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and mtell:gem voice. 
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200,000+ 73 

> 430.o daily open rate 2X mdustry average: 3.2% onllne 

ad click-through rate 1 SX online ad rate 

> lnveswrs mclude successful entrepreneurs and med;a 

founders, mclud1ng Tim Chen ( Founder of 

NerdWallet) , Matthew Brimer ( Founder of General 

Assembly), and Tucker Max ( NYT best-seHmgauthor), 

among others 

> 40% average monthly advemsmg revenue growth since 

June 2016 

> Founders Samuel Parr and John Havel successfully 

exited previous startup via acquisition 

Raise Oescripuon: Seed 

> M1mmum Investment: US SSOO per investor 

> Valuation Cap: US 56,500,000 

> Maximum Raise Amount: US S300,(X)() 

The Hust le is a community of sharp, rebellious, and ambitious do-ers. Our 

signature product is a dai ly email. Each weekday morning we send out 

important current events to young professionals throughout t he world using 

our bold, irreverent, and authentic voice to cut through the nonsense. 

UPDATE: THE HUSTLE'S ROUND HAS BEEN FUNDED, AND THE COMPANY IS NO LONG ER ACCEPTING 

NEW INVESTMENTS. 

The Problem 

CNBC, Bloomberg, The Wall Street Journal .. these are all well-known brands, but how many young people do you know who 

love them? 

We believe the millennial generation is overwhelmed with information on a daily basis. Our social feeds have become cluttered 

with questionable content and, because most digital media sites chase pageviews to pay the bills, it 's difficult to know which 
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news to trust as writers are incemivized to shock: versus inform. 

This, from what we've noticed, creates a horrible cycle: writers have t0 churn out dozens of articles a day to meet their 

pagevfew quota and readers are fed content that is more like a commodity than a legitimate news source. 

The Solut ion 

Our first product, the daily email, uses our bold and irreverent voice to cut through the noise and tells our community the news 

they need ro start rheir day and how it impacts them. Think The Wall Srreer Journal meets The Daily Show . Or Walter Cronkite 

mixed with John Oliver. That's our goal. 

And because we're email first and driven by subscribers, nor page view·s, we've been able to thrive with a smal! ream of writers. 

This allows us t0 put most of our resources Into growth via tech and marketing, and nor clickbair-!ike content designed only t0 

caprure attention wirhour delivering substance. 

Invest or Webinar 

If you have questions, join Sam Parr, Co-Founder and CEO of The Hustle, for an investor webinar on Friday, January 20th, 

2017 at 3 PM EST. 

RSVP now: https1/attendee .gotowebinar.comjregister/8525837842187983107 

Product & Service 

As mentioned above, our first product is The Hustle Dally, a daily email geared towards young professionals that informs our 

readers about what's going on in the world of business, tech, and culture, why they should care, and what it means for them. 

We also host conferences throughout the year to strengthen our community, acquire new readers, and meet potential 

partners. These events include Hustle Con, a 1 ,500-person event for our entrepreneurial users, Con Con, a dQO-person event 

for content creatars, and a monthly lecture series in San Francisco. 

As we grow our readership we wlll release more digital products and feawres t0 help our community make better decisions 

throughout their day. 

Gallery 
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Sam Parr, CEO & Co-Founder 
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Sample Daily Email. 

Forbes BUSINESS 
INSIDER 

I'm still amazed at how big our liu le project has grown ... 

In 2014, after my co-founder (John Havel) and I sold our last startup, I began looking for the next "big idea." 
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So, until ! found the big idea, I hosted a live event. I had 12 entrepreneurs come and speak about how they built their businesses 

and called it Hustle Con. At least this way I could be around lots of different ideas and perhaps stumble across what twas 

looking for. 

And so with only 7 weeks until the event, I launched HustleCon.com and quickly found speakers, a venue, and a couple 

sponsors. To get the word out, I created funny and informative content and sent it our via email to SOr11€' friends. Word spread 

fast , and we gor -350 attendees. 

Surprised at how popular the event was. I rook some time to ref1eet. Maybe this has some legs, I thought. 

About 6 months after Hustle Con, 1 convinced John, my old co-founder, to host another Hustle Con with me. Uke the first 

event, we found speakers, a venue, and sponsors. And most importantly, we created content to get the word out. Tons of 

content. This time though, we had 500+ attendees. But more importantly, we now had thousands of people subscribe to our 

email as word about our content spread. 

After the event, we asked ourselves why so many P€Ople came. Was it that unique of a concept? Maybe. But after talking to our 

customers we realized that rhe biggest reason why people attended was because they had seen and loved all the content that 

we created. Un!ike other content producers our there, we had a voice. Based on our research, our users loved that we were 

conversational, irreverent, funny, and intell igent. They liked that we wrote as if it were two friends talking with one anmher. 

And so a month after Hustle Con 2, we decided to launch The Hustle. The idea was simple. Just like the way Vice built a massive 

brand using polit ical content often ignored by the CNNs and Fox News of the world, we wanted to do the same with business 

news. Prior to launch. we raised $320,000 mostly from past Hustle Con speakers, all of whom knew us and had seen the 

community we bui!r. 

When we launched, we did what every other media site does -- we wrote dozens of articles a day. We wrote about productivity 

hacks, interesting ways to make a living, and even some strange things like working on LSD or living off Soylem. However, 

through this process, we learned two things: ( 1) The business model of churning our dozens of articles a day was on its way to 

the grave because the advertising model simply wasn't sustainable, nor did it lead to a great user experience. And (2) what our 

users loved most was our take on business news. So, on April 19th, 2016, we pivoted away from articles and went all-in on 

email, changing it from a couple emails a week to daily. 

