Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

Global Startup Ecosystem, Inc.
10 Hudson Yards, 48th Floor
New York, NY 10001
globalstartupecosystem.com

Up to $999,982.00 in Common Stock at $1.00
Minimum Target Amount: $9,954.00

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: Global Startup Ecosystem, Inc.

Address: 10 Hudson Yards, 48th Floor , New York, NY 10001
State of Incorporation: NY

Date Incorporated: May 22, 2017

Terms:

Equity

Offering Minimum: $9,954.00 | 9,954 shares of Common Stock
Offering Maximum: $999,982.00 | 999,982 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: $1.00

Minimum Investment Amount (per investor): $158.00

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the “CEO™), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(ii) give and receive notices and communications, (iii) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1933 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the
Common Stock.

Investment Incentives and Bonuses*

Time-Based:
Friends and Family Early Birds
Invest within the first 48 hours and receive additional 15% bonus shares.

Super Early Bird Bonus



Invest within the first week and receive additional 10% bonus shares.

Early Bird Bonus

Invest within the first two weeks and receive an additional 5% bonus shares.
Amount-Based:

$500+ | Tier 1

5% bonus shares + Recognition of investment to GSE community + Access to Exclusive
GSE Investor Club meet and greet sessions and private Facebook Group.

$1,000+ | Tier 2
10% bonus shares + Lower Tier non-bonus share perks + Recognition on GSE Website.
$2,500+ | Tier 3

15% bonus shares + lower Tier no bonus share perks + Free Access to GSE Recruit
Service Package (Post up to 5 jobs, Host 1 information webinar on the community
platform) + Free VIP access to annual GSE Investor Summit (Virtual 2021/ Live 2022).

$5,000+ | Tier 4

17% bonus shares + Lower Tier non-bonus share perks + Permanent recognition on
GSE showroom wall (HQ Office).

$10,000+ | Tier 5

20% bonus shares + One on one with the founder+ Complimentary VIP access to a GSE
global career tech summit in Haiti (Caribbean) or Ghana/Nigeria (Africa) (lodging and
transport for 2 nights only; No flights included) + Lower Tier non-bonus share perks.

$25,000 | Tier 6
30% bonus shares + Join GSE angel investor advisory committee board.

*Maximum Number of Shares Offered subject to adjustment for bonus shares. See
Bonus info below.

*All perks occur when the offering is completed.

Global Startup Ecosystem, Inc. will offer 10% additional bonus shares for all
investments that are committed by investors that are eligible for the StartEngine
Crowdfunding Inc. OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares
they purchase in this offering. For example, if yvou buy 100 shares of Common Stock at



$1.00 / share, you will receive 110 shares of Common Stock, meaning you'll own 110
shares for $100. Fractional shares will not be distributed and share bonuses will be
determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investors' eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are cancelled or fail.

During the live offering, Investors will only receive a single bonus, which will be the
highest bonus rate they are eligible for.

The Company and its Business

Company Overview

We believe Global Startup Ecosystem (GSE): is an education tech recruitment
company. With a mission to prepare millennials and future generations for the digital
age. GSE brings together both private and public stakeholders to address humanity’s
greatest workforce challenges. The platform hosts a series of employer customized
accelerator programs, global tech summit gatherings, and skills training programs for
its membership community. As home to what we believe is the world’s first digital
talent career accelerator program, GSE supports a growing network of remote tech
professionals. GSE aims to up skill 1 billion people by 2030. GSE has worked with the
US State Department, President office of Ghana, Haiti, and Nigeria.

Competitors and Industry

Join the platform that is quickly emerging as the pipeline for remote talent in
emerging markets. "94% of global business leaders are sourcing contractors from
online digital job platforms".

As a recruitment company that provides career development resources, we are at the
crossroads of human resources, recruitment, and the professional development
education sectors. These industry areas feature competitors who are in the process of
identifying, attracting, screening, shortlisting and training suitable candidates for
open job opportunities and career paths.

The human resources, recruitment, and the professional development education
sectors are currently valued at $378B. Players in this market include Linkedin,
CareerBuilder, Andela with wider competitors such as UpWork, Monster.com, Indeed,
Freelancer, etc. Andela currently has a valuation of approximately $700M.

Current Stage and Roadmap

The current stage: In just 2 years Global Startup Ecosystem (GSE) has nearly 250,000
members across multiple countries, several corporate and government clients such as
Forbes, Linkedin, US State Department, Mastercard, Facebook, New York University,
SAP, Google, NYU, etc, several press mentions in Forbes, Inc Magazine, Black



Enterprise, Huffington Post, Essence Magazine, Entrepreneur Magazine, etc), and
hundreds of world-class network of speakers, mentors, trainers, and corporate
leaders.

Top speakers include: Jack Dorsey (Founder of Twitter), Ben Horowitz (Investor
Twitter, Facebook), Tim Draper (investor in Skype, Hotmail, etc); Sophia the Celebrity
Robot, Ndaba Mandela (Grandson of Mandela) Current President of Haiti Jovenel
Moise; Vicky Jeudy from Netflix Orange is the New Black; and VP+CEOs from Google,
Facebook, Airbnb, Uber and more.

