. In certain circumstances, courts may permit tort claims even
where our vehicles comply with federal and/or other applicable law. Litigation also is inherently
expensive and uncertain, and we could experience significant adverse results, including negative
public opinion.

Manufacturers are required to remedy defects related to safety and to emissions through safety
recall campaigns, and a manufacturer is obligated to recall vehicles if it determines that they
do not comply with an applicable regulatory standard.

In addition, if we determine that a safety or emissions defect or non-compliance exists with
respect to certain of our products prior to the start of production, the launch of such product
could be delayed until we remedy the defect or non-compliance.

We are dependent on a number of patents and other intellectual property rights, including
licenses that are critical to our respective businesses and competitive positions.

Notwithstanding our intellectual property portfolio, our competitors may develop similar or
superior proprietary technologies. Further, as we expand into regions where the protection of
intellectual property rights is less robust, the risk of others replicating our proprietary
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technologies increases, which could result in a deterioration of our competitive position. We may
assert claims against third parties who are taking actions that we believe are infringing on our
intellectual property rights or may have such claims asserted against us. Claims are costly to
prosecute, defend or settle and divert the efforts and attention of our management and
employees. Claims of this sort also could harm our relationships with our customers and might
deter future customers from doing business with us. If any such claim were to result in an
adverse outcome, we may have to develop or license non-infringing products; pay damages to
third parties, or cease the manufacture, use or sale of the mfringing products. Any of the
foregoing results could have a material adverse effect on our business, financial condition, results
of operations or our competitive position.

We own or are licensed under a large number of U.S. and non-U.S. patents and patent
applications, trademarks and copyrights.

Our intellectual property rights may expire or be challenged, invalidated or infringed upon by
third parties or we may be unable to maintain, renew or enter into new licenses of third party
proprietary imtellectual property on commercially reasonable terms. Any of these events or
factors could diminish or cause us to lose the competitive advantages associated with our
intellectual property, subject us to judgments, penalties and significant litigation costs, and/or
temporarily or permanently disrupt our sales and marketing of the affected products or services.

We may be subject to indemnity claims for third-party infringement.

Many of our supply agreements require us to indemnify our customers and distributors from
third-party infringement claims, and require that we defend those claims and might require that
we pay damages in the case of adverse rulings. Claims are costly to prosecute, defend or settle
and divert the efforts and attention of our management and employees. Claims of this sort also
could harm our relationships with our customers and might deter future customers from doing
business with us.

Our industry supply base experienced increased economic distress due to the sudden and
substantial drop in industry sales volumes.

As a result, suppliers are less willing to reduce prices, and some requested direct or indirect price
increases as well as new and shorter payment terms. We may have to provide financial assistance
to key suppliers to ensure an uninterrupted supply of materials and components. In addition, if
suppliers exit certain lines of business or close facilities due to an economic downturn or other
reasons, we would experience additional costs associated with transitioning to new suppliers.
Each of these factors could have a substantial adverse effect on our financial condition and
results of operations.

Demand for and pricing of our products are subject to economic conditions and other factors
present in the various markets where the products are sold.
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Demand for our products is subject to the level of consumer demand for youth transportation
services. The level of new point purchases is cyclical, affected by such factors as general
economic conditions, interest rates and availability of credit, consumer confidence, patterns of
consumer spending, fuel cost and vehicle replacement cycle. Consumer preferences also impact
the demand for new points purchased to support youth transporation. A decrease in demand due
to any of these factors would have a negative effect on our business and operations.

We believe that increasingly stringent environmental standards for emissions have reqiuired
and will continue to require the Company to expend significant resources.

If environmental standards for emissions continue to become more stringent we will be required
to institute the proper procedures and utilize the mandated equipment in order to comply, which
will require significant expenditures. In addition, the adoption of any new standards beyond our
expectations will require expenditures in excess of what we have budgeted and could negatively
affect our business and operations.

International conflicts such as war, terrovist attacks and political uprisings could negatively
affect both demand for our services and our cost of doing business.

International conflicts such as the war in the Middle East, political turmoil in the Middle and Far
East and the possibility of future terrorist attacks cause significant uncertainty with respect to
U.S. and other business and financial markets and may adversely affect our business. These
international conflicts also affect the price of oil, which has a significant impact on the financial
health of our commercial customers. Although our youth transporation business may experience
greater demand for its products as a result of increased government defense spending, factors
arising (directly or indirectly) from international conflicts or terrorism which may adversely
affect our commercial business include reduced aircraft build rates, upgrades, maintenance and
spending on discretionary products such as youth transportation services as well as increases in
the cost of property and aviation products insurance and increased restrictions placed on our
insurance policies.

Risks Related to the Securities

The Units of SAFE (Simple Agreement for Future Equity) will not be freely tradable until one
year from the initial purchase date. Although the Units of SAFE (Simple Agreement for
Future Equity) may be tradable under federal securities law, state securities regulations may
apply and each Purchaser should consult with his or her attorney.

You should be aware of the long-term nature of this investment. There is not now and likely will
not be a public market for the Units of SAFE (Simple Agreement for Future Equity). Because
the Units of SAFE (Simple Agreement for Future Equity) have not been registered under the
Securities Act or under the securities laws of any state or non-United States jurisdiction, the
Units of SAFE (Simple Agreement for Future Equity) have transfer restrictions and cannot be
resold in the United States except pursuant to Rule 501 of Regulation CF. It is not currently
contemplated that registration under the Securities Act or other securities laws will be effected.
Limitations on the transfer of the Units of SAFE (Simple Agreement for Future Equity) may also
adversely affect the price that you might be able to obtain for the Units of SAFE (Simple
Agreement for Future Equity) in a private sale. Purchasers should be aware of the long-term
nature of their investment in the Company. Each Purchaser in this Offering will be required to
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represent that it is purchasing the Securities for its own account, for investment purposes and not
with a view to resale or distribution thereof.

Neither the Offering nor the Securities have been registered under federal or state securifties
laws, leading to an absence of certain regulation applicable to the Company.

No governmental agency has reviewed or passed upon this Offering, the Company or any
Securities of the Company. The Company also has relied on exemptions from securities
registration requirements under applicable state securities laws. Investors in the Company,
therefore, will not receive any of the benefits that such registration would otherwise provide.
Prospective investors must therefore assess the adequacy of disclosure and the faimess of the
terms of this Offering on their own or in conjunction with their personal advisors.

No Guarantee of Return on Investment

There is no assurance that a Purchaser will realize a return on its investment or that it will not
lose its entire investment. For this reason, each Purchaser should read the Form C and all
Exhibits carefully and should consult with its own attorney and business advisor prior to making
any investment decision.

The Company has the right to extend the Offering deadline.

The Company may extend the Offering deadline beyond what is currently stated herein. This
means that your investment may continue to be held in escrow while the Company attempts to
raise the Minimum Amount even after the Offering deadline stated herein is reached. Your
investment will not be accruing interest during this time and will simply be held until such time
as the new Offering deadline is reached without the Company receiving the Minimum Amount,
at which time it will be returned to you without interest or deduction, or the Company receives
the Minimum Amount, at which time it will be released to the Company to be used as set forth
herein. Upon or shortly after release of such funds to the Company, the Securities will be issued
and distributed to you.

There is no present market for the Securities and we have arbitrarily set the price.

We have arbitrarily set the price of the Securities with reference to the general status of the
securities market and other relevant factors. The Offering price for the Securities should not be
considered an mdication of the actual value of the Securities and is not based on our net worth or
prior earnings. We cannot assure you that the Securities could be resold by you at the Offering
price or at any other price.

Purchasers will not become equity holders until the Company decides to convert the Securities
into CF Shadow Securvities or until an IPO or sale of the Company.

Purchasers will not have an ownership claim to the Company or to any of its assets or revenues
for an indefinite amount of time, and depending on when and how the Securities are converted,
the Purchasers may never become equity holders of the Company. Purchasers will not become
equity holders of the Company unless the Company receives a future round of financing great
enough to trigger a conversion and the Company elects to convert the Securities. The Company
1s under no obligation to convert the Securities into CF Shadow Securities (the type of equity
Securities Purchasers are entitled to receive upon such conversion). In certain instances, such as
a sale of the Company, an IPO or a dissolution or bankruptcy, the Purchasers may only have a
right to receive cash, to the extent available, rather than equity in the Company.
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Purchasers will not have voting rights, even upon conversion of the Securities into CF
Shadow Securities.

Purchasers will not have the right to vote upon matters of the Company even if and when their
Securities are converted into CF Shadow Securities. Upon such conversion, CF Shadow
Securities will have no voting rights and even in circumstances where a statutory right to vote is
provided by state law, the CF Shadow Security holders are required to vote with the majority of
the security holders in the new round of equity financing upon which the Securities were
converted. For example, if the Securities are converted upon a round offering Series B Preferred
Shares, the Series B-CF Shadow Security holders will be required to vote the same way as a
majority of the Series B Preferred Shareholders vote. Thus, Purchasers will never be able to
freely vote upon any director or other matters of the Company.

Purchasers will not be entitled to any inspection or information rights other than those
required by Regulation CE

Purchasers will not have the right to inspect the books and records of the Company or to receive
financial or other information from the Company, other than as required by Regulation CF. Other
security holders may have such rights. Regulation CF requires only the provision of an annual
report on Form C and no additional information. This lack of information could put Purchasers at
a disadvantage in general and with respect to other security holders.

In a dissolution or bankruptcy of the Company, Purchasers will be treated the same as
common equity holders.

In a dissolution or bankruptcy of the Company, Purchasers of Securities which have not been
converted will be entitled to distributions as if they were common stock holders. This means that
such Purchasers will be at the lowest level of priority and will only receive distributions once all
creditors as well as holders of more senior securities, including any preferred stock holders, have
been paid in full. If the Securities have been converted into CF Shadow Securities, the
Purchasers will have the same rights and preferences (other than the ability to vote) as the
holders of the Securities issued in the equity financing upon which the Securities were converted.

Purchasers will be unable to declare the Security in "default'" and demand repayment.

Unlike convertible notes and some other securities, the Securities do not have any "default"
provisions upon which the Purchasers will be able to demand repayment of their investment. The
Company has ultimate discretion as to whether or not to convert the Securities upon a future
equity financing and Purchasers have no right to demand such conversion. Only in limited
circumstances, such as a liquidity event, may the Purchasers demand payment and even then,
such payments will be limited to the amount of cash available to the Company.

The Company may never elect to convert the Securities or undergo a liqguidity event.

The Company may never receive a future equity financing or elect to convert the Securities upon
such future financing. In addition, the Company may never undergo a liquidity event such as a
sale of the Company or an IPO. If neither the conversion of the Securities nor a liquidity event
occurs, the Purchasers could be left holding the Securities in perpetuity. The Securities have
numerous transfer restrictions and will likely be highly illiquid, with no secondary market on
which to sell them. The Securities are not equity interests, have no ownership rights, have no
rights to the Company’s assets or profits and have no voting rights or ability to direct the
Company or its actions.
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In addition to the risks listed above, businesses are often subject to risks not foreseen or fully
appreciated by the management. It is not possible to foresee all risks that may affect us.
Moreover, the Company cannot predict whether the Company will successfully effectuate the
Company’s current business plan. Each prospective Purchaser is encouraged to carefully analyze
the risks and merits of an mvestment in the Securities and should take into consideration when
making such analysis, among other, the Risk Factors discussed above.

THE SECURITIES OFFERED INVOLVE A HIGH DEGREE OF RISK AND MAY RESULT
IN THE LOSS OF YOUR ENTIRE INVESTMENT. ANY PERSON CONSIDERING THE
PURCHASE OF THESE SECURITIES SHOULD BE AWARE OF THESE AND OTHER
FACTORS SET FORTH IN THIS FORM C AND SHOULD CONSULT WITH HIS OR HER
LEGAL, TAX AND FINANCIAL ADVISORS PRIOR TO MAKING AN INVESTMENT IN
THE SECURITIES. THE SECURITIES SHOULD ONLY BE PURCHASED BY PERSONS
WHO CAN AFFORD TO LOSE ALL OF THEIR INVESTMENT.

