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Narne of issuer:

RG Rescurce Technologies, Inc.

Legal status of issuer:

Form: Corporation
Jurisdiction of Incorporation/Organization: Ml
Date of organization: 11/1/2016

Physical address of issuer:
581S. Coats Road
Oxford M| 48371

Website of issuer:

http://PowerPanel.com

Name of intermediary through which the offering will be conducted:

Wefunder Portal LLC

CIK number of intermediary:

0001670254

SEC file number of intermediary:

007-00033

CRD number, if applicable, of intermediary:

283503

Amount of compensation to be paid to the intermediary, whether as a dollar amount or a
percentage of the offering amount, or a goed faith estimate if the exact amount is not
available at the time of the filing, for conducting the offering, including the amount of referral
and any other fees associated with the offering:

6.0% of the offering amount upon a successful fundraise, and be entitled to
reimbursement for out-of-pocket third party expenses it pays or incurs on behalf
of the Issuer in connection with the offering.

Any other direct or indirect interest in the issuer held by the intermediary, or any arrangemant

for the intermediary to acquire such an interest:

No

Type of security offered:

Common Stock
[J Preferred Stock
[] Debt
[ other

I Other, describe the security offered:

Target number of securities to be offered:

625

Price:

$100.00000

Methoed for determining price:
Dividing pre-money valuation $7,015,000.00 (or $5.612,000.00 for investors in
the first $150,000.00) by number of shares outstanding on fully diluted basis.
Target offering amaount:

$50,000.00

QOversubscriptions accepted:
Yes
[JNo
If yes, disclose how oversubscriptions will be allocated:

[J Pro-rata basis
[ First-come, first-served basis
Other

If other, describe how oversubscriptions will be allocated:

As determined by the issuer

Maximum offering amount (if different from target offering amount):



$1,070,000.00

Deadline to reach the target offering amount:

4/30/2022

NOTE: If the sum of the investment commitments does not equal or exceed the target
offering amount at the offering deadline, no securities will be sold in the offering,
investment commitments will be cancelled and committed funds will be returned.

Current number of employees:

8
Most recent fiscal year-end: Prior fiscal year-end:

Total Assets: $361,194.00 $386,865.00
Cash & Cash Equivalents: $23,494.00 $46,848.00
Accounts Receivable: $0.00 $10,308.00
Short-term Debt: $1,913,554.00 $7,972,839.00
Long-term Debt: $0.00 $0.00
Revenues/Sales: $7,030.00 $184,422.00
Cost of Goods Sold: $3,703.00 $113,719.00
Taxes Paid: $0.00 $0.00
Net Income: ($441,936.00) ($1,173,738.00)

Select the jurisdictions in which the issuer intends to offer the securities:

AL, AK, AZ, AR, CA, CO, CT, DE, DC, FL, GA, HI, ID, IL, IN, 1A, KS, KY, LA, ME, MD,
MA, MI, MN, MS, MO, MT, NE, NV, NH, NJ, NM, NY, NC, ND, OH, OK, OR, PA, RI, SC,
SD, TN, TX, UT, VT, VA, WA, WV, WI, WY, B5, GU, PR, VI, 1V

Offering Statement

Respond to each question in each paragraph of this part. Set forth each question
and any notes, but not any instructions thereto, in their entirety. If disclosure in
response to any question is responsive to one or more other questions, it is not
necessary to repeat the disclosure. If a question or series of questions is
inapplicable or the response is available elsewhere in the Form, either state that it is
inapplicable, include a cross-reference to the responsive disclosure, or omit the

question or series of questions.

Be very caraful and precise in answering all questions. Give full and completa

answers so that they are not misleading under the circumstances involved. Do not
discuss any future performance or other anticipated event unless you have a
reasonable basis to believe that it will actually occur within the foreseeable future. If
any answer requiring significant information is materially inaccurate, incomplete or
misleading, the Company, its management and principal shareholders may be liable

to investors based on that information.

THE COMPANY

1. Name of issuer:

RG Resource Technologies, Inc.
COMPANY ELIGIBILITY

2.7 Check this box te certify that all of the following statements are true for the issuer.

.

Organized under, and subject to, the laws of a State or territory of the United
States or the District of Columbia.

Not subject to the requirement to file reports pursuant to Section 13 or Section
15¢d) of the Securities Exchange Act of 1934.

Not an investment company registered or required to be registered under the
Investment Company Act of 1940.

Not ineligible to rely on this exemption under Section 4(a)(6) of the Securities Act
as a result of a disqualification specified in Rule 503(a) of Regulation
Crowdfunding.

Has filed with the Commission and provided to investors, to the extent required, the
ongeing annual reports reguired by Regulation Crowdfunding during the two years
immediately preceding the filing of this offering statement (or for such shorter
period that the issuer was required to file such reports).

Not a development stage company that (a) has no specific business plan or (b) has
indicated that its business plan is to engage in a merger or acquisition with an
unidentified company or companies.

.

INSTRUCTION TO QUESTION 2: If any of these statements are not true, then you are NOT
eligible to rely on this exemption under Section 4(a)(6) of the Securities Act.

3. Has the issuer or any of its predecessors previously failed to comply with the ongeing
reporting requirements of Rule 202 of Regulation Crowdfunding?

[ Yes [“] No

DIRECTORS OF THE COMPANY

4. Provide the following information about each director (and any persons occupying a similar
status or performing a similar function) of the issuer.

Principal Occupation Hath Y Joinedas
Director P B Employer Director
RG Resource
Garth Schultz President 2016

Technologies, Inc.
Rob Kothakrars President and Advanced Rv;vofmg,zo16
CEO Inc.

For three years of business experience, refer to Appendix D: Director & Officer




Work History.

OFFICERS OF THE COMPANY

5. Provide the following information about each officer {(and any persons occupying a similar
status or performing a similar function) of the issuer.

Officer Paositions Held Year Joined
Garth Schultz President 2016
Garth Schultz Secretary 2016
Rob Kornahrens CEO 2016
Rob Kornahrens Treasurer 2016

For three years of business experience, refer to Appendix D: Director & Officer
Work History.

INSTRUCTION TC QUESTION 5:

purposes of this Questian 5, the term afficer r s a president,

vice president, secretary, treasurer of principel fincrciel officer, camptralier or principal accaunting

officer, and any person that routinely performing similar fur

PRINCIPAL SECURITY HOLDERS

€. Provide the name and ownership level of each person, as of the most recent practicable
date, who is the beneficial owner of 20 percent or more of the issuer’'s outstanding voting
equity securities, calculated on the basis of voting power.

No. and Class. % of Voting Power
HApiEarHol 8y of Securities Now Held Prior to Offering
Garth Schultz 17500.0 Class B Common Stock25.0
Rob Kornahrens 52500.0 Class B Common 75.0

Stock

INSTRUCTION TO QUESTION 8: The above information must be provided as of a date that is no

mare than 120 days prior to the date of filing of this offering statement.

To caleulate total voting power, include all securities for which the person directly or indirectly has

or shares the voiing pewer, which includes the power to vote or to direct the voting of such securities.

If the person has the right to acquire voting power of such securities within 60 days, includin

through the exercise of any optian, warrant ar right, the conversian of @ security, ar other

arrangement, or if securities are held by o member of the family, through o

partnerships, or otherwise in a manner that would allow a person to direct or control the voting of the

secirrities (or shore in such direction or control — o5, for example, a co-trustea) they should be

included os being "beneficially owned.” You should include on explanation of these circumstances in

a faotnote ta the “Number of and Class of Securities New Held.” T caleulare cutstanding voting

equity securities, assume all outstanding options are exercised and all outstanding convertible

securities converted.

BUSINESS AND ANTICIPATED BUSINESS PLAN

7. Describe in detail the business of the issuer and the anticipated business plan of the issuer.

For a description of our business and our business plan, please refer to the
attached Appendix A, Business Description & Plan

INSTRUCTION TO QUESTION 7: Wefundar will provide your company’s Wefunder profile as an

he Form C in PDF formot. The submission w

appendix (Appendix &) f include oll Q&A items and

inks in an un-collapsed formar. All videas will be transeribedd,

is means that any information provided in your Wefunder profile will be provided to the SEC in

onse to this question. As a result, your campony will be patentially liable for misstotements and

amissions i your profile under the Securities Act of 1933, which requires you to provide material

information related to your business and anticipated business plan. Please review your Wefunder
profilécarehillytsentibe it provides all wiateralinformation, 18 o falee o misleading, anddose

not omit any information that would cause the information included to be false or misleading.

RISK FACTORS

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved.
These securities have not been recommended or approved by any federal or state
securities commission or regulatory authority. Furthermore, these authorities have
not passed upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of
any securities offered or the terms of the offering, nor does it pass upon the
accuracy or completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the
U.S. Securities and Exchange Commission has not made an independent
determination that these securities are exempt from registration.

8. Discuss the material factors that make an investment in the issuer speculative or risky:

We have a limited operating history, which may make it difficult to evaluate our
business and prospects.

The Company is a developmental stage entity with a limited operating history.
The Company only has limited cash as of the date of commencement of this
Offering. The revenue and income potential of the Company’s business and
market are promising but unproven. The Caompany's limited operating history
makes an evaluation of the Company and its prospects difficult and highly
speculative. There can be no assurances that: (a) the Company will continue to
develop solar products on a timely and cost effective basis; (b) the Company will
be able to generate any increase in revenues; (c) the Company will have adequate
financing or resources to continue development, manufacture, marketing and
sales of its solar panel products; (d) the Company will earn a profit on sales of its
solar panel products that are made; (e) the Company can raise sufficient capital
to support operations by attaining profitability; or (f) the Company can satisfy
future liabilities.



‘We will be subject to the risk of litigation.

We may be subject to litigation from time to time in the course of the Company’s
business operations. Litigation can be both expensive and time consuming. Any
litigation at this stage of the Company's development could result in the demise
of the Company or have a material adverse impact on the Company because of
the costs involved. Even if we were in a position to afford to litigate a dispute,
litigation, by its nature, is uncertain and should we experience an outcome
adverse to the Company, whether through a settlement or an adverse verdict, this
could have a material adverse impact upon the Company's operations ot its
overall fortunes. See “Our failure to protect our intellectual property rights may
undermine our competitive position, and litigation to protect our intellectual
property rights or defend against third-party allegations of infringement may be
costly..” below.

