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Invest in The Hustle

$191,100 $500 $6,500,000

This offering is currently fully subscribed. vou can make an

Subscribers NetPromater Score

200,000+ 73

The Hustle is a community of sharp, rebellious, and ambitious do-ers. Our
signature product is a daily email. Each weekday morning we send out
important current events to young professionals throughout the world using

our bold, irreverent, and authentic voice to cut through the nonsense.

UPDATE: THE HUSTLE’S ROUND HAS BEEN FUNDED, AND THE COMPANY IS NC LONGER ACCEPTING
NEW INVESTMENTS.
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news to trust as writers are incentlvized to shock versus inform.

This, from what we've noticed, creates a horrible cycle: writers have to churn out dozens of articles a day to meet their

pageview quota and readers are fed content that is more like a-.commodity than a legitimate news source,

The Solution

Qur firse product, the daily email, uses our bold and irreverent voice to cut through the nolse and tells cur community the news
they need to start their day and how it impacts them. Think The Wall Streer Journal meets The Daily Show. Or Walter Cronkite

mixed with John Oliver, That's our goal.

And because we're email first and driven by subscribers, not page views, we've been able to thrive with a small team of writers,
This allows us to put most of our resources into growth via tech and marketing, and not clickbait-like content designed only to

caprure attention without delivering substance.

Investor Webinar
If you have questions, join Sam Parr, Co-Founder and CEO of The Hustle, for an investor webinar on Friday, January 20th,
2017 at 3 PM EST.

RSVP now: https://attendee.gotowebinar.com/register/8525837842187983107

Product & Service

As mentioned above, our first product is The Hustle Dally, a daily email geared rowards young professionals that informs our

readers about what's going on in the world of business, tech, and culture, why they should care, and whar it means for them.

We also host conferences throughout the year to strengthen our community, acquire new readers, and meet potential
parners. These events include Hustle Can, a 1,500-person event for our entrepreneurial users, Con Con, a 400-person event

for content creators, and a monthly lecture series in San Francisco.

As we grow our readership we will release mere digital products and features to help our community make better decisions

throughout their day.

Gallery I';'I- _-lﬂ“ﬁim-l--'ﬁ-ﬁ

e
A

The Wiedioe £EO thirks Ltfs looking @ Little too oilekbaity.

The Hustle e g

Is Ev Williams a hero? Or is Medium broke?

0o Bl pokt
Yoo

‘and Wasningioe. 0.C, efices.

Basioay,
e rowardod, raer nar tose ahn alracta few setanss. of aneten

s,
Franglormed e way we rmad w88 onlne

Thers's a lot to discuss here...

Sample Dally Email.
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Team Story

Sam Parr, CEO & Co-Founder
I’m still amazed at how big our little project has grown...
In 2014, afrer my co-founder (John Havel) and | sold our last startup, | began locking for the next “big idea.™
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So, until | found the big idea, | hosted a live event. | had 12 entrepreneurs come and speak about how they built their businesses
and called it Hustle Con. At least this way | could be around lots of different ideas and perhaps scumble across what | was

looking for,

And so with only 7 weeks until the event, | launched HustleCon.com and quickly found speakers, a venue, and a couple
sponsors. To get the word out, | created funny and informative content and sent it out via email to some friends. Word spread

fast, and we got ~350 attendees.
Surprised at how popular the event was, | took some time to reflect, Maybe this has some legs, | thoughe.

About 6 months afrer Hustle Con, | convinced John, my old co-founder, to host another Hustle Con with me. Like the first
evenr, we found speakers, a venue, and sponsors. And most importantly, we created content to get the word out. Tons of
content. This time though, we had 500+ atrendees. But more importantly, we now had thousands of people subscribe to our

email as word about our conrent spread.

After the event, we asked ourselves why so many people came. Was it that unique of a concept? Maybe. But after talking to our
customers we realized that the biggest reason why people attended was because they had seen and foved all the content that
we created. Unlike other content producers out there, we had a voice. Based on our research, our users loved that we were

conversational, irreverent, funny, and intelligent. They liked that we wrote as if it were two friends talking with one another.

And so a month after Hustle Con 2, we decided to launch The Hustle, The idea was simple. Just like the way Vice builc a massive
brand using political content often ignored by the CNNs and Fox News of the world, we wanted to do the same with business
news. Prior to launch, we raised $320,000 mostly from past Hustle Con speakers, all of whom knew us and had seen the

community we built.