The roadmap ahead: With this traction in demand and growing community, that was
bootstrapped, GSE is now raising its first seed round investment to optimize its
community app interface, and hire more business development and community
managers to deal with the growth in individual users and 10 institutional clients.

We believe that, due to the high demand for upskilling and workforce platforms, over
the next 12 months, GSE will be growing its user base and increase its speaker
network - a source of high-quality career learning content- to 1000.

The main milestones to note is that we aim to cross 1,000,000 million users by the end
of Q4 2021 and have 150 institutional clients. By the end of Q4 2022 we aim to launch

a beta version of ai capabilities on the GSE community app that provides
customization for users. 2022-2025 we plan on growing our user base with this new
functionality. The goal is to leverage our growth to support 1 billion global members
by 2030 by connecting them to career programs, resources, job and education
opportunities.

The Team

Officers and Directors

Name: Christine Baah Ntim
Christine Baah Ntim's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: Founder & CEO, Director, Chief Financial Officer, Corporate Secretary
Dates of Service: July 01, 2017 - Present
Responsibilities: Oversees business operations, business development efforts,
marketing campaigns, and technological developments. Christine currently
receives salary compensation of $36,000 per year, and has received 11,500,000
shares of Common Stock in exchange for her services to the Company.

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its



financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”, “our”, or “Company”)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the common
stock should only be undertaken by persons whose financial resources are sufficient to
enable them to indefinitely retain an illiquid investment. Each investor in the
Company should consider all of the information provided to such potential investor
regarding the Company as well as the following risk factors, in addition to the other
information listed in the Company’s Form C. The following risk factors are not
intended, and shall not be deemed to be, a complete description of the commercial
and other risks inherent in the investment in the Company.

»

Our business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our product,
that people think it’s a better option than a competing product, or that we will able to
provide the service at a level that allows the Company to make a profit and still attract
business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. Unlike listed
companies that are valued publicly through market-driven stock prices, the valuation
of private companies, especially startups, is difficult to assess and you may risk
overpaying for your investment.

The transferability of the Securities you are buying is limited

Any common stock purchased through this crowdfunding campaign is subject to SEC
limitations of transfer. This means that the stock/note that you purchase cannot be
resold for a period of one year. The exception to this rule is if you are transferring the
stock back to the Company, to an “accredited investor,” as part of an offering
registered with the Commission, to a member of your family, trust created for the
benefit of your family, or in connection with your death or divorce.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12
months following your investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one. As a result, if you decide to sell these securities



in the future, you may not be able to find a buyer.

If the Company cannot raise sufficient funds it will not succeed

The Company, is offering common stock in the amount of up to $1,070,000 in this
offering, and may close on any investments that are made. Even if the maximum
amount is raised, the Company is likely to need additional funds in the future in order
to grow, and if it cannot raise those funds for whatever reason, including reasons
relating to the Company itself or the broader economy, it may not survive. If the
Company manages to raise only the minimum amount of funds, sought, it will have to
find other sources of funding for some of the plans outlined in “Use of Proceeds.”

We may not have enough capital as needed and may be required to raise more capital.
We anticipate needing access to credit in order to support our working capital
requirements as we grow. Although interest rates are low, it is still a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when
we need it, we could be forced to raise additional equity capital, modify our growth
plans, or take some other action. [ssuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our
equity below its current price. If so, your investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable
to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. In that case, the only asset remaining to generate a
return on your investment could be our intellectual property. Even if we are not forced
to cease our sales activity, the unavailability of credit could result in the Company
performing below expectations, which could adversely impact the value of your
investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.



Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

We are reliant on one main type of service

All of our current services are variants on one type of service, providing a platform for
online recruiting and career development. Our revenues are therefore dependent upon
the market for online recruiting and career development.

Some of our products are still in prototype phase and might never be operational
products

It is possible that the failure to release the fully developed version of the product is
the result of a change in business model upon the Company’s making a determination
that the business model, or some other factor, will not be in the best interest of the
Company and its stockholders.

Minority Holder; Securities with Voting Rights

The Common Stock that an investor is buying has voting rights attached to them.
However, you will be part of the minority shareholders of the Company and have
agreed to appoint the Chief Executive Officer of the Company (the “CEO™), or his or
her successor, as your voting proxy. You are trusting in management discretion in
making good business decisions that will grow your investments. Furthermore, in the
event of a liquidation of our company, you will only be paid out if there is any cash
remaining after all of the creditors of our company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good
business decisions that grow yvour investment.

Insufficient Funds

The company might not sell enough securities in this offering to meet its operating
needs and fulfill its plans, in which case it will cease operating and you will get
nothing. Even if we sell all the common stock we are offering now, the Company will
(possibly) need to raise more funds in the future, and if it can’t get them, we will fail.
Even if we do make a successful offering in the future, the terms of that offering might
result in your investment in the company being worth less, because later investors
might get better terms.

This offering involves “rolling closings,” which may mean that earlier investors may
not have the benefit of information that later investors have.
Once we meet our target amount for this offering, we may request that StartEngine



instruct the escrow agent to disburse offering funds to us. At that point, investors
whose subscription agreements have been accepted will become our investors. All
early-stage companies are subject to a number of risks and uncertainties, and it is not
uncommon for material changes to be made to the offering terms, or to companies’
businesses, plans or prospects, sometimes on short notice. When such changes
happen during the course of an offering, we must file an amended to our Form C with
the SEC, and investors whose subscriptions have not yet been accepted will have the
right to withdraw their subscriptions and get their money back. Investors whose
subscriptions have already been accepted, however, will already be our investors and
will have no such right.