We may be unable to attract and retain qualified employees or key personnel.

Our success depends in material part upon the continued service of the current
employees of the Company. We do not presently maintain any key man life
insurance policies. The loss of the services of Rob Kornahrens or Garth Schultz
could have a material adverse effect on the Company. Although Messrs.
Kornahrens and Schultz are the founders and

sole owners of the Company prior to this Offering, neither executive has an
employment agreement with the Company. Further, the Company's ability to
carry out its business objectives depends, in part, upan its ability to hire and
retain skilled executive, development and managerial personnel. The market for
qualified individuals has historically been, and we expect that it will continue to
be, intensely competitive. If we are unable to attract and retain

key personnel and third party contractors, this could adversely affect the
Company’s business, financial condition, and operating results.

What are the risks to purchasers associated with corporate actions including:
additional issuances of securities, issuer repurchases of securities, a sale of the
issuer or of assets of the issuer or transactions with related parties?

The issuance of additional equity will dilute the ownership of the Company
investors. As a result, if we achieve profitable operations in the future, our

net income per share will be reduced because of dilution, and the market price of
our common stock, if there is a market price, could decline as a result of

the additional issuances of securities. If we repurchase securities so that the
above risk is mitigated, and there are fewer Shares outstanding, we may not have
enough cash available for marketing expenses, growth, or operating

expenses to reach our goals. If we do not have enough cash to cperate and grow,
we anticipate the market value of our shares would decline. A sale of our
Company or of the assets of our Company may result in an entire loss of your
investment. We cannot predict the market value of our Company or our assets,
and the proceeds of a sale may not be cash, but instead, unmarketable securities,
or an assumption of liabilities. In addition to the payment of wages and expense
reimbursements, we may need to engage in transactions with officers, directors,
or affiliates. By acquiring an interest in the Company, you will be deemed to have
acknowledged the existence of any such actual or

potential related party transactions and waived any claim with respect to any
liability arising from a perceived or actual conflict of interest. In some instances,
we may deem it necessary to seek a loan from related parties. Such financing may
not be available when needed. Even if such financing is

available, it may be on terms that are materially adverse to your interests with
respect to dilution of book value, dividend preferences, liguidation

preferences, or other terms. No assurance can be given that such funds will be
available or, if available, will be on commercially reasonable terms satisfactory to
us. If we are unable to obtain financing on reasonable terms, we could be forced
to discontinue our operations. We anticipate that any transactions with related
parties will be vetted and approved by executives(s) unaffiliated with the related
parties.

Current market conditions and recessionary pressures in one or more of our
markets could impact cur ability to grow the Company’s business.

In the United States and globally, market and economic cenditions have improved
recently from the lowest point of the Corenavirus pandemic. The U.S. economy
faces continued concerns about the systemic impacts of adverse economic
conditions such as the angoing Coronavirus pandemic, U.S. deficit, fluctuating
energy costs, geopolitical issues, the availability and cost of credit, and an
unstable real estate market. Foreign countries, in particular the Euro zone, are
affected by similar systemic impacts.

Turbulence in the United States and international markets and economic
conditions may adversely affect the Company’s liquidity and financial condition,
and the liquidity and financial condition of the Company’s customers. If these
market conditions occur, they may limit our ability to replace maturing liabilities
and to access the capital markets to meet liquidity needs, which could have a
material adverse effect on the Company’s financial condition and results of
operations.

Our failure to protect our intellectual property

rights may undermine our competitive position, and litigation to protect our
intellectual property rights or defend against third-party allegations of
infringement may be costly.

Protection of our proprietary processes, methods, and other technology is critical
to our business. Failure to protect and moenitor the use of our existing intellectual
property rights could result in the loss of valuable technologies. We rely primarily
on patents, trademarks, trade secrets, copyrights, and contractual restrictions to
protect our intellectual property. We file patent applications to protect certain
inventions arising from our

R&D and are currently pursuing such patent applications in various countries in
accordance with our strategy for intellectual property in that

jurisdiction. Our existing patents and future patents could be challenged,
invalidated, circumvented, or rendered unenforceable. Our pending patent
applications may not result in issued patents, or if patents are issued to us, such
patents may not be sufficient to provide meaningful protection against
competitors or against competitive technologies.



We also rely on unpatented proprietary manufacturing expertise, continuing
technological innovation, and other trade secrets to develop and maintain cur
competitive position. Although we generally enter into confidentiality agreements
with our associates and third parties to protect our

intellectual property, such confidentiality agreements are limited in duration and
could be breached and may not provide meaningful protection for our trade
secrets or proprietary manufacturing expertise. Adequate remedies may not be
available in the event of unautharized use or disclosure of our trade secrets and
manufacturing expertise. In addition, others may obtain knowledge of our trade
secrets through independent development or legal means. The failure of

our patents or confidentiality agreements to protect our processes, equipment,
technology, trade secrets, and proprietary manufacturing expertise, methods,

and compounds could have a material adverse effect on our business. In addition,
effective patent, trademark, copyright, and trade secret protection

may be unavailable or limited in some foreign countries, especially any developing
countries into which we may expand our operations. In scme

countries, we have not applied for patent, trademark, or copyright protection.

Third parties may infringe or misappropriate our

proprietary technologies or other intellectual property rights, which could have a
material adverse effect on our business, financial condition, and

operating results. Policing unauthorized use of proprietary technalogy can be
difficult and expensive. Additionally, litigation may be necessary to enforce our
intellectual property rights, protect our trade secrets, or determine the validity
and scope of the proprietary rights of others. We cannot ensure that the outcome
of such potential litigation will be in our favor, and such litigation may be costly
and may divert management attention and other

resources away from our business. An adverse determination in any such litigation
may impair our intellectual property rights and may harm our

business, prospects, and reputation. In addition, we have no insurance coverage
against such litigation costs and would have to bear all costs arising from

such litigation to the extent we are unable te recover them from other parties.

The laws of foreign countries in which the Company may contemplate doing
business in the future may not recognize intellectual property rights or protect
them to the same extent as do the laws of the United States. Adverse
determinations in a judicial or administrative proceeding could prevent us from
offering or providing products or services or

prevent us from stopping others from offering or providing competing products,
and thereby have a material adverse effect on the Company’s business, financial
condition, and results of operations.

Our products, services or processes could be subject to claims of infringement of
the intellectual property of others, which, if determined adversely to us, could
cause us to pay significant damage awards or prohibit us from the manufacture
and sale of our solar modules or the use of our technology.

Our competitors in both the United States and foreign countries, many of which
have substantially greater resources and have made substantial investments in
competing technologies, may have applied for or ocbtained, or may in the future
apply for and obtain, patents that will prevent, limit, or otherwise interfere with
the Company’s ability to make, use or sell its products or services. The validity
and scepe of claims relating to PV solar technology patents involve complex
scientific, legal, and factual considerations and analysis and, therefore, may be
highly uncertain. Claims that our products, services, business methods, or
processes infringe upon the proprietary rights of others often are not asserted
until after commencement of commercial sales of a product.

Significant litigation regarding intellectual property rights exists in the Company's
industry. Third parties may make claims of infringement against the Company in
connection with the use of its technology. Any claims, even those without merit,
could.

We cannot be certain of the outcome of any litigation. Any royalty or licensing
agreement, if required, may not be available to the Company on acceptable terms
or at all. Our failure to obtain the necessary licenses or other rights could prevent
the development, or distribution of the Company’s technology and, therefore,
could have a material adverse effect on the Company’s business.

A successful claim of infringement against us in connection with the use of the
Company’s technelogy could adversely affect our business.

We may need to raise additional capital to support our operations.

We may need to procure additional financing over time, the amount and timing of
which will depend on a number of factors, including the pace of expansion of the
Company’s opportunities and customer base, the scope of product development
to be undertaken by the Company, the need to respond to customer needs for
improvement of product offerings, the services offered and development efforts,
the cash flow generated by its operations, the extent of losses, if any with respect
to matters identified as risk factors herein and the extent of other

unanticipated areas or amounts of expenditure. We cannot fully predict the
extent to which the Company will require additional financing. There

can be no assurance regarding the availability or terms of additional financing the
Company may be able to procure over time. New investors may require that any
future debt financing or issuance of preferred equity by the Company could ke
seniar to the rights of the holders of the Shares, and any future issuance of equity
could result in the dilution of the then existing Shares and proportionate
ownership in the Company.

Risks Related to Our Markets and Customers

Competition in solar markets globally and across the solar value chain is intense,
and could remain that way for an extended period of time. An increased global
supply of Photoveltaic (PV) modules has caused and may continue to
cause structural imbalances in which global P¥ module supply exceeds demand,
which could have a material adverse effect on our business, financial condition,
and results of operations.

In the aggregate, we believe manufacturers of solar cells and modules have
significant installed production capacity, relative to global

demand, and the ability for additional capacity expansion. For example, we
estimate that in 2019 over 20 GW of canacitv was added bv solar module



manufacturers, primarily but not exclusively in Asia. We believe the solar industry
may from time to time experience periods of structural imbalance

between supply and demand (i.e., where production capacity exceeds global
demand), and that such periods will continue to put pressure on pricing. During
the past several years, industry average selling prices per watt have declined in
many markets, at times significantly, both at the module and system levels, as
competitors have reduced prices to sell inventories worldwide. There may be
additional pressure on global demand and average selling prices in the future
resulting from fluctuating demand in certain major solar markets, such as
China. If our competitors reduce module pricing to levels near or below their
manufacturing costs, or are able to operate at minimal or negative operating
margins for sustained periods of time, or if demand for PV modules does not
grow sufficiently to justify the current production supply, our business, financial
condition, and results of operations could be adversely affected.

If PV solar and related technologies are not suitable for continued adoption at
economically attractive rates of return or if sufficient additional demand for solar
modules, related technologies, and systems does not develop or takes longer to
develop than we anticipate, our net sales and profit may flatten or decline, and we
may be unable to sustain profitability.

