Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

Promo Drone Inc.
5732 Micheal St.
San Diego, CA 92105
www.promo-drone.co

Up to $1,069,996.11 in Common Stock at $4.19
Minimum Target Amount: $9,997.34

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: Promo Drone Inc.

Address: 5732 Micheal St., San Diego, CA 92105
State of Incorporation: DE

Date Incorporated: September 20, 2016

Terms:

Equity

Offering Minimum: $9,997.34 | 2,386 shares of Common Stock
Offering Maximum: $1,069,996.11 | 255,369 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: $4.19

Minimum Investment Amount (per investor): $247.21

*Maximum Number of Shares Offered subject to adjustment for bonus shares. See
Bonus info below.

Company Perks*

Early Bird

Friends and Family Early Birds

Invest within the first 24 hours and receive additional 15% bonus shares.
Super Early Bird Bonus

Invest in the next 72 hours and receive additional 10% bonus shares.
Early Bird Bonus

Invest in the next 7 days and receive additional 5% bonus shares.

Tier 1: $500+

5% off your first PromoDrone flight booking for your event (terms and conditions
apply)

Welcome Email from CEO
Invite to Instagram LIVE discussion
Tier 2: 51,000+

7% off yvour first PromoDrone flight booking for your event (terms and conditions
apply)



1% bonus shares

Welcome Email from CEO

Invite to Instagram LIVE discussion
Tier 3: $5,000+

10% off your first PromoDrone flight booking for your event (terms and conditions
apply)

3% bonus shares

Welcome Email from CEO

Invite to Instagram LIVE discussion

Tier 4: $10,000+

15% off vour first PromoDrone flight booking for vour event (terms and conditions)
5% bonus shares

Welcome Email from CEO

Invite to Instagram LIVE discussion

Tier 5: $25,000+

5% discount on PromoDrone platform license (terms and conditions apply) OR 15% oft
your first PromoDrone flight booking (terms and conditions apply)

10% bonus shares

Welcome Email from CEO

Invite to Instagram LIVE discussion
Tier 6: $50,000+

10% discount on PromoDrone platform license (terms and conditions apply) OR 20%
off your first PromoDrone flight booking (terms and conditions apply)

Invite to the PromoDrone official launch party in San Diego, California (invitation
only)

15% bonus shares
Welcome Email from CEO

Invite to Instagram LIVE discussion

Tier 7: $100,000+



20% discount on PromoDrone platform license (terms and conditions apply) OR 25%
off your first PromoDrone flight booking (terms and conditions apply)

Private VIP conversation with CEO

Invite to the PromoDrone official launch party in San Diego, California (invitation
only)

20% bonus shares
Welcome Email from CEO
Invite to Instagram LIVE discussion

*All perks occur when the offering is completed.

The 10% StartEngine Owners’ Bonus

PromoDrone will offer 10% additional bonus shares for all investments that are
committed by investors that are eligible for the StartEngine Crowdfunding Inc.
OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares
they purchase in this offering. For example, if vou buy 100 shares of Common Stock at
$4.19 / share, you will receive 110 shares of Common Stock, meaning you'll own 110
shares for $419. Fractional shares will not be distributed and share bonuses will be
determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investors’ eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are canceled or fail.

Investors will only receive a single bonus, which will be the highest bonus rate they
are eligible for.

The Company and its Business

Company Overview

PromoDrone provides aerial drone banner hardware for marketing and
communications at large-scale outdoor events and experiences. These experiences
include brand activations, perennial outdoor festivals, concerts, sporting, and other
consumer-targeted engagements.

QOur independent licensed operators are able to take advantage of the platform
hardware and support by becoming an annual subscriber with a monthly rovalty split
per flight performed. The membership allows each operator to partner with agencies
in marketing, advertising, event operations, and venues to offer engaging
communications content in a more noticeable and interactive way, drive higher



revenue and derive greater ROl from their event inventory and assets. PromoDrone
provides the hardware. The licensed operator provides the service.

The PromoDrone platform is additionally leveraged by the power its artificial
intelligence systems allow the flying device to gather and report important crowd
demographics and metrics. This provides valuable consumer insights that allow for
more efficient future marketing strategies.

PromoDrone was initially organized as Promo Drone, LLC, a California limited liability
company on September 20, 2016, and became a newly formed Delaware corporation on
October 15, 2019.

Competitors and Industry

PromoDrone is a pioneer in the aerial drone advertising and marketing space.
Currently, we have little to no direct competition in the drone advertising hardware
sector nor servicing industry verticals. Early competition such as Hoovy and Drobotron
were unable to create a sustainable concept, solution, and infrastructure to support
growth and ultimately were unable to achieve what PromoDrone has accomplished to
date.

PromoDrone's indirect competition exists in the form of traditional OOH marketing
solutions including banner towing airplanes and fixed digital billboards and displays.

Currently, the drone industry and emerging verticals are rapidly gaining adoption and
creating great economic impact globally. We believe we are the current global leader
in hardware effectiveness and are well-positioned to define, dominate, and capitalize
on this momentum and opportunity.

Current Stage and Roadmap

We are currently in the market with our commercial prototype, the PD-Hex Frame
banner solution and have complete licensee and reseller agreements created and
implemented throughout the globe.

We have a licensed independent operator contract for the PD-Hex frame with Bella
Wings Aviation located in Guam. The contract is designed to include a reseller
agreement as well.

Qur "Arkan” digital display banner drone with A.l. recognition and analytics will be
ready for testing by summer 2021. The display, systems, and enclosure are being
developed by an engineering team in Murrietta, CA. The A.l. machine learning
prototype and portal (recognition and data dashboard) are being designed by a team in
Mexico.

This prototype will be the example for which future iterations of the commercially
distributable platform will be based.

We have one current platform reseller in PA, Tracer Drones, who will also serve as a



primary maintenance partner for our Arkan platform.

