Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

AKA Spirits Inc
83 Old Farm Road
Weston, CT 06883
https://tuckgin.com/

Up to $1,070,000.00 in Class B Common Stock at $50.00
Minimum Target Amount: $10,000.00

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: AKA Spirits Inc

Address: 83 Old Farm Road, Weston, CT 06883
State of Incorporation: CT

Date Incorporated: May 08, 2018

Terms:

Equity

Offering Minimum: $10,000.00 | 200 shares of Class B Common Stock
Offering Maximum: $1,070,000.00 | 21,400 shares of Class B Common Stock
Type of Security Offered: Class B Common Stock

Purchase Price of Security Offered: $50.00

Minimum Investment Amount (per investor): $250.00

Live perks

Invest within the first 24 hours, receive 10% bonus shares.

The 10% StartEngine Owners' Bonus

Tuck Gin will offer 10% additional bonus shares for all investments that are committed
by investors that are eligible for the StartEngine Crowdfunding Inc. OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares
they purchase in this offering. For example, if you buy 100 shares of Common Stock at
$50/ share, you will receive and own 110 shares for $5000. Fractional shares will not be
distributed and share bonuses will be determined by rounding down to the nearest
whole share.

This 10% Bonus is only valid during the investors eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are canceled or fail.

Investors will only receive a single bonus, which will be the highest bonus rate they
are eligible for.

*Maximum Number of Shares offered subject to adjustment for bonus shares. See
Bonus info below.

Any bonus shares received by an investor as a result of making a reservation in this
Testing the Waters campaign and subsequently investing in an offering by the
Company will be in addition to any bonus shares offered during the Company’s live
offering. For example, if we offer 10% bonus shares for making a reservation in this
Testing the Waters ("TTW?”) campaign, and then an investor completes an investment
in our live offering, and the live offering has an additional 10% bonus you are eligible



for, vou will receive both bonuses combined as a percentage of vour original
investment amount. If you purchase 100 shares, you will receive 120 shares total in
the live offering (100 (original investment) + 10 (10% bonus shares from vour TTW
reservation) + 10 (10% bonus shares from the live offering perk).

TTW Reservation Perks®

Reserve during the Test The Waters offering and receive 10% Bonus Shares. The
reservation perks are in addition to company-specific perks while the campaign is live.

The Company may provide additional perks based on different criteria if and when the
offering campaign becomes live,

*All Perks occur after the offering ends.

The Company and its Business

Company Overview

AKA Spirits Inc is owns the awared-winning TUCK Gin brand and related ready-to-
drink cocktails (RTDs). Although founded and based in Connecticut, our goal is to be a
national if not an internationally recognized liquor brand. We are passionate about
and only focus on our modern, American, craft gin and related RTDs, which in our
opinion are both experiencing strong growth. We structured our business to be
innovative in taste, process, and distribution. Our goal is to create an accessible
flavorful liquor for new gin drinkers and for gin drinkers seeking something different,
and to further this goal, we have created a range of gin-based cocktails that expand
occasions to drink gin.

Competitors and Industry

We compete in the US gin market and ready-to-drink (RTD) cocktail markets. Our
competition includes craft US gin brands such as Aviation, Barr Hill, Whale's Tail,
Greenhook Ginsmiths etc. and liguor-based RTD brands such as Finnish Long Drink.
We also compete with the global gin brands such as Hendricks, Monkey 47 and the
Botanist. Although gin competes with other clear spirits it has been gaining market
share worldwide.

The U.S. Gin market is valued at $2.74B and has an expected CAGR of 5.10%. The
global RTD cocktail market was valued at $650M and has an expected CAGR of 12.1%.

Current Stage and Roadmap

We have established leading traditional distribution in CT and RI, have an e-comm
platform up and running permitting direct to consumer in 27 states and have non-
traditional additional distribution in 5 states including NY, FL and CA, for our gins and
RTD products. We anticipate growing traditional distribution with a goal of 10 states
in the next 24 months and national within 5 years along with targeted international
distribution. We also anticipate to continue to release additional RTD cocktails and



other explorations of our gin as we mature our brand.

The Team

Officers and Directors

Name: Jonathan Davies
Jonathan Davies's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: President, Director, and Chief Tasting Officer, Co-founder
Dates of Service: January 01, 2017 - Present
Responsibilities: Overseeing all aspects of the company’s business and strategy.
No salary or equity compensation has been paid to any of the Company's
directors or officers in the preceding 12-months.

Other business experience in the past three years:

¢ Employer: RiskBusiness Services Ltd
Title: Managing Director
Dates of Service: January 01, 2003 - Present
Responsibilities: Consulting

Name: Alexander Metviner
Alexander Metviner's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

¢ Position: Vice President, Director, Strategic Planning and Co-founder
Dates of Service: June 01, 2017 - Present
Responsibilities: Working on all aspects of strategic planning and compliance.

No salary or equity compensation has been paid to any of the Company's
directors or officers in the preceding 12-months.

Name: Geoff Shafer

Geoff Shafer's current primary role is with IBM. Geoft Shafer currently services 10
hours per week in their role with the Issuer.

Positions and offices currently held with the issuer:

e Position: Head of Brand and Creative, Co-Founder
Dates of Service: May 08, 2018 - Present
Responsibilities: Leading brand and creative asset development. No salary or



equity compensation has been paid to any of the Company's directors or officers
in the preceding 12-months.

