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Besfuse They
Have Move Life To Live

LifeBridge 10000, L1LC

10000 units of Non Voting Membership Interests

A crowdfunding investment involves risk. Yom shonld not invest any funds in this
offering unless yom can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or Tegulatory mrthority. Furthermore, these amthorities have not passed
upon the acoaracy or adequacy of this dorament.

The U.8. Securities and Exchange Commission does not pass upon the merits of amy
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering docwment or literature.

These secarities are offered under an exemption from registration; however, the U.5.
Serurities and Exchange Commission has not made an independent determination
that these securities are exemipt from registration.



THE OFFERING

Maximum 107,000 Non Voting Membership Interests ($107,000)

Minimum 10,000 Non Voting Membership Interests ($10,000)

Company LifeBridge 10000, LLC
Corporate Address 862 E Wildmere Ave, Longwood, FL 32750

Description of Business  LifeBridge 10000 is an oncology company specializing in
bringing promising and proven therapies to late stage
patients. Thereby providing the chance for high quality
extended life.

Type of Security Offered Non Voting Membership Interests
Purchase Price of Security $1
Offered
Minimum Investment $100

Amount (per investor)

LifeBridge 10000, LLC (the “Compnay”) is offering up to 107,000 Non Voting
Membership Interests on a best efforts basis. The offering may continue until 90 days
from SEC filing (which may be extended at our option) or the date when all the shares
have been sold. The units will be priced at One Dollar ($1.00) per Membership
Interest. The minimum investor purchase shall be 100 Membership Interests.

Our minimum target offering amount is Ten Thousand ($10,000) and the maximum is
One Hundred Seven Thousand Dollars ($107,000). If we reach the target offering
amount of $107,000 we may amend the target amount, and after providing additional
documentation, continue with a larger target. We may do this multiple times up to
$1,070,000 in the calendar year 2017.

Generally, the aggregate purchase price of the shares you buy in this offering may not
exceed ten percent (10%) of your annual income or net worth. Different rules apply to
accredited investors and non-natural persons. We encourage you to review Rule 227
of Regulation Crowdfunding before you make any representation that your intended
investment does not exceed applicable thresholds. For general information on
investing we encourage you to refer to www.investor.gov.



There is currently no trading market for our shares and we cannot guarantee that such
a trading market for our common stock will ever exist. Please see “Transferability of
Securities.

Perks (Please note all perks occur after the offering ends and where applicable, when
treatment is available)

$100+ A thank you letter from our CEO and the option to submit a poem for our "/
Have More Life to Live” book of poems. Poems must be written in good taste. Poems
can be submitted by a friend in your name. Poems from cancer survivors or loved ones
of survivors or past warriors of cancer, will be given the best placement in the
collection. Poems must be original and can be copyrighted by authors, but must
include permission to LifeBridge 10000 to print and distribute the poem free of charge
for promotion of cancer therapy development. To be published poems must be 500
words or less. Please submit in word using Times New Roman font at 12pts.

$500+ Thank you posting, with "in honor of” photograph on a special permanent
section on our web page. Honor a friend or loved one who died or is fighting cancer by
placing their picture in this section of our web page and the option to submit a poem
for our "1 Have More Life to Live” book of poems. Poems must be written in good taste.
Poems can be submitted by a friend in your name. Poems from cancer survivors or
loved one of survivors or past warriors of cancer will be given the best placement in
the collection .

$1,000+ Each increment of $1,000 dollar purchase of stock will include a book of
poems compiled from our investors entitled " I have more life to live” (4 color cover)

$5,000+ Made Possible By " Your Name". Our business model includes giving a
percentage of profits toward treatment to those who cannot afford the therapy. When
you purchase stock at this level, we will place your name on a plague on a wave
generator that delivers TTF to fight cancer. It will read "This therapy is made possible
by " Your names’ " Up to 4 plaques per generator.

$25,000+ At this level 2 wave generators will be engraved with only your name stating
"This therapy is made possible by " Your names

$50,000+ When you purchase stock at this level we will name a meeting room at our
future headquarters after you and dedicate it to you or a survivor. Only 2 available. In
addition your Shares will be issued as voting shares.

$100,000+ At this level 10 wave generators will be engraved with only your name
stating "This therapy is made possible by "Your names” You will also receive a special
copy of our book of poems signed by our entire team.

Multiple Closings

If we reach the target offering amount prior to the offering deadline, we may conduct
the first of multiple closings of the offering early, if we provide notice about the new



offering deadline at least five business days prior (absent a material change that
would require an extension of the offering and reconfirmation of the investment
commitment).

THE COMPANY AND ITS BUSINESS
The company's business

Description of Business

The Company is an early-stage Florida Limited Liability Company organized on
January 5, 2015. The Company’s principal business address is located at 862 E.
Wildmere Avenue, Longwood, Florida 32750. The Company’s telephone number is
(407) 339-2612. The Company was co-founded by Peter F. Travers, who serves as our
Sole Manager, President, and CEQ; Ken Watkins, who serves as our Senior Engineer;
and Timothy VanderMey, who serves as another Senior Engineer. The Company is
organized to operate as a manufacturer, distributer and servicer of advanced medical
devices designed to treat late stage cancer patients, utilizing proprietary patented and
patent-pending technology, offering an alternative to traditional chemotherapy
treatments, as well as treatments that can be done with Chemo therapy.

Sales, Supply Chain, & Customer Base

The first 18 months from funding will be used to complete the LB10000 prototype,
obtain an investigational device exemption (IDE) from the FDA, establish the first
foreign market outlet, and implement Phase 1 and 2 pivotal clinical trials. The
following statements are dependent on the company receiving uninterrupted funding.

In 2019, the company will then establish working relationships with three Oncology
Group practices that have a total of ten Oncologists in countries with less stringent
medical device registration laws than the U.S. Each Oncologist will be asked to receive
training and administer the LB10000 therapy to 1 patient per quarter, for a total of 40
active patients in 2019.

Patients do not purchase the LB10000, but rather rent it for specified time periods. It

is estimated that 60% of first-year patients will continue using the device the 2™
year.

In 2020, three additional Oncology Group practices will be added, adding a total of 10
additional Oncologists. This will increase the total number prescribing the LB10000
to 20 Oncologists. Each Oncologist will be asked to treat 1 patient per quarter,
bringing 80 new patients for a total of 124 active, in 2020.

Also in 2020, the company will shift from recruiting new Oncologists to converting the
original 6 group practices into Centers of Excellence, with product training centers
and tech support offices. Oncologists in each center will receive in-service curriculum
and hands-on training methods. Each center will certify additional Oncologists in the
use of TTF. Agreement to participate in the training program is mandatory for the



original 20 Oncologists to be considered a Center of Excellence.

It is anticipated that the original 20 Oncologists will prescribe the LB10000 to 2
patients per quarter each, bringing 160 new patients for a total of 220 active in 2021.
By 2021, the company will be positioned for exponential growth. Independent of
LifeBridge, the leader in the field of TTF, is on schedule to complete three additional
Phase 2 clinical trials and a major Phase 3 trial of 500 patients diagnosed with Non-
Small Cell Lung Cancer.

By 2021, Phase 1 and 2 clinical trials of LB10000 will be completed, with
approximately 300 patient experiences providing LifeBridge with established
credibility.

In 2022, the global marketing from the 6 Centers of Excellence should produce 4 new
group practices. Each new practice will average 3 doctors (total of 12 new physicians),
bringing the total to 32 doctors prescribing the device to an average of 4 patients per
quarter. The total anticipated new patients per year is 512 for a total of 661 active.

In 2023, two larger group practices are projected, averaging 5 doctors each, for a new
total of 42 doctors prescribing four patients per quarter. This will produce 672 new
patients for a total of 980 active patients.

The above projected market roll-out will produce the following gross revenues:
2019 -- $2,636,923

2020 -- $7,626,923

2021 -- $13,823,077

2022 -- $35,442,788

2023 -- $63,383,654

Other facts supporting the high-growth projections for 2021-2022:

2020 revenue, under this plan, does not require establishing new outlets or treatment
centers, but simply mobilizing the increasing demand for the device available through
existing relationships. No new training or acclimation of staff is needed.

Measuring the developing demand for an effective cancer therapy can be difficult.
However, it is well established that Oncologists care for patient loads of 1,000 to as
high as 3,000, depending on support staff. Estimates of new cancer patients seen by
each Oncologist, range from 250 to 350 annually. The American Cancer Society
reports deaths from new cancer cases is approximately 35%, (1,665,540 new cancer
cases diagnosed and 585,720 cancer deaths). Given these statistics, it is reasonable to
estimate 8 to 16 patients being treated with TTF per year per oncologist.

The cancer community is now connected with a very efficient global communication
network, through formal news outlets as well as social media. Keeping an effective



cancer therapy from being known the world over would be a difficult task indeed. At
the same time, there is a robust industry of medical tourism growing each year, led by
the International Medical Tourism Association
http://www.medicaltourismassociation.com/en/index.html . For this reason,
management believes a significant portion of annual TTF patients will be generated
from outside a physician’s current patient load.

TTF will represent a significant source of new revenue for the Oncologist at a time
when the American Society of Clinical Oncology forecasts significant financial
pressure for the typical oncology practice. Medscape reports the many financial
pressures on the typical practice in an article entitled “ASCO Makes Dire Predictions
for the Future of US Cancer Care.”

The nature of TTT treatment allows for broad use across many types and stages of
cancer. If you ask an Oncologist the question: “If radiation had no side effects and did
not interfere with chemotherapy, how many of your patients would you prescribe the
treatment?” it is believed the answer would be more than 4 to 8, per quarter. TTF does
not interfere with chemotherapy and does not have significant side effects (to date,
only minor skin irritation).

At present, Novocure—with the help of Pfizer, Johnson and Johnson, and Medtronic—

is spending hundreds of millions of dollars to make TTF the accepted 4" modality for
cancer treatment alongside chemotherapy, radiation and surgery. The rolling out of
the LB10000 device is happening in parallel with this global effort to build the
credibility of TTF.

Centers of Excellence

The final Phase of the plan is to recruit 8 new Oncology group practices from around
the world, to become a Center of Excellence. This will bring the total number of
centers of excellence to 20.

Oncologists are at the center of TTF marketing plan and are key to the business model.
As a progressive group of professionals seeking new and reliable therapies to extend
the life of cancer patients.

Oncologists are, first and foremost, scientists. Any new treatment, cutting edge or
experimental, must go through the process of building credibility, to follow accepted
scientific practices in exploring new treatments.

The Oncologist office acts as the infrastructure for TTF treatment. Recruiting, initial
screening of patients, and orientation for treatment regimens are all accomplished
through the physician’s staff, who need to be fully trained. Since this is the foundation
in which TTF is delivered, the business model needs to be built from the ground up to
operate in the world of the Oncologist’s practice.

