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COMMIT TO INVEST

We are on a2 mission to tackle the most challenging obstacles in youth sports and community groups -
effective, immediate communication and schedule awareness - all via an end-to-end, easy to use, mobile
app based management solution that includes registration, programmable notifications and secure

payments
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OttoConnect, Inc.

Turning Ideas into Solutions

Otto SportsCAST - Otto CommunityCAST
End-to-End Mobile App Management
for youth sports and communities of interest
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FINANCIALS

FINANCIALS FUNDING L ASK A QUESTION

[ Current financial condition of the Company

The company was formed on August 21, 2020 as a subsidiary to The Otto Project, LLC specifically to focus on mobile/cloud app development. Partners in The Otto Project have
invested $40,000.00 in the new effort {loans that have been converted into stock in Otto Connect, Inc.). To date, we have 1 full-time emplovee, 1 contractor, and 2 part-time
marketing associates. Other members are investing their time without compensation. Work to date has focused on development of the web/cloud backena services needed for
our CAST based product set. The Schedule of Deliverables and projected P&L for the next 3& months - based on SportsCAST and derivative products can be outlined as
follows: Phase 1 is intended to deliver an MVE (Minimally Viable Project) in Now/Dec of 2020 for use by Beta Customers for feedback {5-10 early use customers during the 4th
Qtr2020 /7 1st Qtr 2021) - Registration - Basic team structure - Scheduling/Calendar - Collaboration/Communication Phase 2 will be our first commercially available versicn
starting at end of Q1 2021 and is expected to add: - Billing and Accounting - Admin roles with Ads/Publications - All Personas supported with limited/appropriate access

Coach credentials and qualifications - Athlete resume - League/Team status/records Phase 3 will be the adjacent market product for non-sports entities desiring the
convenience and ease of communication provided by SportsCAST {groups, teams, communities, etc.). This version is expected to be available in Q3 202 1. The funds to be raised
in this offering will be applied primarily to 1) development of the MVP beta product [approximately $200k} to be delivered over the next 3-4 months and 2) initial marketing to
build pipeline of early adopter customers (approximately $50k). The company is not pursuing any other available sources of capital beyond this seed stage offering and founder
contributions.
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PRODUCT TEAM I ASK A QUESTION

I Who are your target customers?

Sports Customers will be driven by 3 factors: 1) League level integration and cost reduction, 2} Integration of tools into a single solution, and 3) youth parent participation to
improve communication of activities. Customers will be league level organizers/owners, but league drivers are more often parents/parent volunteers.

Community Customers have already expressed interest in the communication and scheduling integration aspects of the solution as applied to their specific activity. Customers
will be team/group leaders, could be community (town, village) leaders, or local communities (neighborhoods, etc.).

Parking sclution customers will be smaller communities who need parking control, but don't want the significant capital outlay needed for meters and other eguipment.

I Do you have current customers?

At this stage of development, we have engaged with over 10 potential customers who have expressed desire to leverage our products in Beta form near the end of 2020,
For SportsCAST: Ultimate Frisbee [Raleigh, NC), Club Lacrosse (Univ. of Delaware), 5t. Thomas More Academy High School, Amazing Athletes of Raleigh, Lochmere Golf Club;

For CommunityCAST: Boardman Swim and Tennis Club, 5r. Living Center, Youngstown Blina Society, Montgomery Trinity Presbyterian Church, Surf City, NC (including a
Parking solution).

I Whatis your current customer pipeline?

Building on the Beta customers noted in current customers. Marketing for the specific markets to begin in the 4th Quarter of 2020,
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TEAM

James R Varner David B Irons

< () Background Check &
President and CEC with 36 years of experience at |1BM, has 3 startups under his CO0 with 30 years at |1BM, recently as VP of QA and Operations at SFC. Managing
belt as GM of DCT, GM and CEQ of 5FC, and now Otto Connect. multiple WW teams in Development, Test, Marketing & Support.

CEO and former CFO at SFC. Previously was Controller/assistant CFO at
CISCOLinksys. She has a diverse background in FP&A, Financial Operations, Sales
Ops, Market Intelligence and Project Management.

2 Advisors

Paul Russert
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ISt Partners & Providers

Al Reyes Paul Russert Vason Hamrick - Atty
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RISKS & DISCLOSURES

COMPANY RISKS RELATED PARTIES SECURITIES RISKS TAXES DISCLOSURES PROCEDURES £ ASK A QUESTION

 Limited operating history

The Company was founded in August 2020, is an early stage company with limited operating history upon which to evaluate its business and has generated limited revenues to
date. The Company is not currently profitable. Although management of the Company currently anticipates that its business strategy will be successful, the Company may not
be able to achieve the revenue growth in the coming years necessary to achieve profitability. The..[=] Read More

I Unpredictability of future revenues; Potential fluctuation in operating results

Because the Company has limited operating history, the ability to forecast revenues is limited. The Company's future financial performance and operating results may vary
significantly from projected amounts and fluctuate substantially from quarter to guarter due to a number of factors, many of which are likely to be outsige of the Company's
control. These factors, each of which could adversely affect resuits of operations and future.. =] Read More

 Reliance on key management employees and future personnel

The success of the Company is dependent on the efforts of a limited number of key people. The Company has not made plans to purchase key person life insurance. The loss of
key personnel could have a sericus adverse effect on the Company's prospects, business, operating results, and financial condition. To fulfill its operating plans, the Company's
future success also depends on its ability to identify, attract, hire, train, retain and motivate.. =] Read More
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Offering Information and Disclosures
This business is conducting an offering of securities in reliance on the exemption from registration in Securities Act Section 44a)(&6} and it accordance with Section 44 and Regulation Crowdfunding.
The offering is being conducted by Localstake Marketplace LLC, a registered broker dealer and & member of FINRA and 51PC Check the background of this firmon FINEAS BrokerCheck.

Please review the Offering Materials and our Risks of Investing for a full description of the risks to be considered when assessing an investment in this ousiness.
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