Our sales are supported by licensed operators who have the option to become resellers
in addition to building a network of authorized reseller agents.

Our roadmap includes increased scaling to multiple geographic territories globally and
accumulating a network of over 2200 licensed operators paying annual fees and
monthly royalties with over 2000 PromoDrone units in operation. Our revenue
potential is bolstered further by the advancement of our A.l. recognition model which
can be integrated into various applications, both drone-enabled and sans drone for
analytics as well as metric reporting in a multitude of industries.

The Team

Officers and Directors

Name: Jamar 5§ Williams
Jamar § Williams's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: Founder & Chief Executive Officer (CEQ)
Dates of Service: September 20, 2016 - Present
Responsibilities: Corporate and brand leadership prioritizing key KPI's and
creating a culture of positive results and experiences at all levels of the
organization. The CEO role at PromoDrone is one that demands creativity,
ambition, foresight, and an unwavering sense of truth and honesty. Mr. Williams'
starting salary will be a $150K annual and he currently owns 5.2 Million shares.

Other business experience in the past three years:

¢ Employer: Dream Shore Studios, LLC
Title: Founder & CEO
Dates of Service: September 10, 2013 - Present
Responsibilities: Project management and delegation to contracted creators and
delivering high quality video and photo project results to commercial real estate
agents throughout Southern California. Building key partnerships, driving
business success, and ensuring a consistent experience to our customers.
General business strategy and operations.

Name: Joree Weatherly
Joree Weatherly's current primary role is with the Issuer.

Positions and offices currently held with the issuer:



¢ Position: Director of Brand Development
Dates of Service: July 01, 2020 - Present
Responsibilities: Brand influence and positioning, marketing, and C-Suite
support. Starting salary $90k and he owns 100k shares.

Other business experience in the past three years:

¢ Employer: Primal Peak Productions
Title: Founder
Dates of Service: January 01, 2020 - Present
Responsibilities: I consult for businesses to help tell their brand story. I run
every aspect of the business including business development, pre-production,
cinematography, post-production, and omni-channel digital strategy. I also
advise on how to create and brand NFT's for artists and business owners.

Other business experience in the past three years:

o Employer: George's at the Cove
Title: Bartender
Dates of Service: June 12, 2016 - March 15, 2020
Responsibilities: Run service while maintaining a high level of communication
with team and clientele. Build rapport with key clients, and ensured customer
delight. Maintain standards of excellence in a high energy fast paced
environment. Anticipate and adapt to guests needs to ensure an on-brand
experience.

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its
financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”, “our”, or “Company™)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the Common
Stock should only be undertaken by persons whose financial resources are sufficient to
enable them to indefinitely retain an illiquid investment. Each investor in the



Company should consider all of the information provided to such potential investor
regarding the Company as well as the following risk factors, in addition to the other
information listed in the Company’s Form C. The following risk factors are not
intended, and shall not be deemed to be, a complete description of the commercial
and other risks inherent in the investment in the Company.

Our business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our product,
that people think it’s a better option than a competing product, or that we will able to
provide the service at a level that allows the Company to make a profit and still attract
business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. Unlike listed
companies that are valued publicly through market-driven stock prices, the valuation
of private companies, especially startups, is difficult to assess and you may risk
overpaving for your investment.

The transferability of the Securities you are buying is limited

Any Common Stock purchased through this crowdfunding campaign is subject to SEC
limitations of transfer. This means that the stock/note that you purchase cannot be
resold for a period of one year. The exception to this rule is if you are transferring the
stock back to the Company, to an “accredited investor,” as part of an offering
registered with the Commission, to a member of vour family, trust created for the
benefit of your family, or in connection with your death or divorce.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12
months following your investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one, As a result, if you decide to sell these securities
in the future, you may not be able to find a buyer. The Company may be acquired by
an existing player in the educational software development industry. However, that
may never happen or it may happen at a price that results in you losing money on this
investment,

If the Company cannot raise sufficient funds it will not succeed

The Company, is offering Common Stock in the amount of up to $1,070,000 in this
offering, and may close on any investments that are made. Even if the maximum
amount is raised, the Company is likely to need additional funds in the future in order
to grow, and if it cannot raise those funds for whatever reason, including reasons
relating to the Company itself or the broader economy, it may not survive. If the
Company manages to raise only the minimum amount of funds, sought, it will have to
find other sources of funding for some of the plans outlined in “Use of Proceeds.”

We may not have enough capital as needed and may be reguired to raise more capital.
We anticipate needing access to credit in order to support our working capital



requirements as we grow. Although interest rates are low, it is still a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when
we need it, we could be forced to raise additional equity capital, modify our growth
plans, or take some other action. [ssuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our
equity below its current price. If so, vour investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable
to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. In that case, the only asset remaining to generate a
return on your investment could be our intellectual property. Even if we are not forced
to cease our sales activity, the unavailability of credit could result in the Company
performing below expectations, which could adversely impact the value of your
investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.

Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

We are reliant on one main type of service
All of our current services are variants on one type of service, providing a platform for



online capital formation. Our revenues are therefore dependent upon the market for
online capital formation.

We may never have an operational product or service

It is possible that there may never be an operational aerial drone digital banner
display system or that the product may never be used to engage in transactions. It is
possible that the failure to release the product is the result of a change in business
model upon Company’s making a determination that the business model, or some
other factor, will not be in the best interest of Company and its
stockholders/members/creditors.

Some of our products are still in prototype phase and might never be operational
products

It is possible that there may never be an operational product or that the product may
never be used to engage in transactions. It is possible that the failure to release the
product is the result of a change in business model upon the Company’s making a
determination that the business model, or some other factor, will not be in the best
interest of the Company and its stockholders.