In comparison to traditional forms of energy generation, the solar energy market
continues to be at a relatively early stage of development. If utility-scale PV solar
technology proves unsuitable for

continued adoption at economically attractive rates of return or if additional
demand for solar modules and systems fails to develop sufficiently or takes
longer to develop than we anticipate, we may be unable to grow our business or
generate sufficient net sales to sustain profitability. In addition, demand for solar
modules, related technologies, and systems in our targeted markets may develop
to a lesser extent than we anticipate. Many factors may affect the viability of
continued adoption of utility-scale PV solar technolegy in our targeted markets,
as well as the demand for solar modules and systems generally, including the
following:

- cost-effectiveness of the electricity generated by PV solar power systems
compared to conventional energy sources, such as natural gas (which fuel source
may be subject to significant price fluctuations from time to time), and other
renewable energy sources, such as wind, geothermal, and hydroelectric;

- changes in tax, trade remedies, and other public policy, as well as changes in
economic, market, and other conditions that affect the price of, and demand for,
conventional energy resources, non-solar renewable energy resources (e.g., wind
and hydroelectric), and energy efficiency programs and products, including
increases or decreases in the prices of natural gas, coal, oil, and other fossil fuels
and in the prices of competing renewable resources;

- the extent of competition, barriers to entry, and overall conditions and timing
related to the development of solar in new and emerging market segments such
as commercial and industrial customers, community solar, community choice
aggregators, and other customer segments;

- availability, substance, and magnitude of support programs including federal,
state, and local government subsidies, incentives, targets, and renewable portfolio
standards, amaong other policies and programs, to accelerate the development of
the solar industry;

- performance, reliability, and availability of energy generated by PV solar power
systems compared to conventional and other non-solar renewable energy
sources and products, particularly conventional energy generation capable of
providing 24-hour, non-intermittent baseload power;

- the development, functionality, scale, cost, and timing of energy storage
solutions; and changes in the amount and priorities of capital expenditures by
end users of solar modules and systems (e.g., utilities), which capital expenditures
tend to decrease when the economy slews or when interest rates increase,
thereby resulting in redirection away from solar generation to development of
competing forms of electric generation and to distribution

(e.g., smart grid), transmission, and energy efficiency measures.

The reduction, elimination, or expiration of government subsidies, economic
incentives, tax incentives, renewable energy targets, and other support for on-
grid solar electricity applications, or other adverse public policies, such as tariffs
or other trade remedies imposed on solar cells and modules, could negatively
impact demand and/or price levels for our solar modules and systems and limit
our growth or lead to a reduction in our net sales, thereby adversely impacting
our operating results.

Although we believe that solar energy will experience widespread adoption in
those applications where it competes economically with traditional forms of
energy without any support programs, in certain markets our net sales and profits
remain subject to variability based on the availability and size of government
subsidies and economic incentives. Federal, state, and local governmental bodies
in many countries have provided subsidies in the form of feed-in tariffs, rebates,
tax incentives, and cther incentives to end users, distributars, system integrators,
and manufacturers of PV solar products. Many of these support programs expire,
phase out over time, require renewal by the applicable authority, or may be
amended. To the extent these support programs are reduced earlier than
previously expected or are changed retroactively, such changes could negatively
impact demand and/or price levels for our solar modules and systems, lead to a
reduction in our net sales, and adversely impact our operating results. Another
consideration in the U.S. market, and to a lesser extent in other global markets, is
the effect of governmental land-use planning policies and environmental policies
on utility-scale PV solar development. The adoption of restrictive land-use
designations or environmental regulations that proscribe or restrict the siting of
utility-scale solar facilities could adversely affect the marginal cost of such
development.

In addition, policies of the U.S. administration may create regulatory uncertainty
in the renewable energy industry, including the solar industry, and our business,
financial condition, and results of operations could be adversely affected. in
October 2017, the United States Environmental Protection Agency (“U.S. EPA™)
issued a Notice of Proposed Rulemaking, proposing to repeal the previous U.S.
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standards to limit carbon dioxide emissions from existing power generation
facilities. In June 2019, the U.S. EPA issued the final Affordable Clean Energy
("ACE") rule and repealed the CPP. Under the ACE rule, emissions from electric
utility generation facilities would be regulated anly through the use of various
“inside the fence” or onsite efficiency improvements and emission control
technologies. In contrast, the CPP allowed facility owners to reduce emissions
with “outside the fence” measures, including those associated with renewable
energy projects. While the ACE rule is currently subject to legal challenges and
may be subject to future challenges, the ultimate resolution of such challenges,
and the ultimate impact of the ACE rule, is uncertain. As a result of the new ACE
rule and other policies or actions of the current U.S. administration and/or the U.S.
Congress, we may be subject to significant risks, including the following:

- a reduction or removal of clean energy programs and initiatives and the
incentives they provide may diminish the market for future solar energy off-take
agreements, slow the retirement of aging fossil fuel plants, including the
retirements of coal generation plants, and reduce the ability for solar project
developers to compete for future solar energy off-take agreements, which may
reduce incentives for such parties to develop solar projects and purchase PV salar
modules;

- any limitations on the value or availability to potential investors of tax incentives
that benefit solar energy projects such as the solar Investment Tax Credit (“ITC”)
and accelerated depreciation deductions could result in such investors generating
reduced revenues and economic returns and facing a reduction in the availability
of affordable financing, thereby reducing demand for PV solar modules. The ITC is
a U.S. federal incentive that provides an income tax credit to the owner of the
project after the project is placed in service. Among ether requirements, such
credits require projects to have commenced construction by a certain date, which
may be achieved by certain qualifying procurement activities. The ITC is 26% in
2021 and 2022, and 22% for 2023 and 10% thereafter for commercial and utility-
scale projects that commence construction in 2024.Under the Modified
Accelerated Cost-Recovery System, owners of equipment used in a solar project
may claim all of their depreciation deductions with respect to such equipment
over five years, even though the useful life of such equipment is generally greater
than five years. In addition, in December 2017, the U.S. government enacted
comprehensive tax reform legislation commonly referred to as the Tax Cuts and
Jobs Act (the “Tax Act”). Under the Tax Act, qualified property placed in service
after September 22, 2017 and before January 1, 2023 is generally eligible for 100%
expensing, and such property placed in service after December 31, 2022 and
before January 1, 2027 is generally eligible for expensing at lower percentages.
However, the Tax Act also reduced the U.S. corporate income tax rate to 21%
effective January 1, 2018, which could diminish the capacity of potential investors
to benefit from incentives such as the ITC and reduce the value of accelerated
depreciation deductions and expensing, thereby reducing the relative
attractiveness of salar projects as an investment; and

- any effort to overturn federal and state laws, regulations, or policies that are
supportive of solar energy generation or that remave costs or other limitations on
other types of electricity generation that compete with solar energy projects
could negatively impact our ability to compete with traditional forms of electricity
generation and materially and adversely affect cur business.

- Application of U.S. trade laws, or trade laws of other countries, may also impact,
either directly or indirectly, our operating results. For example, in January 2018,
following a petition filed by a U.S.-based manufacturer of solar cells under
Sections 201 and 202 of the Trade Act of 1974 for global safeguard relief with the
U.S. International Trade Commission (the “USITC”), reguested, among other
things, the imposition of certain tariffs on crystalline silicon solar cells imported
into the United States and the establishment of a minimum price per watt on
imported crystalline silicon solar maodules, the U.S. President proclaimed tariffs on
imported crystalline silicon modules, and a tariff-rate quota on imported
crystalline silicon cells, over a four-year period, with the tariff on madules, and the
tariff on cells above the first 2.5 GWDC of imports, starting at 30% for the
February 2018 to February 2019 period and declining by five percentage points in
each subsequent 12-month period. The Office of the United States Trade
Representative (the “USTR”) has also granted certain requests that particular
types of solar products be excluded from the tariffs. Among these was an
exclusion for bifacial solar modules that was issued on June 13, 2019. In a nhotice
published on October 9, 2019, the USTR anncunced that it will withdraw the
exclusion for bifacial solar modules, effective October 28, 2019. However, on
December 5, 2019, the United States Court of International Trade overturned the
announcement by issuing a preliminary injunction ordering the exclusion of
bifacial solar modules from the tariffs. On January 27, 2020, the USTR announced
a public comment process regarding the possible retention or withdrawal of the
exclusion for bifacial solar modules, but such process has been challenged at the
United States Court of International Trade. In addition, the USITC has reviewed
developments regarding the relevant domestic industry (including its efforts to
adjust to impeort competition) and provided a report to the U.S. President in
February 2020. The USITC is also reviewing the probable effects of increasing the
tariff-rate quota for solar cells from 2.5 GWDC ta 4, 5, or 6 GWDC.

The United States has also imposed import tariffs in connection with other
proceedings during 2018 and 2019. In March 2018, the President proclaimed tariffs
on certain imported aluminum and steel articles, generally at rates of 10% and
25%, respectively, under Section 232 of the Trade Expansion Act of 1962.
Currently, all countries except Argentina, Australia, Canada, and Mexico are
covered by the aluminum tariff, and all countries except Argentina, Australia,
Brazil, Canada, Mexico, and South Korea are covered by the steel tariff. In
addition, in May 2018, the U.S. President proclaimed absolute quotas for the
import of aluminum articles from Argentina and the import of steel articles fram
Argentina, Brazil, and South Korea. In January 2020, the President announced the
expansion of tariffs under Section 232 to cover certain derivative steel and
aluminum articles. Separately, in a series of actions during 2018 and 2019 that
followed an investigation under Section 301 of the Trade Act of 1974, the United
States imposed tariffs on various articles imported from China at a rate of 25%,
including crystalline silicon solar cells and modules and various other articles. In
August 2019, the President announced that the Section 301 tariff on various
products, including crystalline silicon solar cells and modules, would increase to
30%, but such increase was later postponed in connection with U.S.-China



negouations. In Lecemper 201y, TNe UNIted STates and LNina announcead a “Pnase
One” economic and trade agreement, whereby the U.S. Section 301 tariffs on
various products, including crystalline silicon solar cells and modules, would
remain at 25%, while Section 301 tariffs on certain other products would be
lowered from 15% to 7.5%.

