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Name of issuer:

Jetoptera, Inc

Legal status of issuer:

Form: Corporation

Jurisdiction of Incorporation/Crganization:

Date of organization: 6/1/2015

Physical address of issuer:

123 2nd Ave South,
Suite 200
EDMONDS WA 98020

Website of issuer:

http://www.jetoptera.com
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Name of intermediary through which the offering will be conducted:

Wefunder Portal LLC

CIK number of intermediary:

0001670254

SEC file number of intermediary:

007-00033

CRD number, if applicable, of intermediary:

283503

Amount of compensation to be paid to the intermediary, whether as
a dollar amount or a percentage of the offering amount, or a good
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As determined by the issuer

Maximum offering amount (if different from target offering amount):

$4,822,608.40

Deadline to reach the target offering amount:

4/29/2024
NOTE: If the sum of the investment commitments does not equal
or exceed the target offering amount at the offering deadline, no

securities will be sold in the offering, investment commitments will
be cancelled and committed funds will be returned.

Current number of employees:

4
Most recent fiscal Prior fiscal year-
year-end: end:
Total Assets: $2,710,598.00 $1,812,934.00
Cash & Cash Equivalents: $334,817.00 $706,764.00
Accounts Receivable: $311,230.00 $0.00
Short-term Debt: $7,120,148.00 $5,271,940.00
Long-term Debt: $468,436.00 $893,174.00
Revenues/Sales: $1,884,146.00 $411,992.00
Cost of Goods Sold: $921,445.00 $0.00
Taxes Paid: $6,748.00 $2,494.00
Net Income: ($1,5329,199.00) ($3,070,633.00)

Select the jurisdictions in which the issuer intends to offer the
securities:

AL, AK, AZ, AR, CA, CO, CT, DE, DC, FL, GA, HI, ID, IL, IN, 1A,
KS, KY, LA, ME, MD, MA, M|, MN, MS, MO, MT, NE, NV, NH,
NJ, NM, NY, NC, ND, OH, OK, OR, PA, Rl, SC, SD, TN, TX, UT,
VT, VA, WA, WV, WI, WY, B5, GU, PR, VI, 1V

Offering Statement

Respond to each question in each paragraph of this part. Set forth each
question and any notes, but not any instructions thereto, in their entirety. If
disclosure in response to any question is responsive to one or more other
questions, it is not necessary to repeat the disclosure. If a question or series

of questions is inapplicable or the response is available elsewhere in the



Form, either state that it is inapplicable, include a cross-reference to the

responsive disclosure, or omit the question or series of questions.

Be very careful and precise in answering all questions. Give full and
complete answers so that they are not misleading under the circumstances
involved. Do not discuss any future performance or other anticipated event
unless you have a reasonable basis to believe that it will actually occur
within the foreseeable future. If any answer requiring significant
information is materially inaccurate, incomplete or misleading, the
Company, its management and principal shareholders may be liable to

investors based on that information.

THE COMPANY

1. Name of issuer:

Jetoptera, Inc

COMPANY ELIGIBILITY

2. |v] Check this box to certify that all of the following statements are
true for the issuer.

» Organized under, and subject to, the laws of a State or
territory of the United States or the District of Columbia.

e Not subject to the requirement to file reports pursuant to
Section 13 or Section 15(d) of the Securities Exchange Act
of 1934.

* Not an investment company registered or required to be
registered under the Investment Company Act of 1940.

« Not ineligible to rely on this exemption under Section 4(a)
(6) of the Securities Act as a result of a disqualification
specified in Rule 503(a) of Regulation Crowdfunding.

¢ Has filed with the Commission and provided to investors, to
the extent required, the ongoing annual reports required
by Regulation Crowdfunding during the two years
immediately preceding the filing of this offering statement
(or for such shorter period that the issuer was required to
file such reports).

s Not a development stage company that (a) has no specific
business plan or (b) has indicated that its business plan is
to engage in a merger or acquisition with an unidentified
company or companies.

INSTRUCTION TO QUESTION 2: If any of these statements are
not true, then you are NOT eligible to rely on this exemption
under Section 4(a)(6) of the Securities Act.
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comply with the ongoing reporting requirements of Rule 202 of
Regulation Crowdfunding?

[]Yes[v]No
DIRECTORS OF THE COMPANY

4. Provide the following information about each director (and any
persons occupying a similar status or performing a similar function)
of the issuer.

Principal Main Year Joined as
Director Occupation Employer Director
Cubist
Denis Dancanet President Systematic 2015
Strategies
Andrei Evulet CEQ and CTO Jetoptera, Inc 2015

For three years of business experience, refer to Appendix D:
Director & Officer Work History.

OFFICERS OF THE COMPANY

5. Provide the following information about each officer (and any
persons occupying a similar status or performing a similar function)
of the issuer.

Officer Positions Held Year Joined
Andrei Evulet CEO 2015
Andrei Evulet CTO 2015
Andrei Evulet Co-Founder 2015
Simina Farcasiu CFO 2015
Simina Farcasiu Co-Founder 2015

For three years of business experience, refer to Appendix D:
Director & Officer Work History.

INSTRUCTION TO QUESTION 5: For purposes of this Question 5, the term officer means
a president, vice president, secretary, treasurer or principal financial officer, comptroller or

principal accounting officer, and any person that routinely performing similar functions.

PRINCIPAL SECURITY HOLDERS

6. Provide the name and ownership level of each person, as of the
most recent practicable date, who is the beneficial owner of 20
percent or more of the issuer’s outstanding voting equity securities,
calculated on the basis of voting power.

% of Votin
No. and Class . o
Name of Holder Power Prior to
of Securities Now Held
Offering



5813578.0 313,578
. Common and
Denis Dancanet 5,500,000 Preferred 51.56

Shares

INSTRUCTION TO QUESTION 6. The above information must be provided as of a date

that is no more than 120 days prior to the date of filing of this offering statement.

To calculate total voting power, include all securities for which the person directly or
indirectly has or shares the voting pewer, which includes the power to vote or to direct the
voting of such securities. If the person has the right to acquire voting power of such
securities within 60 days, including through the exercise of any option, warrant or right,
the conversion of a security, or other arrangement, or if securities are held by a member of
the family, through corporations or partnerships, or otherwise in a manner that would
allow a person to direct or control the voting of the securities (or share in such direction or
control — as, for example, a co-trustee) they should be included as being “beneficially
owned.” You should include an explanation of these circumstances in a footnote to the
“Number of and Class of Securities Now Held.” To calculate outstanding voting equity
securities, assume all outstanding options are exercised and all outstanding convertible

securities converted.

BUSINESS AND ANTICIPATED BUSINESS PLAN

7. Describe in detail the business of the issuer and the anticipated
business plan of the issuer.

For a description of our business and our business plan,
please refer to the attached Appendix A, Business
Description & Plan

INSTRUCTION TO QUESTION 7: Wefunder will provide your company’s Wefunder profile

as an appendix (Appendix A) to the Form C in PDF format. The submission will include all
Q&A items and “read more” links in an un-coflapsed formai. All videos will be

franscribed.

This means that any information provided in your Wefunder profile will be provided to the
SEC in response to this question. As a result, vour company will be potentially liable for
misstatements and omissions in your profile under the Securities Act of 1933, which
requires you to provide material information related to vour business and anticipated
business plan. Please review your Wefunder profile carefully to ensure it provides all
material information, is rot false or misleading, and does not omit any information that

would cause the information included to be false or misleading.

RISK FACTORS

A crowdfunding investment involves risk. You should not
invest any funds in this offering unless you can afford to lose
your entire investment.