Developing new products and technologies entails significant risks and uncertainties
We are currently in the research and development stage and have only manufactured a
prototype for our aerial drone digital display banner system. Delays or cost overruns
in the development of our aerial drone digital display banner system and failure of the
product to meet our performance estimates may be caused by, among other things,
unanticipated technological hurdles, difficulties in manufacturing, changes to design
and regulatory hurdles. Any of these events could materially and adversely affect our
operating performance and results of operations.

Minority Holder; Securities with Voting Rights

The Common Stock that an investor is buying has voting rights attached to them.
However, vou will be part of the minority shareholders of the Company and therefore
will have a limited ability to influence management's decisions on how to run the
business. You are trusting in management discretion in making good business
decisions that will grow your investments. Furthermore, in the event of a liquidation
of our company, vou will only be paid out if there is any cash remaining after all of the
creditors of our company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good
business decisions that grow your investment.

Insufficient Funds

The company might not sell enough securities in this offering to meet its operating
needs and fulfill its plans, in which case it may cease operating and you will get
nothing. Even if we sell all the common stock we are offering now, the Company will
(possibly) need to raise more funds in the future, and if it can’t get them, we will fail.
Even if we do make a successful offering in the future, the terms of that offering might



result in your investment in the company being worth less, because later investors
might get better terms.

Our new product could fail to achieve the sales projections we expected

Our growth projections are based on an assumption that with an increased advertising
and marketing budget our products will be able to gain traction in the marketplace at
a faster rate than our current products have. It is possible that our new products will
fail to gain market acceptance for any number of reasons. If the new products fail to
achieve significant sales and acceptance in the marketplace, this could materially and
adversely impact the value of your investment.

We face significant market competition

We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. There can be no assurance that
competitors will render our technology or products obsolete or that the products
developed by us will be preferred to any existing or newly developed technologies. It
should further be assumed that competition will intensify.

We are competing against other recreational activities

Although we are a unique company that caters to a select market, we do compete
against other recreational activities. Our business growth depends on the market
interest in the Company over other activities.

We are an early stage company and have not yet generated any profits

Promo Drone Inc. was formed on 10/15/2019. Accordingly, the Company has a limited
history upon which an evaluation of its performance and future prospects can be
made. Our current and proposed operations are subject to all business risks associated
with new enterprises. These include likely fluctuations in operating results as the
Company reacts to developments in its market, managing its growth and the entry of
competitors into the market. We will only be able to pay dividends on any shares once
our directors determine that we are financially able to do so. Promo Drone Inc. has
incurred a net loss and has had limited revenues generated since inception. There is
no assurance that we will be profitable in the next 3 years or generate sufficient
revenues to pay dividends to the holders of the shares.

We are an early stage company and have limited revenue and operating history

The Company has a short history, few customers, and effectively no revenue. If you
are investing in this company, it’s because you think that Promo Drone Inc. is a good
idea, that the team will be able to successfully market, and sell the product or service,
that we can price them right and sell them to enough peoples so that the Company
will succeed. Further, we have never turned a profit and there is no assurance that we
will ever be profitable.

We have existing patents that we might not be able to protect properly
One of the Company's most valuable assets is its intellectual property. The Company's



owns (4) Four trademarks, copyrights, Internet domain names, and trade secrets. We
believe one of the most valuable components of the Company is our intellectual
property portfolio. Due to the value, competitors may misappropriate or violate the
rights owned by the Company. The Company intends to continue to protect its
intellectual property portfolio from such violations. It is important to note that
unforeseeable costs associated with such practices may invade the capital of the
Company.

We have pending patent approval’s that might be vulnerable

One of the Company's most valuable assets is its intellectual property. The Company's
intellectual property such as patents, trademarks, copyrights, Internet domain names,
and trade secrets may not be registered with the proper authorities. We believe one of
the most valuable components of the Company is our intellectual property portfolio.
Due to the value, competitors may misappropriate or violate the rights owned by the
Company. The Company intends to continue to protect its intellectual property
portfolio from such violations. It is important to note that unforeseeable costs
associated with such practices may invade the capital of the Company due to its
unregistered intellectual property.

Our trademarks, copyrights and other intellectual property could be unenforceable or
ineffective

Intellectual property is a complex field of law in which few things are certain. It is
possible that competitors will be able to design around our intellectual property, find
prior art to invalidate it, or render the patents unenforceable through some other
mechanism. If competitors are able to bypass our trademark and copyright protection
without obtaining a sublicense, it is likely that the Company’s value will be materially
and adversely impacted. This could also impair the Company’s ability to compete in
the marketplace. Moreover, if our trademarks and copyrights are deemed
unenforceable, the Company will almost certainly lose any potential revenue it might
be able to raise by entering into sublicenses. This would cut off a significant potential
revenue stream for the Company.

The cost of enforcing our trademarks and copyrights could prevent us from enforcing
them

Trademark and copyright litigation has become extremely expensive. Even if we
believe that a competitor is infringing on one or more of our trademarks or copyrights,
we might choose not to file suit because we lack the cash to successfully prosecute a
multi-year litigation with an uncertain outcome; or because we believe that the cost of
enforcing our trademark(s) or copyright(s) outweighs the value of winning the suit in
light of the risks and consequences of losing it; or for some other reason. Choosing not
to enforce our trademark(s) or copyright(s) could have adverse consequences for the
Company, including undermining the credibility of our intellectual property, reducing
our ability to enter into sublicenses, and weakening our attempts to prevent
competitors from entering the market. As a result, if we are unable to enforce our
trademark(s) or copyright(s) because of the cost of enforcement, vour investment in
the Company could be significantly and adversely affected.



The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, design, development, operations, finance, legal,
human resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified individuals
for such positions when we need them. We mayv also make hiring mistakes, which can
be costly in terms of resources spent in recruiting, hiring and investing in the
incorrect individual and in the time delay in locating the right employee fit. If we are
unable to attract, hire and retain the right talent or make too many hiring mistakes, it
is likely our business will suffer from not having the right employees in the right
positions at the right time. This would likely adversely impact the value of your
investment.