Internationally, in July 2018, the Indian government imposed a safeguard duty on
solar cells and modules imported from various countries, including member
countries of the Organization for Economic Ce-operation and Development
("OECD™), China, and Malaysia, for a two-year period, starting at 25% through July
2019 and declining by five percentage points in each subsequent six-month
period. In addition, in March 2019, the Indian government issued technical
guidelines related to the enlistment of approved models and manufacturers of PV
solar modules. Pursuant to the regulations, after March 2020, all projects owned
by the Indian government or from which energy would be supplied to the
government would be required to procure eligible components from these
enlisted manufacturers. The enlistment procedures have certain distinguishing
criteria depending on whether a manufacturer is located inside or outside of India,
which may restrict our ability to access the Indian market. Such tariffs and
policies, or any other U.S. or global trade remedies or other trade barriers, may
directly er indirectly affect U.S. or global markets for solar energy and our
business, financial condition, and results of operations.

These examples show that established markets for PV solar development face
uncertainties arising from policy, regulatory, and governmental constraints. While
the expected potential of the markets we are targeting is significant, policy
promulgation and market development are especially vulnerable to governmental
inertia, political instability, the imposition of trade remedies and other trade
barriers, geopolitical risk, fossil fuel subsidization, potentially stringent
localization requirements, and limited available infrastructure.

We may be unable to profitably provide new solar offerings or achieve sufficient
market penetration with such offerings.

We may expand our portfolio of offerings to include solutions that build upon our
core competencies but for which we have not had significant historical
experience, including variations in our traditional product offerings or other
offerings related to commercial and industrial customers and community solar.
We cannot be certain that we will be able to ascertain and allocate the
appropriate financial and human resources necessary to grow these business
areas. We could invest capital into growing these businesses but fail to address
market or customer needs or otherwise not experience a satisfactory level of
financial return. Also, in expanding into these areas, we may bhe competing against
companies that previously have not been significant competitors, such as
companies that currently have substantially more experience than we do in the
residential, commercial and industrial, or other targeted offerings. If we are
unable to achieve growth in these areas, our overall growth and financial
performance may be limited relative to our competitors and our operating results
could be adversely impacted.

An increase in interest rates or tightening of the supply of capital in the global
financial markets (including a reduction in total tax equity availability) could make
it difficult for customers to finance the cost of a PV solar power system and could
reduce the demand for our modules or systems and/or lead to a reduction in the
average selling price for such offerings.

Many of our customers and our systems business depend on debt and/or equity
financing to fund the initial capital expenditure required to develop, build, and/or
purchase a PV solar power system. As a result, an increase in interest rates, or a
reduction in the supply of project debt financing or tax equity investments, could
reduce the number of solar projects that receive financing or otherwise make it
difficult for our customers or our systems business to secure the financing
necessary te develep, build, purchase, or install a PV solar power system on
favorable terms, or at all, and thus lower demand for our solar modules, which
could limit our growth or reduce our net sales. See the Risk Factor entitled “The
reduction, elimination, or expiration of government subsidies, economic
incentives, tax incentives, renewable energy targets, and other support for on-
grid solar electricity applications, or other adverse public policies, such as tariffs
or other trade remedies imposed on solar cells and modules, could negatively
impact demand and/or price levels for our solar medules and systems and limit
our growth or lead to a reduction in our net sales, thereby adversely impacting
our aperating results” for additional information. In addition, we believe that a
significant percentage of our customers install systems as an investment, funding
the initial capital expenditure through a combination of equity and debt. An
increase in interest rates could lower an investor’s return on investment in a
system, increase equity return requirements, or make alternative investments
more attractive relative to PV solar power systems and, in each case, could cause
these customers to seek alternative investments.

Risks Related to our Operations, Manufacturing, and Technology

Our future success depends an our ability to effectively balance manufacturing
production with market demand, decrease our manufacturing cost per watt.

Our future success depends on our ability to effectively balance manufacturing
production with market demand, decrease our manufacturing cost per watt, and
increase our manufacturing capacity through outsourcing in a cost-effective and
efficient manner. If we cannct do so, we may be unable to decrease our
manufacturing cost per watt, maintain our competitive position, sustain
profitability, expand our business, or create long-term shareholder value. Qur
ability to decrease our manufacturing cost per watt, expand production capacity,
or convert existing production facilities to support new product lines is subject to
significant risks and uncertainties, including the following:

- failure to reduce manufacturing material, labor, or overhead costs;

- an inability to increase production throughput or the average power output per
module;

- delays and cost overruns as a result of a number of factors, many of which may
be beyond our contrel, such as our inability to secure successful contracts with

equipment vendors;

- our custom-built eauioment takina lonaer and costina mere to manufacture



than expected and mIJt .operating as-desi-gned;
- delays or denial of required approvals by relevant government authorities;
- an inability to hire qualified staff;

- failure to execute our expansion or conversion plans effectively;

- difficulty in balancing market demand and manufacturing production in an
efficient and timely manner, potentially causing our manufacturing capacity to be
constrained in some future periods ar over-supplied in others; and

- incurring asset write-downs, write-offs, and other charges and costs, which may
be significant, during those periods in which we idle, slow down, shut down,
convert, or otherwise adjust our manufacturing capacity.

We face intense competition from manufacturers of crystalline silicon sclar
modules; if global supply exceeds global demand, it could lead to a further
reduction in the average selling price for PV solar modules, which could reduce
our net sales and adversely affect our results of operations.

The solar and renewable energy industries are highly competitive and are
continually evolving as participants strive to distinguish themselves within their
markets and compete with the larger electric power industry. Within the global
PV solar industry, we face intense competition frem crystalline silicon solar
module manufacturers. Existing or future solar module manufacturers might be
acquired by larger companies with significant capital resources, thereby further
intensifying competition with us. In addition, the introduction of a low cost
disruptive technology could adversely affect our ability to compete, which could
reduce our net sales and adversely affect our results of operations.

Even if demand for solar modules continues to grow, the rapid manufacturing
capacity expansion undertaken by many module manufacturers, particularly
manufacturers of crystalline silicon cells and modules, has created and may
continue to cause periods of structural imbalance in which supply exceeds
demand. See the Risk Factor entitled “Competition in solar markets globally and
across the solar value chain is intense, and could remain that way for an extended
period of time. An increased global supply of PV modules has caused and may
continue to cause structural imbalances in which global PV module supply
exceeds demand, which could have a material adverse effect an our business,
financial condition, and results of operations,” for additional information. In
addition, we believe any significant decrease in the cost of silicon feedstock or
polysilicon would reduce the manufacturing cost of crystalline silicon modules
and lead to further pricing pressure for salar modules and potentially an
oversupply of solar medules. We also believe many crystalline silicon cell and
wafer manufacturers have substantially transitioned from lower efficiency back
surface field ("BSF”) multi-crystalline cells (the legacy technology against which
we have generally competed in our markets) to higher efficiency PERC mono-
crystalline cells at competitive cost structures. As a result, we expect that in the
near future, our primary competition will be mono-crystalline PERC based
modules with higher conversion efficiencies. Additionally, while conventional solar
meodules, including the solar modules we produce, are monofacial, meaning their
ability to produce energy is a function of direct and diffuse irradiance on their
front side, certain manufacturers of mono-crystalline PERC solar modules are
promoting hifacial modules that also capture diffuse irradiance on the back side
of a module. Such technelogy can improve the overall energy production of a
module relative to nameplate front-side efficiency when applied in certain
applications and Balance of System (“BoS") configurations, which could
potentially lower the overall levelized cost of electricity (“LCOE"), meaning the
net present value of a system’s total life cycle cests divided by the guantity of
energy that is expected to be produced over the system’s life, of a system when
compared to systems using conventional solar modules, including the modules we
produce. Additionally, we believe that our competitors are evaluating the
possibility of transitioning from p-type to n-type mono-crystalline wafers and
cells. If successful, such transition would further increase the efficiency and
energy yield of their product. Finally, many of our competitors are promoting
modules with larger overall area based on the use of larger silicon wafers. While
the transition to such larger wafers would increase nameplate wattage, we believe
the associated production cost would not improve significantly.

During any such period, our competitors could decide to reduce their sales prices
in response to competition, even below their manufacturing costs, in order to
generate sales, and may do so for a sustained period. Other competitors may
have direct or indirect access to sovereign capital, which could enable such
competitors to operate at minimal or negative operating margins for sustained
periods of time. As a result, we may be unable to sell our solar modules or
systems at attractive prices, or for a prefit, during any period of excess supply of
solar modules, which would reduce our net sales and adversely affect our results
of operations. Additionally, we may decide to lower our average selling prices to
certain customers in certain markets in response to competition, which could also
reduce our net sales and adversely affect our results of operations.

Problems with product quality or performance may cause us to incur significant
and/or unexpected contractual damages and/or warranty and related expenses,
damage our market reputation, and prevent us from maintaining or increasing our
market share.

We perform a variety of module quality and life tests under different conditions
upon which we base our assessments of future module performance over

the duration of the warranty. However, if our solar modules perform helow
expectations, we could experience significant warranty and related expenses,
damage to our market reputation, and erosion of our market share. With respect
to our modules, we provide a limited warranty covering defects in materials and
workmanship under nermal use and service conditions for approximately 10 years.
We also typically warrant that modules installed in accordance with agreed-upon
specifications will produce at least 98% of their labeled power output rating
during the first year, with the warranty coverage reducing by 0.5% every year
thereafter throughout the approximate 25-year limited power output warranty
period. As an alternative form of our standard limited module power autput
warranty, we also offer an aggregated or system-level limited module
performance warranty. As a result of these warranty programs, we bear the risk of
product warranty claims long after we have sold our sclar modules and



recognized net saies.

If any of the assumptians used in estimating our module warranties prove
incorrect, we could ke required to accrue additional expenses, which

could adversely impact our financial position, operating results, and cash flows.
Although we have taken precautions to aveid a manufacturing excursion from
occurring, any manufacturing excursions, including any commitments made by
us to take remediation actions in respect of affected modules beyond the stated
remedies in our warranties, could adversely impact our reputation, financial
position, operating results, and cash flows.