In making an investment decision, investors must rely on
their own examination of the issuer and the terms of the
offering, including the merits and risks involved. These



securities have not been recommended or approved by any
federal or state securities commission or regulatory
authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass
upon the merits of any securities offered or the terms of the
offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from
registration; however, the U.S. Securities and Exchange
Commission has not made an independent determination
that these securities are exempt from registration.

8. Discuss the material factors that make an investment in the issuer
speculative or risky:

Lack of operating history, revenues and financial
information.

The Company has been in operation for approximately
eight (8) years, is in a critical stage of its operations, and is
still an "emerging company” in all respects and is subject to
all of the risks inherent to the establishment of a new
business enterprise, including the absence of a profitable
operating history. The likelihood of success of the Company
must be considered in light of the problems, expenses,
complications and delays frequently encountered in
connection with the development of a new business and
the competitive environment in which the Company will
operate. There can be no assurance that the future
revenues of the Company will be sufficient to establish the
Company as a going concern or that the Company will
become profitable in the future.

Our business plan, operations and financial projections are
subject to uncertainty.

The Company’s ability to adhere to the Business Plan will
depend upon a variety of factors, many of which are
beyond the Company’s control. Likewise, the Company’s
executive management team is not bound to follow the
Business Plan, and may elect to adopt other strategies and
courses of action based upon changes in circumstances
and/or market conditions. The financial projections set
forth in the Business Plan are based upon subjective
estimates of future operating results which the Company’s
management believes the Company may be able to
achieve. Such financial projections merely represent an
illustration of financial results which the executive



management team believes could be achieved based upon
their assumptions which may or may not occur, and many
of which are beyond the Company’s control. No assurances
or representations can be given or, indeed, should be
assumed by any investor, that the actual results of the
Company’s operations will conform in any material manner
to the financial projections set forth in the Business Plan for
any or all of the indicated years. The Company might not
have enough liquidity to execute its entire Business Plan
until the end of 2021. Neither the Company nor the Board
or the executive management team can or will individually
warrant or guarantee the existence of any fact, assumption
or projection set forth in the Business Plan.

The Company’s success depends on its ability to obtain and
effectively protect its intellectual property.

Our intellectual property and proprietary rights are
important to our ability to remain competitive and
successful in the development of our products and our
business. The Company’s success will depend, in large part,
on its ability in the future to obtain (1) patent protection for
its patentable intellectual property and otherwise protect
trade secrets, intellectual property rights and other
proprietary information; and (2) obtain trademark
registrations in connection with the development of the
Jetoptera brand. Protecting and enforcing the Company’s
intellectual property and other proprietary rights may be
expensive, and there is no assurance that such protection
and enforcement will be successful. If the Company is
unable for any reason to adequately protect its intellectual
property and other proprietary rights, competitors may
manufacture and market products similar to the Jetoptera
system. The Company has taken appropriate steps to
protect its IP. The Company intends to continue to protect
its IP by filing multiple patent applications and trademark
applications in an effort to obtain patent protection and
trademark registrations, respectively, and by entering into
restrictive agreements with suppliers, employees,
contractors and consultants. It is possible that the
Company’s rights to the intellectual property will be
infringed or misappropriated and/or that such agreements
will be breached and the Company will not have adequate
remedies to prohibit such breaches or provide monetary
relief for losses incurred as a result of such breaches. The
Company has no reason to believe that the execution of the
Business Plan does or would infringe upon the intellectual
property rights of third parties. However, the Company is
not certain that its trade secrets, trademarks, and other
intellectual property rights will not infringe and no formal



infringement analysis has been conducted. Any such
infringement could result in liability to the Company and
restrictions or prohibitions regarding the marketing of the
Jetoptera system which could have a material adverse
effect on the Company’s business and results of operations.
Any such assertion may result in litigation or may require
us to obtain a license for the intellectual property rights of
third parties. If we are required to cbtain licenses to use
any third party technology, we would have to pay royalties,
which may significantly reduce any profit on our products.
In addition, any such litigation could be expensive and
disruptive to our ability to generate revenue or enter into
new market opportunities. If any of our products were
found to infringe other parties’ proprietary rights and we
are unable to come to terms regarding a license with such
parties, we may be forced to modify our products to make
them non- infringing or to cease production of such
products altogether.

In order for the Company to compete and grow, it must
attract, recruit, retain and develop the necessary personnel
who have the needed experience.

Recruiting and retaining highly qualified personnel is
critical to our success. These demands may require us to
hire additional personnel and will require our existing
management personnel to develop additional expertise. We
face intense competition for personnel. The failure to
attract and retain personnel or to develop such expertise

could delay or halt the development and commercialization
of our product candidates. If we experience difficulties in
hiring and retaining personnel in key positions, we could
suffer from delays in product development, loss of
customers and sales and diversion of management
resources, which could adversely affect operating results.
Our consultants and advisors may be employed by third
parties and may have commitments under consulting or
advisory contracts with third parties that may limit their
availability to us.

The development and commercialization of our products is
highly competitive.

We face competition with respect to any products that we
may seek to develop or commercialize in the future. Qur
competitors include major companies worldwide. Many of
our competitors have significantly greater financial,
technical and human resources than we have and superior
expertise in research and development and marketing



approved products and thus may be better equipped than
us to develop and commercialize products. These
competitors also compete with us in recruiting and
retaining qualified personnel and acquiring technologies.
Smaller or early stage companies may also prove to be
significant competitors, particularly through collaborative
arrangements with large and established companies.
Accordingly, our competitors may commercialize products
more rapidly or effectively than we are able to, which
would adversely affect our competitive position, the
likelihood that our products will achieve initial market
acceptance and our ability to generate meaningful
additional revenues from our products.

Our business is subject to FAA regulations.

The Jetoptera system is subject to regulations of the
Federal Aviation Administration (the “FAA”) and may
require various approvals from the FAA in connection with
the trials and subsequent development, production,
marketing and sales and otherwise be required to continue
to comply with applicable federal and state regulatory
requirements and standards. The Company may be forced
to withdraw the Jetoptera system from the market if
regulatory concerns arise with respect to its use or if the
Jetoptera system or such use otherwise fails to comply
with such applicable regulatory requirements and
standards. As of the date hereof, the FAA has not passed
any regulations to allow the operation of unmanned aerial
systems weighing more than 55 |bs. in the U.S. for
commercial usage and profit without a certification under
Section 333 of the FAA Modernization and Reform Act of
2012. This could affect sales and revenue if our customers
cannot obtain permission under a Section 333 exemption
to operate any unmanned aerial vehicles weighing more
than 55 lbs. for their business practice. If the consumers are
unable to obtain a Section 333 exemption from the FAA or
withstand the application process, this may negatively
affect commercial usage of the Jetoptera system, which
will adversely disrupt our operations and overall sales.
Furthermore, FAA Part 107 regulations governing the
commercial operations of drones weighing less than 55 lbs.
significantly limit the uses of small drones (e.g., no flights
beyond line of sight). These limitations may not be relaxed
over time, they may in fact become more restrictive, and
they may adversely affect the overall size of the market for
our products.

Our business is also subject to various other governmental
regulations.



If we do not receive the governmental approvals necessary
for the sales or export of our products, or if our products
are not compliant in other countries, our sales may be
negatively impacted. Similarly, if our suppliers do not
receive government approvals necessary to export their
products or designs to us, our revenues may be negatively
impacted and we may fail to implement our growth
strategy. A license may be required in the future to initiate
marketing activities. We may also be required to obtain a
specific export license for any hardware exported. We may
not be able to receive all the required permits and licenses
for which we may apply in the future. If we do not receive
the required permits for which we apply, our revenues may
be negatively impacted. In addition, if government
approvals required under these laws and regulations are
not obtained, or if authorizations previously granted are
not renewed, our ability to export our products could be
negatively impacted, which may have a negative impact on
our revenues and a potential material negative impact on
our financial results.