Other business experience in the past three years:

¢ Employer: IBM
Title: Senior Design Lead
Dates of Service: March 01, 2020 - Present
Responsibilities: Web design

Other business experience in the past three years:

¢ Employer: IBM
Title: Independent Brand and Design Consultant
Dates of Service: October 01, 2016 - March 01, 2020
Responsibilities: Web design

Name: Fernando Alva Miras

Fernando Alva Miras's current primary role is with FJAM Worldwide. Fernando Alva
Miras currently services 15 hours per week in their role with the Issuer.

Positions and offices currently held with the issuer:

e Position: Head of Sales and Social Media and Co-founder
Dates of Service: September 01, 2019 - Present
Responsibilities: Leading sales and social media efforts. No salary or equity
compensation has been paid to any of the Company's directors or officers in the
preceding 12-months.

Other business experience in the past three years:

o Employer: Derecktor Marine Holdings
Title: Associate
Dates of Service: February 28, 2021 - April 25, 2021
Responsibilities: Brand strategy and marketing

Other business experience in the past three years:

¢ Employer: Nano Pet Products
Title: President International Sales
Dates of Service: December 01, 2017 - September 30, 2019
Responsibilities: International Sales



Other business experience in the past three years:

e Employer: The Piston Foundation
Title: Chief Marketing Officer
Dates of Service: January 01, 2020 - Present
Responsibilities: Oversees marketing activities.

Other business experience in the past three years:

e Employer: Shina Investment Group
Title: International Associate
Dates of Service: April 01, 2017 - Present
Responsibilities: Represents Shina's North American real estate portfolio.

Other business experience in the past three years:

e Employer: FJAM Worldwide
Title: Principal
Dates of Service: January 01, 2013 - Present
Responsibilities: Pairing ecological restoration operators with financing for
permitted or entitled mitigation banks.

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its
financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, "us”, “our”, or “Company”)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the Class B
Common Shares should only be undertaken by persons whose financial resources are
sufficient to enable them to indefinitely retain an illiquid investment. Each investor in
the Company should consider all of the information provided to such potential
investor regarding the Company as well as the following risk factors, in addition to the
other information listed in the Company’s Form C. The following risk factors are not
intended, and shall not be deemed to be, a complete description of the commercial



and other risks inherent in the investment in the Company.

Our business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our
products, that people think it’s a better option than a competing products, or that we
will able to sell at a level that allows the Company to make a profit.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. Unlike listed
companies that are valued publicly through market-driven stock prices, the valuation
of private companies, especially startups, is difficult to assess and you may risk
overpaying for your investment.

The transferability of the Securities you are buying is limited

Any Class B Common Shares purchased through this crowdfunding campaign is
subject to SEC limitations of transfer. This means that the stock/note that you
purchase cannot be resold for a period of one year. The exception to this rule is if you
are transferring the stock back to the Company, to an “accredited investor,” as part of
an offering registered with the Commission, to a member of your family, trust created
for the benefit of yvour family, or in connection with vour death or divorce.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12
months following your investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one. As a result, if you decide to sell these securities
in the future, you may not be able to find a buyer. The Company may be acquired by
an existing player in the liquor industry. However, that may never happen or it may
happen at a price that results in you losing money on this investment.

If the Company cannot raise sufficient funds it will not succeed

The Company, is offering Class B Common Shares in the amount of up to $1.07million
in this offering, and may close on any investments that are made. Even if the
maximum amount is raised, the Company is likely to need additional funds in the
future in order to grow, and if it cannot raise those funds for whatever reason,
including reasons relating to the Company itself or the broader economy, it may not
survive. If the Company manages to raise only the minimum amount of funds, sought,
it will have to find other sources of funding for some of the plans outlined in “Use of
Proceeds.”

We may not have enough capital as needed and may be required to raise more capital.
We anticipate needing access to credit in order to support our working capital and
sales/marketing requirements as we grow. Although interest rates are low, it is still a
difficult environment for obtaining credit on favorable terms. If we cannot obtain
credit when we need it, we could be forced to raise additional equity capital, modify
our growth plans, or take some other action. [ssuing more equity may require bringing
on additional investors. Securing these additional investors could require pricing our



equity below its current price. If so, your investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable
to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. Even if we are not forced to cease our sales activity,
the unavailability of credit could result in the Company performing below
expectations, which could adversely impact the value of your investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.

Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

Minority Holder; Securities with Voting Rights

The Class B Common Shares that an investor is buying has voting rights attached to
them. However, you will be part of the minority shareholders of the Company and
therefore will have a limited ability to influence management's decisions on how to
run the business. You are trusting in management discretion in making good business
decisions that will grow your investments. Furthermore, in the event of a liquidation
of our company, you will only be paid out if there is any cash remaining after all of the
creditors of our company have been paid out.



You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good
business decisions that grow your investment.

Insufficient Funds

The company might not sell enough securities in this offering to meet its operating
needs and fulfill its plans, in which case it may cease operating and you will get
nothing. Even if we sell all the common stock we are offering now, the Company will
(possibly) need to raise more funds in the future, and if it can’t get them, we will fail.
Even if we do make a successful offering in the future, the terms of that offering might
result in your investment in the company being worth less, because later investors
might get better terms.

This offering involves “rolling closings,” which may mean that earlier investors may
not have the benefit of information that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine
instruct the escrow agent to disburse offering funds to us. At that point, investors
whose subscription agreements have been accepted will become our investors. All
early-stage companies are subject to a number of risks and uncertainties, and it is not
uncommon for material changes to be made to the offering terms, or to companies’
businesses, plans or prospects, sometimes on short notice. When such changes
happen during the course of an offering, we must file an amended to our Form C with
the SEC, and investors whose subscriptions have not yvet been accepted will have the
right to withdraw their subscriptions and get their money back. Investors whose
subscriptions have already been accepted, however, will already be our investors and
will have no such right.

