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UNITED STATES 
SECURITIES AND EXCHANGE COMMISSION 

Washington, D.C. 20549 
 

FORM C 
 

UNDER THE SECURITIES ACT OF 1933 
 
 
(Mark one.) 
      
☑ Form C: Offering Statement 
☐ Form C-U: Progress Update 
☐ Form C/A: Amendment to Offering Statement 

☐ Check box if Amendment is material and investors must reconfirm within five business days. 
☐ Form C-AR: Annual Report 
☐ Form C-AR/A: Amendment to Annual Report 
☐ Form C-TR: Termination of Reporting 
 
Name of issuer 
Thuzio, Inc.  
      
Legal status of issuer 
 
 Form 
 Corporation 
      
 Jurisdiction of Incorporation/Organization 
 Delaware 
 
 Date of organization 
 December 12, 2011 
 
Physical address of issuer 
114 W 26th Street, 5th Floor, New York, NY, USA, 10001 
      
Website of issuer 
https://www.thuzio.com/ 
 
Name of intermediary through which the offering will be conducted 
SI Securities, LLC 
 
CIK number of intermediary 
0001603038 
      
SEC file number of intermediary 
008-69440 
 
CRD number, if applicable, of intermediary 
170937 
 
Amount of compensation to be paid to the intermediary, whether as a dollar amount or a percentage of the offering 
amount, or a good faith estimate if the exact amount is not available at the time of the filing, for conducting the 
offering, including the amount of referral and any other fees associated with the offering 
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7.5% of the amount raised 
 
Any other direct or indirect interest in the issuer held by the intermediary, or any arrangement for the intermediary 
to acquire such an interest 
SI Securities will receive equity compensation equal to 5% of the number of securities sold. 
 
Type of security offered 
Series B-2 Preferred Stock 
 
Target number of Securities to be offered 
151,516 
 
Price (or method for determining price) 
$0.1650 
 
Target offering amount 
$25,000 
 
Oversubscriptions accepted: 
☑ Yes 
☐ No 
 
Oversubscriptions will be allocated: 
☐ Pro-rata basis 
☑ First-come, first-served basis 
☐ Other:  
 
Maximum offering amount (if different from target offering amount) 
$1,070,000 
 
Deadline to reach the target offering amount 
September 6, 2019 
 
NOTE: If the sum of the investment commitments does not equal or exceed the target offering amount at the 
offering deadline, no Securities will be sold in the offering, investment commitments will be cancelled and 
committed funds will be returned. 
 
Current number of employees 
8 
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 Most recent fiscal year-end  
Prior fiscal year-end  

Total Assets $261,424 $694,996 

Cash & Cash Equivalents $51,033 $294,085 

Accounts Receivable $157,310 $234,590 

Short-term Debt $1,239,276 $1,051,398 

Long-term Debt N/A N/A 

Revenues/Sales $2,667,891 $3,206,845 

Cost of Goods Sold ($1,829,452) ($2,251,065) 

Taxes Paid N/A N/A 

Net Income ($1,040,990) ($4,482,432) 

      
The jurisdictions in which the issuer intends to offer the Securities: 
Alabama, Alaska, Arizona, Arkansas, California, Colorado, Connecticut, Delaware, District Of Columbia, Florida, 
Georgia, Guam, Hawaii, Idaho, Illinois, Indiana, Iowa, Kansas, Kentucky, Louisiana, Maine, Maryland, 
Massachusetts, Michigan, Minnesota, Mississippi, Missouri, Montana, Nebraska, Nevada, New Hampshire, New 
Jersey, New Mexico, New York, North Carolina, North Dakota, Ohio, Oklahoma, Oregon, Pennsylvania, Puerto Rico, 
Rhode Island, South Carolina, South Dakota, Tennessee, Texas, Utah, Vermont, Virgin Islands, U.S., Virginia, 
Washington, West Virginia, Wisconsin, Wyoming, American Samoa, and Northern Mariana Islands 
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EXHIBITS  
EXHIBIT A: Offering Memorandum 
EXHIBIT B: Financials 
EXHIBIT C: PDF of SI Website 
EXHIBIT D: Investor Deck 
EXHIBIT E: Video Transcripts 
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EXHIBIT A  
OFFERING MEMORANDUM PART II OF OFFERING STATEMENT 

(EXHIBIT A TO FORM C) 
July 1, 2019  

 
Thuzio, Inc. 

      

 
 

Up to $1,070,000 of Preferred Stock 
 

Thuzio, Inc. (“Thuzio”, the “Company,” “we,” “us”, or “our”), is offering up to $1,070,000 worth of Series B-2 
Preferred Stock of the Company (the “Securities”). Purchasers of Securities are sometimes referred to herein as 
“Purchasers”. The minimum target offering is $25,000 (the “Target Amount”). This Offering is being conducted on a 
best efforts basis and the Company must reach its Target Amount of $25,000 by September 6, 2019. The Company is 
making concurrent offerings under both Regulation CF (the “Offering”) and Regulation D (the “Combined 
Offerings”). Unless the Company raises at least the Target Amount of $25,000 under the Regulation CF Offering and 
a total of $750,000 under the Combined Offerings (the “Closing Amount”) by September 6, 2019, no Securities will 
be sold in this Offering, investment commitments will be cancelled, and committed funds will be returned. The 
Company will accept oversubscriptions in excess of the Target Amount for the Offering up to $1,070,000 (the 
“Maximum Amount”) on a first come, first served basis. Investors who completed the subscription process by August 
30, 2019, will be permitted to increase their investment at any time on or before September 6, 2019 upon Company 
consent. For the avoidance of doubt, no initial subscriptions from new investors will be accepted after August 30, 
2019. If the Company reaches its Closing Amount prior to September 6, 2019 the Company may conduct the first of 
multiple closings, provided that the Offering has been posted for 21 days and that investors who have committed funds 
will be provided notice five business days prior to the close. The minimum amount of Securities that can be purchased 
is $1,000 per Purchaser (which may be waived by the Company, in its sole and absolute discretion). The offer made 
hereby is subject to modification, prior sale and withdrawal at any time. 
 

A crowdfunding investment involves risk. You should not invest any funds in this Offering unless you can 
afford to lose your entire investment. 

In making an investment decision, investors must rely on their own examination of the issuer and the terms of 
the Offering, including the merits and risks involved. These Securities have not been recommended or approved 
by any federal or state securities commission or regulatory authority. Furthermore, these authorities have not 
passed upon the accuracy or adequacy of this document. 

The U.S. Securities and Exchange Commission (the “SEC”) does not pass upon the merits of any Securities 
offered or the terms of the Offering, nor does it pass upon the accuracy or completeness of any Offering 
document or literature. 

These Securities are offered under an exemption from registration; however, the SEC has not made an 
independent determination that these Securities are exempt from registration. 

This disclosure document contains forward-looking statements and information relating to, among other 
things, the Company, its business plan and strategy, and its industry. These forward-looking statements are 
based on the beliefs of, assumptions made by, and information currently available to the Company’s 
management. When used in this disclosure document and the Company Offering materials, the words 
“estimate”, “project”, “believe”, “anticipate”, “intend”, “expect”, and similar expressions are intended to 
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identify forward-looking statements. These statements reflect management’s current views with respect to 
future events and are subject to risks and uncertainties that could cause the Company’s action results to differ 
materially from those contained in the forward-looking statements. Investors are cautioned not to place undue 
reliance on these forward-looking statements to reflect events or circumstances after such state or to reflect the 
occurrence of unanticipated events. 

The Company has certified that all of the following statements are TRUE for the Company in connection with this 
Offering: 
 

(1) Is organized under, and subject to, the laws of a State or territory of the United States or the District of 
Columbia; 

(2) Is not subject to the requirement to file reports pursuant to section 13 or section 15(d) of the Securities 
Exchange Act of 1934 (the “Exchange Act”) (15 U.S.C. 78m or 78o(d)); 

(3) Is not an investment company, as defined in section 3 of the Investment Company Act of 1940 (15 U.S.C. 
80a-3), or excluded from the definition of investment company by section 3(b) or section 3(c) of that Act (15 
U.S.C. 80a-3(b) or 80a-3(c)); 

(4) Is not ineligible to offer or sell securities in reliance on section 4(a)(6) of the Securities Act of 1933 (the 
“1933 Act”) (15 U.S.C. 77d(a)(6)) as a result of a disqualification as specified in § 227.503(a); 

(5) Has filed with the SEC and provided to investors, to the extent required, any ongoing annual reports required 
by law during the two years immediately preceding the filing of this Form C; and 

(6) Has a specific business plan, which is not to engage in a merger or acquisition with an unidentified company 
or companies. 

      
Ongoing Reporting 
The Company will file a report electronically with the SEC annually and post the report on its website, no later than 
April 29, 2020.  
 
Once posted, the annual report may be found on the Company’s website at thuzio.com/investors. 
      
The Company must continue to comply with the ongoing reporting requirements until: 

(1) the Company is required to file reports under Section 13(a) or Section 15(d) of the Exchange Act; 
(2) the Company has filed at least three annual reports pursuant to Regulation CF and has total assets that do not 

exceed $10,000,000; 
(3) the Company has filed at least one annual report pursuant to Regulation CF and has fewer than 300 holders 

of record; 
(4) the Company or another party repurchases all of the Securities issued in reliance on Section 4(a)(6) of the 

1933 Act, including any payment in full of debt securities or any complete redemption of redeemable 
securities; or 

(5) the Company liquidates or dissolves its business in accordance with state law. 
 
Neither the Company nor any of its predecessors (if any) previously failed to comply with the ongoing reporting 
requirement of Regulation CF. 
 
Updates 
Updates on the status of this Offering may be found at: seedinvest.com/thuzio. 
 
About this Form C 
You should rely only on the information contained in this Form C. We have not authorized anyone to provide you 
with information different from that contained in this Form C. We are offering to sell and seeking offers to buy the 
Securities only in jurisdictions where offers and sales are permitted. You should assume that the information contained 
in this Form C is accurate only as of the date of this Form C, regardless of the time of delivery of this Form C or of 
any sale of Securities. Our business, financial condition, results of operations, and prospects may have changed since 
that date. 
 
Statements contained herein as to the content of any agreements or other documents are summaries and, therefore, are 
necessarily selective and incomplete and are qualified in their entirety by the actual agreements or other documents. 
The Company will provide the opportunity to ask questions and receive answers from the Company’s management 
concerning terms and conditions of the Offering, the Company or any other relevant matters and any additional 
reasonable information to any prospective Purchaser prior to the consummation of the sale of the Securities. 
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This Form C does not purport to contain all of the information that may be required to evaluate the Offering and any 
recipient hereof should conduct its own independent analysis. The statements of the Company contained herein are 
based on information believed to be reliable. No warranty can be made as to the accuracy of such information or that 
circumstances have not changed since the date of this Form C. The Company does not expect to update or otherwise 
revise this Form C or other materials supplied herewith. The delivery of this Form C at any time does not imply that 
the information contained herein is correct as of any time subsequent to the date of this Form C. This Form C is 
submitted in connection with the Offering described herein and may not be reproduced or used for any other purpose. 
 
SUMMARY  
      
The Business  
The following summary is qualified in its entirety by the more detailed information that may appear elsewhere in this 
Form C and the Exhibits hereto. Each prospective Purchaser is urged to read this Form C and the Exhibits hereto in 
their entirety.  
 
Thuzio, Inc. is a Delaware corporation, formed on December 12, 2011.  
 
The Company is located at 114 W 26th Street, 5th Floor, New York, NY, USA, 10001. 
 
The Company’s website is https://www.thuzio.com/. 
 
A description of our products as well as our services, process, and business plan can be found on the Company’s 
profile page on the SI Securities, LLC (“SeedInvest”) website under www.seedinvest.com/thuzio and is attached as 
Exhibit C to the Form C of which this Offering Memorandum forms a part. 
 
The Offering  

Minimum amount of Preferred Stock being offered $25,000 

Maximum amount of Preferred Stock 6,484,848 

Purchase price per Security $0.1650  

Minimum investment amount per investor $1,000 

Offering deadline September 6, 2019 

Use of proceeds See the description of the use of proceeds on page 14 
hereof. 

Voting Rights See the description of the voting rights on pages 11, 15, 
19 and 20. 

 
RISK FACTORS  
 
The SEC requires the Company to identify risks that are specific to its business and its financial condition. The 
Company is still subject to all the same risks that all companies in its business, and all companies in the economy, 
are exposed to. These include risks relating to economic downturns, political and economic events and 
technological developments (such as hacking and the ability to prevent hacking). Additionally, early-stage 
companies are inherently more risky than more developed companies. You should consider general risks as well as 
specific risks when deciding whether to invest. 
 
Risks Related to the Company’s Business and Industry  

 
The CEO is paid a high salary. While the Company believes that the CEO’s salary is reasonable and within market, 
the Company’s CEO may be paid a salary that is high relative to the stage of the Company’s business, and personnel 
costs represent a significant portion of the Company’s operating expenses. High executive compensation results in a 
higher overall salary burn, which in turn shortens the runway for achieving desired traction and company milestones. 
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High executive compensation can leave a negative impression with new or potential investors who may believe that 
conservatively compensated founder-CEOs are more focused on driving towards the long-term success of the 
business. It may therefore negatively impact the ability of the Company to raise funds. 
  
The Company’s management holds a below-market ownership stake in the Company given its stage. Management’s 
equity position may not be large enough to properly incentivize them to grow the Company, increase its value, and 
achieve the optimal outcome for investors. Management will be further diluted by this offering and its concurrent 
Regulation D offering.  
 
Accounts payable and receivable are significant cash outlays of the business compared to monthly profits and cash 
on hand. If the Company fails to meet its obligations, and fails to raise outside capital, it could face liquidity issues. 
The Company must therefore continue to closely monitor its accounts payables and receivables during every billing 
cycle, or access further sources of financing in order to allay this risk. Further sources of financing may either dilute 
investors in this offering or have a senior lien on the Company’s assets, which would be repaid over investors in this 
offering in the event of a liquidation. 

  
The company was formed out of a recapitalization and spin out of a pre-existing entity, which raised $22m before 
the spin out. The Company effected the spin out because the two businesses have different business models and 
financing profiles. The Company’s management and many of its existing investors continue to have interests in the 
other business. 

  
Revenue growth has been relatively flat over the last 12 – 18 months following the company’s spin out. The company 
also faced a fall in bookings and overall ticket sales in 2018. As such, the business has shown negative trends in certain 
metrics in the recent past. During this period, the company has been focusing on improving margins, and has been 
successful in significantly expanding event gross margins from ~4% in 2017 to 40% in 2019. However, without an 
increase in topline revenues, the Company may not be able to grow its valuation any further. While the company’s 
current strategy is to use proceeds from this offering for expansion, there can be no guarantee it will be able to do so. 
 
The Company’s sales cycle is long and may be unpredictable, which can result in variability of its financial 
performance. Long sales cycles may require the Company to incur high sales and marketing expenses with no 
assurance that a sale will result, which could adversely affect its profitability. The Company’s results of operations 
may fluctuate, in part, because of the resource-intensive nature of its sales efforts and the length and variability of the 
sales cycle.  
 
A sales cycle is the period between initial contact with a prospective customer and any sale of its sports media and 
events. The sales process involves educating customers about the Company’s sports media and events, participating 
in extended sports media and events evaluations and configuring the sports media and events to customer-specific 
needs. The length of the sales cycle, from initial contact with a customer to the execution of a purchase order, is 
generally 3-12 months. During the sales cycle, the Company may expend significant time and resources on sales and 
marketing activities or make other expenditures, all of which lower its operating margins, particularly if no sale occurs 
or if the sale is delayed as a result of extended qualification processes or delays.  

  
Failure to obtain new clients or renew client contracts on favorable terms could adversely affect results of 
operations. The Company may face pricing pressure in obtaining and retaining their clients. Their clients may be able 
to seek price reductions from them when they renew a contract, when a contract is extended, or when the client’s 
business has significant volume changes. On some occasions, pricing pressure results in lower revenue from a client 
than the Company had anticipated based on their previous agreement with that client. This reduction in revenue could 
result in an adverse effect on their business and results of operations. Further, failure to renew client contracts on 
favorable terms could adversely affect the Company’s business.  
 
The Company’s business model is capital intensive. The amount of capital the Company is attempting to raise in this 
Combined Offering may not be enough to sustain the Company’s current business plan. In order to achieve near and 
long-term goals, the Company may need to procure funds in addition to the amount raised in the Combined Offering. 
There is no guarantee the Company will be able to raise such funds on acceptable terms or at all. If the Company is 
not able to raise sufficient capital in the future, then it will not be able to execute its business plan, its continued 
operations will be in jeopardy and it may be forced to cease operations and sell or otherwise transfer all or substantially 
all of its remaining assets, which could cause an investor in this Offering to lose all or a portion of his or her investment. 
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The Company’s cash position is relatively weak. The Company currently has approximately $205,825 in cash 
balances as of June 25, 2019. This equates to approximately 3 months of runway. The Company could be harmed if it 
is unable to meet its cash demands, and the Company may not be able to continue operations if it is not able to raise 
additional funds. 
 
The Company has outstanding liabilities. The Company has outstanding loans in favor of one of its founders in the 
aggregate principal amount of $190,000 (excluding interest). One of such loans was made pursuant to a convertible 
note issued in November 2018, in the principal amount of $100,000.  Such note accrues interest at a rate of 5% per 
annum and has a one-year maturity.  Among other things, such note converts automatically into shares of the 
Company’s preferred equity securities issued and sold in the Company’s next round of financing in which the 
Company raises gross proceeds in excess of $1,000,000 (excluding the conversion of any indebtedness converted in 
connection with such financing).  Accordingly, if the Company’s raises at least $1,000,000 in the Combined Offering, 
such note will automatically convert into shares of Series B-2 Preferred Stock at a 20% discount to the price paid by 
other investors, including you, in the Combined Offering.  The conversion of this note, whether in this round, in a 
future financing or on a change of control of the Company, will dilute your investment. 
      
The Company has generated net losses and negative operating cash flows since its inception as part of the 
development of its business. The Company has generated net losses and negative cash flows from operating activities 
since it commenced operations. It has incurred losses of approximately $25,746,793 from its inception through 
December 31, 2018. Before achieving profitability it will generate continued losses. Its costs may also increase due to 
such factors as higher than anticipated financing and other costs; non-performance by third-party suppliers, licensees, 
partners, or subcontractors; and increases in the costs of labor or materials. If any of these or similar factors occur, its 
net losses and accumulated deficit could increase significantly and the valuation of the Company could decline. 