Switching from the blog ro the email was an inflection point for our business. Both the business numbers and user sentiment 

exploded. Why? A few reasons. 

Unlike most digital media brands, the majority of our content can only be found in our daily email. This means a user must sign 

up to receive a (free) subscription. This gives us more freedom to write what we want and not play by Facebook's rules since 

we can easi ly reach our audience every single day by clicking the "send" button. And because email is intimate and engaging, 

we're able to charge more for advertising as email rates are generally l Ox higher than banner ads. However, the biggest 

advantage we've found to email is the community we've been able to build around it. Email, unlike most biogs, allows us to have 

conversations with our readers. 

Meet the Founders 

Samuel Parr 
CEO& CO~FOUNDER 

Started tl\e company by doing e"<ery::hing, wnting, des;gn. sales, and ariythmg e se Now focuses on recru1t1'1&, trJsiness 

development, and creating ne...-~eatures :inor to The Hustle, he helped start a roommate matching company, a chain o' 

hot dog stands, and an onhne liquor store 

John Havel 
PRES'OE:\'T Be CO-" OUNOER 

Se!f-de~ribed gene ram current I)' focusing ori cori;:err::. design, .:ech, ar,d product develoomem: Previously wcv',:ed m 

n,arl<et1'\g, exectltlVe recru,tmg, trucking, and demol,11ort 1..cm those a. work rnge.:her 1s st1 anybody's guess. Founded 

and sold previous s-::ar::up. a roomrna:e matching bJsiness 
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Terry Baker 
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. lm estor,Entrepreneur Investor, Venture Caprr.a., IOl'E'>tor, CEO, NerdWa et 
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Social Starts John Battelle Ramit Sethi 

rCIAJL Investor, Media Vemure F1rm lnvestor, Founder . .,.he ·ndusuy tnve;tor, Founder of I Wi 

Standard&;:-edera.:ed Merlia -eacn You To Be Rich 

Michael Cheung Matthew Brimer Neville Medhora 

Investor, Founder (ili'nJS lnvestor, CO· FO..mder, Geriera lnl'e'>tor, F1nancia· Slog,ger, 

lrwestme>ttAdvrsor5 Asser,O)' & O.a.ybreaker Investor 

i Jonah Goodhart Bhaskar Ghosh Jake Gibson 

hwestor, CEO& Founder, ln·,estor,VPa:NerdVVallet Investor, Founder, Ne~dWaJ et, • MOA- EIRat SOO St art.JPS 

II 
Rishi Sachdev Dave Nemetz Transmedia Capital 

lnve:;:or,Emreorf neur 1nve.ror,Found.,ro'B e~h€r rans, 1nves.tor, M.=d1a. Ve1ture Fir"1 
Report & inve,rs.e apit, 

II II 
David Houser Sieva Kozinsky Fred Akalin 

lfl\lestor, ln~estor lnve-stor. CEO, StudySoup lnves.tcr, lnvestor 

Tucker Max 

• 
Leo Resig 

II 
Paco Roman Van Dutch 

1n11estor, NYT Best Se, mg lnvestor, Founder, """heCONe lnvestor, Emrepreneur 

Author 

Q&A with the Founder 

Q: How have you been able to attract over 200K+ subscribers? 

The Hustle: Customer acquisition - Most of our growth has been based on word of mouth and referrals from our Ambassador 

program. Each Ambassador gets a unique URL to share the daily email. In turn, they receive special content, prizes, and perks. 

This is our biggest acquisition channel. Brand Ambassadors are all over the world. We conduct surveys and have a ton of Info on 

them. We talk to them every day via a private Facebook group. We also have some media outlets like Business Insider and 

Fortune that feature our content and drive some traffic to us. 

Q: How have you achieved advertising partners? 

The Hustle: Since we've been growing 50%"' month over month , we have been able to attract advert isers like Casper, 

Wealthfrom, Paul Evans, and other consumer brands that want exposure to our audience because they're more engaged than 

many other media outlets. Addit ionally, 85% of our advertisers have been inbound. In the future, we will add to our sales 

efforts. We hired a salesperson in September; he's a former Senior Account Executive at Under Armour Digital and started full­

time in November. "'SI Note: 50% is the average user base growth rate since 2014. 

Q: How do you sell advertising opportunities? 

The Hustle: We are always paid on a per CPM basis which translates to every 1,000 emalls we send. We are paid about $30 

CPM regardless of open or click rates on our emails ( opens are consistently around the same percentage each day). We also 

host monthly events that are free. These eventS help us meet new advertisers, recruits, invesrors, readers, etc. We receive 

hundreds of RSVPs to these events, primarily from sending out invites t0 our readers. Our 2016 Hustle Con annual conference 

drew ln nearly 1,500 paid attendees; it is like a mix of Coachella & TED talks. We hosted the last Hustle Con ln May right after 

the launch of our daily email. 

Q: What is the long-term strategy? 

The Hustle: Most publishers these days are entirety ad supported. Additional ly, they scale by hiring more writers to create 

content. We do not plan on doing either of those things. Instead, we're scaling our audience (both in terms of size and 

engagement) using growth tactics and technology. As we grow we'll release more products to serve the community, which is 

made up of young professionals. Example products include job listings, a community driven website, and book clubs. 

Q: Tell me about the prior startup you and your co-founder started. 

The Hustle: John started a roommate matching business. I joined him a few months after he started. We eventually sold the 

business and it was rurned into the world's first roommate marching iPhone app. We worked at the company who bought the 

website. I left after one year, John left after 1.5 years. I staned Hustle Con, a tech conference that sold t ickers at $300 each. 