Our new product could fail to achieve the sales projections we expected

Qur growth projections are based on an assumption that with an increased advertising
and marketing budget our product(s) will be able to gain traction in the marketplace
at a faster rate than our current products have. It is possible that our new product(s)
will fail to gain market acceptance for any number of reasons. If the new product(s)
fail to achieve significant sales and acceptance in the marketplace, this could
materially and adversely impact the value of your investment.

We face significant market competition

We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. There can be no assurance that
competitors will render our technology or products obsolete or that the products
developed by us will be preferred to any existing or newly developed technologies. It
should further be assumed that competition will intensify.

We are an early stage company and have limited revenue and operating history

If you are investing in this company, it’s because you think that investing in a digital
career accelerator is a good idea, that the team will be able to successfully market, and
sell the product or service, that we can price them right and sell them to enough
peoples so that the Company will succeed.

The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, design, development, operations, finance, legal,
human resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified individuals
for such positions when we need them. We may also make hiring mistakes, which can
be costly in terms of resources spent in recruiting, hiring and investing in the
incorrect individual and in the time delay in locating the right employee fit. If we are
unable to attract, hire and retain the right talent or make too many hiring mistakes, it
is likely our business will suffer from not having the right employees in the right



positions at the right time. This would likely adversely impact the value of your
investment.

Our ability to sell our product or service is dependent on outside government
regulation which can be subject to change at any time

Qur ability to sell product is dependent on the outside government regulation such as
the FDA (Food and Drug Administration), FTC (Federal Trade Commission) and other
relevant government laws and regulations. The laws and regulations concerning the
selling of product may be subject to change and if they do then the selling of product
may no longer be in the best interest of the Company. At such point the Company may
no longer want to sell product and therefore yvour investment in the Company may be
affected.

We rely on third parties to provide services essential to the success of our business
We rely on third parties to provide a variety of essential business functions for us,
including manufacturing, shipping, accounting, legal work, public relations,
advertising, retailing, and distribution. It is possible that some of these third parties
will fail to perform their services or will perform them in an unacceptable manner. It is
possible that we will experience delays, defects, errors, or other problems with their
work that will materially impact our operations and we may have little or no recourse
to recover damages for these losses. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their
performance.

The Company is vulnerable to hackers and cyber-attacks

As an internet-based business, we may be vulnerable to hackers who may access the
data of our investors and the issuer companies that utilize our platform. Further, any
significant disruption in service on Global Startup Ecosystem or in its computer
systems could reduce the attractiveness of the platform and result in a loss of
investors and companies interested in using our platform. Further, we rely on a third-
party technology provider to provide some of our back-up technology. Any disruptions
of services or cyber-attacks either on our technology provider or on Global Startup
Ecosystem could harm our reputation and materially negatively impact our financial
condition and business.

Doing international business.

As a platform involved with sourcing talent in emerging international markets, the
company is exposed to certain risks inherent with conducting international business.
Examples include, but are not limited to, adhering to various countries’ regulations
related to hiring and dismissing employees, legal and geopolitical issues, and
logistical issues.

Doing business internationally may cause problems and present risk

However, there are many risks associated with international business. These risks
include, but are not limited to political and economic instability, regulatory
compliance difficulties, problems enforcing agreements and greater exposure of our



intellectual property to markets where a higher probability of unlawful appropriation
may occur. Failure to successfully mitigate any of these potential risks could damage
our business.

There are many unforeseeable circumstances that may occur especially in the global
landscape.

Even though our team has performed a significant amount of market research and
business continuity planning, there are still unforeseeable circumstances which may
impact our success. These include acts of God, accident, riots, war, terrorist act,
epidemic, pandemic, quarantine, civil commotion, breakdown of communication
facilities, breakdown of web host, breakdown of internet service provider, natural
catastrophes, governmental acts or omissions, changes in laws or regulations, national
strikes, fire, explosion, generalized lack of availability of raw materials or energy.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Stockholder Name [Number of Securities Owned|Type of Security Owned|Percentage
Christine Baah Ntim|11,500,000 Common Stock 100.0

The Company's Securities

The Company has authorized equity stock. As part of the Regulation Crowdfunding
raise, the Company will be offering up to 999,982 of Common Stock.

Common Stock

The amount of security authorized is 100,000,000 with a total of 11,500,000
outstanding.

Voting Rights
One vote per share.

Material Rights

Voting Rights of Securities Sold in this Offeri

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the “CEQ”), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(i1) give and receive notices and communications, (iii) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1933 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 19534 covering the
Common Stock.

What it means to be a minority holder



As a minority holder of Common Stock of this offering, you have granted your votes
by proxy to the CEO of the Company. Even if you were to receive control of your
voting rights, as a minority holder, you will have limited rights in regards to the
corporate actions of the company, including additional issuances of securities,
company repurchases of securities, a sale of the company or its significant assets, or
company transactions with related parties. Further, investors in this offering may
have rights less than those of other investors, and will have limited influence on the
corporate actions of the company.

