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A crowdfunding investment involves risk. Yom shonld not invest any funds in this
offering unless yom can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or Tegulatory mrthority. Furthermore, these amthorities have not passed
upon the acoaracy or adequacy of this dorament.

The U.8. Securities and Exchange Commission does not pass upon the merits of amy
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering docwment or literature.

These secarities are offered under an exemption from registration; however, the U.5.
Serurities and Exchange Commission has not made an independent determination
that these securities are exemipt from registration.



THE OFFERING

Maximum 107,000 shares of Ovanova common stock ($107,000)

Minimum 10,000 shares of Ovanova common stock ($10,000)

Company Ovanova, Inc.
Corporate Address 5822 Waring Ave, Hollywood, California 90038

Description of Business We provide lead generation for the solar industry. We
believe it's a first of its kind concept designed to redirect

billions of dollars in solar marketing to organizations
people love to support. A catalyst for the solar movement.

Type of Security Offered Common Stock
Purchase Price of Security $1
Offered
Multiple Closings

If we reach the target offering amount prior to the offering deadline, we may conduct
the first of multiple closings of the offering early, if we provide notice about the new
offering deadline at least five business days prior (absent a material change that
would require an extension of the offering and reconfirmation of the investment
commitment).

THE COMPANY AND ITS BUSINESS
The company's business

Description of Business

From a practical standpoint we are currently a neutral, socially responsible, customer
acquisition cost disrupting, lead generation company for the solar industry.

The way we currently earn money is the same as any other lead generation service. We
create connections valued by an industry, and they pay us for them.

Our mission is to add as much value as possible to as many lives as possible, so we



chose to create something to support the organizations and communities who already
do this quite well. We are a free service non-profits, organizations, social causes and
other groups or individual influencers can use to raise funds to fuel their missions by
raising solar awareness within their community of supporters.

It is easier to think of us as a free service whose primary value and ability to spread is
based on our ability to raise funds for non-profits and other causes in a socially
responsible way, while simultaneously using education to wake people up to the
potential of sustainable energy. In the future we could choose to partner with any
industry whose mission aligns with ours.

Sales, Supply Chain, & Customer Base

Everything we produce, we can sell, have a contract to sell, and are contacted by other
companies who want to buy what we can produce.

We have three entities we serve and create 'wins' for:

1. The organizations we serve. We create a win for organizations to raise funds
without their supporters having to spend a dime. Additionally, we are a way for
organizations to use their voice and influence to catalyze the solar energy movement
and directly measure their environmental impact.

2. The supporters of those organizations. The solar partners we accept into our
network have processes in place to eliminate the need for in-home sales visits, use
transparent processes, are focused on educating people in a no-pressure way and use
methods to find prices below market prices. In short, we make sure people have a
simple, fun way to explore solar energy.

3. The solar industry. All industries pay for leads. Where those leads come from
matters. A lead from a misleading click-bait ad is not the same as a lead from
someone invited by someone they trust like a pastor, rabbi, Boy Scout troop leader,
etc. to explore solar energy to support the organization. With a decent conversion
ratio, which our early metrics show has a good likelihood, we will be able to reduce
CAC significantly for any partners who join us or the networks of one of our solar
education partners.

We also have the ability to onboard partners with other products and services which
align with our mission. We are currently completing our partnership with a company
which will allow us to expand our clean energy offering to renters and homeowners
interested in community solar--but the model remains the same--give first and always
support the communities whose relationships make any of this possible to begin with.

Competition

There have been similar analogs (sungevity.org and 'Sunraising' from Solar City, for
instance) which showed organizations are willing to partner to raise funds by inviting
their people to go solar.



All of these analogs had one or two moral hazards which we believe kept them from
flourishing. We believe we have removed these because we started by listening to
communities tell us what we had to create to inspire them to use our service rather
than figuring out what the least we had to give them in order to convince them to
accept it.

