OFFERING MEMORANDUM

PART 11 OF OFFERING STATEMENT (EXHIBIT A TO FORM C}

StayblGear LLC

10645 N Tatum Blvd #2548
Phoenix, AZ 85028

www.stayblcam.com

Sta,bicam

10000 units of Class B Member Units

A crowdfunding investment involves risk. Yom shonld not invest any funds in this
offering unless yom can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or Tegulatory mrthority. Furthermore, these amthorities have not passed
upon the accaracy or adequacy of this dorament.

The U.8. Securities and Exchange Commission does not pass upon the merits of amy
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering docwment or literature.

These secarities are offered under an exemption from registration; however, the U.5.
Serurities and Exchange Commission has not made an independent determination
that these securities are exemipt from registration.



THE OFFERING

Maximum 107,000 Class B Member Units ($107,000)

Minimum 10,000 Class B Member Units ($10,000)

Company StayblGear LLC
Corporate Address 10645 N Tatum Blvd #288, Phoenix AZ 85028
Description of Business StayblGear (DBA StayblCam) manufactures and sells

consumer grade video stabilizers and mobile videography
eugipment via online and offline retail channels

Type of Security Offered Class B Member Units
Purchase Price of Security $1
Offered
Minimum Investment $250

Amount (per investor)

Investor Perks

$1,000+ If you invest $1,000 or more, you will receive a lifetime 10% store discount
on all future purchases at StayblCam.com (excluding volume/bulk orders exceeding 5
or more of the same item)

$2,500+ If you invest $2,500 or more, you will receive the perk above, plus a free
StayblCam and accessory pack.

$5,000+ If you invest $5,000 or more, you will receive the perks above, plus a free
StayblCam 1X, and StayblCam 3x stabilizer.

$10,000+ If you invest $10,000 or more, you will receive the perks above, and access
to personal phone or Skype calls with CEO and StayblCam inventor Eskil Nordhaug.

$25,000+ If you invest $25,000 or more, you will receive all of the above, plus a
personal dinner meeting with CEO and inventor Eskil Nordhaug. Get VIP exclusive,
first looks into the future products we are patenting and developing in the VR and
mobile accessory space at our Scottsdale, Arizona office. Lodging and transportation
not included.

*All perks occur after the offering is completed



Multiple Closings

If we reach the target offering amount prior to the offering deadline, we may conduct
the first of multiple closings of the offering early, if we provide notice about the new
offering deadline at least five business days prior (absent a material change that
would require an extension of the offering and reconfirmation of the investment
commitment).

THE COMPANY AND ITS BUSINESS
The company's business

Description of Business

StayblGear (DBA StayblCam) manufactures and sells consumer grade video stabilizers
and mobile videography equipment via online and offline retail channels. The
company’s flagship product, the StayblCam, is a patented video stabilizers for
smartphones and other compact cameras, with unique functionality such as being
collapsible, waterproof, and extendable (telescopic).

Sales, Supply Chain, & Customer Base

To date, the majority of sales have come from online sales through the company’s
website (www.stayblcam.com), and its listing on Amazon.com. However, more sales
channels including retail, B2B partnerships, school programs, etc. will expand the
reach of sales to a worldwide audience. The StayblCam is suited just as well for
amateur videographers as it is for the business and professional market. This because
it is low maintenance, easily portable/collapsible, easy to use,and affordable for most.
Our customers are all ages - 60% male and 40% female - using it for both personal and
professional purposes.

Competition

There are other video stabilizers in the market, ranging from the very cheap
“grip”handles - to the expensive and electronic “gimbal” stabilizers. Competing
electronic gimbal stabilizers (priced at $120 - $400) are popular, but aside from
pricing have several other shortcomings against the $75, mechanical StayblCam:

e They are not waterproof, and are fragile and prone to breakage and/or electronic
malfunction

e They inherently do not and will not have the flexible, physical range of
movement that the StayblCam has with its telescopic design

e The majority of them are designed for either a smartphone or an action
camera, rarely both. And if they support both, they usually does only one of them
well. The StayblCam handles it all the same, even 360 cameras, which the
gimbals still cannot do.

e Battery life is still a big issue with them. With an electronic gimbal stabilizer,
you can record for 2-3 hours at most and then you need to recharge somewhere.