Dilution

Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that you
own will go down, even though the value of the company may go up. You will own a
smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock. If the company decides to issue more
shares, an investor could experience value dilution, with each share being worth less
than before, and control dilution, with the total percentage an investor owns being
less than before. There may also be earnings dilution, with a reduction in the amount
earned per share (though this typically occurs only if the company offers dividends,
and most early stage companies are unlikely to offer dividends, preferring to invest
any earnings into the company).

Transferability of securities
For a year, the securities can only be resold:
e [nanIPO;

e Tothe company;

® To an accredited investor; and

e To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities

We have made the following issuances of securities within the last three years:

Financial Condition and Results of Operations



Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes
appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations

Circumstances which led to the performance of financial statements:

We pivoted many of our products and services to digital and transitioned many
relationships to on-demand access via our app quickly to ensure that we maintained
operational resilience and revenue. The strategic adjustments led to continued
revenue-generating operations. Now we believe that our business model is ready for
pre and post COVID business environments.

Revenue

Revenue for fiscal year 2019 was $283,764 and Revenue in 2020 was $199,006. We
believe the decrease was the result of the drastic global economic effect of the
COVID19 pandemic. Constituents tried to cut costs by not investing in workforce
programs during a lockdown of business activity.

Despite the challenge, our focus in both years was user growth over revenues. We had
117,000 users in 2019 and grew to 258,000 users in 2020.

Cost of sales

Cost of sales in 2020 was $104,002, a decrease of approximately $98,405, from costs of
$202,407 in fiscal year 2019. The reduction was largely due to an increase in higher-
margin direct-to-consumer sales, a reduction in vendor expenses for live programs.
We conducted many of our programs virtually which drastically reduced overall
program expenses.

Gross margins

2020 gross profit increased by $13,647 over 2019 gross profit. This improved

performance was caused by a reduction in live expenses as the company conducted
many activities virtually.

Expenses

The Company’s expenses consist of, among other things, compensation, marketing
and sales expenses, fees for professional services, research, and development



expenses. Expenses in 2020 increased to $96,383 from the 2019 operational expense of
$66,787. Approximately $52,000 of this increase was due to increased compensation
and benefits costs, The Company hired four part-time employees in 2020, one in
marketing, community management, and business development.

Historical results and cash flows:

The historical results reflect our focus on user growth. During the years of 2018, 2019,
2020 we were still pricing and understanding our market of premium and enterprise
customers. We believe that the cash flows are not representative of what investors
should expect in the future as we were an early company testing the market with our
products and services.

Since our platform operates as a freemium model, it is important to have a growing
subscriber base. We went from 30,000 subscribers in 2018, to 117,000 in 2019 and
258,000 in 2020. In early 2021 we piloted our beta app which is still in the testing
phase. We will be charging a premium of $9 per month with the hope of converting 1%
of our subscriber base by the end of the year. This will be an added revenue stream to
our current revenue prospects.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

We have a variety of capital resources available which includes $22,500 Business Line
of credit, Already $105,000 in sales for Q1 of 2021.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

We beleive the funds of this campaign help amplify our community app development.
Its a new product beta launched in December 2020. Our current revenues cover the
cost of operations as they have since our operating launch in January 2018. The funds
of this campaign is mainly to support the new product line of app development and
the salary of additional team members for our community management and growth
prospects.

Are the funds from this campaign necessary to the viability of the company? (Of the
total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

No, the funds from this campaign is not necessary to the viability of the company. Its
to support the additional growth and trend towards community app solutions
demanded by our consumer base.



We launched a beta version of our community’s central application in December of
2020. We believe the funds of this campaign will help amplify our community app’s
development. As such, we anticipate using the funds generated from this campaign to
support app development and the salaries necessary to add additional team members
to support our community’s growth.

The funds from this campaign are not critical because we have sustained operations
for 2.5 years via bootstrapped revenue and could continue operations as is with our
userbase.

How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

Our average monthly burn rate, on average, is $6K. If we raise the minimum of $10K,
we will be able to operate for roughly two months. Since we are a predominately
remote workforce, we believe we are able to keep our costs extremely low as we scale
our product and consumer base.

How long will you be able to operate the company if you raise your maximum funding
goal?

If we raise our maximum funding goal of $1,070,000- then we are able to increase our
runway to 36 months.

Are there any additional future sources of capital available to your company?
(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

We will continue to prioritize focus on revenue growth as our main source of capital in
the future. Our future sources of capital include a line of credit, and loans as well as
founder personal credit line access. We also do anticipate raising another capital raise
in the next 2-3 years.

Indebtedness

¢ Creditor: SBA Bank Loan
Amount Owed: $25,000.00
Interest Rate: 5.75%
Maturity Date: February 06, 2050

e Creditor: Accrued Expenses (As of 12/31,/2020)
Amount Owed: $17,017.00
Interest Rate: 0.0%



Related Party Transactions

The Company has not conducted any related party transactions

Valuation

Pre-Money Valuation: $11,500,000.00
Valuation Details:

The company determined its valuation based on an analysis of multiple factors. We set
our valuation at $11.5 million based on our existing traction. The company is revenue-
generating, has a 250,000 subscriber base that we believe can be converted to
subscription-based customers, and has multiple Fortune 500 company clients. We also
incorporated comparative valuations of competitors who were in a similar category
and stage of business and had higher but similar valuations during their Seed/Series A
Round.