Any company who sells leads (TV, Radio, Internet, Google, Door-to-Door Sales,
Google Project Sunroof, etc.) are our 'competitors’ technically, but we believe that
there are no other organizations currently doing what we're doing the way we are
doing it.

Liabilities and Litigation
None.

The team

Officers and directors

Channing Porter Co-Founder, CEQ, Director
John Carey Co-Founder, Director
Lester Crafton Co-Founder, Director

Channing Porter

Born in Texas and raised in North Carolina and Virginia, Channing is a southern girl
with a heart of exploration and discovery. While attending the University of Virginia,
Channing chose to join the Southwestern Company, a summer sales and leadership
program. She excelled in running her own business selling educational books and
software to families across the country and taught others to do the same. After
college, she backpacked through Europe and Southeast Asia, sold art on cruise ships,
ran her own textbook buyback business, lived in the jungles of Cambodia, and was a
producer for a boutique creative agency in New York City. She believes all of these
unique experiences challenged her and led her to her current path. For the past three
years, Channing’s pursuits have focused on renewable energy and teaching sales
expertise to non-profits and social enterprises in the developing world. In 2014, she
chose to move to California and become an Energy Advisor with Vision Solar.
Throughout her time in the solar industry, she has also maintained a position as a
Sales Consultant with Whitten and Roy Partnership since April 2013. This work has
taken her to Cambodia, Ethiopia, Kenya, and Honduras where she has built sales
strategies and tools, led sales trainings, and coached sales managers for organizations
that take business marketing approaches to solving poverty issues by selling life
saving products in sanitation, hygiene, clean energy, and clean water. This experience
also opened her heart to service and her eyes to how a for-profit business could make a
more sustainable impact in areas traditionally reserved for non-profits. She loves to
sing to Hamilton as loud as she can in her car and believes in sustainably buying
clothes from thrift stores. According to the Gallup StrengthsFinder test, these are
Channing's top five strengths: 1. Input 2. Connectedness 3. Empathy 4. Restorative 5.



Adaptability

John Carey

John Carey was born in Amsterdam Memorial Hospital on October 23, 1986. He has
been an entrepreneur since childhood. In elementary school, he drew comics and sold
them to classmates. In middle school he cut lawns. And In high school he did
mechanic work, tree work, and installed car audio systems in classmates' cars after
school. In 2005 John went to North Carolina State University to study electrical
engineering. Before the school year ended he was recruited to work with The
Southwestern Advantage Summer Sales and Leadership program. He worked with this
organization for the next 8 years recruiting, training, and leading young people. He
was a top salesperson and leader and became a District Sales Manager after 4 years. He
transitioned to a Family Heritage Life Insurance Company of America, a Southwestern
Sister Company from March 2013 until retiring in March 2016 to develop Ovanova.
While at Family Heritage, John retained the same title and responsibilities he had
while working with Southwestern. He was a salesperson and a leader of sales people.
He built a business for 3 years part time while learning the solar industry and building
Ovanova. His past 2 years have been invested creating the possibility of Ovanova. John
is also a yoga Instructor and vegan chef for fun. According to the Gallup
StrengthsFinder test, these are John's top five strengths: 1. Futuristic 2. Activator 3.
Intellection 4. Responsibility 5. Command

Lester Crafton

Lester is originally a farm kid from Tennessee. Beginning his freshman year, he paid
for college at UNC-Chapel Hill by selling books door-to-door during his summer
breaks. He worked with the Southwestern Company for eighteen years and ended his
career there as a Director of Sales. From the summer of 1996 until the end of the
summer of 2014, he recruited, trained, mentored and led thousands of young people
from campuses across the country in Southwestern’s sales and leadership development
program. After finishing up his career there, he joined Vision Solar as a Regional
division leader where he learned first hand about the lead-gen challenges facing the
solar industry and the industry's internal beliefs and practices which exacerbate this
problem. After working with Vision from August-December of 2014, he was one of the
founding members of Renew, from March 2015 until just before the time Renew's
major solar partner, SunEdison, went bankrupt. After this experience, he and his
partners started Ovanova in the fall of 2015. To see what people have thought about
their experience working with him throughout the years, check out his linkedin
referrals. According to the Gallup StrengthsFinder test, these are his top five
strengths: 1. Strategic 2. Achiever 3. Connectedness 4. Ideation 5. Learner He also
feels weird writing bios about himself in third person.

