Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

The Security Oracle Inc.
3614 Solana Circle
Clermont, FL 34711
https://thesecurityoracle.com

Up to $1,069,992.00 in Class B Common Stock at $9.00
Minimum Target Amount: $9,999.00

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: The Security Oracle Inc.

Address: 3614 Solana Circle, Clermont, FL 34711
State of Incorporation: DE

Date Incorporated: May 14, 2015

Terms:

Equity

Offering Minimum: $9,999.00 | 1,111 shares of Class B Common Stock
Offering Maximum: $1,069,992.00 | 118,888 shares of Class B Common Stock
Type of Security Offered: Class B Common Stock

Purchase Price of Security Offered: $9.00

Minimum Investment Amount (per investor): $306.00

*Maximum Number of Shares Offered subject to adjustment for bonus shares. See
Bonus info below.

Company Perks *

Early Bird

Friends and Family Early Birds

Invest within the first 72 hours and receive additional 15% bonus shares.
Super Early Bird Bonus

Invest in the next 7 days and receive additional 10% bonus shares.
Early Bird Bonus

Invest in the following 7 days and receive additional 5% bonus shares.
Tier 1: $500+

1% Bonus Shares

Tier 2: $2,500+

5% Bonus Shares

Tier 3: $5,000+

7% Bonus Shares

Tier 4: $7,000+



10% Bonus Shares

Tier 5: $12,000+

12% Bonus Shares

Tier 6: $20,000+

15% Bonus Shares

Tier 7: $25,000+

15% Bonus Shares + Time with Founders™

*Travel for in-person meeting/dinner not included
*All perks occur when the offering is completed.

The 10% StartEngine O 'B

The Security Oracle will offer 10% additional bonus shares for all investments that are
committed by investors that are eligible for the StartEngine Crowdfunding Inc.
OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares
they purchase in this offering. For example, if you buy 100 shares of Class B Common
Stock at $9.00 / share, you will receive 110 shares of Class B Common Stock, meaning
you'll own 110 shares for $900. Fractional shares will not be distributed and share
bonuses will be determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investors’ eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are canceled or fail.

Investors will only receive a single bonus, which will be the highest bonus rate they
are eligible for.

The Company and its Business

Company Overview

The Security Oracle, Inc. ("TSO" or the "Company") was founded in Clermont, Florida

in March 2014. Due to the April 16, 20135 attack on the US power grid in San Jose, CA,

(Metcalf sniper attack), TSO developed revolutionary autonomous Robots in the Sky®
and other security Robotic purpose-built appliances (or platforms).

They transform the world of physical security by providing real-time automated
situational awareness and by automating the situational response process. The Robots
automatically defend people and property beginning in as little as three (3) seconds,



and so reduces the time gap from minutes for a human response down to a few
seconds for TSO’s Robots to begin their Al-driven nonlethal defense. TSO Robots
safely “Detect — Engage — Neutralize™.”

Why? The failure of today’s security systems to protect against carnage and severe
property losses when criminal attacks occur, whether it's an active shooter or someone
breaking into an electric power substation to take down the power grid, or even
vandals who break out storefronts, looting and setting fire to those buildings.

How? The Security Oracle found a way, with our patented processes applying artificial
intelligence, to stop these attacks in as little as three (3) seconds, or up to 100 times
faster than the best security and law enforcement solutions.

What? We do this by making market-disrupting, purpose-built less-than-lethal
security appliances by selecting from the entire world of available superior security
technologies, assembling and unifying these components with our special “Al glue” to
achieve unparalleled protective performance, solving wicked security problems. This
affords us tremendous flexibility in times of supply chain disruptions and strengthens
negotiating power with suppliers.

TSO currently offers five (5) products built via our Patented/Patent Pending artificial
intelligence (Al) platform. i.e., “Remotely Controlled Active Defense and Denial
System” (RCADS™): (1) the Robots in the Sky®, (2) Robots on the Move™, (3) Robots
on the Rails™, (4) Robots on the Seas™ for outdoor usage, and (5) Robots on the
Rafters™ for indoor or outdoor usage.

An additional product that uses TSO’s Al platform is our mobile Robotic Power Line
(or Pipeline) Early Alert System (PLEAS™) that can detect small leaks and hotspots
that could become wildfires over a five (5) square kilometer area and report them over
long-range wireless communications to authorities. PLEAS™ has been introduced to

most of the electric power utilities and some state governmental authorities in
California.

TSO was initially organized as a Florida corporation in March 2014 and converted to a
Delaware corporation in May 2015.

Competitors and Industry

The Security Oracle is disrupting the physical security industry with one of the first
artificial intelligence nonlethal defense system that has a special blend of Al, enabling
our Robotic security appliances to precisely and safely respond about 100 times faster
than the best responses from other solutions.

While there are no direct competitors due to the market disruptive nature of our
patented/patent-pending technology and its applications, several indirect competitor
groups exist.

It would be extremely difficult for such competitors to duplicate our execution of
speed and agility in stopping adversaries, either before crimes are committed or in as



little as a few seconds, while keeping them at bay without violating any of our nine (9)
international patents, or our US pending patent.

These indirect competitors are better suited as our partners since their product
offerings are either complementary to ours or we can use their components to build
our Robotic purpose-built appliances.

1. Security Robot companies such as: Robotic Assistance Devices
(https://roboticassistancedevices.com/), and KnightScope
(https://www.knightscope.com/) have significant development efforts in making their
robots navigate safely and effectively while performing security surveillance tasks.
TSO's protective method is to tactically "perch” our defensive technology platforms
virtually everywhere, in static positions.

The benefit is that TSO's Robotic appliances have vantage points from which to see
and detect bad actors much quicker and can engage them in as little as a few seconds
with safe, nonlethal countermeasures.

2. Security Electronics Manufacturers and Integration firms such as: Johnson
Controls/Tyco, Schneider Electric, Siemens, and Honeywell with deep experience in
developing and implementing highly integrated security systems technologies could
produce look-a-like products that might confuse the marketplace into perceiving their
products provided the same functionality and performance as TSO's patented/patent
pending purpose-built robotic appliances. Less than 10% of security integration or
manufacturing companies have the expertise necessary to attempt such an
undertaking.

3. Mobile security surveillance trailer manufacturers. A few of these companies are
considering adding the same nonlethal countermeasures as TSO, but they cannot
remotely manage those countermeasures against determined adversaries, especially if
multiple adversaries are advancing simultaneously.

We source mobile trailers from such companies that meet our needs, but complete
final assembly and proprietary software loading, programming and testing on our
OWn.

4, Private Contract Guarding firms. We compete indirectly with these firms that also
provide customers with electronic security equipment other security services. There
are more than 8,000 such firms in the United States alone. Our purpose-built RCADS™
technology Robotic appliances offer customers a significant cost reduction relative to
the cost of human security guards.

In addition, RCADS™ offers significantly more capabilities, such as patented/patent
pending fully automated Al-nonlethal active defense of people and property,
autonomous drone missions from our deployed Robotic appliances, license plate
detection, data gathering, thermal imaging and people detection that are delivered
consistently, on a 24-hour, 7 day per week basis, without regular human intervention.
In many cases, our technology complements and improves the operations of



traditional security firms.

*The Security Oracle, Inc. has recently been awarded a contract for supplying our Al-
driven robotic security appliances to a multi-billion dollar firm to force-multiply their
personnel, increase value to customers, and increase profit margins.

5. Other Manufacturers of Nonlethal Purpose-Built Appliances. Blackwing Holdings,
LLC/IEC Infrared. Products found at the following links are software-driven, only a
middleware software-driven and requires a one-to-one human control to be in direct
control of each individual unit (and are not Al-autonomously driven), so an economy
of scale effect is limited. This company is focused almost entirely on military and
nuclear industry markets. https://www.precisionremotes.com/escalation-of-force-
eof2/banshee/ and https://www.precisionremotes.com/escalation-of-force-eof2/trap-
t360-non-lethal/

Current Stage and Roadmap

TSO is a Stage 4 company generating about $3.2 million in lifetime revenue, having
plowed all profits back into the company, along with funding from our generous
private lenders. Our patented/patent-pending process was developed, alpha and beta
tested on a customer site, then was placed into regular daily operation. The customer
then purchased more Robots in the Skv® to protect other critical infrastructure and
was later rated at the highest level of compliance by security compliance inspectors
enforcing Federal law.

Business Model Pivot. During our direct marketing research that included onsite and
mobile demonstrations of our Robotic appliances interested customers said they
wanted to rent or lease them versus buy them; the Company is immediately pivoting
to a Machine-as-a-Service (" MaaS™) business model.

Depending on the Robotic platform and/or selected options offering package, we are
confident that we can achieve recurring monthly revenues typically ranging between
$2,500 (indoor use) and $15,000 (outdoor use) per Robotic unit, which includes the
Robot rental as well as maintenance, service, support, data transfer, solar/hybrid
power, secure wireless communications, and unlimited software, firmware and select
hardware upgrades; plus remote Security Operations Center professional monitoring
by TSO RCADS™ trained and certified operators.