Valuation Breakdown Comparison to the valuation of competitors:

1. Andela Raised $3Million seed round in 2014 (Currently $181 Series D Round): New
York City-based talent accelerator. Commonalities include mission, the scope of work,
team size at seed, etc. (Source: https://www.finsmes.com/2014/09/andela-raises-seed-
funding.html)

2. Teal Raised $5Million Seed Round in 2020 a platform that looks to help people land
jobs that they love. (Source: https://techcrunch.com/2020/07/08/tealhg-with-5-

million-in-funding-looks-to-help-people-land-a-job/)

Business Clients and Supporters Career Accelerator supporters on the GSE platform
include IBM, Google Cloud, AWS. We also took into account corporate and
government clients (including Forbes, Linkedin, US State Department, etc) and elite
speaker network -World-Class speakers including Jack Dorsey, Ben Horowitz, Tim
Draper, Naveen Jain, Sophia, Ndaba Mandela, President Jovenel Moise, Vicky Jeudy.

The company set its valuation internally, without a formal third-party independent
valuation. The pre-money valuation has been calculated on a fully diluted basis. In
making this calculation, the company currently only has one class of stock and no
outstanding convertible securities.

Use of Proceeds

If we raise the Target Offering Amount of $9,954.00 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
3.5%



o Community App Launch
40.0%
We plan to launch an updated version of our web app as well as the first mobile
app career dashboard.

e Company Employment
40.0%
We plan on hiring a business development lead to support community
management, scale and growth of users. We also plan on hiring a community
manager to increase and maintain user engagement.

o Marketing
15.0%
Marketing campaign launches of app and new career program offerings.

® Research & Development
1.5%
R&D activities for competitive analysis to improve user experience and
engagement on community subscription app

If we raise the over allotment amount of $999,982.00, we plan to use these proceeds as
follows:

e StartEngine Platform Fees
3.5%

e Marketing

16.5%
Marketing campaign launches of app and new career program offerings

o Community App Launch
30.0%
We plan to launch an updated version of our web app as well as the first mobile
app career dashboard.

o Company Employment
50.0%
We plan on hiring a business development lead to support community
management, scale and growth of users. We also plan on hiring a community

manager to increase and maintain user engagement.

o Working Capital
20.0%
Global Channel Sales optimization and improvement of GSE Recruit/ GSE Lab

services.

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.



Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than April 30 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at
globalstartupecosystem.com (www.globalstartupecosystem.com/invest).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and

has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at: www.startengine.com/global-
startup-ecosystem

Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.



EXHIBIT B TO FORM C

FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR Global Startup
Ecosystem, Inc.

[See attached]



GLOBAL STARTUP ECOSYSTEM, INC.
Financial Statements for the

Years Ending December 31, 2020 and 2019

(UNAUDITED)



" IndigoSpire

CPAs & ADVISORS

INDEPENDENT ACCOUNTANT’S REVIEW REPORT

May 13, 2021
To: Board of Directors, GLOBAL STARTUP ECOSYSTEM, INC.

Re: 2020-2019 Financial Statement Review

We have reviewed the accompanying financial statements of GLOBAL STARTUP ECOSYSTEM, INC. (the
"Company”), which comprise the balance sheet(s) as of December 31, 2020 AND 2019, and the related
statements of income, owners’ equity/deficit and cash flows for the calendar year periods thus ended,
and the related notes to the financial statements.

A review includes primarily applying analytical procedures to management’s financial data and making
inquiries of company management. A review is substantially limited in scope compared to an audit, the
objective of which is the expression of an opinion regarding the financial statements as a whole.
Accordingly, we do not express such an opinion.

Management’s Responsibility for the Financial Statements

Management is responsible for the preparation and fair presentation of these financial statements in
accordance with accounting principles generally accepted in the United States of America; this includes
the design, implementation, and maintenance of internal control relevant to the preparation and fair
presentation of financial statements that are free from material misstatement whether due to fraud or
errar.

Accountant’s Responsibility

Our responsibility is to conduct the review engagement in accordance with Statements on Standards for
Accounting and Review Services promulgated by the Accounting and Review Services Committee of the
AICPA. Those standards require us to perform procedures to obtain limited assurance as a basis for
reporting whether we are aware of any material modifications that should be made to the financial
statements for them to be in accordance with accounting principles generally accepted in the United
States of America. We believe that the results of our procedures provide a reasonable basis for our
conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to the
accompanying financial statements in order for themn to be in accordance with accounting principles
generally accepted in the United 5tates of America.



Going Concern

As discussed in the Notes and Additional Disclosures, certain conditions indicate there is substantial
doubt as to whether the Company may continue as a going concern. The accompanying financial
statements do not include any adjustments which might be necessary should the Company be unable to
continue as a going concern. Our conclusion is not modified with respect to that matter.