Related party transactions

The company has not conducted any related party transactions.

RISK FACTORS



These are the principal risks that related to the company and its business:

These business projections are only estimates. There can be no assurance that
the company will meet those projections. There can be no assurance that
Ovanova has priced the services at a level that allows the company to make a
profit and still attract business other than our early tests show.

Quickly evolving industry The solar industry is growing by leaps and bounds.
That benefits us because of the way we are positioned currently, but a massive
breakthrough in solar energy could make the product so unbelievably
inexpensive that people are lined up to buy it from Wal-Mart or Amazon,
making our service needless. We welcome this type of potential breakthrough
because of what it means for life on earth and are looking for investors who
would welcome this as well.

No exponential adoption An exponential curve and a very-slowly increasing
linear line look very similar for a long period of time. It seems self-evident that
once a school or organization realizes they can easily raise thousands to
hundreds of thousands of dollars by inviting their supporters to explore solar
energy, and enough people have done it to make it 'safe’, more and more
organizations will want to use the service (exponential curve). We could be
wrong about this, but we're already seeing early signs of exponential growth.
New Energy Technology that makes more sense than solar If John Galt and
Nikola Tesla's secret great-great lovechild is out there somewhere perfecting
zero-point energy and something even better than energy falling from the sky
for free is invented, and we don't adapt our model quickly enough to offer this
new product to the people who already trust us fast enough, our service could be
derailed.

Lack of Installers We could support the world going solar so quickly that there
becomes a glut of potential solar customers compared to available installers
creating a short-term price hold up in the mass adoption of solar. We have
strategies in place to address this scenario, and it is a risk, but the value in being
able to create a 'glut’ of solar customers comes with the abundance necessary to
solve issues like these.

Adjustment of incentives We are what one of our first collaborators, Earth Rights
Institute and Green Party co-founder Annie Goeke dubbed a 'co-profit.' We are
technically a for profit company, and if we serve enough people well enough we
will earn a lot of profit, but we aren't doing this 'for profit' which is why we're
committed to always sharing at least 50% of whatever we earn with the
organizations who make our service possible. We only profit when others do. We
believe unless everyone wins, nobody wins. We are the the connection point
between the for-profit solar industry and non-profit community builders. As we
grow and expand to different states, market conditions may necessitate our
lowering the incentives to community organizations, but we have mitigate this
risk as much as possible by beginning by accepting very low margins for
ourselves instead of begrudgingly 'going there' when we 'had to' in order to
'survive.'

Future Lawsuits Although all of the contracts with our partners in the solar



industry indemnify us from any future legal problems from the time they make
contact with the person and all future contacts, we can't control our being listed
as a party to a lawsuit. Some events which could lead to someone choosing to
sue one of our partners and including us as a party include, but are not limited
to: roof damage, property theft, injury to installer, equipment failure,
connectivity issues, tax liability issues, financing issues, and issues arising from
attempting to sell property where the solar equipment is installed.

e Copycats In theory our model isn't that difficult to duplicate. In practice it may
prove as difficult as another shoe company copying the Tom's model once
people know what we do. It's also difficult to understand why we will and won't
do some of the things we'll do in our future. An organization attempting to copy
the model to copy the results we believe we’ll e able to create aren't likely to
produce them. In the case our model is copied successfully, it may be a 'risk’ for
making money from this, but it will be a win for our mission because it will help
the world go solar faster.

e Trust Our model works because of activating trust networks. Engaging people
through these networks makes the 'standard’ for our business practices much
higher than simply being legal or what we can get away with. Losing trust from
the trust networks, even if we 'didn’'t do anything wrong' would impede our
ability to do business abundantly.