The StayblCam can go as long as your phone or camera can.

Liabilities and Litigation
None

The team

Officers and directors

Eskil Nordhaug CEO & Founder / Manager

Eskil Nordhaug

As product developer and creator of the StayblCam - Eskil is the CEO of StayblGear -
focused on growing the StayblCam product line into a worldwide recognizable brand
in the consumer gadgets and electronics accessories market. Eskil has held the
position of CEO and Manager since the company's launch in 2014.

Number of Employees: 5
Related party transactions

The company has not conducted any related party transactions.
RISK FACTORS
These are the principal risks that related to the company and its business:

e We will need more people to join the company We will need additional
employees to handle the growth and demands of day to day operations, 24x7
customer service, and sales personnel. Qur ability to raise sufficient capital may
have an impact on our ability to attract and hire the right talent.

e We partially rely on some third parties to operate the business We rely on third
party suppliers for some of the parts used in production of the StayblCam. Even
though we have overcome most of these issues, and we are now establishing
backup suppliers and manufacturing partners - it is still possible that we will
experience delays, defects, errors, or other problems with their work that will
materially delay or impact our operations. A disruption in these key or other
suppliers’ operations could materially and adversely affect our business. We also
rely on third party services for essential business functions including
manufacturing, shipping, accounting, and legal work. As with any business
relying on third party services, it is possible that some of these third parties will
fail to perform their services or will perform them in an unacceptable manner.

e If we raise only $100,000 in this offering, we may need to raise additional funds
in order to meet high demands and scale further We estimate that we will
require at least $200,000 to produce an inventory buffer to keep up with demand
of the StayblCam worldwide. If we are unable to do so, we may need to raise
money from bank loans, future sales of securities or some combination thereof.

e We are an early stage company If you are investing in this company, it’s because



you think this is a good idea, and that the company can produce enough of the
product(s) to serve the high demands. You are taking these things on faith,
because in business - it’s impossible to know what will happen. We are
dependent upon additional capital resources for the continuation of our planned
principal operations and are subject to significant risks and uncertainties,
including failing to secure funding to execute our planned operations or failing
to profitably operate the business.

The Company is controlled by its officers and other shareholders The Company’s
chief executive officer currently owns all of the Company’s voting units (Class A
units), and will continue to hold a majority of the Company’s voting units. As a
result, if investors in this offering receive equity, they will not have the ability to
control a vote by the shareholders.

You can’t easily resell the securities There are restrictions on how you can resell
your securities for the next year. More importantly, there is no market for these
securities, and there might never be one.

Any valuation at this stage is difficult to assess Unlike listed companies that are
valued publicly through market-driven stock prices, the valuation of private
companies, especially start-ups, is difficult to assess and you may risk
overpaying for your investment. In addition, there may be additional classes of
equity issued in the future with rights that are superior to the class of equity into
which the notes may convert.

Our current or future production processes could run into manufacturing
defects. Although we have done extensive testing on our current products and
intend to do similar testing on future products, it is possible that our
manufacturer(s) may introduce assembly defects during the manufacturing
process, triggering a recall. If a major recall was ever to take place, it could
become costly and set back the production cycle.

We could fail to achieve the growth rate we expect in this product category even
with additional investments We expect to generate a significant amount of
growth from the investments we receive in this offering. However, it is possible
that market growth will not be as significant as we thought. As a result, for that,
or some other reason, our marketing efforts may not generate a significant
increase in sales volume. If this is the case, we may be forced to cease this
additional marketing spend and reduce our growth rate. A slower growth rate
will lengthen the time it takes for us to achieve our revenue goals and reduce the
value of the Company, thereby reducing the value of your investment.