Our ability to sell our product or service is dependent on outside government
regulation which can be subject to change at any time

QOur ability to sell product is dependent on the outside government regulation such as
the FDA (Food and Drug Administration), FTC (Federal Trade Commission) and other
relevant government laws and regulations. The laws and regulations concerning the
selling of product may be subject to change and if they do then the selling of product
may no longer be in the best interest of the Company. At such point the Company may
no longer want to sell product and therefore your investment in the Company may be
affected.

We rely on third parties to provide services essential to the success of our business
We rely on third parties to provide a variety of essential business functions for us,
including manufacturing, shipping, accounting, legal work, public relations,
advertising, retailing, and distribution. It is possible that some of these third parties
will fail to perform their services or will perform them in an unacceptable manner. [t is
possible that we will experience delays, defects, errors, or other problems with their
work that will materially impact our operations and we may have little or no recourse
to recover damages for these losses. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their
performance.

The Company is vulnerable to hackers and cyber-attacks

As an internet-based business, we may be vulnerable to hackers who may access the
data of our investors and the issuer companies that utilize our platform. Further, any
significant disruption in service on Promo Drone Inc. or in its computer systems could
reduce the attractiveness of the platform and result in a loss of investors and
companies interested in using our platform. Further, we rely on a third-party
technology provider to provide some of our back-up technology. Any disruptions of
services or cyber-attacks either on our technology provider or on Promo Drone Inc.
could harm our reputation and materially negatively impact our financial condition
and business.



Our new products could fail to achieve the sales traction we expect

Qur growth projections are based on an assumption that we will be able to
successfully launch an attractive and technologically functioning product and that it
will be able to gain traction in the marketplace at a faster rate than our current
products have. It is possible that our new product will fail to gain market acceptance
for any number of reasons. If the new product fails to achieve significant sales and
acceptance in the marketplace, this could materially and adversely impact the value of
your investment.

Accidents, incidents, and misuse may lead to injury and potential damage of property
The platform is designed to be operated around large crowds of people. Though the
technology will be thoroughly tested, the opportunity for failure and/or misuse could
lead to bodily injury, property damage, and a loss of brand value and reputation that
may have a negative impact on the product’s ability to sustain and succeed thus
negatively affecting the potential for return on the investment.

There could be other patents or intellectual property in existence that we could be
infringing on or that will prevent us from sublicensing our intellectual property

Our product is a mechanical device related to drone and display technology, there is
prior art disclosing devices similar to ours. Although we have yet to find a patent upon
which we believe our products infringe, such a patent could exist either in the United
States or abroad. Moreover, it is possible that the holders of patents for other devices
that are similar to our product will sue for infringement even if our products do not
infringe. It is also possible that we are mistaken in our belief of non-infringement.
Because of the inherent uncertainties in patent law and the associated costs of
litigation, we may choose to settle these lawsuits instead of litigating them, or we may
choose to litigate them. A settlement will likely have a negative impact on the value of
the Company as will a defeat in litigation. Regardless of the outcome, the time we
spend addressing patent issues will take away from the time we can spend executing
our business strategy. As a result, even if we win an infringement challenge, the
Company and your investment may be significantly and adversely affected by the
process. If we lose an infringement action, we may be forced to shut down our
operating subsidiary, pay past damages and future royalties on our products, and/or
reduce the royalty rates for any sublicenses we grant to our intellectual property. Any
of these contingencies could significantly and adversely affect the value of vour
investment in the Company.

This is a new and unproven industry

The digital display drone as well as the functionalities of drone advertising are
completely new products and concepts that we have recently introduced into the
crowded field of advertising and marketing. Regardless of any current perceptions of
the market, it is entirely possible that our product will not gain significant acceptance
with any group of customers. In addition, it is possible that no licensee will be able to
generate revenue nor perform services as intended or be able to generate significant
sales, rendering our intellectual property worthless. Though we are launching a
platform that converges multiple fast -growing technologies and industry deployment
opportunities it could be very difficult to persuade a large number of the participants



in these industries to try something new and expensive. The Company will only be

able to create value if people are persuaded to buy drone advertising hardware and

services. This will be a challenge and if we are unsuccessful in achieving significant
sales, the value of your investment will depreciate significantly.

Your investment could be illiquid for a long time

For the 12 months following your investment there will be restrictions on how you can
resell the securities you receive. More importantly, there is no established market for
these securities and there may never be one. As a result, if you decide to sell these
securities in the future, you may not be able to find a buyer. The Company’s plan is to
be acquired by an existing player in the advertising and data analytics industries.
However, that may never happen or it may happen at a price that results in you losing
money on this investment. Although an initial public offering is a potential path for
the Company, it is not likely. 13 Similarly, we do not expect to issue dividends to
investors, even if we are in the position to do so. Instead, we intend to re-invest
profits back into the Company in an effort to drive growth. As a result, the most likely
path to making a positive return on your investment is through a successful sale of the
business. Even if we achieve our revenue plans, it is possible that market conditions
will lead us to conclude that a sale is not viable, not in the best interest of the
shareholders at that time, or inappropriate for any number of reasons. Because your
return on this investment is likely tied to the sale of the Company, there are a wide
range of factors that will impact the value of your investment that are out of our
control, including, but not limited to, the selling environment, the number of
interested purchasers, the perceived value of our brand and our intellectual property,
comparable recent sales in our industry and other industries, the projected
performance of the cycling and fitness categories at the time of the sale, the cost of
capital, and the perceived synergies between our Company and the acquirer,

We rely on third parties to provide services essential to the success of our business

We rely on third parties to provide a variety of essential business functions for us,
including manufacturing, shipping, website design, accounting, legal work, public
relations, advertising, retailing, and distribution. It is possible that some of these third
parties will fail to perform their services or will perform them in an unacceptable
manner. It is possible that we will experience delays, defects, errors, or other problems
with their work that will materially impact our operations and we may have little or no
recourse to recover damages for these losses. A disruption in this partner’s operations
or at one of our key suppliers could materially and adversely affect our business. As a
result, your investment could be adversely impacted by our reliance on third parties
and their performance.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Stockholder Name|Number of Securities Owned |Type of Security Owned|Percentage
Jamar § Williams (5,200,000 Common Stock 88.1

The Company's Securities

The Company has authorized Common Stock, and SAFE. As part of the Regulation
Crowdfunding raise, the Company will be offering up to 255,369 of Common Stock.