We rely on other companies to provide major components,
and subsystems for our products.

We will depend on these suppliers and subcontractors to
meet our contractual obligations to our customers and
conduct our operations. Qur ability to meet our obligations
to our customers may be adversely affected if suppliers or
subcontractors do not provide the agreed-upon supplies or
perform the agreed-upon services in compliance with
customer requirements and in a timely and cost-effective
manner. Likewise, the quality of our products may be
adversely impacted if companies to whom we delegate
manufacture of major components or subsystems for our
products, or from whom we acquire such items, do not
provide major components, and subsystems which meet
required specifications and perform to our and our
customers’ expectations. Our suppliers may be less likely
than us to be able to quickly recover from natural disasters
and other events beyond their control and may be subject
to additional risks such as financial problems that limit their
ability to conduct their operations. The risk of these
adverse effects may be greater in circumstances where we
rely on only one or two subcontractors or suppliers for a
particular component or subsystem

We depend on third-party service providers and outsource
providers for a variety of services and we outsource a
number of our non-core functions and operations.



In certain instances, we rely on single or limited service
providers and outsourcing vendors because the
relationship is advantageous due to quality, price, or lack of
alternative sources. If production or service was interrupted
and we were not able to find alternate third-party
providers, we could experience disruptions in
manufacturing and operations including product shortages,
higher freight costs and re-engineering costs. If
outsourcing services are interrupted or not performed or
the performance is poor, this could impact our ability to
process, record and report transactions with our customers
and other constituents. Such interruptions in the provision
of supplies and/or services could result in our inability to
meet customer demand, damage our reputation and
customer relationships and adversely affect our business.

We depend on third party providers, suppliers and
licensors to supply some of the hardware, software and
operational support necessary to provide some of our
services.

We obtain these materials from a limited number of
vendors, some of which do not have a long operating
history, or which may not be able to continue to supply the
equipment and services we desire. Some of our hardware,
software and operational support vendors represent our
sole source of supply or have, either through contract or as
a result of intellectual property rights, a position of some
exclusivity. If demand exceeds these vendors’ capacity or if
these vendors experience operating or financial difficulties
or are otherwise unable to provide the equipment or
services we need in a timely manner, at our specifications
and at reasonable prices, our ability to provide some
services might be materially adversely affected, or the
need to procure or develop alternative sources of the
affected materials or services might delay our ability to
serve our customers. These events could materially and
adversely affect our ability to retain and attract customers,
and have a material negative impact on our operations,
business, financial results and financial condition.

Manufacturing or design defects, unanticipated use of our
products, or inadequate disclosure of risks relating to the
use of the products can lead to injury or other adverse
events.

Once we distribute our products in consumer markets,
these events could lead to recalls or safety alerts relating
to our products (either voluntary or required by
governmental authorities) and could result, in certain cases,
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1IN tne rermaoval Oor a proQuctl IroImn Lne market. Any recall
could result in significant costs as well as negative publicity
that could reduce demand for our products. Personal
injuries relating to the use of our products can also result in
product liability claims being brought against us. In some
circumstances, such adverse events could also cause delays
in new product approvals. Similarly, negligence in
performing our services can lead to injury or other adverse
events.

We plan to implement new lines of business or offer new
products and services within existing lines of business.

There are substantial risks and uncertainties associated
with these efforts, particularly in instances where the
markets are not fully developed. In developing and
marketing new lines of business and/or new products and
services, we may invest significant time and resources.
Initial timetables for the introduction and development of
new lines of business and/or new products or services may
not be achieved and price and profitability targets may not
prove feasible. We may not be successful in introducing
new products and services in response to industry trends
or developments in technology, or those new products may
not achieve market acceptance. As a result, we could lose
business, be forced to price products and services on less
advantageous terms to retain or attract clients, or be
subject to cost increases. As a result, our business, financial
condition or results of operations may be adversely
affected.

Security breaches and other disruptions could compromise
our information and expose us to liability, which would
cause our business and reputation to suffer.

We collect and store sensitive data, including intellectual
property, our proprietary business information and that of
our customers, suppliers and business partners, and
personally identifiable information of our customers and
employees, in our data centers and on our networks. The
secure maintenance and transmission of this information is
critical to our operations and business strategy. Despite our
security measures, our information technology and
infrastructure may be vulnerable to attacks by hackers or
breached due to employee error, malfeasance or other
disruptions. Any such breach could compromise our
networks and the information stored there could be
accessed, publicly disclosed, lost or stolen. Any such
access, disclosure or other loss of information could result
in legal claims or proceedings, liability under laws that
protect the privacy of personal information, and regulatory



penalties, disrupt our operations and the services we
provide to customers, and damage our reputation, and
cause a loss of confidence in our products and services,
which could adversely affect our business/operating
margins, revenues and competitive position.

An intentional or unintentional disruption, failure,
misappropriation or corruption of our network and
information systems could severely affect our business.

Such an event might be caused by computer hacking,
computer viruses, worms and other destructive or
disruptive software, “cyber-attacks” and other malicious
activity, as well as natural disasters, power outages,
terrorist attacks and similar events. Such events could have
an adverse impact on us and our customers, including
degradation of service, service disruption, and damage to
our facility, equipment and data. In addition, our future
results could be adversely affected due to the theft,
destruction, loss, misappropriation or release of
confidential customer data or intellectual property.
Operational or business delays may result from the
disruption of network or information systems and the
subseqguent remediation activities. Moreover, these events
may create negative publicity resulting in reputation or
brand damage with customers.

Terrorist attacks and threatened attacks have from time to
time materially adversely affected the demand for aviation
products and may also result in increased safety and
security costs for us and the commercial aviation industry
generally.

Safety measures create delays and inconveniences and can,
in particular, reduce our competitiveness against surface
transportation for certain routes. Additional terrorist
attacks, even if not made directly on the aviation industry,
or the fear of such attacks or other hostilities, would likely
have a further significant negative impact on the Company
and the commercial aviation industry. Terrorist-sponsored
attacks, both foreign and domestic, could have adverse
effects on our business and results of operations. These
attacks could accelerate or exacerbate other commercial
aviation industry risks and also have the potential to
interfere with our business by disrupting supply chains and
the delivery of products to customers.

The Company’s success depends on the experience and
skill of the board of directors, its executive officers and key
employees.



In particular, the Company is dependent on Andrei Evulet
(CEQ, CTO and President, 06/01/2015 - present), Denis
Dancanet (COB, 06/01/2015 - present), Simina Farcasiu
(CFO, 06/01/2015-present) and Todd Newton (VP Business
Development, 06/17/2019 - present) of the Company. The
Company has entered into employment agreements with
Andrei Evulet, and Todd Newton, although there can be no
assurance that it will do so or that they will continue to be
employed by the Company for a particular period of time.
The loss of Andrei Evulet, Denis Dancanet, Todd Newton or
any member of the board of directors or executive officer
could harm the Company’s business, financial condition,
cash flow and results of operations.

We rely on various intellectual property rights, including
patents and trademarks in order to operate our business.