When we launched, we did what every other media site does — we wrote dozens of articles a day. We wrote about productivity
hacks, Interesting ways to make a living, and even some strange things like working on LSD or living off Soylent, However,
through this process, we learned two things: (1) The business model of churning our dozens of articles a day was on its way to
the grave because the advertising model simply wasn’t suszainable, nor did it lead to a great user experience. And (2) what our
users loved mose was our take on business news. So, on April 19th, 2016, we pivoted away from articles and went ail-in on

emall, changing it from a couple emails a week to daily

Switching from the blog to the email was an inflection point for our business, Both the business numbers and user sentiment

exploded. Why? A few reasons.

Unlike most digital media brands, the majority of our content can only be found 1n our dally email. This means a user must sign
up to receivea (free) subscription. This gives us more freedom to write what we want and not play by Facebook’s rules since
we can easily reach our audience every single day by clicking the “send” butron. And because email is intimate aid engaging,
we're able to charge more for advertising as emall rates are generally 10x higher than banner ads. However, the biggest
advantage welve found to emall is the community we've been able to build around it. Emall, uniike most blogs, allows us to have

conversations with our readers

Meet the Founders

Samuel Parr
CEO & CO-FOUNDER
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Q&A with the Founder

Q: How have you been able to attract over 200K« subscribers?
The Hustle: Customer acquisition - Most of our growth has been based on word of mouth and referrals from our Ambassador

program. Each Ambassador gets a unique URL to share the daily emall. In turn, they receive special content, prizes, and perks.

is our biggest acquisition channel. Brand Ambassadors are all over the world. We conduct surveys and have aton of info on
them. We talk to them every day via a privare Facebook group. We also have some media outlers like Business Insider and

Fortune thar feature our content and drive some traffic to us.

Q: How have you achieved advertising partners?

The Hustle: Since we've been growing 50%* month over month, we have been able o attrace advertisers like Casper,

Wealthfront, Paul Evans, and other consumer brands that want éxposure to our audience because they're more engaged than
many other media outlets. Additionally, 85% of our advertisers have been inbound. In the future, we will add to our sales

efforts. We hired a salesperson in September; he’s a former Senior Account Executive at Under Armour Digital and started full-

time In November. *SI Note: 50% is the average user base growth rate since 2014

Q: How do you sell advertising opportunities?
The Hustle: We are always paid on a per CPM basis which translates to every 1,000 emails we send. We are paid about $30
CPM regardless of open or click rates on our emails (opens are consistently around the same percentage each day). We also

host monthly events that are free. These events help us meet new advertisers, recruits, investors, readers, etc. We receive

hundreds of RSVPs w0 these events, primarily from sending out invites to our readers. Our 2016 Hustle Con annual conference

drew in nearly 1,500 paid atcendees; it is like a mix of Coachella & TED talks. We hosted the last Hustle Con in May right after

the launch of our daily email.

Q: What is the long-term strategy?
The Hustle: Most publishers these days are entirely ad supported. Additionally, they scale by hiring more writers to create
content, We do not plan on doing either of those things. Instead, we're'scaling our audience (both in terms of size and

engagement) using growth tactics and technology. As we grow we'll release more products to serve the community, which Is

made up of young professionals. Example products include job listings, a community driven website, and baok clubs

Q: Tell me about the prior startup you and your co-founder started.
The Hustle: John started a roomimiate matching business. | joined him a few months after he started. We eventually sold the

business and it was turned i

o the world’s first roommate marching iPhone app. We worked at the company who bought the
website. | left after one year, John left after 1.5 years. | started Hustle Con, a tech conference that sold tickets at $300 each.

From the proceeds of the last company and our first Hustle Con event, we boorstrapped the launch of The Hustle.

Q: Who are the Key Content people?

The Hustle: At first, it was me (Sam). Then my co-Founder, John, tock over editorial duties and we hired and trained our firse

edirorial hire. Our distribution model is a daily email which allows us to keep our editorial ream small, as opposed to other
media companies thar need to hire huge reams of writers wha churn our thousands of articles per day to distribure on social

media. Qur editorial team is twe full-time wrizers.

Q: What is revenue year to date?
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praducts in our daily email that have brought in revenue. Most of the backed ad sales went live 30 days afrer booking. Although
we took a small break from.ad sales in Octaber and November, our total ad sales (starting last June) are $202,496 with event

revenue netting an additional $326,028.