The next step in the Company’s marketing plan calls for the expansion of the role of
the Centers of Excellence to become both training hubs and regional technical support



stations. This should be a natural progression, as systems for staff, patients and
technical support will have been refined through treating the initial patients at each
location. The experience of medical staff in setting up in-service training will be
utilized to make each center a place of quality training and certification. Training at
each center will also include instruction on how to manage the entire patient
experience. This is important because of the large number of patients coming through
medical tourism.

Once each training center is established, global marketing to Oncologists around the
world will begin. Management anticipates that each of the 20 Centers of Excellence
will be able to certify 25 Oncologists per year to begin using the LB10000 to treat their
patients. This should produce 1000 active Oncologists over a 2-year period. Each
Oncologist will receive technical support from the center of excellence granting their
certification, ensuring that each physician receives support from familiar
professionals, thereby increasing the quality of communication.

These Oncologists will not have the benefit of the global marketing campaign enjoyed
by the Centers of Excellence. Nevertheless, it is expected that they will be able to treat
the equivalent of two new long-term patients per month, generating annual revenues
approaching $2 billion dollars. The following is a detailed graphic representation of
the above steps required to build our business model.

The possibility of increased demand for LB10000 creates a dilemma. Since the device
will be paid for out of pocket, only the wealthiest will gain access to treatment. For
every patient paying for the device there will be an estimated 7 more wanting to use it
that will not be able to pay in full. LifeBridge will establish a non-profit organization
to help fund the treatment of those with low income and will donate 10% of profits to
assist those in need.

Supply Chain

The company’s plan is to acquire the services of world-class companies in the field of
launching and manufacturing medical devices in foreign countries. For medical device
manufacturing of the field generator, we have had initial conversations with

Cogmedix (www.coghlincompanies.com/cogmedix.php).This firm has a solid
reputation and is well known by the FDA.

In addition, the company has had extended correspondence with Nikao, a
manufacturer with FDA experience in Weston, Florida (www.nikaousa.com). Nikao has
experience in manufacturing many medical devices for some of the largest companies
in the industry.

The company has also met face to face and corresponded witha ceramic engineer from
CeramTec (www.ceramtec.com/about-us/).CeramTec is one of the leading companies

in the world producing piezo ceramic,one of the substances best suited for producing
the isolects (array discs) that come into contact with TTF patients. They offer
considerable engineering assistance and are considering assembling our TTF arrays.



The design and execution of a global medical device registration strategy is the next
step. Registration is usually synonymous with the ability to operate in the country of
registration, although there are exceptions where registration is a separate function
from being able to operate freely.

Written proposals have been secured from two global leadersin the field of medical
device registration. These proposals include the obtaining of an Investigational Device
Exemption (IDE) from the FDA; a CE Mark (safe manufacturing mark) from the
European Union; and in one case, being the in-country sponsor in multiple countries
after the CE mark is obtained. These two companies are Emergo Group
(www.emergogroup.com)and ICON plc (www.iconplc.com). Both are globally respected
firms. Although the Company has not concluded an agreement with either ICON plc or
Emergo, and cannot state with certainty that we will do so, company management,
nonetheless, has reason to believe that such an agreement is possible.

Before any final decisions on key suppliers are made, final due diligence will be
completed to determine financial stability. Not all the above companies are large and
some have been under new management for a relatively short period of time.

The Company is actively seeking a firm to act as an interim Chief Financial Officer.
This firm will handle or supervise all accounting and bookkeeping for the company.

Competition

Novocure at present, is not seen by management as a competitor of LifeBridge. The
target market for Lifebridge is late stage patients with disease in multiple locations,
such as the lung and liver simultaneously. Novocure, LLC is not presently treating
such patients. Its considerable pipeline of clinical trials shows no movement toward
Lakebridge’s target market. In addition, NovoCures device is less suited to treat
multiple location disease than Lifebridge’s device. However, NovoCure could change
their roll out strategy and begin pushing their device to try and treat LifeBridge’s
target market at any time.

NovoCure was founded in 2000, a global company that developed the Tumor Treating

Fields (TTF) technology and is committed to making TTF an accepted 4™ modality for
the treatment of cancer. At present NovoCure is the only other known distributer of
TTF.

Novocure has received investments of $250,000,000 from Johnson and Johnson, Pfizer,
Medtronic, and multiple VC firms. Allowing the completion of 21 peer-reviewed
articles, multiple clinical trials and pilot studies over a 17-year period. An IPO offering
that raised over $150,000,000 was just completed. This funding has resulted in the
establishment of 850 global treatment centers, 400+ employees, FDA approval and
third-party reimbursement of TTF therapy for Glioblastoma, alone.

Novocure has two full Phase 2 clinical trials on pancreatic and ovarian cancer, and
trials for Mesothelioma with brain metastases from Non-Small Cell Lung Cancer
(NSCLC) under way. A breakthrough phase 3 study of 500 NSCLC patients is also in the



works.

Novocure reported net revenue growth of $15,490,000 in 2014, increased to
$33,870,000 in

2015. At the time of this writing Novocure’s 2016 sales are on track to do between
$60,000,000 and $70,000,000. Novocure reports that cash payments for a month of
TTF treatment run approximately $14,000, net of indirect taxes.

Novocure is seeking to gain FDA approval for TTF therapy for some 15 different cancer
types, including:

Non-Small Cell Lung Cancer esothelioma

Liver Cancer Cervical Cancer

Stomach Cancer Colorectal Carcinoma

|IColorectal Cancer elanoma

Breast Cancer rostate Cancer

|Ovarian Cancer enal Adenocarcinoma

Pancreatic Cancer rinary Transitional Cell Carcinoma

Management believes that Novocure’s perception of the LB10000 will expand from an
immediate improvement in efficiency, to vital lifesaving need, with advancement to
treating more complicated patients. Legal counsel for LifeBridge 10000 will attempt
to negotiate with Novocure to allow the freedom to operate in the U.S. . If these
negotiations prove successful, it will mean significant alteration to this business plan
to take advantage of the opportunity.

Novocure has paved the way to establish TTF as the 4™ modality in cancer treatment,
with better management of uncontrolled tumor growth and improved quality of life.
LifeBridge 10000 is expanding and improving the TTF therapy, as the Bridge of Life for
the treatment of advanced stage cancer.

It is expected that new competitors will arise globally in the future. In those countries
where Novocure does not have patent protection, competition from providers of fixed
field TTF treating less advanced patients could be received.

Lifebridges primary target market are patients that are “Reoccurring and Non
Responsive”. This means they are beyond surgery, radiation (except for pain
reduction) and chemo’s are no longer working. However, new treatments are being
developed constantly which could have a competitive effect on the need for TTF,
including immune therapy drugs and other treatments.

Liabilities and Litigation

LifeBridge 10000, LLC is not involved in any litigation. The company has no dept, but
does actively have expenses related to patent applications and patent annuities (see
use of proceeds).



CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Memorandum and the exhibits attached hereto include "forward-looking
statements” within the meaning of the Securities Act of 1933. All statements other
than statements of historical fact are forward-looking statements. Forward-looking
statements are subject to certain risks, trends and uncertainties that could cause
actual results to differ materially from those projected. Among those risks, trends and
uncertainties are the Company’s ability to raise sufficient working capital to carry out
the business plans, the long-term efficacy of the business plans, the ability to protect
its intellectual property, and general economic conditions. Although we believe that
in making such forward-looking statements, expectations are based upon reasonable
assumptions; such statements may be influenced by factors that could cause actual
outcomes and results to be materially different from those projected. We cannot
assure you that the assumptions upon which these statements are based will prove to
have been correct.

non LU L

When used in this Memorandum, the words "expect,” "anticipate,” "intend," "plan,”
"believe,” "seek,” "estimate” and similar expressions are intended to identify forward-
looking statements, although not all forward-looking statements contain these
identifying words. Because these forward-looking statements involve risks and
uncertainties, actual results could differ materially from those expressed or implied by
these forward-looking statements for a number of important reasons, including those
discussed under "Risk Factors" and elsewhere in this Memorandum. You should read
these statements carefully because they discuss the Company’s expectations about its
future performance, contain projections of its future operating results or its future
financial condition, or state other "forward-looking" information. Before you invest in
the Units, you should be aware that the occurrence of any of the contingent factors
described under "Risk Factors” could substantially harm the business, results of
operations and financial condition. Upon the occurrence of any of these events,

you could lose all or part of your investment. We cannot guarantee any future results,
levels of activity, performance or achievements. Except as required by law, we
undertake no obligation to update any of the forward-looking statements in this
Memorandum after the date of this Memorandum.

The team

Officers and directors

Peter I Travers CEO / Managing Member

Peter F Travers

Founder & CEO 40 years of experience in entrepreneurship, with strong background in
marketing and customer loyalty research. Mr. Travers earned his Bachelor’s degree in
Communication from the University of Central Florida. He has started several firms
from scratch, including a medical patient education company that sold training
materials he produced to over 3,000 of the nation’s hospitals over a 12-year period.
Mr. Travers established a marketing program that achieved over 1,000,000 viewers per



year on the closed-circuit television systems of over 1,000 hospitals nationwide. Mr
Travers has served has the managing Member of Loyalty Based Innovations, LLC the
Intellectual Property firm holding and licensing patents, since Jan of 2015 Mr Travers
has served as the managing member of Comprehensive Innovations, LLC, his personal
holding company and majority owner of Lifebridge 10000, LLC since 2015 Mr Travers
serves as the managing member of LifeBridge 10000, LLC Since Jan 2015. The company
of this offering providing cancer therapies. Mr Travers has served has the CEO of
Comprehensive Loyalty, INC since August of 2002. The firm specializes in customer
loyalty and predictive models for retail site selection

Number of Employees: 4
Related party transactions

The company has not conducted any related party transactions.
RISK FACTORS
These are the principal risks that related to the company and its business:

e Aninvestment in the Company’s securities involves substantial risk. Prospective
investors should consider carefully the factors referred to below as well as others
associated with their investment. In addition, this Memorandum contains
forward-looking statements regarding future events and the future financial
performance of the Company that involve significant risks and uncertainties.
Investors are cautioned that such statements are predictions and beliefs of the
Company, and the Company's actual results may differ materially from those
discussed herein. The discussion below includes some of the material risk factors
that could cause future results to differ from those described or implied in the
forwardlooking statements and other information appearing elsewhere in this
Memorandum. If any of the following risks, or any additional risks and
uncertainties not listed below and not presently known to us, actually occur, our
business could be harmed or fail. In such case, you may lose all or part of your
investment.