The loss of one or more of our key personnel, or our failure to attract and retain
other highly qualified personnel in the future, could harm our business To be
successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, engineering, operations, finance, legal, human
resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified
individuals for such positions when we need them. We may also make hiring
mistakes, which can be costly in terms of resources spent in recruiting, hiring
and investing in the incorrect individual and in the time delay in locating the



right employee fit. If we are unable to attract, hire and retain the right talent or
make too many hiring mistakes, it is likely our business will suffer from not
having the right employees in the right positions at the right time. This would
likely adversely impact the value of your investment.

OWNERSHIP AND CAPITAL STRUCTURE; RIGHTS OF THE SECURITIES
Ownership
e Eskil Nordhaug, 100.0% ownership, Class A Member Units
Classes of securities

e Class A Member Units: 2,000,000

There are classes of Members, Class A and B. “Membership Interest” shall mean
a Member’s entire interest in the Company including the Units such Member
owns, the Economic Interest associated with such Units, the right to Vote
associated with such Units, and such other rights and privileges that the Member
may enjoy by being a Member.

Voting Rights

Class A Members will hold Class A Membership Interests. Class A Membership
Interests will be entitled to vote on all matters pesented to the Company’s
Members for approval.

Rights to Receive Liquidation Distributions

Liquidation Rights. In the event of our liquidation, dissolution, or winding up,
holders of units are entitled to share ratably in all of our assets remaining after
payment of liabilities and the liquidation preference of any then outstanding
units.

Rights and Preferences

The rights, preferences and privileges of the holders of the company’s Class A
Member Units are subject to and may be adversely affected by, the rights of the
holders of shares of our Class B Member Units, and any additional classes of
Member Units that we may designate in the future.

e (Class B Member Units: 0

There are classes of Members, Class A and B. “Membership Interest” shall mean
a Member’s entire interest in the Company including the Units such Member
owns, the Economic Interest associated with such Units, the right to Vote
associated with such Units, and such other rights and privileges that the Member
may enjoy by being a Member.



Voting Rights

The holders of Non-voting Class B Member Units are not entitled to vote on any
matter except as required under applicable law.

Rights to Receive Liquidation Distributions

Liquidation Rights. In the event of our liquidation, dissolution, or winding up,
holders of units are entitled to share ratably in all of our assets remaining after
payment of liabilities and the liquidation preference of any then outstanding
units.

Rights and Preferences

The rights, preferences and privileges of the holders of the company’s Class B
Member Units are subject to and may be adversely affected by, the rights of the
holders of shares of our Class A Member Units, and any additional classes of
Member Units that we may designate in the future.

What it means to be a Minority Holder

As a Holder of Class B Member units, you will not be entitled to any votes. Even upon
conversion of your units into Class A Member units, you will still be a minority holder,
and you will have limited ability, if all, to influence our policies or any other corporate
matter, including the election of directors, changes to the Company’s governance
documents, additional issuances of securities, company repurchases of securities, a
sale of the Company or of assets of the Company, or transactions with related parties.

Dilution

Investors should understand the potential for dilution. Each Investor's stake in the
Company, could be diluted due to the Company issuing additional units. In other
words, when the Company issues more units, the percentage of the Company that you
own will decrease, even though the value of the Company may increase. You will own
a smaller piece of a larger company. This increases in number of units outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round or angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g., convertible
notes, preferred shares or warrants) into stock.

If we decide to issue more units, an Investor could experience value dilution, with
each share being worth less than before, and control dilution, with the total
percentage an investor owns being less than before. There may also be earnings
dilution, with a reduction in the amount earned per share (although this typically
occurs only if we offer dividends, and most early stage companies are unlikely to offer
dividends, referring to invest any earnings into the Company).

The type of dilution that hurts early-stage investors mostly occurs when the company
sells more units in a "down round,” meaning at a lower valuation than in earlier



offerings.