Q: Who is the independent contractor that you employ

The Hustle: Someone who did writing work before we hired a content person.

Q: What is included in Awaiting Category?

The Hustle: Most of it is 1 month’s rant, Bill.com, job postings, and softwares we use

Q: Financial Projections - provide details on assumptions for Conferences, Payroll/ staff being hired, Commission,
Advertising & Marketing.

The Hustle: 1. Conferences — The amount you see is profit for Hustle Con. We launched ticker sales in Feb and get paid every
month untl the event happens. 2. Payroll / staff being hired —We've hired two more people (sales, editorial), bringing our
headcount to 8. The two new falks started in mid-November. 2. Commission - Sales commiission for our ad sales guy. He gets a
monthly commission. 4. Advertising & Marketing - Beginning in January we'll be spending $15k/month in FB ads for new

subscribers. Then, when tickets for Hustle Con launch, we'll spend $10k/month far ticket sales.

Show fewer answers from the founder

The Q&A with the Founder & based on due diligence activities condt 25ponses ranscribed above may have

d by S| Securities, LLC. The varbal and/or w

confidential information.

been madified to address grammatical, typographieal, or factual errors, or by speci

st of the company 10 b

Term Sheet

Fundraising Description

Round description Seed

Round size US $300,000
Ralsed to dare U5 5191,700
Minimum investment US §500
Targer Minimum Raise Amount s $100,000
Maximum Ralse Amount Us $300,000
Key Terms

Security Type Crowd Note
s i
Valuation Cap US $6,500,000

Additional Terms

tnternational investor minimum {w/o US bank account) 15 510,000

Minimum wire invescment U5 510,000

Financial Discussion

Financial Statements

Our financial statements can be found in the Data Room below. Hustle Con Media, LLC was formed on November 25, 2014 as a
California fimited liability company and later .converted to a Delaware corporation on June 3, 2015. As such, the financial
statements reflect the company’s business for the period from November 25, 2014, the date of Inception;, to December 31,
2014 and for the year ended December 31, 2015.

Financial condition

We are a development stage company and are dependent on additional financing, including this Offering, in order to have the

funds to develop our products and services in the United Stares.

Thie preparation of financial stacements includes estimates made by management and assumprions thac affect certain reported

amounts and disclosures, Accerdingly, actual resules can differ from those estimates.

Based on our cash flow projection, we do not foresee a future need for financing, however, we may consider future financing to
speed the growth of our company. \We anticipate that this round should get us through 2017 and profics will fund us afrer such

time based on our projections. If working capizal maney is needed to fund inventory, we will likely consider furure financing.
Results of Operations

Qur net revenues for the year ended December 31, 2015 were $135,512 compared to $0 in 2014. Net revenues consist of all
sales, less discounts and returns. The company recognizes revenues when: (1) persuasive evidence exists of an arrangement
with the customer reflecting the termis and conditions under which products or services will be provided; (2) delivery has
occurred or services have been provided; (3) the fee s fixed or determinable; and (4) collection is reasonably assured. A
significant portion of the revenue is derived from the proceeds of the annual conference, Hustle Can. The balance of our

revenues is derived from selling advertising.

Operating expenses consist 71% from compensatian and benefits and the remaining 29% from general and administrative

rosrs Oir nneraring exnenses rhraneh Necember 31 2015 weare S18A 870 comnared 1o §90 in 2014 for eeneral and
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administrative costs
As a result, the company incurred a net loss of $65,772 and $90 as of December 31, 2015 and 2014, respectively.

From the January 1, 2016 through October 31, 2016, the company had net revenues toraling $473,675 of which 81% was
event-based revenues and the remaining 19% was booked advertising revenues. The company only bagan receiving booked
adverrising revenue in June 2016. During this same period, the company incurred expenses of $409,079 of which the largest
portion - 45% was arrributed to payroll - salary and wage expenses. During this period, the company’s revenues exceeded its

expenses,
Liquidity and Capital Resources

As of December 31, 2015, we had net cash on hand in the amount of 223,818, During this period ending December 31, 2015,
the company raised $245,000 through the sale of SAFEs. The cash at the end of this period includes this capital raise minus
cash flows from operating activities and investing activities in the amount of $223,818. The company considers deposits that
can be redeemed on demand and investments that have original maturities of less than three months, when purchased, to be

cash equivalemts.