Although our module performance warranties extend for 25 years, our oldest
solar modules manufactured during the qualification of our pilot

production line have only been in use since 2017. Accordingly, our warranties are
based on a variety of quality and life tests that enable predictions of

durabkility and future performance. These predictions, however, could prove to be
materially different from the actual performance during the warranty period,
causing us to incur substantial expense to repair or replace defective solar
modules or provide financial remuneration in the future. For example, our solar
modules could suffer various failure modes, including breakage, delamination,
corrosion, or performance degradation in excess of expectations, and our
manufacturing operations or supply chain could be subject to materials or
process variations that could cause affected madules to fail or underperform
compared to our expectations. These risks could be amplified as we implement
design and process changes in connection with our efforts to improve our
products and accelerate module wattage as part of our long-term strategic plan.
In addition, if we increase the number of installations in extreme climates, we may
experience increased failure rates due to deployment into such field conditions.
Any widespread product failures may damage our market reputation, cause our
net sales to decline, require us to repair or replace the defective modules or
provide financial remuneration, and result in us taking voluntary remedial
measures beyond those required by our standard warranty terms to

enhance customer satisfaction, which could have a material adverse effect on our
operating results.

For solar power systems constructed for customers, we typically provide limited
warranties for defects in engineering design, installation, and BoS part
workmanship for a period of one to two years following the substantial
completion of a system or a block within the system. In resolving claims under
such BoS warranties, we have the option of remedying the defect through repair
or replacement. As with our modules, these warranties are based on a variety of
quality and life tests that enable predictions of durability and future performance.
Any failures in BoS equipment or system construction beyond our expectations
may also adversely impact our reputation, financial position, operating results,
and cash flows.

In addition, our contracts with custaomers include provisions with particular
product specifications, minimum wattage requirements, and specified delivery
schedules. These contracts may be terminated, or we may incur significant
liquidated damages or other damages, if we fail to perform our contractual
obligaticns. In addition, our costs to perform under these contracts may exceed
our estimates, which could adversely impact our profitakility. Any failures to
comply with our contracts for the sale of our modules could adversely impact our
reputation, financial position, operating results, and cash flows.

Our failure to further refine our technology, reduce medule manufacturing and
BoS costs, and develop and introduce improved products could render our solar
modules or systems uncompetitive and reduce our net sales, profitability, and/or
market share.

We need to continue to invest financial resources in R&D to continue to improve
our module conversion efficiencies, lower the LCOE of our solar power systems,
and otherwise keep pace with technological advances in the selar industry.
However, R&D activities are inherently uncertain, and we could encounter
practical difficulties in commercializing our research results. We seek to
continuously improve our products and processes and the resulting changes carry
potential risks in the form of delays, performance, additional costs, or other
unintended contingencies. In addition, our expenditures for R&D may not
produce corresponding benefits. Other companies are developing a variety of
competing PV technalagies, including advanced multi-crystalline silican cells,
PERC or advanced p-type crystalline silicon cells, high-efficiency n-type
crystalline silicon cells, bifacial solar modules, copper indium gallium diselenide
thin films, amorphous silicen thin films, and new emerging technologies such as
hybrid perovskites, which could produce solar modules or systems that prove
more cost-effective or have better performance than our solar modules or
systems.

In addition, other companies could potentially develop a highly reliable renewable
energy system that mitigates the intermittent power generation drawback of
many renewable energy systems, or offer other value-added improvements from
the perspective of utilities and other system owners, in which case such
companies could compete with us even if the LCOE associated with such new
systems is higher than that of our systems. As a result, our solar modules or
systems may be negatively differentiated or rendered obsolete by the
technological advances of our competitors, which would reduce our net sales,
profitability, and/or market share. In addition, we often forward price our
products and services in anticipation of future cost reductions and technology
improvements, and thus, an inability to further refine our technology and execute
our medule technology and cost reduction readmaps could adversely affect our
operating results.

Some of our manufacturing equipment is customized and sole sourced. If our
manufacturing equipment fails or if our equipment suppliers fail to perform under
their contracts, we could experience production disruptions and be unable to
satisfy our contractual requirements.

Some of our manufacturing equipment, including

manufacturing equipment related te the production of our PVT modules, is
customized to our production lines based on designs or specifications that we
provide to equipment manufacturers, which then undertake a specialized process
to manufacture the custom equipment. As a result, the equipment is not readily
available from multiple vendors and would be difficult to repair or replace if it
were to become delaved. damaded. or ston workina. If anv piece of eauioment



fails, production along the entire production line could be interrupted. In addition,
the failure of our equipment manufacturers to supply equipment in a timely
manner or on commercially reasonable terms could delay our expansion or
conversion plans, otherwise disrupt our production schedule, and/or increase our
manufacturing costs, all of which would adversely impact our operating

results.

Several of our key raw materials and components are either single-sourced or
sourced from a limited number of suppliers, and their failure to perform could
cause manufacturing delays and impair our ability to deliver solar modules to
customers in the required quality and guantities and at a price that is profitable to
us.

Our failure te obtain raw materials and components that meet our quality,
quantity, and cost requirements in a timely manner could interrupt or impair our
ability to manufacture our solar modules or increase our manufacturing costs.
Several of our key raw materials and components are either single-sourced or
sourced from a limited number of suppliers. As a result, the failure of any of our
suppliers to perform could disrupt our supply chain and adversely impact our
operations. In addition, some of our suppliers are smaller companies that may be
unable to supply our increasing demand for raw materials and components as we
expand our business. We may be unable to identify new suppliers or qualify their
products for use on our production lines in a timely manner and on commercially
reasonable terms. A constraint on cur production may result in our inability to
meet our capacity plans and/or our obligations under our customer contracts,
which would have an adverse impact on our business. Additionally, reductions in
our production volume may put pressure on suppliers, resulting in increased
material and component costs.

Issues with the Company’s manufacturing process could cause one or both
functionalities of the Company's salar panels to not function.

The Company’s solar panels provide two separate functions, photovoltaic
functions performed by solar panels plus thermal energy functions, together
referred to as "PVT” (photovoltaic + thermal energy production. PVT combines
the generation of electricity and heated water within close proximity of each
other. Although the generation path of each of these energy streams are
separated by design and construction, there is a risk that the two could co-mingle
due to manufacturing process failure or material failure, thereby rendering one or
the other generation mechanisms inaperative.

Our international operations subject us to a number of risks, including unfavorable
political, regulatory, labor, and tax conditions in the United States and/or foreign
countries.

We have development, construction, sales, and marketing operations both within
and outside the United States and expect to continue to expand our operations
worldwide. As a result, we are subject to the legal, political, social, tax, and
regulatory requirements and economic cenditions of many jurisdictions.

Risks inherent to international operations include, but are not limited to, the
following:

«difficulty in enforcing agreements in foreign legal systems;

«difficulty in forming appropriate legal entities to conduct business in foreign
countries and the associated costs of forming and maintaining those legal
entities;

svaryving degrees of protection afforded to foreign investments in the countries in
which we operate and irregular interpretations and enforcement of laws and
regulations in such jurisdictions;

+foreign countries may impose additional income and withholding taxes or
otherwise tax our foreign operations, impose tariffs, or adopt other restrictions on
foreign trade and investment, including currency exchange caontrols;

+fluctuations in exchange rates may affect demand for our products and services
and may adversely affect our profitability and cash flows in U.S. dollars

to the extent that our net sales or our costs are denominated in a foreign currency
and the cost associated with hedging the U.S. dollar equivalent of such exposures
is prohibitive; the longer the duration of such foreign currency exposure, the
greater the risk;

«anti-corruption compliance issues, including the costs related to the mitigation
of such risk;

~risk of nationalization or other expropriation of private enterprises;

«changes in general economic and political conditions in the countries in which
we operate, including changes in government incentive
provisions;

~unexpected adverse changes in U.S. ar foreign laws or regulatory requirements,
including those with respect to environmental protection, import or export duties,
and quotas;

+*opaque approval processes in which the lack of transparency may cause delays
and increase the uncertainty of project approvals;

«difficulty in staffing and managing widespread operations;
«difficulty in repatriating earnings;

+difficulty in negotiating a successful collective bargaining agreement in
applicable foreign jurisdictions;

~trade barriers such as export requirements, tariffs, taxes, local content
requirements, anti-dumping regulations and requirements, and other restrictions
and expenses, which could increase the effective price of our solar modules and
make us less competitive in some countries; and

+difficulty of, and costs relating to, compliance with the different commercial and
legal requirements of the overseas countries in which we offer and sell our



solar modules.

Our business in foreign markets requires us to respond to rapid changes in market
conditions in these countries. Our overall success as a global business depends, in
part, on our ability to succeed in differing legal, regulatory, economic, social, and
political conditions. We may not be able to develop and implement policies and
strategies that will be effective in each location where we do business.

Risks Related to Regulations

Existing regulations and policies, changes thereto, and new regulations and
policies may present technical, regulatory, and economic barriers to the
purchase and use of solar preducts or systems, which may significantly reduce
demand for our modules, systems, or services.

The market for electricity generation products is heavily influenced by federal,
state, local, and foreign government regulations and policies concerning the
electric utility industry, as well as policies promulgated by electric utilities. These
regulations and policies often relate to electricity pricing and interconnection of
customer-owned electricity generation. In the United States and in a number of
other countries, these regulations and policies have been maodified in the past and
may be modified again in the future. These regulations and policies could deter
end-user purchases of PV solar products or systems and investment in the R&D of
PV solar technology. For example, without a mandated regulatory exception for
PV solar power systems, system owners are often charged interconnection or
standby fees for putting distributed power generation on the electric utility grid.
To the extent these interconnection standby fees are applicable to PV solar power
systems, it is likely that they would increase the cost of such systems, which could
make the systems less desirable, thereby adversely affecting our business,
financial condition, and results of operations. In addition, with respect to utilities
that utilize a peak-hour pricing policy ar time-of-use pricing methods whereby
the price of electricity is adjusted based on

electricity supply and demand, electricity generated by PV solar power systems
currently benefits from competing primarily with expensive peak-hour

electricity, rather than the less expensive average price of electricity.
Modifications to the peak-hour pricing policies of utilities, such as to a flat

rate for all times of the day, would require PV solar power systems to have lower
prices in order to compete with the price of electricity from other

sources, which could adversely impact our operating results.

