Invest in PersonalRX

A VIP pharmacy that shows up at your door every 30
days - with no added charges

f

The pharmacy industry is ripe for change. Care should revolve around the patient.

Pt
@ PersonalRX makes ir easy for patients to take the right medicarion at the right
time. Our robots sort and pack medications in clearly labeled dose packs. Patients
are provided the direct phone number of the PersonalRX technician who manages

thefr account

Lawrence Margolis Founder/CEC @ PersonalRX

® ABOUT UPDATES ° REVIEWS® ASK A QUESTION®

Why you may want to invest in us...

We've shipped 10 million Square Packs! (medication dose packs).
The $312 billion retail pharmacy market is changing.

Our market consists of the 41 million Americans who take 5 or more
medications.

Our RX2 Mabile app and Patient Relationship Management (PRM) systems are
"next level.”

We are licensed and delivering in 28 states.

Why investors ¥ us

\ ' Lawrence Margolis
Founder/CEQ
Larry is a former Wall Street Broker and investor spectalizing in the health
and technology marketplaces. His experience in financiol markets includes
positions at The Bear Stearns Companies and Prudential Securities.

l 4 Keith Gallant
| Chief Marketing Officer
' Keith’s brings 50 years of marketing, soles and entrepreneurship to
PersonalRX. Prior to joining the company, he served as Vice President of a
health-focused PR agency and managed campaigns for national brands like
Osteo Bi-Flex and Ester-C.
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Vaibhav Kullar

' Chief Technology Officer
v N Vaibhav is an award-winning rechnology developer and er
pioncered development of the RXz2 Mobile and Internal systems. He has held

senior and executive risk management and analytics roles at Barclays

Invesiment Bank and Credit Sui

se.

Matilda Bruno, BS Pharm, PharmD, R. Ph.
VP of Pharmacy Services, Pharmacist-In-Charge

Matilda s & hig T
nearly 30 years of experience within Hospital, PEM, Specialty and Retail
Pharmacy. Prior, she was Director of Pharmacy at Pascack Valley Medical

Center/Huockensack Meridian Health.
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T wary rursen
Qutside General Counsel

Gary's 25 plus years of experience include 10 years as general counsel of two
successful venture-backed B2B tech companies and 15 years at a mojor law
firm and Fortune 500 [aw department. Gary is o graduate of Dartrmouth
College and NYU Law Schoel.

Gillian Giannone, PharmD, R. Ph.
l Director of Pharmacy Qperations
Gillian br:ngs 10 years ofpharmacy experience tn a variety ur’sctungs to her

L leadership role. Earlier in her career, Gillian was a clinical pharmacist at one

of the largest pharmacy benelit management companies in the US.
in
Dana Stripling

| Director of Training and Patient Experience

¥ ’ Dana is an accomplished certified trainer focused on consistently improving

g the patient experience, Prior to PersonalRX, she served as an EPIC Seftware
Credentialed troiner at Englewood Hospital and Medical Center.
S

Cheryl Fine

A Contraller and Director of Talent

. Cherylis a financial services professional with more than 20 years experience.
She has been o Certified Quickbooks Online Accountant since 2016 and isa
Flatinum Pro Advisor. Her prior finance positions were in medtcal billing,
printing and retail.

' Gregg Kattine

[ Advisor - Healthcare Relationships
Gregg offers PersonalRX guidance gleaned from 40 plus vears as a successful
investor and business operator. His health-related investments include
medical claims and insurance billing company that he cofounded in 1993 and
sald for a profit in 2015
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We make it easy for our patients to
take the right medications at the
right time.