Qur effective hourly price ranges from $5 to $19 per hour (or more with additional
value-added features) — which means we can recover our manufacturing costs within
1 to 1.5 years and produce a recurring annual revenue stream thereafter.

Over a minimum target life of 5 years, we project a profit of about $150,000 to
$500,000, or more if heavily equipped, per Robot.

Qur current primary focus is on the deployment and marketing of our core
technologies to protect and defend critical infrastructure (electric power,
transportation—air-sea-land, data centers, water—drinking water and wastewater



system and dams, healthcare, communications, etc.), along with construction sites,
retail, and educational institutions. This will be by direct rental/leasing to end
customers and through contract guard force companies who represent a $43 billion
market segment in the US alone.

The Security Oracle, Inc. recently executed a reseller agreement with one of these
multibillion-dollar security technology and contract guarding companies, recognizing
TSO as an approved manufacturer and supplier of our robotic security appliances. This
new, valuable agreement followed a successful test where the company’s video
surveillance master control center was able to remotely connect and gain full control
of TSO’s Robots on the Move™ demonstration unit.

We will continue to operate on a lean overhead strategy and highly flexible manner
from Orlando, FL area headquarters and our various locations across the US; and so,
we will continue to rely on our multiple existing partners who can mass manufacture
our units to TSO’s high quality standards and per our proprietary specs. Minimizing
risks associated with supply chain disruptions, we source off-the-shelf high-grade
components from multiple, competitive subcomponent manufacturers. We assemble
our purpose-built robotic appliances; then converge and synergize all hardware/
software on the individual platforms via TSO’s patented/patent-pending method to
create our special “Al glue.”

Qur ability to fulfill Client orders will be improved by ongoing fundraising, including
the instant 2021 Regulation CF Offering. Following the closing of the 2021 Regulation
CF Offering, coupled with securing financing arrangements with several financing
companies that specialize in leasing commercial security systems and equipment, we
believe the Company will have sufficient levels of cash on hand and available to fund
operations for approximately the foreseeable future; but this would be at a slow,
organic pace whereby future rounds of fundraising would greatly accelerate our
growth rate, giving us the ability to build more Robotic machines to rent/lease and to
support the much larger fleet years earlier.

The Team

Officers and Directors

Name: Charles L Butler Jr.
Charles L Butler Jr. 's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

¢ Position: CEO
Dates of Service: May 14, 2015 - Present
Responsibilities: The Chief Executive Officer will preside at all meetings of the
stockholders and (if a director) at all meetings of the Board of Directors, unless
the Chair of the Board of Directors has been appointed and is present. The Chief
Executive Officer will be the chief executive officer of the corporation and will,



subject to the control of the Board of Directors, have general supervision,
direction and control of the business and officers of the corporation. The Chief
Executive Officer will perform other duties commonly incident to the office and
will also perform such other duties and have such other powers as the Board of
Directors designates from time to time. The CEO role does not currently take a
salary at this time.

¢ Position: Chairman of the Board
Dates of Service: May 14, 2015 - Present
Responsibilities: The Chair of the Board of Directors, when present, will preside
at all meetings of the stockholders and the Board of Directors. The Chair of the
Board of Directors will perform other duties commonly incident to the office and
will also perform such other duties and have such other powers as the Board of
Directors designates from time to time. If there is no Chief Executive Officer and
no President, then the Chair of the Board of Directors will also serve as the Chief
Executive Officer of the corporation.

¢ Position: Secretary
Dates of Service: May 14, 2015 - Present
Responsibilities: The Secretary will attend all meetings of the stockholders and
of the Board of Directors and will record all acts and proceedings thereof in the
minute book of the corporation. The Secretary will give notice in conformity
with these Bylaws of all meetings of the stockholders and of all meetings of the
Board of Directors and any committee thereof requiring notice. The Secretary
will perform all other duties provided for in these Bylaws and other duties
commonly incident to the office and will also perform such other duties and
have such other powers as the Board of Directors will designate from time to
time. The Chief Executive Officer may direct any Assistant Secretary to assume
and perform the duties of the Secretary in the absence or disability of the
Secretary, and each Assistant Secretary will perform other duties commonly
incident to the office and will also perform such other duties and have such
other powers as the Board of Directors or the Chief Executive Officer designates
from time to time.

Name: Vontella Kay Kimball
Vontella Kay Kimball's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: President
Dates of Service: May 14, 2015 - Present
Responsibilities: In the absence or disability of the Chief Executive Officer or if
the office of Chief Executive Officer is vacant, the President will preside at all
meetings of the stockholders and (if a director) at all meetings of the Board of
Directors, unless the Chair of the Board of Directors has been appointed and is



present. If the office of Chief Executive Officer is vacant, the President will be
the chief executive officer of the corporation (including for purposes of any
reference to Chief Executive Officer in these Bylaws) and will, subject to the
control of the Board of Directors, have general supervision, direction and control
of the business and officers of the corporation. The President will perform other
duties commonly incident to the office and will also perform such other duties
and have such other powers as the Board of Directors designates from time to
time. The President does not have a salary or compensation at this time.

¢ Position: Treasurer
Dates of Service: May 14, 2015 - Present
Responsibilities: Treasurer is to assist and advise the Chief Financial Officer, and
to assume and perform the duties of the Chief Financial Officer in the absence or
disability of the Chief Financial Officer, and will perform other duties commonly
incident to the office and will also perform such other duties and have such
other powers as the Board of Directors or the Chief Executive Officer designates
from time to time. The Treasurer may be called upon to countersign stock
certificates in the name of the corporation together with any one authorized
officer of the corporation, including but not limited to the Chief Executive
Officer, the President, the Chief Financial Officer, any Vice President, Assistant
Treasurer or the Secretary or Assistant Secretary, certifying the number of shares
owned by a stockholder in the corporation.

® Position: Director
Dates of Service: May 14, 2015 - Present
Responsibilities: Serve on the Board of Directors, when present, will preside at
all meetings of the stockholders and the Board of Directors. Perform other duties
commonly incident to the office and will also perform such other duties and
have such other powers as the Board of Directors designates from time to time.
As a director, compensation was $9800 for 2019. For 2020, there was no
compensation for the director role.

Name: James Fordham Stanfield, Esq.
James Fordham Stanfield, Esqg. 's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

¢ Position: Director and Special Assistant to the Chair
Dates of Service: May 14, 2015 - Present
Responsibilities: Serve on the Board of Directors, when present, will preside at
all meetings of the stockholders and the Board of Directors in the absence of
other Directors who have precedence to direct the Board. Perform other duties
commonly incident to the office and will also perform such other duties and
have such other powers as the Board of Directors designates from time to time.
Director role is non compensated.



Name: Richard D. Stringham

Richard D. Stringham's current primary role is with Financial Consultant. Richard D.
Stringham currently services 8 hours per week in their role with the Issuer.

Positions and offices currently held with the issuer:

e Position: Chief Financial Officer
Dates of Service: May 14, 2015 - Present
Responsibilities: The Chief Financial Officer will keep or cause to be kept the
books of account of the corporation in a thorough and proper manner and will
render statements of the financial affairs of the corporation in such form and as
often as required by the Board of Directors or the Chief Executive Officer. The
Chief Financial Officer, subject to the order of the Board of Directors, will have
the custody of all funds and securities of the corporation. The Chief Financial
Officer will perform other duties commonly incident to his or her office and will
also perform such other duties and have such other powers as the Board of
Directors or the Chief Executive Officer designate from time to time. The Chief
Executive Officer may direct the Treasurer or any Assistant Treasurer, or the
Controller or any Assistant Controller to assume and perform the duties of the
Chief Financial Officer in the absence or disability of the Chief Financial Officer,
and each Treasurer and Assistant Treasurer and each Controller and Assistant
Controller will perform other duties commonly incident to the office and will
also perform such other duties and have such other powers as the Board of
Directors or the Chief Executive Officer designates from time to time. CFO role
is not compensated at this time.

Name: Chase Kimball, Esq.

Chase Kimball, Esq.'s current primary role is with Lewis Hansen Attorneys at Law.
Chase Kimball, Esq. currently services 8 hours per week in their role with the Issuer.

Positions and offices currently held with the issuer:

® Position: Vice President and General Counsel
Dates of Service: May 14, 2015 - Present
Responsibilities: Review corporate legal documents, including monitor outside
legal counsel products, and advise corporate officers regarding legal risk and
strategy. (This is on an as needed basis.) VP and General Counsel is not
compensated at this time.