Our new product could fail to achieve the sales projections we expected

Our growth projections are based on an assumption that with an increased
advertising, sales, and marketing budget our products will be able to gain traction in
the marketplace at a faster rate. It is possible that our new products will fail to gain
market acceptance for any number of reasons. If the products fail to achieve
significant sales and acceptance in the marketplace, this could materially and
adversely impact the value of your investment.

We face significant market competition

We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us.

We are an early stage company and have not yet generated any profits

AKA Spirits Inc was formed on 05/08/2018. Accordingly, the Company has a limited
history upon which an evaluation of its performance and future prospects can be
made. Our current and proposed operations are subject to all business risks associated
with new enterprises. These include likely fluctuations in operating results as the
Company reacts to developments in its market, managing its growth and the entry of



competitors into the market. We will only be able to pay dividends on any shares once
our directors determine that we are financially able to do so. AKA Spirits Inc has
incurred a net loss and has had limited revenues generated since inception. There is
no assurance that we will be profitable in the next 3 years or generate sufficient
revenues to pay dividends to the holders of the shares.

We are an early stage company and have limited revenue and operating history

The Company has a short history, few customers, and little revenue. If you are
investing in this company, it’s because you think that TUCK Gin and its related
products are a good idea, that the team will be able to successfully market, and sell the
products, that we can price them right and sell them to enough people so that the
Company will succeed. Further, we have never turned a profit and there is no
assurance that we will ever be profitable.

The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, design, development, operations, finance, legal,
human resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified individuals
for such positions when we need them. We may also make hiring mistakes, which can
be costly in terms of resources spent in recruiting, hiring and investing in the
incorrect individual and in the time delay in locating the right employee fit. If we are
unable to attract, hire and retain the right talent or make too many hiring mistakes, it
is likely our business will suffer from not having the right employees in the right
positions at the right time. This would likely adversely impact the value of vour
investment.

Qur ability to sell our product or service is dependent on outside government
regulation which can be subject to change at any time

QOur ability to sell product is dependent on government regulation including Federal
and State. The laws and regulations concerning the selling of product may be subject
to change and if they do then the selling of product may no longer be in the best
interest of the Company. At such point the Company may no longer want to sell
product and therefore your investment in the Company may be affected.

We rely on third parties to provide services essential to the success of our business

We rely on third parties to provide a variety of essential business functions for us,
including distilling, packing shipping, accounting, legal work, public relations,
advertising, retailing, and distribution. It is possible that some of these third parties
will fail to perform their services or will perform them in an unacceptable manner. It is
possible that we will experience delays, defects, errors, or other problems with their
work that will materially impact our operations and we may have little or no recourse
to recover damages for these losses. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their



performance.

Licensing and Permits

The Company and its business will be subject to obtaining and maintaining permits
and licensing, and regulated by governmental entities. The failure of the company to
obtain any required license or permit in a timely fashion could delay or prevent the
operating of the Business. Additionally, the failure to maintain such licenses or
permits could adversely affect the operating of the company’s business. The
company’s business will be subject to the jurisdiction of a variety of regulatory
authorities and granting of licenses.

Third Party Reliance

We rely on third parties to provide a variety of essential business functions for us,
including distilling, packing, shipping, accounting, legal work, advertising, retailing,
and distribution. It is possible that some of these third parties will fail to perform their
services or will perform them in an unacceptable manner. It is possible that we will
experience delays, defects, errors, or other problems with their work that will
materially impact our operations. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their
performance.

The cost of enforcing our trademarks could prevent us from enforcing them
Trademark litigation has become extremely expensive. Even if we believe that a
competitor is infringing on one or more of our trademarks, we might choose not to file
suit because we lack the cash to successfully prosecute a multi-year litigation with an
uncertain outcome; or because we believe that the cost of enforcing our trademark(s)
outweighs the value of winning the suit in light of the risks and consequences of losing
it; or for some other reason. Choosing not to enforce our trademark(s) could have
adverse consequences for the Company, including undermining the credibility of our
intellectual property. As a result, if we are unable to enforce our trademark(s) because
of the cost of enforcement, your investment in the Company could be significantly and
adversely affected.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Stockholder Name|Number of Securities Owned |Type of Security Owned|Percentage
Jonathan Davies [62,500 Class A Common Stock [49.0

The Company's Securities

The Company has authorized Class A Common Stock, and Class B Common Stock. As
part of the Regulation Crowdfunding raise, the Company will be offering up to 21,400
of Class B Common Stock.

Class A Common Stock

The amount of security authorized is 125,000 with a total of 125,000 outstanding.
Voting Rights

3 votes per share
Material Rights

There are no material rights associated with Class A Common Stock.
Class B Common Stock

The amount of security authorized is 175,000 with a total of 7,294 outstanding.
Voting Rights

regular voting
Material Rights

There are no material rights associated with Class B Common Stock.

What it means to be a minority holder

As a minority holder of Class B Common Shares of the Company, you will have limited
rights in regards to the corporate actions of the Company, including additional
issuances of securities, Company repurchases of securities, a sale of the Company or
its significant assets, or Company transactions with related parties. Further, investors
in this offering may have rights less than those of other investors, and will have
limited influence on the corporate actions of the Company.