BUSINESS
Description of the Business

We use a technology platform to enable carpooling for youth transportation. Customers will
purchase points to use on the platform to exchange for rides.

Business Plan

PiggyBack Network reimagines carpooling and youth transportation: % Families create a profile
> The platform will use as input where people are already driving and when > Users will offer
to share a seat on their drive or request a ride % PiggyBack Match & Screening > PiggyBack
Network matches families when routes overlap via a unique algorithm. > Background checks
and our solution encourages in-person meetings to establish comfort and build community while
also making PiggyBack Network platform sticky. < Rides are scheduled > Members purchase
points and use them for rides. > Driving families earn points which can be used for rides,
donating to other organizations, or exchanging for other items that may carry monetary value. «
Data Monetization > Anonymous Aggregated data will help local businesses target
advertisements to commuters in their vicinity.

History of the Business

The Company’s Products and/or Services

Product / Service Description Current Market

School districts, enrichment
activity providers and parents
& guardians are the primary
customers. The solution is to
support their efforts around
transportation of students

‘Website / App that allows
PiggyBack Network Platform | customers to schedule rides
and manage relationships




We have no new products in development. However, we expect to enhance the platform to
support mass adoption.

We offer the service via the online web-portal.

Competition

The Company’s primary competitors are Other rideshare companies such as ZUM,
HopSkipDrive, Kango.

Our approach... < does not rely solely on communities with high median-income. %+ has a

lower price point with broader footprint. % appreciates that parents want to be involved. < will
not assign random drivers or pass risk to the child. < prioritizes the importance of investing in

L

the community. % focuses on building a strong network of families. ** invests in local
businesses with Community Partnerships.

Supply Chain and Customer Base

We do not have any suppliers.

PiggyBack Network customers are school districts, enrichment activity organizations, and
parents & guardians responsible for youth transportation.

Intellectual Property

The Company is dependent on the following intellectual property:

We have plans to move forward with Trademark and Copyright.
Governmental/Regulatory Approval and Compliance

We require background checks, including license, registration and motor vehicle history reviews.
However, we have not found any governmental regulations on our specific business.

Litigation

There are no existing legal suits pending, or to the Company’s knowledge, threatened, against the
Company.

Managing Entity

The Company is operated by the following managing entity:

Name Description Years in business Management fee
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1920 Holdings, LLC
was created to hold
the IP and any other

1920 Holdings, LLC assets associated with L 30.00
PiggyBack Network
LLC
Other

The Company’s principal address is 10357 S. Leavitt St, Chicago, IL 60643

The Company has the following additional addresses:

The Company conducts business in United States of America.

Because this Form C focuses primarily on information concerning the Company rather than the
industry in which the Company operates, potential Purchasers may wish to conduct their own
separate investigation of the Company’s industry to obtain greater insight in assessing the

Company’s prospects.

USE OF PROCEEDS

The following table lists the use of proceeds of the Offering if the Minimum Amount and
Maximum Amount are raised.

% of Minimum Amount if % of Maximum Amount if
Use of Proceeds Proceeds Minimum Proceeds Maximum
Raised Raised Raised Raised
Campaign
marketing
expenses or 0.00% $0 10.00% $25.000
related
reimbursement
Estimated 50.00% $50.000 16.00% $40.000
Attorney Fees
Estimated
Accountant/Audi 0.00% $0 8.00% $20,000
tor Fees
General 0 0
Marketing 0.00% $0 4.00% $10,000
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I%zijffpl:lf;‘: 50.00% $50.000 40.00% $100.000
Equipment
e 0.00% $0 3.00% $20,000
Geneéa;p?:lrkmg 0.00% $0 14.00% $35.000
Total 100.00% $100,000 100.00% $250,000

The Use of Proceeds chart is not inclusive of fees paid for use of the Form C generation system,
payments to financial and legal service providers, and escrow related fees, all of which were
incurred in preparation of the campaign and are due in advance of the closing of the campaign.
We know that we need to enhance the platform, increase users via business development &
marketing activities, and pay for trademark, copyright, and other misc. legal / formal
expenditures in the short term.

The Company does have discretion to alter the use of proceeds as set forth above. The Company
may alter the use of proceeds under the following circumstances: Under the conditions that
unforeseen business related expenses arise that require resolution to enable us to reach the goal
of increased membership - which ultimately leads to increased revenue.

DIRECTORS, OFFICERS AND EMPLOYEES

Directors or Managers

The directors or managers of the managing entity are listed below along with all positions and
offices held at the managing entity and their principal occupation and employment
responsibilities for the past three (3) years and their educational background and qualifications.
Name

Donald Scott II

All positions and offices held with the Company and date such position(s) was held with start
and ending dates

Manager, October 5 2020, No End Date

Principal occupation and employment responsibilities during at least the last three (3) years
with start and ending dates

Avanade Consultant, Information Technology / Cloud Enablement, January 2018 - February
2021 IBM Solution Architect, Information Technology / Data & AI, March 2021 - Cuirent

Education

Princeton University 2003, BSE Electrical Engineering
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Name
Ismael EI-Amin

All positions and offices held with the Company and date such position(s) was held with start
and ending dates

Manager, October 5 2020, No End Date

Principal occupation and employment responsibilities during at least the last three (3) years
with start and ending dates

Blue Cross Solution Architect, Product Owner, March 2015 - Current
Education

Princeton University 2003, BSE Electrical Engineering

Indemnification

Indemnification 1s authorized by the Company to directors, officers or confrolling persons acting
in their professional capacity pursuant to Illinois law. Indemnification includes expenses such as
attorney’s fees and, in certain circumstances, judgments, fines and settlement amounts actually
paid or incurred in connection with actual or threatened actions, suits or proceedings involving
such person, except in certain circumstances where a person is adjudged to be guilty of gross
negligence or willful misconduct, unless a court of competent jurisdiction determines that such
indemnification is fair and reasonable under the circumstances.

Employees

The Company currently has 2 employees in Illinois, Texas.
CAPITALIZATION AND OWNERSHIP
Capitalization

The Company has issued the following outstanding Securities:

Type of security

Amount outstanding

Voting Rights
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Anti-Dilution Rights

How this Security may limit, dilute or
qualify the Notes/Bonds issued pursuant to
Regulation CF

Percentage ownership of the Company by
the holders of such Securities (assuming
conversion prior to the Offering if
convertible securities).

The Company has the following debt outstanding:

Valuation

The Company has ascribed no pre-offering valuation to the Company; the securities are priced
arbitrarily.

Ownership

The Company is owned and controlled by a managing entity. The managing entity is 1920
Holdlings LLC and is owned and controlled by Ismael El-Amin and Donald Scott IT via EI-Amin

Holdings LL.C and Owens-Williams Holding Company LLC, respectively.

Below the beneficial owners of 20% percent or more of the Company’s outstanding voting equity
securities, calculated on the basis of voting power, are listed along with the amount they own.

Name Percentage Owned Prior to Offering

FINANCIAL INFORMATION

Please see the financial information listed on the cover page of this Form C and attached
hereto in addition to the following information. Financial statements are attached hereto as
Exhibit A.

Operations

We are an early-revenue company and our primary expenses consist of the following: marketing,
platform development, legal expenses . We do not anticipate generating significant revenue until

we reach a critical mass in the platform, defined as 100 rides per day.

Our conservative estimates say that one school district contract puts us on the path to $100,000
per month. In order to make this happen, the platform must be enhanced. We plan to use the
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money for those enhancements. Assuming everything goes well, mass adoption is defined as 25+
school districts in the US, recognizing that many more exist.

Liquidity and Capital Resources

Proceeds will allow us to enhance scalability in the platform and ensure that the user experience
1s more streamlined. As we grow, there will be challenges and we’ll be well positioned to tackle
them (customer service, adoption, contracts).

The Company has the following sources of capital in addition to the proceeds from the Offering;
The co-founders have spent money in the early stages getting the business set up. Expenses have
been primarily related to development, marketing, legal, and accounting.

Capital Expenditures and Other Obligations

The Company does not intend to make any material capital expenditures in the future.
Material Changes and Other Information

Trends and Uncertainties

After reviewing the above discussion of the steps the Company intends to take, potential
Purchasers should consider whether achievement of each step within the estimated time frame is
realistic in their judgment. Potential Purchasers should also assess the consequences to the
Company of any delays in taking these steps and whether the Company will need additional
financing to accomplish them.

The financial statements are an important part of this Form C and should be reviewed in their
entirety. The financial statements of the Company are attached hereto as Exhibit A.

THE OFFERING AND THE SECURITIES
The Offering

The Company is offering up to 1,000 of Units of SAFE (Simple Agreement for Future Equity)
for up to $250,000.00. The Company is attempting to raise a minimum amount of $100,000.00 in
this Offering (the "Minimum Amount”). The Company must receive commitments from
investors in an amount totaling the Minimum Amount by February 14, 2022 (the "Offering
Deadline") in order to receive any funds. If the sum of the investment commitments does not
equal or exceed the Minimum Amount by the Offering Deadline, no Securities will be sold in the
Offering, investment commitments will be cancelled and committed funds will be returned to
potential investors without interest or deductions. The Company has the right to extend the
Offering Deadline at its discretion. The Company will accept investments in excess of the
Minimum Amount up to $250,000.00 (the "Maximum Amount") and the additional Securities
will be allocated at the Company’s discretion .

The price of the Securities does not necessarily bear any relationship to the asset value, net
worth, revenues or other established criteria of value, and should not be considered indicative of
the actual value of the Securities.
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In order to purchase the Securities you must make a commitment to purchase by completing the
Subscription Agreement. Purchaser funds will be held in escrow with SEED at the Table until the
Minimum Amount of investments is reached. Purchasers may cancel an investment commitment
until 48 hours prior to the Offering Deadline or the Closing, whichever comes first using the
cancellation mechanism provided by the Intermediary. The Company will notify Purchasers
when the Mmimum Amount has been reached. If the Company reaches the Minimum Amount
prior to the Offering Deadline, it may close the Offering at least five (5) days after reaching the
Minimum Amount and providing notice to the Purchasers.. If any material change (other than
reaching the Minimum Amount) occurs related to the Offering prior to the Offering Deadline, the
Company will provide notice to Purchasers and receive reconfirmations from Purchasers who
have already made commitments. If a Purchaser does not reconfirm his or her investment
commitment after a material change is made to the terms of the Offering, the Purchaser’s’s
mvestment commitment will be cancelled and the committed funds will be returned without
interest or deductions. If a Purchaser does not cancel an investment commitment before the
Mmimum Amount is reached, the funds will be released to the Company upon closing of the
Offering and the Purchaser, will receive the Securities in exchange for his or her investment. Any
Purchaser funds received after the initial closing will be released to the Company upon a
subsequent closing and the Purchaser will receive Securities via Electronic Certificate/PDF in
exchange for his or her investment as soon as practicable thereafter.

Subscription Agreements are not binding on the Company until accepted by the Company, which
reserves the right to reject, in whole or in part, in its sole and absolute discretion, any
subscription. If the Company rejects all or a portion of any subscription, the applicable

prospective Purchaser’s funds will be returned without interest or deduction.

The price of the Securities was determined arbitrarily. The minimum amount that a Purchaser
may invest in the Offering is $250.00.

The Offering is being made through SEED AT THE TABLE, the Intermediary. The following
two fields below sets forth the compensation being paid in connection with the Offering.

Commission/Fees

5.0% of the amount raised

Stock, Warrants and Other Compensation

2% of Raise Amount in SAFE Equity.

Transfer Agent and Registrar

The Company will act as transfer agent and registrar for the Securities.
The Securities

We request that you please review our organizational documents and the Crowd Safe instrument
in conjunction with the following summary information.
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We request that you please review our organizational documents and the Crowd Safe instrument
in conjunction with the following summary information.