If you are making an investment expecting to own a certain percentage of the
Company or expecting each share to hold a certain amount of value, it is important to
realize how the value of those units can decrease by actions taken by the Company.
Dilution can make drastic changes to the value of each share, ownership percentage,
voting control, and earnings per share.

Transferability of securities
For a year, the securities can only be resold:

In an IPO;
To the company;
To an accredited investor; and

To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

FINANCIAL STATEMENTS AND FINANCIAL CONDITION; MATERIAL
INDEBTEDNESS

Financial Statements

QOur financial statements can be found attached to this document. The financial
review covers the period ending in 2016-12-31.

Financial Condition
Results of Operation

The company’s first full year of operation was 2015. During that year we were mainly
focused on making sure that we had a solid manufacturing process in place, with
proper routines and quality assurance. 2015 also saw us moving from our original
manufacturer to our current one — establishing better routines and the new
manufacturer being responsible for sourcing of parts. Revenue and sales throughout
this year was only coming in steadily from organic traffic to the website — as we
wanted to make sure the production quality and capacity would be ready for the the
first advertising and marketing campaigns we would launch the following year.

Sales would have been higher in Q1 2016, but were stunted by limited output produced
by the manufacturer who ran into capacity/staffing issues at the time. In a meeting
with the manufacturer in April, they assured us increased focus on quality control and
increased production volume. By the spring of 2016, minor production issues and
quality concerns had been ironed out, and we were now ready to begin actively
advertise the StayblCam.



Our advertising campaigns on Facebook were profitable from day one, with a high
conversion rate (7-9%conversion rate from Facebook Ads) to the website, low CPA,
and good margins on each sale. Despite only targeting a small demographic audience
in these first test campaigns (only 2M people targeted), the StayblCam sales quickly
rose by every month in the summer, peaking at $235,000 in sales for the month of
August 2016.

During the summer, profits were used to reinvest into the business. Investments were
made in new extrusion die tools, sonic welding horns, new pad printing process, etc.
Some larger loan payments were also made to clear out parts of older debt, and some
of the summer earnings were used to purchase inventory of other complimentary
products such as the StayblCam 3X and StayblCam 1X products.

The positive and profitable sales trajectory would have continued and increased even
more rapidly towards the 2016 holiday shopping season — however, a couple of major
production setbacks prevented this from happening:

By late summer of 2016, one of our key parts suppliers delivered a large order of
scratched, scuffed, and unevenly cut (unusable) parts - causing a massive setback in
our assembly. To make matters worse - our manufacturer themselves repeatedly ran
into staffing issues, leading to even further setbacks in the output we expected. This
led to a growing backlog, which eventually started aging. Eventually, and
understandably, customers became impatient, leading to an increase in cancellations,
refunds, and charge backs. The inevitable inability to ship,combined with customer
charge backs, triggered Paypal to freeze our account,which held a very large portion of
our funds. These funds were supposed to pay our manufacturer and handle refunds.
Naturally, this left us in a real"catch 22" situation.

Without any of the production setbacks, one-time costs, and resulting large amount of
cancellations and refunds, profits would have increasingly climbed following August.
Especially since there would have been no further large loan repayments, one time
equipment purchases, etc. Considering also the holiday season, the net profit for 2016
would have been an estimated $300,000 - $400,000.

Financial Milestones

Due to the setback in production, not much revenue has been generated in 2017.
However - beginning in Fall 2017, with money raised through this funding round we
plan on going back in full force with manufacturing and sales, to continue where we
left off last year. We will rebuild excess inventory to meet the large and growing
demand, and scale up both our B2B partnerships and our marketing campaigns for
consumer sales. Positive net income will once again resume by Q4, and we are
currently forecasting 2018, 2019, and 2020 revenues of $4.8 million, $7.2 million, and
$10.7 million respectively.