Dilution

Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that you
own will go down, even though the value of the company may go up. You will own a
smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock. If the company decides to issue more
shares, an investor could experience value dilution, with each share being worth less
than before, and control dilution, with the total percentage an investor owns being
less than before. There may also be earnings dilution, with a reduction in the amount
earned per share (though this typically occurs only if the company offers dividends,
and most early stage companies are unlikely to offer dividends, preferring to invest
any earnings into the company).

Transferability of securities

For a vear, the securities can only be resold:
® [nanIPO;
e To the company;
e To an accredited investor; and

o To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities
We have made the following issuances of securities within the last three years:

¢ Name: Class A Common Stock
Type of security sold: Equity
Final amount sold: $59,500.00
Number of Securities Sold: 20,000
Use of proceeds: Set up costs, general expenses and working capital, all money
came from the founders.
Date: April 30, 2019
Offering exemption relied upon: Section 4(a)(2)

e Name: Class B Common Stock
Type of security sold: Equity



Final amount sold: $125,040.00

Number of Securities Sold: 5,210

Use of proceeds: General expenses and working capital
Date: December 09, 2019

Offering exemption relied upon: Section 4(a)(2)

e Name: Class A Common Stock
Type of security sold: Equity
Final amount sold: $60,500.00
Number of Securities Sold: 105,000
Use of proceeds: Set up costs and inventory
Date: September 30, 2019
Offering exemption relied upon: Section 4(a)(2)

e Name: Class B Common Stock
Type of security sold: Equity
Final amount sold: $50,016.00
Number of Securities Sold: 2,084
Use of proceeds: General expenses and working capital2
Date: March 13, 2021
Offering exemption relied upon: Section 4(a)(2)

Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes
appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations

How long can the business operate without revenue:

Revenue

Revenue for the year to 04/30/2020 was $83,950. Revenue for the year 04/30/2019 was
$0. Revenues in this initial year of sales were split evenly between direct to consumer
in NY and NJ and in CT until October 2019 and traditional distribution in CT from
November 2019 onwards. We believe traditional distribution will make up an
increasing percentage of the total revenue going forward.



Cost of sales

Cost of sales for the year to 04,/30,/2020 was $36,528. Cost of sales for the year
04,/30/2019 was $0. Our cost of goods sold per unit is higher than industry norms as it
includes the direct labor and margin charged by our distillation partner. As a result,
we expect our COGS to remain above industry norms.

Gross margins

Gross profit for the vear 04/30/2020 was $47,422. Gross profit for the year 04/30/2019
was $0. This gross profit margin as a percentage of revenue (56.5%) is above industry
norms as we initially utilized a direct-to-retail distribution model. This model
generates higher revenue per unit sold but at a higher sales expenses. This gross profit
margin will likely decrease in subsequent years as the business matures to traditional
distribution relationships and margins.

Expenses

Expenses for the year 04/30/2020 were $31,817.26. Expenses for the year 04,/30/2019
were $3,691.88. The Company’s expenses consist of, among other things, product
development costs, distribution and warehousing costs, promotions costs, marketing
and sales expenses and fees for professional services. Note the officers have not been
compensated and there currently is no provision for deferred compensation
arrangements. Founding shareholders have developed our product formulations,
business plans, operation and brand/marketing services for no compensation. A
founding shareholder has provided legal services at no charge for the negotiated
trademark, distilling and distribution contracts.

Foreseeable major expenses based on projections:

We forsee our major expenses to be sales and marketing related. As we anticipate
geographically expanding and extending our product offerings, we expect our expense
base to increase accordingly. We plan to offset some of the increased delivery costs by
looking for co-packers in additional locations.

Future operational challenges:

In the liquor business each state has its own legal, regulatory and distribution system.
Navigating these can be challenging. Also there are limited canning facilities available
presently in the US for smaller order quanities. Finally it is important that people taste
our product for sales to grow, and in the present environment with Covid 19, this has
become more challenging.

Future challenges related to capital resources:

In order to raise additional capital we expect that our revenues, market penetration
and geographical distribution must increase appropriately.

Future milestones and events:



As we secure additional states for distribution with the goal of being a national brand,
we expect that our sales and marketing efforts will need to increase and this wold
require additional funds.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

Current cash at hand is approximately $40k. The Company can likely continue to raise
capital from angel investors in order to meet liquidity needs and finance inventory
and receivables, but a successful raise from this Reg CF offering is seen as a key
component of the funding for our growth strategy. We have procured leading
distribution and now need to support these states with sales and marketing spend to
maximize the opportunity necessary to grow our brand. As shown in the “use of
proceeds” section below the Company intends to use the majority of the capital raised
for sales and marketing purposes.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

Cash flow in the year to 04/30,/2020 was generated in part from capital contributions
from the founders and from an initial equity issuance to fund the operating margins
and provide liquidity. Additional capital raises and/or loans will be needed to fund the
business through Covid 19 and through 2021 to fund the projected operating loss. This
loss will be reduced as we grow our revenues by identifying and rotating to our
distributors of choice and expanding distribution to new states. Also, we anticipate
losses should be reduced as we release additional ready-to-drink (RTD) products.
These drivers are now in place in the current fiscal year. The funds derived from this
offering will be needed for increasing sales and marketing efforts which we believe
should result in revenue growth. The executives currently do not plan to be
compensated from the funds raised and there currently is no provision for deferred
compensation arrangements.

Are the funds from this campaign necessary to the viability of the company? (Of the

total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

The funds from this campaign are necessary to fund future growth in revenues and
sales and marketing expenses necessary for such growth. Without these funds we are
confident the Company will remain viable but anticipate any potential growth would
be lackluster in comparison.

How long will you be able to operate the company if you raise your minimum? What



expenses is this estimate based on?