® General Risks Associated with an Early Stage Company We have a limited
operating history upon which you may evaluate us. The Company was formed on
January 5, 2015 as a Florida Limited Liability Company. We have a limited
operating history upon which you may evaluate our business and prospects. We
are in the early stages of our business, and our activities to date have involved
research and development, establishment of manufacturing relationships ,
business planning, and efforts to raise startup capital. Our business and
prospects must be considered in light of the risk, expense and difficulties
frequently encountered by companies in early stages of development,
particularly companies in highly competitive and evolving markets. If we are
unable to effectively allocate our resources, manufacture our products, generate
sales, or obtain and grow our customer base, our business operating results and
financial condition would be adversely affected and we may be unable to execute



our business plan, and our business could fail.

e Our success is dependent on our key personnel. We believe that our success will
depend on continued employment by us of senior management and key technical
personnel, especially including Peter F. Travers, the Company’s President and
CEQO; Ken Watkins, Chief Technologist; and Timothy VanderMey, Senior
Engineer (see “MANAGEMENT” section below). If one or more members of our
senior management were unable or unwilling to continue in their present
positions, our business and operations could be disrupted or fail.

e The Company's results are dependent on successful product initiatives and
acceptance by consumers of the Company's products, including new or improved
product and packaging introductions. The Company's results are dependent on
successful product initiatives and acceptance by consumers of the Company's
products. The Company's new or improved product and packaging introductions,
along with its other product initiatives, are designed to capitalize on customer or
consumer medical needs and personal comfort. In order to remain successful,
the Company must anticipate and react to these needs and develop new or
improved products or packaging to address them. While the Company devotes
significant resources to meeting this goal, the Company may not be successful in
developing new or improved products or packaging, or its new or improved
products or packaging may not be accepted by customers or consumers.

e Projections are speculative and are based upon a number of assumptions. Any
projected financial results prepared by or on behalf of the Company have not
been independently reviewed, analyzed, or otherwise passed upon. Such
“forward-looking” statements are based on various assumptions, which
assumptions may prove to be incorrect. Such assumptions include, but are not
limited to (i) the future status of local and regional economies, (ii) anticipated
demand for our products, (iii) anticipated costs associated with the manufacture
of our products, and (iv) anticipated procurement and retention of a customer
base. Accordingly, there can be no assurance that such projections, assumptions,
and statements will accurately predict future events or actual performance. Any
projections of cash flow should be considered speculative and are qualified in
their entirety by the assumptions, information and risks disclosed in this
Memorandum. Investors are advised to consult with their own independent tax
and business advisors concerning the validity and reasonableness of the factual,
accounting and tax assumptions. No representations or warranties whatsoever
are made by the Company, its affiliates or any other person or entity as to the
future profitability of the Company or the results of making an investment in the
Units.

e We may not effectively manage growth. The anticipated growth of the
Company’s business will result in a corresponding growth in the demands on the
Company’s management and its operating infrastructure and internal controls.
While we are planning for managed growth, any future growth may strain
management resources and operational, financial, human and management
information systems, which may not be adequate to support the Company’s
operations and will require the Company to develop further management
systems and procedures. There can be no guarantee that the Company will be



able to develop such systems or procedures effectively on a timely basis. The
failure to do so could have a material adverse effect upon the Company’s
business, operating results and financial condition.

e Our efficiency may be limited while our current employees and future employees
are being integrated into our operations In addition, we may be unable to find
and hire additional qualified management and professional personnel to help
lead us. There is intense competition for qualified personnel in the area of the
Company’s activities, and there can be no assurance that the Company will be
able to attract and retain qualified personnel necessary for the development of
our business. In addition, there is a risk of a conflict of interest between the
interests of our management and key technical personnel, and the interests of
the Company, as well as their interests in other potential unrelated activities. If
such conflicts arise, this could have a material adverse impact on the Company’s
business.

e We expect continued losses in the foreseeable future. Excluding the effect of any
future non-operating gains, we expect to continue to incur losses for the
foreseeable future and, if we ever have profits, we may not be able to sustain
them. Our expenses will increase as we build an infrastructure to implement our
business plan. For example, we may hire additional employees, expand our
product offerings, and lease more space for our corporate offices. In addition, we
plan to significantly increase our operating expenses to: « Expand our
manufacturing relationship’s to produce our products; « Develop and broaden
our product line; « Create and increase our sales channels; « Explore
opportunities and alliances with other companies; and « Facilitate business
arrangements. Expenses may also increase due to the potential effect of goodwill
amortization and other charges resulting from completed and future
acquisitions. If any one of these and other expenses is not accompanied by
increased revenue, our losses will be greater than we anticipate.

e Brand Recondition and Unanticipated Obstacles Many of our competitors have
greater brand recognition and greater financial, marketing and other resources.
Many, if not all, of our competitors have greater brand recognition, and greater
financial, marketing, and other resources than the Company. This may place us
at a disadvantage in responding to our competitors’ pricing strategies,
technological advances, advertising campaigns, strategic alliances and other
initiatives. In any event, the Company expects to compete with a number of
companies, many of which have considerably greater financial, personnel,
marketing, technical and operating resources. Consequently, such competitors
may be in a better position than the Company to take advantage of customer
acquisition and business opportunities, and devote greater resources to
marketing and sale of their product offerings. There cannot be any certainty that
the Company will be able to compete successfully. There may be unanticipated
obstacles to the execution of the Company’s business plan. The Company’s
business plans may change significantly. Our business plan is capital intensive
and is subject to statutory or regulatory requirements. We believe that our
chosen activities and strategies are achievable in light of current economic and
legal conditions with the skills, background, and knowledge of our principals and



advisors. Our management reserves the right to make significant modifications
to its stated strategies depending on future events.

Management has broad discretion as to the use of proceeds. The net proceeds
from this Offering will be used for the purposes described under “Use of
Proceeds.” The Company reserves the right to use the funds obtained from this
Offering for other similar purposes not presently contemplated, which it deems
to be in the best interests of the Company and its shareholders in order to
address changed circumstances or opportunities. As a result of the foregoing,
the success of the Company will be substantially dependent upon the discretion
and judgment of management with respect to application and allocation of the
net proceeds of this Offering. Investors for the Units offered hereby will be
entrusting their funds to the Company’s management, upon whose judgment
and discretion the investors must depend. Management has voting control of the
Company. Management of the Company presently holds a majority of the issued
and outstanding Shares in the Company and expects to continue to hold such
majority after the Offering. Investors with voting rights will own a minority
percentage of the Company and will have minority voting rights with respect to
the election of the directors of the Company. Due to their stock ownership and
positions with the Company, the current Manager (indirectly) and key personnel
will be in a position to continue to control the affairs and management of the
Company. Such concentration of ownership and control may have the effect of
delaying, deferring, or preventing a change in control of the Company, and
investors will have limited ability to elect or remove directors.

Sale of products We have not yet found commercial partners for our saleable
products and may never have saleable products. We have only recently acquired
technologies and developed products ready for commercialization. We have not
yet found any commercial partners for our products and many of our products
require additional research and development. We will also need to develop a
market for our products if our commercial partners do not have an established
marketing channel. There can be no assurance that we will successfully find
commercial partners, market our products or complete our research and
development of new products. If healthcare professionals do not adopt our
products in sufficient numbers or as rapidly as we anticipate, our operating
results will be harmed. The success of any of our products which we may develop
will depend heavily on acceptance by healthcare professionals who will
recommend and prescribe treatment using our products, and our failure to
maintain a high level of confidence by key healthcare professionals in our
products could adversely affect our business. Consumers may not use our
products, and thus we may never become profitable. Our products represent a
significant change from traditional cancer treatment, and patients may be
reluctant to accept them, or may not find them preferable to conventional
treatment. In addition, patients may not comply with recommended treatment
guidelines which could compromise the effectiveness of their treatment. Our
success will depend upon the rapid acceptance of our products by a large number
of treating physicians and their patients to whom we intend to actively market.
Market acceptance will depend in part upon the recommendations of those



treating physicians, as well as other factors including effectiveness, safety,
reliability, improved treatment and greater comfort compared to alternative
treatments. Furthermore, treating physicians may not respond to our direct
marketing campaigns or we may be unsuccessful in reaching our target
audience. If treating phsyicians and treating facilities prove unwilling to adopt
our products as rapidly or in the numbers that we anticipate, our operating
results will be harmed.

Software defects may be discovered in our products which would damage our
ability to sell our products, our results of operations, financial condition and
cash flows. Our systems will incorporate sophisticated computer software.
Complex software frequently contains errors, especially when first introduced.
Because our products are designed to be used to perform complex interventional
procedures, we expect that physicians and hospitals will have an increased
sensitivity to the potential for software and other defects. We cannot assure that
our software will not experience errors or performance problems in the future. If
we experience software errors or performance problems, we would likely also
experience: = loss of revenue; « increase in reportable adverse events to
applicable authorities; « delay in market acceptance of our products; « damage to
our reputation; « additional regulatory filings; « product recalls; « increased
service or warranty costs; and/or « product liability claims relating to the
software defects.

Clinical trials We may fail to receive positive clinical results for our products in
development that require clinical trials, and even if we receive positive clinical
results, we may still fail to receive the necessary clearance or approvals to
market our products. In the development of new products or new indications for,
or modifications to, existing products, we may conduct or sponsor clinical trials.
Clinical trials are expensive and require significant investment of time and
resources. Clinical trials are subject to regulations for clinical studies and failure
to comply with such regulations including, but not limited to, failure to obtain
adequate consent of subjects, failure to adequately disclose financial conflicts,
or failure to report data or adverse events accurately, could result in fines,
penalties, and/or suspension of trials. Difficulty enrolling patients in clinical
trials. The Company may have trouble enrolling patients in clinical trials.
Patients entering the Company’s clinical trial could disqualify them from
entering other trials because of scientific research principles regarding limiting
the number of variables in a trial. Difficulty in finding research patients could
significantly hinder the Company’s ability to do business or may cause delays in
revenue. We may choose to suspend, be required to suspend clinical trials.
Clinical Research Organizations (“CROs”) may fail. CROs must be hired to run
clinical trials in order to maintain proper objectivity. The failure of a CRO to
carry out its duties would detrimentally effect the Company’s ability to operate.
Shifting emphases, Payment default, Pateint death, technology, confidrntiality,
regulations We may pursue the use of Tumor Treating Fields (“TTF”) to treat
other things, possibly ceasing to treat solid tumors or while simultaneously
treating patients with solid tumors (i.e. resistant bacteria, or animal treatments).
Such shifts in emphasis could have a material adverse impact on our financial