Other business experience in the past three years:

¢ Employer: Lewis Hansen Attorneys at Law
Title: Business Law Attorney



Dates of Service: June 01, 1986 - Present
Responsibilities: Business law, litigation, probate, family law, personal injury

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its
financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, "us”, “our”, or “Company”)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the Class B
Common Stock should only be undertaken by persons whose financial resources are
sufficient to enable them to indefinitely retain an illiquid investment. Each investor in
the Company should consider all of the information provided to such potential
investor regarding the Company as well as the following risk factors, in addition to the
other information listed in the Company’s Form C. The following risk factors are not
intended, and shall not be deemed to be, a complete description of the commercial
and other risks inherent in the investment in the Company.

¥

Our business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our product,
that people think it’s a better option than a competing product, or that we will able to
provide the service at a level that allows the Company to make a profit and still attract
business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. Unlike listed
companies that are valued publicly through market-driven stock prices, the valuation
of private companies, especially startups, is difficult to assess and you may risk
overpaying for your investment.

The transferability of the Securities you are buying is limited

Any Class B Common Stock purchased through this crowdfunding campaign is subject
to SEC limitations of transfer. This means that the stock/note that you purchase
cannot be resold for a period of one year. The exception to this rule is if you are
transferring the stock back to the Company, to an “accredited investor,” as part of an
offering registered with the Commission, to a member of your family, trust created for



the benefit of your family, or in connection with your death or divorce.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12
months following your investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one. As a result, if you decide to sell these securities
in the future, you may not be able to find a buyer. The Company may be acquired by
an existing player in the security systems industry. However, that may never happen
or it may happen at a price that results in you losing money on this investment.

We may not have enough capital as needed and may be required to raise more capital.
We anticipate needing access to credit in order to support our working capital
requirements as we grow. Although interest rates are low, it is still a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when
we need it, we could be forced to raise additional equity capital, modify our growth
plans, or take some other action. [ssuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our
equity below its current price. If so, your investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable
to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. In that case, the only asset remaining to generate a
return on your investment could be our intellectual property. Even if we are not forced
to cease our sales activity, the unavailability of credit could result in the Company
performing below expectations, which could adversely impact the value of your
investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.



Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

Minority Holder; Securities with No Voting Rights

The Class B Common Stock that an investor is buying has no voting rights attached to
them. This means that you will have no rights in dictating on how the Company will
be run. You are trusting in management discretion in making good business decisions
that will grow yvour investments. Furthermore, in the event of a liquidation of our
company, you will only be paid out if there is any cash remaining after all of the
creditors of our company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good
business decisions that grow your investment.

This offering involves “rolling closings, ” which may mean that earlier investors may
not have the benefit of information that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine
instruct the escrow agent to disburse offering funds to us. At that point, investors
whose subscription agreements have been accepted will become our investors. All
early-stage companies are subject to a number of risks and uncertainties, and it is not
uncommon for material changes to be made to the offering terms, or to companies’
businesses, plans or prospects, sometimes on short notice. When such changes
happen during the course of an offering, we must file an amended to our Form C with
the SEC, and investors whose subscriptions have not yet been accepted will have the
right to withdraw their subscriptions and get their money back. Investors whose
subscriptions have already been accepted, however, will already be our investors and
will have no such right.

Our new product could fail to achieve the sales projections we expected

Our growth projections are based on an assumption that with an increased advertising
and marketing budget our products will be able to gain traction in the marketplace at
a faster rate than our current products have. It is possible that our new products will
fail to gain market acceptance for any number of reasons. If the new products fail to
achieve significant sales and acceptance in the marketplace, this could materially and
adversely impact the value of your investment.

We face significant market competition
We will compete with larger, established companies who currently have products on



the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. While the Company has
protections availed by OUR INTERNATIONAL PATENTS AND TRADEMARKS, there
can be no assurance that competitors will render our technology or products obsolete
or that the products developed by us will be preferred to any existing or newly
developed technologies. It should further be assumed that competition will intensify.

We have existing patents that we might not be able to protect properly

One of the Company's most valuable assets is its intellectual property. The Company
owns 9 international patents, 158 international trademarks, copyrights, Internet
domain names, and trade secrets. We believe one of the most valuable components of
the Company is our intellectual property portfolio. Due to the value, competitors may
misappropriate or violate the rights owned by the Company. The Company intends to
continue to protect its intellectual property portfolio from such violations. It is
important to note that unforeseeable costs associated with such practices may invade
the capital of the Company.

We have pending patent approval’s that might be vulnerable

One of the Company's most valuable assets is its intellectual property. The Company's
intellectual property such as patents, trademarks, copyrights, Internet domain names,
and trade secrets may not be registered with the proper authorities. We believe one of
the most valuable components of the Company is our intellectual property portfolio.
Due to the value, competitors may misappropriate or violate the rights owned by the
Company. The Company intends to continue to protect its intellectual property
portfolio from such violations. It is important to note that unforeseeable costs
associated with such practices may invade the capital of the Company due to its
unregistered intellectual property.

Our trademarks, copyrights and other intellectual property could be unenforceable or
ineffective

Intellectual property is a complex field of law in which few things are certain. It is
possible that competitors will be able to design around our intellectual property, find
prior art to invalidate it, or render the patents unenforceable through some other
mechanism. If competitors are able to bypass our trademark and copyright protection
without obtaining a sublicense, it is likely that the Company’s value will be materially
and adversely impacted. This could also impair the Company’s ability to compete in
the marketplace. Moreover, if our trademarks and copyrights are deemed
unenforceable, the Company will almost certainly lose any potential revenue it might
be able to raise by entering into sublicenses. This would cut off a significant potential
revenue stream for the Company.

The cost of enforcing our trademarks and copyrights could prevent us from enforcing
them

Trademark and copyright litigation has become extremely expensive. While our first
inclination will be to defend our intellectual property rights, available financial



resources (particularly in the very near future) might limit our ability to mount such
defenses. Even if we believe that a competitor is infringing on one or more of our
trademarks or copyrights, we might choose not to file suit because we lack the cash to
successfully prosecute a multi-year litigation with an uncertain outcome; or because
we believe that the cost of enforcing our trademark(s) or copyright(s) outweighs the
value of winning the suit in light of the risks and consequences of losing it; or for some
other reason. Choosing not to enforce our trademark(s) or copyright(s) could have
adverse consequences for the Company, including undermining the credibility of our
intellectual property, reducing our ability to enter into sublicenses, and weakening
our attempts to prevent competitors from entering the market. As a result, if we are
unable to enforce our trademark(s) or copyright(s) because of the cost of enforcement,
your investment in the Company could be significantly and adversely affected.

The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, design, development, operations, finance, legal,
human resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified individuals
for such positions when we need them. We may also make hiring mistakes, which can
be costly in terms of resources spent in recruiting, hiring and investing in the
incorrect individual and in the time delay in locating the right employee fit. If we are
unable to attract, hire and retain the right talent or make too many hiring mistakes, it
is likely our business will suffer from not having the right employees in the right
positions at the right time. This would likely adversely impact the value of vour
investment.

We rely on third parties to provide services essential to the success of our business
We rely on third parties to provide a variety of essential business functions for us,
including manufacturing, shipping, accounting, legal work, public relations,
advertising, retailing, and distribution. It is possible that some of these third parties
will fail to perform their services or will perform them in an unacceptable manner. It is
possible that we will experience delays, defects, errors, or other problems with their
work that will materially impact our operations and we may have little or no recourse
to recover damages for these losses. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their
performance.

The Company is vulnerable to hackers and cyber-attacks

As an internet-based business, we may be vulnerable to hackers who may access the
data of our investors and the issuer companies that utilize our platform. Further, any
significant disruption in service on The Security Oracle, Inc. or in its computer
systems could reduce the attractiveness of the platform and result in a loss of
investors and companies interested in using our platform. Further, we rely on a third-
party technology provider to provide some of our back-up technology. Any disruptions



of services or cyber-attacks either on our technology provider or on The Security
Oracle, Inc. could harm our reputation and materially negatively impact our financial
condition and business.