  
Maintaining, extending, and expanding the Company’s reputation and brand image are essential to the Company’s 
success. The Company seeks to maintain, extend, and expand their brand image through marketing investments, 
including advertising and consumer promotions, and product innovation. Increasing attention on marketing could 
adversely affect the Company’s brand image. It could also lead to stricter regulations and greater scrutiny of marketing 
practices. Existing or increased legal or regulatory restrictions on the Company’s advertising, consumer promotions 
and marketing, or their response to those restrictions, could limit their efforts to maintain, extend and expand their 
brands. Moreover, adverse publicity about regulatory or legal action against the Company could damage the 
Company’s reputation and brand image, undermine their customers’ confidence and reduce long-term demand for 
their products, even if the regulatory or legal action is unfounded or not material to their operations. In addition, the 
Company’s success in maintaining, extending, and expanding the Company’s brand image depends on their ability to 
adapt to a rapidly changing media environment. The Company increasingly relies on social media and online 
dissemination of advertising campaigns. The growing use of social and digital media increases the speed and extent 
that information or misinformation and opinions can be shared. Negative posts or comments about the Company, their 
brands or their products on social or digital media, whether or not valid, could seriously damage their brand and 
reputation. If the Company does not establish, maintain, extend and expand their brand image, then their product sales, 
financial condition and results of operations could be adversely affected. 
  
The Company may be unable to maintain, promote, and grow its brand through marketing and communications 
strategies. It may prove difficult for the Company to dramatically increase the number of customers that it serves or 
to establish itself as a well-known brand in the competitive sports media and events space. Additionally, the product 
may be in a market where customers will not have brand loyalty, which may inhibit the Company’s ability to grow its 
brand. 
 
Cyclical and seasonal fluctuations in the economy, in sports media and events may have an effect on the Company. 
Both cyclical and seasonal fluctuations in sports media and events may affect their business. These seasonal trends 
may cause fluctuations in quarterly results, including fluctuations in revenues. 

 
Not all of the founders or key employees are currently working full time for the Company. One of the Company’s 
founders, owns and has funded a significant portion of the business, but does not work full time for the Company or 
manage the day-to-day operations of the business. 

 
The Company’s existing Series B Preferred Stock holders, who invested approximately $450,000 in a prior 
financing, have a 1x redemption right. Shares of Series B Preferred Stock are redeemable at the election of holders 
of a majority of the Series B Preferred Stock at any time on or after December 31, 2021, at the original issue price of 
the Series B Preferred Stock. Such redemption, if elected, would be paid in cash. If the redemption price is not paid 
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in full within 60 days of the redemption request, interest shall accrue on the outstanding amount at a rate of 8% per 
annum, subject to increase by 4% per annum every 6 months until the entire redemption price has been paid in. As an 
investor in Series B-2 Preferred Stock, you will not have a redemption right. As such, other investors in the Company 
will have greater opportunities for liquidity and may have the ability to exit before you. If the Company’s Series B 
Preferred Stockholders elect to exercise their redemption right, it may significantly impact the Company’s cash 
balance and assets. 
 
The value of your investment may be diluted if the Company issues additional options. A pool of unallocated options 
is typically reserved for future employees, which affects the fully-diluted pre-money valuation for this offering. The 
price per share of the Series B-2 Preferred Stock has been calculated assuming a 1.74 post-money unallocated option 
pool, which may not account for all additional options the Company will issue after the offering and may not provide 
adequate protection against the dilution investors may face due to such additional issuances. Any option issuances by 
the Company over the 1.74% pool will lower the value of your shares. 
 
The Total Amount Raised, as reflected on the SeedInvest platform, is partially comprised of a cancellation of debt 
from one of the Company's founders. Specifically, the Total Amount Raised includes $90,000 in the form of 
cancellation of debt from a co-founder of the Company. The loan was originally made in March 2019 for the purposes 
of providing working capital for the Company, and when made was not formally papered pursuant to any specific 
terms. Such investment included in the Total Amount Raised does not reflect new cash available for the Company's 
operations. See balance sheet as provided in the Company's Data Room during the Offering for the Company’s cash 
balance as of the date of such balance sheet. 
 
The Company is overdue on its 2018 tax filing, which could subject it to penalties, fines, or interest changes, and 
which could indicate a failure to maintain adequate financial controls and safeguards. In particular, the Internal 
Revenue Service (IRS) could impose the Company with costly penalties and interest charges if the Company has filed 
its tax return late or has not furnished certain information by the due date. In addition, even though the Company states 
that it has filed an extension, if it underestimated its taxes, the IRS could penalize it. Potential tax consequences could 
adversely affect the Company’ 
 
The reviewing CPA has included a “going concern” note in the reviewed financials. The Company has incurred 
losses from inception of $25,746,793 and relies on third party financing to fund operations which, among other factors, 
raises substantial doubt about the Company's ability to continue as a going concern. The ability of the Company to 
continue as a going concern is dependent upon management's plans to raise additional capital from the issuance of 
debt or the sale of stock, its ability to commence profitable revenue sources resulting from its video and audio content, 
and its ability to generate positive operational cash flow. The accompanying financial statements do not include any 
adjustments that might be required should the Company be unable to continue as a going concern.  
 
The Company’s financial statements have not been audited. Therefore, you have no audited financial information 
regarding the Company’s capitalization, assets or liabilities, or other financial information on which to make your 
investment decision. If you feel the information provided is insufficient, you should not invest in the Company. 
 
Risks Related to the Securities  
  
The Series B-2 Preferred Stock will not be freely tradable until one year from the initial purchase date. Although 
the Series B-2 Preferred Stock may be tradable under federal securities law, state securities regulations may apply 
and each Purchaser should consult with his or her attorney prior to trading shares of the Series B-2 Preferred 
Stock. You should be aware of the long-term nature of this investment. There is not now and likely will not be a public 
market for the Series B-2 Preferred Stock. Because the Series B-2 Preferred Stock has not been registered under the 
1933 Act or under the securities laws of any state or non-United States jurisdiction, the Series B-2 Preferred Stock c 
transfer restrictions and cannot be resold in the United States except pursuant to Rule 501 of Regulation CF. It is not 
currently contemplated that registration under the 1933 Act or other securities laws will be affected. Limitations on 
the transfer of the Series B-2 Preferred Stock may also adversely affect the price that you might be able to obtain for 
the Series B-2 Preferred Stock in a private sale. Purchasers should be aware of the long-term nature of their investment 
in the Company. Each Purchaser in this Offering will be required to represent that it is purchasing the Securities for 
its own account, for investment purposes and not with a view to resale or distribution thereof. 
 
A majority of the Company is owned by a small number of owners. Prior to the Combined Offering, only one of the 
Company’s current stockholders beneficially owns more than 20% of the Company’s securities, and such stockholder 
beneficially owns more than 40% of the Company’s securities.  Subject to any fiduciary duties owed to our other 
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owners or investors under Delaware law, such stockholder may be able to exercise significant influence over matters 
requiring stockholder approval, including the election of directors or managers and approval of significant Company 
transactions, and will have significant control over the Company’s management and policies. Such stockholder may 
have interests that are different from yours. For example, such stockholder may support proposals and actions with 
which you may disagree. The concentration of ownership could delay or prevent a change in control of the Company 
or otherwise discourage a potential acquirer from attempting to obtain control of the Company, which in turn could 
reduce the price potential investors are willing to pay for the Company. In addition, such stockholder could use its 
voting influence to maintain the Company’s existing management, delay or prevent changes in control of the 
Company, or support or reject other management and board proposals that are subject to stockholder approval. 
 
Your ownership of the shares of preferred stock may be subject to dilution. Purchasers that are not Major Purchasers 
(“Non-Major Purchasers”) of preferred stock do not have preemptive rights. If the Company conducts subsequent 
offerings of preferred stock or securities convertible into preferred stock, issues shares pursuant to a compensation or 
distribution reinvestment plan or otherwise issues additional shares, investors who purchase shares in this Offering 
who do not participate in those other stock issuances will experience dilution in their percentage ownership of the 
Company’s outstanding shares. Furthermore, Purchasers may experience a dilution in the value of their shares 
depending on the terms and pricing of any future share issuances (including the shares being sold in the Combined 
Offering) and the value of the Company’s assets at the time of issuance. 
 
You will be bound by an investor proxy agreement, which limits your voting rights. All Non-Major Purchasers of 
Series B-2 Preferred Stock will be bound by an investor proxy agreement. This agreement will limit your voting rights 
and at a later time may require you to convert your future preferred shares into common shares without your consent. 
Non-Major Purchasers will be bound by this agreement, unless Non-Major Purchasers holding a majority of the 
principal amount outstanding of the Series B-2 Preferred Stock held by Non-Major Purchasers vote to terminate the 
agreement. 
  
The Securities will be equity interests in the Company and will not constitute indebtedness. The Securities will rank 
junior to all existing and future indebtedness and other non-equity claims on the Company with respect to assets 
available to satisfy claims on the Company, including in a liquidation of the Company. Additionally, unlike 
indebtedness, for which principal and interest would customarily be payable on specified due dates, there will be no 
specified payments of dividends with respect to the Securities and dividends are payable only if, when and as 
authorized and declared by the Company and depend on, among other matters, the Company’s historical and projected 
results of operations, liquidity, cash flows, capital levels, financial condition, debt service requirements and other cash 
needs, financing covenants, applicable state law, federal and state regulatory prohibitions and other restrictions and 
any other factors the Company’s board of directors deems relevant at the time. In addition, the terms of the Securities 
will not limit the amount of debt or other obligations the Company may incur in the future. Accordingly, the Company 
may incur substantial amounts of additional debt and other obligations that will rank senior to the Securities. 
 
There can be no assurance that we will ever provide liquidity to Purchasers through either a sale of the Company 
or a registration of the Securities. There can be no assurance that any form of merger, combination, or sale of the 
Company will take place, or that any merger, combination, or sale would provide liquidity for Purchasers. 
Furthermore, we may be unable to register the Securities for resale by Purchasers for legal, commercial, regulatory, 
market-related or other reasons. In the event that we are unable to effect a registration, or determine not to register the 
Securities for any reason, or no reason, Purchasers could be unable to sell their Securities unless an exemption from 
registration is available. 
 
The Company does not anticipate paying any cash dividends for the foreseeable future. The Company currently 
intends to retain future earnings, if any, for the foreseeable future, to repay indebtedness and to support its business. 
The Company does not intend in the foreseeable future to pay any dividends to holders of its shares of preferred stock.  
 
Any valuation at this stage is difficult to assess. Unlike listed companies that are valued publicly through market-
driven stock prices, the valuation of private companies, especially startups, is difficult to assess and you may risk 
overpaying for your investment. In addition, there may be additional classes of equity with rights that are superior to 
the class of equity being sold. 
 
BUSINESS  
 
Description of the Business  
Thuzio is a sports events & media company dedicated to live inspirational sports storytelling. 
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We celebrate renowned athletes and sports moments, showcasing the shared values of sports, life, and business. We 
give sports fans the opportunity to meet and learn from their sports heroes. Our invitation-only event series provides 
access to sports icons in premium hospitality settings, designed specifically for business audiences. 
 
Picture an important client or business partner. Think of a favorite sports team or legendary players from that team. 
Now imagine inviting those clients to an event where they can meet those players and hear their stories firsthand. 
 
Thuzio is a sports events and media company attacking the age-old problem of winning time with top clients and 
prospects. Our solution: a national event series, featuring live sports storytelling from sports icons, in a premium 
hospitality setting designed for a business audience. 
 
Thuzio provides unique and sophisticated sports content, in a professional and premium environment and in an easy-
to-access corporate membership and event format.  
 
Business Plan  
Product Overview 

We provide custom event series featuring live sports storytelling with professional athletes and sports personalities, 
designed for a business audience and attended by Thuzio’s corporate membership community. We leverage our 
preferred network of talent and venues, including: event strategy, content strategy, talent booking, event execution, 
and logistics. 

• When and Where: Thuzio events are designed for convenience, hosted on weekday evenings for 2-3 hrs at 
private event spaces in and around business centers. 

• Content:  We feature sports icons in documentary-style interviews with professional members of the sports 
media. The conversation is focused on the shared values of sports, life, and business, such as leadership, 
teamwork, and performance. 

• Media Assets: Resulting in video, audio, and editorial assets. 

• Attendees: Invitation only; ~100-150 attendees. 

• Geographies: In 2019, we're targeting 60 events across 10 U.S. cities, including activations at the Super 
Bowl, NBA ASW, Masters, and NFL Draft. 

Benefit for Companies: 

• A product that helps you win time with your most important clients 

• Unique and premium experience 

• Easy to say “yes” - right after work, nearby, low effort 

• Cost effective -- all-inclusive and easy to budget 

• Easy to administer for teams 

Benefit for Brands: 

• Sports content with an inspirational, celebratory theme  

• Reach an influential and affluent audience of sports fans 

• Target by region, sport, and/or leadership theme 
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Business Model 

Thuzio makes money the same way as professional teams: selling tickets and sponsorship against events and 
media. Thuzio customers can be broadly defined as the businesses and brands that purchase premium tickets and 
sponsorship with professional teams. Key industries include: Banking, Consulting, Real Estate, Law, Technology, and 
Media. 

• Members/Tickets: National sales teams and regional businesses purchase a membership with Thuzio, 
providing access to a bank of tickets. 

• Sponsors: B2B and luxury brands leverage Thuzio to reach a targeted audience of affluent sports consumers 
who are also business decision makers. 

• Custom Events are also available on-demand. 

Traction to Date 

Revenue Growth: Thuzio’s 2018/19 strategy has been to keep member event count (50-60 events) and total revenue 
($2.75-3M) consistent while focusing on improving gross margins on both member and custom events. 

Growing Margins: Member Event gross margins are at 43% for the period of Jan - May 2019, a ~20 basis point 
improvement over the same period in the prior year. Custom Event gross margins are at 39% for the period of Jan - 
May 2019, a ~13 basis point improvement over the same period in the prior year. These margin improvements have 
been achieved through: 

• Increased sponsor branding revenue per event by 105%  

• Reduced event expenses per event by 22% 

Customers: Thuzio has 200+ active corporate accounts, including customers from 7 top 10 U.S. banks, 6 top U.S. 
consulting firms, and 4 top U.S. B2B SaaS companies. Approximately 70%+ of 2019 total contract value has come 
from repeat customers. 

Testimonials* 

"Thuzio creates unique, engaging experiences in a bespoke manner, creating opportunities to entertain High Net 
Worth clientele." - UBS 

"They’ve got a great audience. They’ve got great athletes. Very bespoke events. Really a great match for our brand." 
- Belvedere 

"Thuzio has been an excellent partner of Metlife. They worked with us to find solutions that made sense for our 
business. The events that they run are first-class and turnkey for their clients." - Metlife 

*These companies were not compensated in exchange for their testimonials and their testimonials should not be 

construed as and/or considered as investment advice. 

The Company’s Products and/or Services  

Product / Service Description Current Market 

National event series featuring live 
sports storytelling with professional 
athletes and sports personalities, 
designed for a business audience 
 

Sports events & media company 
celebrating renowned athletes and sports 
moments 

Corporations and companies, business 
professionals, athletes, and brands 

 
Competition  
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The markets in which our products are sold are highly competitive. Our products compete against similar products of 
many large and small companies, including well-known global competitors. In many of the markets and industry 
segments in which we sell our products, we compete against other branded products as well as retailers’ private-label 
brands. Product quality, performance, value and packaging are also important differentiating factors. 
      
Customer Base  
The sports industry for North America is valued at $70B and almost $11B is spent annually on premium seating, 
primarily by business customers. Thuzio is competing for a share of this market. 
 
We compete with the teams, leagues, and other sports properties for sports entertainment and marketing spend. 
However, we believe that as long as the clients of our members wish to meet the athletes they admire, we have a 
winning product. 
 
As we continue to scale our physical and digital audience, Thuzio will offer a unique and integrated solution for brands 
seeking to reach the affluent and influential sports fan. Even at our early stage, we believe we have established strong 
and difficult to replicate, talent and venue networks, putting any copy-cats at a severe disadvantage. 
  
Intellectual Property  
The Company is dependent on the following intellectual property:  
 
Trademarks 

Application or 
Registration # 

Mark File Date Grant Date Country 

4,364,156 Thuzio 9/25/2012 06/04/2013 U.S.A. 

 
Patents 
None. 
 
Litigation  
None. 
 
USE OF PROCEEDS  
We will adjust roles and tasks based on the net proceeds of the Offering. We plan to use these proceeds as described 
below.  
 
Offering Expenses 
The use of proceeds for expenses related to the Combined Offering is as follows: 

● If the Company raises the Target Amount, it will use 47.50% of the proceeds, or $11,875, towards offering 
expenses; 

● If the Company raises the Closing Amount, it will use 8.83% of the proceeds, or $66,250, towards offering 
expenses; and 

● If the Company raises the Maximum Amount, it will use 8.0% of the proceeds, or $160,000, towards offering 
expenses 

 
The proceeds remaining after meeting offering expenses will be used as follows: 
 

Use of Proceeds % if Target Amount Raised % if Closing Amount 
Raised 

% if Maximum Amount 
Raised 

Payroll 79% 79% 79% 

General Expenses 6% 6% 6% 

Third Party  9% 9% 9% 

Marketing 6% 6% 6% 
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The above table of the anticipated use of proceeds is not binding on the Company and is merely a description of its 
current intentions. 
 
We reserve the right to change the above use of proceeds if management believes it is in the best interests of the 
Company. 
 
DIRECTORS, OFFICERS, AND MANAGERS  
 
The directors, officers, and managers of the Company are listed below along with all positions and offices held at the 
Company and their principal occupation and employment responsibilities for the past three (3) years. 
 

Name Positions and Offices Held at the 
Company 

Principal Occupation and 
Employment Responsibilities for the 
Last Three (3) Years 

Tiki Barber  Co-Founder, Co-Chairman (March 
2012 - present)  

Co-Chairman (March 2012 - present): 
provides strategic guidance to the 
Company as an active board member, 
specifically on talent, content, and 
media 
 

Mark Gerson Co-Founder, Co-Chairman (March 
2012 - present) 

Co-Chairman (March 2012 - present): 
voice for the Company on vision, 
strategy, and growth 
 

Jared Augustine  Co-Founder, CEO (March 2012 - 
present) 

CEO (March 2012 - present): organizes 
the vision for Thuzio, and is responsible 
for execution. 
 