forecast. Patients may default on payment. Patients will be required to make
payments in advance of each month’s treatment. However, patients may not be
able to pay for as long a period as they originally intended. This would have a
material adverse impact on the Company’s financial condition. Patients could
die. Patients could die while under treatment or could be harmed by our device.
Such incidences could have a material adverse impact on the Company’s ability
to operate. Our business may be harmed by technological and therapeutic
changes, or the demand for our services could be diminished by the development
of alternative treatments. Future innovations could make our inventions
obsolete. Our success will depend, in part, on continued demand for products
that will incorporate our inventions. Changes in technology or customer
requirements could render these inventions obsolete or unmarketable. We will
rely on information technology systems for accounting and finance,
inventorymanagement, engineering, distribution and other functions, and to
maintain our research and development data. If such adopted information
technology systems fail to adequately perform these functions, or if we
experience an interruption in their operation, our business, financial condition
and results of operations could be adversely affected. The efficient operation of
our business will be dependent on our information technology systems which we
intend to develop. We will rely on our information technology systems to
effectively manage: « sales and marketing, accounting and financial functions; «
order entry, order fulfillment and inventory replenishment processes; «
engineering tasks; « our research and development data; and « patient
monitoring of daily usage and device maintenance. The failure of our intended
information technology systems to perform as we anticipate, or our failure to
effectively implement new systems, could disrupt our business and product
development and could result in decreased sales, increased overhead costs,
excess inventory and product shortages, all of which could have a material
adverse effect on our business, financial condition and results of operations. In
addition, our information technology systems are vulnerable to damage or
interruption from: « tornado, earthquake, fire, flood and other natural disasters;
« terrorist attacks and attacks by computer viruses or hackers; « power loss; and
« network failure of computer systems, Internet, telecommunications or data.
Any such interruption could have material adverse effect on our business,
financial condition and results of operations. We rely on confidentiality
agreements that could be breached and may be difficult to enforce which could
have a material adverse effect on our business and competitive position. Our
policy is to enter into agreements relating to the non-disclosure of confidential
information with third parties, including our contractors, consultants, advisors
and research collaborators, as well as into agreements that purport to require the
disclosure and assignment to us of the rights to the ideas, developments,
discoveries and inventions of our employees and consultants while we employ
them. However, these agreements can be difficult and costly to enforce.
Moreover, to the extent that our contractors, consultants, advisors and research
collaborators apply or independently develop intellectual property in connection
with any of our projects, disputes may arise as to the proprietary rights to this



type of information. If a dispute arises, a court may determine that the right
belongs to a third party, and enforcement of our rights can be costly and
unpredictable. In addition, we rely on trade secrets and proprietary know-how
that we will seek to protect in part by confidentiality agreements with our
employees, contractors, consultants, advisors or others. Despite the protective
measures we employ, we still face the risk that: « these agreements may be
breached; » these agreements may not provide adequate remedies for the
applicable type of breach; or « our trade secrets or proprietary know-how will
otherwise become known. Extensive and changing government regulation of the
healthcare industry may be expensive to comply with and exposes us to the risk
of substantial government penalties. We face risks related to our international
operations, including the need to obtain necessary foreign regulatory clearance
or approvals. If we fail to obtain regulatory clearances in countries in which we
intend to operate for products under development, we will not be able to
commercialize these products in those countries. Sales of our products will be
subject to regulatory requirements that vary widely from country to country. We
may be unable to obtain regulatory approvals in the countries in which we
intend to operate or to market our products. We may also incur significant costs
in attempting to obtain and in maintaining regulatory approvals. If we
experience delays in receipt of approvals to market our products or if we fail to
receive these approvals, we may be unable to market our products or
enhancements in our intended markets in a timely manner, if at all.
Noncompliance with applicable regulatory requirements can result in
enforcement action which may include recalling products which could limit
product sales, delay product shipment and adversely affect profitability.
Simulations, Growth, UCF, Regulation, Market Trends, Insurance, Political
Change, suppliers and more Our business depends on our ability to successfully
commercialize novel cancer therapies and services, which is time consuming and
complex, and our development efforts may fail. Our current business strategy
involves accessing and importing patient scans (MRI’s, CAT Scans, etc) into 3D
simulators. These simulations are used as guides for applying cancer therapies.
The failure of such simulators would adversely affect our ability to treat
advanced cancer patients thereby hindering our success. If the market for our
therapies does not experience significant growth or if our services do not achieve
broad acceptance, our operations will suffer. We cannot accurately predict the
future growth rate or the size of the market for our cancer therapy. The
expansion of this market depends on a number of factors, such as: « the results
of clinical trials; = the cost, performance and reliability of our therapies and
services, and the therapies and services offered by competitors; « customers’
satisfaction with our therapies and services; and » customers' perceptions
regarding the benefits of our therapies and services; « marketing efforts and
publicity regarding our therapies and services. Our incubation arrangement with
the University of Central Florida Business Incubation program may not proceed
successfully. We have been accepted into the University of Central Florida
Business Incubation Program. No assurances can be given that this relationship
will ever achieve the research, development and commercial objectives currently



contemplated by the parties, such as the discovery and commercialization of the
contemplated device. If the development efforts do not result in commercially
successful tests or services, it may have an adverse effect on our business,
financial condition and results of operations. Extensive and changing
government regulation of the healthcare industry may be expensive to comply
with and exposes us to the risk of substantial government penalties.
Improvements in product design or fundamental process may trigger additional
clinical trial requirements and modifications to CE marks (safe manufacturing
designation) as well as new FDA designations. In addition we face risks related
to our international operations, including the need to obtain necessary foreign
regulatory clearance or approvals. If we fail to obtain regulatory clearances in
countries in which we intend to operate for products under development, we will
not be able to commercialize these products in those countries. Sales of our
products will be subject to regulatory requirements that vary widely from
country to country. We may be unable to obtain regulatory approvals in the
countries in which we intend to operate or to market our products. We may also
incur significant costs in attempting to obtain and in maintaining regulatory
approvals. If we experience delays in receipt of approvals to market our products
or if we fail to receive these approvals, we may be unable to market our products
or enhancements in our intended markets in a timely manner, if at all. Varying
trends in market preferences and spending could affect our business. The
Company’s operating results may fluctuate significantly from period to period as
a result of a variety of factors, including purchasing patterns of customers,
competitive pricing, debt service and principal reduction payments, and general
economic conditions. There is no assurance that the Company will be successful
in marketing any of its products, or that the revenues from the sale of such
products will be significant. Consequently, the Company’s revenues may vary by
quarter, and the Company’s operating results may experience fluctuations. In
addition, abrupt political change, terrorist activity and armed conflict pose a risk
of general economic disruption in affected countries, which could also result in
an adverse effect on our business and results of operations. We may incur
material product liability claims, which could increase our costs and adversely
affect our reputation, revenues, and operating income. As a retailer, distributor
and manufacturer of products designed for use by and around humans, we are
subject to product liability claims if the use of our products is alleged to have
resulted in injury. Even with adequate insurance, product liability claims could
significantly damage our reputation and consumer confidence in our products.
Such litigation expenses could have a material adverse effect on our results of
operations even if a product liability claim is unsuccessful or is not fully
pursued. We may experience product recalls, which could reduce our sales and
margin and adversely affect our results of operations. We may be subject to
product recalls, withdrawals or seizures if any of the products we manufacture or
sell are believed to cause injury or illness or if we are alleged to have violated
governmental regulations in the manufacturing, labeling, promotion, sale or
distribution of such products. Any such recall, withdrawal or seizure of any of
the products we manufacture or sell would require significant management



attention, could result in substantial and unexpected expenditures and could
materially and adversely affect our business, financial condition or results of
operations. Furthermore, a recall, withdrawal or seizure of any of our products
could materially and adversely affect consumer confidence in our brand and
decrease demand for our products. Our operations are subject to environmental
and health and safety laws and regulations that may increase our anticipated
cost of operations or expose us to environmental liabilities. Our operations are
subject to environmental and health and safety laws and regulations, and some
of our operations require environmental permits and controls to prevent and
limit pollution of the environment. We could incur significant costs as a result of
violations of, or liabilities under, environmental laws and regulations, or to
maintain compliance with such environmental laws, regulations or permit
requirements. In addition to the foregoing, we are subject to numerous federal,
state, local and foreign environmental and health and safety laws and
regulations governing our operations, including the handling, transportation
and disposal of non-hazardous and hazardous substances and wastes including,
but not limited, to lithium batteries, as well as emissions and discharges from its
operations into the environment, including discharges to air, surface water and
groundwater. Failure to comply with such laws and regulations could result in
costs for remedial actions, penalties or the imposition of other liabilities. New
laws, changes in existing laws or the interpretation thereof, or the development
of new facts or changes in their processes could also cause us to incur additional
capital and operating expenditures to maintain compliance with environmental
laws and regulations and environmental permits. We may not be able to obtain
insurance at favorable rates, or we may experience unfavorable claims. While we
believe we will be able to obtain liability insurance, because of increased
selectivity by insurance providers we may only be able to obtain such insurance
at unfavorable rates and/or with unfavorable coverage levels. Additionally, we
may experience unfavorable claims. Changes in insurance rates, reduced
coverage levels, or unfavorable claims could reduce our income from operations.
Because we rely on key suppliers to manufacture products we sell, disruptions in
our manufacturing supply chain or losses of manufacturing certifications by our
suppliers could adversely affect our sales and customer relationships. Our
manufacturing suppliers are expected to account for all of our product demand
However, our manufacturers rely on third-party suppliers and vendors to provide
certain of the raw materials necessary to produce our products. In the event any
such third-party supplier or vendor becomes unable or unwilling to provide raw
materials in the required volumes and quality levels or in a timely manner, we
would be required to identify and obtain acceptable replacement supply sources.
If we are unable to identify and obtain alternative supply sources in a timely
manner or at all, our business could be adversely affected. Any significant
disruption in our key suppliers operations facility for any reason, including
regulatory requirements, the loss of certifications, power interruptions, fires,
hurricanes, war or other force of nature, could disrupt our supply of products,
adversely affecting our sales and customer relationships. An increase in the price
and shortage of supply of key raw materials could adversely affect our business.



The LifeBridge 10000 and anticipated future products are composed of certain
key raw materials. If the prices of these raw materials were to increase
significantly, we may not be able to pass on such increases to our customers. A
significant increase in the price of raw materials that cannot be passed on to
customers could have a material adverse effect on our results of operations and
financial condition. In addition, if we no longer are able to obtain products or
raw materials from one or more of our suppliers on terms reasonable to us or at
all, our revenues could suffer. Events such as the threat of political or social
unrest, or the perceived threat thereof, may also have a significant impact on
raw material prices and transportation costs for our products. In addition, the
interruption in supply of certain key raw materials essential to the
manufacturing of our products may have an adverse impact on our suppliers’
ability to provide us with the necessary products needed to maintain our
customer relationships and an adequate level of sales. We may fail to adequately
protect our intellectual property rights or may be accused of infringing upon
intellectual property rights of third parties. We may fail to adequately protect
our intellectual property rights or may be accused of infringing upon intellectual
property rights of third parties. Changes in Patent Law in some countries may
render the Company’s patent (should we be granted one) worthless. We regard
our intellectual property rights, including patents, service marks, trademarks
and domain names, copyrights, trade secrets and similar intellectual property (as
applicable) as critical to our success. We may also rely upon software codes,
informational databases and other components that make up our services. We
expect to rely on a combination of laws and contractual restrictions with
employees, customers, suppliers, affiliates and others to establish and protect
these proprietary rights. Despite these precautions, it may be possible for a third
party to copy or otherwise obtain and use trade secrets or copyrighted
intellectual property without authorization which, if discovered, might require
legal action to correct. In addition, third parties may independently and lawfully
develop substantially similar intellectual properties. We expect to generally
register and continue to apply to register, or secure by contract when
appropriate, our patents, trademarks and service marks as they are developed
and used, and reserve and register domain names as we deem appropriate. We
consider the protection of our patents and trademarks to be important for
purposes of product sales brand maintenance and reputation. While we expect
to vigorously protect our patents, trademarks, service marks and domain names,
effective patent and trademark protection may not be available, and contractual
disputes may affect the use of marks governed by private contract. Similarly, not
every variation of a domain name may be available or be registered, even if
available. Our failure to protect our intellectual property rights in a meaningful
manner or challenges to related contractual rights could result in erosion of
brand names and limit our ability to control marketing on or through the
internet using our domain names or otherwise, which could adversely affect our
business, financial condition and results of operations. We will consider applying
for patents or for other appropriate statutory protection if and when we develop
valuable new or improved proprietary technologies and products, or identify