The Company anticipates that is will be able to operate for another 12 months if it
raises the minimum with reduced expenditures on sales and marketing.

How long will you be able to operate the company if you raise your maximum funding
goal?

The Company anticipates that is will be able to operate for another 24 months if it
raises the maximum with increased spending on digital and traditional marketing and
the hiring of sales resources.

Are there any additional future sources of capital available to your company?
(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

Future sources of capital available to the Company include additional reg CF or other
public offerings, and/or raises from private transations and additional lines of credit.

Indebtedness

¢ Creditor: US Treasury
Amount Owed: $22,400.00
Interest Rate: 5.75%
Maturity Date: June 10, 2050

¢ Creditor: Chase
Amount Owed: $17,500.00
Interest Rate: 0.98%
Maturity Date: November 01, 2022

Related Party Transactions

¢ Name of Entity: Fernando Alva Miras
Relationship to Company: Founder
Nature / amount of interest in the transaction: $78,500 of fees paid
Material Terms: Fernando provided $78,500 of sales and marketing services to
the Company. The services provided were at fair market value. These services
helped to establish markets in NY and CT.

Valuation



Pre-Money Valuation: $6,614,700.00
Valuation Details:

Valuation Disclaimer

The pre-money valuation has been calculated on a fully diluted basis. In making this
calculation, we have assumed:

(i) all preferred stock, if any, are converted to common stock;

(i1) all outstanding options, warrants, and other securities, if any, with a right to
acquire shares are exercised; and

(111) any shares reserved for issuance under a stock plan are issued.

Valuation Basis.

The company established its valuation by comparing AKA Spirits Inc to other
Regulation Crowd Funding offerings in the liquor industry, specifically, Acre Mezcal.
Acre Mezcal is currently raising funds at a valuation of $10M.

Like Acre Mezcal, AKA Spirits Inc engages in a similar business model with outsourced
production and offers quality liquor products with similar winning accolades. In
addition, we have an equivalent trailing 12-month revenue of approximately $84k
compared to their gross revenue in 2020.

On the other hand, we believe AKA Spirits Inc excels in many growth drivers especially
when compared to other liquor brands raising capital through Regulation Crowd
Funding. For instance, our product portfolio (specifically the RTD products) in our
opinion has a high current industry CAGR and is on-trend. We have established high
caliber distribution partners (Connecticut Distributors Inc in CT and Mancini Beverage
in Rhode Island). AKA Spirits Inc has a leading distilling partner in Matchbook
Distilling Co. Finally, we have significant control over our liquor supply chain and few
capacity constraints.

We believe a $6 -7Tm pre-valuation for AKA Spirits Inc is reasonable, especially when
compared to other recent Regulation Crowd Funding offerings in the liquor industry.

Use of Proceeds

If we raise the Target Offering Amount of $10,000.00 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
3.5%

e Marketing
65.0%
Digital marketing and other marketing related expenses.



o Working Capital
31.5%
Funding for increased inventory of flagship gin and growing range of RTD
products, for increased botanical inventory and growing trade receivables
(mainly from distribution), and other costs associated with production and
procurement.

If we raise the over allotment amount of $1,070,000.00, we plan to use these proceeds
as follows:

e StartEngine Platform Fees
3.5%

o Marketing
50.0%
Digital marketing, distribution incentives, marketing resources, samples and
events, marketing materials and merchandise and other marketing related
expenses.

e Operations
28.0%

Sales and sales support.

o Working Capital
18.5%
Funding for increased inventory of flagship gin and growing range of RTD
products, for increased botanical inventory and growing trade receivables
(mainly from distribution), and other costs associated with production and
procurement.

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.

Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the



report on its website no later than August 28 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at
https://tuckgin.com/ (https://tuckgin.com/annualreport).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and
has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.
Updates

Updates on the status of this Offering may be found at: www.startengine.com/tuck-
gin

Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.
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FRANCIS S. INFURCHIA & COMPANY, LLC

Certified Public Accountants
Francis 5. Infurchia, CPA

Lawrence |. Silvestro, CPA

Francis 5. Infurchia, Jr., CPA

INDEPENDENT ACCOUNTANTS® REVIEW REPORT

March 30, 2021

To the Board of Directors
AKA Spirits Inc.

Weston, CT 06883

We have reviewed the accompanying balance sheets of AKA Spirits Inc., as of April 30, 2020 and 2019,
and the related statements of income and its supporting schedule, statements of change in stockholders’
equity and statements of cash flows for the years then ended and the related notes to the financial
statements. A review includes primarily applying analytical procedures to management’s financial data
and making inquiries of Company management. A review is substantially less in scope than an audit, the
objective of which is the expression of an opinion regarding the financial statements as a whole.
Accordingly, we do not express such an opinion.

Management’s Responsibility for the Financial Statements

Management is responsible for the preparation and fair presentation of these financial statements in
accordance with accounting principles generally accepted in the United States of America; this includes the
design, implementation, and maintenance of internal control relevant to the preparation and fair presentation
of financial statements that are free from material misstatement whether due to fraud or error.

Accountants’ Responsibility

Our responsibility is to conduct the review engagement in accordance with Statements on Standards for
Accounting and Review Services promulgated by the Accounting and Review Services Committee of the
AICPA. Those standards require us to perform procedures to obtain limited assurance as a basis for
reporting whether we are aware of any material modifications that should be made to the financial
statements for them to be in accordance with accounting principles generally accepted in the United States
of America. We believe that the results of our procedures provide a reasonable basis for our conclusion.