Selected Risks Associated with Our Business

Our business is subject to a number of risks and uncertainties, including those
highlighted in the section titled "Risk Factors” immediately following this summary.
These risks include, but are not limited to, the following: « We are an early stage
company and have not yet generated any profits or significant revenues. = We may not
be able to continue to operate the business if we are not successful in securing
significant additional fundraising in a short timeframe and, as a result, we may not be
able to continue as a going concern. » The Company relies on rolling closes of equity
infusions for its financings which may pose a risk to having sufficient capital on hand
at any point in time. « The Company has a history of losses and may experience future
losses. In order to continue operations despite these losses, the Company has
financed itself through debt. « The Company has a limited operating history by which
performance can be gauged. » The Company is subject to potential fluctuations in
operating results. « The Company’s future operating results are difficult to predict and
may be affected by a number of factors, many of which are outside of the Company’s
control. « Unanticipated obstacles may hinder the execution of the Company’s
business plan. = We have a limited number of deployments, and limited market
acceptance of our products could harm our business. » We cannot assure you that we
will effectively manage our growth. « Our costs may grow more quickly than our
revenues, harming our business and profitability. « We expect to raise additional
capital through equity and/or debt offerings and to provide our employees with equity
incentives. Therefore, yvour ownership interest in the Company is likely to continue to
be diluted and subordinated. « All of our assets, possibly including our intellectual
property, may be pledged as collateral to a lender. » The loss of one or more of our key
personnel, or our failure to attract and retain other highly qualified personnel in the
future, could harm our business. » If we are unable to protect our intellectual property,
the value of our brand and other intangible assets may be diminished and our business
may be adversely affected. « Our financial results will fluctuate in the future, which
makes them difficult to predict. » We may face additional competition. » Our ability to
operate and collect digital information on behalf of our clients is dependent on the
privacy laws of jurisdictions in which our Remotely Controlled Active Defense and
Denial Systems (RCADS) robotic appliances operate, as well as the corporate policies
of our clients, which may limit our ability to fully deploy our technologies in various
markets. « We have limited experience in operating our RCADS robotic appliances in a
variety of environments and increased interactions may lead to possible liability and
negative publicity. « THIS WILL NEED TO BE UPDATED WHEN AUDIT IS
COMPLETED--In connection with the audit of our financial statements for the year
ended December 31, 2020, our independent auditor identified material weaknesses in
our internal control over financial reporting related to certain corporate finance and
accounting oversight, which were primarily the result of the lack of sufficient and
competent accounting and finance resources. Our failure to implement and maintain
effective internal control over financial reporting may in the future result in material



misstatements in our financial statements, which has and could in the future require
us to restate financial statements, cause investors to lose confidence in our reported
financial information and could have an adverse effect on our ability to fundraise. =
We realized a gross and net loss for each period since our inception to date, and there
can be no assurances that the Company will become profitable in the future.  The
private security industry is undergoing structural changes in technology and services.
« The Company is controlled by its officers. « Our results of operations may be
negatively impacted by the coronavirus outbreak.  Actual or threatened epidemics,
pandemics, outbreaks, or other public health crises may adversely affect our business,
including the novel COVID-19 outbreak. » The Company will not be solvent after
August 2021 without additional fundraising and therefore is dependent on the
proceeds of this offering and we may need to seek additional funds if the full offering
amount is not raised. » The offering price for the Shares has been determined by the
Company rather than any of the investors. « An investment in the Shares is not a
diversified investment. » The holders of the Shares may be further diluted by, or your
liquidation preference may become junior to, concurrent or subsequent offerings of
the Company’s capital stock or convertible debt. « Subsequent offerings or potential
recapitalizations of the Company’s capital stock below the offering price or on terms
better than the Shares may adversely affect the market price of the Company’s capital
stock and may make it difficult for the Company to continue to sell Shares or other
equity or debt securities. = The Company may apply the proceeds of this offering to
uses for which you may disagree. « Investors in this offering may not be entitled to a
jury trial with respect to claims arising under the subscription agreement, which could
result in less favorable outcomes to the plaintiff(s) in any action under the agreement.
» Using a credit card to purchase shares may impact the return on vour investment as
well as subject you to other risks inherent in this form of payment. » There is no
current market for any of our shares of stock.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Stockholder Name |Number of Securities Owned|Type of Security Owned|Percentage
Vontella Kay Kimball|4,777,778 Class A Common Stock |36.7
Vontella Kay Kimball|0 Class B Common Stock [36.7
Charles L Butler Jr. |0 Class B Common Stock |36.7
Charles L Butler Jr. 4,777,778 Class A Common Stock [36.7

The Company's Securities

The Company has authorized Class B Common Stock , and Class A Common Stock. As
part of the Regulation Crowdfunding raise, the Company will be offering up to 118,888
of Class B Common Stock .

Class B Common Stock
The amount of security authorized is 1,555,556 with a total of 0 outstanding.
Voting Rights
There are no voting rights associated with Class B Common Stock .
Material Rights
There are no material rights associated with Class B Common Stock .
Class A Common Stock

The amount of security authorized is 11,444,444 with a total of 11,444,444
outstanding.

Voting Rights

Pertaining to Class A Common Stock, voting power is based on percentage of shares
held by a stockholder. For the purpose of determining those stockholders entitled to
vote at any meeting of the stockholders, except as otherwise provided by law, only
persons in whose names shares stand on the stock records of the corporation on the
record date, as provided in the Company's Bylaws, will be entitled to vote at any
meeting of stockholders. Every person entitled to vote or execute consents will have
the right to do so either in person, by remote communication, if applicable, or by an
agent or agents authorized by a proxy granted in accordance with Delaware law. An
agent so appointed need not be a stockholder. No proxy will be voted after three years
from its date of creation unless the proxy provides for a longer period.




Material Rights

* Please also refer to the Company's Amended and Restated Bylaws attached as
Exhibit F.

What it means to be a minority holder

As a minority holder of class B common stock of the company, you will have limited
rights in regards to the corporate actions of the company, including additional
issuances of securities, company repurchases of securities, a sale of the company or its
significant assets, or company transactions with related parties. Further, investors in
this offering may have rights less than those of other investors, and will have limited
influence on the corporate actions of the company.

Dilution

Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that you
own will go down, even though the value of the company may go up. You will own a
smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock. If the company decides to issue more
shares, an investor could experience value dilution, with each share being worth less
than before, and control dilution, with the total percentage an investor owns being
less than before. There may also be earnings dilution, with a reduction in the amount
earned per share (though this typically occurs only if the company offers dividends,
and most early stage companies are unlikely to offer dividends, preferring to invest
any earnings into the company).

Transferability of securities

For a year, the securities can only be resold:
e Inan IPO;
¢ To the company;
e To an accredited investor; and

¢ To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities



We have made the following issuances of securities within the last three years:

The Company has not had any recent offering of securities in the last three years.

Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes
appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations

Circumstances which led to the performance of financial statements:

TSO is a Stage 4 company that has generated about $3.2 million in lifetime revenue,
having plowed all profits back into the company. Our patented/patent-pending
process was developed, alpha and beta tested on a customer site, then was placed into
regular daily operation. The customer then purchased more Robots in the Sky(R) to
protect other critical infrastructure.

We are emulating the implementation of these best practices by the most successful
ExOs of our day.

Business Model Pivot.

At first, our business model was only to deliver our Al-driven Robots in the Sky(R) as
onsite build projects to meet and exceed new security requirements for the US power
grid as required by North American Electric Reliability Corporation regulation NERC
CIP-014. The business model then was capital sales with follow on maintenance and
software service; as power utilities are reimbursed via rate base increases when they
improve the grid through authorized capital projects.

Pre-Pandemic (2015-2019): We learned that even though prospective customers,
consultants, engineers and security system designers were excited and intrigued at
TSO’s new market disruptive security defense platforms, we needed to transition from
having just our fixed onsite Robots in the Sky(R) to mobile platforms for
demonstrations.

Targeted customers across the US saw the efficacy of our nonlethal robots via our
many use case videos, conference presentations and workshops, and white papers; but
they just wanted to see them in action at their site locations before they would “buy”



them. We understood.

We also learned that Machine as a Service (MaaS) was the customer preferred delivery
model, so over time we built four versions of our Al-driven robotic platforms as
rapidly deployable mobile trailers units (Robots on the Move™),

In the Pre-Pandemic era, customers wanted us to leave the various Robot on the
Move(™) trailer-based platforms with them to try them out for a week to a month.

In our sales and marketing research, (including road sales tours, conferences, exhibits
and trade shows), we learned that most of our targeted customer base largely desires
an as a service way to access the benefits of our purpose-built robotic security
appliances; so we are transitioning to that model.

During Pandemic (2020-2021): Our onsite demonstrations and in-person sales calls
ceased during the globalized economic shutdowns, beginning in late February 2020,
halted opportunities to create positive cash flow through sales. This came just as we
were emerging in our readapted business model.

A Silver Lining. We used the time to make lemonade from lemons, and that was to
work hard on building and protecting the immense value in our intellectual property,
i.e., TSO’s international patents and trademarks with fabulous results.

® To date, we have patents on our key enabling technology in nine (9) countries and
continued to pursue a 10th patent in the US.

@ International Trademark Registrations amounting to 158 currently awarded
trademarks in 35 countries around the globe:

O All five (5) trademarks have received award registrations in 28 countries (EU and
Japan),

(O In South America four (4) countries totaling ten (10) registrations

O Two (2) in Canada [i.e., Robots on the Move(R)) and RCADS(R)], with three (3)
others pending.

O And the highest valued registration was issued by the United States Patent and
Trademark Office, Robots in the Sky(R), while the other four (4) are pending approval.

O Four of the five (5) trademarks begin with the word “Robots” and the fifth (5th) one
is RCADS(R), an acronym for Remotely Controlled Active Defense and Denial
System.