inventions, and will continue to consider the appropriateness of filing for
patents to protect any proprietary technologies, products, and inventions as
circumstances may warrant. The status of any patent involves complex legal and
factual questions, and the breadth of claims allowed is uncertain. Accordingly,
any patent application filed may not result in a patent being issued or existing or
future patents may not be adjudicated valid by a court or be afforded adequate
protection against competitors with similar technology. In addition, third

parties may create new products or methods that achieve similar results without
infringing upon patents that we own. Likewise, the issuance of a patent to us
does not mean that its processes or inventions will not be found to infringe upon
patents or other rights previously issued to third parties. From time to time,
litigation may be necessary to enforce our intellectual property rights, protect
trade secrets or determine the validity and scope of proprietary rights claimed by
others. Any litigation of this nature, regardless of outcome or merit, could result
in substantial costs and diversion of management and technical resources, any of
which could adversely affect our business, financial condition and results of
operations. Patent litigation tends to be particularly protracted and expensive. If
we fail to protect our brand name, competitors may adopt trade names that
dilute the value of our brand name, and prosecuting or defending infringement
claims could cause us to incur significant expenses or prevent us from
manufacturing, selling or using some aspect of our products, which could
adversely affect our revenues and market share. We have invested significant
resources to protect our brand name. However, we may not always be able to
successfully enforce our trademarks against competitors or against challenges by
others. Our failure to successfully protect our trademarks could diminish the
value and effectiveness of our marketing efforts and could cause customer
confusion. This could in turn adversely affect our revenues and profitability. We
also may in the future be subject to intellectual property litigation and
infringement claims, which could cause us to incur significant expenses or
prevent us from manufacturing, selling or using some aspect of our products.
Claims of intellectual property infringement also may require us to enter into
costly royalty or license agreements. However, we may be unable to obtain
royalty or license agreements on terms acceptable to us or at all. Claims that our
technology or products infringe on intellectual property rights could be costly
and would divert the attention of management and key personnel, which in turn
could adversely affect our revenues and profitability. Our network and
communications systems are dependent on third-party providers and are
vulnerable to system interruption and damage, which could limit our ability to
operate our business and could have a material adverse effect on our business,
financial condition or results of operations. Our systems and operations and
those of our third-party internet service providers are vulnerable to damage or
interruption from fire, flood, earthquakes, power loss, server failure,
telecommunications and Internet service failure, acts of war or terrorism,
computer viruses and denial-ofservice attacks, physical or electronic breaches,
sabotage, human error and similar events. Any of these events could lead to
system interruptions, processing and order fulfillment delays and loss of critical



data for us, our suppliers or our Internet service providers, and could prevent us
from processing customer purchases. Any significant interruption in the
availability or functionality of our website or our customer processing,
distribution or communications systems, for any reason, could seriously harm
our business, financial condition and operating results. The occurrence of any of
these factors could have a material adverse effect on our business, financial
condition or results of operations. Because we are dependent on third-party
service providers for the implementation and maintenance of certain aspects of
our systems and operations and because some of the causes of system
interruptions may be outside of our control, we may not be able to remedy such
interruptions in a timely manner, if at all. As we rely on our third-party service
providers, computer and communications systems and the Internet to conduct
our business, any system disruptions could have a material adverse effect on our
business, financial condition or results of operations. Privacy protection is
increasingly demanding, and we may be exposed to risks and costs associated
with security breaches, data loss, credit card fraud and identity theft that could
cause us to incur unexpected expenses and loss of revenue as well as other risks.
The protection of customer, employee, vendor, and other business data is critical
to us. Federal, state and international laws and regulations govern the
collection, retention, sharing and security of data that we receive from and about
our employees, customers, vendors and suppliers. The regulatory environment
surrounding information security and privacy has been increasingly demanding
in recent years, and may see the imposition of new and additional requirements
by states and the federal government as well as foreign jurisdictions in which we
may do business. Compliance with these requirements may result in cost
increases due to necessary systems changes and the development of new
processes to meet these requirements. In addition, customers have a high
expectation that we will adequately protect their personal information. If we or
our service providers fail to comply with these laws and regulations or
experience a significant breach of customer, employee, vendor, or other
company data, our reputation could be damaged and result in an increase in
service charges, suspension of service, lost sales, fines or lawsuits. Natural
disasters (whether or not caused by climate change), unusually adverse weather
conditions, pandemic outbreaks, terrorist acts and global political events could
cause permanent or temporary distribution center or store closures, impair our
ability to purchase, receive or replenish raw materials and/or inventory or cause
customer traffic to decline, all of which could result in lost sales and otherwise
adversely affect our financial performance. The occurrence of one or more
natural disasters, such as hurricanes, fires, floods and earthquakes (whether or
not caused by climate change), unusually adverse weather conditions, pandemic
outbreaks, terrorist acts or disruptive global political events, such as civil unrest,
or similar events could cause disruptions in our supply chain and could adversely
affect our operations and financial performance. To the extent these events
result in the closure of one or more distribution centers, a significant number of
stores, a manufacturing facility or our corporate headquarters, or impact one or
more of our key suppliers, our operations and financial performance could be



materially adversely affected through an inability to make deliveries of our
products to consumers and/or to retail stores, and through lost sales. In
addition, these events could result in increases in fuel (or other energy) prices or
a fuel shortage, the temporary lack of an adequate work force in a market, the
temporary or long-term disruption in the supply of products from some local
and/or overseas suppliers, the temporary disruption in the transport of goods
from overseas, delay in the delivery of goods to distribution centers or stores,
the temporary reduction in the availability of our products in stores and
disruption to our information systems. These events also could have indirect
consequences, such as increases in the cost of insurance, if they were to result in
significant loss of property or other insurable damage. Social responsibility. The
Company’s Operating Agreement provides that it will operate similarly to a
Benefit Corporation as defined by the State of Florida (Florida’s corporate
statute, Ch. 607, Part I, Part I, and Part III). The Operating Agreement provides
that the Company will distribute ten percent of its profits to cancer victims who
cannot afford the Company’s treatment which is not presently covered by
insurance. In addition, the Operating Agreement further provides certain other
activities the Company must engage in to help society and cancer patients.
These social responsibility requirements may repel some institutional investors
that may be needed for subsequent rounds of investing. Failure to attract future
investors may adversely affect the ability of the Company to execute its business
plan. No third party reimbursement. The Company’s business model requires
wealthy patients to pay out of pocket for cancer therapy. Patients making less
money will pay on a sliding scale, and attempting to help patients of poverty
through a nonprofit is part of our business model. Third party reimbursement by
insurance companies is likely years away and may never be granted, which could
make finding patients to purchase treatment difficult. Cures for cancer.
Hundreds of millions of dollars are spent annually on cancer research. In the
future, cures for cancer, or superior therapies, could be found that make the
need for the Company’s therapy obsolete. Foreign competitors. Competitors may
arise in countries where the Company does not have patent protection, and they
may draw patients away through medical tourism which could reduce the
Company’s revenues. Foreign competitors exporting. A party or parties may
export our competitors’ devices from countries we do not have patent protection
in to countries we are protected in, and legal recourse may prove difficult or too
costly, thereby having a material adverse impact on our financial condition. The
Company’s business plan is unproven. The success of our business depends on
the operation of our manufacturing relationships to produce our products, the
successful marketing of our products, the actual effectiveness of our products,
and our ability to compete. Our target market may not fully embrace our
products and our business objectives may fail to materialize as projected and our
business may fail. Investors can lose all or part of their investment. Risks
Associated with an Investment in Securities Best efforts offering. This Offering
is being made on a “best efforts” basis with no minimum number of Units
required to be sold. As subscriptions are accepted (and any required rescission
periods expire), the subscription funds will be available for use by the Company



immediately for its intended use of proceeds. Subscriptions are irrevocable (after
expiration of any rescission period) and subscribers will not have the
opportunity to have their funds returned. Accordingly, initial subscribers will
necessarily have a greater degree of risk. The Company has not engaged the
services of a placement agent or underwriter with respect to the Offering, and
will offer the Units through its managers and key personnel at its discretion.
Nevertheless, the Company may seek to elect, at its discretion, to engage the
services of a qualified brokerdealer or outside salesperson in connection with the
Offering. There is a low minimum capitalization required in this Offering. There
is a low minimum capitalization for this Offering and investors’ subscription
funds will be used by us as soon as they are received. There is no assurance that
all or a significant number of Units may be sold in this Offering. We will use
investors’ subscription funds as soon as they are received. If only small portions
of the Units are placed, then the Company may not have sufficient capital to
operate. There is no assurance that we could obtain additional financing or
capital from any source, or that such financing or capital would be available to
us on terms acceptable to us. Under such circumstances, the Company’s plans
would need to be scaled down, and this would have a material adverse effect on
the Company’s business. Units are not guaranteed and could become worthless.
The Units are not guaranteed or insured by any government agency or by any
private party. The amount of earnings is not guaranteed and can vary with
market conditions. The return of all or any portion of capital invested in the
Units is not guaranteed, and the Units could become worthless. We are relying
on certain exemptions from registration. The Units are being offered for sale in
reliance upon certain exemptions from the registration requirements of the
Securities Act and applicable state securities laws. If the sale of the Units were to
fail to qualify for these exemptions, purchasers may seek rescission of their
purchases of the Units. If a number of purchasers were to obtain rescission, the
Company would face significant financial demands, which could adversely affect
the Company as a whole, as well as any non-rescinding purchasers. If the
Company incurs debt, there may be risks associated with such borrowing. If the
Company incurs indebtedness, a portion of its cash flow will have to be
dedicated to the payment of principal and interest on such indebtedness. Typical
loan agreements also might contain restrictive covenants, which may impair the
Company’s operating flexibility. Such loan agreements would also provide for
default under certain circumstances, such as failure to meet certain financial
covenants. A default under a loan agreement could result in the loan becoming
immediately due and payable and, if unpaid, a judgment in favor of such lender
which would be senior to the rights of shareholders of the Company. A judgment
creditor would have the right to foreclose on any of the Company’s assets
resulting in a material adverse effect on the Company’s business, operating
results or financial condition. The Company will not distribute profits in the
foreseeable future. The Company intends to retain any initial future earnings to
fund operations and expand the Company’s business. A member may be entitled
to revenue profits proportionate to the amount of Interests held by that
member, subject to management’s determination with respect to distribution