Accountants’ Conclusion

Based on our review, we are not aware of any material modifications that should be made to the
accompanying financial statements in order for them to be in accordance with accounting principles
generally accepted in the United States of America.

Sincerely,

anaa . o ompaeg, 11 ¢

Francis S. Infurchia & Company, LLC
Certified Public Accountants
Norwalk, CT

hembers of AICPA & CSCPA
45 Easl Avanug - Monwvalk, CT 06851 -t 203-852-7088 - f; 203-849-1099



AKA SPIRITS INC.
BALANCE SHEETS
AS OF APRIL 30, 2020 AND 2019

APR 30, 20 APR 30, 19
ASSETS
CURRENT ASSETS
CASH CHECKING/SAVINGS 31,788.27 3,197.75
ACCOUNTS RECEIVABLE - NET 4,621.00 0.00
INCOME TAX RECEIVABLE 32,242.00 6,824.00
FREPAID EXPENSES 6,000.00 0.00
INVENTORY 43,820.97 22,641.18
TOTAL ASSETS 118,372.24 32,562.893
LIABILITIES & STOCKHOLDERS' EQUITY
CURRENT LIABILITIES
ACCOUNTS PAYABLE 3,883.58 0.00
STOCKHOLDERS' EQUITY 114,388.65 32,652.893
TOTAL LIABILITIES & EQUITY 118,372.24 32,652.93

SEE ACCOMPANYING NOTES AND ACCOUNTANTS' REVIEW REPORT.



AKA SPIRITS INC.
STATEMENTS OF INCOME
FOR THE YEARS ENDING APRIL 30, 2020 AND 2019

PRODUCT SALES
COST OF GOODS SOLD (SEE SCHEDULE)

GROSS PROFIT

OPERATING EXPENSES
PRODUCT DEVELOPMENT
DISTRIBUTION COSTS:
SERVICE FEES
COMPLIANCE FEES
WAREHOUSING AND DELIVERY
OTHER
CLEARING DELIVERY AND SALES
TOTAL DISTRIBUTION COSTS
PROMOTION COSTS
DISTILLER - SAMPLES
DISTILLER - PROMOTIONS
PROMOTIONS - PACKAGING/PRINTIN(
PROMOTIONS - ACTIVATIONS

TOTAL PROMOTION COSTS
GENERAL & ADMIN EXPENSES
BAD DEBT EXPENSES
MARKETING
RENT
IT AND COMMS
INSURANCE
BANK CHARGES
LEGALNP/REGULATORY
ACCOUNTING
SUPPLIES
TRAVEL
MEALS
TOTAL GENERAL & ADMIN EXPENSES

TOTAL OPERATING EXPENSES
INCOME FROM OPERATIONS BEFORE TAXES

INCOME TAXES RECOVERABLE
NET INCOME

MAY 19 - APR 20

MAY '18 - APR 19

83,940.68 0.00
36,527.75 0.00
47.421.93 0.00
4,053.96 6,490.03
19,050.00 2,000.00
1,267.25 522.44
5,811.16 260.10
1,861.10 409.34
3,827.75 0.00
31,817.26 3,691.88
9,081.19 207418
625.00 0.00
8,122.41 5,779.27
6,424.26 124.33
24 252 .86 7,977.79
1,135.00 0.00
84,156.32 3,021.50
12,000.00 4,521.87
4,546.75 382.19
2,687.96 2,542 22
396.00 268.47
2,833.16 3,879.42
2£5.00 0.00
1,0891.81
402.21
6,755.92 975.70
116,430.13 15,601.37
176,554.21 33,761.07
-129,132.28 -33,761.07
25,418.00 6,824.00
-103,714.28 -26,937.07

SEE ACCOMPANYING NOTES AND ACCOUNTANTS' REVIEW REFORT.



AKA SPIRITS INC,
STATEMENTS OF INCOME
SCHEDULES OF COST OF GOODS SOLD
FOR YEARS ENDED APRIL 30, 2020 AND 2019

BEGINNING INVENTORY
MATERIALS AND SUPPLIES
DIRECT LABOR

FEDERAL EXCISE TAX

COST OF GOODS AVAILABLE FOR SALE
ENDING INVENTORY
TOTAL COST OF GOODS S0LD

MAY "9 - APR 20

MAY "8 - APR 19

¥

22,541.20
33,811.27
20,416.62

3,579.66

80,348.75
43,821.00

36,527.75

5 -
10,958.20
9,882.00
1,701.00

22,541.20
22,541.20

SEE ACCOMPANYING NOTES AND ACCOUNTANTS' REVIEW REPORT.



BALANCE AT MAY B, 2019

ISSUANCE OF COMMON STOCK
20,000 SHARES ISSUED AND
OUTSTANDING

NET INCOME (LOSS)

BALANCE AT APRIL 20, 2018

ISSUANCE OF 105,000 SHARES
ISSUANCE OF 5,210 SHARES
NET INCOME (LOSS)

BALANCE AT APRIL 30, 2020

SEE ACCOMPANYING NOTES AND ACCOUNTANTS” REVIEW REPORT.