Authorized Capitalization

At the mitial closing of this Offering (if the minimum amount is sold), our authorized capital

stock will comsist of (1) shares of common stock, par value
per share, of which commeon shares will be

issued and outstanding, and (ii) shares of preferred stock, par value
per share, of which preferred shares will be

issued and outstanding .

At the iitial closing of this Offering (if the minimum amount is sold), the Company will have
membership mnterests outstanding.

Not Currently Equity Interests

The Securities are not currently equity interests in the Company and can be thought of as the
right to receive equity at some point in the future upon the occurrence of certain events.

Dividends
The Securities do not entfitle the Investors to any dividends.
Conversion

Upon each future equity financing by the Company of greater than $700,000.00 (an "Equity
Financing"), the Securities are convertible at the option of the Company, into CF Shadow Series
Securities, which are securities identical to those issued in such future Equity Financing except
1) they do not have the right to vote on any matters except as required by law, 2) they must vote
in accordance with the majority of the investors in such future Equity Financing with respect to
any such required vote and 3) they are not entitled to any inspection or information rights (other
than those contemplated by Regulation CF). The Company has no obligation to convert the
Securities in any future financing.

Conversion Upon the First Equity Financing

If the Company elects to convert the Securities upon the first Equity Financing following the
issnance of the Securities, the Investor will receive the number of CF Shadow Series Securities
equal to the greater of the quotient obtained by dividing the amount the Investor paid for the
Securities (the "Purchase Amount") by:

(a) the quotient of $7,000,000.00 divided by the aggregate number of issued and outstanding
shares of capital stock, assuming full conversion or exercise of all convertible and exercisable
Securities then outstanding, including shares of convertible preferred stock and all outstanding
vested or unvested options or warrants to purchase capital stock, but excluding (1) the issuance of
all shares of capital stock reserved and available for future issuance under any of the Company’s
existing equity incentive plans, (il) convertible promissory notes issued by the Company, (iii)
any Simple Agreements for Future Equity, including the Securities (collectively, "Safes"), and
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(iv) any equity Securities that are issuable upon conversion of any outstanding convertible
promissory notes or Safes,

OR

(b) the lowest price per share of the Securities sold in such Equity Financing multiplied by
20.00%.

The price (either (a) or (b)) determined immediately above shall be deemed the "First Financing
Price" and may be used to establish the conversion price of the Securities at a later date, even if
the Company does not choose to convert the Securities upon the first Equity Financing following
the issuance of the Securities.

Conversion After the First Equity Financing

If the Company elects to convert the Securities upon an Equity Financing after the first Equity
Financing following the issuance of the Securities, the Investor will receive the number of CF
Shadow Series Securities equal to the quotient obtained by dividing (a) the Purchase Amount by
(b) the First Financing Price.

Conversion Upon a Liquidity Event Prior to an Equity Financing

In the case of an initial public offering of the Company ("IPO") or Change of Control (see
below) (either of these events, a "Liquidity Event") of the Company prior to any Equity
Financing, the Investor will receive, at the option of the Investor, either (1) a cash payment equal
to the Purchase Amount (subject to the following paragraph) or (i1) a number of shares of
common stock of the Company equal to the Purchase Amount divided by the quotient of (a)
$7,000,000.00 divided by (b) the number, as of immediately prior to the Liquidity Event, of
shares of the Company’s capital stock (on an as-converted basis) outstanding, assuming exercise
or conversion of all outstanding vested and unvested options, warrants and other convertible
securities, but excluding: (i) shares of common stock reserved and available for future grant
under any equity incentive or similar plan; (i1) any Safes; and (ii1) convertible promissory notes.

In connection with a cash payment described in the preceding paragraph, the Purchase Amount
will be due and payable by the Company to the Investor immediately prior to, or concurrent with,
the consummation of the Liquidity Event. If there are not enough funds to pay the Investors and
holders of other Safes (collectively, the "Cash-Out Investors") in full, then all of the Company’s
available funds will be distributed with equal priority and pro rata among the Cash-Out Investors
in proportion to their Purchase Amounts.

"Change of Control" as used above and throughout this section, means (i) a transaction or
transactions in which any person or group becomes the beneficial owner of more than 50% of the
outstanding voting securities entitled to elect the Company’s board of directors, (i1) any
reorganization, merger or consolidation of the Company, in which the outstanding voting
security holders of the Company fail to retain at least a majority of such voting securities
following such transaction(s) or (ii1) a sale, lease or other disposition of all or substantially all of
the assets of the Company.

Conversion Upon a Liquidity Event Following an Equity Financing
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In the case of a Liquidity Event following any Equity Financing, the Investor will receive, at the
option of the Investor, either (i) a cash payment equal to the Purchase Amount (as described
above) or (ii) a number of shares of the most recently issued preferred stock equal to the
Purchase Amount divided by the First Financing Price. Shares of preferred stock granted in
connection therewith shall have the same liquidation rights and preferences as the shares of
preferred stock issued in connection with the Company’s most recent Equity Financing.

Dissolution

If there is a Dissolution Event (see below) before the Securities terminate, the Company will
distribute, subject to the preferences applicable to any series of preferred stock then outstanding,
all of its assets legally available for distribution with equal priority among the Investors, all
holders of other Safes (on an as converted basis based on a valuation of common stock as
determined in good faith by the Company’s board of directors at the time of the Dissolution
Event) and all holders of common stock.

A "Dissolution Event" means (1) a voluntary termination of operations by the Company, (i) a
general assignment for the benefit of the Company’s creditors or (iii) any other liquidation,
dissolution or winding up of the Company (excluding a Liquidity Event), whether voluntary or
involuntary.

Termination

The Securities terminate (without relieving the Company of any obligations arising from a prior
breach of or non-compliance with the Securities) upon the earlier to occur: (1) the issuance of
shares in the CF Shadow Series to the Investor pursuant to the conversion provisions or (ii) the
payment, or setting aside for payment, of amounts due to the Investor pursuant to a Liquidity
Event or a Dissolution Event.

Voting and Control

The Securities have no voting rights at present or when converted.

The Company does not have any voting agreements in place.

The Company does not have any shareholder/equity holder agreements in place.

Anti-Dilution Rights

The Securities do not have anti-dilution rights, which means that future equity financings will
dilute the ownership percentage that the Investor may eventually have in the Company.
Restrictions on Transfer

Any Securities sold pursuant to Regulation CF being offered may not be transferred by any

Investor of such Securities during the one-year holding period beginning when the Securities
were issued, unless such Securities are transferred: 1) to the Company, 2) to an accredited
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investor, as defined by Rule 501(d) of Regulation D promulgated under the Securities Act, 3) as
part of an IPO or 4) to a member of the family of the Investor or the equivalent, to a trust
controlled by the Investor, to a trust created for the benefit of a member of the family of the
Investor or the equivalent, or in connection with the death or divorce of the Investor or other
similar circumstances. "Member of the family" as used herein means a child, stepchild,
grandchild, parent, stepparent, grandparent, spouse or spousal equivalent, sibling,
mother/father/daughter/son/sister/brother-in-law, and includes adoptive relationships. Remember
that although you may legally be able to transfer the Securities, you may not be able to find
another party willing to purchase them.

In addition to the foregoing restrictions, prior to making any transfer of the Securities or any
Securities into which they are convertible, such transferring Investor must either make such
transfer pursuant to an effective registration statement filed with the SEC or provide the
Company with an opinion of counsel stating that a registration statement is not necessary to
effect such transfer.

In addition, the Investor may not transfer the Securities or any Securities into which they are
convertible to any of the Company’s competitors, as determined by the Company in good faith.

Furthermore, upon the event of an IPO, the capital stock into which the Securities are converted
will be subject to a lock-up period and may not be sold for up to 180 days following such IPO.

Other Material Terms

e The Company does not have the right to repurchase the Securities.

e The Securities do not have a stated return or liquidation preference.

e The Company cannot determine if it currently has enough capital stock authorized to issue
upon the conversion of the Securities, because the amount of capital stock to be issued is
based on the occurrence of future events.

TAX MATTERS

EACH PROSPECTIVE INVESTOR SHOULD CONSULT WITH HIS OR HER OWN
TAX AND ERISA ADVISOR AS TO THE PARTICULAR CONSEQUENCES TO THE
INVESTOR OF THE PURCHASE, OWNERSHIP AND SALE OF THE INVESTOR’S
SECURITIES, AS WELL AS POSSIBLE CHANGES IN THE TAX LAWS.

TO INSURE COMPLIANCE WITH THE REQUIREMENTS IMPOSED BY THE
INTERNAL REVENUE SERVICE, WE INFORM YOU THAT ANY TAX STATEMENT
IN THIS FORM C CONCERNING UNITED STATES FEDERAL TAXES IS NOT
INTENDED OR WRITTEN TO BE USED, AND CANNOT BE USED, BY ANY
TAXPAYER FOR THE PURPOSE OF AVOIDING ANY TAX-RELATED PENALTIES
UNDER THE UNITED STATES INTERNAL REVENUE CODE. ANY TAX
STATEMENT HEREIN CONCERNING UNITED STATES FEDERAL TAXES WAS
WRITTEN IN CONNECTION WITH THE MARKETING OR PROMOTION OF THE
TRANSACTIONS OR MATTERS TO WHICH THE STATEMENT RELATES. EACH
TAXPAYER SHOULD SEEK ADVICE BASED ON THE TAXPAYER’S PARTICULAR
CIRCUMSTANCES FROM AN INDEPENDENT TAX ADVISOR.
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POTENTIAL INVESTORS WHO ARE NOT UNITED STATES RESIDENTS ARE
URGED TO CONSULT THEIR TAX ADVISORS REGARDING THE UNITED STATES
FEDERAL INCOME TAX IMPLICATIONS OF ANY INVESTMENT IN THE
COMPANY, AS WELL AS THE TAXATION OF SUCH INVESTMENT BY THEIR
COUNTRY OF RESIDENCE. FURTHERMORE, IT SHOULD BE ANTICIPATED THAT
DISTRIBUTIONS FROM THE COMPANY TO SUCH FOREIGN INVESTORS MAY BE
SUBJECT TO UNITED STATES WITHHOLDING TAX.

EACH POTENTIAL INVESTOR SHOULD CONSULT HIS OR HER OWN TAX
ADVISOR CONCERNING THE POSSIBLE IMPACT OF STATE TAXES.

TRANSACTIONS WITH RELATED PERSONS AND CONFLICTS OF INTEREST
Related Person Transactions

From time to time the Company may engage in transactions with related persons. Related
persons are defined as any director or officer of the Company; any person who is the beneficial
owner of 10 percent or more of the Company’s outstanding voting equity securities, calculated
on the basis of voting power; any promoter of the Company; any immediate family member of
any of the foregoing persons or an entity controlled by any such person or persons.

The Company has the following transactions with related persons:

Conflicts of Interest

To the best of our knowledge the Company has not engaged in any transactions or relationships,
which may give rise to a conflict of interest with the Company, its operations or its security
holders.

OTHER INFORMATION

Bad Actor Disclosure

The Company is not subject to any Bad Actor Disqualifications under any relevant U.S.
securities laws.
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SIGNATURE

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and
Regulation Crowdfunding (§ 227.100 et seq.), the issuer certifies that it has reasonable grounds
to believe that it meets all of the requirements for filing on Form C and has duly caused this
Form to be signed on its behalf by the duly authorized undersigned.

/s/Donald Scott II
(Signature)

Donald Scott IT
(Name)

Co-Founder
(Title)

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and
Regulation Crowdfunding (§ 227.100 et seq.), this Form C has been signed by the following
persons in the capacities and on the dates indicated.

/s/Donald Scott IT
(Signature)

Donald Scott II
(Name)

Manager
(Title)

(Date)

/s/Ismael El-Amin
(Signature)

Ismael El-Amin
(Name)

Manager
(Title)

(Date)
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Instructions.

L. The form shall be signed by the issuer, its principal executive officer or officers, its
principal financial officer, its controller or principal accounting officer and at least a majority of
the board of directors or persons performing similar functions.