From the proceeds of the last company and our first Hustle Con event, we bootstrapped the launch of The Hustle. 

Q: Who are the Key Content people? 

The Hustle: At first, lt was me (Sam) . Then my co-Founder, John, took over editorial duties and we hired and t rained our first 

editorial hire. Our distribution model is a daily email which allows us to keep our editorial team small, as opposed to other 

media companies that need to hire huge teams of writers who churn out thousands of articles per day co dist ribute on social 

media. Our editorial ream ls two full-t ime writers. 

Q: What is revenue year to date? 
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products in our daily email that have brought in revenue. Mosr of the booked ad sales went live 30 days aher booking. Although 

we rook a small break from ad sales in October and November, our toral ad sales (starring last June) are $202,496 with evem 

revenue netting an addi!ional $326,028. 

Q: Who is rhe independent cont ractor that you employ 

The Hustle: Someone who did writing work before we hired a content person. 

Q: What is included in Awaiting Category? 

The Hustle: Most of it is 1 month's rem, Bill.com, job postings, and softwares we use. 

Q: Financial Projections - provide details on assumptions for Conferences, Payro lV staff being hired, Commission, 

Advertising & Marketing. 

The Hustle: 1. Conferences - The amount you see Is profit for Hustle Con. We launched ticket sales in Feb and get paid every 

month until the event happens. 2.Payroll / staff being hired - We've hired two more people (sales, editorial), bringing our 

headcount ro 8. The two new folks srarre<l in mid-November. 2. Commission - Sales commission for our ad sales guy. He gets a 

monthly commission. 4.Advertising & Marketing - Beginning in January we'll be spending S 15k/month in FB ads for new 

subscribers. Then, when tickets for Hustle Con launch, we'll spend > 101:/month for ticket sales. 

Show fewer answers from the founder 

The Qs.A with the Founder rs based on dve d1 igerice acttv1t1es cooduned by SI Secunties, LLC Tneverbal and,orwntten respooses transcnbed above may have 

been modified to address gramlT'atica:, typographi<:al, or factual errors , or by special request of the comp.l.'1)1 to protect conf,denual lnform<h.10f'I 
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Fundraising Descr ipt ion 

Round description 

Round size 

Raised to date 

Minimum investment 
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Conversion discount 

Valuar1on Cap 
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Minimum Wire investment 

Financial Discussion 

Financial Statements 

Seed 

US S3.00,000 

USS191,100 

usssoo 

US S100,000 

US S3.00,000 

Crowd Note 

'5.0% 

us 56,500,000 

US Sl0,000 

USS10,(XX) 

Our financial statements can be found in the Data Room below. Hustle Con Media, LLC was formed on November 25, 2014 as a 

California limited liability company and later converted to a Delaware corporation on June 3, 2015. As such, the financial 

statements reflect the company's business for the period from November 25, 2014, the dare of inception, to December 31, 

2014 and for the year ended December 31,2015. 

Financial condition 

We are a development stage company and are dependent on additional financing, including this Offering, in order to have the 

funds to develop our products and services in the United States. 

The preparation of financial statements includes estimates made by management and assumptions that affect certain reported 

amounts and disclosures. Accordingly, act ual results can differ from those estimates. 

Based on our cash flow projection, we do not foresee a future need for financing, however, we may consider future financing to 

speed the growth of our company. We anticipate that this round should get us through 2017 and profits will fund us after such 

time based on our projections. If working capital money is needed to fund inventory, we will likely consider future financing. 

Results of Operations 

Our net revenues for the year ended December 31, 2015 were S 135,512 compared ta SO in 2014. Net revenues consist of all 

sales, less dlscounrs and returns. The company recognizes revenues when: ( 1) persuasive evidence exists of an arrangement 

with the cusromer reflecting the terms arid conditions under which products or services will be provlded; (2) delivery has 

occurred or services have been provided; ( 3) the fee Is fixed or determinable; and (4) collection is reasonably assured. A 

significam portion of the revenue Is derived from the proceeds of the annual conference, Hustle Con. The balance of our 

revenues is derived from selling advertising. 

Operating expenses consist 71%from compensation and benefits and the remaining 29% from general and administrative 
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adminisrrative costs. 

As a result , the company incurred a net loss of $65,772 and $90 as of December 31, 2015 and 2014, respecrively. 

From the January 1, 2016 through Oct0ber 31, 2016, the company had net revenues rora!ing $473,675 of which 81% was 

event-based revenues and the remaining 19% was booked advertising revenues. The company only began receiving booked 

advertising revenue in June 2016. During this same period, the company incurred expenses of $.409,079 of which the largest 

portion - A.5% was attributed to payroll - salary and wage expenses. During this period, the company's revenues exceeded its 

expenses. 

Liquidity and Capital Resources 

As of December 31, 2015, we had net cash on hand In the amount of $223,818. During this period ending December 31, 2015, 

the company raised S245,000 through the sale of SAFEs. The cash at the end of this period includes this capital raise minus 

cash flows from operating activities and investing activities In the amount of $223,818. The company considers deposits that 

can be redeemed on demand and investments that have original marnritles of less than three months, when purchased, to be 

cash equivalents. 

The continuation of the company's business is dependent upon raising adequate additlonal financial support, which includes 

raising additional capita! through the issuance of equity, incurring additional debt through a financial institution, or the sale or 

merger of the company. 

We have not committed ro make any capital expenditures, and in the event that we do not raise sufficient funds from this 

offering, we will defer the capital expendirures we have planned. 