AKA SPIRITS INC.
STATEMENTS OF CHANGES IN STOCKHOLDERS’ EQUITY
FOR YEARS ENDED APRIL 30, 2020 AND 2019

COMMON STOCK A COMMON STOCK B RETAINED EARNINGS TOTAL

$ -8 - -8 -

59,500.00 - - 59,500.00
- . (26,937.07)  (26,937.07)

59,500.00 - (26,837.07)  32,562.93

60,500.00 . 60,500.00

. 125,040.00 125,040.00
(103,714.28) (103,714.28)

120,000.00 125,040.00 (130,6561.35) 114, ,388.65



AKA SPIRITS INC,

STATEMENTS OF CASH FLOWS
FOR YEARS ENDED APRIL 30, 2020 AND 2019

CASH FLOWS FROM OPERATING ACTIVITIES:
NET INCOME BEFORE NON-CONTROLLING
INTEREST

ADJUSTMENTS TO RECONCILE NET INCOME TO

NET CASH PROVIDED (USED) BY OPERATING
ACTIVITIES:
BAD DEBT EXPENSE
(INCREASE) DECREASE IN ASSETS:
ACCOUNTS RECEIVABLE, TRADE
INCOME TAX RECEIVABLE
INVENTORY
FREPAID EXPENSES
INCREASES (DECREASE]) IN LIABILITIES:
ACCOUNTS PAYABLE, TRADE
NET CASH PROVIDED (USED) BY OPERATING
ACTIVITIES
CASH FLOWS FROM FINANCING ACTIVITIES:
ISSUANCE OF COMMON STOCK
NET INCREASE (DECREASE) IN CASH
CASH, BEGINNING OF YEAR

CASH, END OF YEAR

SEE ACCOMPANYING NOTES AND ACCOUNTANTS' REVIEW REPORT.

MAY '19 - APR 20 MAY "18 - APR 19
$(103,714.28) $ (26,937.07)
1,135.00 .
(5,656.00) ;
(25,418.00) (6,824.00)
(21,279.80) (22,541.18)
(6,000.00) -
3,983.60 e ———
(156,949.48) (56,302.25)
185,540.00 59,500.00
28,590.52 3,197.75
3,197.75 -
31,788.27 3,197.75




AKA SPIRITS INC,
NOTES TO FINANCIAL STATEMENTS
APRIL 30, 2020 & 2019

NOTE 1 - ORGANIZATION AND NATURE OF THE BUSINESS

AKA Spirits, Inc. (the Company} was incorporated under the laws of Connecticut on
May 8, 2018. The Company is taxed as C Corporation and has selected April 30" as
its fiscal year end. AKA Spirits, Inc. is engaged in the wholesale manufacture and
distribution of liguor products initially in the Northeast, for which the Company holds
patented recipes. The Company operates under contract with a third-party distillery
and a third-party warehousing, handler and wholesale distributor. Specifically, the
Company has brought to market a new brand of gin. The Company has filed for a
trademark to establish Tuck Gin as the flagship brand for its products.

The Company is also developing other canned ready to drink gin mixes (RTD).

Initially, the Board approved raising equity capital up to $1m with no more than a 30%
dilution, to amend the certificate of incorporation to create an additional class of shares
and to increase authorized shares for both class A and class B in order to effectuate
the capital raise. This is with the understanding that prior to the raise the class A
shareholders will retain their percentage equity interest, also that the class B shares
will have 1 vote whereas the class A shares have 3 votes per share (see Note 12).

NOTE 2 — SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Accounting

The Company prepares its financial statements in accordance with accounting
principles generally accepted in the United States of America (GAAF}, which involves
the application of accrual accounting. Revenues and gains are recognized when
earned, and expenses and losses are recognized when incurred.

Inventory
Inventories are valued at the lower of cost (determined on the first-in, first-out basis)

or net realizable value. Finished goods inventory includes all direct materials, labor
and overhead costs.

Fair Value of Financial Instruments

The Company's financial instruments are cash, accounts receivable and accounts
payable. The recorded values of cash, accounts receivable and accounts payable
approximate their fair values because of their short-term nature.,

Accounts Receivable and Bad Debts

The Company provides an allowance for doubtful accounts based on the level of
accounts receivable and bad debt expense experienced during the year, as

well as management’s estimate of the collectability of accounts receivable.
Management assesses delinquent receivables and once these receivables are
determined to be uncollectible, they are written off through a charge against earnings.
At April 30, 2020 no allowances were deemed to be necessary.

Advertising
The Company expenses advertising costs which include promotion costs in the year

SEE ACCOMPANYING NOTES AND ACCOUNTANTS' REVIEW REPORT.
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AKA SPIRITS INC.
NOTES TO FINANCIAL STATEMENTS
APRIL 30, 2020 & 2019

they are incurred. Advertising expenses totaled $24 253 and $7,978 for the year ended
April 30, 2020 and 2019, respectively.

Shipping Costs
Freight on sales to customers is not billed at cost and is not reported as sales,

NOTE 3 - CONCENTRATIONS OF CREDIT RISK

Financial instruments that potentially subject the Company to concentrations of credit
risk consist principally of trade accounts receivable. The Company grants credit

primarily to liquor distributors located in the Northeast,

Trade accounts receivable are stated at the amount management expects to collect
from outstanding balances. The Company establishes an allowance for doubtful
accounts based upon factors surrounding the credit risk of specific customers,
historical trends and other information. Generally, the Company does not require
collateral or other security to support customer receivables. At Aprl 30, 2020 and
2019, the Company considers accounts receivable to be fully collectible; accordingly,
no allowance for doubtful accounts have been established.

The Company may be subject to credit risk to its cash and cash equivalent
investments, which are placed with high credit-quality financial institutions. The
Federal Deposit Insurance Corporation ("FDIC") insures up to $250,000 for
substantially all depository accounts. From time to time, the Company may have
amounts on deposit in excess of FDIC limits. Management believes the Company is
not exposed to any significant credit risk on cash. At April 30, 2020, the Company's
bank balances are below the FDIC limits.