2. The name of each person signing the form shall be typed or printed beneath the signature.

Intentional misstatements or omissions of facts constitute federal criminal violations. See 18
U.S.C.1001.
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I, Donald Scott II, being the founder of Piggy Back Network, a Limited Liability Company (the
“Company’’), hereby certify as of this that:
(1) the accompanying unaudited financial statements of the Company, which comprise the
balance sheet as of December 31, 2020 and the related statements of income (deficit),
stockholder’s equity and cash flows for the year ended December 31, 2020, and the related noted
to said financial statements (collectively, the “Company Financial Statements™), are true and
complete in all material respects; and
(11) while the Company has not yet filed tax returns for the year ending December 31, 2020, any
tax return information in the Financial Statements reflects accurately the information that would
be reported in such tax returns.

/s/Donald Scott II

(Signature)

Donald Scott IT
(Name)

Manager
(Title)

(Date)

41



EXHIBITS

Exhibit A

Financial Statements



EXHIBIT A

Financial Statements
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Subscription Agreement

THE SECURITIES ARE BEING OFFERED PURSUANT TO SECTION 4(A)(6) OF THE
SECURITIES ACT OF 1933 (THE "SECURITIES ACT") AND HAVE NOT BEEN
REGISTERED UNDER THE SECURITIES ACT OR THE SECURITIES LAWS OF ANY
STATE OR ANY OTHER JURISDICTION. THERE ARE FURTHER RESTRICTIONS ON
THE TRANSFERABILITY OF THE SECURITIES DESCRIBED HEREIN.

THE PURCHASE OF THE SECURITIES INVOLVES A HIGH DEGREE OF RISK AND
SHOULD BE CONSIDERED ONLY BY PERSONS WHO CAN BEAR THE RISK OF THE
LOSS OF THEIR ENTIRE INVESTMENT.

PiggyBack Network
10357 S. Leavitt St, Chicago, IL 60643

Ladies and Gentlemen:

The undersigned understands that PiggyBack Network, a Limited Liability Company organized
under the laws of Illinois (the "Company™"), is offering up to $250,000.00 of Units of SAFE
(Simple Agreement for Future Equity) (the "Securities") in a Regulation CF Offering. This
Offering is made pursuant to the Form C, dated October 4, 2021 (the "Form C"). The
undersigned further understands that the Offering is being made pursuant to Section 4(a)(6) of
the Securities Act and Regulation CF under the JOBS Act of 2012 and without registration of the
Securities under the Securities Act of 1933, as amended (the "Securities Act").

1. Subscription. Subject to the terms and conditions hereof and the provisions of the Form C,
the undersigned hereby imrevocably subscribes for the Securities set forth on the signature page
hereto for the aggregate purchase price set forth on the signature page hereto, which is payable as
described in Section 4 hereof. The undersigned acknowledges that the Securities will be subject
to restrictions on transfer as set forth in this subscription agreement (the "Subscription
Agreement").

2. Acceptance of Subscription and Issuance of Securities. It is understood and agreed that the
Company shall have the sole right, at its complete discretion, to accept or reject this subscription,
in whole or in part, for any reason and that the same shall be deemed to be accepted by the
Company only when it is signed by a duly authorized officer of the Company and delivered to
the undersigned at the Closing referred to in Section 3 hereof. Subscriptions need not be
accepted in the order received, and the Securities may be allocated among subscribers.

3. The Closing. The closing of the purchase and sale of the Securities (the "Closing") shall take
place at 11 p.m. New York time on February 14, 2022, or at such other time and place as the
Company may designate by notice to the undersigned.

4. Payment for Securities. Payment for the Securities shall be received by SEED at the Table
(the "Escrow Agent") from the undersigned by wire transfer of immediately available funds or
other means approved by the Company at least two days prior to the Closing, in the amount as
set forth on the signature page hereto. Upon the Closing, the Escrow Agent shall release such
funds to the Company. The Company shall deliver certificates representing the Securities to the
undersigned at the Closing bearing an appropriate legend referring to the fact that the Securities



were sold in reliance upon an exemption from registration under the Securities Act. The
undersigned shall receive notice and evidence of the entry of the number of the Securities owned
by undersigned reflected on the books and records of the Company and verified and by (the
"Transfer Agent"), which shall bear a notation that the Securities were sold in reliance upon an
exemption from registration under the Securities Act.

5. Representations and Warranties of the Company. As of the Closing, the Company
represents and warrants that:

a) The Company is duly formed and validly existing under the laws of Illinois, with full power
and authority to conduct its business as it is currently being conducted and to own its assets; and
has secured any other authorizations, approvals, permits and orders required by law for the
conduct by the Company of its business as it is currently being conducted.

b) The Securities have been duly authorized and., when issued, delivered and paid for in the
manner set forth in this Subscription Agreement, will be validly issued, fully paid and
nonassessable, and will conform in all material respects to the description thereof set forth in the
Form C.

¢) The execution and delivery by the Company of this Subscription Agreement and the
consummation of the transactions contemplated hereby (including the issuance, sale and delivery
of the Securities) are within the Company’s powers and have been duly authorized by all
necessary corporate action on the part of the Company. Upon full execution hereof, this
Subscription Agreement shall constitute a valid and binding agreement of the Company,
enforceable against the Company in accordance with its terms, except (i) as limited by applicable
bankruptcy, msolvency, reorganization, moratorium, and other laws of general application
affecting enforcement of creditors’ rights generally, (i1) as limited by laws relating to the
availability of specific performance, injunctive relief, or other equitable remedies and (iii) with
respect to provisions relating to indemnification and contribution, as limited by considerations of
public policy and by federal or securities, "blue sky" or other similar laws of such jurisdiction
(collectively referred to as the "State Securities Laws").

d) Assuming the accuracy of the undersigned’s representations and warranties set forth in
Section 6 hereof, no order, license, consent, authorzation or approval of, or exemption by, or
action by or in respect of, or notice to, or filing or registration with, any governmental body,
agency or official is required by or with respect to the Company in connection with the
execution, delivery and performance by the Company of this Subscription Agreement except (i)
for such filings as may be required under Regulation CF promulgated under the Securities Act,
or under any applicable State Securities Laws, (ii) for such other filings and approvals as have
been made or obtained, or (iii) where the failure to obtain any such order, license, consent,
authorization, approval or exemption or give any such notice or make any filing or registration
would not have a material adverse effect on the ability of the Company to perform its obligations
hereunder.

6. Representations and Warranties of the Undersigned. The undersigned hereby represents
and warrants to and covenants with the Company that:

a) General.



1. The undersigned has all requisite authority (and in the case of an individual, the capacity) to
purchase the Securities, enter into this Subscription Agreement and to perform all the obligations
required to be performed by the undersigned hereunder, and such purchase will not contravene
any law, rule or regulation binding on the undersigned or any investment guideline or restriction
applicable to the undersigned.

11. The undersigned is a resident of the state set forth on the signature page hereto and is not
acquiring the Securities as a nominee or agent or otherwise for any other person.

1ii. The undersigned will comply with all applicable laws and regulations in effect in any
jurisdiction in which the undersigned purchases or sells Securities and obtain any consent,
approval or permission required for such purchases or sales under the laws and regulations of
any jurisdiction to which the undersigned is subject or in which the undersigned makes such
purchases or sales, and the Company shall have no responsibility therefor.

1v. Including the amount set forth on the signature page hereto, in the past twelve (12) month
period, the undersigned has not exceeded the investment limit as set forth in Rule 100(a)(2) of
Regulation CF.

b) Information Concerning the Company.

1. The undersigned has received a copy of the Form C. With respect to information provided by
the Company, the undersigned has relied solely on the information contained in the Form C to
make the decision to purchase the Securities.

11. The undersigned understands and accepts that the purchase of the Securities involves various
nisks, including the risks outlined in the Form C and in this Subscription Agreement. The
undersigned represents that it is able to bear any and all loss associated with an investment in the
Securities.

iii. The undersigned confirms that it is not relying and will not rely on any communication
(written or oral) of the Company, SEED AT THE TABLE, or any of their respective affiliates, as
investment advice or as a recommendation to purchase the Securities. It is understood that
information and explanations related to the terms and conditions of the Securities provided in the
Form C or otherwise by the Company, SEED AT THE TABLE or any of their respective
affiliates shall not be considered investment advice or a recommendation to purchase the
Securities, and that neither the Company, SEED AT THE TABLE nor any of their respective
affiliates is acting or has acted as an advisor to the undersigned in deciding to invest in the
Securities. The undersigned acknowledges that neither the Company, SEED AT THE TABLE
nor any of their respective affiliates have made any representation regarding the proper
characterization of the Securities for purposes of determining the undersigned’s authority or
suitability to invest in the Securities.

1v. The undersigned is familiar with the business and financial condition and operations of the
Company, all as generally described in the Form C. The undersigned has had access to such
information concerning the Company and the Securities as it deems necessary to enable it to
make an informed investment decision concerning the purchase of the Securities.

v. The undersigned understands that, unless the undersigned notifies the Company in writing to
the contrary at or before the Closing, each of the undersigned’s representations and warranties



contained in this Subscription Agreement will be deemed to have been reaffirmed and confirmed
as of the Closing, taking into account all information received by the undersigned.

vi. The undersigned acknowledges that the Company has the right in its sole and absolute
discretion to abandon this Offering at any time prior to the completion of the Offering. This
Subscription Agreement shall thereafier have no force or effect and the Company shall return
any previously paid subscription price of the Securities, without interest thereon, to the
undersigned.

vii. The undersigned understands that no federal or state agency has passed upon the merits or
risks of an investment in the Securities or made any finding or determination conceming the
faimess or advisability of this investment.

¢) No Guaranty.

1. The undersigned confirms that the Company has not (A) given any guarantee or representation
as to the potential success, return, effect or benefit (either legal, regulatory, tax, financial,
accounting or otherwise) an of imvestment in the Securities or (B) made any representation to the
undersigned regarding the legality of an investment in the Securities under applicable legal
investment or similar laws or regulations. In deciding to purchase the Securities, the undersigned
is not relying on the advice or recommendations of the Company and the undersigned has made
its own independent decision that the investment in the Securities is suitable and appropriate for
the undersigned.

d) Status of Undersigned.

1. The undersigned has such knowledge, skill and experience in business, financial and
investment matters that the undersigned is capable of evaluating the merits and risks of an
investment in the Securities. With the assistance of the undersigned’s own professional advisors,
to the extent that the undersigned has deemed appropriate, the undersigned has made its own
legal, tax, accounting and financial evaluation of the merits and risks of an investment in the
Securities and the consequences of this Subscription Agreement. The undersigned has considered
the suitability of the Securities as an investment in light of its own circumstances and financial
condition and the undersigned is able to bear the risks associated with an investment in the
Securities and its authority to invest in the Securities.

e) Restrictions on Transfer or Sale of Securities.

1. The undersigned is acquiring the Securities solely for the undersigned’s own beneficial
account, for investment purposes, and not with a view to, or for resale in connection with, any
distribution of the Securities. The undersigned understands that the Securities have not been
registered under the Securities Act or any State Securities Laws by reason of specific exemptions
under the provisions thereof which depend in part upon the investment intent of the undersigned
and of the other representations made by the undersigned in this Subscription Agreement. The
undersigned understands that the Company is relying upon the representations and agreements
contained in this Subscription Agreement (and any supplemental information) for the purpose of
determining whether this transaction meets the requirements for such exemptions.