OWNERSHIP AND CAPITAL STRUCTURE; RIGHTS OF THE SECURITIES
Ownership

e Channing Porter, 20.0% ownership, Common Stock
e John Carey, 20.0% ownership, Common Stock
e Lester Crafton, 20.0% ownership, Common Stock

Classes of securities

e Common Stock: 8,822,500
Voting Rights
Each share of Common Stock is entitled to a single vote per share.
Dividend Rights

Shares of Common Stock are entitled to receive ratably such dividends as may
be declared by the Board out of funds legally available therefore as well as any
distribution to the shareholders. The payment of dividends on the Common
Stock will be a business decision to be made by the Board from time to time
based upon the results of our operations and our financial condition and any
other factors that our board of directors considers relevant. Payment of
dividends on the Common Stock may be restricted by law and by loan
agreements, indentures and other transactions entered into by us from time to
time. The Company has never paid a dividend and does not intend to pay



dividends in the foreseeable future as we grow, which means that shareholders
may not receive any return on their investment from dividends.

Rights to Receive Liquidation Distributions

Liquidation Rights. In the event of our liquidation, dissolution, or winding up,
holders of Common Stock are entitled to share ratably in all of our assets
remaining after payment of liabilities and the liquidation preference of any then
outstanding preferred stock.

Rights and Preferences

The rights, preferences and privileges of the holders of the company’s Common
Shares are subject to and may be adversely affected by, the rights of the holders
of shares of any additional classes of common or preferred stock that we may
designate in the future.

What it means to be a Minority Holder

As a minority holder of Ovanova Common Stock, you will be able to vote at times, but
will have limited ability, if any, to influence our policies or any other corporate
matter, including the election of directors, changes to the Company’s governance
documents, additional issuances of securities, company repurchases of securities, a
sale of the Company or of assets of the Company, or transactions with related parties.

Dilution

Each Investor's stake in the Company, could be diluted due to the Company issuing
additional shares.

In other words, when the Company issues more shares, the percentage of the
Company that you own will decrease, even though the value of the Company and your
investment may increase. You will own a smaller piece of a larger company.

This increases in number of shares outstanding could result from a stock offering
(such as an initial public offering, another crowdfunding round, a venture capital
round or angel investment), employees exercising stock options, or by conversion of
certain instruments (e.g., convertible notes, preferred shares or warrants) into stock.

If we decide to issue more shares, an Investor could experience value dilution, with
each share being worth less than before, and control dilution, with the total
percentage an investor owns being less than before. There may also be earnings
dilution, with a reduction in the amount earned per share (although this typically
occurs only if we offer dividends, and most early stage companies are unlikely to offer
dividends, preferring to invest any earnings into the Company).

The type of dilution that hurts early-stage investors mostly occurs when the company
sells more shares in a "down round,” meaning at a lower valuation than in earlier
offerings.



If you are making an investment expecting to own a certain percentage of the
Company or expecting each share to hold a certain amount of value, it is important to
realize how the value of those shares can decrease by actions taken by the Company.
Dilution can make drastic changes to the value of each share, ownership percentage,
voting control, and earnings per share.

We do anticipate another, larger fundraising round soon after this one, but don't
currently anticipate much, if any dilution for that round bc of the way we structured
ownership from the beginning.

Transferability of securities
For a year, the securities can only be resold:

In an IPO;

To the company;

To an accredited investor; and

To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

FINANCIAL STATEMENTS AND FINANCIAL CONDITION; MATERIAL
INDEBTEDNESS

Financial Statements

Our financial statements can be found attached to this document. The financial
review covers the period ending in 2016-12-31.

Financial Condition
Results of Operation

As a company with an operating history, below is why we believe historical
performance is not an accurate indicator of future results.

So far our results have been low because we have been in the creation and small scale
testing phase of operations, and we are now ready to begin scaling which is why we
are raising funds.