Sincerely,

I IIn.:li.c‘»}aE?irE CPA Gvoug

IndigoSpire CPA Group, LLC
Aurora, CO



GLOBAL STARTUP ECOSYSTEM, INC.
BALANCE SHEET
As of December 31, 2020 and 2019
See Independent Accountant’s Review Report and Notes to the Financial Statements

(Unaudited)

ASSETS 2020 2019
Current Assets

Cash and cash equivalents b 1,202 § 6,551

Accounts receivable 74,893 64,763
Total Current Assets 76,095 71.314

Fixed Assets, net 10,323 435
Total Assets 5 Bo.418 % 71749

LIABILITIES AND STOCKHOLDERS' EQUITY

Current Liabilities

Accounts payable $ 0§ 7,041
Accrued expenses 17.017 14,921
Accrued mncome tax 0 4,007
Total Current Liabilities 17,017 25,969

Long Term Liabilities
Loans 25,000 0

Total Liabilities 42,017 25,969

STOCKHOLDERS' EQUITY

Common Stock, $0.001 par value, 10,000 shares authorized 1 1
1,150 shares 1ssued and outstanding as of December 31, 2020 and 2019

Additional paid in capital 38,406 38,406

Retained earnings ( Accumulated Deficit) 5,995 7,373

Total Stockholders' Equity 44 401 45,780

Total Liabilities and Stockholders' Equity 3 860418 5 71,749



GLOBAL STARTUP ECOSYSTEM, INC.
STATEMENT OF OPERATIONS
For Years Ending December 31, 2020 and 2019
See Independent Accountant’s Review Report and Notes to the Financial Statements

(Unaudited)
2020 2019

Revenues b 199006 % 283,764
Cost of revenues 104,002 202,407
Gross profit (loss) 95,004 81,357

Operating expenses
Greneral and admimistrative 74,602 51,273
Sales and marketing 21,328 15,463
Depreciation 453 51
Total operating expenses Y6383 66,787
Net Pre-Tax Income (1,379) 14,570
Tax expense 0 (4.007)

Net Income h] (1 ,3?'{!! h] 10,563



GLOBAL STARTUP ECOSYSTEM, INC.
STATEMENT OF STOCKHOLDERS' EQUITY
For Years Ending December 31, 2020 and 2019
See Independent Accountant’s Review Report and Notes to the Financial Statements

(Unaudited)
Common Stock
Shares Par Value Additional Paid-In Capital  Retained Earnings  Total Stockholders' Equity
Balance as of January 1, 2019 1,150 % 1 5 IRA406 % (3.190) % 35,217
MNet Income () 0 ) 10,563 10,563
Balance as of December 31, 2019 1,150 1 38,406 7.373 45,780
Net Loss () 0 0 (1.379) (1,379)

Balance as of December 31, 2020 1,150 % 1 5 JR406 % 5904 § 44 401




GLOBAL STARTUP ECOSYSTEM, INC.
STATEMENT OF CASH FLOWS

For Years Ending December 31, 2020 and 2019
See Independent Accountant’s Review Report and Notes to the Financial Statements

Cash Flows from Operating Activities

Met Income (Loss)

Adjustments to reconcile net income (loss)

to net cash provided by operations:

Depreciation

Changes in operating assets and liabilities:
(Increase) Decrease in accounts receivable
Increase (Decrease) in accounts payable
Increase (Decrease) in accrued expenses
Increase (Decrease) in accrued income tax

Met cash used in operating activities
Cash Flows from Investing Activities
Purchase of equipment
Purchase of vehicles

Net cash used in investing activities

Cash Flows from Financing Activities
Issuance of loans

MNet cash provided by financing activities

MNet change in cash and cash equivalents

Cash and cash equivalents at beginning of period

Cash and cash equivalents at end of period

(Unaudited)

2020 2019
$ (1379 % 10,563
453 51
(10,130) 89,371
(7.041) (98.068)
2,096 31
(4.007) 4,007
(20,008) 5,955
(500) (486)
(9.841) 0
(10,341) (486)
25,000 0
25,000 0
(5.349) 5,469
6.551 1,082
g 1,202 % 6,551



GLOBAL STARTUP ECOSYSTEM, INC.
NOTES TO FINANCIAL STATEMENTS

See Independent Accountant’s Review Report
AS OF DECEMBER 31, 2020

NOTE 1 - NATURE OF OPERATIONS

GLOBAL STARTUP ECOSYSTEM, Inc. (which may be referred to as the “Company™, “we,” "us,” or “our”) is a
digital accelerator with a mission to educate, inspire, and prepare individuals and organizations for the digital age.
The Company was incorporated in New York on May 22, 2017, The Company’s headquarters are in Rosedale, New
York. The company began operations in 2018,

As of December 31, 2020, the Company had a limited operating history. These matters raise substantial concern
about the Company’s ability to continue as a going concern (see Note 9). During the next twelve months, the
Company intends to fund its operations with funding from a crowdfunding campaign (see Note 10) and funds from
revenue producing activities. If the Company cannot secure additional short-term capital, it may cease operations.
These financial statements and related notes thereto do not include any adjustments that might result from these
uncertainties.

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES
Basis of Presentation

The accounting and reporting policies of the Company conform to accounting principles generally accepted in the
United States of America ("US GAAP"). The accompanying unaudited financial statements do not include all the
information and notes required by GAAP for complete financial statements. In the opinion of management, all
adjustments considered necessary for the fair presentation of the unaudited financial statements for the years
presented have been included.

[se of Estimates

The preparation of financial statements in conformity with accounting principles generally accepted in the United
States requires management to make certain estimates and assumptions that atfect the amounts reported in the
financial statements and footnotes thereto. Actual results could materially differ from these estimates. It is
reasonably possible that changes 1in estimates will occur in the near term.