11. The undersigned understands that the Securities are restricted from transfer for a period of
time under applicable federal securities laws and that the Securities Act and the rules of the U.S.
Securities and Exchange Commission (the "Commission") provide in substance that the
undersigned may dispose of the Securities only pursuant to an effective registration statement



under the Securities Act, an exemption therefrom or as further described in Rule 501 of
Regulation CF, after which certain state restrictions may apply. The undersigned understands that
the Company has no obligation or intention to register any of the Securities, or to take action so
as to permit sales pursuant to the Securities Act. Even when the Securities become freely
transferrable, a secondary market in the Securities may not develop. Consequently, the
undersigned understands that the undersigned must bear the economic risks of the investment in
the Securities for an indefinite period of time.

i11. The undersigned agrees: (A) that the undersigned will not sell, assign, pledge, give, transfer
or otherwise dispose of the Securities or any interest therein, or make any offer or attempt to do
any of the foregoing, except pursuant to Rule 501 of Regulation CF.

7. Conditions to Obligations of the Undersigned and the Company. The obligations of the
undersigned to purchase and pay for the Securities specified on the signature page hereto and of
the Company to sell the Securities are subject to the satisfaction at or prior to the Closing of the
following conditions precedent: the representations and warranties of the Company contained in
Section 5 hereof and of the undersigned contained in Section 6 hereof shall be frue and correct as
of the Closing in all respects with the same effect as though such representations and warranties
had been made as of the Closing.

8. Obligations Irrevocable. Following the Closing, the obligations of the undersigned shall be
irrevocable.

9. Legend. The certificates, book entry or other form of notation representing the Securities sold
pursuant to this Subscription Agreement will be notated with a legend or designation, which
communicates in some manner that the Securities were issued pursuant to Section 4(a)(6) of the
Securities Act and may only be resold pursuant to Rule 501 of Regulation CF.

10. Waiver, Amendment. Neither this Subscription Agreement nor any provisions hereof shall
be modified, changed, discharged or terminated except by an instrument in writing, signed by the
party against whom any waiver, change, discharge or termination is sought.

11. Assignability. Neither this Subscription Agreement nor any right, remedy, obligation or
liability arising hereunder or by reason hereof shall be assignable by either the Company or the
undersigned without the prior written consent of the other party.

12. Waiver of Jury Trial. THE UNDERSIGNED IRREVOCABLY WAIVES ANY AND ALL
RIGHT TO TRIAL BY JURY WITH RESPECT TO ANY LEGAL PROCEEDING ARISING
OUT OF THE TRANSACTIONS CONTEMPLATED BY THIS SUBSCRIPTION
AGREEMENT.

13. Submission to Jurisdiction. With respect to any suit, action or proceeding relating to any
offers, purchases or sales of the Securities by the undersigned ("Proceedings"), the undersigned
urevocably submits to the jurisdiction of the federal or state courts located in the state of Illinois,
which submission shall be exclusive unless none of such courts has lawful jurisdiction over such
Proceedings.



14. Governing Law. This Subscription Agreement shall be governed by and construed in
accordance with the laws of the State of Illinois, without regard to conflict of law principles
thereof.

15. Section and Other Headings. The section and other headings contained in this Subscription
Agreement are for reference purposes only and shall not affect the meaning or interpretation of
this Subscription Agreement.

16. Counterparts. This Subscription Agreement may be executed in any number of
counterparts, each of which when so executed and delivered shall be deemed to be an original
and all of which together shall be deemed to be one and the same agreement.

17. Notices. All notices and other communications provided for herein shall be in writing and
shall be deemed to have been duly given if delivered personally or sent by registered or certified
mail, return receipt requested, postage prepaid or email to the following addresses (or such other
address as either party shall have specified by notice in writing to the other):

10357 S. Leavitt St, Chicago, IL 60643
If to the Company: E-mail: concierge(@piggybacknetwork.com
Attention: Donald Scott II

Attention:

with a copy to: E-mail: dscott@piggybacknetwork.com

[PURCHASER ADDRESS]
E-mail: [E-MAIL ADDRESS]
Attention: [TITLE OF OFFICER TO
RECEIVE NOTICES]

If to the Purchaser:

18. Binding Effect. The provisions of this Subscription Agreement shall be binding upon and
accrue to the benefit of the parties hereto and their respective heirs, legal representatives,
successors and assigns.

19. Survival. All representations, warranties and covenants contained in this Subscription
Agreement shall survive (1) the acceptance of the subscription by the Company, (i1) changes in
the transactions, documents and instruments described in the Form C which are not material or
which are to the benefit of the undersigned and (iii) the death or disability of the undersigned.

20. Notification of Changes. The undersigned hereby covenants and agrees to notify the
Company upon the occurrence of any event prior to the closing of the purchase of the Securities
pursuant to this Subscription Agreement, which would cause any representation, warranty, or
covenant of the undersigned contained in this Subscription Agreement to be false or incorrect.

21. Severability. If any term or provision of this Subscription Agreement is invalid, illegal or
unenforceable in any jurisdiction, such invalidity, illegality or unenforceability shall not affect
any other term or provision of this Subscription Agreement or invalidate or render unenforceable
such term or provision in any other jurisdiction.

[SIGNATURE PAGE FOLLOWS]



IN WITNESS WHEREOF, the undersigned has executed this Subscription Agreement this 4th
Day OF October , 2021.

PURCHASER (if an individual):

By

Name;

PURCHASER (if an entity):

Legal Name of Entity

By

Name;
Title:

State/Country of Domicile or Formation:

The offer to purchase Securities as set forth above is confirmed and accepted by the Company as
to [amount of Securities to be acquired by Purchaser] for [total amount to be paid by Purchaser].

Piggy Back Network

By: Dmm&? SwﬁG IT

Name: Donald Scott II
Title: Co-Founder
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THIS INSTRUMENT AND ANY SECURITIES ISSUABLE PURSUANT HERETO HAVE NOT BEEN REGISTERED UNDER
THE SECURITIES ACT OF 1933, AS AMENDED (THE “SECURITIES ACT”), OR UNDER THE SECURITIES LAWS OF
CERTAIN STATES. THESE SECURITIES MAY NOT BE OFFERED, SOLD OR OTHERWISE TRANSFERRED, PLEDGED OR
HYPOTHECATED EXCEPT AS PERMITTED IN THIS SAFE AND UNDER THE ACT AND APPLICABLE STATE
SECURITIES LAWS PURSUANT TO AN EFFECTIVE REGISTRATION STATEMENT OR AN EXEMPTION THEREFROM.

THE PIGGYBACK NETWORK, LL.C

SAFE
(Simple Agreement for Future Equity)

THIS CERTIFIES THAT in exchange for the payment by [Investor Name] (the “Investor™) of $
(the “Purchase Amount™) on or about [Date of Safe], The PiggyBack Network, LLC, an Illinois corporation (the

“Company”), issues to the Investor the right to certain shares of the Company’s Capital Stock, subject to the terms
described below.

The “Discount Rate” is 20%.

The “Valuation Cap” is $7,000,000

See Section 2 for certain additional defined terms.
1. Events

(a) Equity Financing. If there is an Equity Financing before the termination of this Safe (“First Equity
Financing™), on the initial closing of such Equity Financing, this Safe will automatically convert into the number of
shares of Safe Preferred Stock equal to the Purchase Amount divided by the Discount Price.

In connection with the automatic conversion of this Safe into shares of Safe Preferred Stock, the Investor will
execute and deliver to the Company all of the transaction documents related to the Equity Financing: provided, that such
documents (i) are the same documents to be entered into with the purchasers of Standard Preferred Stock, with appropriate
variations for the Safe Preferred Stock if applicable, and (ii) have customary exceptions to any drag-along applicable to
the Investor, including (without limitation) limited representations, warranties, liability and indemnification obligations
for the Investor.

(b) Liquidity Event. If there is a Liquidity Event before the termination of this Safe, this Safe will
automatically be entitled (subject to the liquidation priority set forth in Section 1(d) below) to receive a portion of
Proceeds, due and payable to the Investor immediately prior to, or concurrent with, the consummation of such Liquidity
Event, equal to the greater of (i) the Purchase Amount (the “Cash-Out Amount™) or (ii) the amount payable on the
number of shares of Common Stock equal to the Purchase Amount divided by the Liquidity Price (the “Conversion
Amount™). If any of the Company’s securityholders are given a choice as to the form and amount of Proceeds to be
received in a Liquidity Event, the Investor will be given the same choice, provided that the Investor may not choose to
receive a form of consideration that the Investor would be ineligible to receive as a result of the Investor’s failure to
satisfy any requirement or limitation generally applicable to the Company’s securityholders, or under any applicable laws.

Notwithstanding the foregoing, in connection with a Change of Control intended to qualify as a tax-free
reorganization, the Company may reduce the cash portion of Proceeds payable to the Investor by the amount determined
by its board of directors in good faith for such Change of Control to qualify as a tax-free reorganization for U.S. federal
income tax purposes, provided that such reduction (A) does not reduce the total Proceeds payable to such Investor and (B)
is applied in the same manner and on a pro rata basis to all securityholders who have equal priority to the Investor under
Section 1(d).
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(c) Dissolution Event. If there is a Dissolution Event before the termination of this Safe, the Investor will
automatically be entitled (subject to the liquidation priority set forth in Section 1(d) below) to receive a portion of
Proceeds equal to the Cash-Out Amount, due and payable to the Investor immediately prior to the consummation of the
Dissolution Event.

(d) Liquidation Priority. In a Liquidity Event or Dissolution Event, this Safe is intended to operate like
standard non-participating Preferred Stock. The Investor’s right to receive its Cash-Out Amount is:

(i) Junior to payment of outstanding indebtedness and creditor claims, including contractual claims
for payment and convertible promissory notes (to the extent such convertible promissory notes are not actually or
notionally converted into Capital Stock);

(ii) On par with payments for other Safes and/or Preferred Stock, and if the applicable Proceeds are
insufficient to permit full payments to the Investor and such other Safes and/or Preferred Stock, the applicable Proceeds
will be distributed pro rata to the Investor and such other Safes and/or Preferred Stock in proportion to the full payments
that would otherwise be due; and

(iii) Senior to payments for Commeon Stock.

The Investor’s right to receive its Conversion Amount is (A) on par with payments for Common Stock and
other Safes and/or Preferred Stock who are also receiving Conversion Amounts or Proceeds on a similar as-converted to
Common Stock basis, and (B) junior to payments described in clauses (i) and (i) above (in the latter case, to the extent
such payments are Cash-Out Amounts or similar liquidation preferences).

(e) Termination. This Safe will automatically terminate (without relieving the Company of any obligations
arising from a prior breach of or non-compliance with this Safe) immediately following the earliest to occur of: (i) the
issuance of Capital Stock to the Investor pursuant to the automatic conversion of this Safe under Section 1(a); or (ii) the
payment, or setting aside for payment, of amounts due the Investor pursuant to Section 1(b) or Section 1(c).

2. Definitions

“Capital Stock” means the capital stock of the Company, including, without limitation, the “Common
Stock” and the “Preferred Stock.”

“Change of Control” means (i) a transaction or series of related transactions in which any “person” or
“group” (within the meaning of Section 13(d) and 14(d) of the Securities Exchange Act of 1934, as amended), becomes
the “beneficial owner” (as defined in Rule 13d-3 under the Securities Exchange Act of 1934, as amended), directly or
indirectly, of more than 50% of the outstanding voting securities of the Company having the right to vote for the election
of members of the Company’s board of directors, (ii) any reorganization, merger or consolidation of the Company, other
than a transaction or series of related transactions in which the holders of the voting securities of the Company
outstanding immediately prior to such transaction or series of related transactions refain, immediately after such
transaction or series of related fransactions, at least a majority of the total voting power represented by the outstanding
voting securities of the Company or such other surviving or resulting entity or (iii) a sale, lease or other disposition of all
or substantially all of the assets of the Company.

“Direct Listing” means the Company’s initial listing of its Common Stock (other than shares of Common
Stock not eligible for resale under Rule 144 under the Securities Act) on a national securities exchange by means of an
effective registration statement on Form S-1 filed by the Company with the SEC that registers shares of existing capital
stock of the Company for resale, as approved by the Company’s board of directors. For the avoidance of doubt, a Direct
Listing shall not be deemed to be an underwritten offering and shall not involve any underwriting services.
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“Discount Price” means the lowest price per share of the Standard Preferred Stock sold in the Equity
Financing multiplied by the Discount Rate.