As of October 31, 2016, the company's total assets were $262,097 and liabilit ies $259,482, which include all the SAFE 

agreements that have nor yet been convert ed. As a result, the company's total equity as of October 31 , 2016 was $2,614. 

Indebtedness 

The company has stockholder loans of $.45,000 as of December 31, 2015 and has no plans to use any portion of the proceeds 

from this Offering ta pay off debt. The promissory note agreement was between the company and three srockho!ders of the 

company that called for an annual interest rate of 3.5% and payable on demand. During 2015, the company recognized S 1,597 

of interest expense related t0 this debt. Although no payments were made as of December 31, 20 15, rhe company has since 

paid the debt and has no obligations ta the three stockholders of the company. 

Recent offerings of securities 

The company has already raised S640,000 in a recent Regulation D Offering. The company entered into several SAFE (Simple 

Agreement for Future Equity) agreements in exchange for cash proceeds of $490,000 and services totaling S 150,000. 

At the t ime of conversion from a California limited liability company to a Delaware corporation, the company issued the 

members Common Srock in the corporation in exchange for their membership of the previous LLC interest. 

Valuation 

We have not undertaken a valuation of the company. 

Market Landscape 

We believe we have rwo types of competitors: those who compete for our user's attention, and those who compete with us for 

advertising dollars. 

For advertising, our competitors include: Business Insider, Inc, Fast Company, Wired1 Entrepreneur, Thri llist, and Vice. 

Our goal is to have the following competitive advantages: 

Email first model - Being email first has many advantages. We believe our small team of writers can reach a large audience. 

Advertising rares can also be much higher. We can charge $30 per CPM instead of the -SS rhat banner web ads typically pay. 

And most importantly, we aim t0 have a direct and intimate relationship with our users. We do not have to play the Facebook 

cl ickbait game, and instead, can click the send button and reach our entire audience. 

Events - Our company started as an event, and because events have higher profit margins, we've made meaningful revenue 

from day one. Events allowed us to bootstrap the company while also creating brand buzz, helping us meet new investors, 

recruits, advertisers, and most importantly, interact with our audience in real life. 

Products - We believe we own 10 minutes of our user's rime in the morning. As we grow, we're learning more our users. Using 

this information, we plan on solving more problems throughout their day. We do not plan on becoming a traditional media 

brand that churns our articles, but instead will use our newsletter for community building, distribution, and audience creation. 

Risks and Disclosures 

We are selling convertible notes that will convert into shares or result in payment in l imited circumstances, and in certain 

ci rcumstances only at the option of the company. These notes do not have a maturity date and only convert or result tn payment in llmited 

circumstances. If there Is a merger, buyout or other corporate transaction occurs before a qualifred equity financing, Investors will receive a 

payment of the greater of 2 times their purchase price or the amount of preferred shares they would have been able to purchase using the 

valuation cap. If there 1s a qualified equity fmancing (and only a fmancing using preferred shares will count for this purpose), the con,..ers1on 

price will be set for convers;on into non-voting shares of a to-b-determmed class of preferred stock. Only maJOr in'o'estors WIii have rheir notes 

converted at this time, notes held by non-maJor mvesrors will onty convert ar rhe sole discretion of rhe company or 1n the event of subsequent 

corporate rransaction. Further, the notes convert at a discount of 15%, or based on a valuation cap meaning invescors would be rewarded for 

ta.Kang on early risk compared to later investors. But you won't know how much your investment fs worth until that happens. The outside 

lnvestors at the time of the conversion. 1f any, might value the company at an amount well below S6.5 million valua:ion cap, so you should nor 



view tne ')0.':> m1111on as oe1ng an ma1cauon or tne companys varue. t-unner tne interest on tne notes 1s accrue<1 mtt~rest; meretore you w,11 not 

be paid lnrerest payments on these notes. If you choose to Invest, you should be prepared that your nores Will never convert and will have no 

value. 

We have not assessed the tax implications of using the Crow d Note. The Crowd Note 1s a type of debt secumy that does not Include a set 

maturity date. As such, there has been inconsistent treatment under the state and f ederal tax law as to whether the Crowd Note can be 

considered a debt of the company, or the issuance of equ.ty. Investors should consult the ir tax advisors. 

The company's CPA has Issued a going concern opinion. The Hustle's CPA has issued a '·going concern" opinion on t he company's finarmal 

statements. The company has realized recurring net losses, which totaled 565,772 and S90 for t he periods ending December 31, 2015 and 

2014, respemvely. The company's ab1 ,1ty to commue as a going concern for t he next twelve months form t he issuance of t hese fmancial 

statements is dependent upon Its abii1ty to generate suffccient cash flows from operations to meet its obiigations and/or to ob:am addit ional 

capit al financing. No assurance can be given that t he company will be successful In t hese effom. These faccors, among others, raise substantial 

doubt about the ab,lity of the company to continue as a going concern for a reasonable penod of t :me. The financial statements do not include 

any adjustments re)a;:,ng co the recoverability and classification of recorded asset amounts or the amounts and c lass1f1cation of liability t hat 

might be necessary should the company be unable to commue as a going concern. 

we derive a significant portion of our revenues from our i'lnnual conferences. we hosr annual conferences called Hustle Con, which 

derives a sigrnflcanr portion of our revenues. W e sell each r icker for S300 and had 2,000 anendees !n the pasr. However, we base our success 

on two years of Hustle con, something that 1s new and attracts m1Lenn,a1 readers. A change to t he company's ability to host this conference or 

the lack of interest in attending an e'>'ent like H ustle Con could have a significant negative impact on t he company. 