We are starting with this small round of funding for family, friends and people who
find us and believe in our mission now, and plan a second round to really ramp up
operations and automate processes once the results from our first large scale
partnerships. This initial round will allow us to service these large accounts, adapt
based on feedback, and gain a large enough data set to properly value the company
before raising the second, likely more valuable round.



Here are some more specifics:
We've already raised over $4,000 for various organizations.

1. We haven't actively sought organizations to use our service until very recently.
Within the last week, we've had three significant partnerships emerge with large non-
profits. These partnerships will yield other possible partnerships when successfully
completed as well as income for Ovanova each time a supporter of their completes the
solar exploration process.

2. Snowball. With our service one of the biggest challenges to overcome is the
previous reputation of the industry combined with the, 'this is too good to be true'
aspect of it. By having real results with well-respected partners like amazonwatch.org
and KPFK.org coming soon, this opens the door for other partners to come on board
because the initial partners made it safe. We know this pattern from our background
in sales and sales leadership and organizational development.

3. With the resources from this round, we anticipate raising a much larger round
almost immediately. This will allow us to solve what we believe to be our biggest
weakness--full time programmers to implement feedback and make the process
simpler, more automated, and transparent in each step. We believe we can do this
without significant share dilution, but that depends on what the results are with these
larger partnerships coming on board.

All of these things will allow for various ways for people to contribute. It has been our
experience so far that people want to help when they really understand what we're up
to. Significant funding will allow us to free many of the talented people who want to
contribute to be able to do so.

Financial Milestones

Our biggest financial milestone occurred in April 2016 when we made our first
donation. We had two moms support their children's school by exploring solar. One
mom adopted solar.

The $700 we brought to that school was our biggest original financial milestone,
because it showed us the model was possible and the service was something people we
had no direct relationship with were willing to use.

Other important financial milestones:

We've already raised over $4,000 for various organization during our testing and
slowly learning phase.

When the price of solar drops below traditional energy prices in any state or country
where financing options and net metering laws exist aligned with Ovanova's mission
we will move into those states, opening up more possibility.



A month ago we formed a partnership allowing renters in all fifty states to use a
slightly different version of our service.

Liquidity and Capital Resources

Currently, the company is funded based on contributions from four major
shareholders, who may continue to contribute on a regular basis as needed.

We are raising this money to grow the business via strategic partnerships and
connections.

Other contemplated sources of liquidity include:

e $10,000 Credit Line

e Personal Liquidity of Co-Founders

e Additional crowdfunding campaigns

e Any capital source available to the Company as deemed necessary by the
management on a good faith basis.

Indebtedness

The company has less than $5000 in credit card debt from operating expenses. The
terms on this are no interest and no payments until January 15th, 2018. This credit
line ($10,000 total) was issued by Visa and WellsFargo. The company has no long-term
debt.

Recent offerings of securities
None

Valuation

$8,822,500.00

We have not undertaken any efforts to produce a valuation of the Company. The price
of the shares merely reflects the opinion of the board as to what would be fair market
value.

USE OF PROCEEDS

Offering Amount| Offering Amount
Sold Sold

Total Proceeds: $107,000 $10,000

Less: Offering Expenses
StartEngine Fees (5% total $535




fee) $5350
Escrow Fees $1000 $100
$250
Professional Fees $25
Net Proceeds $100,400 $9,340
Use of Net Proceeds:
Working Capital $80,400
$8000
Marketing $12,500 $1340
Money for acc‘oiuntants for §7.500 0
next fundraising round
Total Use of Net Proceeds $100,400 $9,340

We plan to raise $107,000 in this round. We already have large partners, like Amazon
Watch and a Los Angeles Public Radio Station excited to use our service.

Making sure these partners have an exceptional experience over the next few months
and being responsive to their feedback to improve our service and the service of our
partners in the solar industry will allow exponential growth to happen.

The three founders have used our personal funds for the last two years. We've now
reached a point where working full time on the project to ensure the organizations
using it have an exceptional experience is what we feel is in the best interest of
Ovanova.