The continuation of the company’s business is dependent upen ralsing adequate additional financial support, which Includes
raising additional capital through the issuance of equity, incurring additional debr through a financial Institution, or the sale or

merger of the company.

We have not committed to make any capital expenditures, and in the event that we do not raise sufficient funds from this

offering, we will defer the capital expenditures we have planned.

As of October 31, 2016, the company's toral assers were $262,057 and liabilities $259,482, which include all the SAFE

agreements that have nort yet been converted. As a resulr, the company’s toral equity as of Ocrober 37, 2016 was $2,614.
Indebtedness

The company has steckholder loans of 45,000 as of December 31, 2015 and has no plans to use any portion of the proceeds
from this Offering to pay off debt. The promissory note agreement was between the company and three stockholders of the
company that called foran annual interest rate of 3.5% and payable on'demand. During 2015, the company recognized $1,597
of interest expense related to this debt. Although no payments were made as of December 31, 2015, the company has since

paid the debr and has no obligations o the three stockholders of the company.
Recent offerings of securities

The company has already raised $640,000 in a recent Regulation D Offering, The company entered into several SAFE (Simple

Agreement for Future Equity) agreemencs in-exchange for cash proceeds of $490,000 and services toraling $150,000.

At the time of conversion from a California limited liabilicy company to a Delaware corporation, the company issued the

members Common Stock in the corporation in exchange for their membership of the previous LLC interest,
Valuation

We hava not undertaken a valuation of the company.

Market Landscape

We believe we have two types of competitors: those who compete for our user's attention, and those who compete with us for

advertsing dollars.
For advertising, our competitors include: Business Insider, Inc, Fast Company, Wired, Entrepreneur, Thrillist, and Vice.
Our goal is to have the following comperitive advantages:

Email first model - Being email first has many advantages. We believe our small team of writers can reach a large audience.
Advertising rates can also be much higher. We can charge $30 per CPM instead of the ~$5 that banner web ads typically pay.
And most importantly, we aim to have a direct and intimate relationship with cur users. We do not have to play the Facebook

clickbait game, and instead, can click the send button and reach our entire audience:

Events - Our company started as an event, and because events have higher profit margins, we've made meaningful revenue
from day one. Events allowed us to beotstrap the company while also creating brand buzz, helping us meet new investors,

recruits, advertisers, and most importantly, interacr with our audience in real life.

Prodiicts - We believe we own 10 minutes of our user’s time in the morning. As we grow, we're learning more our users. Using
this Information, we plan on solving more problems throughout their day. We do not plan on becoming a traditional media

brand that churns out articles; but instead will use our newsletzer for community bullding, distribution, and audience creation

Risks and Disclosures

We are selling convertible notes that will convert into shares or result in payment in limited circumstances, and in certain
circumstances only at the option of the company. These netes do not have a macurity date and only convert or resultin payment in limited
circumstances, If there is a merger, buyout or other corporate transaction occurs before a qualified equity financing, investors will recsive a
payment of the greater of 2 times their purchase price or the amount of preferred shares they would have been able to purchase using the
valuation cap. If there is a qualified equity financing (and only a financing using preferred shares will count for this purpose), the conversion

price will be set for conve

1 into non-voring shares of a to-b-determined class of preferred stock. Only major investors will have their notes
canverted at this time, notes held by nen-majer investars will only convert ar the sole discretion of the company or in the event of subsequent
corporate transaction: Further, the notes convert at a discount of 15%, or based on a valuation cap meaning investors would be rewarded for
taking on early risk compared o later investors, But you wor't know how much your investment is worth until that happens. The outside

investors ar the time of the conversion, if any, might value the company at an amount well below $6.5 million valuation cap, so you should not
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be paid interest payments on these n

s. If you choose to invest, you should be prepared thar your notes will never cenvert and will have no

value,

We have not assessed the tax implications of using the Crowd Note. The Crowd hore is a type of debr securizy thar does not include a set

maturity dare. As such, there has been inconsistent treatment Linder the state and federal tax law as to whether the Crowd Note can be

considered a debt of the company, or the is:

rance of equity, Investors should consult their tax-advisors,

The company’s CPA has issued a going concern opinion. The Hustle's CPA has issued a “g;

ing concern” apinion on the company’s financi
statements. The company has realized recurring net losses, which totaled $65,772 and $90 for the periods ending December 31, 2015 and

2014, respecth

ely. The company’s ability to continue as a going concern for the next twelve months form the issuance of these financial

statements is dependent upon Its ability to generate sufficient cash flows from aperations to meet its obligations and/or to-abtain additional

capital financing. No assurance can be given that the company will be successful in these efforts, These factors, among others, raise substantial
doube abour the ability of the company te continue as a going concern for a reasonable period of time, The financial starements do not include

any adjustments relaring to the recoverability and classification of recorded asset amaunts or the amounts and classificatio

of liability thar

might be necessary should the company be unable to contnue as a going concern.