Such intellectual property rights, however, may not be
sufficiently broad or otherwise may not provide us a
significant competitive advantage. In addition, the steps
that we have taken to maintain and protect our intellectual
property may not prevent it from being challenged,
invalidated, circumvented or designed-around, particularly
in countries where intellectual property rights are not
highly developed or protected. In some circumstances,
enforcement may not be available to us because an
infringer has a dominant intellectual property position or
for other business reasons, or countries may require
compulsory licensing of our intellectual property. Our
failure to obtain or maintain intellectual property rights
that convey competitive advantage, adequately protect our
intellectual property or detect or prevent circumvention or
unauthorized use of such property, could adversely impact
our competitive position and results of operations. We also
rely on nondisclosure and noncompetition agreements with
employees, consultants and other parties to protect, in
part, trade secrets and other proprietary rights. There can
be no assurance that these agreements will adequately
protect our trade secrets and other proprietary rights and
will not be breached, that we will have adequate remedies
for any breach, that others will not independently develop
substantially equivalent proprietary information or that
third parties will not otherwise gain access to our trade
secrets or other proprietary rights.

As we expand our business, protecting our intellectual
property will become increasingly important. The
protective steps we have taken may be inadequate to deter
our competitors from using our proprietary information. In



order to protect or enforce our patent rights, we may be
required to initiate litigation against third parties, such as
infringement lawsuits. Also, these third parties may assert
claims against us with or without provocation. These
lawsuits could be expensive, take significant time and could
divert management’s attention from other business
concerns. The law relating to the scope and validity of
claims in the technology field in which we operate is still
evolving and, consequently, intellectual property positions
in our industry are generally uncertain. We cannot assure
you that we will prevail in any of these potential suits or
that the damages or other remedies awarded, if any, would
be commercially valuable.

From time to time, third parties may claim that one or more
of our products or services infringe their intellectual
property rights.

Any dispute or litigation regarding patents or other
intellectual property could be costly and time-consuming
due to the complexity of our technology and the
uncertainty of intellectual property litigation and could
divert our management and key personnel from our
business operations. A claim of intellectual property
infringement could force us to enter into a costly or
restrictive license agreement, which might not be available
under acceptable terms or at all, could require us to
redesign our products, which would be costly and time-
consuming, and/or could subject us to an injunction against
development and sale of certain of our products or
services. We may have to pay substantial damages,
including damages for past infringement if it is ultimately
determined that our products infringe on a third party’s
proprietary rights. Even if these claims are without merit,
defending a lawsuit takes significant time, may be
expensive and may divert management’s attention from
other business concerns. Any public announcements
related to litigation or interference proceedings initiated or
threatened against us

could cause our business to be harmed. Qur intellectual
property portfolio may not be useful in asserting a
counterclaim, or negotiating a license, in response to a
claim of intellectual property infringement. In certain of our
businesses we rely on third party intellectual property
licenses and we cannot ensure that these licenses will be
available to us in the future on favorable terms or at all.

Although dependent on certain key personnel, the
Company does not have any key man life insurance policies



on any sucn peopie.

The Company is dependent on Andrei Evulet, Denis
Dancanet, and Todd Newton in order to conduct its
operations and execute its business plan; however, the
Company has not purchased any insurance policies with
respect to Denis Dancanet, or Todd Newton in the event of
their death or disability. Therefore, if any of Denis Dancanet
or Todd Newton die or become disabled, the Company will
not receive any compensation to assist with such person’s
absence. The loss of such person could negatively affect
the Company and its operations

We are not subject to Sarbanes-Oxley regulations and lack
the financial controls and safeguards required of public
companies.

We do not have the internal infrastructure necessary, and
are not required, to complete an attestation about our
financial controls that would be required under Section
404 of the Sarbanes-Oxley Act of 2002. There can be no
assurance that there are no significant deficiencies or
material weaknesses in the quality of our financial controls.
We expect to incur additional expenses and diversion of
management’s time if and when it becomes necessary to
perform the system and process evaluation, testing and
remediation required in order to comply with the
management certification and auditor attestation
requirements.

The Company has indicated that it has engaged in certain
transactions with related persons.

Please see the section of the Form C entitled “Transactions
with Related Persons and Conflicts of Interest” for further
details.

Changes in raw material and manufacturing input prices
could adversely affect our business and results of
operations.

Energy costs, such as the price of oil and refined products,
are an important operating expense for users of our
products. The cost of energy can be volatile and are
susceptible to rapid and substantial increases due to
factors beyond our control, such as changing economic
conditions, political unrest, instability in energy-producing
nations, and supply and demand considerations. Price
increases and general volatility could adversely affect our
business and results of operations.



We may incur additional expenses and delays due to
technical problems or other interruptions at our
manufacturing facilities.

Disruptions in operations due to technical problems or
other interruptions such as floods or fire would adversely
affect the manufacturing capacity of our facilities. Such
interruptions could cause delays in production and cause
us to incur additional expenses such as charges for
expedited deliveries for products that are delayed.
Additionally, our customers have the ability to cancel
purchase orders in the event of any delays in production
and may decrease future orders if delays are persistent.
Additionally, to the extent that such disruptions do not
result from damage to our physical property, these may not
be covered by our business interruption insurance. Any
such disruptions may adversely affect our business and
results of operations.

Any disruption in our information systems could disrupt our
operations and would be adverse to our business and
results of operations.

We depend on various information systems to support our
customers’ requirements and to successfully manage our
business, including managing orders, supplies, accounting
controls and payroll. Any inability to successfully manage
the procurement, development, implementation or
execution of our information systems and back-up

systems, including matters related to system security,
reliability, performance and access, as well as any inability
of these systems to fulfill their intended purpose within our
business, could have an adverse effect on our business and
results of operations. Such disruptions may not be covered
by our business interruption insurance.

Many of our customers may not commit to long-term
production schedules, which would make it difficult for us
to schedule production accurately and achieve maximum
efficiency of our manufacturing capacity.

Our customers may not commit to firm production
schedules. Additionally, customers may change production
guantities or delay production with little lead-time or
advance notice. Therefore, we may rely on and plan our
production and inventory levels based on our customers’
advance orders, commitments or forecasts, as well as our
internal assessments and forecasts of customer demand.
The variations in volume and timing of sales may make it
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manufacturing capacity. This uncertainty may require us to
increase staffing and incur other expenses in order to meet
an unexpected increase in customer demand, potentially
placing a significant burden on our resources. Additionally,
an inability to respond to such increases may cause
customer dissatisfaction, which may negatively affect our
customers’ relationships.

Further, in order to secure sufficient production scale, we
may make capital investments in advance of anticipated
customer demand. Such investments may lead to low
utilization levels if customer demand forecasts change and
we are unable to utilize the additional capacity.
Additionally, we may order materials and components
based on customer forecasts and orders and suppliers may
require us to purchase materials and components in
minimum quantities that exceed customer requirements,
which may have an adverse impact on our results of
operations. Such order fluctuations and deferrals may have
an adverse effect on our business and results of operations.

The Company could be negatively impacted if found to
have infringed on intellectual property rights. Technology
companies, including many of the Company’s competitors,
frequently enter into litigation based on allegations of
patent infringement or other vicolations of intellectual
property rights. In addition, patent holding companies seek
to monetize patents they have purchased or otherwise
obtained. As the Company grows, the intellectual property
rights claims against it will likely increase. The Company
intends to vigorously defend infringement actions in court
and before the U.S. International Trade Commission. The
plaintiffs in these actions frequently seek injunctions and
substantial damages. Regardless of the scope or validity of
such patents or other intellectual property rights, or the
merits of any claims by potential or actual litigants, the
Company may have to engage in protracted litigation. If
the Company is found to infringe one or more patents or
other intellectual property rights, regardless of whether it
can develop non-infringing technology, it may be required
to pay substantial damages or royalties to a third-party, or
it may be subject to a temporary or permanent injunction
prohibiting the Company from marketing or selling certain
products. In certain cases, the Company may consider the
desirability of entering into licensing agreements, although
no assurance can be given that such licenses can be
obtained on acceptable terms or that litigation will not
occur. These licenses may also significantly increase the
Company’s operating expenses.