and as otherwise provided by the Company’s Operating Agreement. The
Company’s managers may determine a profit distribution plan based upon the
Company’s results of operations, financial condition, capital requirements, and
other circumstances. Future capital needs; Dilution. The Company believes that
the net proceeds of the Offering of the Units will be sufficient to fund the
implementation of the Company’s business plan, operations and growth for the
foreseeable future, assuming that it sells all 3,600,000 shares offered and that
projected revenue forecasts are substantially achieved. Nevertheless, in the
event additional capital is required, no assurance can be given that additional
financing will be available at all or on terms favorable to the Company. If
adequate funds were not available to satisfy either short or long-term capital
requirements, the Company would be required to limit its operations
significantly and could be unable to continue in business, with a resulting loss of
all or part of investments made by the Company’s investors. Moreover, if
additional equity securities are issued in connection with future financings, the
ownership percentages of then current members could be diluted. Dilution of
ownership percentages may also occur as a result of Interests issued pursuant to
possible sales to existing members, managers, consultants, advisors and/or
employees, or in connection with acquisitions of technologies or companies in
exchange for the Company’s securities. The Units are restricted securities and a
market for such securities may never develop. Investors should be aware of the
potentially long-term nature of their investment. Each purchaser of Units will be
required to represent that it is purchasing such securities for its own account for
investment purposes and not with a view to resale or distribution. Purchasers
may be required to bear the economic risks of the investment for an indefinite
period of time. The Company has neither registered the Units nor underlying
Shares, nor any other securities under the Securities Act. Consequently,
shareholders may not be able to sell or transfer their securities under applicable
federal and state securities laws. Moreover, there is no public market for the
Company’s securities, such a market is not likely to develop prior to a
registration undertaken by the Company for the public offering of its securities
for its own account or the account of others, and there can be no assurance that
the Company will ever have such a public offering of its securities. Ultimately,
each investor’s risk with respect to this Offering includes the potential for a
complete loss of his or her investment. We may be required to register under the
Securities Exchange Act. The Company will be required to conform to the rules
and regulations promulgated under the various federal and state securities laws
applicable to the conduct of its business. Management does not believe that the
Company’s activities, as presently contemplated, will require registration or
qualification of the Company with any federal or state agency. Although the
Company does not intend to be required to register its securities under the
Securities Exchange Act of 1934, as amended, it is possible that the Securities
and Exchange Commission (the “SEC”) may require the Company to so register.
For example, under Section 12(g)(1) of the Securities Exchange Act (as amended
by the JOBS Act of 2012), private companies with over 2,000 shareholders and
over $10,000,000 in assets, may be required to register with the SEC within 120



days after their fiscal year end. Such registration would increase the operational
expenses of the Company and would restrict its activities, thereby possibly
having an adverse effect on its business. The Sarbanes-Oxley Act of 2002 could,
should the Company take such action, make the Company’s entrance into the
public market difficult and expensive. In the wake of well-publicized corporate
scandals associated with Enron and WorldCom involving management self-
dealing and accounting fraud, in July 2002, President Bush signed into law the
Sarbanes-Oxley Act of 2002. The Sarbanes-Oxley Act—the most far reaching
legislation affecting the federal securities laws since they were created in the
1930’s—impacts everything from the role of auditors to public reporting of stock
trades by management, from committee independence to reporting of off-
balance sheet transactions, and from officer loans to employee whistle-blowing.
Public and registered companies are facing dramatic changes in disclosure and
corporate governance requirements under the Sarbanes-Oxley Act, and under
new and proposed rules from the SEC, NASDAQ and the NYSE. While these new
rules and regulations do not generally cover private companies, their influence
on private companies is being felt in the following ways: « A private company
will become subject to the Sarbanes-Oxley Act upon filing a registration
statement with the SEC in anticipation of an IPO. « The Sarbanes-Oxley Act may
result in increased scrutiny of a private company being considered for
acquisition by a public company. « In order to conduct an IPO, a private
company would need to evaluate its organization against the requirements of
the Sarbanes-Oxley Act and develop a compliance program. « Full compliance
with the Sarbanes-Oxley Act — which can be time-consuming and expensive —
can significantly slow the efforts of private companies such as the Company that
may seek to enter the public markets. The Offering price is arbitrary. The price of
the Units and the underlying Shares offered has been arbitrarily established by
the Company, without considering such matters as the state of the Company’s
business development and the general condition of the industry in which it
operates. The price of the Units and underlying Shares bears little relationship to
the assets, net worth, or any other objective criteria of value applicable to the
Company. Additional unforeseen risks. In addition to the risks described in this
section, “RISK FACTORS,” and elsewhere in this Memorandum, other risks not
presently foreseeable could negatively impact our business, could disrupt our
operations and could cause the Company to fail. Ultimately, each investor in the
Units bears the risk of a complete and total loss of his/her/its investment.

Patent License Under advice from counsel the founders of the company formed a
separate company for the sole purpose of managing intellectual property (The IP
company). This company is not involved in operations, only licensing. The IP
company has granted an exclusive, perpetual, global, royalty free license to
Comprehensive Innovations, with the right to sub-license, who is the majority
share holder in LifeBridge 10000, LLC. Comprehensive Innovations LLC in turn,
granted an exclusive, perpetual, global, royalty free license to LifeBridge 10000,
LLC, with the right to sub-license. Although the patent license is exclusive and
perpetual, in the event of bankruptcy by LifeBridge 10000, LLC or
Comprehensive Innovations, LLC the patent license will become void and revert



back to the IP company. The patents will not be considered an asset as part of a
settlement in such a scenario.

OWNERSHIP AND CAPITAL STRUCTURE; RIGHTS OF THE SECURITIES
Ownership

e Comprehensive Innovation, LLC, 73.17% ownership, Voting Membership
Interests

Classes of securities

e Voting Membership Interests: 12,135,235
Voting Rights

Holders of shares of membership interest are entitled to one vote for each
interest held of record by them. Holders of a majority of the Shares do not have
the authority to vote to govern the affairs of the Company, but may vote to elect
and remove Managers of the Company in accordance with the Company’s
Operating Agreement. Authority to govern the affairs of the Company rests
generally with the Managers of the Company and not with members in their
capacity as members in accordance with the Operating Agreement. Managers
may,

but need not, also be members of the Company.

Distribution Rights

The holders of the Shares have the right to receive distributions of net profits in
accordance with the Company’s Operating Agreement when, as, and only if
declared by the Managers out of funds legally available therefore.

Rights to Receive Liquidation Distributions

In the event of our liquidation, dissolution or winding up, the holders of the both
non voting and voting Shares would have the right to share proportionately in
our remaining net assets to the extent funds/profits are available after payment
of the Company’s creditors and liquidation expenses.

Rights and Preferences

In the future, the Company may authorize and sell or transfer additional
membership interests to that which is currently authorized, or even one or more
series of membership interests not yet designated. The Managers have authority,
in accordance with the provisions of our Operating Agreement, to authorize,
designate and issue one or more series of other membership interests and to
determine the voting rights, preferences, privileges and restrictions, including
without limitation dividend rights, conversion rights, terms of redemption,
liquidation preferences and the number of interests constituting any series in



the designation of such series.
e Non Voting Membership Interest: 0
Voting Rights

Holders of shares of Non Voting Membership Interest are not entitled to vote for
managing member or any other issue that requires a vote. All voting rights of
Non Voting Membership Interest are retained by the managing member.
However, holders of Non Voting membership Interest are entitled to all other
rights of ownership as follows.

Distribution Rights

The holders of the both non voting and voting Shares have the right to receive
distributions of net profits in accordance with the Company’s Operating
Agreement when, as, and only if declared by the Managers out of funds legally
available therefore.

Rights to Receive Liquidation Distributions

In the event of our liquidation, dissolution or winding up, the holders of the both
non voting and voting Shares would have the right to share proportionately in
our remaining net assets to the extent funds/profits are available after payment
of the Company’s creditors and liquidation expenses.

Rights and Preferences

In the future, the Company may authorize and sell or transfer additional
membership interests to that which is currently authorized, or even one or more
series of membership interests not yet designated. The Managers have authority,
in accordance with the provisions of our Operating Agreement, to authorize,
designate and issue one or more series of other membership interests and to
determine the voting rights, preferences, privileges and restrictions, including
without limitation dividend rights, conversion rights, terms of redemption,
liquidation preferences and the number of interests constituting any series in
the designation of such series.

What it means to be a Minority Holder

In our Company, the class and voting structure of our stock has the effect of
concentrating voting control with a few people, specifically the managers along with a
small number of Voting Membership Interest Holders. As a result, these few people
collectively have the ability to make all major decisions regarding the Company. Asa
holder of the Non-Voting Membership Interests, you will have no voting rights. Even
upon conversion of the membership interests purchased in this Offering, you will hold
a minority interest in the Company and the founders combined with a few other
shareholders will still control the Company. In that case, as a minority holder you will
have limited ability, if at all, to influence our policies or any other corporate matter,



including the election of directors, changes to our Company’s governance documents,
additional issuances of securities, Company repurchases of securities, a sale of the
Company or of assets of the Company or transactions with related parties.

Holders of our Voting Membership Interests have very limited voting authority and are
deemed members of the Company.

Holders of a majority of the Voting Membership Interests do not have the authority to
vote to govern the affairs of the Company, but may vote to elect and remove Managers
of the Company in accordance with the Company’s Operating Agreement. Authority
to govern the affairs of the Company rests generally with the Managers of the
Company and not with members in their capacity as members in accordance with the
Operating Agreement. Managers may, but need not, also be members of the

Company.

Undesignated Membership Interests

In the future, the Company may authorize and sell or transfer additional membership
interests to that which is currently authorized, or even one or more series of
membership interests not yet designated. The Managers have authority, in accordance
with the provisions of our Operating Agreement, to authorize, designate and issue one
or more series of other membership interests and to determine the voting rights,
preferences, privileges and restrictions, including without limitation dividend rights,
conversion rights, terms of redemption, liquidation preferences and the number of
interests constituting any series in the designation of such series.

Dilution

The investor’s stake in a company could be diluted due to the company issuing
additional shares. In other words, when the company issues more shares, the
percentage of the company that you own will go down, even though the value of the
company may go up. You will own a smaller piece of a larger company. This increase
in number of shares outstanding could result from a stock offering (such as an initial
public offering, another crowdfunding round, a venture capital round or angel
investment), employees exercising stock options, or by conversion of certain
instruments, such as convertible bonds, preferred shares or warrants, into stock.

If the company decides to issue more shares, an investor could experience value
dilution, with each share being worth less than before, and control dilution, with the
total percentage an investor owns being less than before. There may also be earnings
dilution, with a reduction in the amount earned per share (though this typically occurs
only if the company offers dividends, and most early stage companies are unlikely to
offer dividends, preferring to invest any earnings into the company).