Our unique experience in sales, leadership and organizational development will
enable us to hear, understand, and apply the feedback we receive in the next five
months.

$15,000 per month for the next five months in working capital will be used to free the
partners to work full time on the project, travel to meetings, and create new tools to
expedite the onboarding and follow up processes.

We already have our technology built, so although we are pre-revenue and large scale
results, we don't need significant technological investment until we raise a large
round (or use the revenue coming in from the big partners who are currently on board)
to move all of our technological processes into alignment with what we refer to as



'SAT'--Simple, Automated, Transparent. Until we have larger data sets and have
incorporated feedback, any money spent on significant tech upgrades we feel would
be wasted.

The rest of the money we are raising will allow for testing different methods of
community outreach.

We already have a way built into our revenue model to generously reward individuals
who are willing to connect community organizations with our service, so we don't
need funds for that.

We also don't need the money we'll be giving away to organizations. That comes from
our contracts with the solar industry--the ability to access these funds is at the core of
our business model.

From the experience we've gained so far, having the cash available to immediately
reward the organizations when donations are triggered increases the buy-in of those
organizations and their willingness to spread the word. We intend to use the funds we
raise for this purpose.

We do need time for the founders to train our ‘connectors’, including the new ones
who will be coming on board after they invest with us.

We plan to use the rest of the funds to enable the creative friends we've made in
Hollywood to use some of their time helping us tell the story of this movement via
video and social media content. This is what the marketing budget is for. We are
lucky to have great friends willing to support us, so we can do a lot more with a lot
less than most organizations because people believe in our mission.

The remaining money will allow us to meet the regulatory funding round
requirements where we will raise $1-5M (depending on what we learn and the revenue
we produce) by early next year to create a more robust, massively scalable platform
and invest in the marketing channels we find to be most effective from our experience
over the next five months as well as hiring the people with the most expertise in
executing the strategies we choose.

Irregular Use of Proceeds

The Company does not anticipate incurring any irregular use of proceeds.

REGULATORY INFORMATION
Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance failure



The company has not previously failed to comply with Regulation CF.
Annual Report

The company will make annual reports available on its website in the section labeled
'transparency'. The annual reports will be available within 120 days of the end of the
issuer's most recent fiscal year.



EXHIBIT B TO FORM C

FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR
Ovanova, Inc

[See attached]



I, Channing Porter, the CEQ of Ovanova, Inc. , hereby certify that the financial statements of Ovanova, Inc. and
notes thereto for the periods ending 12/31/2015 and 12/31/2016 included in this Form C offering statement are
true and complete in all material respects and that the information below reflects accurately the information
reported on our federal income tax returns.

For the vear 2016 the amounts reported on our tax returns were total income of $2350 taxable income of $0 and
total tax of $0.

IN WITNESS THEREOF, this Principal Executive Officer’s Financial Statement Certification has been executed
as of the 8/18/2017 (Date of Execution).

CMW\Ag ('Paiw (Signature)

Chief Executive Officer

8/18/2017 Date



Ovanova

Balance Sheet
As of December 31, 2015

ASSETS
Current Assets
Bank Accounts
Cash on Hand
Total Bank Accounts
Total Current Assets
TOTAL ASSETS
LIABILITIES AND EQUITY
Liabilities
Total Liabilities
Equity
Owner's Investment (deleted)
Retained Earnings
Total Equity
TOTAL LIABILITIES AND EQUITY

Total

0.00

0.00

0.00

0.00

3,744.39
-3,744.39

0.00

0.00



Ovanova

Balance Sheet
As of December 31, 2016

Total
ASSETS
Current Assets
Bank Accounts
Cash on Hand -1,262.40
Checking 2,661.69
Total Bank Accounts $ 1,399.29
Total Current Assets $ 1,399.29
TOTAL ASSETS $ 1,399.29
LIABILITIES AND EQUITY
Liabilities
Total Liabilities
Equity
Owner's Investment 3,744 .39
Retained Earnings -2,34510
Total Equity $ 1,399.29
TOTAL LIABILITIES AND EQUITY $ 1,399.29