Our modules, systems, and services are often subject to oversight and regulation
in accordance with national and local ordinances relating to building codes,
safety, environmental protection, utility interconnection and metering, and other
matters, and tracking the reguirements of individual

jurisdictions is complex. Any new government regulations or utility policies
pertaining to our modules, systems, or services may result in significant additional
expenses to us or our customers and, as a result, could cause a significant
reduction in demand for our modules, systems, or services. In addition, any
regulatory compliance failure could result in significant management distraction,
unplanned costs, and/or reputational damage.

‘We could be adversely affected by any violations of the Foreign Corrupt Practices
Act (“FCPA”) and other foreign anti-bribery laws.

The FCPA generally prohibits companies and their intermediaries from making
improper payments to non-U.S. government officials for the purpose of obtaining
or retaining business. Other countries in which we operate also have anti-bribery
laws, some of which prohibit improper payments ta government and non-
government persons and entities, and others (e.g., the FCPA and the U.K. Bribery
Act) extend their application to activities outside their country of origin. Our
policies mandate compliance with all applicable anti-bribery laws. We currently
operate in, and may further expand into, key parts of the world that have
experienced governmental corruption to some degree and, in certain
circumstances, strict compliance with anti-bribery laws may conflict with local
customs and practices. In addition, due to the level of regulatian in our industry,
our operations in certain jurisdictions require substantial government contact,
either directly by us or through intermediaries over whom we have less direct
control, such as subcontractors, agents, and partners (such as joint venture
partners), where norms can differ from U.S. standards. Although we have
implemented policies, procedures, and, in certain cases, contractual arrangements
designed to facilitate compliance with these anti-brikery laws, our officers,
directors, associates, subcontractors, agents, and partners may take actions in
violation of our policies, procedures, contractual arrangements, and anti-bribery
laws. Any such violation, even if prohibited by our policies, could subject us and
such persons to criminal and/or civil penalties or other sanctions potentially by
government prosecutors from more than one country, which could have a material
adverse effect on our business, financial condition, cash flows, and reputation.

Environmental obligations and liabilities could have a substantial negative impact
on our business, financial condition, and results of operations.

Qur operations involve the use, handling, generation, processing, storage,
transportation, and disposal of hazardous materials and are subject to extensive
environmental laws and regulations at the national, state, local, and international
levels. These environmental laws and regulations include those governing the
discharge of pollutants into the air and water, the use, management, and disposal
of hazardous materials and wastes, the cleanup of contaminated sites, and
occupational health and safety. As we expand our business into foreign
jurisdictions worldwide, our envirenmental compliance burden may continue to
increase both in terms of magnitude and complexity. We have incurred and may
continue to incur significant costs in complying with these laws and regulations.
In addition, violations of, or liabilities under, environmental laws or permits may
result in restrictions being imposed on our operating activities or in our being
subject to substantial fines, penalties, criminal proceedings, third-party property
damage or personal injury claims, cleanup costs, or other costs. Such solutions
could also result in substantial delay or termination of projects under construction
within our systems business, which could adversely impact our results of
operations. While we believe we are currently in substantial compliance with
applicable environmental requirements, future developments such as more
aggressive enforcement policies, the implementation of new, more stringent laws
and regulations, or the discovery of presently unknown environmental conditions
may require expenditures that could have a material adverse effect on our
business, financial condition, and results of operations.



Private Offering And Liquidity Risks

The purchase price of the Shares in this Offering has been arbitrarily determined
and may not reflect their actual value.

The purchase price of the Shares has been arbitrarily determined by the Company
and is not the result of arm's-length negotiations. It has been determined
primarily by the Company’s perceived working capital needs and bears no
relationship to any established criteria of value. The value of the Company is
currently less than the Offering price for the Shares, and is expected to be less
than the current value even after completion of the Offering. Further, the price is
not based on past earnings of the Company, ner does the price hecessarily reflect
the current market value of the Company. No valuation or appraisal of the
Company’'s potential business has been prepared. No assurance is, or can be,
given that the Shares could be sold for the Cffering price or for any amount at all.
Investment in the Shares is speculative and involves a high degree of risk. There is
no public market for the Shares.

There is no public market for the Shares, and you will have to hold your Shares
indefinitely, subject only to a private sale that is exempt from registration to a
qualified counterparty, or a sale of the business.

To purchase Shares, you must represent that you are acquiring the Shares for
investment and not with a view to distribution or resale, that you understand the
Shares are not readily transferable and, in any event, that you must bear the
economic risk of an investment in the Shares for an indefinite period of time
because they have not been registered under the Securities Act or certain
applicable state "Blue Sky" or securities laws, and that the Shares cannot be sold
unless they are subsequently registered or an exemption from such registration is
available, you must have held the Shares for at least one year from the date of
their purchase from the Company, and your transaction must otherwise be in
compliance with all laws and regulations that may be applicable. Currently, there
is no public or other trading market for the Shares, and there can be no assurance
that the Company will be operational and available to facilitate a private sale of
your Shares and/or that any other market will develop. Thus, there can be no
assurance that you will be able to liquidate your investment in case of an
emergency or if you otherwise desire to do sa.

The materials of the Company contain pro forma financials and financial
projections that involve significant uncertainty.

The materials of the Company contain pro forma financial information and
financial projections that are forward-looking statements that involve significant
risk and uncertainty. All materials or documents supplied by the Company,
including any such pro forma financials or projections, should be considered
speculative and are qualified in their entirety by the assumptions, information and
risks disclosed in these Risk Factors and documents of the Company made
available for review. The assumptions and facts upon which such pro forma
financials and projections are based are subject to variations that may arise as
future events actually occur and to a complex series of events, many of which are
outside the Company's control. The projections included in Company documents
are based on assumptions made by management of the Company about future
events. There is no assurance that actual events will correspond with these
assumptions. Actual results for any period may or may not approximate
projections and may differ significantly. Neither the Company nor the officers and
directors nor any other person or entity makes any representation or warranty as
to the future profitability of the Company or of an investment in the Shares.

We do not anticipate declaring or paying dividends on the Shares in the
foreseeable future.

We currently intend to retain any future earnings for the operation and expansion
of our business and, therefore, do not anticipate declaring or paying dividends on
or with respect to our Shares in the foreseeable future. Any payment of
distributions will be at the discretion of our Board of Directors and will depend
upon our financial candition, results of operations, capital requirements and such
other factors as our Directors may deem relevant at that time. Therefore, you
should not expect to receive distributions on or with respect to any Shares.

We intend to provide indemnification to the Company’s Directors and Officers.

We intend to indemnify the Company’s Directors and Officers to the fullest extent
permissible under the law. Under most circumstances, the Company’s Directors
and Officers, if any, may not be held liable to the Company or its equity owners
for errors in judgment or other acts or omissions in the conduct of the Company’s
business unless such errors in judgment, acts or omissions constitute fraud, gross
negligence or malfeasance.

The Disclosure Documents and other documents provided in connection with the
Offering of Shares contain forward-locking statements.

The Disclosure Documents and other documents provided in connection with the
Offering of Shares contain certain forward-looking statements that involve risks
and uncertainties, such as statements of our plans, objectives, expectations and
intentions. When the Company uses the words “expect”, “anticipate,” “intend,”
“hope," “plan” and similar expressions, the Company is using forward-looking
statements. You should be aware that forward-looking statements involve a high
degree of risk and uncertainty. The Company has only a limited operating history.
The Company’s ability to implement its business objectives is based upen a
number of assumptions, which include the assumption that the Company will not
be subject in any material way to any of the risks discussed in these Risk Factors.
That assumption may not be accurate.

Risks Related to Federal Income Taxation.
Overview.

The federal income taxation of shareholders and corporations is highly complex.
There can be no assurance that the present income tax treatment of an
investment in the Company may not be maodified by legislative, judicial or
administrative action at any time to the detriment of the investors, and changes
or developments in the tax law could have retroactive effects. Investors are also
urged to consult with and rely upeon their personal tax advisors in evaluating the



tax aspects of an investment in the Company, including, kut not limited to, the
risks described above.

Changes in tax provisions, the enactment of new tax legislation, or exposure to
additional income tax liabilities could affect our profitability.

We are subject to income taxes in the jurisdictions in which we operate. In
December 2017, the United States enacted the Tax Cuts and Jobs Act of 2017.
Additionally, longstanding international tax laws that determine each country’s
jurisdictional tax rights in cross-border international trade continue to evolve as a
result of the base erosion and profit shifting reporting requirements
recommended by the OECD. As these and other tax laws and regulations change,
our business, financial condition, and results of operations could be adversely
affected.

We are subject to potential tax examinations in various jurisdictions, and taxing
authorities may disagree with our interpretations of U.S. and foreign tax laws and
may assess additional taxes. Therefore, the amounts ultimately paid upon
resolution of such examinations could be materially different from the amounts
previously included in our income tax provision, which could have a material
impact on our results of operations and cash flows.

In addition, our future effective tax rate could be adversely affected by changes
to our operating structure, losses of tax heolidays, changes in the jurisdictional mix
of earnings among countries with tax holidays or differing statutory tax rates,
changes in the valuation of deferred tax assets and liabilities, changes in tax laws,
and the discovery of new information in the course of our tax return preparation
process. Any changes in our effective tax rate may materially and adversely
impact our results of operations.

Circular 230 Required Disclosure

Please note that Treasury Regulations require that we inform you that this
summary was written to support the promotion or marketing of the transaction or
matters addressed herein. This summary was not intended or written to be used,
and it cannot be used by any taxpayer, for the purpose of avoiding penalties that
may be impaosed on the taxpayer under U.S. federal tax law. In view of the
complexity of the tax aspects of investing in any Shares of the Company, and
particularly in view of the fact that the tax situation of each investor will not be
the same, all prospective investors are strongly urged to consult their
independent tax advisors with specific reference to their own tax situations prior
to making an investment in the Shares of the Company.

Qur largest stockhalder has significant influence over us and his interests may
conflict with or differ from interests of other minority stockholders.

Our largest stockholder Robert Kornahrens (the “Significant Stockholder™) is a
part-time officer. As such, it is likely that the company will not make the same
progress as it would if that were not the case.