The company is a development-stage company. The Hustle w as formed In November 2014 and had no revenue ln that year. Accordingly, the 

company has a limit ed history upon which an evaluarion of its performance and future prospects can be made. The Hustle's current and 

proposed operations are subject to all t he business risks associated with new enterpnses. These include likely Auctuations m operating result s 

as t he company reacts ro developments in its market , including purchasing patte rns of cuscomers and the entry of competitors into the market . 

The Hustle Will only be able to pay diYidends on any shares once tts directors determine chat tis financially able to do so. 

Future fund raising may affect the rights of investors. In order to expand, the company is likely to raise f unds again in t he future, e ither 

by offerin~ of securities or through borrowing from banks or other sources. The rerms of fuwre caplral-raising, such as loan agreem ents, 

may include covenants that give cred1.:ors greater r ights over t he financial resources of the company. 

Does anyone want our product and will they pay enough for it? We will only succeed ( and you will only make money) If there Is suff1Cient 

demand for news services and continuous interest in our annual conferences, Hust e Con. our clients must think that we offer a better option 

than our competitors (e .g. , Bus iness Insider, Bloomberg. Forbes, Fortune, Wall Street Journal, etc. ) and advertisers must be willing to pay our 

set prices that allows the company to make a profit and still amact business and conference attendees must be willing to pay S300 per tlcket. 

We have limited operating history, and therefore, we cannot assess our growth rate and earnings potential. It fs possible that our 

company will face many dfficulties typieal for development stage companies. These may inc lude, among others: re latively limited financial 

resources: developing new produets; delays in reaching Its goals; unam cipated si:arc-up coses ; potential com pet t ion from larger, more 

established companies: and difficulty recruit ing and retaining qualified employees for management and Other positions. The company may face 

these and other dJff!culties In the furnre and some may be bey ond Its control. If t he company is unable to successfully address these d,ft1cu1t1es 

as t hey arise, the company's furure growth and earnings Will be negatively affecred. The company cannot be assured that our business model 

and plans wrn be successful or that we will successfully address any problems that may ariSe. It is possible that you could lose your entire 

investment. 

We have SAFE agreements with our investors, wh ich have a 15% discount and pro rata r ights t hat have not been waived. We ha'>'e SAFE 

agreements tn the total amount o f S640,o:xl as of the date of this Offering. All of the SAFE agreements have a 15%d1scoum and pro rata nghts 

that have not been waived . The pro rata rights give these investors the nght to purchase Its pro rata share of private placements of securit ies by 

the company that occurs after the pref erred stock financing. Therefore, 1f an Investor with a SAFE agreement exercises its preemptive r ights, 

your shares wlll be diluted more than you anticipated after a preferred stock flnancmg. 

We have a small management team. We depend on the skills and experience of Samuel Parr and John Havel who work for the company full­

t 1me. Our abiltty ta raise sufficient capital may have an impact on our ability to attract and h,re the right talent. 

The company may need more money. we might llOt sell ellOugh securities m this Offering to both meet our operating needs and fulfill our 

expansion plans, In which case we may need to raise more funds in the fuwre. If we cannot get those funds, we may not be able ro hire more 

employees and limit our ability to grow and therefore our abil ity to remam a current and viable company .. Even if we do make a successful 

offering in the future, the terms of that offering might result m your investment rn t he company being worthless, because later mvestors might 

get better terms. 

We have a number of competit ors. There are al ready a number of tech companies and news outlets, providing similar services and hosting 

annual conferences. While these comper,tors may nm provide all the services that feature our daily news with wit and Irreverence or host an 

annual event that attracts 2,000 readers, they may be able to sell products and serv ices that achieve similar benefits to consumers at a lower 

price. 

we rely on advertisers to showcase their product on our daily email, how ever, they care about impressi ons and clicks and if w e don't 

have enough viewers on our website, we will lose advertisers and money. We rely on advertisers to adverme their products on our 

websit e and charge between S25 and S 100 CPM (cost per thousand) for aclvert ismg, however, lf we don't have enough viewers and enough 

er action on our website we will nor make money through adven,s!ng and our only other form of revenue is through on annual conference whieh 

costs S300 per t icker. 

The potent ial markets for our products are c haracterized by rap idly changi ng technology, evolving industry standards, frequent 

enhancements to e1dsting t reatments and products, the int roduction of new services and products, and changing cust omer demands. 

The company's success could depend on our ability to respond to changing product standards and technolog;es on a t1mely and cost-effective 

basis. In addit ion, any failure by the company to annopace or respond adequately to changes in technology and customer preferences could 

have a material adverse effect on It s financial condition, operating results and cash flow. 

You can't easily resell the securities. There are restrict ions on how you can resell your secum es for t he next year. More importantly, there is 

no market for t hese secum ies (or the equity secumres into which t hey will eventual ly convert), and there might never be one. It 's unlikely that 

the company WIii ever go public or get acqUired by a bigger company. That means the money you paid for these secum,es could be t ied up for a 

long t,me. 

General Risks and Disclosures 

Start-up investing is risky. Invest ing m st artups 1s very nsl::y, highly speculative, and should nor be made by anyone who cannor afford ro lose 

their entire Investment. Unlike an investment in a marnre business where there rs a track record of revenue and income, t he success of a startup 

or early.s,age venture often relles on the development of a new produce or service that may or may not find a market. Before investing, you 

should carefully consider t he sped1c r isks and disclosures re1ated to both this offering type and the company which can be found in this 

company profile and the documents In the data room below. 