PersonalRX places the patient at the center of the pharmacy care model. We are a home

delivery pharmacy that provides adherence packaging and other VIP services — with no

added cos

5. Our pharmacists are available 24/7 and each patient has the direct phone

number of their dedicated pharmacy tech.
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How we put our patients firs

Our focus is on enhanced safety, convenience, and better health ourcomes. We dao all the

heavy lifting. We deliver to the home every 30 days. so our patients don't go without their

medicine. We reach out to doctors and insurance companies so our patients don't need to.

o

VIP Pharmacy

e Each patient has a
dedicated pharmacy
technician

* Home delivery of Personal@
personalized Square
Packs

e Pharmacy app
provides access to
info and surrounds
the patient with care

Qur patients have the direct phone number of their dedicated pharmacy technician, so if
they need assistance, we're just a phene call away. And we have an app that notifies

eir next dose.

patients by text, phone call, or a nudge from Alexa when it's time to take t

—_—

A hot market

We are in a hot market with a need for personalized innovetion. In 2019, preseription drug
d $345.7 billion. Pill Pack was acquired by Amazen for $1 billion in June
by UnitedHealth in September 2020 for $300

cxpcnditl;rcs tota.

2018. More recently, DivvyDose w

million.

Pill
Pack & NowR.
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by amazon pharmacy

Bought by Bought by
I Amazon $100M UnitedHealth
valuation for $1B valuation for $300M
in2018 in 2020

How we make money

Our services focus on the 12.6% of Americans whao take 5 medications or more — a patient

This equates to 41.3 million Americans and a market size that exceads $126.4 billion

annually. Our company is fully prepared to perform at scale with cur proven sales model.

$126.4 hillion

41.3M Americans who take 5+ medications per day
x $255 per month ($51 per medication)
x 12 months



We operate on a subseription-based model for sealability and top-tier service. Our

subscription-based model kaeps costs low and patients sarisfiad with quality care.

PersonalRX operates mulriple patient acquisition channels that allow us to acquire
patients in bunches. We leverage proprietary technology that promotes efficiency and cur

ahility ta surround the patient with care.

@ Licensed in 38 states,

7

we delivered 10M Square Packs

Our pharmaey is currently licensed in 38 states. InJuly 2020, we bagan onhoarding

patients in partnership with a Fortune 500 Pharmacy nagerment cormpany with

260,000 lives under care.

In January 2021, we begin accepting referrals from a new Medicare Home Health parmer

with over 200 offices. With our proven traction, PersonalRX produced and delivered cur 10

millionth Square Pack this year, and just getting started.

Decades of successful business
experience

We lead with compassion and diligence. Gur leadership team carries decades of suceessful

business expe e, and we know how to build a winning team. PersonalRX is technology-

cnabled, not technology dependent. In other words, we use technology to drive workilow.
But, hiring great peaple who provide the personal touch is paramount for superh

healtheare

CLO Lawrence Margolis, himsell an accomplished investor, also has a personal story that
ties him to the PersonalRX mission. Our Pharmacist-In-Charge, Matilda Bruno, PharmD, R.
Ph. brings nearly 30 vears of hospitel, PBM, and specialty pharmacy experience to her
leadership role at PersenalRX.

Our team treats patients the way we hope all health professionals treat our friends and

family when they are in need— with compassion and diligence.
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Yo We built an infrastructure
== ready for scale

We made an app for our patients.

Sinee the inception of the PersonalR¥ brand in 20186, we've served and acquired a growing

number of patients in the home delivery market. In 2019, we developed our digital platform

X2 Mobile app, a progressive web application (PWA). available across 108, Android,

— the

and Windows operating systems.



® RX*

Medication information
squared away!

Surrounding the
patient with care.

Med reminders

(text, call, Alexa),
location calendar,
caregiver engagement
and more

We made a dashboard for us.

We completed RX2 Admin in 2620, a proprietary Patient Relationship Management Tool
{PRM) that drives end-to-end workflow for pharmacy home delivery — from billing and

day-to-day communication to packing and shipping.

Our smart, proprietary pharmacy platform, RX2 Admin, makes it simple for us to provide
the best service with efficienicy. Our workflows are automated, utilizing pharmaey robots

for faster-than-manual processes.

Becoming the leader in excellent
pharmacy care

Our goal is to lead the pharmacy industry in praviding excellent patient care, nationwide.

PersonalRX has the infrastructure, experience, team and business relationships ta operate

at scale.

Why invest now

Our pharmacy model and proprietary technology are game-changers.