Regardless of the merit of particular claims, litigation may
be expensive, time-consuming, disruptive to the Company’s
operations and distracting to management. In recognition
of these considerations, the Company may enter into
arrangements to settle litigation. If one or more legal
matters were resolved against the Company, the
Company’s consolidated financial statements for that
reporting period could be materially adversely affected.
Further, such an outcome could result in significant
compensatory, punitive or trebled monetary damages,
disgorgement of revenue or profits, remedial corporate
measures or injunctive relief against the Company that
could adversely affect its financial condition and results of
operations.

Indemnity provisions in various agreements potentially
expose us to substantial liability for intellectual property
infringement and other losses.

Our agreements with advertisers, advertising agencies,
customers and other third parties may include
indemnification provisions under which we agree to
indemnify them for losses suffered or incurred as a result of
claims of intellectual property infringement, damages
caused by us to property or persons, or other liabilities
relating to or arising from our products, services or other
contractual obligations. The term of these indemnity
provisions generally survives termination or expiration of
the applicable agreement. Large indemnity payments
would harm our business, financial condition and results of
operations. In addition, any type of intellectual property
lawsuit, whether initiated by us or a third party, would likely
be time consuming and expensive to resolve and would
divert management’s time and attention.

In addition, our supply agreements may require us to
indemnify our customers and distributors from third-party
infringement claims, and require that we defend those
claims and might reguire that we pay damages in the case
of adverse rulings. Claims are costly to prosecute, defend
or settle and divert the efforts and attention of our
management and employees. Claims of this sort also could
harm our relationships with our customers and might deter
future customers from doing business with us.

We rely heavily on our technology and intellectual
property, but we may be unable to adequately or cost-
effectively protect or enforce our intellectual property
rights, thereby weakening our competitive position and
increasing operating costs.



To protect our rights in our services and technology, we
rely on a combination of copyright and trademark laws,
patents, trade secrets, confidentiality agreements with
employees and third parties, and protective contractual
provisions. We also rely on laws pertaining to trademarks
and domain names to protect the value of our corporate
brands and reputation. Despite our efforts to protect our
proprietary rights, unauthorized parties may copy aspects
of our services or technology, obtain and use information,
marks, or technology that we regard as proprietary, or
otherwise violate or infringe our intellectual property
rights. In addition, it is possible that others could
independently develop substantially equivalent intellectual
property. If we do not effectively protect our intellectual
property, or if others independently develop substantially
equivalent intellectual property, our competitive position
could be weakened.

Effectively policing the unauthorized use of cur services
and technology is time-consuming and costly, and the
steps taken by us may not prevent misappropriation of our
technology or other proprietary assets. The efforts we have
taken to protect our proprietary rights may not be
sufficient or effective, and unauthorized parties may copy
aspects of our services, use similar marks or domain names,
or cbtain and use information, marks, or technology that
we regard as proprietary. We may have to litigate to
enforce our intellectual property rights, to protect our
trade secrets, or to determine the validity and scope of
others’ proprietary rights, which are sometimes not clear or
may change. Litigation can be time consuming and
expensive, and the outcome can be difficult to predict.

We rely on agreements with third parties to provide certain
services, goods, technology, and intellectual property
rights necessary to enable us to implement some of our
applications.

Our ability to implement and provide our applications and
services to our clients depends, in part, on services, goods,
technology, and intellectual property rights owned or
controlled by third parties. These third parties may become
unable to or refuse to continue to provide these services,
goods, technology, or intellectual property rights on
commercially reasonable terms consistent with our
business practices, or otherwise discontinue a service
important for us to continue to operate our applications. If
we fail to replace these services, goods, technologies, or
intellectual property rights in a timely manner or on
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financial condition could be harmed. In addition, we
exercise limited control over our third- party vendors,
which increases our vulnerability to problems with
technology and services those vendors provide. If the
services, technology, or intellectual property of third
parties were to fail to perform as expected, it could

subject us to potential liability, adversely affect our renewal
rates, and have an adverse effect on our financial condition
and results of operations.

We must acquire or develop new products, evolve existing
ones, address any defects or errors, and adapt to
technology change.

Technical developments, client requirements, programming
languages, and industry standards change frequently in our
markets. As a result, success in current markets and new
markets will depend upon our ability to enhance current
products, address any product defects or errors, acquire or
develop and introduce new products that meet client
needs, keep pace with technology changes, respond to
competitive products, and achieve market acceptance.
Product development requires substantial investments for
research, refinement, and testing. We may not have
sufficient rescurces to make necessary product
development investments. We may experience technical or
other difficulties that will delay or prevent the successful
development, introduction, or implementation of new or
enhanced products. We may also experience technical or
other difficulties in the integration of acquired technologies
into our existing platform and applications. Inability to
introduce or implement new or enhanced products in a
timely manner could result in loss of market share if
competitors are able to provide solutions to meet customer
needs before we do, give rise to unanticipated expenses
related to further development or modification of acquired
technologies as a result of integration issues, and adversely
affect future performance.

We currently obtain components from single or limited
sources, and are subject to significant supply and pricing
risks.

Many components, including those that are available from
multiple sources, are at times subject to industry-wide
shortages and significant commodity pricing fluctuations.
While the Company has entered into agreements for the
supply of many components, there can be no assurance
that we will be able to extend or renew these agreements



on similar terms, or at all. A number of suppliers of
components may suffer from poor financial conditions,
which can lead to business failure for the supplier or
consolidation within a particular industry, further limiting
our ability to obtain sufficient quantities of components.
The follow-on effects from global economic conditions on
our suppliers, also could affect our ability to obtain
components. Therefore, we remain subject to significant
risks of supply shortages and price increases.

Our products often utilize custom components available
from only one source. Continued availability of these
components at acceptable prices, or at all, may be affected
for any number of reasons, including if those suppliers
decide to concentrate on the production of common
components instead of components customized to meet
our requirements. The supply of components for a new or
existing product could be delayed or constrained, or a key
manufacturing vendor could delay shipments of completed
products to us adversely affecting our business and results
of operations.

We may be subject to litigation despite compliance with
regulations and industry standards.

We spend substantial resources ensuring that we comply
with governmental safety regulations, mobile and
stationary source emissions regulations, and other
standards. Compliance with governmental standards,
however, does not necessarily prevent individual or class
actions, which can entail significant cost and risk. In certain
circumstances, courts may permit tort claims even where
our products comply with federal and/or other applicable
law. Litigation also is inherently expensive and uncertain,
and we could experience significant adverse results,
including negative public opinion.

We are dependent on a number of patents and other
intellectual property rights, including licenses that are
critical to our respective businesses and competitive
positions.

Notwithstanding our intellectual property portfolio, our
competitors may develop similar or superior proprietary
technologies. Further, as we expand into regions where the
protection of intellectual property rights is less robust, the
risk of others replicating our proprietary technologies
increases, which could result in a deterioration of our

competitive position. We may assert claims against third
narties who are takina actions that we helieve are
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infringing on our intellectual property rights or may have
such claims asserted against us. Claims are costly to
prosecute, defend or settle and divert the efforts and
attention of our management and employees. Claims of this
sort also could harm our relationships with cur customers
and might deter future customers from doing business with
us. If any such claim were to result in an adverse outcome,
we may have to develop or license non- infringing
products; pay damages to third parties, or cease the
manufacture, use or sale of the infringing products. Any of
the foregoing results could have a material adverse effect
on our business, financial condition, results of operatiocns or
our competitive position.