Your shares are not easi ly t ransferable. You should not plan on being able to readify rransfer and'or resell your security. Currently there is no 

market or liquidlty for these shares and the company does not have any plans to list these shares on an exchange or other secondary marl::er. At 

some poim the company may choose ;:a do so, but until then you should plan to hold your investment for a sigmficant period of time before a 

"liquidat ion event .. occurs. A "liquidation event'' is when the company ether lists their shares on an exchange, iS acquired, or goes bankrupt. 

The company may not pay dividends for the foreseeable future. Unless otherwise specified in the offering documents and subject ro stare 

law, you are nor entitled to receive any d1Vldends on your interest in the Company. According!y, any potential investor who anticipates the need 

for current diVidends or Income from an 1nvestmenr should nor purchase any of rhe secunues offered on the Sire. 

Valuat ion and capitalization. Unl1ke listed compan,es that are valued publicly through marl::et-driven steel:: pnces, the valuation of private 

compames, especially startups, 1s difficult to assess and you may risk overpaying for your mvesrmem. Jn addition, there may be additional 

classes of equtry with rights that are superior to the class of equity being sold. 

You may only receive limited disclosure. While the company must disclose certain mformat;on, since the company is at an early-stage they 

may only be able to provide 1m,ted informat;on abotn itS bus,ness plan and operations because ft does not have fully developed operations or a 

long history. The company may also only obligated to file Information periodically regarding its business, including financial statements. A 

publicly listed company, in contrast, is required to f ile annual and quarterly reports and promptly disclose certain events - through conrmuing 

disclosure thar you can use to evaluate the status of your 1miescmem. 

Investment in person net. An early-stage investment is also an investment In the entrepreneur or management of the company. Being ab:e to 

execure on the business plan is often an important faetor ln whether the business ;s viable and successful. You should be aware that a portion of 

your Investment may fund the compensar,on of the company's employees. ncluding lts management. You should carefully review any 

disclosure regarding the company's use of proceeds. 

Possibilit y of fraud. In llght of the relat ive ease With which early-stage companres can raise funds, it may be the case that certain opportunities 

rum out to be money-losing fraudulent schemes. As with other mvestmerns, there is no guarantee that Investments wtll be immune from fraud. 

Lack of professional guidance. Many successful companies partially annbute the ir ear!y success to the guidance of professional early-stage 

lnvestors ( e.g., angel investors and venrure cap,tal firms). These Investors often negonare for sears on the company's board of directors and 

p!ay an imponar>r role chrougt, their resources, conraets and experience in as.s;st1ng early-stage compan•es in executing on their business. plans. 

An early-stage company may not have the beneflt of such professional invesrors. 

The Hustle's Form C 

The Form C Is a document the company must file With the Securries and Exchange Commission, whKh 

includes basic information abour the company and ,rs offering and is a condition to making a Regn 

offering ava•lable ro investors. Ir ls Important to nore that the SEC does not review the Form C, and 

therefore Is not recommend,ng and/or approving any of the securit ies being offered. 

Download The Hust!e's Form C 

Data Room 

D Pitch Deck and Overview (1 file ) 

> D Product or Service ( 18flles) 

Frequently Asked Questions 

About Reg CF Offerings 

What is R~CP. 

LASTMODlnEO 

Oct 24, 2016 

Oct 24, 2016 

-n'e II of.:he JOS5Actour :nes Reg CF, atypeofo<feringall0',w1g 

priVa-:e compan,e-s to raise up ::o 51 ffiJ ion from .a. A"'ericans . Prior 

caor.:aJ raising ap:1ons, ,1m ited private comoanies tor atSl'lg ma'ley only 

fro<n accredited investors, hEs::oncally t'le wea th1e-st -2ct. o' Amencans 

L11.:e a KIC<starter camoaJg'l, Reg CF aJIOV.'$ CO"loarnes to rai5€ ~'Ids 

on 1ne 'ro..., their early adopters al'\d the crowd. HO'>\oever. instead o' 

provid ,ig investors a reward such as a t-sh1rt or a card, 1rwestors receive 

s/\ares, typi{a!iyequ1ty, In tMstartupstheybaco:. -oJearn moreabo.J: 

Reg CF and other a'fering .ypes cl-iec,: our oor 12!.Qi. and~ 

Making an Investment in The Hustle 

How does investine work? 

When you camolete your investmem: O'"I Seed Invest, your money w1I be 

tran:.'erred to an escrow account where an mdepende<it escrow agerit 

WI I watcli over your lrwe:,tmem: until 1t 1s accepted by-he Hus:le Once 

-he Hustle accepts yo.,r mvestmem, and cert,;un regu atory procedc;re:, 

are comp·eted, yoor IT'Oney wil be tra'lsferTed from the escrow account 

to The Hus::le ,., exchange for your shares . Ac t}iat 001.,::. you w1, bea 

proud OW'ler in The Hust'e. 

What is the d ifference between pl"eferred equity <'Ind a conven fble 

Folder 

Folder 

What is a Form C? 

The Forrr C 1s adocumen: the compal'rj must file with the Secum1e,; and 

E.o:change Comm,ss10n (~s::C") which inc:udes basic info~ma:1onabou: 

me company and its offennga'ld isa condition to makmga Reg CF 

offering a·1a abe to inve-;:Of'i . t 1s imoor.:an:: to note ttJat the SEC does 

not review t'le :corm C, and there'ore 1'> no: recommending and or 

appro'<10B: any o' ::he serun::1es being ofered 

Be'ore ma<•rig any 1,vestme'lt dern lon, it ls highly recommended that 

prospecti\le investors review ::he Forrn C hied with ttw SEC (a copyo' 

whicn may be fou!'\d beicw) be'ore ma,:u1g any 1nve-;:ment dec,sion 

What will I need t o complete my investment? 