Post Pandemic. (2021 and Beyond) Mentioned above, in the Pre Pandemic era,
customers wanted us to leave the various Robot on the Move(™) trailer-based
platforms with them to try them out for a week to a month. We did not have the
financial resources to do that and probably missed some good sales to major power
utilities and massive automotive storage lots, for instance.



Also, to support the MaaS model, TSO will have to start building a rental/lease fleet of
Robots on the Move(™) and Robots on the Rafters(™); and this will be capital
intensive,

Financial resources will solve this problem, hence the StartEngine CF fundraiser; plus
we have identified several financial institutions that routinely finance security
equipment and that can speed our growth.

Historical results and cash flows:

Years January 2015 compared through December 2020

The following discussion is based on our unaudited operating data and is subject to
change once we prepare our consolidated financial statements via a third-party CPA
who completes a financial audit.

Revenue

In 2015, our first year, gross sales were $395,245.46 when our early adopter purchased
our Robots in the Sky® prototype which was installed and running in Beta mode by
mid-2016. The customer then ordered a second Robots in the Sky® installation at
another infrastructure site in 2016. Total 2016 revenue was $2,269,479.98. For 2017,
gross sales were $462,655.94 with the completion of both Robots in the Sky® projects.
Sales were primarily driven by new regulations for security protection for the electric
power grid.

By the time we were able to prove our concept of applying market-disrupting Al
defensive security technology to protect the power grid, other potential power grid
customers had either already installed older existing technology or decided to wait
and see how the regulators rated others’ solutions. While the regulators rated our
system the “best they had seen” they still accepted passive solutions that did not
actively defend the sites.

The result was revenue for professional services only in 2018 at $15,566.00, while we
continued to exhibit and do workshops on our new technology at conferences for
power grid security and homeland security.

We realized in 2018 that we would not be able to rely on regulations alone to sell our
products and would have to deliver them in a Machine as a Service (Maa$S) business
model, so in late 2018 and through 2019 we built a couple of mobile trailer-based
demonstration units and took our products to customer locations. They were well
received, and several customers wanted us to leave the mobile units (Robots on the
Move™) for a trial period of weeks to months. We couldn’t do that as all our demo
products would be tied up, limiting our ability to make sales to other customers.

2019 sales were limited to software upgrade services for our existing Robots in the
Sky® installation projects at $14,770. We were able to create relationships with two
multiregional leasing companies that specialize in the leasing of security systems and
equipment in 2019, so that gave us a way to finance the MaaS model; but they wanted



us to first build our Robots and deliver them to the customers prior to financing,
which did not solve our financial problem of needing funding to first build the Robots
for leasing/rental.

The 2020 pandemic largely halted our Robot demos to potential customers, although

we were able to secure a reseller agreement with a multinational, multibillion-dollar

contract security corporation to resell our Robots to their customers. Revenue was $0
for 2020.

Cost of sales

Cost of sales for 2015-2020 was as follows: 2015 - $142,041.46; 2016 - $1,517,014.07;
2017 - $256,120.54; 2018 - $0; 2019 - $0; 2020 - $0.

Gross margins

Gross profit for 2015-2020 was as follows: 2015 - $253,204.00; 2016 - $752,465.91;
2017 - $206,535.40; 2018 - $15,566.00; 2019 - $14,770.00; 2020 - $0.

Expenses

Expenses for 2015-2020 was as follows: 2015 - $ 231,137.32; 2016 - $753,205.26; 2017
- $546,433.19; 2018 - $440,815.17; 2019 - $346,443.81; 2020 - $103,486.27

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

TSO does not have significant cash on hand nor any existing lines of credit, as all
commercial credit is now in the form of term loans. However, the principals of the

Company are providing the cash amounts necessary to operate the company during
this transitioning period.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

The campaign funding is critical in achieving the significant growth we have
projected. The Company will function at a very low level otherwise with only owner
contributions.

Are the funds from this campaign necessary to the viability of the company? (Of the
total funds that your company has, how much of that will be made up of funds raised

from the crowdfunding campaign?)

The funds from this campaign are necessary to attain the projected growth. TSO plans



to use proceeds of the crowdfunding to operate the business according to our Use of
Funds statement.

How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

The Company will continue to operate regardless of whether any funds are raised. The
principals will continue to fund company operations until it returns to profitability.
The investment funds are to facilitate a much quicker rate of growth in our speed to
market effort.

Based on 2020, the current burn rate is $8,623 per month of which is $4,389 of
noncash accrued interest. This is so low because during the pandemic all officers
agreed to no compensation and our creditors agreed to restructure and postpone debt
payments.

How long will you be able to operate the company if you raise your maximum funding
goal?

If approximately $1,070,000 is raised the Company will be able to sustain operations
above the breakeven point for about 12 to 14 months.

Are there any additional future sources of capital available to your company?

(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

Additional future sources of capital include a further offering with StartEngine under
SEC Regulation CF up to the $5,000,000 maximum, pending the results of a required
financial audit.

We have also identified several financial institutions that routinely finance security
equipment and that can speed our growth. Those organizations continue to show

significant interest in financing TSO's operations as we regain our footing in sales and
financial strength.

Indebtedness

¢ Creditor: Thomas and Angela Reese
Amount Owed: $160,065.42
Interest Rate: 50.0%



Maturity Date: September 08, 2021

Creditor: Thomas and Angela Reese
Amount Owed: $144,633.63
Interest Rate: 50.0%

Maturity Date: September 02, 2021

Creditor: Thomas and Angela Reese
Amount Owed: $43,975.00

Interest Rate: 21.67%

Maturity Date: September 01, 2021

Creditor: Violet Kimball
Amount Owed: $100,000.00
Interest Rate: 0.0%

Maturity Date: October 01, 2021

Creditor: Violet Kimball

Amount Owed: $114,232.74
Interest Rate: 5.0%

Maturity Date: November 15, 2022

Creditor: Violet Kimball
Amount Owed: $232,623.37
Interest Rate: 5.0%

Maturity Date: January 11, 2023

Creditor: Rose Marie Michell
Amount Owed: $115,000.00
Interest Rate: 0.0%

Maturity Date: October 01, 2021

Creditor: Rose Marie Michell
Amount Owed: $283,233.48
Interest Rate: 12.0%

Maturity Date: December 09, 2022

Creditor: Jessica Hunt

Amount Owed: $204,347.83
Interest Rate: 15.36%
Maturity Date: January 05, 2023

Creditor: April Hunt

Amount Owed: $303,700.05
Interest Rate: 28.0%

Maturity Date: October 24, 2022



Creditor: April Hunt

Amount Owed: $241,591.91
Interest Rate: 25.0%

Maturity Date: October 31, 2021

Creditor: Anna M. Wang
Amount Owed: $160,358.32
Interest Rate: 12.0%

Maturity Date: October 01, 2021

Creditor: Anna M. Wang
Amount Owed: $236,027.90
Interest Rate: 12.0%

Maturity Date: October 01, 2021

Creditor: Timothy Cole

Amount Owed: $18,142.15
Interest Rate: 12.0%

Maturity Date: October 03, 2021

Creditor: Timothy Cole
Amount Owed: $50,076.91
Interest Rate: 12.0%

Maturity Date: October 05, 2021

Creditor: Tommy Brown

Amount Owed: $58,596.65
Interest Rate: 12.0%

Maturity Date: December 17, 2021

Creditor: Tommy Brown

Amount Owed: $27,089.71
Interest Rate: 15.0%

Maturity Date: December 17, 2021

Creditor: Charles Brock Butler
Amount Owed: $41,701.13
Interest Rate: 50.0%

Maturity Date: September 01, 2021

Creditor: Vontella Kay Kimball
Amount Owed: $286,400.00
Interest Rate: 0.0%

Maturity Date: November 01, 2022



Creditor: Chase Kimball

Amount Owed: $84,650.00
Interest Rate: 0.0%

Maturity Date: September 09, 2021

Creditor: Kabbage

Amount Owed: $29,543.28
Interest Rate: 0.0%

Maturity Date: May 09, 2023

Creditor: Fundbox

Amount Owed: $13,100.00
Interest Rate: 0.0%

Maturity Date: October 25, 2023

Creditor: National Funding
Amount Owed: $19,566.00
Interest Rate: 0.0%

Maturity Date: November 21, 2021

Creditor: Pay Pal (Swift Capital)
Amount Owed: $70,485.39
Interest Rate: 0.0%

Maturity Date: September 01, 2022

Creditor: SBA/PPP 1
Amount Owed: $12,500.00
Interest Rate: 1.0%

Maturity Date: June 18, 2025

Creditor: SBA/PPP 2

Amount Owed: $12,500.00
Interest Rate: 1.0%

Maturity Date: February 23, 2026

Creditor: Buchanan, Ingersoll, Rooney, PC

Amount Owed: $303,446.00
Interest Rate: 0.0%
Maturity Date: September 10, 2021

Creditor: Industrial ENET

Amount Owed: $35,000.00
Interest Rate: 0.0%

Maturity Date: September 12, 2021

Creditor: Fujitsu Network Communications



Amount Owed: $19,500.00
Interest Rate: 0.0%
Maturity Date: September 12, 2021

¢ Creditor: Mobilight
Amount Owed: $31,000.00
Interest Rate: 0.0%
Maturity Date: September 01, 2021

Related Party Transactions

¢ Name of Entity: Vontella Kay Kimball
Relationship to Company: 20%+ Owner
Nature / amount of interest in the transaction: As previously noted under
Indebtedness: Unsecured Promissory note for funds Vontella Kay Kimball (Who
is a founder and 20%+ Owner) loaned the Company.
Material Terms: Vontella Kay Kimball (Who is a founder, officer and director)
Amount owed: $286,400.00 Interest rate: 0% Maturity date: November 1, 2022

Valuation

Pre-Money Valuation: $102,999,996.00
Valuation Details:

In self-assessing our company valuation, we arrived at our conclusions using a few
different approaches, i.e., Income Approach, Apportioning Product Value to our
Patents, the Monetization approach [What’s It Worth? Principles of Patent Valuation
(americanbar.org)] to estimate the potential for the EBITA over the next few (three)
years.