We believe that increasingly stringent environmental
standards for emissions have required and will continue to
require the Company to expend significant resources.

If environmental standards for emissions continue to
become more stringent we will be required to institute the
proper procedures and utilize the mandated equipment in
order to comply, which will require significant expenditures.
In addition, the adoption of any new standards beyond our
expectations will require expenditures in excess of what we
have budgeted and could negatively affect our business
and operations.

International conflicts such as war, terrorist attacks and
political uprisings could negatively affect both demand for
our services and our cost of doing business.

International conflicts such as the war in the Middle East,
political turmoil in the Middle and Far East and the
possibility of future terrorist attacks cause significant
uncertainty with respect to U.S. and other business and
financial markets and may adversely affect our business.
These international conflicts also affect the price of oil,
which has a significant impact on the financial health of our
commercial customers. Although our aviation business may
experience greater demand for its products as a result of
increased government defense spending, factors arising
(directly or indirectly) from international conflicts or
terrorism which may adversely affect our commercial
business include reduced aircraft build rates, upgrades,
maintenance and spending on discretionary products such
as flying cars, as well as increases in the cost of property
and aviation products insurance and increased restrictions
placed on our insurance policies.

The Company's operations and revenue have been



negatively impacted by the COVID-19 pandemic.

Any outbreak of contagious diseases, and other adverse
public health developments, could have a material and
adverse effect on our business operations. The outbreak of
respiratory illness caused by a novel coronavirus referred
to as COVID-19 has had a material adverse effect on our
business operations which remains ongoing. At this time,
the extent of the effect is uncertain. The COVID-19-related
governmental orders, prohibitions on certain public
gatherings, rise in unemployment, and related economic
fallout have an ongoing negative effect on our business
operations, the extent of which is currently unknown. If
these orders and governmental prohibitions are not
rescinded timely, the Company could be unable to continue
as a going concern. Even if rescinded, the public may not
have confidence in the safety of public gathering, hiring
caregivers, and traveling, which may have a material
adverse effect on the demand for our products and our
business operations as a whole.

We have not prepared any audited financial statements.

While we have disclosed our unaudited financial
statements, we do not have audited financial information
regarding the Company's capitalization or assets or
liabilities, which may make it more difficult for you to
assess the financial health of our Company.

We own or are licensed under a large number of U.S. and
non-U.S. patents and patent applications, trademarks and
copyrights.

Our intellectual property rights may expire or be
challenged, invalidated or infringed upon by third parties or
we may be unable to maintain, renew or enter into new
licenses of third party proprietary intellectual property on
commercially reasonable terms. Any of these events or
factors could diminish or cause us to lose the competitive
advantages associated with our intellectual property,
subject us to judgments, penalties and significant litigation
costs, and/or temporarily or permanently disrupt our sales
and marketing of the affected products or services.

Simina Farcasiu is a part-time officer. As such, it is likely
that the company will not make the same progress as it
would if that were not the case.

Our future success depends on the efforts of a small
management team. The loss of services of the members of
the management team may have an adverse effect on the

romnany There can he nn acsiirance that we will he
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successful in attracting and retaining other personnel we
require to successfully grow our business.

INSTRUCTION TO QUESTION 8: Avoid generalized statements and include only those
Jactors that are unique to the issuer. Discussion should be tailored fo the issuer’s business
and the affering and should not repeat the factors addressed in the legends set forth above.

No specific number of risk factors is required 1o be identified.

The Offering

USE OF FUNDS

9. What is the purpose of this offering?

The Company intends to use the net proceeds of this
offering for working capital and general corporate
purposes, which includes the specific items listed in Item 10
below. While the Company expects to use the net proceeds
from the Cffering in the manner described above, it cannot
specify with certainty the particular uses of the net
proceeds that it will receive from this Offering. Accordingly,
the Company will have broad discretion in using these
proceeds.

10. How does the issuer intend to use the proceeds of this offering?

If we raise: $50,004

Use of 50% towards marketing (social media
Proceeds: advertising); up to 6.5% Wefunder fees; the
remaining up to 33.5% towards general corporate
purposes including payroll expenses and legal
expenses including continued patent pursuit and
defense of existing patents.

If we raise: $4,822,608

Use of 29 towards marketing (social media advertising);
Rrorgecs: Up to 6.5% Wefunder fees; 20% legal expenses
including continued patent pursuit and defense of
existing patents; remaining up to 71.5% towards
general corporate purposes including payroll
expenses, prototype manufacture and testing.

Raising our maximum target will accelerate our
ability to complete the build of a J-2000



ing in interest

48 hours prior to the deadline identified in these off
materials.

The intermediary will notify investors when the target
offering amount has been met. If the issuer reaches the
target offering amount prior to the deadline Identified In the
offering materials, it may close the offering early if it
provides notice about the new offering deadline at least five

NOTE: Investors may cancel an investment commitment until
48 hours prior to the deadline identified in these offering

The intermediary will notify investors when the target
offering amount has been met. If the issuer reaches the
target offering amount prior to the deadline identified in the
offering materials, it may close the offering early If it
pravides notice about the new offering deadiine at least five

NOTE: Investors may eancel an investment commitment until
48 hours prior to the deadline identified in these offering

The intermediary will notify investors when the target
offering amount has been met. If the issuer reaches the
target offering amount prior to the deadline identified in the
offering materials, it may close the offering early if it
provides notice about the new offering deadline at least five




If an investor does not cancel an investment commitment

before the 48-hour period prior to the offering deadline, the

funds will be released to the issuer upon closing of the
westor will receive securities in exchange

9,
the Investor's Investment commitment will be cancelled and
the committed funds will be returned.

An Investor's right to cancel, An Investor may cancel his or
her investment commitment at any time until 48 hours prior
to the offering deadline.

IF there is a material change to the terms of the offering or
the information provided to the Investor about the offering
and/or the Company, the Investor will be provided notice of
the change and must re-confirm his or her investment
commitment within five business days of receipt of the
notice. If the Investor does not reconfirm, he or she will
receive notifications disclosing that the commitment was
cancelled, the reason for the cancellation, and the refund
amount that the investor is required to receive. If a material
change occurs within five business days of the maximum
number of days the offering is to remain open, the offering
will be extended to allow for a period of five business days
for the investor to reconfirm.

If the Investor cancels his or her investment commitment
during the period when cancellation is permissible, or does
not reconfirm a commitment in the case of a materi

change to the investment, or the offering daes not close, all
of the Investor's funds will be returned within five business
days.

‘Within five business days of cancellation of an offering by
the Company, the Company will give each investor
notification of the cancellation, disclose the reason for the
cancellation, identify the refund amount the Investor will
receive, and refund the Investor's funds.

ight to cancel, The Investment Agreement
you will execute with us provides the Company the right to
«cancel for any reason before the offering deadline.

an investment commitment:
bafore the 48-hour period prior to the offering deadline, the
funds will be released to the issuer upon closing of the
offering and the investor will receive securities in exchange
for his or her Investment.

If an investor does not reconfirm or her investment
commitment after a material change is made to the offering,
the investor’s investment commitment will be cancelled and
the committed funds will be returned.

