






such as the Comparison Method in which the Company is compared with other companies in a similar line of 
business. The Equity Net Method or Scorecard Method may also be used to determine a value of the 
Company. If we are profitable, a Discount Cash Flow Method may be used. 

RISK FACTORS 

An investment in our shares involves a high degree of risk and many uncertainties. You should carefully 
consider the specific factors listed below, together with the cautionary statement that follows this section and 
the other information included in this offering circular, before purchasing our shares in this offering. If one or 
more of the possibilities described as risks below actually occur, our operating results and financial condition 
would likely suffer and the trading price, if any, of our shares could fall, causing you to lose some or all of your 
investment. The following is a description of what we consider the key challenges and material risks to our 
business and an investment in our securities. 

Development Stage Business 

The Company was formed on March 18, 2015. The Company has not yet generated revenue. The Company's 
proposed operations are subject to all business risks associated with new enterprises. The Company still has 
software development work to undertake successfully to have a commercially viable product. Further, the 
Company's development schedules may be altered as a result of the discovery of software bugs, performance 
problems, or changes to the product specifications in response to customer requirements, market 
developments, or Company initiated changes. Changes in product specifications may delay completion of 
documentation , or testing, which may in turn , affect the release of the product. When developing complex 
software products, the technology market may shift during the development cycle, requiring the Company to 
either enhance or change a product 's specifications to meet a customer's needs. These factors may cause a 
product to enter the market behind schedule, which may adversely affect the market acceptance of the product 
or place it a disadvantage to a competitor's product that has already gained market share or market 
acceptance during the delay. There is a possibility that the Company could sustain losses in the future. There 
can be no assurances that the Company will ever operate profitably. 

Competition 

The Company will face competition from existing and new entrants. There can be no assurance that the 
Company's competitors will not develop products or seNices that may be more effective than the Company's 
current or future products or that the Company's software would not be rendered obsolete by such 
developments. 

Many of the Company 's current and potential competitors have longer operating histories, greater name 
recognition, larger installed customer bases, and significantly greater financial , technical , and marketing 
resources than the Company. As a result, they may be able to adapt more quickly to new or emerging 
technologies and changes in customer requirements , or to devote greater resources to the promotion and sale 
of their products than the Company. There can be no assurances that the Company 's customers will not 
perceive the seNices or products of such other companies substitutes for our products. 

Closing of the Offering 

Situations could occur where the Company is not able to close the Offering including but not limited to the 
following: (i) the Company may not be able to create the products or produce the demand necessary to prove 
its business concept and in turn to make the Offering, (ii) the Company may not raise funds sufficient to close 
the Offering, or (iii) expenses may exceed estimates and seed capital needs may not be met. 

If the Offering is not closed, the Investors' only recourse may be to secure the repayment of the principal and 
interest of their loans from the Company. In such a case, the expected conversion of the Investors' debt into 
an equity security would not take place and the anticipated benefit of equity ownership would not occur. 
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