Qualifications of The Security Oracle Team to make a self-assessment:

TSO is a Stage 4 company generating about $3.2 million in lifetime revenue, having
plowed all profits back into the company. Our market-disrupting patented/patent-
pending process was developed, alpha and beta tested on a customer site, then was
placed into regular daily operation. The customer then purchased more Robots in the
Sky(R) to protect other critical infrastructure.

The Security Oracle team (including our Board of Advisors) collectively has over 100
years of experience in the fields of industrial, commercial and governmental security
and law enforcement that includes designing, developing, building, deploying, and
operating small to large multimillion dollar security systems in the US and Europe.

Since our inception in 2015, we have been continually sizing up opportunities in the
applicable security markets to estimate the opportunities afforded our Al-driven



robotic appliances in terms of applicable market share, how much of the markets we
could capture in the next few years based on our ability to scale and potential
monetary results. Throughout our ongoing market research, we sought the opinions of
many other professionals on the efficacy of TSO’s patented/patent pending Al-driven
robotic appliances for market fit and pricing. These professionals come from corporate
and governmental security positions, contract guard force and security systems
integration companies, and potential end-user customers.

Business Model Valuation.

We have vetted this business model by determining the product-markets-price fit for
a host of markets, in particular the way we are pivoting to deliver our machines to the
markets. We learned from our research from our customers and potential customers
that to access and realize the best opportunity for growth, our robots should be
offered in a Machines as a Service/Robotics as a Service (MaaS/RaaS) business model,
leasing, or renting a fleet of robots.

To be able to capitalize early and scale quickly to meet our internal projections, we
assumed additional investment via capital raises and outside financing of our robotic
appliances, as this additional capital facilitates growing our fleet of robotic appliances
to rent/lease.

Value of TSO’s international patents and trademarks:

@ To date we have patents on our key enabling technology in nine (9) countries and
continued to pursue a 10th patent in the US.

@ International Trademark Registrations amounting to 158 currently awarded
trademarks in 35 countries around the globe:

O All five (5) trademarks have received award registrations in 28 countries (EU and
Japan),

O In South America four (4) countries totaling ten (10) registrations

O Two (2) in Canada [i.e., Robots on the Move(R)) and RCADS(R)], with three (3)
others pending.

O And the highest valued registration was issued by the United States Patent and
Trademark Office, Robots in the Sky(R), while the other four (4) are pending approval.

O Four of the five (5) trademarks begin with the word “Robots” and the fifth (5th) one
is RCADS(R), an acronym for Remotely Controlled Active Defense and Denial
System.

Income Approach for Patent Valuations

We followed the structure of this process as described on the American Bar
Association:



“For a typical asset, the income approach involves projecting incremental revenue and
expenses associated with employing the asset, and then applying a discounted cash
flow (DCF) analysis to determine the net present value (NPV) generated from using
the asset. This approach may be used in valuing patents as well, with the distinction
that the use of the patent will depend on how it is monetized. If the likely course is to
commercialize the patent through use of the technology in a product, it might be more
appropriate to consider the apportioned future cash flows from the product in the
analysis.” What's It Worth? Principles of Patent Valuation (americanbar.org)

Apportioning Product Value to Our Patents
Potential for Producing Revenue and Profitability

“Some patents possess value because they are directly responsible for added revenue.
The patented technology might be so important to the product that it drives
additional purchases or commands a premium price. Similarly, the subject of the
patent might drive sales of related, but unpatented, products. Examples include
derivative sales (replacement parts, supplies, and maintenance services) and convoyed
sales (sales often made in conjunction with the patented product).” What's It Worth?
Principles of Patent Valuation (americanbar.org)

Qur patented Al-based Method and Process contributes transformative value to our
whole machines, in some ways even more so than the leap from assisted driving
capabilities to fully autonomous transportation vehicles in the automotive world. Our
“Defense and Denial Method” patents are not just an incremental part of a greater
system, they create a new system that is transformative for the entire physical security
industry. Moreover, they create a new synergy of the parts and dramatically increase
the value to the end customers in measurable ways: i.e., speed and agility reduces loss
of critical time in defending lives and property, as much as 100 times faster, perhaps
saving 100 percent of lives that would be lost and eliminating all or most damage that
would occur with other available security market solutions.

The “Pioneering Patent” and the Proximity of Competitors

“Many patents represent modest or incremental improvements to existing products or
technologies. These improvements on their own may be quite valuable but could be
relatively less valuable in comparison to existing, alternative, market-acceptable
means of accomplishing the same thing.

Rarer, but often more valuable, are patents that might be considered pioneering
patents, i.e., those that create whole new industries, markets, or product lines. Aside
from creating new fields of endeavor, pioneering inventions may enjoy a broad scope,
both literally and under the doctrine of equivalents, due in part to the paucity of prior
art. Additionally, the pioneer patent holder may obtain a first-mover advantage that
competitors cannot easily or rapidly replicate. Properly prepared and prosecuted,
those patents may afford a relatively broader scope of protection and the potential for
a sustainable competitive advantage. For these reasons, they can be especially
valuable.”



We believe our “Defense and Denial Method” patents are “Pioneering Patents” as they
make possible what has always eluded the security industry, i.e., the ability to stop
criminal acts just before or as they are occurring. This creates a strategic advantage for
TSO in the industry that would be extremely difficult and expensive to even attempt
to match; and it provides TSO much more flexibility in rapidly adding features and
swiftly integrating the latest beneficial technologies. In short, our patents enable a
strong Castle and Moat implementation Strategy that affects the entire physical
security market.

The patented process creates machines (robotic systems) technology that drives a
much higher value and ultimately higher profit potential over

Monetization approach

“The decision to retain this exclusive right, and defend it from would-be infringers,
rather than seek an alternative monetization route, such as through licensing,
depends on the relation of the patented subject matter to the strategy and commercial
objectives of the organization. If the exclusive right afforded by the patent offers an
advantage over competitive products, strategic advantage over its competitors, or is
aligned with the company’s strategic vision, using the patented technology might be
the most effective use of those IP rights.” What's It Worth? Principles of Patent
Valuation (americanbar.org)

The Security Oracle, Inc. has determined that for the immediate future, that the best
route is to “defend it from would-be infringers” and use the patent versus licensing
the rights, as we have estimated the range the patent would bring in increased revenue
or net income captured over the life of the patent with continued financing and
incremental equity sales.

The Company set its valuation internally, without a formal-third party independent

evaluation. The pre-money valuation has been calculated on a fully diluted basis,
11,444 444 shares of Class A Common Stock.

Use of Proceeds

If we raise the Target Offering Amount of $9,999.00 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
3.5%

o Pay StartEngine fees.
96.5%

Per contract with StartEngine for Reg CF offering.

If we raise the over allotment amount of $1,069,992.00, we plan to use these proceeds
as follows:

e StartEngine Platform Fees



5.5%

o Research & Development
1.0%
Maintain and add features to TSO's Al engine by hire one (1) Al engineer (6
Months into fiscal year); and contract Al Consulting Engineers to assist in
converging Off-the-Shelf Al Modules with TSO's Al driven environment.

o Marketing
22.9%
Trade shows including entry fees, Booth materials, related travel. Marketing
materials and sales videos production. Product demo equipment and 2 trucks to
tow mobile robots for demos. Sales travel. Salaries for sales and marketing team
(@ $330K* that is not accounted for in employment cost.

® [nventory
19.2%
Build four (4) Robots on the Move™ (trailer units) for demo & rental/lease.
Associated external tech equipment. $875K.

e Company Employment
5.6%
Salaries for president, CEQ, COO, CFO*, Gen Counsel®, and Engineer for AI and
software development and integration. (*Part time) (Note: Sales salaries are
accounted for in Marketing budget.)

o (lear short-Term Debt
46.7%
Retirement of Short-Term Startup Debt, that includes unsecured promissory
notes that are maturing this year; clear accounts payable debt; and service short
term commercial loans to the Company.

o (Operations
1.1%
Business operations, IT, Insurance, outside legal for contract review and
intellectual property protection.