Significant estimates inherent in the preparation of the accompanying financial statements include valuation of
provision for refunds and chargebacks, equity transactions and contingencies.

Risks and Uncertainties

The Company has a limited operating history. The Company’s business and operations are sensitive to general
business and economic conditions in the United States. A host of factors beyond the Company's control could cause
fluctuations in these conditions. Adverse conditions may include recession, downturn or otherwise, local
competition or changes in consumer taste. These adverse conditions could affect the Company's financial condition
and the results of its operations.

Concentration of Credit Risk
The Company maintains its cash with a major financial institution located in the United States of America, which it

believes to be credit worthy. The Federal Deposit Insurance Corporation insures balances up to $250,000. At times,
the Company may maintain balances in excess of the federally insured limits.



(Cash and Cash Equivalents

The Company considers short-term, highly liquid investment with original maturities of three months or less at the
time of purchase to be cash equivalents. Cash consists of funds held in the Company’s checking account. As of
December 31, 2020 and 2019, the Company had $1,202 and $6,551 in cash and cash equivalents, respectively.

Fixed Assets

Fixed assets are recorded at cost. Expenditures for renewals and improvements that significantly add to the
productive capacity or extend the useful life of an asset are capitahized. Expenditures for maintenance and repairs are
charged to expense. When equipment 15 retired or sold, the cost and related accumulated depreciation are eliminated
from the accounts and the resultant gain or loss is reflected in income. In accordance with Financial Accounting
Standards Board (“FASB™) Accounting Standards Codification (“ASC™) 350-40, Accounting for Costs of Computer
Software Developed or Obtained for Internal Use, the Company has capitahized external direct costs of material and
services developed or obtamed for software development projects. Amortization for each software project begins
when the computer software is ready for its intended use.

Depreciation is provided using the straight-line method, based on useful lives of the assets which is five vears for
vehicles and equipment.

The Company reviews the carrying value of property and equipment for impairment whenever events and
circumstances indicate that the carrying value of an asset may not be recoverable from the estimated future cash
flows expected to result from its use and eventual disposition. In cases where undiscounted expected future cash
flows are less than the carrying value, an impairment loss is recognized equal to an amount by which the carrying
value exceeds the fair value of assets. The factors considered by management in performing this assessment include
current operating results, trends and prospects, the manner in which the property is used, and the effects of
obsolescence, demand, competition, and other economic factors. Based on this assessment there was no impairment
for December 31, 2020.

Fair Value Measurements

Generally accepted accounting principles define fair value as the price that would be received to sell an asset or be
paid to transfer a liability in an orderly transaction between market participants at the measurement date (exit price)
and such principles also establish a fair value hierarchy that pniontizes the inputs used to measure tair value using
the following definitions (from highest to lowest priority):

« Level | - Unadjusted quoted prices in active markets that are accessible at the measurement date for
identical, unrestricted assets or habihtes.

» Level 2 ~ Observable inputs other than quoted prices included within Level 1 that are observable for the
asset or lability, either directly or indirectly, including quoted prices for similar assets and liabilities in
active markets; quoted prices for identical or similar assets and liabilities in markets that are not active; or
other inputs that are observable or can be corroborated by observable market data by correlation or other
means.

o Level 3 — Prices or valuation technigques requiring inputs that are both significant to the fair value
measurement and unobservable.

Stock-Based Compensation

The Company accounts for its stock-based compensation awards in accordance with ASC 718, Compensation-Stock
Compensation (“ASC T187). ASC 718 reguires all stock-based payments to employees and directors, including
orants of restricted stock umits and stock option awards, to be recognized as expense in the statements of operations
based on their grant date fair values. Grants of restricted stock units and stock option awards to other service
providers, referred to as non-employees, are measured based on the grant-date fair value of the award and expensed
in the Company's statement of operations over the vesting period.



Income Taxes

Income taxes are provided for the tax effects of transactions reporting in the financial statements and consist of taxes
currently due plus deferred taxes related primarily to differences between the basis of receivables, property and
equipment, intangible assets, and accrued expenses for financial and income tax reporting. The deferred tax assets
and liabilities represent the future tax return consequences of those differences, which will either be taxable or
deductible when the assets and habilities are recovered or settled. Deferred tax assets are reduced by a valuation
allowance when, in the opinion of management, 1t 15 more likely than not that some portion or all of the deferred tax
assets will not be realized.

There 1s no income tax provision for the Company for the year ending December 31, 2020 as it incurred a taxable
loss. In addition, there is a 100% valuation allowance against the net operating losses generated by the Company at
December 31, 2020. The Company 15 taxed as a “C” Corporation.

The Company evaluates 11s tax positions that have been taken or are expected to be taken on income tax returns to
determine if an accrual is necessary for uncertain tax positions. As of December 31, 2020, the unrecognized tax
benefits accrual was zero. The Company will recognize future accrued interest and penalties related to unrecognized
tax benefits in income tax expense if incurred.