 
Indemnification 
Indemnification is authorized by the Company to managers, officers or controlling persons acting in their professional 
capacity pursuant to Delaware law. Indemnification includes expenses such as attorney’s fees and, in certain 
circumstances, judgments, fines and settlement amounts actually paid or incurred in connection with actual or 
threatened actions, suits or proceedings involving such person, except in certain circumstances where a person is 
adjudged to be guilty of gross negligence or willful misconduct, unless a court of competent jurisdiction determines 
that such indemnification is fair and reasonable under the circumstances. 
 
Employees  
The Company currently has 8 employees in New York. 
 
CAPITALIZATION AND OWNERSHIP  
 
Capitalization  
The Company has issued the following outstanding shares of capital stock: 
 

Type of security Number of shares 
outstanding immediately 
prior to the Combined 

Offering 

Voting rights Percentage of outstanding 
capital represented by each 

class / series of security 
immediately prior to the 

Combined Offering 
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Common Shares 1,068,525 Yes; Holders of common 
shares vote on certain matters 
before the stockholders of the 
Company as more fully set 
forth in the Company’s 
restated certificate. 

4.2864% 

Preferred Shares  23,859,462 Yes; Holders of preferred 
shares vote on certain matters 
before the stockholders of the 
Company as more fully set 
forth in the Company’s 
restated certificate. 

95.7136% 

Series A Shares 2,634,279 Yes; Holders of Series A 
shares vote on certain matters 
before the stockholders of the 
Company and have certain 
protective provisions relating 
to their shares as more fully 
set forth in the Company’s 
restated certificate. 

10.5676% 

Series B Shares 5,375,576 Yes; Holders of Series B 
shares vote on certain matters 
before the stockholders of the 
Company and have certain 
protective provisions relating 
to their shares as more fully 
set forth in the Company’s 
restated certificate. 

21.5644% 
 

Series B-1 Shares 15,849,607 Yes; Holders of Series B-1 
shares vote on certain matters 
before the stockholders of the 
Company and have certain 
protective provisions relating 
to their shares as more fully 
set forth in the Company’s 
restated certificate 

63.5816% 

 
The Company has the following debt outstanding:  
 
The Company has outstanding loans in favor of one of its founders in the aggregate principal amount of $190,000 
(excluding interest). One of such loans was made pursuant to a convertible note issued in November 2018, in the 
principal amount of $100,000.  Such note accrues interest at a rate of 5% per annum and has a one-year maturity.  
Among other things, such note converts automatically into shares of the Company’s preferred equity securities issued 
and sold in the Company’s next round of financing in which the Company raises gross proceeds in excess of 
$1,000,000 (excluding the conversion of any indebtedness converted in connection with such financing). The 
remaining $90,000 is being included in the Total Amount Raised.   
      
Ownership  
Below are the beneficial owners of 20% percent or more of the Company’s outstanding voting equity securities, 
calculated on the basis of voting power, are listed along with the amount they own. 
      

Name Number and type/class of security 
held 

Percentage ownership 
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United States Investment Partners LLC Common Stock, Series A, Series B-1 40.97% 

 
FINANCIAL INFORMATION  
 
Please see the financial information listed on the cover page of this Form C and attached hereto in addition to 
the following information. Financial statements are attached hereto as Exhibit B. 
      
Operations  
Thuzio, Inc. (“the Company”) is a Delaware corporation founded in 2012 and headquartered in New York, New York. 
The Company is a sports media and events company that produces a national event series, featuring live interview 
shows with athletes and sports influencers, wrapped in a premium and professional hospitality experience, for a 
professional membership community. 
 
On May 31, 2017, the Company formed a wholly‐owned subsidiary, JuliusWorks, Inc. The Company desired to 
reorganize the Company’s operations, where the software platform marketed by the Company under the tradename 
Julius was transferred to JuliusWorks, Inc. under an asset transfer agreement. The Company accounted for the asset 
transfer under Accounting Standards Codification 505‐60‐25‐2. JuliusWorks, Inc. received other assets and liabilities 
under the agreement in consideration for the issuance of Series Seed, Series Seed‐1, Series A, Series B and Series B‐
1 preferred stock. All shares received by the Company as consideration were distributed on a pro rata basis to the 
shareholders of the Company. After the transaction, JuliusWorks, Inc. operates as a standalone business that is no 
longer a wholly‐owned subsidiary of the Company. Operations of JuliusWorks, Inc. are included within the financial 
statements through May 31, 2017. 
 
Liquidity and Capital Resources  
The proceeds from the Combined Offering are essential to our operations. We plan to use the proceeds as set forth 
above under “Use of Proceeds”, which is an indispensable element of our business strategy. The Combined Offering 
proceeds will have a beneficial effect on our liquidity, as we have approximately $205,825 in cash on hand as of June 
25, 2019, which will be augmented by the Combined Offering proceeds and used to execute our business strategy. 
 
The Company currently does not have any additional outside sources of capital other than the proceeds from the 
Combined Offerings. 
 
Capital Expenditures and Other Obligations  
The Company does not intend to make any material capital expenditures in the future. 
 
Trends and Uncertainties  
After reviewing the above discussion of the steps the Company intends to take, potential Purchasers should consider 
whether achievement of each step within the estimated time frame is realistic in their judgment. Potential Purchasers 
should also assess the consequences to the Company of any delays in taking these steps and whether the Company 
will need additional financing to accomplish them. 
 
The financial statements are an important part of this Form C and should be reviewed in their entirety. The financial 
statements of the Company are attached hereto as Exhibit B. 
      
Valuation 
Based on the Offering price of the Securities, the pre-Offering value ascribed to the Company is $5,000,000. 
 
Before making an investment decision, you should carefully consider this valuation and the factors used to reach such 
valuation. Such valuation may not be accurate and you are encouraged to determine your own independent value of 
the Company prior to investing. 
 
As discussed in “Dilution” below, the valuation will determine the amount by which the investor’s stake is diluted 
immediately upon investment. An early-stage company typically sells its shares (or grants options to purchase its 
shares) to its founders and early employees at a very low cash cost, because they are, in effect, putting their “sweat 
equity” into the Company. When the Company seeks cash investments from outside investors, like you, the new 
investors typically pay a much larger sum for their shares than the founders or earlier investors, which means that the 
cash value of your stake is immediately diluted because each share of the same type is worth the same amount, and 
you paid more for your shares than earlier investors did for theirs. 
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There are several ways to value a company. None of them is perfect and all of them involve a certain amount of 
guesswork. The same method can produce a different valuation if used by a different person. 
 
Liquidation Value - The amount for which the assets of the Company can be sold, minus the liabilities owed, e.g., the 
assets of a bakery include the cake mixers, ingredients, baking tins, etc. The liabilities of a bakery include the cost of 
rent or mortgage on the bakery. However, this value does not reflect the potential value of a business, e.g. the value 
of the secret recipe. The value for most startups lies in their potential, as many early stage companies do not have 
many assets (they probably need to raise funds through a securities offering in order to purchase some equipment). 
 
Book Value - This is based on analysis of the Company’s financial statements, usually looking at the Company’s 
balance sheet as prepared by its accountants. However, the balance sheet only looks at costs (i.e. what was paid for 
the asset) and does not consider whether the asset has increased in value over time. In addition, some intangible assets, 
such as patents, trademarks or trade names, are very valuable but are not usually represented at their market value on 
the balance sheet. 
      
Earnings Approach - This is based on what the investor will pay (the present value) for what the investor expects to 
obtain in the future (the future return), taking into account inflation, the lost opportunity to participate in other 
investments, the risk of not receiving the return. However, predictions of the future are uncertain, and valuation of 
future returns is a best guess. 
      
Different methods of valuation produce a different answer as to what your investment is worth. Typically, liquidation 
value and book value will produce a lower valuation than the earnings approach. However, the earnings approach is 
also most likely to be risky as it is based on many assumptions about the future, while the liquidation value and book 
value are much more conservative. 
 
Future investors (including people seeking to acquire the Company) may value the Company differently. They may 
use a different valuation method, or different assumptions about the Company’s business and its market. Different 
valuations may mean that the value assigned to your investment changes. It frequently happens that when a large 
institutional investor such as a venture capitalist makes an investment in a company, it values the Company at a lower 
price than the initial investors did. If this happens, the value of the investment will go down. 
 
Previous Offering Securities 
We have made the following offerings of securities within the last three years:  
 

Previous 
Offering 

Date of 
Previous 
Offering 

Offering 
Exemption 

Relied Upon 

Type of 
Securities 
Offered 

Amount of Securities Sold Use of Proceeds 
of the Previous 

Offering 

Series B 
Preferred Stock 

December 12, 
2017 

4(a)(2) Series B 
Preferred Stock 

Approximately $450,000 in 
cash 

Working capital 

Series B-1 
Preferred Stock 

December 12, 
2017 

4(a)(2) Series B-1 
Preferred Stock 

Conversion of approximately 
$1.85 million in outstanding 
convertible debt 

Working capital 

Convertible 
Promissory 
Note  

November 20, 
2018 

4(a)(2) Convertible 
Note 

$100,000 Working capital 

 
      
THE OFFERING AND THE SECURITIES  
      
The Securities Offered in this Offering 
 
The following description is a brief summary of the material terms of the Securities being offered and is qualified in 
its entirety by the terms contained in the Series B-2 Preferred Stock Investment Agreement and the investor proxy 
agreement (if a Non-Major Purchaser). 
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Our Target Amount for this Offering to investors under Regulation Crowdfunding is $25,000. 
      
Additionally, we have set a minimum Closing Amount of $750,000 between our Combined Offerings under 
Regulation Crowdfunding and Regulation D, which we will need to meet before the Offering may close.  
 
The minimum investment in this Offering is $1,000 (which may be waived by the Company, in its sole and absolute 
discretion). SeedInvest Auto Invest participants have a lower investment minimum in this offering of $200. 
Investments of $20,000 or greater will only be accepted through the Regulation D offering. 
 
Securities Sold Pursuant to Regulation D 
The Company is selling securities in a concurrent offering to accredited investors under Rule 506(c) under the 1933 
Act at the same time as this Offering under Regulation Crowdfunding (together, the “Combined Offerings”). 
 
The Company is offering the Series B-2 Preferred Stock to accredited investors on substantially same terms as 
investors in the Regulation Crowdfunding Offering.  
 
However, investors who invest $50,325 or greater in the Regulation D offering will be considered “Major Purchasers,” 
and will be entitled to some additional rights relating to their investment, including: 

• greater information and inspection rights 
 
• a right of first refusal with respect to certain transfers of common stock by a key holder, if the Company does 

not exercise its right of first refusal with respect to such transfer of common stock. 
 
Classes of securities of the Company  
 
Common Stock  
 
Dividend Rights 
Yes 
 
Voting Rights  
Yes 
 
Right to Receive Liquidation Distributions  
Yes, junior to those for the Series B-2 Preferred Stock, Series A Preferred Stock, Series B Preferred Stock, and Series 
B-1 Preferred Stock 
 
Rights and Preferences  
None 
 
Previously Issued Preferred Stock 
 
Series Name Dividend Rights Voting Rights Right to Receive 

Liquidation 
Distributions 

Conversion Rights  

Series A Yes Yes, see 
“Capitalization” table 
above. 

Yes, but junior to Series 
B and Series B-1 
Preferred Stock 

Convertible into 
common stock at the 
option of the holder 

Series B Yes Yes, see 
“Capitalization” table 
above. 
 

Yes, but junior to Series 
B-1 Preferred Stock 

Convertible into 
common stock at the 
option of the holder 
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Series B-1 Yes Yes, see 
“Capitalization” table 
above. 
 

Yes Convertible into 
common stock at the 
option of the holder 

 
 
Series B-2 Preferred Stock  
      
Dividend Rights 
Holders of Series B-2 Preferred Stock are entitled to receive dividends pari passu with holders of common stock, as 
may be declared from time to time by the board of directors out of legally available funds. The Company has never 
declared or paid cash dividends on any of its capital stock and currently does not anticipate paying any cash dividends 
after this offering or in the foreseeable future.  
 
Voting Rights 
Each preferred stockholder votes on matters that are set before the stockholders of the Company. In addition, so long 
as at least 25% of the original number of Preferred Stock is outstanding, the approval of a majority of the holders of 
Preferred Stock, voting as a separate class, will be required for the Company to: 
 

• alter the rights, powers or privileges of the Preferred Stock set forth in the restated certificate or bylaws, as 
then in effect, in a way that adversely affects the Preferred Stock;  

• increase or decrease the authorized number of shares of any class or series of capital stock;  
• authorize or create (by reclassification or otherwise) any new class or series of capital stock having rights, 

powers, or privileges set forth in the certificate of incorporation, as then in effect, that are senior to or on a 
parity with any series of preferred stock;  

• redeem or repurchase any shares of common stock or preferred stock (other than pursuant to employee or 
consultant agreements giving the Company the right to repurchase shares upon the termination of services 
pursuant to the terms of the applicable agreement); 

• declare or pay any dividend or otherwise make a distribution to holders of preferred stock or common stock;  
• increase or decrease the number of directors;  
• liquidate, dissolve, or wind-up the business and affairs of the Company, effect any deemed liquidation event, 

or consent, agree or commit to do any of the foregoing without conditioning such consent, agreement or 
commitment upon obtaining approval of the holders of Preferred Stock. 

 
So long as the Chief Executive Officer of the Company as of the filing of the Company’s Eighth Amended and 
Restated Certificate of Incorporation remains the Chief Executive Officer of the Company, the Board shall consist of 
five (5) members, one of which shall be the Chief Executive Officer.  Otherwise, the Board shall consist of four (4) 
members.  So long as at least 1,000,000 shares of Series B Preferred Stock remain outstanding, the holders of Series 
B Preferred Stock shall be entitled to elect two (2) directors.  The Holders of common stock and preferred stock, voting 
together as a single class, shall be entitled to elect three (3) members of the Board of Directors, one (1) of which will 
be the Chief Executive Officer; provided, however, if the size of the Board of Directors is reduced from five (5) to 
four (4) members, the holders of common stock and preferred stock, voting together as a single class, shall be entitled 
to elect two (2) members of the Board of Directors. 
 
Right to Receive Liquidation Distributions 
In the event of our liquidation, dissolution, or winding up, holders of our Series B-2 Preferred Stock will be entitled 
to receive the greater of 1x the original issue price, plus any dividends declared but unpaid or such amounts that they 
would have received had all shares of preferred shares been converted to common shares. Holders of Series B-2 
Preferred Stock receive these distributions before any holders of common stock, Series A Preferred Stock, Series B 
Preferred Stock, and Series B-1 Preferred Stock.  
 
Conversion Rights  
The Series B-2 Preferred Stock are convertible into one share of common stock (subject to proportional adjustments 
for stock splits, stock dividends and the like) at any time at the option of the holder. 
 
Rights under the Series B-2 Preferred Stock Investment Agreement  
Under the Series B-2 Preferred Stock Investment Agreement (the “Investment Agreement”), investors who have 
invested $50,325 or greater are designated Major Purchasers. Major Purchasers are granted some additional rights and 
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preferences under the Investment Agreement, as summarized below. If the next financing the Company undertakes 
provides for more favorable provisions (e.g., registration rights, rights of co-sale, etc.), holders of Series B-2 Preferred 
Stock will be entitled to substantially similar provisions. If there is right a first refusal for the transfer of common 
stock by a key holder, and the Company does not exercise that right, Major Purchasers will be entitled to exercise that 
right for a pro-rata share of the key holder’s common stock.  
 
Holders of Series B-2 Preferred Stock are subject to a drag-along provision as set forth in the Investors’ Rights 
Agreement, pursuant to which, and subject to certain exemptions, each holder of shares of the Company agrees that, 
in the event the Company’s board of directors, and a majority of both (i) the holders of the Company’s common stock 
then outstanding, and (ii) the holders of a majority common stock that is issued and issuable upon conversion of the 
preferred shares vote in favor of a deemed liquidation event (e.g., merger or sale of the Company) and agree to transfer 
their respective shares, then all holders of shares will vote in favor of the deemed liquidation event and if requested 
perform any action reasonably required to transfer their shares.  
 
All Non-Major Purchasers of Series B-2 Preferred Stock will be bound by an investor proxy agreement. This 
agreement will limit your voting rights and at a later time may require you to convert your future preferred shares into 
common shares without your consent. Non-Major Purchasers will be bound by this agreement, unless Non-Major 
Purchasers holding a majority of the principal amount outstanding of the Series B-2 Preferred Stock held by Non-
Major Purchasers vote to terminate the agreement.  
 
What it means to be a minority holder  
As an investor in Series B-2 Preferred Stock of the Company, you will hold shares in a minority series and your rights 
will be limited in regards to the corporate actions of the Company, including additional issuances of securities, 
Company repurchases of securities, a sale of the Company or its significant assets, or Company transactions with 
related parties. Even if your securities convert to common stock of the Company, investors in this offering will hold 
minority interests, potentially with rights less than those of other investors, and will have limited influence on the 
corporate actions of the Company. 
 
Dilution  
Even once the Series B-2 Preferred Stock convert into preferred or common equity securities, as applicable, the 
investor’s stake in the Company could be diluted due to the Company issuing additional shares. In other words, when 
the Company issues more shares (or additional equity interests), the percentage of the Company that you own will go 
down, even though the value of the Company may go up. You will own a smaller piece of the Company. This increase 
in number of shares outstanding could result from a stock offering (such as an initial public offering, another 
crowdfunding round, a venture capital round or angel investment), employees exercising stock options, or by 
conversion of certain instruments (e.g. convertible bonds, preferred shares or warrants) into stock. 
 
If a company decides to issue more shares, an investor could experience value dilution, with each share being worth 
less than before, and control dilution, with the total percentage an investor owns being less than before. There may 
also be earnings dilution, with a reduction in the amount earned per share (though this typically occurs only if the 
company offers dividends, and most early stage companies are unlikely to offer dividends, preferring to invest any 
earnings into the company). 
 
The type of dilution that hurts early-stage investors mostly occurs when a company sells more shares in a “down 
round,” meaning at a lower valuation than in earlier offerings. An example of how this might occur is as follows 
(numbers are for illustrative purposes only): 

● In June 2014 Jane invests $20,000 for shares that represent 2% of a company valued at $1 million. 
● In December, the company is doing very well and sells $5 million in shares to venture capitalists on a 

valuation (before the new investment) of $10 million. Jane now owns only 1.3% of the company but her stake 
is worth $200,000. 