Forecasts are based on our already proven and established sales history. The $4.8M
forecast for the first 12 months after this raise (for 2018) and considers ONLY;



US sales only (Facebook and Instagram PPC)

Manufacturing costs not optimized (will come down 25%-50%)

Not including Amazon EU sales

Not including disitribution into retail, domestically and internationally
Not including scaled advertising through performance-based marketing
networks

e Not including sales of new patents and products

Following that - we expect approximately 50% growth year over year 2018-2020 based
on:

e Paid advertising expanding into other countries and regions

e Manufacturing costs lowered further due to volume, allowing for more
inventory/scale

Amazon sales expanding into EU and Japan

Expanded disitribution into retail, domestically and internationally
Scaled advertising through performance-based marketing networks
Sales including new patents and products

Further expanded advertising and promotional efforts

Liquidity and Capital Resources

With funds from this round, the company will get the manufacturer fully operational
again, and resume production and advertising to previous levels and beyond. As soon
as the minimum amount is raised, we can immediately pay the manufacturer to restart
production, which in turn will give us new units to ship.

In addition to funds raised in this round within the minimum and maximum goals, the
majority of new profits will be re-invested into growth of sales and scale of the
business, as shown in the example below:

Path to profitability
Upon receiving first $10,000 (minimum goal)

Manufacturer can resume manufacturing. Third party services are restarted and staff
gets back to work.

Next $10,000

Order backlog is shipped out, and sales revenue (worth $11,000) from customers on
waiting list are collected.

Next $20,000

Backlog of refunds are paid to customers who have been waiting. New inventory is
sent to Amazon, and Facebook ads can start up again. Sales resume on website and
Amazon. We will do a holiday promo push for the StayblCam as well as our other
products.



$40,000 from new sales now possible, earning $20,000 profit
Next $30,000

Further inventory is being produced and sales collaboration with Otterbox can begin.
Facebook ads can begin scaling up to previous levels, and Amazon sales will increase
accordingly

$80,000 from new sales now possible, earning $50,000 profit

Next $50,000

Earnings from sales are continually re-invested in growth.
$150,000 from new sales now possible, earning $90,000 profit

Indebtedness

The company currently has short-term debt to a few small lenders (credit cards, etc) of
$67,351

Recent offerings of securities
None

Valuation

$2,000,000.00

The price of the units merely reflects the opinion of the Company as to what would be
fair market value.

USE OF PROCEEDS
Offering Amount| Offering Amount
Sold Sold
Total Proceeds: $10,000 $107,000
Less: Offering Expenses
StartEngine F % total
artEngine Fees (x% tota $3,000 $6,000
fee)
Professional Fees $500 $1000
Net Proceeds $6,500 $100,000
Use of Net Proceeds:




Production / Inventory $3,000 $70,000

Marketing $1,000 $20,000

Working Capital $2,500 $10,000
Total Use of Net Proceeds $6,500 $100,000

We are seeking to raise a minimum of $10,000 and up to $107,000 in this first round
offering through Regulation Crowdfunding. If we get close to $100,000, we will amend
the campaign at StartEngine so as to raise additional funds up to $1,070,000, at which
point the Use of Proceeds table will be updated with a more comprehensive budget
plan.

Use of Net Proceeds:

For the first round up to $107,000, we need to allocate most of the funds to rebuild our
inventory. The Company already has parts enough to build around 2000 units, but
with extra funds allocated for production this will allow us to produce a sufficient
number of units to resume sales and cash flow.

The other key to re-establishing the cash flow is to resume the already successful
advertising and marketing campaigns we used before. Thanks to a high conversion
rate and good margins - the money set aside for marketing will yield a good return
which further will strengthen our cash reserves from profits of units sold.

As part of our marketing budget - we plan on using some of the funds to further
promote this crowdfunding campaign in order to raise more money.

For working capital, we want to allocate a $10,000 'buffer’ for miscellaneous expenses
or unforeseen costs within the first 1-2 months during the raise.