Common Stock

The amount of security authorized is 10,000,000 with a total of 5,900,000 outstanding.
Voting Rights

1 share, 1 vote
Material Rights

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the “CEO™), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(ii) give and receive notices and communications, (iii) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1933 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the
Common Stock.

SAFE



The security will convert into Preferred stock and the terms of the SAFE are outlined
below:

Amount outstanding: $52,000.00

Interest Rate: %

Discount Rate: 80.0%

Valuation Cap: None

Conversion Trigger: Equity Financing. If there is an Equity Financing before the
termination of this Safe, on the initial closing of such Equity Financing, this Safe will
automatically convert into the number of shares of Safe Preferred Stock equal to the
Purchase Amount divided by the Discount Price.

Material Rights

Equity Financing. If there is an Equity Financing before the termination of this Safe,
on the initial closing of such Equity Financing, this Safe will automatically convert
into the number of shares of Safe Preferred Stock equal to the Purchase Amount
divided by the Discount Price. In connection with the automatic conversion of this
Safe into shares of Safe Preferred Stock, the Investor will execute and deliver to the
Company all of the transaction documents related to the Equity Financing; provided,
that such documents are the same documents to be entered into with the purchasers
of Standard Preferred Stock, with appropriate variations for the Safe Preferred Stock if
applicable, and provided further, that such documents have customary exceptions to
any drag-along applicable to the Investor, including, without limitation, limited
representations and warranties and limited liability and indemnification obligations
on the part of the Investor.

(b) Liguidity Event. If there is a Liquidity Event before the termination of this Safe,
this Safe will automatically be entitled to receive a portion of Proceeds, due and
payable to the Investor immediately prior to, or concurrent with, the consummation
of such Liquidity Event, equal to the greater of (i) the Purchase Amount (the “Cash-
Out Amount™) or (ii) the amount payable on the number of shares of Common Stock
equal to the Purchase Amount divided by the Liquidity Price (the “Conversion
Amount”). If any of the Company’s securityholders are given a choice as to the form
and amount of Proceeds to be received in a Liquidity Event, the Investor will be given
the same choice, provided that the Investor may not choose to receive a form of
consideration that the Investor would be ineligible to receive as a result of the
Investor’s failure to satisfy any requirement or limitation generally applicable to the
Company’s securityvholders, or under any applicable laws.

Notwithstanding the foregoing, in connection with a Change of Control intended to
qualify as a tax-free reorganization, the Company may reduce the cash portion of
Proceeds payable to the Investor by the amount determined by its board of directors
in good faith for such Change of Control to qualify as a tax-free reorganization for U.S.
federal income tax purposes, provided that such reduction (A) does not reduce the
total Proceeds payable to such Investor and (B) is applied in the same manner and on
a pro rata basis to all securityholders who have equal priority to the Investor under



Section 1(d).

(c) Dissolution Event. If there is a Dissolution Event before the termination of this
Safe, the Investor will automatically be entitled to receive a portion of Proceeds equal
to the Cash-Out Amount, due and pavable to the Investor immediately prior to the
consummation of the Dissolution Event.

(d) Liquidation Priority. In a Liquidity Event or Dissolution Event, this Safe is intended
to operate like standard non-participating Preferred Stock. The Investor’s right to
receive its Cash-Out Amount is:

(1) Junior to payment of outstanding indebtedness and creditor claims, including
contractual claims for payment and convertible promissory notes (to the extent such
convertible promissory notes are not actually or notionally converted into Capital
Stock);

(ii) On par with payments for other Safes and/or Preferred Stock, and if the applicable
Proceeds are insufficient to permit full payments to the Investor and such other Safes
and/or Preferred Stock, the applicable Proceeds will be distributed pro rata to the
Investor and such other Safes and/or Preferred Stock in proportion to the full
payments that would otherwise be due; and

(iii) Senior to payments for Common Stock. The Investor’s right to receive its
Conversion Amount is (A) on par with payments for Common Stock and other Safes
and/or Preferred Stock who are also receiving Conversion Amounts or Proceeds on a
similar as-converted to Common Stock basis, and (B) junior to payments described in
clauses (i) and (ii) above (in the latter case, to the extent such payments are Cash-Out
Amounts or similar liquidation preferences).

(e) Termination. This Safe will automatically terminate (without relieving the
Company of any obligations arising from a prior breach of or non-compliance with
this Safe) immediately following the earliest to occur of: (i) the issuance of Capital
Stock to the Investor pursuant to the automatic conversion of this Safe under Section
1(a); or (ii) the payment, or setting aside for payment, of amounts due the Investor
pursuant to Section 1(b) or Section 1(c).

What it means to be a minority holder

As a minority holder of Common Stock of this offering, you have granted your votes
by proxy to the CEO of the Company. Even if you were to receive control of your
voting rights, as a minority holder, you will have limited rights in regards to the
corporate actions of the company, including additional issuances of securities,
company repurchases of securities, a sale of the company or its significant assets, or
company transactions with related parties. Further, investors in this offering may
have rights less than those of other investors, and will have limited influence on the
corporate actions of the company.