The type of dilution that hurts early-stage investors most occurs when the company
sells more shares in a “down round,” meaning at a lower valuation than in earlier
offerings. An example of how this might occur is as follows (numbers are for
illustrative purposes only, and are not based on this offering):



e InJune 2014 Jane invests $20,000 for shares that represent 2% of a company
valued at $1 million.

e In December the company is doing very well and sells $5 million in shares to
venture capitalists on a valuation (before the new investment) of $10 million.
Jane now owns only 1.3% of the company but her stake is worth $200,000.

e In June 2015 the company has run into serious problems and in order to stay
afloat it raises $1 million at a valuation of only $2 million (the “down round”).
Jane now owns only 0.89% of the company and her stake is worth $26,660.

If you are making an investment expecting to own a certain percentage of the
Company or expecting each share to hold a certain amount of value, it’s important to
realize how the value of those shares can decrease by actions taken by the Company.
Dilution can make drastic changes to the value of each share, ownership percentage,
voting control, and earnings per share.

Transferability of securities
For a year, the securities can only be resold:

In an IPO;

To the company;

To an accredited investor; and

To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

FINANCIAL STATEMENTS AND FINANCIAL CONDITION; MATERIAL
INDEBTEDNESS

Financial Statements

Our financial statements can be found attached to this document. The financial
review covers the period ending in 2016-12-31.

Financial Condition
Results of Operation

The launching of our medical device has a two part strategy, domestic and global.
Although it may be counter intuitive, the fastest path to helping patients and gaining
revenue is the global effort. This is because there a many countries with much less
stringent regulatory requirements. These countries trust doctors and allow treatments
with minimal restrictions. The thriving medical tourism industry makes traveling to
these countries a manageable journey for millions of people every year.



The early years of our sales goals can be reached with no therapy conducted on U.S.
soil. However, our two part strategy of domestic and global efforts, converge in the
early years. Here is how. Foreign doctors who have the freedom to prescribe therapies
almost immediately, will not do so without a minimum baseline of research. They will
not prescribe therapies, even to terminally ill patients, that have not completed a
phase 1 clinical trial showing basic safety.

By conducting a phase 1 clinical trial, conducted under international standards, we are
beginning the process for distribution for both foreign and domestic markets. The
process requires:

1. An investrigational device exemption from the FDA

2. The conducting of a phase 1 clinical trail to demonstrate safety. In the area of
Tumor Treating Fields. the FDA accepted a phase 1 trial with as few as 14 people
wearing a device for 9 weeks.

We have not produced revenue to date and do not anticipate doing so until the
completion of a phase 1 clinical trail 18 to 24 months from continuous funding being
supplied. This initial round will help set the stage for the above strategy and is
designed to bolster additional funding efforts which will be required to get us to
revenue. Management estimates a total 2 million additional; dollars will be needed to
complete a globally accepted phase 1 clinical trial.

Financial Milestones

The company is investing in establishing its global patents rights, with ongoing long
term patent protection being sought in 36 countries, including the U.S. and E.U. The
initial E.U, country to finish reviewing our patent was Luxembourg which granted us a
full 20 year patent.

Our priorities are to produce a production prototype, obtain an investigational device
exemption from the FDA, establish our first foreign distribution outlet, and to market
our brand to attract more missional investors.

We anticipate loses until 2020. The cost of the companies cancer therapy to high
revenue families is $6,250 per month. Discounts will be given to less fortunate
families. Management forecasts are based on the number of full paying customers.

Management currently forecasts 10 oncologists from 3 group practices prescribing 1
patient per quarter for the year 2019 with revenue of $2.6M. In 2020 management
forecasts 6 group practices with a total of 20 doctors prescribing 1 patient per quarter
with revenue from new and 2nd year patients reaching $7.6M. Management expects to
reach positive net income in 2020.

Management is planning a pause in recruiting new group practices during 2021 for the
purpose of making the original 6 group practices into training centers and technical
support hubs. This will provide a base camp so to speak for global expansion.



Management anticipates the original 6 group practices prescribing 2 new patients per
quarter for a total 220 first and and second year patients , with revenue of $13.8M.

In 2022, the global marketing from the 6 Centers of Excellence should produce 4 new
group practices. Each new practice will average 3 doctors (total of 12 new physicians),
bringing the total to 32 doctors prescribing the device to an average of 4 patients per
quarter. The total anticipated new patients per year is 512 for a total of 661 active,
with revenue of $35.4M.

In 2023, two larger group practices are projected, averaging 5 doctors each, for a new
total of 42 doctors prescribing four patients per quarter. This will produce 672 new
patients for a total of 980 active patients, with revenue of $63.3M, Profit margins in
later years of this forecast should reach from 35% to as high as 63.3%.

Management emphasizes the above estimates are dependent on continuous funding
beyond this initial round.

Liquidity and Capital Resources

The company is currently generating operating losses and requires the continued
infusion of new capital to continue business operations. If the company is successful
in this offering, we will likely seek to continue to raise capital under crowdfunding
offerings, equity or debt issuance's, or any other method available to the company.

The minimum target of $10,000 will help strengthen our on going patent strategy, but
will not substantially contribute to the working capital of the company. The maximum
target of $107,000 will advance the next generation prototype and keep the company
going for an estimated 6 months at an accelerated rate, which should allow us to gain
more fund raising traction. The managing member Mr Travers has modest passive
revenue that will allow him to continue working on the effort regardless of the results
of this fund raising offer. In similar fashion the Chief Technical officer Ken Watkins
also has passive income which allows him to continue working on this effort
regardless of the outcome of this offering, albeit at a much slower pace. Scott Krywick
our head programmer as signed an agreement to continue working on the
programming needs of our effort without pay until a minimum of $300,000 has been
raised. The commitment of the founders will keep this effort going regardless of the
outcome of this offering. However, the founders always keep in mind that they are in
a race to save lives and need additional capital to do so timely. It is mamagements
hope that this offering can be ammended upwards to $1,070,000 this calender year.

In addition to this offering management has started a REG D funding effort with a
Private Placement Memorandum for $3,600,000. Plans to continue contacting
accredited investors will run in parallel to this offer.

Indebtedness

The company has no loans or other debt. The companies does have upcoming patent
liabilities and annuity payments as follows Davis Brown Law Firm $20,000. Due



though October 2017- Intellectual Property Legal fees Taylor IP Law Firm $3,500 Due
through October 2017 - Intellectual Property Legal fees

Recent offerings of securities

e 2016-09-19, REG D, 35000 Shares of membership interest. Use of proceeds:
Patent expenses, prototype building, working capital- 35,000 Membership
Interests Issued thus far ($1 per interest).

Valuation

$12,135,235.00

We have not undertaken any efforts to produce a valuation of the Company. The price
of the shares merely reflects the opinion of the board as to what would be fair market
value.

USE OF PROCEEDS
Offering Amount| Offering Amount
Sold Sold
Total Proceeds: $10,000 $107,000
Less: Offering Expenses
StartEngine Fees (x% total $600 $6,420
fee)
Net Proceeds $9,400 $101,000
Use of Net Proceeds:
R& D & Production
$40,080
Marketing $3,000 $7,000
Working Capital $2,000 $20,000
Parts $1,500 $10,000
Global Patent Fees $2,900 $23,500
Total Use of Net Proceeds $9,400 $101,000




We are seeking to raise $107,000 in this offering through Regulation Crowdfunding,
with a minimum target raise of $10,000. We have agreed to pay Start Engine Capital
LLC (“Start Engine”), which owns the intermediary funding portal StartEngine.com, a
fee of 6% on all funds raised. We will pay Start Engine $600 if we only raise the
minimum target amount and $6,420 if we raise the maximum offering amount. The
net proceeds of this offering, whether the minimum target amount or the maximum
amount is reached, will be used to cover part of the $3.6 million that we project we
will need in 2019 through 2021 to finish our phase 1 clinical trail and establish our
treatment centers through active oncologist group practices. Specifically, we intend to
invest in a production prototype, the obtaining of an Investigational Device Exemption
from the FDA, the establishment of distribution relationships with oncologists, and
the phase 1 clinical trial.

The Company has filed a PPM document with the SEC to raise up 3.6 million dollars
from accredited investors and may do so from time to if investors come to us from
outside the engine start community. This potentially concurrent private placement is
for shares at the same value with the same rights as the the shares we are offering
through Regulation Crowdfunding.

The identified uses of proceeds are subject to change at the sole discretion of the
executive officers and directors based on the business needs of the Company.

Irregular Use of Proceeds

The Company might incur Irregular Use of Proceeds that may include but are not
limited to the following over $10,000: Vendor payments and salary made to one's self,
a friend or relative; Any expense labeled "Administration Expenses” that is not strictly
for administrative purposes; Any expense labeled "Travel and Entertainment”; Any
expense that is for the purposes of inter-company debt or back payments.

REGULATORY INFORMATION
Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance failure
The company has not previously failed to comply with Regulation CF.

Annual Report



The company will make annual reports available on its website under the investor tab
(upper right side of main page) labeled annual report. The annual reports will be
available within 120 days of the end of the issuer's most recent fiscal year.



EXHIBIT B TO FORM C

FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR
LifeBridge 10000, LLC

[See attached]



|, Peter F. Travers, the CEO and Managing Member of LifeBridge 10000,
LLC, hereby certify that the financial statements of LifeBridge 10000, LLC
and notes thereto for the periods January 1 through December 31, 2015
and January 1 through December 31, 2016 included in this Form C offering
statement are true and complete in all material respects and that the
information below reflects accurately the information reported on our
federal income tax returns.

For the year 2015, the amounts reported on our tax return was total income
of $ 0.00; taxable income of $ 0.00 and total tax of $ 0.00. For the year
2016, the amounts reported on our tax return will be total income of $ 0.00;
taxable income of $ 0.00 and a total tax of $ 0.00

IN WITNESS THEREOF, this Principal Executive Officer's Financial
Statement Certification has been executed as of the 9/1/2017

A5t~ A (signature)

rapA ME. (Title)

?// // / (7 (Date)
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FINANCIAL STATEMENTS
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12:11 PM

08/15/17
Accrual Basis

LifeBridge 10000, LLC

Balance Sheet
As of December 31, 2016

VnAv g T v

ASSETS
Current Assets
Checking/Savings
LifeBridge 10000, LLC
Savings 0361

Total Checking/Savings
Total Current Assets

Fixed Assets
Furniture & Fixtures
Original cost

Total Furniture & Fixtures
Total Fixed Assets
TOTAL ASSETS

LIABILITIES & EQUITY
Liabilities
Current Liabilities
Other Current Liabilities

24000 - Payroll Liabilities
Federal Taxes (941/944)
Federal Unemployment (940}
FL Unemployment Tax
24000 - Payroll Liabilities - Othet

Total 24000 - Payroll Liabilities
24001 - *Payroll Liabilities
Total Other Current Liabilities
Total Current Liabilities
Total Liabilities

Equity

JTA Equity

KW Equity

30000 - Opening Balance Equity

30000 - Opening Balance Equity

30400 - Peter Travers Equity
30401 - Transfered from Loyality Innov
30400 - Peter Travers Equity - Other