The Significant Stockholder owned approximately 75% of our outstanding super
voting (10 votes per share) Class B Shares as of February 28, 2021. As the holder
of a majority of the voting rights in the Company, the Significant Stockholder may
make decisions with which you disagree, or that negatively affect the value of
your investment in the Company, and you will have no recourse to change these
decisions. As a result, the Significant Stockholder has control over all matters
requiring stockholder approval, including the election of our directors and the
approval of significant corporate transactions such as mergers, tender offers, and
the sale of all or substantially all of our assets. The interests of the Significant
Stockholder could conflict with or differ from interests of other stockholders. For
example, the concentration of ownership held by the Significant Stockholder
could delay, defer, or prevent a change of control of our company, impede a
merder, takeover, or other business combination, which other stockholders may
view favorably or could cause the Company to issue additional equity to new
investors, sell convertible debt instruments with beneficial conversion features, or
make decisions that affect the tax treatment of the Company in ways that may be
unfavorahle to you. As a minority owner, you may be outvoted on issues that
impact your investment, such as the issuance of new equity or the sale of debt,
convertible debt or assets of the Company. Based on the risks described above,
you may lose all or part of your investment in the securities that you purchase,
and you may never see positive returns.

INSTRUCTION TO QUESTION &:
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The Offering

USE OF FUNDS

9. What is the purpose of this offering?

The Company intends to use the net proceeds of this offering for working capital
and general corporate purposes, which includes the specific items listed in Item 10
below. While the Company expects to use the net proceeds from the Offering in
the manner described above, it cannot specify with certainty the particular uses
of the net proceeds that it will receive from from this Offering. Accordingly, the
Company will have broad discretion in using these proceeds.

10. How does the issuer intend to use the proceeds of this offering?

It we raise: $50,000

Use of 949 general working capital needs of the Company; 6% towards
Praceeds:
Wefunder fee

If we raise: $1,070,000

Vet



18% towards general working capital needs; 15% towards management
team salaries; 46% towards sales & marketing costs; 15% towards 3
months Operating Overheard; 6% towards Wefunder fee

INSTRUCTION TO QUFSTION 10: An e a reasonably detailed desaription of

r st pro

intended use of praceeds, such that investors are provided with an adequate am

be wsad. if an issuer ho

to understand how the offering proceeds

fy and describe cach probable use

uses, the issuer should ide;

eansider in allacati ads among the potential uses. If the ads in excass

od for allocati

t describe the purpose,

of the target offering amount, the issuer mu g

d intended use of the exces s with similar specificity. Please include all

e of

DELIVERY & CANCELLATIONS

1. How will the issuer complete the transaction and deliver securities to the investors?

Book Entry and Investment in the Co-lssuer. Investors will make their investments
by investing in interests issued by one or more co-issuers, each of which is a
special purpose vehicle ("SPV"). The SPV will invest all amounts it receives from
investors in securities issued by the Company. Interests issued to investors by the
SPV will be in book entry form. This means that the investor will not receive a
certificate representing his or her investment. Each investment will be recorded in
the books and records of the SPV. In addition, investors’ interests in the
investments will be recorded in each investor’s “Portfolio” page on the Wefunder
platform. All references in this Form C to an Investor’s investment in the Company
(or similar phrases) should be interpreted to include investments in a SPV.

12. How can an investor cancel an investment commitment?

NOTE: Investors may cancel an investment commitment until 48 hours prior to the
deadline identified in these offering materials.

The intermediary will notify investors when the target offering amount has been
met. If the issuer reaches the target offering amount prior to the deadline
identified in the offering materials, it may close the offering early if it provides
notice about the new offering deadline at least five business days prior to such
new offering deadline (absent a material change that would require an extension
of the offering and reconfirmation of the investment commitment).

If an investor does not cancel an investment commitment before the 48-hour
period prior to the offering deadline, the funds will be released to the issuer upon
closing of the offering and the investor will receive securities in exchange for his
or her investment.

If an investor does not reconfirm his or her investment commitment after a
material change is made to the offering, the investor’s investment commitment
will be cancelled and the committed funds will be returned.

An Investor's right to cancel. An Investor may cancel his or her investment
commitment at any time until 48 hours prior to the offering deadline.

If there is a material change to the terms of the offering or the information
provided to the Investor about the offering and/or the Company, the Investor will
be provided notice of the change and must re-confirm his or her investment
commitment within five business days of receipt of the notice. If the Investor does
not reconfirm, he or she will receive notifications disclosing that the commitment
was cancelled, the reason for the cancellation, and the refund amount that the
investor is required to receive. If a material change occurs within five business
days of the maximum number of days the offering is to remain open, the offering
will be extended to allow for a period of five business days for the investor to
reconfirm.

If the Investor Is his or her in i nt during the period when
cancellation is permissible, or does not reconfirm a commitment in the case of a
material change to the investment, or the offering does not close, all of the
Investor’s funds will be returned within five business days.

Within five business days of cancellation of an offering by the Company, the
Company will give each investor notification of the cancellation, disclose the
reason for the cancellation, identify the refund amount the Investor will receive,
and refund the Investor’s funds.

The Company’s right to cancel. The Investment Agreement you will execute with
us provides the Company the right to cancel for any reason before the offering
deadline.

If the sum of the investment commitments from all investors does not equal or
exceed the target offering amount at the time of the offering deadline, no

securities will be sold in the offering, investment commitments will be cancelled
and committed funds will be returned.

Ownership and Capital Structure

THE OFFERING
13. Describe the terms of the securities being offered.
Priced Round: $7,015,000.00 pre-money valuation
See exact security attached as Appendix B, Investor Contracts

RG Resource Technelogies, Inc. is offering up to 1,075 Class A Comman shares, at
a price per share of $100.00.

Investors in the first $150,000.00 of the offering will receive stock at a price per
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in-law of the purchaser, and includes adoptive relationships. The term “spousal equivalent”
means a cohabitant occupying a relationship generally equivalent to that of a spouse.

DESCRIPTION OF ISSUER'S SECURITIES

17. What other securities or classes of securities of the issuer are outstanding? Describe the
material terms of any other outstanding securities or classes of securities of the issuer.

Securities

(or Amount) (or Amount) Voting
Class of Security Authorized Outstanding Rights
Class A
Commeon
Stock 21,000 o Yes -
Class C
Common
Stock 9,000 150 No -
Class B
Commen
Stock 70,000 70,000 Yes -

Securities Reserved for
Class of Security Issuance upon Exercise or Conversion
Warrants:
Options:

Describe any other rights:

Class A Common Stock has 1 vote per share,
Class B Commen Stock has 10 votes per share.
Class C Common Stock is non-voting.

All classes of common stock have the same liquidation rights.

18. How may the rights of the securities being offered be materially limited, diluted ot qualified
by the rights of any ather class of security identified above?

The holders of a majority-in-interest of voting rights in the Company could limit
the Investor's rights in a material way. For example, those interest holders could
vote to change the terms of the agreements governing the Company’s operations
or cause the Company to engage in additional offerings (including potentially a
public offering).

These changes could result in further limitations on the voting rights the Investor
will have as an owner of equity in the Company, for example by diluting those
rights or limiting them to certain types of events or consents.

To the extent applicable, in cases where the rights of holders of convertible debt,
SAFES, or other outstanding options or warrants are exercised, or if new awards
are granted under our equity compensation plans, an Investor's interests in the
Company may be diluted. This means that the pro-rata portion of the Company
represented by the Investor's securities will decrease, which could also diminish
the Investor's voting and/or economic rights. In addition, as discussed above, if a
majority-in-interest of holders of securities with voting rights cause the Company
to issue additional equity, an Investor’s interest will typically also be diluted.

Based on the risk that an Investor's rights could be limited, diluted or otherwise
qualified, the Investor could lose all or part of his or her investment in the
securities in this offering, and may never see positive returns.

Additional risks related to the rights of other security holders are discussed
below, in Question 20.

19. Are there any differences not reflected above between the securities heing offered and
each other class of security of the issuer?

No.

20. How could the exercise of rights held by the principal shareholders identified in Question &
above affect the purchasers of the securities being offered?

As holders of a majority-in-interest of voting rights in the Company, the
shareholders may make decisions with which the Investor disagrees, or that
negatively affect the value of the Investor’s securities in the Company, and the
Investor will have no recourse to change these decisions. The Investor's interests
may conflict with those of other investors, and there is no guarantee that the
Company will develop in a way that is optimal for or advantageous to the Investor.

For example, the shareholders may change the terms of the Articles of
Incorporation for the company, change the terms of securities issued by the
Company, change the management of the Company, and even force out minority
holders of securities. The shareholders may make changes that affect the tax
treatment of the Company in ways that are unfavorable to you but favorable to
them. They may also vote to engage in new offerings and/or to register certain of
the Company's securities in a way that negatively affects the value of the
securities the Investor owns. Other holders of securities of the Company may also
have access to more information than the Investor, leaving the Investor at a
disadvantage with respect to any decisions regarding the securities he or she
owns. The shareholders have the right to redeem their securities at any

time. Shareholders could decide to force the Company to redeem

their securities at a time that is not favorable to the Investor and is damaging to
the Company. Investors' exit may affect the value of the Company and/or its
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FINANCIAL INFORMATION

29. Include financial statements covering the two most recently completed fiscal years or the
period(s) since inception, if shorter:

Refer to Appendix C, Financial Statements

1, Reb Kornahrens, certify that:

(1) the financial statements of RG Resource Technologies, Inc. included in this
Form are true and complete in all material respects ; and

(2) the tax return information of RG Resource Technologies, Inc. included in this
Form reflects accurately the information reperted on the tax return for RG

Resource Technologies, Inc. filed for the most recently completed fiscal year.