-o make .a.1 Investment. you will need me 'allcw,ng infonratiM read y 

ava''ab!e 

1. Persoia l informa: 1on such as your currem address a.nd pl'ione 

number 

2. Emo oyment ar.d employer inforrratiori 

3 Net wor.:h and 1n-::orre Information 

4 Soc:al security Number orgovernment-tssued ldent•''ut,on 

5. ASA batl~ rouMg n.irrber and checkmg account number (typically 



Browse Investments 

COM~ANY 

About Us 

Meet The Team 

Press & Media Kit 

Jobs 

FAQs 

Invest 

Raise 

Regulation A 

Preferred eqr.Jl9' is vsuaJly issued to ot..:side investors and carries righ;:s 

and conditions that are different from that of common stoc< For 

examp·e, preferred eqJ1ty ma.y inc .ide nghts that µre,.ent or m1nim1Ze 

t'le effecis of d1 1J:!on or grants special prtvi1eges in s1tl..a:1ons wnen the 

comoany isso'd 

A convenib.'e note 1s a umqu,;, form of debt t'lat converts into eqwty, 

usua ity m co11, Jnct1on with a future finanC1"8 ro ... nd. The awestor 

effect1vely loans money to a stan:t1pw,::h the expecta:10:, that they Will 

recerve PQuicy mthe co'T'lpany in the future a:: adrscoumed pnc:e per 

sl)are wnen the corr;).lny raises rrs next round of< nan<: ing 

- o learn more abol.lt stan:up in..,estment types check out~ 

(hQQ'tf /I 5?rtUP nvrnmenf' In o,,1r .academy_ 

How much can I invest? 

An trwes,or 1s l1m :ed in ::he ainoun: that he or s'ie may mve->t in a Reg CF 

offenng dl.Jring any 12-month pef1od 

• If e ither the an nu a income or the net worth of t'1e investor 1s less 

&Ian $100,000, t he investor is hm rted to the greater of S2,0<X>or 

s·<:, of the lesser of his or her annua income or net worth 

• I' tne aMua_ •ncO'Tle and net worth of :;he investor are bo::h grea::er 

t!"ian S100,0C(), the 1nves:o' 1s hmrted :o 10% o' the esser of his or 

her annua. WKome or net worth, to a rraximum o'S100,(X)() 

Se:,arately, The '-:ust~ has set a minimum investfl"ent amoun:: of US 

1500 

After My Investment 

What is my oneoine relationship with the lssuerr 

You are .apa_rt,a_ owne r of the company, you do own shares a..'ter all' Sut 

more imporun:ly, companies Wtifcn have ra ised money via Regulat,on Cr 

mus:: file information with the SE( and post 1t on the1rwebs1tes on an 

anm..al b<li!s. tleceivtng reg-.,1 ar comoany uP(!a::e, is important to keep 

snarehoders educated and 1n'ormed about the progress oftrle company 

and their invest-ent This annual reoort inc <.>des tnfOfTl'a::ion similar to a 

company's inltta Reg CF f· mg and key informanon tnat a comoany w1 

wan: to share w1th its ln~estors to •oste r a dynari< and hea,thy 

rea;:ionsh1p 

In certain circums:ances a comoany may terminate ~s ongoing reoorting 

requ1remen:r' 

1. - he company becomes .a ful y-reporting regis:rant wfth rne SEC 

2 . "'."he conipany lias ' ed a: eas: one- annual report. but ~s no more 

t~an 3:00 shareholders of record 

3. "'.'"he compa.'ly has f ed a: feast three annca reDOfts, a'ld has no 

mere than S 10 million in as,;e::s 

4 -:"he company or a'lOther party purchases or repurchases a. the 

secun: 1essold in relia nce on Sect:10n 4(a)(6) 

5 - he company ceases i:o do business 

However, regardless of whether a CO:'l'Pany has terminated l"::s ongoing 

reporting reqtflremen: per SE( n, es, Seed Invest wori<s with a., 

comoanies 011 its ~atform <o ens ure that im,esrors are peov,ded 

qumerl'j updates These qt;arterly reporcs wi IO<hld.e 1riformac1cn such 

as (i) q,mterly net sales, (ii) quan:e"}' change mcas'l and cash on 

hand. {iii) matenal uP-Oates on the bus1riess, (iv) fundraising uPClates 

(;my o ans 'or nex:: ro1.1nd, Curren: round s:..r:Js, e:c.), a.,d (v} any 

nmab·e press and nem 

Equity Crowdfundlng 

Academy 

Glossary 

Blog 

Investors 

Entrepreneurs 

How can I (OI' the company) cancel my investmene 

For offermgs made under ll:@gvai:ton CF.you ma1cance your 

1nvest'Y'lent a.: anytl"'e up to .:.S hoJrs before a clos,ng occurs or an 

earlier date set by the company. You w1 1 be se'lt a reminder notlfica:10'1 

app,olOma:e y ' ve days b-e'ore tlie, c os1ng or set date gi'wng you an 

ooportuniry tocance your investme nt 1f you had not a:•early done so 

Once a closing occurs, and if you have not cance'ed you~ m~·estme1t, 

you will rece1~e an ell'aJ not 'yi'lg you that your sliares ti.ave been issued 

I' you have a.Jready funded your in~estmerit , yoiJr funds Wil be promptly 

re',mded to you upon cancellation To cancel yO\.lr 1nvestme'lt, let 

Seed 'Ives: 1:/'IOW byemaJ11ng cancellat1ons,1tseed,rwest.com. Pleas@ 

inci1..de yoJr name, the company s name, [ne a,....ounr, ;:he mvi'S:mem 

number, and the date your made your investment 

How do I keep track of this investment? 