“Dissolution Event” means (i) a voluntary termination of operations, (ii) a general assignment for the benefit
of the Company’s creditors or (iii) any other liquidation, dissolution or winding up of the Company (excluding a Liquidity
Event), whether voluntary or involuntary.

“Dividend Amount” means, with respect to any date on which the Company pays a dividend on its
outstanding Common Stock, the amount of such dividend that is paid per share of Common Stock multiplied by (x) the
Purchase Amount divided by (y) the Liquidity Price (treating the dividend date as a Liquidity Event solely for purposes of
calculating such Liquidity Price).

“Equity Financing” means a bona fide transaction or series of transactions with the principal purpose of
raising capital, pursuant to which the Company issues and sells Preferred Stock at a fixed valuation, including but not
limited to, a pre-money or post-money valuation.

“Initial Public Offering” means the closing of the Company’s first firm commitment underwritten initial
public offering of Common Stock pursuant to a registration statement filed under the Securifies Act.

“Liquidity Event” means a Change of Control, a Direct Listing or an Initial Public Offering.

“Liquidity Price” means the price per share equal to the fair market value of the Common Stock at the time
of the Liquidity Event, as determined by reference to the purchase price payable in connection with such Liquidity Event,
multiplied by the Discount Rate.

“Proceeds™ means cash and other assets (including without limitation stock consideration) that are proceeds
from the Liquidity Event or the Dissolution Event, as applicable, and legally available for distribution.

“Safe” means an instrument containing a future right to shares of Capital Stock, similar in form and content to
this instrument, purchased by investors for the purpose of funding the Company’s business operations. References to “this
Safe” mean this specific instrument.

“Safe Preferred Stock™ means the shares of the series of Preferred Stock issued to the Investor in an Equity
Financing, having the identical rights, privileges, preferences and restrictions as the shares of Standard Preferred Stock,
other than with respect to: (i) the per share liquidation preference and the initial conversion price for purposes of
price-based anti-dilution protection, which will equal the Discount Price; and (ii) the basis for any dividend rights, which
will be based on the Discount Price.

“Standard Preferred Stock” means the shares of a series of Preferred Stock issued to the investors investing
new money in the Company in connection with the initial closing of the Equity Financing.

3. Company Representations

(a) The Company is a corporation duly organized, validly existing and in good standing under the laws of its
state of incorporation, and has the power and authority to own, lease and operate its properties and carry on its business as
now conducted.

(b) The executfion, delivery and performance by the Company of this Safe is within the power of the
Company and has been duly authorized by all necessary actions on the part of the Company (subject to section 3(d)). This
Safe constitutes a legal, valid and binding obligation of the Company, enforceable against the Company in accordance
with its terms, except as limited by bankruptcy, insolvency or other laws of general application relating to or affecting the

-3-
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enforcement of creditors’ rights generally and general principles of equity. To its knowledge, the Company is not in
violation of (i) its current certificate of incorporation or bylaws, (ii) any material statute, rule or regulation applicable to
the Company or (iii) any material debt or contract to which the Company is a party or by which it is bound, where, in each
case, such violation or default, individually, or together with all such violations or defaults, could reasonably be expected
to have a material adverse effect on the Company.

(¢) The performance and consummation of the transactions contemplated by this Safe do not and will not:
(i) violate any material judgment, statute, rule or regulation applicable to the Company; (ii) result in the acceleration of
any material debt or confract to which the Company is a party or by which it is bound; or (iii) result in the creation or
imposition of any lien on any property, asset or revenue of the Company or the suspension, forfeiture, or nonrenewal of
any material permit, license or authorization applicable to the Company, its business or operations.

(d) No consents or approvals are required in connection with the performance of this Safe, other than: (i) the
Company’s corporate approvals; (ii) any qualifications or filings under applicable securities laws; and (iii) necessary
corporate approvals for the authorization of Capital Stock issuable pursuant to Section 1.

(e) To its knowledge, the Company owns or possesses (or can obtain on commercially reasonable terms)
sufficient legal rights to all patents, trademarks, service marks, trade names, copyrights, trade secrets, licenses,
information, processes and other intellectual property rights necessary for its business as now conducted and as currently
proposed to be conducted, without any conflict with, or infringement of the rights of, others.

4. Investor Representations

(a) The Investor has full legal capacity, power and authority to execute and deliver this Safe and to perform
its obligations hereunder. This Safe constitutes valid and binding obligation of the Investor, enforceable in accordance
with its terms, except as limited by bankruptcy, insolvency or other laws of general application relating to or affecting the
enforcement of creditors’ rights generally and general principles of equity.

(b) The Investor is an accredited investor as such term is defined in Rule 501 of Regulation D under the
Securities Act, and acknowledges and agrees that if not an accredited investor at the time of an Equity Financing, the
Company may void this Safe and return the Purchase Amount. The Investor has been advised that this Safe and the
underlying securities have not been registered under the Securities Act, or any state securities laws and, therefore, cannot
be resold unless they are registered under the Securities Act and applicable state securities laws or unless an exemption
from such registration requirements is available. The Investor is purchasing this Safe and the securities to be acquired by
the Investor hereunder for its own account for investment, not as a nominee or agent, and not with a view to, or for resale
in connection with, the distribution thereof, and the Investor has no present intention of selling, granting any participation
in, or otherwise distributing the same. The Investor has such knowledge and experience in financial and business matters
that the Investor is capable of evaluating the merits and risks of such investment, is able to incur a complete loss of such
investment without impairing the Investor’s financial condition and is able to bear the economic risk of such investment
for an indefinite period of time.

5. Miscellaneous

(a) Any provision of this Safe may be amended, waived or modified by written consent of the Company and
either (i) the Investor or (ii) the majority-in-interest of all then-outstanding Safes with the same “Post-Money Valuation
Cap” and “Discount Rate” as this Safe (and Safes lacking one or both of such terms will be considered to be the same with
respect to such term(s)), provided that with respect to clause (il): (A) the Purchase Amount may not be amended, waived
or modified in this manner, (B) the consent of the Investor and each holder of such Safes must be solicited (even if not
obtained), and (C) such amendment, waiver or modification treats all such holders in the same manner.
“Majority-in-interest” refers to the holders of the applicable group of Safes whose Safes have a total Purchase Amount
greater than 50% of the total Purchase Amount of all of such applicable group of Safes.

-
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(b) Any notice required or permitted by this Safe will be deemed sufficient when delivered personally or by
overnight courier or sent by email to the relevant address listed on the signature page, or 48 hours after being deposited in
the U.S. mail as certified or registered mail with postage prepaid, addressed to the party to be notified at such party’s
address listed on the signature page, as subsequently modified by written notice.

(¢) The Investor is not entitled, as a holder of this Safe, to vote or be deemed a holder of Capital Stock for
any purpose other than tax purposes, nor will anything in this Safe be construed to confer on the Investor, as such, any
rights of a Company stockholder or rights to vote for the election of directors or on any matter submitted to Company
stockholders, or to give or withhold consent to any corporate action or to receive notice of meetings, until shares have
been issued on the terms described in Section 1. However, if the Company pays a dividend on outstanding shares of
Common Stock (that is not payable in shares of Common Stock) while this Safe is outstanding, the Company will pay the
Dividend Amount to the Investor at the same time.

(d) Neither this Safe nor the rights in this Safe are transferable or assignable, by operation of law or
otherwise, by either party without the prior written consent of the other; provided, however, that this Safe and/or its rights
may be assigned without the Company’s consent by the Investor (i) to the Investor’s estate, heirs, executors,
administrators, guardians and/or successors in the event of Investor’s death or disability, or (ii) to any other entity who
directly or indirectly, controls, is controlled by or is under common control with the Investor, including, without
limitation, any general partner, managing member, officer or director of the Investor, or any venture capital fund now or
hereafter existing which is conftrolled by one or more general partners or managing members of, or shares the same
management company with, the Investor; and provided, firrther, that the Company may assign this Safe in whole, without
the consent of the Investor, in connection with a reincorporation to change the Company’s domicile.

(e) In the event any one or more of the provisions of this Safe is for any reason held to be invalid, illegal or
unenforceable, in whole or in part or in any respect, or in the event that any one or more of the provisions of this Safe
operate or would prospectively operate to invalidate this Safe, then and in any such event, such provision(s) only will be
deemed null and void and will not affect any other provision of this Safe and the remaining provisions of this Safe will
remain operative and in full force and effect and will not be affected, prejudiced, or disturbed thereby.

(f) All rights and obligations hereunder will be governed by the laws of the State of Illinois, without regard to
the conflicts of law provisions of such jurisdiction.

(g) Any dispute, controversy or claim arising out of, relating to or in connection with this instrument,
including the breach or validity thereof, shall be determined by final and binding arbitration administered by the American
Arbitration Association (the “AAA™) under its Commercial Arbitration Rules and Mediation Procedures (“Commercial
Rules”). The award rendered by the arbitrator shall be final, non-appealable and binding on the parties and may be entered
and enforced in any court having jurisdiction. There shall be one arbitrator agreed to by the parties within twenty (20)
days of receipt by respondent of the request for arbitration or, in default thereof, appointed by the AAA in accordance with
its Commercial Rules. The place of arbifration shall be Illinois. Except as may be required by law or to protect a legal
right, neither a party nor the arbitrator may disclose the existence, content or results of any arbitration without the prior
written consent of the other parties.

(h) The parties acknowledge and agree that for United States federal and state income tax purposes this Safe
is, and at all times has been, intended to be characterized as stock, and more particularly as common stock for purposes of
Sections 304, 305, 306, 354, 368, 1036 and 1202 of the Internal Revenue Code of 1986, as amended. Accordingly, the
parties agree to treat this Safe consistent with the foregoing intent for all United States federal and state income tax
purposes (including, without limitation, on their respective tax returns or other informational statements).
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(Signature page follows)



IN WITNESS WHEREOF, the undersigned have caused this Safe to be duly executed and delivered.
The PiggyBack Network, LL.C

By:

Donald Scott IT

Address: 10357 S. Leavitt St.

Chicago, IL 60643

Email: dscott@piggybanknetwork.com

INVESTOR:

By:

Name:

Title:

Address:

Email:




PiggyBack Network LLC. (the “Company”).

Financial Statements (unaudited)
Short Year Ended December 31, 2021

Statement of Financial Position

As of October 31, 2021

Group Type Amount Total
Cash and Equivalent Checking $2,500.00
Cash and Equivalent Savings $0.00
Cash and Equivalent $2,500.00

Current Assets Accounts Receivable $0.00
Current Assets Inventory $0.00
Current Assets Pre Payments $0.00
Current Assets $0.00

Property, Plant and Equipment [Vehicles $0.00
Property, Plant and Equipment [Furniture $0.00
Property, Plant and Equipment [Equipment $0.00
Property, Plant and Equipment [Building $0.00
Property, Plant and Equipment [Land $0.00




Property, Plant and Equipment

$0.00

Other Assets

N/A

$0.00

$0.00

Current Liabilities Accounts Payable $0.00
Current Liabilities Notes Payable $0.00
Current Liabilities Other Current Liabilities $0.00

Current Liabilities

$0.00

Non-Current Liabilities Long Term Notes Payable $0.00

Non-Current Liabilities Loans $0.00
Other Non-Current

Non-Current Liabilities Liabilities $0.00

Non-Current Liabilities

$0.00

Founders' Expenses Marketing -$2,000.00
Founders' Expenses Equipment -$4,000.00
Founders' Expenses Legal -$4,000.00
Founders' Expenses Platform Development -$10,000.00

-$20,000.00

Balance

-$17,500.00




PiggyBack Network LLC
Notes to the Unaudited Financial Statements
October 31st, 2021
$USD

NOTE 1 - ORGANIZATION AND NATURE OF ACTIVITIES

PiggyBack Network LLC (“the Company™) was formed in Illinois on October 6th, 2020. The Company plans to
earn revenue by providing tech-enabled car pool service to communities across the country, notably servicing
school districts and enrichment activity providers who rely on youth transportation. The Company’s customers
will be located throughout the United States of America.