We derive a significant portion of our revenues from our annual conferences. We host annual conferences called Hustle Con, which
derives asignificant portion of our revenues. We sell each ticket for $300 and had 2,000 attendees in the past. However, we base our success
on two years of Hustle Con, something that is new and atcracts millennial readers. A change to the.company’s ability to host this conference or
the lack of interest in attending an event like Hustle Con could have a significant negarive impact on the company.

The y is a de age The Hustle was formed In November 2014 and had no revenue in that year. Accordingly, the
campany has alimited history upan which an evaluation of its performance and future prospects can be made, The Hustle’s current and

proposed operations are subject to all the business risks associated with new enterprises, These include likely fluctuations in operating results

as the company reacts to develapments in its market, including purchasing pacterns of customers and the entry of comperitors into the market.

The Hustle will only be able to pay dividends on any shares once its directors determine thac it is financially able w0 do s0.

Future fundraising may affect the rights of investors. In order to expand, the company is likely to raise funds again in the future, either

by offerings of securities or through borrowing from banks or other sources. The terms of future capital-raising, such as loan agreements,

may include covenants thar give creditors greater righes over the financial resources of the company.

Does anyone want our product and will they pay enough for it? We will anly succeed (and you will only make maney) if thers is sufficient

demand for news services and continuous interest in-our-annual conferences, Hustle Con. Our clients must think thar we offer a bewer option

than our competitors (e.g., Business Insider, Bioomberg, Forbes, Fortune, Wall Streer Journal, e

) and advertisers must be willing to pay our

s&t prices thar allows the company to make a profit and still attract business and conference atendees must be willing to pay $300 per ticket.

We have limited operating history, and therefore, we cannot assess our growth rate and earnings potential. it is possible that our
company will face many difficlitties typical for development stage companies. These may include, among others: relacively limized financial
resaurces; develaping new producrs; delays in réaching fts goals; unanticipazed start-up costs; potential competition from larger, more

established companies; and difficuity recruiting and retaining qualified employses for management and other pasitions. The company may face

these and other difficulties in the future and some may be beyond its control. If the company is unable to successfully address these difficulti

made|

as they arise, the company's furure growth and earnings will be negarively affected, The company cannot be assured that cur busine
and plans will be successful ar that we will successfully address any problems that may arise. It is possibie that you could lose your entire

investment,

We have SAFE agreements with our investors, which have a 15% discount and pro rata rights that have not been waived. \We have SAFE
agreements in the total amount of $640,000 as of the date of this Offering. All of the SAFE agreements have & 15% discount and pro rata rights
that have not been waived. The pro rara rights give these investors the right to purchase its pro rata share of private placements of securities by

the company that occurs after the preferred stock financing. Therefore,

an investor with a SAFE agreement exercises its preemprive rights,
your shares will be dilured more than you anticipated after a preferred stock financing.

We have a small management team. Ve depend an the skills and experience of Samuel Parr and John Havel who work for the company full-

time. Ourability to raise sufficient capital may have an impact on our ability to atcract and hire the right talent.

The company may need more money. We might not sell enough securities in this Offering to both meer our operating needs and fulfill cur

expansion plans, in which case we may need to raise more funds in the future, if we cannot get those funds, we may not be able to hire more

employees and limic our ability to grow and therefore our ability to remain a current and viable company.. Even if we do make a successful

offering inthe fuzure, the terms of that offering might result in your investment inthe company being worthless, because larer investors might

ger better terms.

We have a number of competitors. There are already a number of tech compar

s and news outlets, providing similar services and hosting

annual conferences, While these competitors may not provide all the services that feature our daily news wich wit and irreverence or host an
annual event that attraces 2,000 readers, they may be able to sell products and services that achieve similar benefits to consumers at a lower

price.