● In June 2015 the company has run into serious problems and in order to stay afloat it raises $1 million at a 
valuation of only $2 million (the “down round”). Jane now owns only 0.89% of the company and her stake 
is worth only $26,660. 

 
This type of dilution might also happen upon conversion of convertible notes into shares. Typically, the terms of 
convertible notes issued by early-stage companies provide that in the event of another round of financing, the holders 
of the convertible notes get to convert their notes into equity at a “discount” to the price paid by the new investors, 
i.e., they get more shares than the new investors would for the same price. Additionally, convertible notes may have 
a “price cap” on the conversion price, which effectively acts as a share price ceiling. Either way, the holders of the 
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convertible notes get more shares for their money than new investors. In the event that the financing is a “down round” 
the holders of the convertible notes will dilute existing equity holders, and even more than the new investors do, 
because they get more shares for their money. 
 
If you are making an investment expecting to own a certain percentage of the Company or expecting each share to 
hold a certain amount of value, it’s important to realize how the value of those shares can decrease by actions taken 
by the Company. Dilution can make drastic changes to the value of each share, ownership percentage, voting control, 
and earnings per share. 
 
Tax Matters  
 
EACH PROSPECTIVE PURCHASER SHOULD CONSULT WITH HIS OWN TAX AND ERISA ADVISOR 
AS TO THE PARTICULAR CONSEQUENCES TO THE PURCHASER OF THE PURCHASE, 
OWNERSHIP AND SALE OF THE PURCHASER’S SECURITIES, AS WELL AS POSSIBLE CHANGES 
IN THE TAX LAWS.  

Restrictions on Transfer  
Any Securities sold pursuant to Regulation CF being offered may not be transferred by any Purchaser of such 
Securities during the one-year holding period beginning when the Securities were issued, unless such Securities were 
transferred: 1) to the Company, 2) to an accredited investor, as defined by Rule 501(a) of Regulation D of the 1933 
Act, as amended, 3) as part of an Offering registered with the SEC or 4) to a member of the family of the Purchaser 
or the equivalent, to a trust controlled by the Purchaser, to a trust created for the benefit of a family member of the 
Purchaser or the equivalent, or in connection with the death or divorce of the Purchaser or other similar circumstances. 
“Member of the family” as used herein means a child, stepchild, grandchild, parent, stepparent, grandparent, spouse 
or spousal equivalent, sibling, mother/father/daughter/son/sister/brother-in-law, and includes adoptive relationships. 
Remember that although you may legally be able to transfer the Securities, you may not be able to find another party 
willing to purchase them. 
 
Other Material Terms  
The Company does not have the right to repurchase the Series B-2 Preferred Stock. 
 
Related Person Transactions  
From time to time the Company may engage in transactions with related persons. Related persons are defined as any 
manager, director, or officer of the Company; any person who is the beneficial owner of 10 percent or more of the 
Company’s outstanding voting equity securities, calculated on the basis of voting power; any promoter of the 
Company; any immediate family member of any of the foregoing persons or an entity controlled by any such person 
or persons. 
 
The Company has conducted the following transactions with related persons: 
 
During the years ended December 31, 2018 and 2017, the Chief Executive Officer of the Company paid for certain 
expenses of the Company in the normal course of business from his own resources that are reimbursed to him by 
the Company. Amounts to be reimbursed to him totaled $16,887 and $9,592 at December 31, 2018 and 2017, 
respectively. The amounts are recorded within the heading ‘Accounts payable and accrued expenses’ on the 
balance sheet. 
 
During 2018, the Company borrowed $60,000 from the Chief Executive Officer of the Company in the form of a 
promissory note. The note matures 6‐months from the date of the note and bears interest at 9% per annum. The 
Company also borrowed $100,000 from a shareholder that matures 12‐months from the date of the note and 
bears interest at 5% per annum. Both amounts are recorded under ‘Notes payable – related party’ on the balance 
sheets. 
 
Subsequent to December 31, 2018, the Chief Executive Officer loaned the Company $52,300, the provisions of which 
are still being negotiated and have yet to be finalized. Also subsequent to December 31, 2018, the Company 
borrowed $90,000 from a shareholder that is expected to be converted to preferred stock in the next investment 
round. 
 
The Company leases office space from the JuliusWorks, Inc. on a month‐to‐month basis at a rate of $5,000 per 
month. 
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OTHER INFORMATION  
 
Bad Actor Disclosure  
None. 
 
SEEDINVEST INVESTMENT PROCESS  
 
Making an Investment in the Company 
 
How does investing work? 
When you complete your investment on SeedInvest, your money will be transferred to an escrow account where an 
independent escrow agent will watch over your investment until it is accepted by the Company. Once the Company 
accepts your investment, and certain regulatory procedures are completed, your money will be transferred from the 
escrow account to the Company in exchange for your Series B-2 Preferred Stock. At that point, you will be an investor 
in the Company. 
 
SeedInvest Regulation CF rules regarding the investment process: 

● Investors may cancel an investment commitment until 48 hours prior to the deadline identified in the issuer’s 
Offering materials; 

● The intermediary will notify investors when the target offering amount has been met; 
● The Company is making concurrent offerings under both Regulation CF and Regulation D and unless the 

Company raises at least the target amount under the Regulation CF Offering and the closing amount under 
both offerings, it will not close this Offering; 

● If an issuer reaches a target offering amount and the closing amount prior to the deadline identified in its 
offering materials, it may close the Offering early if it provides notice about the new Offering deadline at 
least five business days prior to such new Offering deadline; 

● If there is a material change and an investor does not reconfirm his or her investment commitment, the 
investor’s investment commitment will be cancelled, and the committed funds will be returned; 

● If an issuer does not reach both the target offering amount and the closing offering amount prior to the 
deadline identified in its offering materials, no Securities will be sold in the Offering, investment 
commitments will be cancelled and committed funds will be returned; and 

● If an investor does not cancel an investment commitment before the 48-hour period prior to the Offering 
deadline, the funds will be released to the issuer upon closing of the Offering and the investor will receive 
Securities in exchange for his or her investment. 

 
What will I need to complete my investment? 
To make an investment you will need the following information readily available: 

1. Personal information such as your current address and phone number 
2. Employment and employer information 
3. Net worth and income information 
4. Social Security Number or government-issued identification 
5. ABA bank routing number and checking account number 

 
What is the difference between preferred equity and a convertible note? 
Preferred equity is usually issued to outside investors and carries rights and conditions that are different from that of 
common stock. For example, preferred equity may include rights that prevent or minimize the effects of dilution or 
grants special privileges in situations when the Company is sold. 
 
A convertible note is a unique form of debt that converts into equity, usually in conjunction with a future financing 
round. The investor effectively loans money to the Company with the expectation that they will receive equity in the 
Company in the future at a discounted price per share when the Company raises its next round of financing. To learn 
more about startup investment types, check out “How to Choose a Startup Investment” in the SeedInvest Academy. 
 
How much can I invest? 
An investor is limited in the amount that he or she may invest in a Regulation Crowdfunding Offering during any 12-
month period: 

● If either the annual income or the net worth of the investor is less than $107,000, the investor is limited to 
the greater of $2,000 or 5% of the lesser of his or her annual income or net worth. 
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● If the annual income and net worth of the investor are both equal to or greater than $107,000, the investor is 
limited to 10% of the lesser of his or her annual income or net worth, to a maximum of $107,000. Separately, 
the Company has set a minimum investment amount. 

 
How can I (or the Company) cancel my investment? 
For Offerings made under Regulation Crowdfunding, you may cancel your investment at any time up to 48 hours 
before a closing occurs or an earlier date set by the Company. You will be sent a reminder notification approximately 
five days before the closing or set date giving you an opportunity to cancel your investment if you had not already 
done so. Once a closing occurs, and if you have not cancelled your investment, you will receive an email notifying 
you that your Securities have been issued. If you have already funded your investment, let SeedInvest know by 
emailing cancellations@seedinvest.com. Please include your name, the Company’s name, the amount, the investment 
number, and the date you made your investment. 
 
After My Investment 
 
What is my ongoing relationship with the Company? 
You are an investor in the Company, you do own securities after all! But more importantly, companies that have raised 
money via Regulation Crowdfunding must file information with the SEC and post it on their website on an annual 
basis. Receiving regular company updates is important to keep investors educated and informed about the progress of 
the Company and their investments. This annual report includes information similar to the Company’s initial Form C 
filing and key information that a company will want to share with its investors to foster a dynamic and healthy 
relationship. 
 
In certain circumstances a company may terminate its ongoing reporting requirements if: 

(1) the Company is required to file reports under Section 13(a) or Section 15(d) of the Exchange Act; 
(2) the Company has filed at least three annual reports pursuant to Regulation CF and has total assets that do not 

exceed $10,000,000; 
(3) the Company has filed at least one annual report pursuant to Regulation CF and has fewer than 300 holders 

of record; 
(4) the Company or another party repurchases all of the Securities issued in reliance on Section 4(a)(6) of the 

1933 Act, including any payment in full of debt securities or any complete redemption of redeemable 
securities; or 

(5) the Company liquidates or dissolves its business in accordance with state law. 
 
However, regardless of whether a company has terminated its ongoing reporting requirements per SEC rules, 
SeedInvest works with all companies on its platform to ensure that investors are provided quarterly updates. These 
quarterly reports will include information such as: (i) quarterly net sales, (ii) quarterly change in cash and cash on 
hand, (iii) material updates on the business, (iv) fundraising updates (any plans for next round, current round status, 
etc.), and (v) any notable press and news. 
 
How do I keep track of this investment? 
You can return to SeedInvest at any time to view your portfolio of investment and obtain a summary statement. In 
addition to monthly account statements, you may also receive periodic updates from the Company about its business. 
 
Can I get rid of my Securities after buying them? 
Securities purchased through a Regulation Crowdfunding Offering are not freely transferable for one year after the 
date of purchase, except in the case where they are transferred: 

1. To the Company that sold the Securities 
2. To an accredited investor 
3. As part of an Offering registered with the SEC (think IPO) 
4. To a member of the family of the purchaser or the equivalent, to a trust controlled by the purchaser, to a trust 

created for the benefit of a member of the family of the purchaser, or in connection with the death or divorce 
of the purchaser 

 
Regardless, after the one year holding period has expired, you should not plan on being able to readily transfer and/or 
sell your security. Currently, there is no market or liquidity for these Securities and the Company does not have any 
plans to list these Securities on an exchange or other secondary market. At some point the Company may choose to 
do so, but until then you should plan to hold your investment for a significant period of time before a “liquidation 
event” occurs.  
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SIGNATURE 
      

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and Regulation 
Crowdfunding (§ 227.100 et seq.), the issuer certifies that it has reasonable grounds to believe that it meets all of the 
requirements for filing on Form C and has duly caused this Form to be signed on its behalf by the duly authorized 
undersigned. 
 
 

 /s/ Jared Augustine 

 (Signature) 

 Jared Augustine 

      (Name) 

 Founder, CEO 

 (Title) 

 
      

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and Regulation 
Crowdfunding (§ 227.100 et seq.), this Form C has been signed by the following persons in the capacities and on the 
dates indicated.  

 
 

 /s/ Atiim Kiambu “Tiki” Barber 

 (Signature) 

 Atiim Kiambu “Tiki” Barber 

      (Name) 

 Co-Chairman, issuer, principal executive officer, principal 
financial officer, controller, and principal accounting 
officer 

 (Title) 

 7/1/2019 

 (Date) 

      
      
 /s/Mark Gerson 

 (Signature) 

 Mark Gerson 

 (Name) 
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 Co-Chairman, issuer, principal executive officer, principal 
financial officer, controller, and principal accounting 
officer 

 (Title) 

 7/1/2019 

 (Date) 
 
      

 /s/ Jared Augustine 

 (Signature) 

 Jared Augustine 

 (Name) 

 CEO, issuer, principal executive officer, principal financial 
officer, controller, and principal accounting officer 

 (Title) 

 7/1/2019 

      (Date) 
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INDEPENDENT ACCOUNTANTS’ REVIEW REPORT 

 
To Danagement of Thuǌio, Inc. 
New zork, New zork 
 
 

te have reviewed the accompanying consolidated financial statements of Thuǌio, Inc. (the ͞Company͟), 
which  comprise  the balance  sheets  as  of December  31,  2018  and 2017,  and  the  related  statements  of 
operations,  changes  in  stockholders’  equity,  and  cash  flows  for  the  years  then  ended,  and  the  related 
notes  to  the  financial  statements.  A  review  includes  primarily  applying  analytical  procedures  to 
management’s financial data and making inquiries of company management. A review is substantially less 
in  scope  than  an  audit,  the  obũective  of  which  is  the  eǆpression  of  an  opinion  regarding  the  financial 
statements as a whole. Accordingly, we do not eǆpress such an opinion. 

DanaŐement͛s ZesƉŽnsiďilitǇ ĨŽƌ tŚe Financial Statements 

Danagement  is  responsible  for  the  preparation  and  fair  presentation  of  these  financial  statements  in 
accordance with accounting principles generally accepted  in  the United States of America͖  this  includes 
the  design,  implementation,  and maintenance  of  internal  control  relevant  to  the  preparation  and  fair 
presentation of  financial  statements  that are  free  from material misstatement whether due  to  fraud or 
error. 

�ccŽƵntants͛ ZesƉŽnsiďilitǇ 

Our responsibility is to conduct the review engagement in accordance with Statements on Standards for 
Accounting and Review Services promulgated by the Accounting and Review Services Committee of  the 
AICWA.  Those  standards  require  us  to  perform  procedures  to  obtain  limited  assurance  as  a  basis  for 
reporting  whether  we  are  aware  of  any  material  modifications  that  should  be  made  to  the  financial 
statements  for  them  to  be  in  accordance  with  accounting  principles  generally  accepted  in  the  United 
States of America. te believe that the results of our procedures provide a reasonable basis for my (our) 
conclusion. 

�ccŽƵntants͛ CŽnclƵsiŽn 

Based  on  our  review,  we  are  not  aware  of  any  material  modifications  that  should  be  made  to  the 
accompanying  financial  statements  in  order  for  them  to  be  in  accordance  with  accounting  principles 
generally accepted in the United States of America. 

As disclosed in Note 2 of the financial statements, the Company has not generated sufficient revenues to 
date,  relies  on  outside  sources  to  fund  operations,  and  has  incurred  significant  losses.  Accordingly, 
substantial doubt is raised about the Company’s ability to continue as a going concern.  

 

                        
 

Spokane, tA 
 
:uly 1, 201ϵ 
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2018 2017
Assets

Current assets 
Cash and cash equivalents 51,033Ψ                 2ϵ4,085Ψ              
Accounts receivable, net 157,310 234,5ϵ0
Wrepaid eǆpenses 53,081 166,321

Total current assets 261,424                 6ϵ4,ϵϵ6                

NonͲcurrent assets 

Wroperty and equipment, net 3,2ϵ6 ϵ,263
Security deposits Ͳ                          111,874

Total nonͲcurrent assets 3,2ϵ6                      121,137                

Total assets 264,720Ψ               816,133Ψ              

>iabilities and stockholdersΖ equity 
Current liabilities
Accounts payable and accrued eǆpenses 30ϵ,351Ψ               125,220Ψ              
Deferred revenue 76ϵ,ϵ25                 ϵ26,178                
Notes payable Ͳ related party 160,000 Ͳ                         

Total liabilities 1,23ϵ,276              1,051,3ϵ8             

Commitments and contingencies Ͳ                          Ͳ                         

StockholdersΖ equity
Wreferred stock, 24,00ϵ,855 authoriǌed with Ψ0.0001 par, 23,85ϵ,462
and 22,051,068 issued and outstanding at December 31, 2018 and 2017 2,386 2,205
Common stock, 30,000,000 authoriǌed with Ψ0.0001 par, 1,068,525 107                         107                        
issued and outstanding at December 31, 2018 and 2017
Additional paid in capital 24,76ϵ,744 24,468,226
Accumulated deficit (25,746,7ϵ3)           (24,705,803)          

Total stockholdersΖ equity (ϵ74,556)                (235,265)               

Total liabilities and stockholdersΖ equity 264,720Ψ               816,133Ψ              

BA>ANCE S,EETS
THUZIO, INC.