Revenue Recognition

Effective January 1, 2019, the Company adopted Accounting Standards Codification 606, Revenue from Contracts
with Customers ("ASC 606"). Revenue 1s recognized when performance obligations under the terms of the contracts
with our customers are satisfied. Prior to the adoption of ASC 606, we recognized revenue when persuasive
evidence of an arrangement existed, delivery of products had occurred, the sales price was fixed or determinable and
collectability was reasonably assured. The Company generates revenues by selling access to events. The Company’s
payments are generally collected on a Net 30 term.

Accounts Recervable

Accounts receivable due from customers are uncollateralized customer obligations due under normal trade terms
requiring payment within 30 days from the invoice date, Accounts receivable are stated at the amount billed to the
customer. Payments of accounts receivable are allocated to the specific invoices identified on the customer's
remittance advice or, if unspecified, are applied to the earliest unpaid invoices. As of December 31, 2020 and 2019,
the Company had $74,893 and $64,763 in accounts receivable, respectively,

The Company estimates an allowance for doubtful accounts based upon an evaluation of the current status of
recelvables, historical expenence, and other factors as necessary, It 1s reasonably possible that the Company’s
estimate of the allowance for doubtful accounts will change.

Advertising
The Company expenses advertising costs as they are incurred.
Recent Accounting Pronouncements

In February 2016, FASB issued Accounting Standards Update (“ASU™) No. 2016-02, Leases, that requires
organizations that lease assets, referred to as "lessees”, to recognize on the balance sheet the assets and habilities for
the rights and obligations created by those leases with lease terms of more than 12 months. ASU 2016-02 will also
require disclosures to help investors and other financial statement users better understand the amount, timing, and
uncertainty of cash flows arising from leases and will include qualitative and quantitative requirements. The new
standard for nonpublic entities will be effective for fiscal years beginning after December 15, 2020, and interim
periods within fiscal vears beginning after December 15, 2021, and early application is permitted. We are currently
evaluating the effect that the updated standard will have on the financial statements and related disclosures.



In August 2018, amendments to existing accounting guidance were issued through Accounting Standards Update
2018-15 to clarify the accounting for implementation costs for cloud computing arrangements. The amendments
specify that existing guidance for capitalizing implementation costs incurred to develop or obtain internal-use
software also applies to implementation costs incurred in a hosting arrangement that is a service contract. The
guidance is effective for fiscal years beginning after December 15, 2020, and interim periods within fiscal years
beginning after December 15, 2021, and early application is permitted. We are currently evaluating the effect that
the updated standard will have on the financial statements and related disclosures.

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs to date,
including those above, that amend the original text of ASC. Management believes that those issued to date either (1)
provide supplemental guidance, (11) are technical corrections, (111) are not applicable to us or (1v) are not expected to
have a significant impact our financial statements.

NOTE 3 - FIXED ASSETS

Fixed assets consist of equipment and vehicles. As of December 31, 2020 and 2019 the Company had $10,323 and
$435 in net fixed assets. The following table shows the details of the fixed assets:

Fixed Assets 2020 2019
Equipment b 986 S 486
Vehicles 9,841 ()

10,827 486
Less accumulated depreciation (304) (51)
Fixed Assets, net b 10,323 & 435

NOTE 4 - LOAN

On June 21, 2020, the Company entered into an Economic Injury Disaster Loan (“EIDL”) through the Small
Busimess Admimstration (“SBA™) for a total of $25,000 with an interest rate of 3.75% and a maturity date of June
21, 2050. Beginning in 2021, the Company is required to make monthly payments. The following table shows the
future maturity of the loan:

Year Ending December 31,

2021 % 0
2022 0
2023 481
2024 351
2025 575
Thereafter 23,393
Total $ 25,000

NOTE 5 - INCOME TAX PROVISION

The Company mtends to file its income tax return tor the period ended December 31, 2020 by the due date set by the
Internal Revenue Service, The return will remain subject to examination by the Internal Revenue Service under the
statute of limitations for a period of three vears from the date it is filed.



NOTE 6 - STOCKHOLDERS® EQUITY
Commaon Stock

As of December 31, 2020, the Company had authorized 10,000 shares of common stock, par value $0.001. As of
December 31, 2020 and 2019, the Company had 1,150 and 1,150 shares of common stock 1ssued and outstanding,
respectively.

NOTE 7 - SHARE-BASED COMPENSATION

The Company does not have a share-based compensation plan as of December 31, 2020.
NOTE 8 - COMMITMENTS AND CONTINGENCIES

Litigation

The Company 15 not currently involved with and does not know of any pending or threatening litigation against the
Company.

COVID 19

In January 2020, the World Health Organization has declared the outbreak of a novel coronavirus (COVID-19) as a
“Public Health Emergency of International Concern,” which continues to spread throughout the world and has
adversely impacted global commercial activity and contributed to significant declines and volatility in financial
markets. The coronavirus outbreak and government responses are creating disruption in global supply chains and
adversely impacting many industries. The outbreak could have a continued material adverse impact on economic
and market conditions and trigger a period of global economic slowdown. The rapid development and fluidity of this
situation precludes any prediction as to the ultimate material adverse impact of the coronavirus outbreak.
Nevertheless, the outbreak presents uncertainty and risk with respect to the Company, its performance, and its
financial results,

NOTE 9 - GOING CONCERN

These financial statements are prepared on a going concern basis. The Company began operation in 2018, The
Company has a imited operating history, The Company’s ability to 