Ovanova

Profit and Loss
January - December 2015

Total
Income
Total Income
Gross Profit $ 0.00
Expenses
Advertising & Marketing 1,124.00
Legal 8 Professional Services 777.09
Office Supplies & Software 653.30
Other Business Expenses 104.00
Salaries & Wages 300.00
Taxes & Licenses 651.00
Travel 135.00
Total Expenses $ 3,744.39
Net Operating Income -$ 3,744.39

Net Income -$ 3,744.39



Ovanova

Profit and Loss
January - December 2016

Total

Income

Sales 2,350.00
Total Income $ 2,350.00
Gross Profit $ 2,350.00
Expenses

Advertising & Marketing 925.00

Ask My Accountant -3,811.00

Bank Charges & Fees 194.50

Office Supplies & Software 2,535.79

Other Business Expenses 37.08

Taxes & Licenses 1,069.34
Total Expenses $ 950.71
Net Operating Income $ 1,399.29

Net Income $ 1,399.29



Statement of Changes of Equity

There were no changes in equity during the fiscal years ended on 12/31/2015 or 12/31/2016.



Ovanova

Statement of Cash Flows
January - December, 2015

Total

OPERATING ACTIVITIES

Net Income -1,321.73

Adjustments to reconcile Net Income to Net
Cash provided by operations:

Net cash provided by operating activities -$ 1,321.73
FINANCING ACTIVITIES

Owner's Investment (deleted) 3,744 .39
Net cash provided by financing activities $ 3,744.39
Net cash increase for period $ 2,422.66

Cash at end of period $ 2,422.66



Ovanova

Statement of Cash Flows
January - December 2016

Total

OPERATING ACTIVITIES

Net Income 1,399.29

Adjustments to reconcile Net Income to Net
Cash provided by operations:

Net cash provided by operating activities $ 1,399.29
Net cash increase for period $ 1,399.29
Cash at beginning of period 0.00

Cash at end of period $ 1,399.29



Ovanova, Inc. Notes to the Cosnsolidated Financial Statements (unaudited)

Note 1—Business and Nature of Operations

Ovanova, Inc (hereafter ‘Ovanova’) was formed on August 11, 2015 and incorporated on Septemember 2, 2015 in the State of Delaware as a C-Corporation. Ovanova
has no subsidiaries.

Through Ovanova’s online portal (ovanova.co) we collect information about homeowners who are willing to learn about solar energy in order to support organizations
and causes they care about. We then sell this information to vetted partners in the solar industry who are willing to provide the service we require and pay what we
charge per connection. We then share this money with the organization whose invitation to explore solar to its supporters created the lead. What we have left over is
the profit.

Note 2—Summary of Significant Accounting Policies

Use of Estimates

The preparation of financial statements in conformity with U.S. GAAP requires management to make certain estimates and assumptions that affect the reported amounts of assets and liabilities,
and the reported amount of expenses during the reporting periods. Actual results could materially differ from these estimates. It is reasonably possible that changes in estimates will occur in the
near term.

Fair Valie of Financial Instruments

Fair value is defined as the exchange price that would be received for an asset or paid to transfer a liability (an exit price) in the principal or most advantageous market for the asset or liability
in an orderly transaction between market participants as of the measurement date. Applicable accounting guidance provides an established hierarchy for inputs used in measuring fair value that
maximizes the use of observable inputs and minimizes the use of unobservable inputs by requiring that the most observable inputs be used when available. Observable inputs are inputs that market
participants would use in valuing the asset or liability and are developed based on market data obtained from sources independent of the Company. Uncbservable inputs are inputs that reflect the
Company’s assumptions about the factors that market participants would use in valuing the asset or liability. There are three levels of inputs that may be used to measure fair value:

Lev- |- Observable inputs that reflect quoted prices (unadjusted) for identical assets or
ell liabilities
in active markets.