(unaudited)
December 31, 2018 and 2017

See accountantsΖ review report and accompanying notes to the financial statements.
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2018 2017
Revenue 
Sales, net 2,667,8ϵ1Ψ            3,206,845Ψ           
Cost of sales (1,82ϵ,452) (2,251,065)

'ross profit 838,43ϵ                  ϵ55,780                 

Operating eǆpenses
Wayroll and related eǆpenses 1,231,ϵ86              2,374,184             
StockͲbased compensation 14ϵ,613 2ϵ0,640
'eneral and administrative 14ϵ,062                  230,074                 
Advertising and marketing 134,870                  30ϵ,ϵ45                 
Wrofessional fees 74,783                    13ϵ,566                 
Travel 71,032 41,358
Rent 58,781 278,7ϵ2
Depreciation 5,ϵ67 17,26ϵ

Total operating eǆpenses 1,876,0ϵ4              3,681,828             

>oss from continuing operations  (1,037,655)             (2,726,048)            

>oss from discontinued operations  Ͳ                           (1,757,626)            

Other income (eǆpenses)
Interest eǆpense Ͳ                           (10,4ϵϵ)                  
Other eǆpense (4,851)                     (3,246)                    
Other income 1,516 14,ϵ87

Total other income (eǆpenses) (3,335)                     1,242                     

Net loss before income taǆes (1,040,ϵϵ0)             (4,482,432)            
Wrovision for income taǆes Ͳ                           Ͳ                          

Net loss (1,040,ϵϵ0)Ψ           (4,482,432)Ψ          

THUZIO, INC.
STATEDENTS OF OWERATIONS

For the years ended December 31, 2018 and 2017
(unaudited)

See accountantsΖ review report and accompanying notes to the financial statements.
3
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2018 2017

Cash flows from operating activities
Net loss (1,040,ϵϵ0)Ψ           (4,482,432)Ψ          

Adũustments to reconcile net loss to net cash
  used by operating activities͗
Stock issued as compensation 14ϵ,613                  2ϵ0,640                 
Depreciation 5,ϵ67                      17,26ϵ                   
Bad debt eǆpense 41,6ϵ7                    11,125                   

Changes in operating assets and liabilities͗
Accounts receivable, net 77,280                    145,ϵ81                 
Wrepaid eǆpenses 71,543                    (45,ϵ31)                  
Security deposits 111,874                  (ϵ00)                       
Accounts payable and accrued eǆpenses 184,131                  (150,257)                
Deferred revenue (156,253)                 (51,784)                  

Net cash used by operating activities (555,138)                 (4,266,28ϵ)            

Cash flows from investing activities
Wroceeds from return of investment Ͳ                           140,000                 
Cash paid for purchase of property and equipment Ͳ                           (ϵ,233)                    

Net cash provided by investing activities Ͳ                           130,767                 

Cash flows from financing activities
Wroceeds from issuance of notes payable Ͳ related party 160,000                  Ͳ                          
Wroceeds from issuance of convertible notes payable Ͳ                           2,615,174             
Wroceeds from issuance of preferred stock 152,086                  300,000                 
Wroceeds from issuance of common stock Ͳ                           4,685                     

Net cash provided by financing activities 312,086                  2,ϵ1ϵ,85ϵ             

Net decrease in cash (243,052)                 (1,215,663)            
Cash and cash equivalents, beginning 2ϵ4,085                  1,50ϵ,748             

Cash and cash equivalents, ending 51,033Ψ                  2ϵ4,085Ψ               

Supplemental cash flow information͗
Cash paid during the period for͗
Interest Ͳ                               Ͳ                              
Income taǆes Ͳ                               Ͳ                              

ͲΨ                             ͲΨ                            
NŽncasŚ actiǀities͗
Spinoff of :uliustorks, Inc. ͲΨ                        687,238Ψ               
Conversion of notes payable to preferred stock ͲΨ                        1,865,4ϵϵΨ           

THUZIO, INC.
STATEDENTS OF CAS, F>OtS

(unaudited)
For the years ended December 31, 2018 and 2017

See accountantsΖ review report and accompanying notes to the financial statements.
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NOT� ϭ ʹ N�TUZ� OF �USIN�SS �N� SI'NIFIC�NT �CCOUNTIN' WO>ICI�S  
   
Nature of Business 
 
Thuǌio, Inc. (͞the Company͟) is a Delaware corporation founded in 2012 and headquartered in New zork, New zork. 
The Company is a sports media and events company that produces a national event series, featuring live interview 
shows with athletes and sports  influencers, wrapped  in a premium and professional hospitality eǆperience,  for a 
professional membership community. 
 
On Day 31, 2017, the Company formed a whollyͲowned subsidiary, :uliustorks,  Inc. The Company desired to 
reorganiǌe  the  Company’s  operations,  where  the  software  platform  marketed  by  the  Company  under  the 
tradename :ulius was transferred to :uliustorks, Inc. under an asset transfer agreement. The Company accounted 
for  the  asset  transfer  under  Accounting  Standards  Codification  505Ͳ60Ͳ25Ͳ2.  :uliustorks,  Inc.  received  other 
assets and liabilities under the agreement in consideration for the issuance of Series Seed, Series SeedͲ1, Series 
A, Series B and Series BͲ1 preferred stock. All shares received by the Company as consideration were distributed 
on a pro rata basis to the shareholders of the Company. After the transaction, :uliustorks,  Inc. operates as a 
standalone business that is no longer a whollyͲowned subsidiary of the Company. Operations of :uliustorks, Inc. 
are included within the financial statements through Day 31, 2017. 
 
Basis of Wresentation 
 
The accompanying financial statements have been prepared in accordance with accounting principles generally 
accepted in the United States of America (͞'AAW͟).  In the opinion of management, all adũustments considered 
necessary for a fair presentation have been included.  All such adũustments are normal and recurring in nature.  
The Company’s fiscal yearͲend is December 31. 
 

Use of Estimates 
 
The  preparation  of  financial  statements  in  conformity with  'AAW  requires management  to make  estimates  and 
assumptions  that  affect  the  reported  amounts  of  assets  and  liabilities  and  disclosures  of  contingent  assets  and 
liabilities at the date of the financial statements and the reported amounts of revenues and eǆpenses during the 
reporting period. Actual results could differ from those estimates.  
 

Revenue Recognition 
 

The Company recogniǌes revenue only when all of the following criteria have been met͗ 
x Wersuasive evidence of an arrangement eǆists͖  
x Delivery has occurred, or services have been rendered͖  
x The fee for the arrangement is fiǆed or determinable͖ and  
x Collectability is reasonably assured.  

 
The  Company  offers  annual  subscriptions  to  its  membersͲonly  service.  Subscriptions  received  are  recorded  as 
deferred revenue and recogniǌed over the subscription period. The Company receives payments up front related to 
future events that are recorded as deferred revenue and recogniǌed once the event has occurred. The Company also 
receives sponsorship payments in advance of events to be held that are recorded as deferred revenue and recogniǌed 
once  the  event  has  been  taken  place.  At  December  31,  2018  and  2017,  deferred  revenue  for  membersͲonly 
subscriptions, event services and sponsorships were Ψ76ϵ,ϵ25 and Ψϵ26,178, respectively. 
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Fair salue of Financial Instruments 
 
Financial  Accounting  Standards  Board  (͞FASB͟)  guidance  specifies  a  hierarchy  of  valuation  techniques  based  on 
whether the inputs to those valuation techniques are observable or unobservable. Observable inputs reflect market 
data obtained from independent sources, while unobservable inputs reflect market assumptions. The hierarchy gives 
the  highest  priority  to  unadũusted  quoted  prices  in  active  markets  for  identical  assets  or  liabilities  (>evel  1 
measurement) and the lowest priority to unobservable inputs (>evel 3 measurements). The three levels of the fair 
value hierarchy are as follows͗ 
 

Level 1 – Unadũusted quoted prices in active markets for identical assets or liabilities that the reporting entity 
has the ability to access at the measurement date. >evel 1 primarily consists of financial instruments whose 
value is based on quoted market prices, such as eǆchangeͲtraded instruments and listed equities. 
 
Level 2 – Inputs other than quoted prices included within >evel 1 that are observable for the asset or liability, 
either directly or indirectly (e.g., quoted prices of similar assets or liabilities in active markets, or quoted prices 
for identical or similar assets or liabilities in markets that are not active). 
 
Level 3 – Unobservable inputs for the asset or liability. Financial instruments are considered >evel 3 when their 
fair values are determined using price models such as discounted cash flows or similar techniques and at least 
one significant model assumption or input is unobservable. 
 

The carrying amounts of assets and liabilities in the balance sheets approǆimate their fair value. 
 
The following tables summariǌe items measured at fair market value during the years ended December 31, 2018 and 
2017͗ 
 

 
 
   

Faiƌ ǀalƵe measƵƌements 
ĚƵƌinŐ �ecemďeƌ ϯϭ, ϮϬϭϴ͗ >eǀel ϭ >eǀel Ϯ >eǀel ϯ TŽtal

Stock options ͲΨ                         ͲΨ                         ϵ,370Ψ                     ϵ,370Ψ                    

Total ͲΨ                         ͲΨ                         ϵ,370Ψ                     ϵ,370Ψ                    

Faiƌ ǀalƵe measƵƌements 
ĚƵƌinŐ �ecemďeƌ ϯϭ, ϮϬϭϳ͗ >eǀel ϭ >eǀel Ϯ >eǀel ϯ TŽtal

Stock options ͲΨ                         ͲΨ                         61,180Ψ                   61,180Ψ                  

Total ͲΨ                         ͲΨ                         61,180Ψ                   61,180Ψ                  
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Cash and Cash Equivalents 
 
The  Company  considers  all  highly  liquid  investments with  an  original maturity  of  ϵ0  days  or  less  to  be  cash 
equivalents. At December 31, 2018 and 2017, the Company had no items, other than bank deposits, that would 
be considered cash equivalents. The Company maintains  its cash  in bank deposit accounts, that may at times, 
eǆceed federal insured limits. No such losses have been recogniǌed as a result of these eǆcess amounts. 
 
Accounts Receivable and Allowance for Doubtful Accounts 
 
Accounts  receivable  are  recorded  at  the  amount  the  Company  eǆpects  to  collect.  The  Company  recogniǌes  an 
allowance for losses on accounts receivable deemed to be uncollectible. The allowance is based on an analysis of 
historical bad debt eǆperience as well as an assessment of specific identifiable customer accounts. At December 31, 
2018 and 2017, the Company recorded an allowance for doubtful accounts of Ψ50,48ϵ and Ψ11,125, respectively. 
During the years ended December 31, 2018 and 2017, the Company recogniǌed bad debt eǆpense of Ψ41,6ϵ7 and 
Ψ11,125, respectively, recorded under the heading ͚'eneral and administrative’ on the statements of operations. 
 
During the years ended December 31, 2018 and 2017, approǆimately 3ϵй of accounts receivable were owed to 
the Company by three and two customers, respectively. 
 
Wroperty and Equipment 
 
Wroperty and equipment is recorded at cost. Depreciation is provided over the estimated useful lives of the related 
assets  using  the  straightͲline  method  for  financial  statement  purposes.  Additions  and  improvements  are 
capitaliǌed while routine repairs and maintenance are charged to eǆpense as incurred. Upon sale or disposition, 
the  recorded asset  cost  and accumulated depreciation are  removed  from accounts  and  the net  amount,  less 
proceeds received from disposal, is charged or credited to other income or eǆpense. The Company reviews the 
recoverability  of  all  longͲlived  assets,  including  the  related  useful  lives,  whenever  events  or  changes  in 
circumstances indicate that the carrying amount of a longͲlived asset might not be recoverable. No impairment 
was considered necessary at December 31, 2018 or 2017. 
 
Advertising and Darketing Costs 
 
The Company’s marketing and advertising costs are eǆpensed as incurred. During the years ended December 31, 2018 
and 2017, the Company recogniǌed advertising costs of Ψ134,870 and Ψ364,625, respectively. 
 
Investments 
 
During  the  year  ended December  31,  2017,  the  Company  held  1 million  shares  in  a  private  company  valued  at 
Ψ140,000. During 2017, the Company sold their investment and received cash totaling Ψ140,000. 
 
StockͲBased Compensation 
 
The Company accounts for employee stockͲbased compensation in accordance with ASC Section 718 Compensation 
– Stock Compensation. Under  the  fair value  recognition provisions of ASC 718,  stockͲbased compensation cost  is 
measured at  the grant date based on the fair value of  the award, and  is  recogniǌed as eǆpense ratably over  the 
requisite service period, which is generally the option vesting period. 
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The Company accounts  for nonͲemployee  stockͲbased  compensation  in accordance with ASC Section 505 Equity 
Based Payments to Non‐Employees. Under the fair value recognition provisions of ASC 505, stockͲbased compensation 
cost is measured at the earlier of purchase commitment or performance completion, based on the fair value of the 
award, and is recogniǌed as eǆpense ratably over the requisite service period, which is generally the option vesting 
period. 
 

Income Taǆes  
 

The Company has elected to be taǆed under the provisions of Subchapter C of the Internal Revenue Code. Under 
those provisions, the Company pays federal corporate income taǆes on its taǆable income (see Note 5). 
 

Recent Accounting Wronouncements 
 

In Day 2014, the Financial Accounting Standards Board (FASB)  issued Accounting Standards Update (ASU) No. 
2014Ͳ0ϵ, Revenue from Contracts with Customers. ASU 2014Ͳ0ϵ is a comprehensive revenue recognition standard 
that will supersede nearly all eǆisting revenue recognition guidance under current U.S. 'AAW and replace it with 
a  principleͲbased  approach  for  determining  revenue  recognition.  ASU  2014Ͳ0ϵ  will  require  that  companies 
recogniǌe revenue based on the value of transferred goods or services as they occur in the contract. The ASU also 
will require additional disclosure about the nature, amount, timing and uncertainty of revenue and cash flows 
arising from customer contracts, including significant ũudgments and changes in ũudgments and assets recogniǌed 
from costs incurred to obtain or fulfill a contract. ASU 2014Ͳ0ϵ is effective for interim and annual periods beginning 
after December 15, 2018. Early adoption is permitted only in annual reporting periods beginning after December 
15, 2016, including interim periods therein. Entities will be able to transition to the standard either retrospectively 
or as a cumulativeͲeffect adũustment as of the date of adoption. The Company is in the process of evaluating the 
impact of ASU 2014Ͳ0ϵ on the Company’s financial statements and disclosures. 
 
In February 2016, the FASB issued ASU No. 2016Ͳ02, >eases. ASU 2016Ͳ02 requires a lessee to record a right of use 
asset and a corresponding lease liability on the balance sheet for all leases with terms longer than 12 months. ASU 
2016Ͳ02  is  effective  for  all  interim  and  annual  reporting  periods  beginning  after  December  15,  2018.  Early 
adoption  is  permitted.  A  modified  retrospective  transition  approach  is  required  for  lessees  for  capital  and 
operating leases eǆisting at, or entered into after, the beginning of the earliest comparative period presented in 
the financial statements, with certain practical eǆpedients available. The Company is in the process of evaluating 
the impact of ASU 2016Ͳ02 on the Company’s financial statements and disclosures. 
  
In :uly 2018, the FASB issued ASU 2018Ͳ07, Improvements to Nonemployee ShareͲBased Wayment Accounting. 
The amendments eǆpand the scope of ASC 718, Compensation ʹ Stock Compensation,  to  include shareͲbased 
payment transactions for acquiring goods and services from nonemployees and to supersede the guidance in ASC 
505Ͳ50,  EquityͲBased  Wayments  to  NonͲEmployees.  The  accounting  for  nonemployee  awards  will  now  be 
substantially  the  same as  current  guidance  for  employee  awards. ASU 2018Ͳ07  impacts  all  entities  that  issue 
awards  to  nonemployees  in  eǆchange  for  goods  or  services  to  be  used  or  consumed  in  the  grantor’s  own 
operations,  as well  as  to  nonemployees  of  an  equity method  investee  that  provide  goods  or  services  to  the 
investee  that  are  used or  consumed  in  the  investee’s  operations. ASU 2018Ͳ07  aligns  the measurementͲdate 
guidance  for  employee  and  nonemployee  awards  using  the  current  employee  model,  meaning  that  the 
measurement  date  for  nonemployee  equityͲclassified  awards  generally will  be  the  grant  date, while  liabilityͲ
classified awards generally will be the settlement date. ASU 2018Ͳ07 is effective for nonpublic business entities 
for fiscal years beginning after December 15, 201ϵ, including interim periods within that fiscal year. The Company 
does not believe the adoption of this ASU will have a material effect on the financial statements. 
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No other recently issued accounting pronouncements are eǆpected to have a significant impact on the Company’s 
financial statements. 
 

Subsequent Events 
 

The  Company  has  evaluated  subsequent  events  through  :uly  1,  201ϵ,  the  date  these  financial  statements were 
available  to be  issued. No  transactions other  than  those mentioned  in Note 4  below  require disclosure  in  these 
financial statements. 
 

NOT� Ϯ ʹ 'OIN' CONC�ZN 
 

The  accompanying  financial  statements  have  been  prepared  assuming  the  Company will  continue  as  a  going 
concern, which contemplates the recoverability of assets and the satisfaction of liabilities in the normal course of 
business. 
 

The  Company  has  incurred  losses  from  inception  of  Ψ25,746,7ϵ3  and  relies  on  third  party  financing  to  fund 
operations which, among other  factors,  raises substantial doubt about  the CompanyΖs ability  to continue as a 
going concern.  The ability of the Company to continue as a going concern is dependent upon managementΖs plans 
to raise additional capital from the issuance of debt or the sale of stock, its ability to commence profitable revenue 
sources resulting from its video and audio content, and its ability to generate positive operational cash flow. The 
accompanying financial statements do not include any adũustments that might be required should the Company 
be unable to continue as a going concern. 
 

NOT� ϯ ʹ WZOW�ZTz �N� �YUIWD�NT 
 

Wroperty and equipment consist of the following at December 31͗ 
 

 
Depreciation eǆpense for the years ended December 31, 2018 and 2017, was Ψ5,ϵ67 and Ψ17,26ϵ, respectively. 
 

NOT� ϰ ʹ Z�>�T�� W�ZTz TZ�NS�CTIONS 
 
During the years ended December 31, 2018 and 2017, the Chief Eǆecutive Officer of the Company paid for certain 
eǆpenses of the Company in the normal course of business from his own resources that are reimbursed to him by 
the Company. Amounts to be reimbursed to him totaled Ψ16,887 and Ψϵ,5ϵ2 at December 31, 2018 and 2017, 
respectively.  The  amounts  are  recorded within  the  heading  ͚Accounts  payable  and  accrued  eǆpenses’  on  the 
balance sheet.  
 

During 2018, the Company borrowed Ψ60,000 from the Chief Eǆecutive Officer of the Company in the form of a 
promissory note. The note matures 6Ͳmonths from the date of the note and bears interest at ϵй per annum. The 
Company also borrowed Ψ100,000 from a shareholder that matures 12Ͳmonths from the date of the note and 
bears interest at 5й per annum. Both amounts are recorded under ͚Notes payable ʹ related party’ on the balance 
sheets. 

ϮϬϭϴ ϮϬϭϳ
Computer equipment 34,744Ψ                  34,744Ψ                 
Furniture Θ equipment 6,127                      6,127                     

40,871                    40,871                   
Accumulated depreciation (37,575)                  (31,608)                 

Wroperty and equipment, net 3,2ϵ6Ψ                    ϵ,263Ψ                   
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Subsequent to December 31, 2018, the Chief Eǆecutive Officer loaned the Company Ψ52,300, the provisions of which 
are  still  being  negotiated  and  have  yet  to  be  finaliǌed.  Also  subsequent  to  December  31,  2018,  the  Company 
borrowed Ψϵ0,000 from a shareholder that is eǆpected to be converted to preferred stock in the neǆt investment 
round. 
 

The Company leases office space from the :uliustorks, Inc. on a monthͲtoͲmonth basis at a rate of Ψ5,000 per 
month.  
 

NOT� ϱ ʹ INCOD� T�y�S 
 

The Company assesses its income taǆ positions and records taǆ benefits for all year’s subũect to eǆamination based 
upon its evaluation of the facts, circumstances and information available at the reporting date. In accordance with 
ADC 740Ͳ10, for those taǆ positions where there is a greater than 50й likelihood that a taǆ benefit will be sustained, 
our policy is to record the largest amount of taǆ benefit that is more likely than not to be realiǌed upon ultimate 
settlement with a taǆing authority that has full knowledge of all relevant information. For those income taǆ positions 
where there is less than 50й likelihood that a taǆ benefit will be sustained, no taǆ benefit will be recogniǌed in the 
financial statements. The Company has determined that there are no material uncertain taǆ positions. 
 