Rob Kornahrens

STAKEHOLDER ELIGIBILITY

30. With respect to the issuer, any predecessor of the issuer, any affiliated issuer, any director,
officer, general partner or managing member of the issuer, any beneficial owner of 20 percent
or more of the issuer's cutstanding voting equity securities, any promoter connected with the
issuer in any capacity at the time of such sale, any person that has been or will be paid
(diractly or indirectly) remuneration for solicitation of purchasers in connection with such sale
of securities, or any general partner, director, officer or managing member of any such
solicitor, prior to May 16, 2016:

(1) Has any such person been convicted, within 10 years (or five years, in the case of issuers,
their predecessors and affiliated issuers) before the filing of this offering statement, of any
felony or misdemeanor:

. in connection with the purchase or sale of any security? [] Yes [/l No

. invelving the making of any false filing with the Commission? [] Yes [F] No

i. arising out of the conduct of the business of an underwriter, broker, dealer, municipal
securities dealer, investment adviser, funding portal or paid solicitor of purchasers of
securities? [] Yes F] No

(2) Is any such person subject to any order, judgment or decree of any court of competent
jurisdiction, entered within fiva years before the filing of the information required by Section
4A(b) of the Securities Act that, at the time of filing of this offering statement, restrains or
enjoins such person from engaging or continuing to engage in any conduct or practice:

in connection with the purchase or sale of any security? [] Yes [¢] No

i. involving the making of any false filing with the Commission? [] Yes [ No

. arising out of the conduct of the business of an underwriter, broker, dealer, municipal
securities dealer, investment adviser, funding portal or paid solicitor of purchasers of
securities? [] Yes 4 No

(3) Is any such person subject to a final order of a state securities commission (or an agency or
officer of a state performing like functions): a state authority that supervises or examines
banks, savings associations or credit unions; a state insurance commission {or an agency ar
officer of a state performing like functions); an appropriate federal banking agency; the U.S.
Commodity Futures Trading Commission: or the National Credit Union Administration that:

i. at the time of the filing of this offering statement bars the person from:

A. association with an entity regulated by such commission, authority, agency or
officer? [] Yes M No
. engaging in the business of securities, insurance or banking? [] Yes [l No

0w

engaging in savings association or credit union activities?[] Yes [F No

ii. constitutes a final order based on a viclation of any law or regulation that prohibits
fraudulent, manipulative or deceptive conduct and for which the order was entered
within the 10-year period ending on the date of the filing of this offering statement?
es

(4) Is any such person subject to an order of the Commission entered pursuant to Section
15(b) or 15B(¢c) of the Exchange Act or Section 203(e) or (f) of the Investment Advisers Act of
1940 that, at the time of the filing of this offering statement:
i. suspends or revokes such person’s registration as a broker, dealer, municipal securities
dealer, investment adviser or funding portal? [J Yes ] No
ii. places limitations on the activities, functions or operations of such person?
O Yes
iii. bars such person from being associated with any entity or from participating in the
offering of any penny stock? [] Yes [ No

(5) Is any such person subject to any order of the Commission entered within five vears before
the filing of this offering statement that, at the time of the filing of this offering statement,
orders the person to cease and desist from committing or causing a violation or future
violation of:
i. any scienter-based anti-fraud provision of the federal securities laws, including
without limitation Section 17(a)(1) of the Securities Act, Section 10(b) of the Exchange
Act, Section 15(c)(1) of the Exchange Act and Section 206(1) of the Investment
Advisers Act of 1940 or any other rule or regulation thereunder? [] Yes [ No

ii. Section 5 of the Securities Act? [] Yes

(6) 15 any such person suspended or expelled from membership in, or suspended or barred
from association with a member of, a registered national securities exchange or a registered
national or affiliated securities association for any act or emission to act constituting conduct
inconsistent with just and equitable principles of trade?

O ves & No

(7) Has any such person filed (as a registrant or issuer), or was any such person or was any
such person named as an underwriter in, any registration statement or Regulation A offering
statement filed with the Commission that, within five years before the filing of this offering
statement, was the subject of a refusal order, stop arder, or order suspending the Regulation
A exemption, or is any such person, at the time of such filing, the subject of an investigation or
proceeding to determine whether a stop order or suspension order should be issued?



[ ves [4 No

(8) Is any such person subject to a United States Postal Service false representation order
entered within five vears before the filing of the information reqguired by Section 4A(b) of the
Securities Act, or is any such person, at the time of filing of this offering statement, subject to
a temporary restraining order or preliminary injunction with respect to conduct alleged by the
United States Postal Service to constitute a scheme or device for obtaining money or property
through the mail by means of false representations?

[ Yes & No

If you would have answered “Yes” to any of these questions had the conviction, order,
judgment, decree, suspension, expulsion or bar occurred or been issued after May 16, 2016,
then you are NOT eligible to rely on this exemption under Section 4(a)(6) of the Securities
Act.
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OTHER MATERIAL INFORMATION

31. In adidition to the information expressly required to be included in this Form, include:
- (1) any other material information presented to investors; and

- (2) such further material information, if any, as may be necessary to make the required
statements, in the light of the circumstances under which they are made, not misleading,

The Lead Investor. As described above, each Investor that has entered into the
Investor Agreement will grant a power of attorney to make voting decisions on
behalf of that Investor to the Lead Investor (the “Proxy™). The Proxy is irrevocable
unless and until a Successor Lead Investor takes the place of the Lead Investor, in
which case, the Investor has a five (5) calendar day period to revoke the Proxy.
Pursuant to the Proxy, the Lead Investor or his or her successor will make voting
decisions and take any other actions in connection with the voting on Investors’
behalf.

The Lead Investor is an expetienced investor that is chosen to act in the role of
Lead Investar on behalf of Investors that have a Proxy in effect. The Lead Investor
will be chosen by the Company and approved by Wefunder Inc. and the identity
of the initial Lead Investor will be disclosed to Investors befare Investors make a
final investment decision to purchase the securities related to the Company.

The Lead Investor can quit at any time or can be removed by Wefunder Inc. for
cause or pursuant te a vote of investors as detailed in the Lead Investor
Agreement. In the event the Lead Investor quits or is removed, the Company will
choose a Successor Lead Investor who must be approved by Wefunder Inc. The
identity of the Successor Lead Investor will be disclosed to Investors, and those
that have a Proxy in effect can choose to either leave such Proxy in place or
revoke such Proxy during a 5-day period beginning with notice of the
replacement of the Lead Investor.

The Lead Investor will not receive any compensation for his or her services to the
SPV. The Lead Investor may receive compensation if, in the future, Wefunder
Advisors LLC forms a fund (“Fund”) for accredited investors for the purpose of
investing in a non-Regulation Crowdfunding offering of the Company. In such as
circumstance, the Lead Investor may act as a pertfolio manager for that Fund
(and as a supervised person of Wefunder Advisors) and may be compensated
through that role.

Although the Lead Investor may act in multiple roles with respect to the
Company’s offerings and may potentially be compensated for some of its
services, the Lead Investor's goal is to maximize the value of the Company and
therefore maximize the value of securities issued by or related to the Company.
As aresult, the Lead Investor’s interests should always be aligned with those of
Investors. It is, however, possible that in some limited circumstances the Lead
Investor’s interests could diverge from the interests of Investors, as discussed in
section 8 above.

Investors that wish to purchase securities related to the Company through
Wefunder Portal must agree to give the Proxy described above to the Lead
Investor, provided that if the Lead Investor is replaced, the Investor will have a 5-
day period during which he or she may revoke the Proxy. If the Proxy is not
revoked during this 5-day period, it will remain in effect.

Tax Filings. In order to complete necessary tax filings, the SPV is required to
include information about each investor who holds an interest in the SPV,
including each investor’s taxpayer identification number (“TIN"} (e.g., social
security number ar employer identification number). To the extent they have not
already done so, each investor will be required to provide their TIN within the
earlier of (i) two (2) years of making their investment or (ii) twenty (20) days
prior to the date of any distribution from the SPV. If an investor does not provide
their TIN within this time, the SPV reserves the right to withhold from any
proceeds otherwise payable to the Investor an amount necessary for the SPV to
satisfy its tax withholding obligations as well as the SPV's reasonable estimation
of any penalties that may be charged by the IRS or ather relevant authority as a
result of the investor’s failure to provide their TIN. Investors should carefully
review the terms of the SPV Subscription Agreement for additional information
about tax filings.

INSTRUCTIONS TO QUESTION 30: If information is presented to investors in a format, media or
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ONGOING REPORTING

32, The issuer will file a report electronically with the Securities & Exchange Commission
and post the report on its website, no |

120 days after the end of each fiscal year covered by the report.

33%. Once posted, the annual report may be found on the issuer's website at:

http://www.powerpanel.com/invest

The iss

er must continue to comply with the ongoing reporting

requirements until:

1. the issuer is required to file reports under Exchange Act Sections 13(2) or
LS(‘«{):

2. theis

uer has filed at least one annual report and has fewer than 300
holders of record;

3. the issuer has filed at leas ts that

de not exceed $10 million;

4. the issuer or another party purchases or repurchases all of the securities
issued pursuant to Section 4(a)(6), including any payment in full of debt
securities or any complete redemption of redeemable securities; or the

1ssuer llquLC.’-:teS or dissolves in accordance with state law.
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Pursuant to the requirements of Sections 4(a)(6) and 44 of the Securities
Act of 1933 and Regulation Crowdfunding (§ 227100 et seq.), the issuer
certifies that it has reasonable grounds to believe that it meets all of the

requirements for filing on Form C and has duly caused this Form to be

;
signed on its behalf by the duly authorized undersigned.

RG Resource Technologies, Inc.

By

Rob Kornahrens

CEOQ - Visionary / Angel Investor

Pursuant to the requirements of Sections 4(a)(8) and 4A of the Securities
Act of 1933 and Regulation Crowdfunding (§ 227.100 et seq.), this Form C
and Transfer Agent Agreement has been signed by the {cllowing persons in

the capacities and on the dates indicated.

Garth Schultz

President
5/11/2021

Rob Kornahrens

CEO - Visionary / Angel Investor
5/11/2021

The Forn be sig he isse incipal exec &5 principal
fina icer, its controlier or pri Sunin ty of the boord of

directors or persons performing similar functicns.

| authorize Wefunder Portal to submit a Form C to the SEC based on
the information | provided through this online form and my company’s
Wefunder profile.

As an authorized representative of the company, | appoint Wefunder
Portal as the company’s true and lawful representative and attorney-
in-fact, in the company's name, place and stead to make, execute, sign,
acknowledge, swear to and file a Form C on the company’s behalf. This
power of attorney is coupled with an interest and is irrevocable. The
company hereby waives any and all defenses that may be available to
contest, negate or disaffirm the actions of Wefunder Portal taken in
good faith under or in reliance upon this power of attorney.