Lev- |- Include other inputs that are directly or indirectly observable in the market-

el 2 place.
Lev- |- Unobgervable inputs which are supported by little or no market
el 3 activity.

The fair value hierarchy also requires an entity to maximize the use of observable inputs and minimize the use of unobservable inputs when measuring fair value.

Fair-value estimates discussed herein are based upon certain market assumptions and pertinent informati on available to management as of December 31, 20X1 and 20XX. The respective carrying
value of certain on-balance-sheet financial instruments approximated their fair values.

Clash and Cash Fquivalents
For purpose of the statement of cash flows, the Company considers all highly liquid debt instruments purchased with an original maturity of three months or less to be cash equivalents.

Revenue Recognition
The Company will recognize revenues from Solar compani es when we generate leads for them which become solar quotes and when (2) persuasive evidence that an agreement exists; (b) the service
has been performed; (c) the prices are fixed and determinable and not subject to refund or adjustment; and {d) collection of the amounts due is reasonably assured.

Stock Based Compensation

The Company accounts for stock options issued to employees under ASC 718 Share-Based Payment. Under ASC 718,
share-based compensation cost to employees is measured at the grant date, based on the estimated fair value of the award,
and is recognized as expense over the employee’s requisite vesting period. The fair value of each stock option or warrant
award is estimated on the date of grant using the Black-Scholes option valuation model.

The Company measures compensation expense for its non-employee stock-based compensation under ASC 505 Equity.
The fair value of the option issued or committed to be issued is used to measure the transaction, as this is more reliable than
the fair value of the services received. The fair value is measured at the value of the Company’s common stock on the date
that the commitment for performance by the counterparty has been reached or the counterparty’s performance is complete.
The fair value of the equity instrument is charged directly to stock-based compensation expense and credited to additional
paid-in capital.

Income Taxes

The Company applies ASC 740 Income Taxes (“ASC 7407). Deferred income taxes are recognized for the tax consequenc-
es in future years of differences between the tax bases of assets and liabilities and their financial statement reported amounts
at each period end, based on enacted tax laws and statutory tax rates applicable to the periods in which the differences are
expected to affect taxable income. Valuation allowances are established, when necessary, to reduce deferred tax assets to
the amount expected to be realized. The provision for mcome taxes represents the tax expense for the period, if any and the
change during the period in deferred tax assets and liabilities.



ASC 740 also provides criteria for the recognition, measurement, presentation and disclosure of uncertain tax positions. A
tax benefit from an uncertain position is recognized only if it is “more likely than not” that the position is sustainable upon
examination by the relevant taxing authority based on its technical merit.

The Company is subject to tax in the United States (“U.S5.”) and files tax returns in the U.S. Federal jurizdiction and DE
state jurisdiction. The Company is subject to U.S. Federal, state and local income tax examinations by tax authorities for all
periods since Inception. The Company currently is not under examination by any tax authority

Concerirdiion of Credit Risk

The Company maintains its cash with a major financial institution located in the United States of America which it believes
to be creditworthy. Balances are insured by the Federal Deposit Insurance Corporation up to $250,000. At times, the Com-
pany may maintain balances in excess of the federally insured limits.

Recernt Accounting Pronounce ments

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs to date, including
those above, that amend the original text of ASC. Management believes that those issued to date either (i) provide supple-
mental guidance, (ii) are technical corrections, (iii) are not applicable to us or (iv) are not expected to have a significant
impact our financial statements.

Note 3—Debt

Asof12/31/2016 the company had no outstanding debts.

Note 4—Stockholder's Equity

As of December 31, 2016, Ovanova has yet to elect the distribution of existing stock.

There is a single class of Common Stock 100,000,000 million shares authorized (par value $.0001).
Note 5 — Subsequent Events

On July 7, 2017, the company issued 8,822,500 shares of common stock out of 100,000,000 authorized
shares.
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