Dilution



Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that you
own will go down, even though the value of the company may go up. You will own a
smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock. If the company decides to issue more
shares, an investor could experience value dilution, with each share being worth less
than before, and control dilution, with the total percentage an investor owns being
less than before. There may also be earnings dilution, with a reduction in the amount
earned per share (though this typically occurs only if the company offers dividends,
and most early stage companies are unlikely to offer dividends, preferring to invest
any earnings into the company).

Transferability of securities

For a vear, the securities can only be resold:
® [nanIPO;
¢ To the company;
® Toan accredited investor; and

e To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities
We have made the following issuances of securities within the last three years:

¢ Name: Common Stock
Type of security sold: Equity
Final amount sold: $527.00
Number of Securities Sold: 5,900,000
Use of proceeds: Start up costs and personnel
Date: October 15, 2019
Offering exemption relied upon: Section 4(a)(2)

e Type of security sold: SAFE
Final amount sold: $52,000.00
Use of proceeds: Business operations
Date: September 16, 2019
Offering exemption relied upon: Section 4(a)(2)



Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes
appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations

Circumstances which led to the performance of financial statements:

2019 saw PromoDrone acquire an additional $25k equity investment that was added to
and replaced an existing $27k loan, bringing the total of equity investments to $52K
via a SAFE agreement with an early investor.

The operating year of 2019 consisted of investments in R&D and modifications to the

existing drone banner system to create a more stable and consistent flight experience.
Additional funds were used to fund operations such as monthly expenses such as bank
fees, memberships, utilities, etc. The PD-Hex banner frame was ready for commercial

prototype usage in late 2019 prior to Covid in 2020.

The operating year 2020 saw the introduction of the COVID-19 virus that completely
shut down the economy, specifically crowds, gatherings, and social experiences. As
this is the main part of PromoDrone's customer base, it forced service operations to
halt. Due to this, PromoDrone applied for the available economic stimulus support via
grants and long-term, low-interest EIDL loan ($5,300). The infusion of cash combined
with an increase in demand for PromDrone's licensing opportunity drove a new pivot
for the company. This 2020 pivot has led the way for the company to acquire new
licensee partners in 2021 and have higher revenue performance overall.

Historical results and cash flows:

The Company is currently in the research and development (R&D) and commercial
prototype stage and is revenue-generating. We are of the opinion that the historical
cash flows will not be indicative of the revenue and cash flows expected for the future
as the procurement of investment funding will allow the company to advance its
technology solutions, attract wide-ranging and diverse revenue-generating customer
bases, recruit essential personnel, and execute on key sales and marketing strategies
in rapidly growing cross-sectors.



Past cash was primarily generated through equity investments (SAFE), sales,
government grants and stimulus, and alternative sources such as pitch competitions
and awards. Our goal is to grow the company's valuation to a minimum of $1 billion
USD within 10 years of our SEED funding with core operations producing profit
margins of 70% or higher. In addition, favorable regulatory conditions present a
positive opportunity for the company to produce prior unseen revenues and cash
flows.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

As of August 3, 2021, the Company has capital resources available in the form of
$8,000 cash on hand.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

We believe the funds of this campaign are critical to our company operations. These
funds are required to support continued business development, market integration
and scaling, research and development, raising vital product awareness, developing a
team of top-tier personnel, and executing a successful go-to-market campaign.

Are the funds from this campaign necessary to the viability of the company? (Of the
total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

We believe the funds from this campaign are necessary to the viability of the
Company. Of the total funds that our Company has, 99.99% will be made up of funds
raised from the crowdfunding campaign.

How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

If the Company raises the minimum offering amount, we anticipate the Company will
be able to operate for 12 months. This is based on an anticipated monthly burn rate of
$600 for expenses related to sustainability, minimal operations, and procurement of
additional funding.

How long will you be able to operate the company if you raise your maximum funding
goal?

If the Company raises the maximum offering amount, we anticipate the Company will



be able to operate for 24 months / 2 years. This is based on a current monthly burn
rate of $42,000 for expenses related to salaries, R&D, operating expenses, sales, and
marketing.

Are there any additional future sources of capital available to your company?
(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

Currently, the Company has contemplated additional future sources of capital
including Series A investments.

Indebtedness

e Creditor: SBA EIDL
Amount Owed: $5,300.00
Interest Rate: 3.75%

Related Party Transactions

The Company has not conducted any related party transactions

Valuation

Pre-Money Valuation: $24,721,000.00
Valuation Details:

We examined the valuations and valuation caps of recent hardware and machine
learning companies raising reg CF.

*Parallel Flight Technologies
“xCraft

*Hylio

Ravyton

Como Audio

*Airgility

Epilog

Up Sonder



“Verge Aero

Graze

Subsequently, we did a weighted analysis of the *companies closest to ours in
operational, functionality, as well as industrial capabilities and used the scorecard
method which produced approximately $24.7MM based on the top 50% of the most
relevant Reg CF offerings. This includes a 10% deduction for conservative estimates
from a total of $27.44MM.

The Company set its valuation internally, without a formal-third party independent
evaluation. The pre-money valuation does not take into account any convertible
securities currently outstanding. The Company currently has $52,000 in SAFFEs
outstanding. Please refer to the Company Securities section of the Offering
Memorandum for further details regarding current outstanding convertible securities
which may affect your ownership in the future.

Use of Proceeds

If we raise the Target Offering Amount of $9,997.34 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
3.5%

e Marketing
70.0%
With a focus on our marketing spend we will be able to promote and
demonstrate the current prototype unit which will lead to more attention,
feedback, and opportunities for further capitalization. Our lean approach to
operations will allow for our current financial runway to cover operations short
term while the marketing spend drives consumer awareness and partnership
development.

o Working Capital
26.5%
The remaining budget post-marketing will be used for day-to-day operations
such as monthly service fees, basic operational costs, and COGS.