An Investor's right to cancel, An Investor may cancel his or
her investment commitment at any time until 48 hours prior
1o the offering deadline,

If there is a materlal change to the terms of the offering or
the information provided to the Investor about the offering
and/or the Company. the Investor will be provided notice of
the change and must re-confirm his or her investment
commitment within five business days of receipt of the
natice. If the Investor does not reconfirm, he or she will
receive notifications disclosing that the commitment was
cancelled, the reasan for the cancellation, and the refund
amaunt that the investor is required to receive. If a material
change occurs within five business days of the maximum
number of days the offering is to remain open, the offering
will be extended to allow for a period of five business days
for the invester to reconfirm.

If the Investor cancels his or her investment commitment
during the period when cancellation is permissible, or does
not reconfirm a commitment in the case of a material
change to the investment, or the offering does not close, all
of the Investor's funds will be returned within five business
days.

Within five business days of cancellation of an offering by
the Company, the Company will give each investor
natification of the cancellation, disclose the reason for the
cancellation, identify the refund amount the Investor will
receive, and refund the Investor's funds.

The Company’s right to cancel. The Investment Agreement
you will execute with us provides the Company the right to
cancel for any reason before the offering deadline,

If an investor does not cancel an investment commitment
before the 48-hour period prior to the offering deadline, the
funds will be released to the issuer upon closing of the
offering and the investor will receive securities in exchange
for his or her investment.

If an investor does not reconfirm his or her investment
commitment after a material change is made to the offering,
the investor's investment commitment will be cancelled and
the committed funds will be returned,

An Investor's right to cancel. An Investor may cancel his or
her investment commitment at any time until 48 hours prior
to the offering deadline.

If there is a material change to the terms of the offering or
the Information provided to the Investor about the offering
and/or the Company, the Investor will be provided notice of
the change and must re-confirm his of her investment
commitment within five business days of receipt of the
notice, If the Investor does not reconfirm, he of sha will
receive notifications disclosing that the commitment was
cancelled, the reasen for the cancellation, and the refund
amount that the Investor Is required to recelve. If a materlal
change occurs within five business days of the maximum
number of days the offering s to remain open, the offering
will be extended to allow for a period of five business days
for the Investor to recontirm.

If the Investor cancels his of her investment commitment
during the period when cancellation s permissible, or does
not reconfirm 2 commitment in the case of a material
change to the investment, or the offering does not close, all
of the Investor’s funds will be returned within five business
days.

Within five business days of cancellation of an offering by
the Campany, the Company will give each investor
notification of the cancellation, disclose the reason for the
cancellation, identify the refund amount the Investor will
receive, and refund the Investor’s funds.

The Compa ht to cancel. The Investment Agreement
you will execute with us provides the Company the right to
cancal for any reason before the offering deadline.




If the sum of the investment commitments from all investors
does not equal or exceed the target offering amount at the
time of the offering deadline, no securities will be sold in the
offering, investment commitments will be cancelled and
committed funds will be returned.

Ownership and Capital Structure

THE OFFERING

13. Describe the terms of the securities being offered.

Priced Round: $127,430,601.64 pre-money valuation

See exact security attached as Appendix B, Investor
Contracts

Jetoptera, Inc is offering up to 473,733 shares of Common
Stock, at a price per share of $10.78.

Investors in the first $500,000.88 of the offering will
receive stock at a price per share of $10.18 and a pre-
money valuation of $120,310,000.00. Wefunder VIP
investors will be entitled to these terms for the entire
duration of the offering, even if the threshold limit noted
above is met.

The campaign maximum is $4,822,608.40 and the
campaign minimum is $50,004.16.

VIP Bonus

Jetoptera, Inc. will offer a discount to the normal terms
listed in this Form C for all investments that are committed
by investors who are part of Wefunder, Inc's VIP program.
This means eligible Wefunder investors will receive a
discount for any securities they purchased in this offering.
For more specific details on the company’s discount, please
review the description of the terms above.

The discount is only valid until the offering closes. Investors
eligible for the bonus will also receive priority if they are on
a waitlist to invest and the company exceeds its maximum
funding goal. They will be given the first opportunity to
invest if space in the offering becomes available due to the
cancellation or failure of previous investments.

Securities Issued by the SPV
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3. as part of an offering registered with the U.S. Securities and Exchange
Commission; or

4. to a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of
the family of the purchaser or the equivalent, or in connection with the death

or divorce of the purchaser or other similar circumstance.

NOTE: The term “accredited investor” means any person who
comes within any of the categories set forth in Rule 501(a) of
Regulation D, or who the seller reasonably believes comes within
any of such categories, at the time of the sale of the securities to
that person.

The term “member of the family of the purchaser or the
equivalent” includes a child, stepchild, grandchild, parent,
stepparent, grandparent, spouse or spousal equivalent, sibling,
mother-in-law, father-in-law, son-in-law, daughter-in-law, brother-
in-law, or sister-in-law of the purchaser, and includes adoptive
relationships. The term “spousal equivalent” means a cohabitant
occupying a relationship generally equivalent to that of a spouse.

DESCRIPTION OF ISSUER'S SECURITIES

17. What other securities or classes of securities of the issuer are
outstanding? Describe the material terms of any other outstanding
securities or classes of securities of the issuer.

Securities Securities
Class of (or Amount) (or Amount) Voting
Security Authorized Outstanding Rights

Preferred

Series A 5,500,000 5,500,000 Yes v

Common 13,015,000 5,774,337 Yes v
Securities Reserved for

Class of Issuance upon Exercise or

Security Conversion

Warrants: 24,552

Options: 1,228,340

Describe any other rights:

Dividends: Dividends will be paid to the holders of the
existing Series A Preferred Stock (the “Preferred Stock”), in
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contributions by shareholders. References to the issuer in this Question 28 and these

instructions refer to the issuer and its predecessors, if any.

FINANCIAL INFORMATION

29. Include financial statements covering the two most recently
completed fiscal years or the period(s) since inception, if shorter:

Refer to Appendix C, Financial Statements

I, Simina Farcasiu, certify that:

(1 the financial statements of Jetoptera, Inc included in this
Form are true and complete in all material respects ; and
(2) the financial information of Jetoptera, Inc included in
this Form reflects accurately the information reported on
the tax return for Jetoptera, Inc filed for the most recently

completed fiscal year.

Simina Farcasiu
CFO

STAKEHOLDER ELIGIBILITY

30. With respect to the issuer, any predecessor of the issuer, any
affiliated issuer, any director, officer, general partner or managing
member of the issuer, any beneficial owner of 20 percent or more of
the issuer’s outstanding voting equity securities, any promoter
connected with the issuer in any capacity at the time of such sale,
any person that has been or will be paid (directly or indirectly)
remuneration for solicitation of purchasers in connection with such
sale of securities, or any general partner, director, officer or
managing member of any such solicitor, prior to May 16, 2016:

(1) Has any such person been convicted, within 10 years (or five
years, in the case of issuers, their predecesscrs and affiliated
issuers) before the filing of this offering statement, of any felony or
misdemeanor:

i. in connection with the purchase or sale of any security?

[] Yes [v] No

ii. involving the making of any false filing with the
Commission? [ ] Yes [¢] No

iii. arising out of the conduct of the business of an underwriter,
broker, dealer, municipal securities dealer, investment



adviser, funding portal or paid solicitor of purchasers of
securities? [_] Yes [«] No

(2) Is any such person subject to any order, judgment or decree of
any court of competent jurisdiction, entered within five years
before the filing of the information required by Section 4A(b) of
the Securities Act that, at the time of filing of this offering
statement, restrains or enjoins such person from engaging or
continuing to engage in any conduct or practice:

i. in connection with the purchase or sale of any security?