The Company accounts for income taǆes based on the provisions promulgated by the Internal Revenue Service (͞IRS͟), 
which has a statute of limitation of three years from the due date of the return.  
 

The Company currently has a book loss of Ψ25,746,7ϵ3 since inception for which it may receive future taǆ benefits. 
,owever, as of December 31, 2018, no such benefit is eǆpected to be recogniǌed in the near term, and therefore, a 
full valuation allowance has been assessed on any potential income taǆ benefit.  
 

In December 2017, the Taǆ Cuts and :obs Act (the ͞Taǆ Act͟) was enacted into law and the new legislation contains 
several key taǆ provisions that may affect the Company, including a reduction of the corporate income taǆ rate to 21й 
effective :anuary 1, 2018, among others. The Company is required to recogniǌe the effect of the taǆ law changes in 
the period of enactment, such as determining transition taǆ, remeasuring deferred taǆ assets and liabilities, as well as 
reassessing  the  net  realiǌability  of  deferred  taǆ  assets  and  liabilities.  There  were  no  significant  changes  to  the 
Company’s income taǆ accounts as a result of the Taǆ Act. 
 

NOT� ϲ ʹ WZ�F�ZZ�� STOC< 
 

The Company has 24,00ϵ,855, Ψ0.0001 par value shares of preferred stock authoriǌed at December 31, 2018 and 
23,634,27ϵ, Ψ0.0001 par  value  shares  of  preferred  stock  authoriǌed at December 31,  2017, which  consists of 
2,634,27ϵ Series A shares, 5,375,576 Series B shares, and 16,000,000 Series BͲ1 shares at December 31, 2018 and 
2,634,27ϵ Series A shares, 5,000,000 Series B shares and 16,000,000 Series BͲ1 shares at December 31, 2017. At 
December 31, 2018, there were issued and outstanding Series A preferred shares, Series B preferred shares, and 
Series BͲ1 preferred shares of 2,634,27ϵ, 5,375,576 and 15,84ϵ,607 (total of 23,85ϵ,462 shares), respectively. At 
December 31, 2017, there were issued and outstanding Series A preferred shares, Series B preferred shares and 
Series BͲ1 preferred shares of 2,634,27ϵ, 3,567,182 and 15,84ϵ,607 (total of 22,051,068 shares), respectively. 
 

All classes of preferred shares are convertible at any time, at the election of the holder, at a conversion price equal 
to the original issue price of the relevant series of preferred shares. There were no conversions of any class of 
preferred shares during the years ended December 31, 2018 or 2017. 
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,olders  of  preferred  shares  of  the  Company  receive  liquidation  preference  in  any  liquidation,  dissolution,  or 
winding up of the Company, and participate  in voting matters  in an amount equal  to the number of common 
shares in which the preferred shares may be converted. Each share of preferred stock is convertible into one of 
share of  common  stock,  and upon a qualified public offering,  as defined by  the articles of  incorporation, will 
automatically convert in common stock. >iquidation preference between preferred stock is in the following order͗ 
Series B, Series BͲ1 and Series A. 
 

NOT� ϳ ʹ CODDON STOC< 
 

The Company has 30,000,000, Ψ0.0001 par value, shares of common stock authoriǌed at both December 31, 2018 and 
2017. At both December 31, 2018 and 2017, there were issued and outstanding common shares of 1,068,525. 
 

NOT� ϴ ʹ STOC< OWTIONS 
 

During 2012, the Company eǆecuted the 2012 Stock Incentive Wlan, which reserved 5,373,157 common shares to 
be issued in the form of shares, restricted shares, or stock options. During 2018 and 2017, the Company issued 
4,511,ϵ73 and 7ϵ,23ϵ stock options pursuant to the 2012 plan, respectively. These options allow the holder to 
purchase an equal number of common shares at various eǆercise prices per share. The options vest at 25й at the 
date they are granted with the remaining 75й vesting monthly over the neǆt 36 months. At December 31, 2018 
and 2017, there were vested stock options of 2,274,438 and 217,802, respectively. The options issued during 2018 
and 2017 have no intrinsic value. The Company reserved 5,373,157 common shares for use in the stock incentive 
plan and shares issued upon eǆercise will be first issued from this reserve pool, and new shares will be issued for 
any eǆercise of options in eǆcess of the reserve pool. 
 

The Company utiliǌes a thirdͲparty valuation service to value the share price of the Company’s common stock, 
which the Company uses to value the options issued. The Company valued the options using the Black Scholes 
Derton  pricing  model,  and  resulted  in  stock  based  compensation  eǆpense  of  Ψ14ϵ,613  and  Ψ2ϵ0,640  as  of 
December 31, 2018 and 2017, respectively. At December 31, 2018, Ψ154,765 of unrecogniǌed stock compensation 
cost is eǆpected to be recogniǌed over the weighted average remaining life of ϵ.47 years. 
 

A summary of option activity is as follows͗ 

   
   

OƉtiŽnsͲCŽmmŽn teiŐŚteĚ �ǀeƌaŐe teiŐŚteĚ �ǀeƌaŐe
SŚaƌe �ƋƵiǀalents �ǆeƌcise Wƌice ZemaininŐ >iĨe

OƵtstanĚinŐ �ecemďeƌ ϯϭ, ϮϬϭϲ 37ϵ,761                       2.10Ψ                            8.27                             
'ranted 7ϵ,23ϵ                         2.54Ψ                            ϵ.15                             
SpinͲoff adũustment (н) 37,437                         1.27Ψ                            8.64                             
SpinͲoff adũustment (Ͳ) (77,273)                       (1.60)Ψ                           8.5ϵ                             
Eǆpiredͬforfeited (67,026)                       (1.58)Ψ                           7.86                             
Eǆercised (875)                             (1.00)Ψ                           4.60                             

OƵtstanĚinŐ �ecemďeƌ ϯϭ, ϮϬϭϳ 351,263                       1.15Ψ                            7.61                             
'ranted 4,511,ϵ73                   0.08Ψ                            ϵ.4ϵ                             
Eǆpiredͬforfeited (331,481)                     (1.14)Ψ                           4.52                             
Eǆercised Ͳ                                Ͳ                                 Ͳ                               

OƵtstanĚinŐ �ecemďeƌ ϯϭ, ϮϬϭϴ 4,531,755                   0.0ϵΨ                            ϵ.47                             
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NOT� ϵ ʹ SWINOFF OF :U>IUStOZ<S, INC. 
 

On Day ϵ,  2017,  the Company  formed a whollyͲowned  subsidiary,  :uliustorks,  Inc.  The Company desired  to 
reorganiǌe  the  Company’s  operations,  where  the  software  platform  marketed  by  the  Company  under  the 
tradename :ulius was transferred to :uliustorks, Inc. under an asset transfer agreement. The Company accounted 
for  the  asset  transfer  under  Accounting  Standards  Codification  505Ͳ60Ͳ25Ͳ2.  :uliustorks,  Inc.  received  other 
assets and liabilities under the agreement in consideration for the issuance of Series Seed, Series SeedͲ1, Series 
A, Series B and Series BͲ1 preferred stock. The net effect of this transaction was reflected as a noncash transaction 
on the statements of cash flows. All shares received by the Company as consideration were distributed on a pro 
rata basis to the shareholders of the Company. After the transaction, :uliustorks, Inc. operates as a standalone 
business that is no longer a whollyͲowned subsidiary of the Company. The net activity for :uliustorks, Inc. from 
:anuary 1, 2017 through Day 31, 2017  is  shown as a  loss  from discontinued operations on the statements of 
operations. The following is a list of assets and liabilities assumed by :uliustorks, Inc. in the spinoff͗ 
 

    

Cash 324Ψ               
Accounts Receivable 180,652         
Wrepaid Eǆpense 21,5ϵ5           
Security Deposits 258,ϵ38         
Computer Equipment 4ϵ,ϵϵ8           
Furniture and Equipment 8,817              
Accumulated Depreciation (36,64ϵ)          

Total assets 483,675Ψ       

Accounts Wayable (ϵ,710)Ψ          
Accrued Eǆpense (6,136)            
Deferred Revenue Ͳ :ulius (3ϵ8,ϵ5ϵ)        
Sales Taǆ Wayable (6,10ϵ)            
Debt (Convertible Wromissory Note) (750,000)        

Total l iabil ities (1,170,ϵ13)Ψ  

�ssets

>iaďilities
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Invest in Thuzio

Events & media company celebrating renowned athletes and sports moments�

Edit Profile

������

Minimum

����������

Pre�Money valuation

Preferred Equity

Security Type

INVEST

Purchased securities are not currently tradeable� Expect to hold your investment until the company lists on a national exchange or is acquired�

Company Highlights

� Founded by Tiki Barber �NY Giants�� Mark Gerson �GLG�� and Jared Augustine �Seamless/GrubHub�

� �����M in ���� revenue �first full year of stand�alone business operations� �unaudited�

� Served ���� corporate customers� including customers from � top U�S� banks� � top U�S� consulting firms� and � top enterprise B�B SaaS

companies

� Event series running across �� U�S� cities in ����� including activations at the Super Bowl� NBA ASW� Masters� and NFL Draft

� Gross profits from member events up ���%� �for � mo period March�May against same period in ����� �unaudited�

Fundraise Highlights

� Total Round Size� US ����������

� Raise Description�  Seed

� Minimum Investment�  US ������ per investor

� Security Type�  Preferred Equity

� Pre�Money Valuation�  US ����������

� Target Minimum Raise Amount�  US ��������

� Offering Type�   Side by Side Offering

Thuzio is a sports events & media company dedicated to live inspirational sports storytelling�

We celebrate renowned athletes and sports moments� showcasing the shared values of sports� life� and business� We give sports fans the opportunity to meet and learn from their sports heroes� Our invitation�only event series provides access to sports icons in premium hospitality

settings� designed specifically for business audiences�

Picture an important client or business partner� Think of a favorite sports team or legendary players from that team� Now imagine inviting those clients to an event where they can meet those players and hear their stories firsthand� 

Thuzio is a sports events and media company attacking the age old problem of winning time with top clients and prospects� Our solution� a national event series� featuring live sports storytelling from sports icons� in a premium hospitality setting designed for a business audience�

Thuzio provides unique and sophisticated sports content� in a professional and premium environment and in an easy�to�access corporate membership and event format� 

Product & Service

Thuzio is offering securities under both Regulation D and Regulation CF through SI Securities� LLC ��SI Securities��� SI Securities is an affiliate of SeedInvest Technology� LLC� a registered broker�dealer� and member FINRA/SIPC� SI Securities will receive cash compensation equal to ����% of the value of

the securities sold and equity compensation equal to ����% of the number of securities sold� Investments made under both Regulation D and Regulation CF involve a high degree of risk and those investors who cannot afford to lose their entire investment should not invest� Furthermore� the contents of

the Highlights� Term Sheet sections have been prepared by SI Securities and shall be deemed broker�dealer communications subject to FINRA Rule ���� �the “Excluded Sections”�� With the exception of the Excluded Sections noted above� this profile contains offering materials prepared solely by Thuzio

without the assistance of SI Securities� and not subject to FINRA Rule ���� �the “Issuer Profile”�� The Issuer Profile may contain forward�looking statements and information relating to� among other things� the company� its business plan and strategy� and its industry� Investors should review the risks and

disclosures in the offering�s draft� The contents of this profile are meant to be a summary of the information found in the company’s Form C� Before making an investment decision� investors should review the company’s Form C for a complete description of its business and offering information� a copy

of which may be found both here and below�

PROFILE MENU
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Product Overview

We provide custom event series featuring live sports storytelling with professional athletes and sports personalities� designed for a business audience and attended by Thuzio’s corporate membership community� We leverage our preferred network of talent and venues� including� event

strategy� content strategy� talent booking� event execution� and logistics�

When and Where� Thuzio events are designed for convenience� hosted on weekday evenings for ��� hrs at private event spaces in and around business centers�

Content�  We feature sports icons in documentary�style interviews with professional members of the sports media� The conversation is focused on the shared values of sports� life� and business� such as leadership� teamwork� and performance�

Media Assets� Resulting in video� audio� and editorial assets�

Attendees� Invitation only� �������� attendees�

Geographies� In ����� we�re targeting �� events across �� U�S� cities� including activations at the Super Bowl� NBA ASW� Masters� and NFL Draft�

Benefit for Companies�

A product that helps you win time with your most important clients

Unique and premium experience

Easy to say “yes” � right after work� nearby� low effort

Cost effective �� all�inclusive and easy to budget

Easy to administer for teams

Benefit for Brands�

Sports content with an inspirational� celebratory theme 

Reach an influential and affluent audience of sports fans

Target by region� sport� and/or leadership theme

Business Model

Thuzio makes money the same way as professional teams� selling tickets and sponsorship against events and media� Thuzio customers can be broadly defined as the businesses and brands that purchase premium tickets and sponsorship with professional teams� Key industries include�

Banking� Consulting� Real Estate� Law� Technology� and Media� 

Members/Tickets� National sales teams and regional businesses purchase a membership with Thuzio� providing access to a bank of tickets�

Sponsors� B�B and luxury brands leverage Thuzio to reach a targeted audience of affluent sports consumers who are also business decision makers�

Custom Events are also available on�demand�

Traction to Date

Revenue Growth� Thuzio’s ����/�� strategy has been to keep member event count ������ events� and total revenue ��������M� consistent while focusing on improving gross margins on both member and custom events�

Growing Margins� Member Event gross margins are at ��% for the period of Jan � May ����� a ��� basis point improvement over the same period in the prior year� Custom Event gross margins are at ��% for the period of Jan � May ����� a ��� basis point improvement over the same

period in the prior year� These margin improvements have been achieved through�

Increased sponsor branding revenue per event by ���% 

Reduced event expenses per event by ��%

Customers� Thuzio has ���� active corporate accounts� including customers from � top �� U�S� banks� � top U�S� consulting firms� and � top U�S� B�B SaaS companies� Approximately ��%� of ���� total contract value has come from repeat customers�

Testimonials�

�Thuzio creates unique� engaging experiences in a bespoke manner� creating opportunities to entertain High Net Worth clientele�� � UBS

�They’ve got a great audience� They’ve got great athletes� Very bespoke events� Really a great match for our brand�� � Belvedere

�Thuzio has been an excellent partner of Metlife� They worked with us to find solutions that made sense for our business� The events that they run are first�class and turnkey for their clients�� � Metlife

�These companies were not compensated in exchange for their testimonials and their testimonials should not be construed as and/or considered as investment advice�

Gallery
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Thuzio � Live and Unfiltered�� 

The following individuals were not compensated in exchange for their testimonials� In addition� their testimonials should not be construed as and/or considered investment advice�

Thuzio Investor Video

03:32

Thu

Media Mentions

Team Story

Thuzio� Inc� was founded in ���� by Tiki� Mark� and Jared� out of the belief that there was a better way for the public to connect with professional athletes� 

We knew from Tiki’s experiences that a properly curated interaction with sports heroes provided an unforgettable moment for participants and a rewarding storytelling opportunity for athletes� Our first business addressing this opportunity was an online database of sports influencers�

making them accessible for live appearances and social media activations� Today� this business exists under the brand� “Julius”� a leading influencer marketing software company�

Along the journey� we started hosting events with our business and athlete networks to show the power of these interactions first�hand� The feedback was overwhelmingly positive� We asked the question� what if businesses could buy a version of season tickets to access events with

professional athletes all year round? We decided this could be a very special and valuable concept and in ���� we spun�out the event business as a stand�alone company��Thuzio�� Now� with two years of focus on Thuzio events alone� we�re more convinced than ever that Thuzio can

become a name known by all who have a passion for sports and business� 

Founders and Officers

Tiki Barber
CO�FOUNDER AND CO�CHAIRMAN

Tiki is the Co�Founder and Co�Chairman of Thuzio� He provides strategic guidance to the company as an active board member� specifically on talent� content� and media� He is also involved in the business development process
with key accounts� and a regular moderator at Thuzio events�

Tiki followed a successful on�field football career � highlighted by three Pro Bowl appearances and his spot atop the all�time rushing list for the New York Giants � with notable forays into media� including his current duties as
host of a nationally syndicated midday show on CBS Sports Radio� and entrepreneurship� Barber is a graduate of the University of Virginia with a concentration in Management Information Systems�

Mark Gerson
CO�FOUNDER AND CO�CHAIRMAN

Mark is the Co�Founder and Co�Chairman of Thuzio� Mark had the original vision for an event series offering interaction with the business and sports community� He is a consistent leading voice for the company on vision�
strategy� and growth�

Mark is also the Chairman of United Hatzalah �Israel�s distributed network of volunteer first responders who aid victims of trauma in the immediate moments following the trauma�� the African Mission Healthcare Foundation
�which supports Christian medical missionaries performing clinical care in Africa�� and United Rescue �which is bringing Israel�s United Hatzalah to the United States�� He is the co�founder of GLG� Julius� Voray� and Thuzio� He
is the author of books on intellectual history and education� and has had articles and essays published in The Wall Street Journal� USA Today� and Reader�s Digest�
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Jared Augustine
CEO AND CO�FOUNDER OF THUZIO

Jared is the CEO and Co�Founder of Thuzio� Jared organizes the vision for Thuzio� with the group of founders� and is responsible for execution�

Jared also co�founded Julius� an influencer marketing software company� with the same group of Thuzio founders� Jared was a member of the original executive team at SeamlessWeb �now GrubHub/Seamless�� where he led
market expansion before ultimately exiting the business to Aramark� Jared graduated from the University of Delaware with a B�A� in Business Administration�

Q&A with the Founder

Q�  Please walk through Thuzio�s spin out�

Thuzio�

We founded Thuzio� Inc� in ����� aiming to solve a problem recognized by Tiki� it was difficult� if not impossible� for most people to access professional athletes for private appearances� We raised venture funding and built an online database of sports influencers� Over time our

customers pushed us to expand the database to include influencers from all genres� and we decided to rebrand the business� as “Julius”� in part to escape the sports connection and be pure to influencers marketing generally� We’re thrilled to say Julius is doing very well and considered

a leading influencer marketing software company�

While building Julius� we started hosting events with our business and athlete networks� We thought at worst the events would be a nice marketing program and at best� a new business line� Sure enough� the feedback was overwhelmingly positive� and we felt there was an untapped

market for a scalable athlete event business� 

 