If we raise the over allotment amount of $1,069,996.11, we plan to use these proceeds
as follows:

e StartEngine Platform Fees
3.5%

o Marketing
8.0%
Being first-to-market has it's advantages only if we are able to reach enough
customers in a quick timeframe. Heavy marketing and brand awareness will be



needed early on to capitalize on the market position and attract a network of
licensees and agency partners.

® Research & Development
30.0%
Aerial drone as well as A.L. systems require innovation, technical development,
and the experienced teams to deliver and maintain the platform. The funds will
be used to create hardware, processes, and systems that can be commercially
scaled and distributed globally.

e Company Employment
40.0%
Building our key team is essential and recruiting top talent will help make
PromoDrone more efficient and competitive. Our talent pool includes
recruitment from Fortune 500 and Platinum 400 companies and driving
innovation with the proper personnel requires a significant investment.

® Operations
7.0%
Funds will be used to expand and sustain internal structures such as employee
development, human resources, location, supply chain, and other fixed and
variable costs associated with core operations.

o Working Capital
11.5%

The funds will be used as day-to-day reserves and for monthly and annual
unpredicted and unaccounted for expenses.

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.

Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than April 30 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at www.promo-



drone.co (Annual reports and financials section).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and
has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liguidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at:
www.startengine.com,/promodrone

Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.



EXHIBIT B TO FORM C

FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR Promo Drone
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[See attached]
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INDEPENDENT ACCOUNTANT’S REVIEW REPORT
To Management
Promo Drone, Inc.

We have reviewed the accompanying financial statements of the Company which comprise the statement
of financial position as of December 31, 2019 & 2020 and the related statements of operations, statement
of changes in shareholder equity, and statement of cash flows for the years and months then ended, and the
related notes to the financial statements. A review includes primarily applying analytical procedures to
management’s financial data and making inquiries of Company management. A review is substantially less
in scope than an audit, the objective of which is the expression of an opinion regarding the financial
statements as a whole. Accordingly, we do not express such an opinion.

Management’s Responsibility for the Financial Statements

Management is responsible for the preparation and fair presentation of these financial statements in
accordance with accounting principles generally accepted in the United States of America; this includes the
design, implementation, and maintenance of internal controls relevant to the preparation and fair
presentation of financial statements that are free from material misstatement whether due to fraud or error.

Accountant’s Responsibility

Our responsibility is to conduct the review engagement in accordance with Statements on Standards for
Accounting and Review Services promulgated by the Accounting and Review Services Committee of the
AICPA. Those standards require us to perform procedures to obtain limited assurance as a basis for
reporting whether we are aware of any material modifications that should be made to the financial
statements for them to be in accordance with accounting principles generally accepted in the United States
of America. We believe that the results of our procedures provide a reasonable basis for our conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to the
accompanying financial statements in order for them to be in accordance with accounting principles
generally accepted in the United States of America.

Going Concern

As discussed in Note 8, certain conditions indicate that the Company may be unable to continue as a going
concern. The accompanying financial statements do not include any adjustments that might be necessary
should the Company be unable to continue as a going concern. Management has evaluated these conditions
and plans to generate revenues and raise capital as needed to satisfy its capital needs.

Vince Mongio, CPA, CIA, CFE, MACC
Miami, FL
August 4, 2021

VM&%W



Statement of Financial Position

Year Ended December 31,

2020 2019
ASSETS
Current Assets
Cash and Cash Equivalents 6,777 14,659
Tatal Current Assets 6,777 14,659
Mon-current Assets
Drones and Equipment, net of Accumulated
Depreciation 2122 2,122
Other Assets 4 583 4,583
Total Non-Current Assets 6,705 6,705
TOTAL ASSETS 13,482 21,364
LIABILITIES AND EQUITY
Liabilities
Current Liabilities
EIDL Loan 5,300 -
Total Current Liabilities 5,300 -
Long-term Liabilities
Future Equity Obligations 52,000 52,000
Taotal Lr:ang-Terrn Liabilities 52,000 52,000
TOTAL LIABILITIES 57,300 52,000
EQUITY
Owner Contributions 2,580 2,904
Accumulated Deficit (46,408) (33,540)
Total Equity (43,818) (30,636)
TOTAL LIABILITIES AND EQUITY 13,482 21,364
Statement of Operations
Year Ended December 31,
2020 2019
Revenue 6,624 2,372
Cost of Sales 5,523 1,678
Gross Profit 1,101 694
Operating Expenses
Advertising and Marketing 1,104 2,608
General and Administrative 12 865 12,484
Total Operating Expenses 13,969 15,003
Operating Income (12 B68) (14,398)
Other Income - 2,500

Met Income (12,868) (11,898)



Statement of Cash Flows

Year Ended December 31,

2020 2019

OPERATING ACTIVITIES

Met Income (12,868) (11,898)

MNet Cash provided by Operating Activities (12,868) (11,898)

INVESTING ACTIVITIES

Other Assets (400)

Met Cash provided by Investing Activities (400)

FINANCING ACTIVITIES

EIDL Loan 5,300 -

SAFE issuances - 52,000

Owner Contributions (Distributions) (314) (791)

Met Cash provided by Financing Activities 4 986 51,209

Cash at the beginning of period 14,659 (24,252)

Met Cash increase (decrease) for period (7,882) 38,911

Cash at end of period 6,777 14,659

Statement of Changes in Shareholder Equity
Common Stock
Total
# of Shares Amount % Amount APIC ﬂzcumlullated Shareholder
Deficit Eaui
quity

Beginning Balance at 1/1/19 5,800,000 580 421 {21,642)
Cwiner Contributions (Distributions) - - 2,904 - 2,904
Met Loss - - ) (11,898) {11,898)
Ending Balance 12/31/2019 5,800,000 580 3,325 (11,898) {30,636)
Cwrer Contributions (Distributions) - - (314) - (314)
Met Loss - - . (12,B68) (12,868)
Ending Balance 12/31/2020 5,800,000 580 3,011 (24,766) (43,818)



Promo Drone, Inc
Motes to the Unaudited Financial Statements
December 31st, 2020
FUSD

NOTE 1-0RGANIZATION AND NATURE OF ACTIVITIES

Promo Drone, Inc (“the Company™) was originally formed in 2016 as an LLC until it reincorporated in Delaware on
October 15, 2019, The Company earns revenue through aerial drone banner services utilized by marketers, advertisers,
and venues to promote brand sponsors, activate products, drive attention, and build higher impressions than traditional
crowd marketing channels.