We rely on advertisers to showcase their product on our daily email, however, they care about impressions and clicks and if we don’t
have enough viewers on our website, we will lose advertisers and money. We rely on advertisers to advertise their products on our

website'and charge between $25 and $100 CPM (cost per thousand)) for advertising, however, if we don't have enough viewers and enough

traction on our website we will not make money through advertising and our only other farm of revenue is through on annual conference which

costs $300 per ticker.

The potential markets for our products are characterized by rapidly changing technology, evolving industry standards, frequent

to existing tr and products, the introduction of new services and products, and changing customer demands.
The company’s success could depend on our ability ta respond to changing preduce standards and technologies on a timely and cost-effective
basis. In addition, any failure by the company to anticipate or respond adequarely to changes in rechnalogy and customer preferences could

have a material adverse effect on its financial condition, aperating resulis and cash flow.

You can’t easily resell the securities. There are restrictions an how you can resell your securities for the next year. More importantly, there is
no market for these securities: (or the equity securities inzo which they will eventually convert), and there might never be one, It’s urilikely that
the company will ever go public or get acquired by a bigger company. That means the money yau paid for these securities could be tied up fora

long time.

General Risks and Disclosures

Start-up investing is risky. |nvesting in starcups is very risky, highly speculative, and should not be made by anyone who cannot afford to lose
their entire investment. Unlike an investment in a mature business where there is a track record of revenue and income, the success of a startup
or early-stage venture often refies on the developmert of a new pradiict o service that may or may ot find & market. Before nvesting, you
should carefully consider the specific risks and disclosures related ta both this offering type and the company which can be found in this

company profile and the dacuments in the dara room below.



Your shares are not easily transferable. You should not plan on being able to readily transfer and/or resell your security. Currently there is no

market o

iquidity for these shares and the company does not have any plans to list these shares on an exchange or other secondary market, At
some paint the company may choose to do so, but until then you should plan t hold your investment for a significant period of time before a

“fiquidatian event™ accurs. A “liquidation event” is when the company either lists their shares on an exchange, is acquired, or goes bankrupt.

The Company may not pay dividends for the foreseeable future. Unless atherwise specifiad in the offering documents and subject to state
law, you are nort entitled to receive any dividends on your interest in the Company. Accordingly, any potential investor who anticipates the need

for currenc-dividends or income from an invescment should not purchase any of the securities offered on the Site.

Valuation and capitalization. Unlike listed companies that are valued publicly through marker-driven stock prices, the valuation of private
companies, especially starcups, is difficult o assess and you may risk overpaying for your investment. In addition, there may be additional

classes of equity wich rights thaz are superior to the class of equity being sold.

You may only receive i

ited disclosure. While the company must disclose certain information, since the company is at an early-stage they
may only beable wo provide limited information about its business plan-and operations because it does not have fully developed operations or a
lang history. The company may also only obligated to file information periodically regarding its business, including financial statements, A
publicly listed company, in contrast, is required to file annual and quarterly reports and promptly disclose certain events — through continuing

disclasure that you can use o evaluate the status of your investment.

Investment in personnel. An early-stage investment is also an investment in the entreprensur or management of the company. Being abie to
execute on the business plan is often an important facror in whether the business is viable and successful. You should be aware thar a porzion of

your investment may fund the compensation of the company’s employees, including its management. You should carefully review any

disclosure regarding the company’s use of proceeds.

Possibility of fraud. in fight of the relative ease with which early-stage companies can raise funds, it may be the case thar certain opportunities

turn out to-be money-losing fraudulent schemes. As with other Investments, there is no guarantee that investments will be immune from fraud.

Lack of professienal guidance. Many successful companies partially attribute their early success to the guidance of professional early-stage
investors (e.g., angel investors and venture capital firms). These investors often negoriate for sears on the company's board of directors and
play an imporzant role through their resources, contaces and experience n assisting early-stage companies in execuiring o theif business plans.

An early-stage company may not have the benefit of such professional investors.