The Company will conduct a crowdfunding campaign under regulation CF in 2021 to raise operating

capital.

NOTE 2 — SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

Our financial statements are prepared in accordance with U.S. generally accepted accounting principles
(“GAAP™). Our fiscal year ends on December 31. The Company has no interest in variable interest entities and no
predecessor entities.

Use of Estimates and Assumptions

The preparation of financial statements in conformity with accounting principles generally accepted in the United
States of America requires management to make estimates and assumptions that affect the reported amounts of
assets and liabilities and disclosure of contingent assets and liabilities at the date of the financial statements and
the reported amounts of revenues and expenses during the reporting period. Actual results could differ from those
estimates.

Cash and Cash Equivalents

Cash and cash equivalents include all cash balances, and highly liquid investments with maturities of three
months or less when purchased.

Fair Value of Financial Instruments

ASC 820 “Fair Value Measurements and Disclosures” establishes a three-tier fair value hierarchy, which
prioritizes the inputs in measuring fair value. The hierarchy prioritizes the inputs into three levels based on the
extent to which inputs used in measuring fair value are observable in the market.

These tiers include:

Level 1: defined as observable inputs such as quoted prices in active markets;

Level 2: defined as inputs other than quoted prices in active markets that are either directly or indirectly
observable; and

Level 3: defined as unobservable inputs in which little or no market data exists, therefore requiring an entity to
develop its own assumptions.



Concentrations of Credit Risks

The Company’s financial instruments that are exposed to concentrations of credit risk primarily consist of its cash
and cash equivalents. The Company places its cash and cash equivalents with financial institutions of high credit
worthiness. The Company’s management plans to assess the financial strength and credit worthiness of any parties
to which it extends funds, and as such, it believes that any associated credit risk exposures are limited.

Revenue Recognition

The Company recognizes revenue from the sale of products and services, points to be used for carpool rides, in
accordance with ASC 606,"Revenue Recognition” following the five steps procedure:

Step 1: Families will sign up on the platform

Step 2: Points will be purchased to support carpool rides

Step 3: The transportation duration and time will dictate points necessary
Step 4: Drivers will receive points in exchange for driving

Step 5: Recognize Revenue when points are purchased.

The Company will enable individuals or organizations to purchase points for future use..

NOTE 3 — RELATED PARTY TRANSACTIONS

The Company follows ASC 850, “Related Party Disclosures,” for the identification of related parties and
disclosure of related party transactions. The Company accrued $20,000 in startup costs paid on behalf of the
founders. The amount accrues no interest and is due at the discretion of the founders.

NOTE 4 - CONTINGENCIES, COMPLIANCE WITH LAWS AND REGULATIONS

‘We are currently not involved with or know of any pending or threatening litigation against the Company or any
of its officers. Further, the Company is currently complying with all relevant laws and regulations.

NOTE 5 - DEBT
See Note 3.
NOTE 6 - EQUITY

The Company has not authorized any common shares with no par value per share.

NOTE 7 - SUBSEQUENT EVENTS

The Company has evaluated events subsequent to October 31, 2021 to assess the need for potential recognition or
disclosure in this report. Such events were evaluated through October 6, 2020, the date these financial statements
were available to be issued. No events require recognition or disclosure.

NOTE 8 — GOING CONCERN

The accompanying balance sheet has been prepared on a going concern basis, which contemplates the realization
of assets and the satisfaction of liabilities in the normal course of business. The entity has not commenced
principal operations and may generate losses.

The Company’s ability to continue as a going concern in the next twelve months following the date the financial
statements were available to be issued is dependent upon its ability to produce revenues and/or obtain financing
sufficient to meet curent and future obligations and deploy such to produce profitable operating results.
Management has evaluated these conditions and plans to generate revenues and raise capital as needed to satisfy



its capital needs. No assurance can be given that the Company will be successful in these efforts. These factors,
among others, raise substantial doubt about the ability of the Company to continue as a going concemn for a
reasonable period of time. The financial statements do not include any adjustments relating to the recoverability
and classification of recorded asset amounts or the amounts and classification of liabilities.

NOTE 9 — RISKS AND UNCERTAINTIES

COVID-19

The spread of COVID-19 has severely impacted many local economies around the globe. In many countries,
businesses are being forced to cease or limit operations for long or indefinite periods of time. Measures taken to
contain the spread of the virus, including travel bans, quarantines, social distancing, and closures of non-essential
services have triggered significant disruptions to businesses worldwide, resulting in an economic slowdown.
Global stock markets have also experienced great volatility and a significant weakening. Governments and central
banks have responded with monetary and fiscal interventions to stabilize economic conditions.

The duration and impact of the COVID-19 pandemic, as well as the effectiveness of government and central bank
responses remains unclear currently. It is not possible to reliably estimate the duration and severity of these
consequences, as well as their impact on the financial position and results of the Company for future periods.
Note: this disclosure assumes there is no significant doubt about the entity's ability to continue as a going concern.



Contact

iel@alumni.princeton.edu

www.linkedin.com/in/ismael-el-
amin (LinkedIn)

Top Skills
Python (Programming Language)
Solution Architecture

Project Management

Certifications

Leading Your Org on a Journey of
Allyship

Inclusive Mindset for Committed
Allies

Ismael EI-Amin, SA, PMP

IT Leader / Social Entrepreneur / Innovator

Summary

Certified Project Manager and IT leader providing 17+ years

of experience successfully managing and delivering complex
transformational projects while simultaneously focused on
developing and mentoring staff. Responsible for bridging the gap
between Business Leads & Technical teams in an ever-changing
and evolving landscape.

Committed volunteer focused on revitalizing under-represented
communities with a focus on financial literacy & workforce
development.

Experience

PiggyBack Network
Co-Founder
October 2020 - Present (1 year 1 month)

PiggyBack is a Youth Transportation Network designed to connect busy
families in search of safe, reliable, and affordable solutions for travel to school

and extra curricular youth activities.

Revitalize Black Chicago

Director Of Operations
June 2020 - Present (1 year 5 months)

Blue Cross Blue Shield Association

11 years 4 months
Solution Architect
March 2015 - Present (6 years 8 months)

Solution & Product Owner
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Develop and socialize scope of each engagement to ensure alignment with
EPMO and all business and technology leads to realize consistent on-time
delivery.

Manage complex business relationships to enable alignment among cross-
functional teams from ideation to implementation.

Provide guidance for customer relatinships to manage expectations around
data quality, data privacy, and implementation timelines and returns on

investment.

DevSecOps Lead

Coordinate transformation of several key applications to automated and
continuous

deployment across two phases (Phase | - 12/2018, Phase Il - 2020).

Identify potential innovations around automated testing, database discovery,
orchestration tools, and codebase versioning based on current state
assessments of each

application.

Lead cross-team efforts (architecture, production support, InfoSec, operations,
and

application teams) to identify industry-leading tools that standardize and
optimize

organization’s solutions.

Managed 2018 DevQOps implementation including reducing the executable time
by 75%

through automating code deployments for the IPDS application.

Delivery Manager

Manage between 5 — 15 people to deliver 4 — 7 major project releases
annually, up to

$650K budget.

Own Enterprise |IT adaptation of Agile methodology acting as Scrum Master for
Inter-Plan Data Source (IPDS) and coach to other leaders.

Technical Owner for EIT's information security initiatives during the initial
partnership

with InfoSec - Documented Data Flows, CyberArk password vault,

OpenPGP data encryption, automated Active Directory user access, data
tokenization, and audits of sensitive production data housed in non-production

environments.

Senior ETL Solution Architect
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July 2010 - March 2015 (4 years 9 months)

TECHNICAL LEAD

Subject Matter Expert — IPDS

The Inter-Plan Data Solution (IPDS) warehouse stores roughly 45 tables
ranging up to 1 billion transactional rows. The daily process receives XML
extract files from 70+ participating health insurance plan members of the
association, parses the data, validates the content and loads the transactions
into the target tables.

* Research and preparation of reports for higher management

* Collaboration with business stakeholders for enhancements, defect
resolutions and overall optimization of the system

» Expertise in DB archiving process

* Manage and coordinate ETL development activities to meet objectives and
project deadlines

» Increased transparency between the technical issues/solutions and

management

Subject Matter Expert - PPDW

The Plan Partner Data Warehouse (PPDW) is BCBSA’s window for
participating plans into the operations of the association. Relationships
between plan members are defined by the timeliness of partner plans to
respond to a request and submit payment for given services. The system
sources the IDS warehouse daily and provides summarized fact tables with
Cognos reports for members to observe.

Lead team of business analysts, system analysts, DBA, ETL and Bl
developers and testers through project plan cycles

» Provide expertise for streamlining and optimizing existing end to end
implementation of solutions as data volumes increase

* Collaboration with Architecture / Performance Enhancement team members
to establish software and hardware solutions to best meet the client needs
while maintaining the budget

» Optimization of existing process via Ab Initio job scheduling to throttle the
CPU usage, utilizing new and existing table indexes, eliminating redundancy in

job execution

Southwest Airlines

IT Consultant / ETL Architect
June 2007 - June 2010 (3 years 1 month)
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PRODUCTION SUPPORT

* Integral member of 8-person support team responsible for 24/7 production
support over SWA's EDW and Corporate Reporting ETL/OLAP Processes

» Three year member of support team responsible for reducing the number of
incidents from 80/week down to a range of 20-25/week

» Constant communication with Production Ops to maintain the daily/weekly/
monthly scheduled ETL and OLAP production jobs

» Responsible for timely delivery of data/reports including Flight, Passenger,
Financials, On Time Performance, and Ground Operations

» Resolved planned/unplanned server outages, database outages, data center

failure and recovery, SAP implementation while on support team

ETL LEAD/ETL DESIGN/DATA ANALYST

» Member of the EDW Customer Service Team

« Fulfilling requests from data consumers including Revenue Management,
Finance, Flight Operations, Schedule Planning, and Ground Operations

» Executing ETL enhancement requests while communicating with the
customer and maintaining priority expectations

* Developing new ETL processes to load EDW or Data Mart environments as
well as creating flat files/Table information for Essbase cube development

» Technical consultation with customers ranging from strategic job scheduling
to SQL optimization and complete system overhauls in an effort to deliver

critical data to customers immediately

Education

Princeton University
Electrical and Electronics Engineering - (1999 - 2003)
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Contact

dscott@dwsnapshot.com

www.linkedin.com/in/
donaldscottthesecond (LinkedIn)
dwsnapshot.com (Company)
moremeninschools.org (Company)
culturecrawlatx.com (Personal)

Top Skills

Microsoft Azure
Solution Architecture

People Management

Certifications

Enterprise Design Thinking
Practitioner

Exam 475: Designing and
Implementing Big Data Analytics
Solutions

Microsoft Certified: Azure
Fundamentals

Architectural Thinking

DP-200 Implementing an Azure Data
Solution

Publications

Z is for me, Zipline

Donald Scott Il

Entrepreneur, Volunteer, Solution Architect

Summary

| have 15+ years of corporate experience as an information
management consultant. | create and curate new opportunities
for my clients leveraging previous experience, active listening and
industry best practices.

| support individuals and organization as a technology professional,
mentor and coach. | connect with people and build lasting
relationships.

| am passionate about design and execution of complex solutions
that empower people and drive new opportunities.

| believe that advocacy is required to push the agenda of inclusion
and diversity. Being an ally means using my voice to advance the
ideas of those not at the table, in the room, or in the building.

Volunteering is important to me. Visibility and Representation are
a function of keeping the dialogue open and continuing to push for
equitable access to the abundance of resources.

Experience

PiggyBack Network

Co-Founder
October 2020 - Present (1 year 1 month)

PiggyBack is a Youth Transportation Solution designed to connect busy
families in search of safe, reliable, and affordable travel to and from school and

extracurricular activities.