The Company will conduct a crowdfunding campaign under regulation CF in 2021 to raise operating capital.

MOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

Our financial statements are prepared in accordance with US, generally accepted accounting principles ("GAAP™).
Our fiscal year ends on December 31. The Company has no interest in variable interest entities and no predecessor
entities.

Use of Estimates and Assumptions

The preparation of financial statements in conformity with accounting principles generally accepted in the United
States of America requires management to make estimates and assumptions that affect the reported amounts of assets
and liabilities and disclosure of contingent assets and liabilities at the date of the financial statements and the reported
amounts of revenues and expenses during the reporting period. Actual results could differ from those estimates.

Cash and Cash Eguivalents

Cash and cash equivalents include all cash balances, and highly liquid investments with maturities of three months or
less when purchased.

Fair Value of Financial Instruments

ASC 820 “Fair Value Measurements and Disclosures™ establishes a three-tier fair value hierarchy, which prioritizes
the inputs in measuring fair value. The hierarchy prioritizes the inputs into three levels based on the extent to which
inputs used in measuring fair value are observable in the market.

These tiers include:

Level 1: defined as observable inputs such as quoted prices in active markets;

Level 2: defined as inputs other than quoted prices in active markets that are either directly or indirectly observable;
and

Level 3: defined as unobservable inputs in which little or no market data exists, therefore requiring an entity to develop
its own assumptions.

Concentrations of Credit Risks

The Company’s financial instruments that are exposed to concentrations of credit risk primarily consist of its cash and
cash equivalents. The Company places its cash and cash equivalents with financial institutions of high credit
worthiness. The Company's management plans to assess the financial strength and credit worthiness of any parties to
which it extends funds, and as such, it believes that any associated credit risk exposures are limited.



Revenue R Eﬂﬂg_l'liliﬂ n

The Company recognizes revenue from the sale of products and services in accordance with ASC 606, "Revenue
Recognition™ following the five steps procedure:

Step 1: Identify the contract(s) with customers

Step 2: Identify the performance obligations in the contract

Step 3: Determine the transaction price

Step 4: Allocate the transaction price to performance obligations

Step 5: Recognize Revenue When or As Performance Obligations Are Satisfied

Revenue is recognized upon transfer of control of promised arial drone marketing services to customers in an amount
that reflects the consideration the Company expects to receive in exchange for those services, The Company enters
into contracts that can include various combinations of services, which are generally capable of being distinct and
accounted for as separate performance obligations. Revenue is recognized net of any taxes collected from customers,
which are subsequently remitted to governmental authorities.

Advertising Costs

Advertising costs associated with marketing the Company’s products and services are generally expensed as costs are
incurred.

General and Administrative

General and administrative expenses consist of payroll and related expenses for employees and independent
contractors involved in general corporate functions, including accounting, finance, tax, legal, business development,
and other miscellaneous expenses.

Income Taxes

The Company is subject to Corporate income and state income taxes in the state it does business, A deferred tax asset
as a result of net operating losses (NOL) has not been recognized due to the uncertainty of future positive taxable
income to utilize the NOL. Due to the recently enacted Tax Cuts and Jobs Act, any NOLs will be limited to 80% of
taxable income generated in future years.

Recent accounting pronouncements

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs to date that
amend the original text of ASC. Management believes that those issued to date either (i) provide supplemental
guidance, (ii) are technical corrections, (iii) are not applicable to us or (iv) are not expected to have a significant impact
on our financial statements.

NMOTE 3 - RELATED PARTY TRANSACTIONS

The Company follows ASC 850, “Related Party Disclosures,” for the identification of related parties and disclosure
of related party transactions. No transactions require disclosure.

MOTE 4 - CONTINGENCIES, COMPLIANCE WITH LAWS AND REGULATIONS

We are currently not involved with or know of any pending or threatening litigation against the Company or any of
its officers. Further, the Company is currently complying with all relevant laws and regulations.



MOTES5-DEBT

Economic Injury Disaster Loan (EIDL} - On June 26ht, 2020, the Company entered into a EIDL loan agreement for
$5,300 with an interest rate of 3.75% and a maturity date of May 2050 requiring monthly payments of $26. The
balance of this loan was $5,300 as of December 31, 2020,

Simple Agreements for Future Equity (SAFE) - During the period ending December 31, 2019, the Company entered
into a SAFE agreement with a third party. This SAFE agreement cancelled and replaced a previous loan agreement
entered on May 12, 2017, for $25,000 bearing 8% interest. The principal and interest were absorbed by this SAFE.
The SAFE agreement has no maturity date and bears no interest. The agreement provides the right of the investor to
future equity in the Company via Safe Preferred Stock during a qualified financing or change of control event at a
20% discount.

Debt Principal Maturities 5 Years

Subsequent to 2020
Year Amount
2021 a3
2022 101
2023 105
2024 109
2025 113
Thereafter 1,872

MOTE 6 - EQUITY

The Company has authorized 10,000,000 shares of Common Stock with a par value of $0.0001 per share. 5,800,000
shares were issued and outstanding as of 2019 and 2020.

The Board of Directors may declare and pay dividends upon the outstanding shares of the Company from time to time
and t