The Hustle’s Form C

The Form C is a document the company must file wich the Securities and Exchange Commission, which
includes basic information abour the company and its offering and is a condition to making a Reg CF
offering available to investors. it is important to note that the SEC does not reviewthe Form C, and

therefore is not recommending andjor approving any of the securities baing offered

Download The Hustle’s Form C
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Frequently Asked Questions
About Reg CF Offerings
What is Reg CF? What is a Form C?
Titte Il of the JOBS Act outlines Reg CF, atype of offering allowing Thé Form € is a document the company must file wich the Securities and

private comparies to Taise Up 1081 million from all A *) which includes basic information about

ricans, Prior Exchange Commission (%

capital raising options, limited private companies to raising money eny the company and its offering and is a condition to making 4 Reg CF

from accredited investors, historically the wealthiest ~2% of Ami is important to note that the SEC does.

ans. offaering av 2

fnvestors. i

Like a Kickstarter campaign, Reg CF allows companies to raise funds not review the Form C, and therefore is not recommending andfor

oniine from their early adopters and the crowd. However; instead of approving any of the securities being offered.

providing investors a reward such as.a t-shirt of @ card, investors raceive
shares, Typically equity, Tn the startups they back. To learn more about

Reg CF and ather offering types check out our blog and scademy.

Making an Investment in The Hustle

How does investing work?
When yol complete your investment on Seadinvest, your maney will be
transferred to ain escrow account where an independent escrow agent

will watch over your inwestment until it is accented by The Hustle, Once

The Huiétla accepts your investment, and certain reguiatory procedures
are completed, your money will be transferred from the escrow account
te The Hustle in exchange for your shares. At that point, you will be a

proud owner in The Hustle.

What is the difference between preferred equity and a convertib

nnte?

Before making any Investment decision, it is highly recommended that
prospective investors review the Form C filed with the SEC (acopy of

which miay be found below) before making a ment decision.

What will | need to complete my investment?
To'make an investmant, you will nieed the following information readily
available:

1. Personal information such as your current address and phane

number

2 Employment and employer informaticn

3. Met worth and income information

4. sgcial Security Number or government-issued identification

5. 8BA bank roUting numbér and checking accourt number (typically



Browse Investments

Preferted equity is Usually issued ta outside investars and carfies rights
and conditions that are different from that of comman stock. For
axample, preferrad equity may include rights that prevent or minimize
the effects of dilution or grants special privileges in situations when the
company s soid.

& convercible note is a unique form of debt that converts into equity,
usually in conjunction with a future financing round. The investar
effactively loans money 1o 3 startup with the:expectarion that thay will
receive equity in the company in the future 2t a discounted price per
share when the company raises its next round of financing

To [earm more about startup invastmeant Types chack out “Howto

Choose a Startup lvestmens” In our academy-

How much can I invest?
&n investor is limited in the amount that he or she may invest in a Reg CF
offering during any 12-manth period:
® |f eichier the annual income or the net worth of the investor i less
than $100.000, the investor is limited to the greater of $2,000 or

5% of the lesser of his or herannual income or net worth.

|f the annual income and networth of tha investor are bath greater
than $100,000, the investor is limited to 10% of the lesser of his or
her annual income or net worth, to @ maximum f $100,000.

& Hustle has st 2 minimum investment amouns of US

Separataly, T
§500;

After My Investment

What is my ongoing relationship with the Issuer?

You are a partial owner of the campany, you do own shares after alll Buz
more imporzantly, comparties which have raised money via Regulation CF
must file information with the SEC and post it on their wekisites onan

annual basis. Receiving regular company updates is important te keep

shareholders educated and informed about the progress of the company

fon similar to &

and their investment. This annual report inciudes inform:

company’s initial Reg CF filing and key information that a company will
want to shara with its investors to foster a dynamic and healthy
relationship

i cerzain circumstances a company may terminate its ongoing reporting
requirement if:

1. The company becomes a fully-reporting registrant with the SEC

2 The company has filed at least one annual report, but has no more

than 300 shareholders of record

. The company has filed atleast three anual reports, and has no

more than $10 million in assers

4. The company or another party purchases or repurchasss all the

securities sold in reliance on Section 4(a) (6)
5. The company ceases to do business

However, regardless of whether a company has terminated its ongoing

5, Seedlnvest works with all

renorting requirsnient per SEC
compénies an its platform to ensure that invastors are pravided
quarterly updates, These quarterly reperts will include information'such
as: (1) quarterly nersales, (1) quarterly change in cash and castvon

hand, (iil) material updates on the business, (iv) fundraising updates

(any plans for next round, currentround status, exc. }, and (v) any

otable prass and news.

TOUNG ©N 3 DErSONa CNECK OF DMK STaTemant )

How can | (or the company) cancel my investment?