IBM

Solution Architect, Technology Garage
March 2021 - Present (8 months)
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IBM Techneology Garage supports Segment 1 Clients using a methodology
rooted in design thinking best-practices and agile development to enable the

hybrid cloud build on RedHat OpenShift Container Platform.

Snapshot Consulting
Founder
February 2021 - Present (2 months)

Snapshot Consultants empower people to change the world using information
and expertise. We provide high quality coaching, mentoring and inclusive
networking to organically diversify leadership talent pools and to disrupt the

bias of comfort over competency in recruiting, retention and promotion.

More Men In Schools

Co-Founder
January 2020 - Present (1 year 10 months)

Encouraging more men to be actively involved in education.

Culture Crawl ATX

Podcast Co-host
August 2019 - Present (2 years 3 months)

Learning about the world by listening to others.

Princeton Club of Austin

President
October 2019 - September 2021 (2 years)

Volunteering to Keep Austin in the Service of Humanity.

Avanade

3 years 2 months

Solution Architect, Global Solutions Area
February 2020 - February 2021 (1 year 1 month)

As a member of the Global Solution Area, | am responsible to the Data

& Al COE. My primary focus is Data Platform Modernization, guiding our
clients on their migration journey to the cloud. | specialize in Azure PaaS
solution architecture, supporting our clients' aspirational business needs and

technology enhancements.
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In the GSA we combine our experience in the field to create collateral
that supports our regional teams, global go to market strategy, and key
high value scenarios that require specialization and thought leadership. |
support Requests for Proposal (RFP) as well as Assessment & Roadmap

engagements to establish trust and confidence with our clients.

Our teams create roadmaps that align people, process and technology to

the future landscape in a way that limits disruption while also maximizing the
rewards associated with the risk of moving away from legacy platforms and
procedures. Avanade's relationship with Microsoft enables us to stay at the
cutting edge of technology advancements, leaming, testing and implementing

strategies that will set the standard for years to come.

Azure Synapse Analytics (SQL DW), Azure Data Factory, Azure Databricks,

Power Bl

Career Adviser & Mentor
Finance and Alliance Chair | INSPIRE Employee Network

Solution Architect, Analytics Talent Community
January 2018 - March 2020 (2 years 3 months)

As a solution architect supporting the Southwest Analytics Talent Community

| was responsible for supporting our clients via solution architecture, project
delivery and management, and implementation services. As an Azure PaaS
certified consultant, my work revolved around building solutions to enhance the

data processing or reporting capabilities inside organizational departments.

Working with Delivery Management, Client Account Leads, and project
teams, | was able to build trusted relationships to navigate the expected and
unexpected obstacles that arise during any complex engagement. In every
project, my primary goal is to bring out the best in every teammate to ensure

the success of both the client and the consultant.

Teradata Migration, Adobe Analytics Data Integration, Azure, AWS

Career Adviser
Finance and Alliance Chair | INSPIRE Employee Network
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Think Big Analytics, A Teradata Company

Senior Manager, Omni-Channel Analytics
July 2017 - December 2017 (6 months)

Working with a solid group of people, Think Big Analytics has given me the
opportunity to tackle web and digital marketing data management challenges
in a wide variety of verticals and industries. We've created solutions and built

relationships.

My expertise revolved around 360 degree view of the customer and the
associated omni-channel attribution models. The global teams | have managed
and major clients I've supported taught me a great deal about the world and

the future of technological advancement.

Teradata, AWS, Azure

Claraview

Manager, Web Analytics
May 2013 - June 2017 (4 years 2 months)

My role shifted as needed though the ohjective remained the same -
implementation of data integration techniques to enhance cross channel
analytics, focused on digital marketing and web analytic solution development
& delivery. |take pride in overseeing the development of identity resolution
capabilities, path-to-conversion analysis, and advanced yet easy to understand
marketing attribution techniques; all with an eye toward self service adoption

by marketing managers and supporting analysts.

Teradata, Aster, Tableau, MicroStrategy, Hadoop, DataStage, Talend,

Informatica

Lunexa

Senior Consultant
January 2009 - May 2013 (4 years 5 months)

Lunexa built the best team of end to end consultants the world has ever
known. We worked together as a collective force, focused on the success of
our clients and partners. | had the opportunity to support pre-sales activities,
collect business requirements, manage projects, implement ETL or Bl

solutions, and support customer adoption via testing and training. The real-
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world lessons on how to be great consultants, supportive leaders, and
amazing teammates are the most valuable assets that Jagrit, Alex and Dave

gave to their employees. Special shout out to D.Choi!

Teradata, Aster, Tableau, MicroStrategy, Hadoop, DataStage, Talend,

Informatica, Ab Initio

Knightsbridge Solutions

Information Technology Consultant
January 2004 - December 2008 (5 years)

| started my career as an Ab Initio developer. | leamed what it means to
be a professional, a technologist, and a trusted advisor. The introduction

to consulting set me on the path for customer relationship management
and excellence in customer service. When we were acquired by HP, my
professional scope expanded to requirements gathering and data modeling
(JRD, BRD, Excel, Erwin).

| traveled intemationally to support platform modemization roadmaps and

implementation activities.

Kensington Resources and Knightsbridge Solutions alumni remain extremely

influential in the industry.

Education

Princeton University
BSE, Electrical Engineering
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The PiggyBack Network

Introduction




Problem Statement

Access to safe, reliable, afforcable youth transportation is not available to every

communty

Equitable access to education and enrichment activities for many children i
Impaired by the lack of transportation.

 The 'Uer Model" does not work for al familles or communities, and may not

he accessible to all school districts.

o Many peop
1ave oppor

e (rive overlapping routes on a reqular basis but o not always
Unity to speak or get introduced o share rides.

Peopledor

0t [Ike to owe' their neighbor for qetting a ride.




olution - PigayBack Network

PigayBack Network provides the equitable experience of safe, reliable

tech-enabled youth carpooling at affordable prices to every parent communty

Empower families to locate and coordinate s

ared rides

Enable families to control the Investment of time and money assoclated it

transporting youth around town.

o Give all families theools to buld & network of trusted community members

Who support thelr youth's commte,
 Unlock opportunities for all families of any m

—]

ww.piggybacknetiwork com

o Freg families from relying Solely on one neighbor or family

eans aCross any geodrapny.




Fquty for our Customers

PigayBack Network is focused on equrtable access to opportunty.

o Selective Schooling

> Families choose what schools their ids wil attend based on available transportation.
> We want allfamilies choosing to the best schools that suit the family ngeds, and to rust
PigayBack to get them there. School istricts wil offer PiggyBack Rides to the families.

& Enrichment Activities
> After-school band, baseball and ballet enhance the ives of the students and the communit.
> We want allfamilies to have acoess to the best facities no matter where they ive.

o Neighborhood Safety

> Itis known that where you five many times determines your lot,
> Safe,relable, affordable transportation infroduces new experiences.




How it works in 3 Steps

PigayBack Network reimagines carpooling and youth transportation

§rigrine e g 19
 Families create a profil L e

> Justtellus where yourealready drvng and when
> (ffertoshare a seat on your drive orrequestaride

 PiggyBack Match & Screening

> We putthe communityinto your commute, PiggyBack matches families when routes overlap
> Trustis essential background checks and inperson megtings establish comfort

Rides are scheduled

> Nembers purchase points and use them for rides

> Driving families eam points which can be used for rides
> Example: | eam points for driving Josy & Ethan to baseball practice
> Example: [use the points | eamed to get Josy a ide to school

IIIIIIIIIIIIIIIII

"Future automation



Why it works

PlggyBac
latform

k Network provides a
0 matching

schedulir

(, and sharing rides.

W Trust-u PigayBack members who offer

rides pass a national and local background

check along with a motor vehicle history

review. Peopl

Ealt EﬂCOUI’HgEd to connect in

person, and once thereis an agreement that

are comfortable, they move forward t

scheduling the ides,

¢
0.0

Build Community-pegackfers

an online matching platform that defines the
community as where you are going, not just
where you ive. There are no neighborhood
boundaries with PiggyBack Network,

Giving Back to the Community

PigeyBack will donate a portion of profits to
schools and extra-curicular actviy locations

that are ide origination or termination points

htps:/ [www piggybacknetwork.comcommunity-partners




Competitive Vision

PiaayBack Network provides youth rideshare at an affordable prices available to
every neighborhood. Qur approach.

j—

 00es not ely solely on communties with high median-ncome,
 as a lower price point with broader footprint
 appreciates that parents want 0 be involved,

 Will ot assign random drivers or pass risk to the chid.
o priortizes theimportance of Investing n the community.
 focuses on bulding a strong network of families
 Invests nlocal businesses with Community Partnerships.




Revenue Streams

PigayBack Network pricing wil be based on mileage and driving fime

’:‘ PUTChaSing Ride CrEdnS Pricing Por Requested Ride

> Familis vill purchase PigqyBack ride credits Mo I.

> Credts will be applied to scheduled ides i ?
> Rides can only be scheduled ifcredits are available o
& Driver Crelt i

> Drivers wil receive PiggyBack ride credits for future use,

> Drivers are encouraged to use their credits o schedule rdes,
> PiggyBack keeps a portion of credits for every ride

o Network

> Business wil be invited o the PigayBack Network as Partners.
> Partners will receive a portion of revenue generated by their rides,
> Partners may have access to anonymized aggregated data.




Gompetition

Youth rideshare competition rely on pricing or contracts that makes the service

Unavailable to many communties. No company 0

o ttos.//www.idezum.com/drive.ntm

> Relies on school district approval,not available to

& ttos.//www.opskipdrive.com

> Minimum $20 Dollars / Ride

% hitns://www.kandoapp.co
» Minimum $20 Dollars / Ride

PigayBack Network Rides startas low as 95,00,

Derates n every state

| communities.

ationally



CoFounders §PiagrEack e we s =« R

lsmael EFAMIN M m sh@piggybacknethork com
% Local School Council Dedicated Parent Volunteer

Responsible to 3 active children

Co-founder of More Men In Schools 501(c)3
Princeton University Electrical Enginegring
Data Platform Architect Healthcare Industry

'
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Donald Scott M m dscott@pigaybacinetiorkcom

& Serves on various Boards focused on education & communtty
Responsible to 3 active children

Co-founder of More Men n Schaals 501(c)3

Princeton University Electrical Enginegring
Technology Solution Architect: Data & A
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Opportunity - Ridesnare Marke!

The ride share market is increasing at a 19% Compound Annual Growth Rate

¢ Global market was $61.38nin 2018 and projected to be $2208n by 2025

A quarter of the US population uses ride-sharing for ransportation monthly

 Nearly 77% of U.S. commuters drive to work alone in a veicl

 Lessthan 10% of U.S. commuters carpool o work

Global monthly users for the leading rideshare company has doubled from
90Mn to 110Mn between 2016 and 2019

> (fthoseusers, 37 fal between ages 16 and 24
> This population willbe the parents within the next 1010 15 years




Opportunity - Extracurricular Activity Marke!

Extracurricular activities (EA) are vitally important to U.S. housgholds

¢ TheU.S.EA Market in 2019 was $22Bn

2014 study says b of 10 students participate extracurricular activities
 Researchindicates that Americans view extracurrcular activiies as the path
to fuure suceess and are willing to priortize EA over other expenditures
 There are participation disparities by socioeconomics and neighborhood
o Thereis clear evidence that lack of reflable transportation imits the
nartcipation of all families of any means.




Milestones / Traction

 PiggyBack Network Launch

> August 15, 2021

r 200 Members
1 20rides and increasing daily

1 Finalist Southside Pitch

o Press .-
» Fox Norning Tech Enabled Car Pooling
» 16N Evening fouTue
» iGN Morning Local dad and CPS alum smael El-Amin

founded the carpooling app as 2 way to g..

» (B Fvening
¢ Business Development

> Megting 0922 with Public School Distrit

1 Agreed that PiggyBack meets the need
n Actionitem: School distict s conferring with legal