Total 30400 - Peter Travers Equity

30600 - DT Equity
32000 - Retained Earnings
Net Income

Total Equity
TOTAL LIABILITIES & EQUITY

NAME: PETEM F TRAVEA S

SIG! /MW

] Dec 31, 16 Dec 31,15
391.21 875.67
13.13 113.05
404.34 088.72
404.34 988.72
2,114.85 0.00
2,114.85 0.00
2,114.85 0.00
2,519.19 988.72
-28.15 0.00
129.15 0.00
-267.00 0.00
300.18 1,486.93
133.18 1.486.93
-0.63 0.00
132.55 1.486.93
132.55 1,486.93
132.55 1,486.93
77,125.00 0.00
5,000.00 0.c0
-6,567.38 -7.616.99
100.00 100.00
7.616.99 7.616.99
94,197.73 13,921.71
101,814.72 21,538.70
12,000.00 12,000.00
-26,519.92 0.00
-160,565.78 -26,519.92
2,386.64 -488.21
2,519.19 988.72
c &) 8’/ 15 / 17



12:10 PM

08/15/17
Accrual Basis

LifeBridge 10000, LLC

Profit & Loss
January through December 2016

UNAVD, TEP

NAME . Peten & TRAVEAS

SI16 /.é/tx?ﬁ-;bj(/b\

cee

~ Jan-Dec 16 Jan - Dec 15
Ordinary Income/Expense
Income
Income
16000 - Interest Income 0.08 0.05
17000 - Uncategorized Income 0.00 0.00
Total Income 0.08 0.05
Total Income 0.08 0.05
Gross Profit 0.08 0.05
Expense
1000 - Payroll Expenses
1100 + Wages 70,510.37 8,367.69
1200 - Taxes 6,243.22 0.00
1300 - Payroll Benefits 1,311.77. 0.00
1400 - Training 74.97 19.09
Total 1000 - Payroll Expenses 78,140.33 8,376.78
2000 - Contract Labor Top Leve!
2100 - Professional Fees 23,190.29 160.50
2200 - Engineering & Design Servi 0.00 704.00
2300 - Legal 5,822,50 3,925.00
Total 2000 - Contract Labor Top Leve 29,012.79 4,789.50
3000 - Facility Top Level
3100 - Rent 678.00 0.00
3600 - Repairs and Maintenance 588.47 0.00
Total 3000 - Facility Top Level 1,266.47 0.00
4000 - Office Top Level
4100 - Offfice Supplies 1,642.74 322.80
4200 - Computer Hardware 202.81 0.00
4300 - Computer Software 418.87 0.00
4400 - Computer Software Subcrip! 4,958.50 29.85
4500 - Office Furniture & Equipme 488.80 0.00
4600 - Shipping 283.43 63.55
4700 ' Postage 9.40 0.00
4800 - Office Meals 1,416.08 526.54
4800 - Reimbursements Due 69.62 0.00
Total 4000 + Office Top Leve! 9,490.25 942.84
5000 - Administrative Top Level
5100 - Bank Service Charges 65.45 47.00
5200 - Interest Expense 65.28 0.00
5300 - Business Licenses and Perm 7481 0.00
5500 - Dues and Subscriptions 2,477.50 481.50
Total 5000 - Administrative Top Leve 2,683.04 528.50
6000 - Marketing Top Level
6100 - Advertising 157.53 196.15
6300 - Printing & Graphic Design 5193.47 0.00
6400 - Presentation Materials 490.09 0.00
6500 - Meals & Entertainment 914.68 0.00
6800 - Travel Expense 4,348.08 1.00
Total 6000 - Marketing Top Level 11,103.85 197.15
8000 - Production Top Level
8100 - Parts 25,538.19 10,548.00
8200 - Consumables Raw 1,907.79 223.20
8300 - Laboratory Fees 198.00 0.00
8400 - Electronic Equipment Renta 923.86 905.61
8500 - Tools 294.00 839

5’/15/{’7

Page 1



12:10 PM LifeBridge 10000, LLC

08/15/17 Profit & Loss
Accrual Basis January through December 2016 VM Av oy ¢
Jan - Dec 16 Jan - Dec 15

8700 - Small Equipment
Total 8000 - Production Top Leve!

7.29 0.00

Total Expense

Net Ordinary Income

Other Income/Expense
Other Expense
80000 - Ask My Accountant

Total Other Expense

Net Other Income

Net Income

28,869.13 11,685.20
160,565.86 26,519.97
-160,565.78 -26,519.92
0.00 0.00

0.00 0.00

0.00 0.00
-160,565.78 -26,519.92

AT oo, Cao

PETEAR F TRRUEA S

5705 /1%
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LifeBridge, 10000

Inception

Issuance of Founders Stock
Shares for Services

Net Income (Loss)
December 31, 2015

Issuance of Founders Stock
Shares for Cash

Net Income {Loss)
December 31, 2016

Changes in Equity

Velavo v O

MAME (P ETER & TARVEA S

N 3 8

Common Stock Paid In Accumulated
Shares Amount Capital Deficit
14,890,050.00 $26,022
($26,520)
14,890,050.00 $26,022 S0 ($26,520)
$81,326
75,000.00 682,125
($160,566)
14,965,050.00 $108,147 $81,326 ($187,086)
CEL

7715/ 147
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LifeBridge 10000, LLC

12:12 PM
08115117 Statement of Cash Flows
January 2015 through December 2016 (/M QU1 T15 V2
Jan '15 - Dec 16
OPERATING ACTIVITIES
Net Income -187.085.70
Adjustments to reconcile Net Income
to net cash provided by operations:
24000 - Payroll Liabilities 300.18
24000 - Payroll Liabilities:Federal Taxes (941/944' -20.15
24000 - Payroll Liabilities:Federal Unemployment (940 129.156
24000 - Payroll Liabilities:FL Unemployment Ta» -267.00
24001 - *Payroll Liabilities -0.63
Net cash provided by Operating Activities -186,853.15
INVESTING ACTIVITIES
Furniture & Fixtures:Original cost -2,114.85
Net cash provided by Investing Activities -2,114.85
FINANCING ACTIVITIES
JTA Equity 77,125.00
KW Equity 5,000.00
30000 - Opening Balance Equity -6,567.38
30000 - Opening Balance Equity 100.00
30400 - Peter Travers Equity 94,197.73
30400 - Peter Travers Equity:30401 - Transfered from Loyality Innov 7,616.89
30600 - DT Equity 12,000.00
Net cash provided by Financing Actlivities 189,472.34
Net cash increase for period 404.34
Cash at end of period 404.34
VAME: PETEA F TARAVEA S

CE v
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NOTE 1 - NATURE OF OPERATIONS

LifeBridge 10000, LLC was formed on 01/05/2015 (“Inception™) in the State of Florida. The financial
statements of LifeBridge 10000, LLC (which may be referred to as the "Company", "we," "us," or "our"

are prepared in accordance with accounting principles generally accepted in the United States of America
(“U.S. GAAP”). The Company’s headquarters are located in Longwood FL.

LifeBridge 10000, LLC LifeBridge 10000 is an oncology company specializing in bringing promising
and proven therapies to late stage patients. Thereby providing the chance for high quality extended life.

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Use of Estimates

The preparation of financial statements in conformity with U.S. GAAP requires management to make
certain estimates and assumptions that affect the reported amounts of assets and liabilities, and the
reported amount of expenses during the reporting periods. Actual results could materially differ from
these estimates. It is reasonably possible that changes in estimates will occur in the near term.

Fair Value of Financial Instruments

Fair value is defined as the exchange price that would be received for an asset or paid to transfer a
liability (an exit price) in the principal or most advantageous market for the asset or liability in an orderly
transaction between market participants as of the measurement date. Applicable accounting guidance
provides an established hierarchy for inputs used in measuring fair value that maximizes the use of
observable inputs and minimizes the use of unobservable inputs by requiring that the most observable
inputs be used when available. Observable inputs are inputs that market participants would use in valuing
the asset or liability and are developed based on market data obtained from sources independent of the
Company. Unobservable inputs are inputs that reflect the Company’s assumptions about the factors that
market participants would use in valuing the asset or liability. There are three levels of inputs that may be
used to measure fair value:

Level 1 - Observable inputs that reflect quoted prices (unadjusted) for identical assets or liabilities in
active markets.

Level 2 - Include other inputs that are directly or indirectly observable in the marketplace.

Level 3 - Unobservable inputs which are supported by little or no market activity.

The fair value hierarchy also requires an entity to maximize the use of observable inputs and minimize the
use of unobservable inputs when measuring fair value,

Fair-value estimates discussed herein are based upon certain market assumptions and pertinent
information available to management as of December 31, 2016 and 2015. The respective carrying value
of certain on-balance-sheet financial instruments approximated their fair values.

Cash and Cash Equivalents

For purpose of the statement of cash flows, the Company considers all highly liquid debt instruments
purchased with an original maturity of three months or less to be cash equivalents.
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Revenue Recognition

The Company will recognize revenues from the delivery of cancer therapies to cancer patients. When (a)
persuasive evidence that an agreement exists between a cerlified, practicing Oncologist; (b) the
LifeBridge 10000 therapy service prescribed by the Oncologist has been performed; (c) the prices are
fixed and determinable and not subject to refund or adjustment; and (d) collection of the amounts due is
reasonably assured.

Income Taxes

The Company is taxed as a Limited Liability Company. Under these provisions, the Company does not
pay federal corporate income taxes on its taxable income. Instead, the shareholders are liable for
individual federal and state income taxes on their respective shares of the Company’s taxable income.

Concentration of Credit Risk

The Company maintains its cash with a major financial institution located in the United States of America
which it believes to be creditworthy. Balances are insured by the Federal Deposit Insurance Corporation
up to $250,000. At times, the Company may maintain balances in excess of the federally insured limits.

Recent Accounting Pronouncements

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs
to date, including those above, that amend the original text of ASC. Management believes that those
issued to date either (i) provide supplemental guidance, (ii) are technical corrections, (iii) are not
applicable to us or (iv) are not expected to have a significant impact our financial statements.

NOTE 3 — Property and Equipment and Debt

As of December 31, 2016 and 2015, property and equipment consisted of the following:

2016 2015
Furniture and Fixtures 1,049.61 0.00
Equipment (molding kiln) 1,065.24 0.00
Total Original Cost 2,114.85 0.00
Debt 0.00 0.00

NOTE 4 - COMMITMENTS AND CONTINGENCIES

We are currently not involved with or know of any pending or threatening litigation against the Company
or any of its officers.
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NOTE 5 - MEMBERS’ EQUITY
As of 12/31/16 the company currently has issued 12,135,235 Voting Membership Inctersts.

Per the companies Operating Agreement (section 4.3) ownership is obtained by the purchase of
Membership Interest.

Through an amendment to the LifeBridge 10000, LLC Operating Agreement occurring on
09/13/2017 the company formed 1,070,000 non-voting Membership Interests. Each Membership Interest
shall be the “Shares” of the Company at a price of $1.00 per Share. The minimum subscription by an
investor is one 100 shares, which is a $100 investment. The C