Once we lift the investment limit from $107,000 to $1.07M, the various budget
allocations here will be adjusted.

Irregular Use of Proceeds

The Company might incur Irregular Use of Proceeds that may include but are not
limited to the following over $10,000: Vendor payments and salaries to employees or
contract freelancers. Any expense labeled "Administration Expenses” that is not
strictly for administrative purposes; Any expense that is for the purposes of inter-
company debt or back payments.



REGULATORY INFORMATION
Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance failure
The company has not previously failed to comply with Regulation CF.
Annual Report

The company will make annual reports available at www.stayblcam.com in the
Investors area labeled Annual Report. The annual reports will be available within 120
days of the end of the issuer’'s most recent fiscal year



EXHIBIT B TO FORM C

FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR
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1. Eskil Nordhaug, the Principal Executive Officer of StayblGear LLC, hereby certify that the financial
statements of StayblGear L1 C and notes thereto for the periods ending 2015 and 31 December 2016
included in this statement are true and complete in all material respects and that the information below

reflects accurately the information reported on our lederal income tax returns.

For the year 2016 the amounts reported on our tax returns were total income of $949.,032: taxable income

of $26.889 and total tax of $3.801.

IN WITNESS THEREOF, this Principal Executive Officer's Financial Statement Certification has been

executed as of the {EJJ\ OOL 00@1)«-&- 20!?{Da{c of Execution).

él/u.( Umﬂ Rignabiine)
Y

CED

[ o /rb’ //,20!?-_(Date)

Title)




BALANCE SHEETS

AS OF AND FOR THE YEAR ENDED 31 December 2016 (Unaudited)

ASSETS
Cash S 15 000
Inventories S 8 050
Tools and equipment  $ 36 755
TOTAL S 59 805

LIABILITIES

Accounts payable
Long-term Liabilities
Long term debt

OWNER'S EQUITY
Retained Earnings

TOTAL

AS OF AND FOR THE YEAR ENDED 31 December 2015 (Unaudited)

ASSETS
Cash S 90 000
Inventories S -
Tools and Equipment  $ 22 545

S 112 545

LIABILITIES
Accounts payable

Long-term Liabilities
Long term debt

OWNER'S EQUITY
Retained Earnings

39 300

18 585

1920

59 805

112 545

112 545




Profit & Loss Statement, 2015

Income

Sales

Services

Other Income
Total Income

Expenses

Cost of goods sold
Advertising

Legal fees

Utilities

Hire of Equipment
Travel

Supplies and other costs
Postage & Printing
Subscriptions
Wages & Oncosts
Total Expenses

Profit / (Loss)

Profit & Loss Statement

for the period 1 January 2015 to 31 December 2015

“9 | o B B

©“

248 515

210 907
2650
7034
1200

3535
16 400

4272
2788

248 515

248 786

(271)



Profit & Loss Statement, 2016

Profit & Loss Statement
for the period 1 January 2016 to 31 December 2016

Income

Sales 5 945 032
Senices

Other Income

Total Income $ 949 032
Expenses

Cost of goods sold 5 207 609

Advertising 5 329575

Refunds 5 53995

Legal fees 5 1450

Loan payments g 63 763

Utilities g 12 852

Travel 5 200

Supplies and one time purchases $ 17 605

Postage & Fulfillment 5 1232 285

Subscriptions 5 16219

Wages 5 96 590

Total Expenses $ 922 143
Income Before Taxes $ 26 889
(Less Taxes) S 3801

Profit / (Loss) $ 23 088




STATEMENTS OF CASH FLOWS

Statement of Cash Flows

2016 2015
Cash at beginning of year 16 145 15 000
Operations
Cash receipts from
Customers 949 032 2438 515
Other Operations 0 0
Cash paid for
Inventory purchases (207 609) (210 907)
General operating and administrative expenses (514 190) (17 275)
Wage expenses (96 590) (2 788)
Refunds for delayed shipments (35 000) 0
Income taxes (3 801) 0
MNet Cash Flow from Operations 91 842 17 545
Investing Activities
Cash receipts from
Sale of property and equipment 0 0
Collection of principal on loans 0 0
Sale of investment securities 0 0
Cash paid for
Purchase of property and equipment (17 605) (16 400)
Making loans to other entities 0 0
Purchase of investment securities 0 0
Net Cash Flow from Investing Activities (17 605) (16 400)