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.

Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure



The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than April 30 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at
https://thesecurityoracle.com (https://thesecurityoracle.com/about-tso/investor-
information).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and
has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.
Updates

Updates on the status of this Offering may be found at: www.startengine.com/the-
security-oracle

Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.
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THE SECURITY ORACLE, INC.

(a Delaware corporation)

Unaudited Financial Statements

For the calendar years ended December 31, 2020 and 2019



" IndigoSpire

CPAs & ADVISORS
INDEPENDENT ACCOUNTANT’S REVIEW REPORT

July 30, 2021
To: Board of Directors, THE SECURITY ORACLE, INC.

Re: 2020-2019 Financial Statement Review

We have reviewed the accompanying financial statements of THE SECURITY ORACLE, INC. (the
“Company”), which comprise the balance sheets as of December 31, 2020 and 2019, and the related
statements of operations, changes in stockholders’ equity/deficit and cash flows for the calendar year
periods thus ended, and the related notes to the financial statements.

A review includes primarily applying analytical procedures to management’s financial data and making
inquiries of company management. A review is substantially limited in scope compared to an audit, the
objective of which is the expression of an opinion regarding the financial statements as a whole.
Accordingly, we do not express such an opinion.

Management’s Responsibility for the Financial Statements

Management is responsible for the preparation and fair presentation of these financial statements in
accordance with accounting principles generally accepted in the United States of America; this includes
the design, implementation, and maintenance of internal control relevant to the preparation and fair
presentation of financial statements that are free from material misstatement whether due to fraud or
2rror.

Accountant’s Responsibility

Our responsibility is to conduct the review engagement in accordance with Statements on Standards for
Accounting and Review Services promulgated by the Accounting and Review Services Committee of the
AICPA. Those standards require us to perform procedures to obtain limited assurance as a basis for
reporting whether we are aware of any material modifications that should be made to the financial
statements for them to be in accordance with accounting principles generally accepted in the United
States of America. We believe that the results of our procedures provide a reasonable basis for our
conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to the
accompanying financial statements in order for them to be in accordance with accounting principles
generally accepted in the United States of America.



Going Concern

As discussed in the Notes and Additional Disclosures, certain conditions indicate there is substantial
doubt as to whether the Company may continue as a going concern. The accompanying financial
statements do not include any adjustments which might be necessary should the Company be unable to
continue as a going concern. Our conclusion is not modified with respect to that matter.

Sincerely,

"Ifﬂirﬁa‘i?ifﬂ CPA Groug

IndigoSpire CPA Group, LLC
Aurora, CO



THE SECURITY ORACLE, INC.
BALANCE SHEET
As of December 31, 2020 and 2019
See Accountant’s Review Report and Notes to the Financial Statements

(Unaudited)
ASSETS 2020 2019
Current Assets

Cash and cash equivalents b () b 2917
Total current assets 0 2917
Fixed assets, net 248,775 277,204
Intangible assets, net 626,486 026,486
Total Assets 5 875,261 ) 906,607

LIABILITIES AND SHAREHOLDERS' EQUITY
Current Liabilities

Accounts payable 5 390,438 S 0
Loans payable, related party 1,342,912 2637362
Other hiabilities 185,645 0
Total Current Liabilities 1,918,995 2,637,362
Long-term convertible notes payable 1,066,018 0
Total Liabilities 2,985,013 2637362

SHAREHOLDERS' EQUITY

Common stock, Class A (7,800,000 shares authonzed, 1,800,000

and shares 1ssued and outstanding as of December 31, 2020) 1,(HH) 1,000
Retained deficit (2,110,752} (1,731,755)
Total Shareholders™ Deficit (2,100,752) (1,730,755)

Total Liabilities and Sharcholders' Equity 5 875,261 5 906,607




THE SECURITY ORACLE, INC.
STATEMENT OF OPERATIONS
For Years Ending December 31, 2020 and 2019
See Accountant’s Review Report and Notes to the Financial Statements

(Unaudited)
2020 2019

Revenues, net h] 0 h] 10,770

Ciperating expenses
Contracted labor 0 39,959
Salaries and wages 0 76,932
Other general and administrative 42 383 21,115
Total operating expenses 42,383 138,006
Net Operating Income (Loss) (42,383) (127.236)
Interest (expense) (270,6006) (274,991)
Depreciation (expense) (66, 008) (83,061)

Tax (provision) benefit

MNet Income (Loss)

b (378.997) $ (487, 288)



THE SECURITY ORACLE, INC.

STATEMENT OF CHANGES TO SHAREHOLDERS® EQUITY
For Years Ending December 31, 2020 and 2019

See Accountant’s Review Report and Notes to the Financial Statements

Balance as of January 1, 2019
MNet Income (Loss)
Balance as of December 31, 2019

MNet Income (Loss)

Balance as of December 31, 2020

{(Unaudited)
Common Accumulated
Stock Deficit

Shareholders’
Equity

$ L0005 (1.244.466)

$ (1,243.466)

(487,288)

(487,288)

$ 1,000 $ (1,731,755)

$ (1,730,755)

(378,997)

(378,997)

$ 100D § (2,110,752)

$ (2.109,752)



THE SECURITY ORACLE, INC,
STATEMENT OF CASH FLOWS

For Years Ending December 31, 2020 and 2019

See Accountant’s Review Report and Notes to the Financial Statements
(Unaudited)

Operating Activities
Met Income (Loss)
Adjustments to reconcile net income (loss)
to net cash provided by operations:
Add back: depreciation
Changes in operating asset and liabilities:
Increase (Decrease) in accounts and credit cards payable
Increase (Decrease) in other liabilities

Net cash used in operating activities
Investing Activities

Purchase of fixed assets

Costs of intangibles

Net cash used in operating activities

Financing Activities
Proceeds from (repayment of) 1ssuing loans payable

MNet change in cash from financing activities

MNet change 1n cash and cash equivalents

Cash and cash equivalents at beginning of period

Cash and cash equivalents at end of period

2020 2019
$  (378,997) (487,288)
85.061 66,008
390,438 0
185,645 0
282,147 (421,280)
(56.632) (154,587)
0 (30,412)
(56,632) (184,999)
(228.432) 573,215
(228.432) 573,215
(2,971 (33,064)
2917 35,981
8 0 2,917




THE SECURITY ORACLE, INC,
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
See Accountant’s Review Report
AS OF DECEMBER 31, 2020 and 2019
(UNAUDITED)

NOTE 1 -NATURE OF OPERATIONS

THE SECURITY ORACLE, INC. (which may be referred to as the “Company™, “we,” “us,” or “our”) is
a corporation formed under the laws of Delaware on May 14, 2015. The Company designs and deploys
drone machinery-as-a-service to provide security services to customers™ fixed assets.

Since inception, the Company has relied on issuing loans and receiving funding from its founders to fund
its operations. As of December 31, 202(), the Company had negative shareholders™ capital and will likely
incur additional losses prior to generating positive working capital. These matters raise substantial doubt
about the Company’s ability to continue as a going concern (see Note 3). The Company intends to fund its
operations with funding from the crowdfunding campaign (see Note 9) and the receipt of funds from
continuing revenue producing activities. These financial statements and related notes thereto do not include
any adjustments that might result from these uncertainties.

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

The accounting and reporting policies of the Company conform to accounting principles generally accepted
in the United States of America (“US GAAP™). The accompanying unaudited financial statements do not
include all the information and notes required by GAAP for complete financial statements. In the opinion
of management, all adjustments considered necessary for the fair presentation of the unaudited financial
statements for the years presented have been included.

Use of Estimates

The preparation of financial statements in conformity with accounting principles generally accepted in the
United States requires management to make certain estimates and assumptions that affect the amounts
reported in the financial statements and footnotes thereto, Actual results could materially differ from these
estimates. It is reasonably possible that changes in estimates will occur in the near term.

Significant estimates inherent in the preparation of the accompanying financial statements include valuation
of provision for refunds and chargebacks, equity transactions and contingencies.

Risks and Uncertainties

The Company's business and operations are sensitive to general business and economic conditions in the
United States and other countries that the Company operates in. A host of factors beyond the Company's
control could cause fluctuations in these conditions. Adverse conditions may include recession, downtum
or otherwise, local competition or changes in consumer taste. These adverse conditions could affect the
Company's financial condition and the results of its operations.

Concentration of Credit Risk

The Company maintains its cash with a major financial institution located in the United States of America,
which it believes to be credit worthy. The Federal Deposit Insurance Corporation insures balances up to
$250.000 At times, the Company may maintain balances in excess of the federally insured limits,



Cash and Cash Equivalents

The Company considers short-term, highly liquid investment with original maturities of three months or
less at the time of purchase to be cash equivalents. Cash consists of funds held in the Company’s checking
account. As of December 31, 2020 and 2019, the Company had 50 and $2,917 of cash on hand, respectively.