[]Yes[v]No

ii. involving the making of any false filing with the
Commission? ] Yes [+] No

iii. arising out of the conduct of the business of an underwriter,
broker, dealer, municipal securities dealer, investment
adviser, funding portal or paid soclicitor of purchasers of
securities? [] Yes [¥] No

(3) Is any such person subject to a final order of a state securities
commission (or an agency or officer of a state performing like
functions); a state authority that supervises or examines banks,
savings associations or credit unions; a state insurance commission
(or an agency or officer of a state performing like functions); an
appropriate federal banking agency; the U.S. Commodity Futures
Trading Commission; or the National Credit Union Administration
that:

i. at the time of the filing of this offering statement bars the
person from:

A. association with an entity regulated by such
commission, authority, agency or officer?

[] Yes [*] No

B. engaging in the business of securities, insurance or
banking? [] Yes [¥] No

C. engaging in savings association or credit union
activities?[] Yes [*] No

ii. constitutes a final order based on a violation of any law or
regulation that prohibits fraudulent, manipulative or
deceptive conduct and for which the order was entered
within the 10-year period ending on the date of the filing of
this offering statement? [] Yes [¥] No

(4) Is any such person subject to an order of the Commission entered
pursuant to Section 15(b) or 15B(c) of the Exchange Act or Section
203(e) or (f) of the Investment Advisers Act of 1940 that, at the time
of the filing of this offering statement:

i. suspends or revokes such person’s registration as a broker,
dealer, municipal securities dealer, investment adviser or
funding portal? [] Yes [+] No

ii. places limitations on the activities, functions or operations
of such person?[] Yes [¥] No

iii. bars such person from being associated with any entity or
from participating in the offering of any penny stock?

—_— —



L] Yes |v| No

(5) Is any such person subject to any order of the Commission
entered within five years before the filing of this offering statement
that, at the time of the filing of this offering statement, orders the
person to cease and desist from committing or causing a violation or
future violation of:

i. any scienter-based anti-fraud provision of the federal
securities laws, including without limitation Section 17(a)(1)
of the Securities Act, Section 10(b) of the Exchange Act,
Section 15(c)(1) of the Exchange Act and Section 206(1) of
the Investment Advisers Act of 1940 or any other rule or
regulation thereunder? [ ] Yes [v] No

ii. Section 5 of the Securities Act? [ ] Yes [¥] No

(6) Is any such person suspended or expelled fromm membership in, or
suspended or barred from association with a member of, a registered
national securities exchange or a registered national or affiliated
securities association for any act or omission to act constituting
conduct inconsistent with just and equitable principles of trade?

[] Yes [«] No

(7) Has any such person filed (as a registrant or issuer), or was any
such person or was any such person hamed as an underwriter in, any
registration statement or Regulation A offering statement filed with
the Commission that, within five years before the filing of this
offering statement, was the subject of a refusal order, stop order, or
order suspending the Regulation A exemption, or is any such person,
at the time of such filing, the subject of an investigation or
proceeding to determine whether a stop order or suspension order
should be issued?

[] Yes [+] No

(8) Is any such person subject to a United States Postal Service false
representation order entered within five years before the filing of the
information required by Section 4A(b) of the Securities Act, or is any
such person, at the time of filing of this offering statement, subject to
a temporary restraining order or preliminary injunction with respect
to conduct alleged by the United States Postal Service to constitute a
scheme or device for obtaining money or property through the mail
by means of false representations?

[] Yes [«] No

If you would have answered "“Yes” to any of these questions had
the conviction, order, judgment, decree, suspension, expulsion or
bar occurred or been issued after May 16, 2016, then you are NOT
eligible to rely on this exemption under Section 4(a)(6) of the
Securities Act.

INSTRUCTIONS TO QUESTION 30: Final order means a written directive or declaratory
statement issued by a federal or state agency, described in Rule 503(a)(3) of Regulation

Crowdfunding, under applicable statutory authority that provides for notice and an
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issuer should include:

(a) a description of the material content of such infermation;

(b) a description of the format in which such disclosure is presented; and

(c) in the case of disclosure in video, audio or other dynamic media or format, a transcript

or description of such disclosure.

ONGOING REPORTING

32. The issuer will file a report electronically with the Securities &
Exchange Commission annually and post the report on its website,
no later than:

120 days after the end of each fiscal year covered by the
report.

33. Once posted, the annual report may be found on the issuer’s
website at:

https://www.jetoptera.com/invest

The issuer must continue to comply with the ongoing reporting

requirements until:

1. the 1ssuer 1s required to file reports under Exchange Act Sections
13(a) or 15(d);

2. the issuer has filed at least one annual report and has fewer than
300 holders of record;

3. the issuer has filed at least three annual reports and has total
assets that do not exceed $10 million;

4. the issuer or another party purchases or repurchases all of the
securities issued pursuant to Section 4(a)(6), including any
payment in full of debt securities or any complete redemption of
redeemable securities; or the issuer liquidates or dissolves in

accordance with state law.

APPENDICES

Appendix A: Business Description & Plan

Appendix B: Investor Contracts

SPV Subscription Agreement - Early Bird
Early Bird Jetoptera Subscription Agreement
SPV Subscription Agreement




Jetoptera Subscription Agreement

Appendix C: Financial Statements

Financials 1
Financials 2

Appendix D: Director & Officer Work History
Andrei Evulet

Denis Dancanet
Simina Farcasiu

Appendix E: Supporting Documents

ttw_communications_128021_192613.pdf
Jetoptera_Subscription_Agreement_v2.pdf

Signatures

Intentional misstatements or omissions of facts constitute federal criminal violations. See 18 U.S.C. 1001.

The following documents will be filed with the SEC:
Cover Page XML

Offering Statement (this page)

Appendix A: Business Description & Plan

Appendix B: Investor Contracts

SPV Subscription Agreement - Early Bird

Early Bird Jetoptera Subscription Agreement

SPV Subscription Agreement

Jetoptera Subscription Agreement

Appendix C: Financial Statements

Financials 1

Financials 2




Appendix D: Director & Officer Work History

Andrei Evulet

Denis Dancanet

Simina Farcasiu

Appendix E: Supporting Documents

ttw_communications_128021 _192613.pdf
Jetoptera_Subscription_Agreement_v2.pdf

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and Regulation
Crowdfunding (§ 227.100 et seq.), the issuer certifies that it has reasonable grounds to believe that it meets all of
the requirements for filing on Form C and has duly caused this Form to be signed on its behalf by the duly

authorized undersigned.

Jetoptera, Inc

By

Simina Farcasiu

CFO and Co-Founder

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and Regulation
Crowdfunding (§ 227.100 et seq.), this Form C and Transfer Agent Agreement has been signed by the following

persons in the capacities and on the dates indicated.

legal name:

legal name




Simina Farcasiu

CFO and Co-Founder
12/22/2023

Andrei T Evulet

CEQ
12/22/2023

Denis Dancanet

Chairman of Board of Directors and Co-Founder
12/22/2023

Pending Signatures

Denis Dancanet - denis @ jetoptera.com 11/ &

The Form C must be signed by the issuer, its principal executive officer or officers, its principal financial officer, its controller or principal accounting

officer and at least a majority of the board of directors or persons performing similar functions.

| authorize Wefunder Portal to submit a Form C to the SEC based on the information |
provided through this online form and my company’s Wefunder profile.

As an authorized representative of the company, | appoint Wefunder Portal as the
company’s true and lawful representative and attorney-in-fact, in the company’s
name, place and stead to make, execute, sign, acknowledge, swear to and file a Form
C on the company’s behalf. This power of attorney is coupled with an interest and is
irrevocable. The company hereby waives any and all defenses that may be available to
contest, negate or disaffirm the actions of Wefunder Portal taken in good faith under
or in reliance upon this power of attorney.