NOTE 4 — MAJOR CUSTOMERS

The Company sells to distributors in CT and NY. The CT distributor accounts for
approximately 70% of sales and the NY distributor accounts for 20% of sales. It is
estimated that 80% of distributor sales are to liquor stores and 20% is to bars and

restaurants.

NOTE 5 — LEASES

In February 2016, the FASB issued ASU 2016-02, Leases (Topic 842), for reporting
leases, which requires an entity that is a lessee to classify leases as either finance or
operating and to recognize a lease liability and a right-of-use asset for all leases that
have a term of greater than 12 months. Leases of 12 months or less will be accounted
for similar to existing guidance for cperating leases. The new standard will be effective
for annual reporting periods beginning after January 1, 2021, with early adoption
permitted and must be applied using a modified retrospective approach. The Company
is currently evaluating the impact of adopting this standard on its financial statements.
The Company leases office space, located in Westport, CT on a month to month basis
for $1,000 per month. The Company stopped using this space in September 2020 and
has no other third party leased space.

SEE ACCOMPANYING NOTES AND ACCOUNTANTS' REVIEW REPORT.
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AKA SPIRITS INC.
NOTES TO FINANCIAL STATEMENTS
APRIL 30, 2020 & 2019

NOTE 6 — CONTRACTS AND COMMITMENTS

The Company has entered into contracts for the distilling, warehousing, handling and
distribution of its gin products as follows:

1. MHW- National distributor and wholesaler in New York, New Jersey and California
and product marketing limited to consultation with the Company. MHW will assist
in obtaining label approvals and the registration of products in various states.
MHW accounts for sales and receivables and remits to the Company the sales
collections less expenses and a service fee calculated as $1,250-$1,850 per
month in the first year, $2,000 per month and a per case fee of $3.15-57.50 in the
second year,

The contract term is December 16, 2018 — December 15, 2019 and month to month
thereafter.

2. Matchbook- Manufacturer/ distiller, packager and supplier. Matchbook charges a
bottle fee, a storage and supervision fee. The initial term is January 1, 2019 -
December 31, 2019 and can be renewed for successive 12 month terms.

3. Other- The Company has negotiated other regional distribution contracts and
ingredient provision and canning services for ready to drink (RTD) products.

NOTE 7 — RELATED PARTY TRANSACTIONS AND SALARIES

The Company has certain related party transactions with shareholders and officers.
a. The officers have not been compensated and there currently is no provision for
deferred compensation arrangements.
b. Founding shareholders have provided the gin recipe, business plan, operations

and marketing services for no compensation.
c. A founding shareholder has provided legal services at no charge for the

negotiated trademark, distilling and distribution contracts.
d. An 18% shareholder has provided $78,500 of marketing services to the

Company. The services provided were at fair market value. These
services helped to establish markets in NY and CT.

NOTE 8 - DIRECT LABOR

The Company has no labor wages or salaries. All direct labor is housed within the
third-party contractors described in Note 6.

NOTE 9 - TRADEMARHK

The Company has a fully negotiated trademark for its "Tuck” gin. It has exclusive full
rights to its recipe pursuant to contract terms with its distiller, Matchbook.

NOTE 10 — INCOME TAXES

The Company accounts for income taxes using the asset and liability method whereby
deferred tax asset and liability account balances are determined based on temporary
differences between the financial statement and tax bases of assets and liabilities
using enacted tax rates in effect for the year in which the differences are expected to

SEE ACCOMPANYING NOTES AND ACCOUNTANTS' REVIEW REPORT.

9



AKA SPIRITS INC.
NOTES TO FINANCIAL STATEMENTS
APRIL 30, 2020 & 2019

affect taxable income. A valuation allowance is established when management
estimates that it is more likely than not that deferred tax assets will not be realized.
Realization of deferred tax assets is dependent upon future pretax earnings, the
reversal of temporary differences between book and tax income, and the expected tax
rates in future periods. The temporary differences relate primarily to net operating
losses. The deferred tax assets and liabilities represent the future tax benefit or cost

of those differences,

The Company is required to evaluate the tax positions taken in the course of preparing
its tax returns to determine whether tax positions are “more-likely-than-not” of being
sustained by the applicable tax authority. “More-likely-than-not" is defined as greater
than a 50% chance. A deferred tax asset recorded following the recognition and
measurement requirements for uncertain tax positions must be subjected to
consideration of the need for a valuation allowance. A deferred tax benefit of positions
not deemed to meet the more-likely-than-not threshold would be recorded as a tax

expense in the current year.

The amount recognized is subject to estimate and management judgment with respect
to the likely outcome of each uncertain tax position. The amount that is ultimately

sustained for an individual uncertain tax position or for all uncertain
tax positions in the aggregate could differ from the amount that is initially recognized.

As of April 30, 2020 and 2019, the Company did not accrue interest or penalties due
to uncertain tax positions.

In determining income taxes, management is required to interpret complex income tax
laws and regulations. The income tax returns are subject to examinations by federal,
state and local income tax authorities that may give rise to different interpretations of
these complex laws and regulations. The Company is not currently under examination
by any tax jurisdiction. Management believes that all significant filing positions are
highly certain and that, more likely than not, all of its significant income tax filing
positions and deductions would be sustained. Therefore, the Company has no
reserves for uncertain tax positions.

NOTE 11 - COVID 19

Because fiscal year ending April 30, 2020 is the Company's first year of sales
revenues, it is difficult to measure the negative impact that the COVID 19 pandemic
has had on the sale of its gin products. The following observations are made:

Bar and restauran