Fixed Assets and Long-lived Assets

Property and equipment i1s recorded at cost. Expenditures for renewals and improvements that significantly
add to the productive capacity or extend the useful life of an asset are capitalized. Expenditures for
maintenance and repairs are charged to expense. When equipment is retired or sold, the cost and related
accumulated depreciation are eliminated from the accounts and the resultant gain or loss is reflected in
Income.

Depreciation is provided using the straight-line method, based on useful lives of the assets which range
from three to fifteen vears.

The Company records intangibles such as branding and patents at their book value which includes legal
costs, filing fees and expenditures defending the assets against infringement.

The Company reviews the carrying value of long-lived assets for impairment whenever events and
circumstances indicate that the carrying value of an asset may not be recoverable from the estimated future
cash flows expected to result from its use and eventual disposition. In cases where undiscounted expected
future cash flows are less than the carrying value, an impairment loss is recognized equal to an amount by
which the carrving value exceeds the fair value of assets, The factors considered by management in
performing this assessment include current operating results, trends and prospects, the manner in which the
property s used, and the effects of obsolescence, demand, competition, and other economic factors, As of
December 31, 2020 and 2019, the Company had 248,775 and $277,204 of net fixed assets, respectively.
As of December 31, 2020 and 2019, the Company had 35626486 and 5626486 of intangible assets,

respectively.

Fair Value Measurements

Generally accepted accounting principles define fair value as the price that would be received to sell an
asset or be paid to transfer a hability in an orderly transaction between market participants at the
measurement date (exit price) and such principles also establish a fair value hierarchy that prioritizes the
inputs used to measure fair value using the following definitions (from highest to lowest priority):

e Level | — Unadjusted quoted prices in active markets that are accessible at the measurement date
for identical, unrestricted assets or liabilities,

e Level 2 — Observable inputs other than quoted prices included within Level | that are observable
for the asset or hability, either directly or indirectly, including quoted prices for similar assets and
liabilities in active markets; quoted prices for identical or similar assets and habilities in markets
that are not active; or other inputs that are observable or can be corroborated by observable market
data by correlation or other means.

e Level 3 — Prices or valuation techniques requiring inputs that are both significant to the fair value
measurement and unobservable.

Income Taxes

Income taxes are provided for the tax effects of transactions reporting in the financial statements and consist
of taxes currently due plus deferred taxes related primarily to differences between the basis of receivables,
inventory, property and equipment, intangible assets, and accrued expenses for financial and income tax
reporting. The deferred tax assets and liabilities represent the future tax return consequences of those
differences, which will either be taxable or deductible when the assets and liabilities are recovered or settled.



Deferred tax assets are reduced by a valuation allowance when, in the opinion of management, it 1s more
likely than not that some portion or all of the deferred tax assets will not be realized. Any deferred tax
items of the Company have been fully valued based on the determination of the Company that the utilization
of any deferred tax assets 15 uncertain.

The Company complies with FASB ASC 740 for accounting for uncertainty in income taxes recognized in
a company’s financial statements, which prescribes a recognition threshold and measurement process for
financial statement recognition and measurement of a tax position taken or expected to be taken in a tax
return. For those benefits to be recognized, a tax position must be more-likely-than-not to be sustained upon
examination by taxing authorities, FASB ASC 740 also provides guidance on derecognition, classification,
interest and penalties, accounting in interim periods, disclosure and transition. Based on the Company’s
evaluation, it has been concluded that there are no significant uncertain tax positions requiring recognition
in the Company’s financial statements. The Company believes that its income tax positions would be
sustained on audit and does not anticipate any adjustments that would result in a material change to its
financial position,

Revenue Recognition

The Company recognizes revenue in accordance with ASC 606 when it has satisfied the performance
obligations under an arrangement with the customer reflecting the terms and conditions under which
products or services will be provided, the fee 1s fixed or determinable, and collection of any related
receivable 1s probable. ASC Topic 606, “Revenue from Contracts with Customers™ establishes principles
for reporting information about the nature, amount, timing and uncertainty of revenue and cash flows arising
from the entity’s contracts to provide goods or services to customers. Revenues are recognized when control
of the promised goods or services are transferred to a customer, in an amount that reflects the consideration
that the Company expects to receive in exchange for those goods or services. The Company applies the
following five steps in order to determine the appropriate amount of revenue to be recognized as it fulfills
its obligations under each of its agreements: 1) identify the contract with a customer; 2) identify the
performance obligations in the contract; 3) determine the transaction price; 4) allocate the transaction price
to performance obligations in the contract; and 5) recognize revenue as the performance obligation is
satisfied.

The Company has changed business models since inception from providing sales to customers of finished
products to providing a subscription based service of drone deployment.

Accounts Receivable

The allowance for uncollectible accounts is evaluated on a regular basis by management and 1s based upon
management’s periodic review of the collectability of the receivables in light of historical experience, the
nature and type of account, adverse situations that may affect the payor’s ability to repay and prevailing
economic conditions. This evaluation is inherently subjective, as it requires estimates that are susceptible
to significant revision as more information becomes available. Accounts are deemed to be past due upon
invoice due date.

Receivables deemed uncollectible are charged off against the allowance when management believes the
assessment of the above factors will Likely result in the inability to collect the past due accounts. The
Company’s standard terms and conditions with commercial accounts generally requires payment within 30
days of the invoice date, however, timing of payment of specific customers may be separately negotiated.

Advertising
The Company expenses advertising costs as they are incurred.



Recent Accounting Pronouncements

In June 2019, FASB amended ASU No. 2019-07. Compensation — Stock Compensation, to expand the
scope of Topic 718, Compensation — Stock Compensation, to include share-based payment transactions for
acquiring goods and services from nonemplovees. The new standard for nonpublic entities will be effective
for fiscal yvears beginning after December 15, 2019, and interim periods within fiscal years beginning after
December 15, 2020, and early application is permitted. We are currently evaluating the effect that the
updated standard will have on the financial statements and related disclosures.,

In August 2019, amendments to existing accounting guidance were issued through Accounting Standards
Update 2019-135 to clarify the accounting for implementation costs for cloud computing arrangements. The
amendments specify that existing guidance for capitalizing implementation costs incurred to develop or
obtain internal-use software also applies to implementation costs incurred in a hosting arrangement that 1s
a service contract. The guidance is effective for fiscal years beginning after December 15, 2020, and interim
periods within fiscal years beginning after December 15, 2021, and early application is permitted. We are
currently evaluating the effect that the updated standard will have on the financial statements and related
disclosures.

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs
to date, including those above, that amend the original text of ASC. Management believes that those i1ssued
to date either (1) provide supplemental guidance, (11) are technical corrections, (111) are not applicable to us
or (1v) are not expected to have a significant impact our financial statements.

NOTE 3 - GOING CONCERN

These financial statements are prepared on a going concern basis, The Company began operation in 2015
and has incurred a cumulative loss since inception. The Company’s ability to continue is dependent upon
management’s plan to raise additional funds and achieve profitable operations. The financial statements
do not include any adjustments that might be necessary if the Company is not able to continue as a going
CONCern.

NOTE 4 - DEBT INSTRUMENTS

The Company’s primary obligations relate to loans made to the Company totaling 52,408,930 and
$2,637,362 as of December 31, 2020 and 2019, respectively. These obligations are inclusive of accrued
but unpaid interest.

NOTE 5 - INCOME TAX PROVISION

The Company has filed or will timely file its corporate income tax return for the period ended December
31, 2020 and 2019. The income tax returns will remain subject to examination by the Internal Revenue
Service under the statute of limitations for a peniod of three yvears from the date 1t 1s filed. The Company
incurred a loss during the period from inception through December 31, 2020 and carries a federal net
operating loss that can be used to offset future corporate taxable income (to extent allowed by law).



NOTE 6 - COMMITMENTS AND CONTINGENCIES

Litigation

The Company, from time to time, may be involved with lawsuits arising in the ordinary course of business.
In the opmmion of the Company's management, any hability resulting from such litigation would not be
material in relation to the Company's consolidated financial position, results of operations and cash flows.
The Company 1s not currently aware of any actual or threatened litigation.

NOTE 7-EQUITY

The Company has two classes of equity: Class A common stock (11,444,444 shares authorized with
10,555,556 shares issued) and Class B common stock (1,555,556 shares authorized with 0 shares issued)

as of December 31, 2020.

NOTE 8 - RELATED PARTY TRANSACTIONS

The Company has received loans from its founders as described in Note 4. Because this lending is between
related parties, there is no guarantee that the terms the Company has could be obtained commercially.

NOTE 9 - SUBSEQUENT EVENTS

Crowdfunded Offering

In 2021, the Company intends to offer securities in a securities offering expected to be exempt from
r