Financing Activities
Cash receipts from

Issuance of stock 0 0
Borrowing (18 585) 0

Cash paid for
Repurchase of stock (treasury stock) 0
Repayment of loans (63 763) 0
Dividends 0 0
Net Cash Flow from Financing Activities (82 348) 0
Net Increase in Cash (8 111) 1145
Cash at End of Year 6 034 16 145



NOTES

NOTE 1 - NATURE OF OPERATIONS

STAYBLGEAR LLC was formed on 18 June 2014 (“Inception™) in the State of Washington. The balance sheet of
STAYBLGEAR LLC (which may be referred to as the "Company”, "we," "us." or "our") are prepared in accordance
with accounting principles generally accepted in the United States of America (“U.S. GAAP). The Company’s
headquarters are located in Scottsdale, Arizona.

STAYBLGEAR LLC manufactures and sells consumer grade video stabilizers and mobile videography equipment via
online and offline retail channels. The company’s flagship product, the StayblCam, is a patented video stabilizers for
smartphones and other compact cameras, with unique functionality such as being collapsible, waterproof, and
extendable (telescopic).

NOTE 2 — SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation
The accounting and reporting policies of the Company conform to accounting principles generally accepted in the
United States of America (*“US GAAP”).

Use of Estimates

The preparation of balance sheet in conformity with US GAAP requires management to make certain estimates and
assumptions that affect the reported amounts of assets and labilities, and the reported amount of revenues and expenses
during the reporting period. Actual results could materially differ from these estimates. It is reasonably possible that
changes in estimates will occur in the near term.

Fair Value of Financial Instruments

Fair value is defined as the exchange price that would be received for an asset or paid to transfer a liability (an exit
price) in the principal or most advantageous market for the asset or liability in an orderly transaction between market
participants as of the measurement date. Applicable accounting guidance provides an established hierarchy for inputs
used in measuring fair value that maximizes the use of observable inputs and minimizes the use of unobservable inputs
by requiring that the most observable inputs be used when available. Observable inputs are inputs that market
participants would use in valuing the asset or liability and are developed based on market data obtained from sources
independent of the Company. Unobservable inputs are inputs that reflect the Company’s assumptions about the factors
that market participants would use in valuing the asset or liability. There are three levels of inputs that may be used to
measure fair value:

Level 1 - Observable inputs that reflect quoted prices (unadjusted) for identical assets or liabilities
in active markets.

Level 2 - Include other inputs that are directly or indirectly observable in the marketplace.
Level 3 - Unobservable inputs which are supported by little or no market activity.

The fair value hierarchy also requires an entity to maximize the use of observable inputs and minimize the use of
unobservable inputs when measuring fair value.

Fair-value estimates discussed herein are based upon certain market assumptions and pertinent information available to
management as of Inception. Fair values were assumed to approximate carrying values because of their short term in
nature or they are payable on demand.



Cash and Cash Equivalents
For purpose of the statement of cash flows, the Company considers all highly liquid debt instruments purchased with
an original maturity of three months or less to be cash equivalents.

Revenue Recognition

The Company will recognize revenues from StayblCam, and StayblCam product line transactions when (a) pervasive
evidence that an agreement exists, (b) the product or service has been delivered, (c) the prices are fixed and determinable
and not subject to refund or adjustment, and (d) collection of the amounts due are reasonably assured.

Income Taxes
The Company is taxed as a “Limited Liability Company (LLC)”. U