For offerings made under Regulation CF, you may cancel your
investmant at any time Lp to 48 hours before a closing occurs or an
earfier date set'by the company. You will be sent a reminder notification
approximarely five days before the closing or set date giving you an
opportunity to cancel yolir investment if you had riot already done so.
Once 3 closing occurs, and if you have not canceled your investment,

you will receive an email netifying you that your shares have been issued

if you have already funded your investment, your funds will be promply
refunded to you upon cancellation. To cancel your investmant, let
Sead|nvest know by emailing cancellations@seedinvast com. Please

includ your niame, the company’s name, the amount, the investment

number, and the date your made your investmant.

How do I keep track of this investment?

‘You can return to Sesdinvest at any time to view your portfolic of
investments and obtain a summary statement. In addition to monthly
ACCOUNE STaTEMENts, yoU May alse raceive periodic updates from the

company about their business.

‘Can | get rid of my securities after buying them?
Securities purchased through a Reg CF offering are not freely
transferable for one year after the date.of purchase, except in the case
where they are transferred:

1. To.the company who sold thé securities

2. To anvaccraditad investor
3. As part of an offering registered with the SEC (think iP0)

4.To amemiber of the family of the purchaser or the equivalent, toa
trust controlled by the purchaser, to a trust created for the benefit
of a mamber of the family of the purchaser, 6r in connection with
the death or divorce of the purchaser
Regardless, after the one year holding peried has expired, you should not

transfer andlor seli your securisy. Carrently

plan on being able to reacl
there is na market o liquidity for these shares and the company does.
not fave any pians o lISTIhese shares on an exchange or other
secondary market, At some point the company may choose to do 5o, but
Until thefi YU should plan to hold yaur investment for a sigificant
period of time before a “liquidation event” occurs. A “liquidation event™
fs wher the company either lists thefr shares of an exchange, s acquired,

orgoes bankrup:.
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FAQS

This site [s operated by Seedinvest Techriology, LLC (“Seadinvest”), which is ot a registered broker-dealer. Seedinvest does Aot give Investment advice, endorsemen, arialysis ar recommendations with respect 1o any

Seedinvest has not taken any ste

o verify the adequacy,

secuities. All securities listed here are being offered by, and all information included on this site is the resoonsibiiity of, the applicable issuer of such securiti

accuracy or comalereness of any information. lefther Seedinvast nor any of its officers, directors, agents and employees makes any warranty, express or implied, of any kind whatsoever related to the adequacy, accuracy

or completeness of any information on this site or the use of information on this site. By accessing this sive and any pages theredf, you agree 1o be bound by the Terms of Use and Privacy Policy

filiare of Seedinvest, and a FINRA/SEC registered funding-portal, located ar 222 Broadway, 15th Floor; New York, NY 10038, or 5

All Regulation CF offerings are conducted through either SI Portal, LLC ¢Sl Porwal™), an
zered broker-dealer, and member FINRA/SIPC, located at 222 Broadway, 19th Floor, New York, NY 10038, All other securities-related activity,

Securities; LLC { *St Securities” ) ; an affillate of Seedinvest, and a regis:
ings under Regulation D and A are conducted by SI Securities, andior North Capital Private Securities Corporation (“NCPS”), an unaffilated entity, and a registered

Including, but not limited to private placement offi
broker-dealer, and member FINRA/SIDC, located at 2825 E Cotronwood Pkuly, Salt Lake City, Utah 84121.5| Portal, 51 Securities andjor NCPS do not make invesiment recommendations and nio communication, through

fered on or off this investment platform. Equity crowdfunding investments in private placements, Regulation A 4nd CF
aking

this website or inany otfier medium shiolid be construed as a recommendation for any security

offerings, and start-up investments in particular are specuiativa and involve a figh degree of risk and those investors who cannot afford to lose their entire investmeént should not invest in start-ups. Companies s

artup investmenits through eauity crowdfunding tend to be in eariier stages of develooment and thelr business modsl, products and services mav not vet be fullv develooed. overational or tested in the public



‘marketplace. There Is no guarantee that the stated valuation and other terms are accurate or in agreement with the market or industry valuations. Additionally, investors may receive illiquid andfor restricted stock that
may be subject to holding period requirements andior liquidity canceris. In the most sensible investmens strategy for Start-up investing, start-ups should only be part of yeur overall investment pertfolio. Further, the
start-up-portion of your portfolio may include a balanced portfolio of different start-ups. Investments in startups are highly llliquid and those investors who cannct hold an investment for the long term (at least 5-7 years)
should notinvest.
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