You can ren.irn to Seed invest a.: any r,me to viewyovr portfol•O of 

investrroems and obtain a summary stateme nt 1n addition .:o mont hly 

accoun: sta:ements, you may a!so rece,ve periodiC upda:es 'rom the 

company .ibout their bus iness 

Can I 2,et rid of my securities after buyine them? 

Securities purchased through a Reg c: offering Ne not ireeiy 

trans'erable for one year after ~he date of p"rchase, ex(e:it 1n the case 

Where they are tra'lSferred, 

1. "'.'"o the company who sold the sec.urrt1es 

2. - oanaccred1ted1nvestor 

3 A.s part of an ofemg registered w1t+l the SE( (think OQ) 

4 - o a member of thP family o' the purchaser Of the equlvient, to a 

tn,st (0<1:ro ed by t he purchaser, to a trust crea1ed for tlw benefit 

cf .a memoer of the fam ily of the purchaser, o r in connection with 

the death or divorce of the ourchaser 

Rega:-d ess, after the one year holding period has exo1red, you shou'd not 

p.;;.n on be1ng.tble to read,!y transfer and;'or sel, your secun:y. Currenty 

t~ere 1s no market or hqu1d;ty for these s'\ares and the co"loany does 

no~ have any plans to · ,st thes.e shares on a1 exchange or other 

s€Cont1;;.ry m.;;r,:et . Ar some pomt Ult' comp;;.ny ~ay ,hoose to do so, but 

un::il then you should p:an to hard your irr,estment for a sigrnficam 

penod of time be'ore a ••:1qu1da:ioo event" occurs. A "liquidation e,e1t" 

is when the company e ither '1sts the trs"lares on an exchange, IS acq,.,,•ed, 

or goes b-ano:n,p: 

Terms of Use 

Privacy Policy 

Legal Documents 

This site ls operat ed by Seedlnvest Technology, LL( (·Seedlnvest ), wtuch ~ no:: a reg1steri'd broker-deaier. Seedln~est does not give Investment advlce. elldoNment. anaJysr; or recommeridations v.1th respec:tto any 

secun:1es. Ail securities listed here are being o'fered by, and all 1nf00l'lat1on included on this sire is the resoon~M1ty of, the aopt1c..ble issuer of such securities. Seed nvest has not takeri any steps to venfy the adequacy, 

accura..")' or co~o-eteness of any information. Neither Seed Invest nor any of Its officers, directors, agents and emplcyees maki'S any warranty, exoress or 1mpl1ed. of any kind whatsoever related to the adequacy, accuracy 

orcomoreteness of any 1nf=anon on this site or the use of information on tms s,te . By accessing th,s s1:e and any pages thereof, you agree to be bound by the~ and~ 

All Regu anon CF offenngs are conducted tnrougtl e,:her SI Pona;, LLC (·s1 Portal'}, an affihate of Seed1nvest, and a~ reg,,stt'fed fund,ng--oort:4 , located at 222 Broadway, 19th Flcor, Ni'wYort, NY 10038, or SI 

Securmes, uc ('SI Secunnes '), an af~f1a::e of seed1nvest, and a registered brol::er-dealer, and member FINRA/SIPC, located at 222 Broadv.ay, 19rh Floor, New Yen, NY HXl38 . A,, other securr.:1es-related arnv1ry, 

including. but not hr:-!ited to private placefT'ent offerings under Regu lation D and A are conducted by SI Securities, anQ,or North Capital Pnvate Securities (OfDOfdtlon (~N(PS'"), an un.affi tated entrty. and;;. registered 

brol::er-dealer, and member fl.t:!.RA~ localed at 2825 E (ononwood Pk.W)'. Sat Lake C!ty. Ut..h 84121 _ SI Porta:, SI Securities and,;or NCPS do not make investment recommendat1ons and no commumcat1on. through 

this webrne or 1n any other medium should be construed as a recomlT'enda.:ioo for a'l)' secunty offered on or off th IS investment p,;;.d'orm. Equity crowdfund1ng mvestments 1n private placements, Regulation A and CF 

offenngs, and start-up invest/T'ents in particular are specu1at1ve and tnVolve a high degree of rnk and those investors who cannot afford to lose the,r entire investment should not Invest in start-ups. Comp;;_rues seet:'ing 

5tartuo inv~..ment5 throo£h eou1tv crowiJfundlnll tend to be in ear11er sta£e~ of de~elo~ment and thelr bv51ne5s mode1, orodum and services mav not vet be fullv deveiooed, ooerauonal or te:ited 111 the 01.ib 1c 



marketplace Thei-e tS no guarantee th.u the stated vaJ1,at1on ;.rid ot/sier terms are accurate or m ag,,eement v.1th the market or industry Vi!.luatioos. Addit1ona;ly, investors m.i.y rece1Ve illiquid Mlq'Or restncted stOC~ th.i.t 

may be ~bJect .:o holding pe•1od requ irements a"4'or 11qu1di:y concerns In the mo~ sensible tnvesrmeru: srra;:eg,-for stan:-up mve«1ng, start-ups should only be pan of your 0\,-era ll mves::me'lt portfolio. Further, the 

start-up portion of yoor portfolio may inelude a balanced oortfol10of dlffere,,t start-ups lnvest1rents in startups are h1gt;iy illiquid and those investo~s who cannot hcid an 1nvestnient for the kmg tl'f"m {at :east 5-7 year;) 

sl\ouldnotinvest 

:: 2017 Seedlnvest Technology, LLC. Made with care in NYC 