Chain drug stores dominate the market, but selling convenience store items cvershadows

what matters most — the patient’s ability to aceurately manage their medications

Urgent need due to COVID-19



COVID-19 has created a “new narmal” in ereating a desire for contactless axperienca. Naw

more than ever, it can be unsale to stand in lines, especially at a pharmacy. We're bringing

a sanitary solution right to your daorstep.

-
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We’ve proven that our model works

We uniquely service the “large niche” market of 41 million patients who take [ive or more
medications. We've proven that our model works and that key health partners endorse and
love what we do. We've built a scalable business that continues to grow as we reinvest in it.
Our subseription model builds revenue quickly, leading to significant profirs and a

r investors.

rewarding ROI |

How we're different

While adherence packaging and home delivery are elear improvements from the
traditional pharmaey model, our unique value proposition hinges on personalization.

We male it easy for patients to contact the dedicated pharmacy tech who's responsible for
their account. Moreover, cur technicians are proactive in contacting patients to see if

anything has changed since the last 30-day delivery - and to ask if they have any questions

for the pharmacist. This is what VIP pharmacy care is all about. It’s personal.

Join us at PersonalRX!

Merging technology and human compassion, we are fueling the next generation of retail

pharmacy and we hope you'll consider fueling this movement. The opportunity for

investors is to enter early in our growth cycle, with a promising market in need of

innevation. Join us to fuel the nex: generation of hezltheare.

We believe that being
a pharmacy is more
than just putting pills
in a bottle.

Investor Q&A

What does your company do? ~

PersonalRX makes it easy to take the right medication at the right time. We dispense

medications in adherence packaging, delivered to the home - with no added costs. Our

pharmacy model puts the patient at the center of care. The focus is on enhanced safer
caonvenience and better health cutcomes.

Where will your company be in 5 years? -

ions In 3 strategic locations to provide

ing efficiencies. These projections cannot be guarante;

Qur goal is 300MM+ in annual revenue, with operat

delivery and cost

Why did you choose this idea? -

The pharmacy industry is ripe for change. Care should revolve around the patient.
PersonalRX makes it easy for patients to take the right medieation at the right time. Our
robots sort and pack medications in clearly labeled dose packs. Patients are provided the
direct phone number of the PersonalRX technician who manages their account.
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patients “on service.” Qur pat are high, so churn is not something

that concerns us much. Who would leave a VIP pharmacy that costs nothing extra?

Our new patient acquisition strategy includes proven methe arketing

campaigns anc

referrals we receive from healtheare p who

1ome healt any or 2 PEM (pl company).
What’s the typical annual revenue related to a single patient?
service 1s focu on patients ‘.x'hr! take h"’!.’ more maintenance ITW\?C\ cations,

at $5,000

e Is conservatively estimate

ypical annual reven

Do patients really use a pharmacy app?

puts the fingertips. Med reminders are a

for us to implement

harmacy at yc

Yes. Qur app is easy to use

big deal cauze we alrea ckage medication by the

dea

dose (so we know when it ne to be taken).

We've already had over 1,000 people use the app to register for service and access

How has the company been financed to date / how do you intend to pay
down that debt?

We historically have funded development of our business through debt financing, and our

al debt cutstanding (including principal and accrued interest on b
xeluding tra

loans v

DITOWIngs

e and tax obligations) totals approximate

hich the Company's assets have been ple

approximately

sed, is

on debt repa: s of October 1, 2 , we hav
of the proce

expected to be

nent terms in plac
ds

pplied to repayment of deb

from the current offering, ass

The actual allocation of proceeds to debt repayment m: ary. We also proj

approximately 3% of our 2021 revenue will be required to be used for debt repayment, if

orot ise restructured. We x

nene of our debt is converted to equity ay agree with our

lenders on the me or all

r term loan debt to equity in the Company.

nversion of debt to stock in the Cempany would have the effect of removing liabilities

ieving us of certain repayment o ations, while at the

from our balance sheet and

same time it would dilute nd investors.

We cannot guarantee the outcome of any negotiations

any debt restructuring arrangement. Additional in

including risks relating to our de
invest, is included in our Form C

About us Investors Founders

say Hello