In ����� it became clear we were effectively running two separate businesses� Julius � influencer marketing software� and Thuzio � athlete events� under one roof� The board decided that both businesses deserved to stand�alone with independent management teams�

 

In ����� JuliusWorks� Inc� and Thuzio� Inc� were split into two separate corporate entities� None of Julius’ management are involved in Thuzio� or vice versa �although I� Jared� am still on the board of Julius� along with Mark�� As such� I’ve now been the full�time CEO building Thuzio

events since July ����� 

Q�  Please summarize the barriers to entry for new entrants into Thuzio’s market� 

Thuzio�

Our business requires � strong networks to perform profitably� �� athlete and agent relationships� �� venue relationships� and �� corporate relationships� We see the athlete network we’ve established over the years� by way of both Thuzio and Julius� as really only matched by the

talent agencies and the leagues� and so we see this as a significant gating factor for competition� As such� we believe only agencies/teams/leagues could potentially compete� We believe that we are more likely to be an acquisition target for such an entity than seeing them compete

directly� as they have core businesses and customers that require a very different product� 

Q�  Please summarize Thuzio’s competitive advantages�

Thuzio�

Thuzio competes with other premium sports entertainment products� such as live games� a round of golf� etc� We’re all after the same corporate and sponsor dollars� We believe we win because our events� i� never “lose” so you always feel a sense of happiness and rewards� ii� you get

to meet the star athlete� iii� are easy as they held at convenient times and locations for the busy professional �no more trek to the stadium�� iv� offer a premium product with food & beverage at a competitive and all�inclusive price� and v� offer a networking environment pre�show so

that you have an opportunity to establish meaningful relationships with others in attendance� We think we offer tremendous value relative to a traditional game experience� 

Q�  Please summarize the strategy to scale post�raise� 

Thuzio�

We are raising money to help build our vision of a sports events and media business unlike anything else� To do this� we need to resource sales� marketing and content� and build a true media/content competency to enable brands to reach both our live and digital audience� on par with

what teams and leagues are able to offer� Post raise� we plan to make � hires across these competencies during the remainder of ����� and ramping marketing spend/output through increased content publishing� 

Term Sheet

A Side by Side offering refers to a deal that is raising capital under two offering types� If you plan on investing less than US ����������� you will automatically invest under the Regulation CF offering type� If you invest more than US ����������� you must be an accredited investor and

invest under the Regulation D offering type�

Fundraising Description

Round type� Seed

Round size� US ����������

Minimum investment� US ������

Target Minimum� US ��������

Key Terms

Security Type� Preferred Equity

Pre�money valuation� US ����������

Liquidation preference� ���x

Additional Terms

The Q&A with the Founder is based on due diligence activities conducted by SI Securities� LLC� The verbal and/or written responses transcribed above may have been modified to address grammatical� typographical� or factual errors� or by special request of the company to protect confidential

information�
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Investment Proxy Agreement All non�Major Purchasers will be subject to an Investment Proxy Agreement �“IPA”�� The IPA will authorize an investment Manager to act as

representative for each non�Major Purchaser and take certain actions for their benefit and on their behalf� Please see a copy of the IPA

included with Company�s offering materials for additional details�

Custody of Shares Investors who invest ������� or less will have their securities held in trust with a Custodian that will serve as a single shareholder of record�

These investors will be subject to the Custodian’s Account Agreement� including the electronic delivery of all required information�

Closing conditions� While Thuzio has set an overall target minimum of US �������� for the round� Thuzio must raise at least US ������� of that amount through

the Regulation CF portion of their raise before being able to conduct a close on any investments below �������� For further information

please refer to Thuzio�s Form C�

Transfer restrictions� Securities issued through Regulation CF have a one year restriction on transfer from the date of purchase �except to certain qualified parties

as specified under Section ��a���� of the Securities Act of ������ after which they become freely transferable� While securities issued

through Regulation D are similarly considered �restricted securities� and investors must hold their securities indefinitely unless they are

registered with the SEC and qualified by state authorities� or an exemption from such registration and qualification requirements is available�

Use of Proceeds

If Minimum Amount Is Raised

General Expenses Third�Party Marketing Payroll

If Maximum Amount Is Raised

General Expenses Third�Party Marketing Payroll

Investor Perks

������ � ������� � tickets

������ � ������� � tickets

������� � �������� “Professional Membership � Plus �” � invitation to attend Investor Summit

������� � �������� “Professional Membership � Plus �” � access to � VIP Experience � invitation to attend Investor Summit � invitation to a group Founder Dinner

������� � �������� “Professional Membership � Plus �” � opportunity to gift a “Professional Membership � Plus �” � access to � VIP Experiences � invitation to attend Investor Summit � invitation to a private Founder Dinner � � Premier Sponsor placement

���������� “Professional Membership � Plus �” � opportunity to gift a “Professional Membership � Plus �” � access to � VIP Experiences � invitation to attend Investor Summit � invitation to a private Founder Dinner � � Premier Sponsor placement � � Title Sponsor placement

Special Notes�

Early�bird�special� Invest by Friday� July �� at �����pm ET and receive the following upgrades� ������ and ������ � � bonus tickets� ������� and ������� � upgrade to “Professional Membership � Plus �”� ������� and �������� � upgrade to gift � memberships of the designated type

Special Offer for Existing Members� � We welcome existing Thuzio Members to participate in our SeedInvest investment round� You have � choices on how to apply your investor perks� 

�� Layer your perks into your existing membership plan �ex� You have �� tickets remaining in your bank� You invest ������ with SeedInvest� and are awarded the perk of � bonus tickets� You now have �� tickets available in your bank��

�� Activate your perks after your existing membership comes to an end �ex� Your existing ticket bank and membership is good through October ��� ����� You invest ���K� and are awarded the perk of a Professional Plus � membership� You may activate your Professional Plus �

membership on November �� ���� when your existing membership ends��

�� Gift your perks

Description of Benefits

All benefits issued to SeedInvest investors are good for from Sept �� ���� � Aug ��� �����

�Tickets� are�

Good at all Thuzio Events nationwide� including all Regional and Marquee Events �Marquee Events include Super Bowl� NBA ASW� Masters� and NFL Draft�

Completely transferable �you personally don’t have to be there�

May not be changed or canceled once applied for access to a Thuzio event
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“Professional Membership � Plus �” provides�

Access to all Thuzio events nationwide with up to � guest

Member must be present to gain entry

Non�transferable

“Professional Membership � Plus �” provides�

Access to all Thuzio events nationwide with up to � guests

Member must be present to gain entry

Non�transferable

VIP Experience at Thuzio Events� Access to a private talent meet ‘n greet and/or special autographed item� The VIP Experience is typically only available to Thuzio sponsors for an event� The VIP Experiences issued through this perk program will be applied at mutually agreed upon

events� pending availability�

Sponsor Placements� Use a sponsor placement to help your own� or a client/partner business to advertise to the Thuzio audience� Thuzio features ��� category exclusive sponsors per event� A sponsor placement is provided by way of this perk program with the opportunity to

leverage for your own business or gift to a client/partner business� The placement will be mutually agreed upon with Thuzio� pending existing category commitments and availability�

Premier Sponsorship includes�

Digital branding on all event collateral

Event branding and signage

Custom activation element �such as a product showcase or sponsored segment of event�

� tickets to the event for sponsor guests

Title Sponsorship includes�

Private VIP Meet ‘n Greet with Talent

Presenting sponsor of the interview show

Digital branding on all event collateral

Event branding and signage

Opportunity for product showcase

�� tickets to the event for sponsor guests

Investor Summit� Annual gathering of Thuzio investors in NYC each Spring� hosted by founders� providing a detailed review of the business� followed by networking cocktails�

Founder Dinner� Private dinner in NYC with the Thuzio founding team� Tiki Barber� Mark Gerson� and Jared Augustine� 

It is advised that you consult a tax professional to fully understand any potential tax implications of receiving investor perks before making an investment�

This chart does not represent guarantees of future valuation growth and/or declines�

Prior Rounds

Other

Round Size US ����������

Closed Date Dec ��� ����

Security Type Preferred Equity

Pre�money Valuation US ����������

Other

Round Size US ��������

Closed Date Dec ��� ����

Security Type Preferred Equity

Pre�money Valuation US ����������

Seed

Round Size US ��������

Closed Date Nov ��� ����

Security Type Convertible Note
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Financial Discussion

Operations

Thuzio� Inc� �“the Company”� is a Delaware corporation founded in ���� and headquartered in New York� New York� The Company is a sports media and events company that produces a national event series� featuring live interview shows with athletes and sports influencers� wrapped

in a premium and professional hospitality experience� for a professional membership community�

On May ��� ����� the Company formed a wholly‐owned subsidiary� JuliusWorks� Inc� The Company desired to reorganize the Company’s operations� where the software platform marketed by the Company under the tradename Julius was transferred to JuliusWorks� Inc� under an asset

transfer agreement� The Company accounted for the asset transfer under Accounting Standards Codification ���‐��‐��‐�� JuliusWorks� Inc� received other assets and liabilities under the agreement in consideration for the issuance of Series Seed� Series Seed‐�� Series A� Series B and

Series B‐� preferred stock� All shares received by the Company as consideration were distributed on a pro rata basis to the shareholders of the Company� After the transaction� JuliusWorks� Inc� operates as a standalone business that is no longer a wholly‐owned subsidiary of the

Company� Operations of JuliusWorks� Inc� are included within the financial statements through May ��� �����

Liquidity and Capital Resources

The proceeds from the Combined Offering are essential to our operations� We plan to use the proceeds as set forth above under “Use of Proceeds”� which is an indispensable element of our business strategy� The Combined Offering proceeds will have a beneficial effect on our

liquidity� as we have approximately �������� in cash on hand as of June ��� ����� which will be augmented by the Combined Offering proceeds and used to execute our business strategy�

The Company currently does not have any additional outside sources of capital other than the proceeds from the Combined Offerings�

Capital Expenditures and Other Obligations

The Company does not intend to make any material capital expenditures in the future�

Market Landscape

The sports industry for North America is valued at ���B and almost ���B is spent annually on premium seating� primarily by business customers� Thuzio is competing for a share of this market�

We compete with the teams� leagues� and other sports properties for sports entertainment and marketing spend� However� we believe that as long as the clients of our members wish to meet the athletes they admire� we have a winning product�

As we continue to scale our physical and digital audience� Thuzio will offer a unique and integrated solution for brands seeking to reach the affluent and influential sports fan� Even at our early stage� we believe we have established strong and difficult to replicate� talent and venue

networks� putting any copy�cats at a severe disadvantage�

Risks and Disclosures

The CEO is paid a high salary� While the Company believes that the CEO’s salary is reasonable and within market� the Company’s CEO may be paid a salary that is high relative to the stage of the Company’s business� and personnel costs represent a significant portion of the Company’s

operating expenses� High executive compensation results in a higher overall salary burn� which in turn shortens the runway for achieving desired traction and company milestones� High executive compensation can leave a negative impression with new or potential investors who may

believe that conservatively compensated founder�CEOs are more focused on driving towards the long�term success of the business� It may therefore negatively impact the ability of the Company to raise funds�

The Company’s management holds a below�market ownership stake in the Company given its stage� Management’s equity position may not be large enough to properly incentivize them to grow the Company� increase its value� and achieve the optimal outcome for investors�

Management will be further diluted by this offering and its concurrent Regulation D offering�

Accounts payable and receivable are significant cash outlays of the business compared to monthly profits and cash on hand� If the Company fails to meet its obligations� and fails to raise outside capital� it could face liquidity issues� The Company must therefore continue to

closely monitor its accounts payables and receivables during every billing cycle� or access further sources of financing in order to allay this risk� Further sources of financing may either dilute investors in this offering or have a senior lien on the Company’s assets� which would be repaid

over investors in this offering in the event of a liquidation�

The company was formed out of a recapitalization and spin out of a pre�existing entity� which raised ���m before the spin out� The Company effected the spin out because the two businesses have different business models and financing profiles� The Company’s management

and many of its existing investors continue to have interests in the other business�

Revenue growth has been relatively flat over the last �� � �� months following the company’s spin out� The company also faced a fall in bookings and overall ticket sales in ����� As such� the business has shown negative trends in certain metrics in the recent past� During this

period� the company has been focusing on improving margins� and has been successful in significantly expanding event gross margins from ��% in ���� to ��% in ����� However� without an increase in topline revenues� the Company may not be able to grow its valuation any further�

While the company’s current strategy is to use proceeds from this offering for expansion� there can be no guarantee it will be able to do so�

The Company’s sales cycle is long and may be unpredictable� which can result in variability of its financial performance� Long sales cycles may require the Company to incur high sales and marketing expenses with no assurance that a sale will result� which could adversely affect

its profitability� The Company’s results of operations may fluctuate� in part� because of the resource�intensive nature of its sales efforts and the length and variability of the sales cycle�

A sales cycle is the period between initial contact with a prospective customer and any sale of its sports media and events� The sales process involves educating customers about the Company’s sports media and events� participating in extended sports media and events

evaluations and configuring the sports media and events to customer�specific needs� The length of the sales cycle� from initial contact with a customer to the execution of a purchase order� is generally ���� months� During the sales cycle� the Company may expend significant time and

resources on sales and marketing activities or make other expenditures� all of which lower its operating margins� particularly if no sale occurs or if the sale is delayed as a result of extended qualification processes or delays�

Failure to obtain new clients or renew client contracts on favorable terms could adversely affect results of operations� The Company may face pricing pressure in obtaining and retaining their clients� Their clients may be able to seek price reductions from them when they

renew a contract� when a contract is extended� or when the client’s business has significant volume changes� On some occasions� pricing pressure results in lower revenue from a client than the Company had anticipated based on their previous agreement with that client� This

reduction in revenue could result in an adverse effect on their business and results of operations� Further� failure to renew client contracts on favorable terms could adversely affect the Company’s business�

The Company’s business model is capital intensive� The amount of capital the Company is attempting to raise in this Combined Offering may not be enough to sustain the Company’s current business plan� In order to achieve near and long�term goals� the Company may need to

procure funds in addition to the amount raised in the Combined Offering� There is no guarantee the Company will be able to raise such funds on acceptable terms or at all� If the Company is not able to raise sufficient capital in the future� then it will not be able to execute its business

plan� its continued operations will be in jeopardy and it may be forced to cease operations and sell or otherwise transfer all or substantially all of its remaining assets� which could cause an investor in this Offering to lose all or a portion of his or her investment�

The Company’s cash position is relatively weak� The Company currently has approximately �������� in cash balances as of June ��� ����� This equates to approximately � months of runway� The Company could be harmed if it is unable to meet its cash demands� and the Company

may not be able to continue operations if it is not able to raise additional funds�

The Company has outstanding liabilities� The Company has outstanding loans in favor of one of its founders in the aggregate principal amount of �������� �excluding interest�� One of such loans was made pursuant to a convertible note issued in November ����� in the principal

amount of ��������� Such note accrues interest at a rate of �% per annum and has a one�year maturity� Among other things� such note converts automatically into shares of the Company’s preferred equity securities issued and sold in the Company’s next round of financing in which

the Company raises gross proceeds in excess of ���������� �excluding the conversion of any indebtedness converted in connection with such financing�� Accordingly� if the Company’s raises at least ���������� in the Combined Offering� such note will automatically convert into shares

of Series B�� Preferred Stock at a ��% discount to the price paid by other investors� including you� in the Combined Offering� The conversion of this note� whether in this round� in a future financing or on a change of control of the Company� will dilute your investment�
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The Company has generated net losses and negative operating cash flows since its inception as part of the development of its business� The Company has generated net losses and negative cash flows from operating activities since it commenced operations� It has incurred

losses of approximately ����������� from its inception through December ��� ����� Before achieving profitability it will generate continued losses� Its costs may also increase due to such factors as higher than anticipated financing and other costs� non�performance by third�party

suppliers� licensees� partners� or subcontractors� and increases in the costs of labor or materials� If any of these or similar factors occur� its net losses and accumulated deficit could increase significantly and the valuation of the Company could decline�

Maintaining� extending� and expanding the Company’s reputation and brand image are essential to the Company’s success� The Company seeks to maintain� extend� and expand their brand image through marketing investments� including advertising and consumer promotions�

and product innovation� Increasing attention on marketing could adversely affect the Company’s brand image� It could also lead to stricter regulations and greater scrutiny of marketing practices� Existing or increased legal or regulatory restrictions on the Company’s advertising�

consumer promotions and marketing� or their response to those restrictions� could limit their efforts to maintain� extend and expand their brands� Moreover� adverse publicity about regulatory or legal action against the Company could damage the Company’s reputation and brand

image� undermine their customers’ confidence and reduce long�term demand for their products� even if the regulatory or legal action is unfounded or not material to their operations� In addition� the Company’s success in maintaining� extending� and expanding the Company’s brand

image depends on their ability to adapt to a rapidly changing media environment� The Company increasingly relies on social media and online dissemination of advertising campaigns� The growing use of social and digital media increases the speed and extent that information or

misinformation and opinions can be shared� Negative posts or comments about the Company� their brands or their products on social or digital media� whether or not valid� could seriously damage their brand and reputation� If the Company does not establish� maintain� extend and

expand their brand image� then their product sales� financial condition and results of operations could be adversely affected�

The Company may be unable to maintain� promote� and grow its brand through marketing and communications strategies� It may prove difficult for the Company to dramatically increase the number of customers that it serves or to establish itself as a well�known brand in the

competitive sports media and events space� Additionally� the product may be in a market where customers will not have brand loyalty� which may inhibit the Company’s ability to grow its brand�

Cyclical and seasonal fluctuations in the economy� in sports media and events may have an effect on the Company� Both cyclical and seasonal fluctuations in sports media and events may affect their business� These seasonal trends may cause fluctuations in quarterly results�

including fluctuations in revenues�

Not all of the founders or key employees are currently working full time for the Company� One of the Company’s founders� owns and has funded a significant portion of the business� but does not work full time for the Company or manage the day�to�day operations of the

business�

The Company’s existing Series B Preferred Stock holders� who invested approximately �������� in a prior financing� have a �x redemption right� Shares of Series B Preferred Stock are redeemable at the election of holders of a majority of the Series B Preferred Stock at any

time on or after December ��� ����� at the original issue price of the Series B Preferred Stock� Such redemption� if elected� would be paid in cash� If the redemption price is not paid in full within �� days of the redemption request� interest shall accrue on the outstanding amount at a

rate of �% per annum� subject to increase by �% per annum every � months until the entire redemption price has been paid in� As an investor in Series B�� Preferred Stock� you will not have a redemption right� As such� other investors in the Company will have greater opportunities for

liquidity and may have the ability to exit before you� If the Company’s Series B Preferred Stockholders elect to exercise their redemption right� it may significantly impact the Company’s cash balance and assets�

The value of your investment may be diluted if the Company issues additional options� A pool of unallocated options is typically reserved for future employees� which affects the fully�diluted pre�money valuation for this offering� The price per share of the Series B�� Preferred

Stock has been calculated assuming a ���� post�money unallocated option pool� which may not account for all additional options the Company will issue after the offering and may not provide adequate protection against the dilution investors may face due to such additional issuances�

Any option issuances by the Company over the ����% pool will lower the value of your shares�

The Total Amount Raised� as reflected on the SeedInvest platform� is partially comprised of a cancellation of debt from the Company�s founder� Specifically� the Total Amount Raised includes ������� in the form of cancellation of debt from Mark Gerson� a co�founder of the

Company� The loan was originally made in March ���� for the purposes of providing working capital for the Company� and when made was not formally papered to any specific terms� Such investment does not reflect new cash available for the Company�s operations� See balance sheet

as provided in the Company�s Data Room during the Offering for current cash balance�

The Company is overdue on its ���� tax filing� which could subject it to penalties� fines� or interest changes� and which could indicate a failure to maintain adequate financial controls and safeguards� In particular� the Internal Revenue Service �IRS� could impose the

Company with costly penalties and interest charges if the Company has filed its tax return late� or has not furnished certain information by the due date� In addition� even though the Company states that it has filed an extension� if it underestimated its taxes� the IRS could penalize it�

Potential tax consequences could adversely affect the Company’

The reviewing CPA has included a “going concern” note in the reviewed financials� The Company has incurred losses from inception of ����������� and relies on third party financing to fund operations which� among other factors� raises substantial doubt about the Company�s

ability to continue as a going concern� The ability of the Company to continue as a going concern is dependent upon management�s plans to raise additional capital from the issuance of debt or the sale of stock� its ability to commence profitable revenue sources resulting from its video

and audio content� and its ability to generate positive operational cash flow� The accompanying financial statements do not include any adjustments that might be required should the Company be unable to continue as a going concern�

The Company’s financial statements have not been audited� Therefore� you have no audited financial information regarding the Company’s capitalization� assets or liabilities� or other financial information on which to make your investment decision� If you feel the information

provided is insufficient� you should not invest in the Company�

General Risks and Disclosures

Start�up investing is risky� Investing in startups is very risky� highly speculative� and should not be made by anyone who cannot afford to lose their entire investment� Unlike an investment in a mature business where there is a track record of revenue and income� the success of a

startup or early�stage venture often relies on the development of a new product or service that may or may not find a market� Before investing� you should carefully consider the specific risks and disclosures related to both this offering type and the company which can be found in this

company profile and the documents in the data room below�

Your shares are not easily transferable� You should not plan on being able to readily transfer and/or resell your security� Currently there is no market or liquidity for these shares and the company does not have any plans to list these shares on an exchange or other secondary market�

At some point the company may choose to do so� but until then you should plan to hold your investment for a significant period of time before a �liquidation event� occurs� A �liquidation event� is when the company either lists their shares on an exchange� is acquired� or goes

bankrupt�

The Company may not pay dividends for the foreseeable future� Unless otherwise specified in the offering documents and subject to state law� you are not entitled to receive any dividends on your interest in the Company� Accordingly� any potential investor who anticipates the

need for current dividends or income from an investment should not purchase any of the securities offered on the Site�

Valuation and capitalization� Unlike listed companies that are valued publicly through market�driven stock prices� the valuation of private companies� especially startups� is difficult to assess and you may risk overpaying for your investment� In addition� there may be additional classes

of equity with rights that are superior to the class of equity being sold�

You may only receive limited disclosure� While the company must disclose certain information� since the company is at an early�stage they may only be able to provide limited information about its business plan and operations because it does not have fully developed operations or

a long history� The company may also only obligated to file information periodically regarding its business� including financial statements� A publicly listed company� in contrast� is required to file annual and quarterly reports and promptly disclose certain events � through continuing

disclosure that you can use to evaluate the status of your investment�

Investment in personnel� An early�stage investment is also an investment in the entrepreneur or management of the company� Being able to execute on the business plan is often an important factor in whether the business is viable and successful� You should be aware that a portion

of your investment may fund the compensation of the company�s employees� including its management� You should carefully review any disclosure regarding the company�s use of proceeds�

Possibility of fraud� In light of the relative ease with which early�stage companies can raise funds� it may be the case that certain opportunities turn out to be money�losing fraudulent schemes� As with other investments� there is no guarantee that investments will be immune from

fraud�

Lack of professional guidance� Many successful companies partially attribute their early success to the guidance of professional early�stage investors �e�g�� angel investors and venture capital firms�� These investors often negotiate for seats on the company�s board of directors and

play an important role through their resources� contacts and experience in assisting early�stage companies in executing on their business plans� An early�stage company may not have the benefit of such professional investors�

Representatives of SI Securities� LLC are affiliated with SI Advisors� LLC ��SI Advisors�� Representatives of SI Securities� LLC are affiliated with SI Advisors� LLC ��SI Advisors��� SI Advisors is an exempt investment advisor that acts as the General Partner of SI Selections Fund I�

L�P� ��SI Selections Fund��� SI Selections Fund is an early stage venture capital fund owned by third�party investors� From time to time� SI Selections Fund may invest in offerings made available on the SeedInvest platform� including this offering� Investments made by SI Selections Fund

may be counted towards the total funds raised necessary to reach the minimum funding target as disclosed in the applicable offering materials�

Data Room
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NAME TYPE

 Pitch Deck and Overview �� file� Folder

Join the Conversation

Be the first to post a comment or question about �

For compliance purposes� founders conducting Reg CF offerings are prohibited from posting contact information on their Discussion Boards� Posts including e�mail addresses or phone numbers will be removed immediately� If you would like to connect with an investor directly please notify your

dedicated campaign manager on SeedInvest’s Venture Growth team�

Say something here��� POST

Frequently Asked Questions

About Side by Side Offerings

What is Side by Side?

A Side by Side offering refers to a deal that is raising capital under two offering types� This Side by Side offering is raising under Regulation

CF and Rule ����c� of Regulation D�

 

What is a Form C?

The Form C is a document the company must file with the Securities and Exchange Commission �“SEC”� which includes basic information

about the company and its offering and is a condition to making a Reg CF offering available to investors� It is important to note that the

SEC does not review the Form C� and therefore is not recommending and/or approving any of the securities being offered�

Before making any investment decision� it is highly recommended that prospective investors review the Form C filed with the SEC

�included in the company�s profile� before making any investment decision�

 

What is Rule ����c� under Regulation D?

Rule ����c� under Regulation D is a type of offering with no limits on how much a company may raise� The company may generally solicit

their offering� but the company must verify each investor’s status as an accredited investor prior to closing and accepting funds� To learn

more about Rule ����c� under Regulation D and other offering types check out our blog and academy�

 

What is Reg CF?

Title III of the JOBS Act outlines Reg CF� a type of offering allowing private companies to raise up to �� million from all Americans� Prior

capital raising options limited private companies to raising money only from accredited investors� historically the wealthiest ��% of

Americans� Like a Kickstarter campaign� Reg CF allows companies to raise funds online from their early adopters and the crowd� However�

instead of providing investors a reward such as a t�shirt or a card� investors receive securities� typically equity� in the startups they back� To

learn more about Reg CF and other offering types check out our blog and academy�

 

Making an Investment in Thuzio

How does investing work?

When you complete your investment on SeedInvest� your money will be transferred to an escrow account where an independent escrow

agent will watch over your investment until it is accepted by Thuzio� Once Thuzio accepts your investment� and certain regulatory

procedures are completed� your money will be transferred from the escrow account to Thuzio in exchange for your securities� At that

point� you will be a proud owner in Thuzio�

 

What will I need to complete my investment?

To make an investment� you will need the following information readily available�

�� Personal information such as your current address and phone number

�� Employment and employer information

�� Net worth and income information

�� Social Security Number or passport

�� ABA bank routing number and checking account number �typically found on a personal check or bank statement�

If you are investing under Rule ����c� of Regulation D� your status as an Accredited Investor will also need to be verified and you will be

asked to provide documentation supporting your income� net worth� revenue� or net assets or a letter from a qualified advisor such as a

Registered Investment Advisor� Registered Broker Dealer� Lawyer� or CPA�

 

How much can I invest?

An investor is limited in the amount that he or she may invest in a Reg CF offering during any ���month period�

If either the annual income or the net worth of the investor is less than ��������� the investor is limited to the greater of ������ or

�% of the lesser of his or her annual income or net worth�

If the annual income and net worth of the investor are both greater than ��������� the investor is limited to ��% of the lesser of his

or her annual income or net worth� to a maximum of ���������

Separately� Thuzio has set a minimum investment amount of US �������

Accredited investors investing ������� or over do not have investment limits�

 

After My Investment

What is my ongoing relationship with the Issuer?

You are a partial owner of the company� you do own securities after all! But more importantly� companies which have raised money via

Regulation CF must file information with the SEC and post it on their websites on an annual basis� Receiving regular company updates is

important to keep shareholders educated and informed about the progress of the company and their investment� This annual report

includes information similar to a company’s initial Reg CF filing and key information that a company will want to share with its investors to

foster a dynamic and healthy relationship�

In certain circumstances a company may terminate its ongoing reporting requirement if�

�� The company becomes a fully�reporting registrant with the SEC

�� The company has filed at least one annual report� but has no more than ��� shareholders of record

�� The company has filed at least three annual reports� and has no more than ��� million in assets

�� The company or another party purchases or repurchases all the securities sold in reliance on Section ��a����

�� The company ceases to do business

However� regardless of whether a company has terminated its ongoing reporting requirement per SEC rules� SeedInvest works with all

companies on its platform to ensure that investors are provided quarterly updates� These quarterly reports will include information such

as� �i� quarterly net sales� �ii� quarterly change in cash and cash on hand� �iii� material updates on the business� �iv� fundraising updates

�any plans for next round� current round status� etc��� and �v� any notable press and news�
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How can I sell my securities in the future?

Currently there is no market or liquidity for these securities� Right now Thuzio does not plan to list these securities on a national exchange

or another secondary market� At some point Thuzio may choose to do so� but until then you should plan to hold your investment for a

significant period of time before a “liquidation event” occurs� A “liquidation event” is when Thuzio either lists their securities on an

exchange� is acquired� or goes bankrupt�

 

How do I keep track of this investment?

You can return to SeedInvest at any time to view your portfolio of investments and obtain a summary statement� If invested under

Regulation CF you may also receive periodic updates from the company about their business� in addition to monthly account statements�

 

Other General Questions

What is this page about?

This is Thuzio�s fundraising profile page� where you can find information that may be helpful for you to make an investment decision in

their company� The information on this page includes the company overview� team bios� and the risks and disclosures related to this

investment opportunity� If the company runs a side by side offering that includes an offering under Regulation CF� you may also find a copy

of the Thuzio�s Form C� The Form C includes important details about Thuzio�s fundraise that you should review before investing�

 

How can I �or the company� cancel my investment under Regulation CF?

For offerings made under Regulation CF� you may cancel your investment at any time up to �� hours before a closing occurs or an earlier

date set by the company� You will be sent a reminder notification approximately five days before the closing or set date giving you an

opportunity to cancel your investment if you had not already done so� Once a closing occurs� and if you have not canceled your

investment� you will receive an email notifying you that your securities have been issued� If you have already funded your investment� your

funds will be promptly refunded to you upon cancellation� To cancel your investment� you may go to your account�s portfolio page by

clicking your profile icon in the top right corner�

 

What if I change my mind about investing?

If you invest under any other offering type� you may cancel your investment at any time� for any reason until a closing occurs� You will

receive an email when the closing occurs and your securities have been issued� If you have already funded your investment and your funds

are in escrow� your funds will be promptly refunded to you upon cancellation� To cancel your investment� please go to your account�s

portfolio page by clicking your profile icon in the top right corner�
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EXHIBIT D 
Investor Deck 

  



WHERE SPORTS INSPIRE



This presentation contains offering m
aterials prepared solely by Thuzio, Inc. w

ithout the assistance of SI 
Securities, and not subject to FIN

R
A R

ule 2210. In addition, this presentation m
ay contain forw

ard-looking 
statem

ents and inform
ation relating to, am

ong other things, the com
pany, its business plan and strategy, and its 

industry. These statem
ents reflect m

anagem
ent’s current view

s w
ith respect to future events based inform

ation 
currently available and are subject to risks and uncertainties that could cause the com

pany’s actual results to 
differ m

aterially. Investors are cautioned not to place undue reliance on these forw
ard-looking statem

ents as 
they are m

eant for illustrative purposes and they do not represent guarantees of future results, levels of activity, 
perform

ance, or achievem
ents, all of w

hich cannot be m
ade. M

oreover, no person nor any other person or 
entity assum

es responsibility for the accuracy and com
pleteness of forw

ard-looking statem
ents, and is under no 

duty to update any such statem
ents to conform

 them
 to actual results.



Thuzio (thoo-zee-oh)
N

oun

●
A

 sports events & m
edia com

pany 

●
Live sports storytelling

●
H

om
e to a corporate m

em
bership com

m
unity



COMPANY BACKGROUND
●

Thuzio, Inc. w
as founded in 2013 by Tiki Barber (N

Y G
iants), M

ark G
erson (G

LG
), and Jared A

ugustine 
(Seam

less/G
rubH

ub), aim
ing to solve a problem

 recognized by Tiki: it w
as difficult for m

ost people to access 
professional athletes for engagem

ents. 

●
W

e built an online database of sports influencers, m
aking them

 accessible for live appearances and social 
m

edia activations. W
e raised funding for the business and over tim

e grew
 the database to include influencers 

from
 all genres. Today, w

e’re thrilled to say the original database business exists under the brand, “Julius ”,  a 
leading influencer m

arketing softw
are com

pany. 

●
A

long the journey, w
e started hosting events w

ith our business and athlete netw
orks, to show

 the pow
er of 

these interactions first-hand. W
e found the feedback to be overw

helm
ingly positive from

 all parties. W
e asked 

the question –
w

hat if you could buy a version of season tickets to access events w
ith professional athletes all 

year round? W
e decided this could be a very special and valuable concept, and in July of 2017, w

e spun-out the 
the event business as a stand-alone com

pany, carrying the original brand of “Thuzio ”. 



MARKET SIZE
SPORTS MARKET FOR NORTH AMERICA* 

$70B
*PW

C industry report



The early feedback from
 our events m

ade clear to us 
the problem

s w
e w

ere solving for participants…

●
Business professionals crave an intim

ate, unique, 
and sophisticated sports entertainm

ent setting for 
building key custom

er relationships
●

W
e w

atch and adm
ire athletes frequently, but hear 

from
 them

 through a filter, and very rarely engage 
them

 in a conversational setting
●

A
thletes, particularly retired ones, have incredible 

stories to share, w
ith real and valuable lessons that 

sim
ply don’t have a consistent channel today

●
Brands seek a safe and positive environm

ent to 
participate in sports 

THE PROBLEM(S) WE IDENTIFIED



A
 national event series, featuring live interview

 show
s 

w
ith athletes and sports influencers, w

rapped in a 
prem

ium
 and professional hospitality experience

●
Live

Sports Storytelling w
ith conversation focusing 

on the shared values of sports, life, and business

●
H

osted at private, upscale, and conveniently 
located event spaces

●
A

ccessible exclusively to a corporate m
em

bership 
com

m
unity and sponsors 

OUR SOLUTION



THUZIO
A SPORTS EVENTS & MEDIA PROPERTY



NATIONAL EVENT SERIES
(2019)

THUZIO

A
ugusta

A
tlanta

B
oston

C
harlotte

C
hicago

H
ouston

D
allas

Los A
ngeles

N
ashville

N
ew

 York

Philadelphia

W
ashington D

.C
.

12
M

ajor C
ities

Events

60+

M
arquee events 

at Super B
ow

l, 
N

B
A

 A
SW

, 
M

asters, N
FL 

D
raft, U

S O
pen



THUZIO

RECENT GUESTS



T
huzio

C
o-Founder, legendary 

N
ew

 Y
ork G

iants running back, 
and co-host of T

iki&
 T

ierney on 
C

B
S R

adio

TIKI BARBER

B
leacher R

eport personality and 
co-host of the Sim

m
s &

 Lefkoe
podcast

ADAM LEFKOE

P
ac-12 N

etw
ork analysis, Elite 11 

H
ost, and form

er U
SC

 Football 
assistant coach under P

ete 
C

arroll

YOGI ROTH

H
ost of N

B
A

 Inside 
Stuff and N

B
C

 T
V

 
personality

KRISTEN LEDLOWTHUZIO



●
W

eekday evenings
●

2-2.5 hrs
●

100-150 attendees
●

H
osted at upscale and conveniently 

located private event spaces 
●

Live interview
 show

●
M

eet n’ greet w
ith photo

●
Sponsored bar and food

●
M

em
bers-only access

EVENT FORMAT



MEDIA
EACH INTERVIEW SHOW IS RECORDED FOR VIDEO AND AUDIO DISTRIBUTION
Thuzio

ow
ns 100+ hours of com

pelling sports storytelling content w
ith m

ore being generated each m
onth –

this asset 
is today loosely shared w

ith event attendees, but has yet to be productized and distributed in a strategic w
ay

THEMATIC VIDEO SERIES
PODCAST

This im
age is m

eant for illustrative purposes as the C
om

pany is not officially affiliated w
ith Vsporto. 



39 y/o
Average Age

THE THUZIO AUDIENCE
MORE WSJ THAN ESPN…

THUZIO

Fem
ale

M
ale

Pow
erful D

ecision 
M

akers

C
-Suite Level
Executives

VPs

40%Annual Individual 
Incom

e

H
igh Spending Pow

er

$200,000
W

ell-connected &
 A

m
bitious

W
ith 500+ LinkedIn C

onnections

22%

25%
75%

71%

These statem
ents reflect m

anagem
ent’s current view

s and are high-level estim
ates. The C

om
pany conducted a review

 of their custom
ers and their LinkedIn profiles to pull these estim

ates together. These figures and facts are m
eant for 

illustrative purposes and do not represent guarantees of future results, levels of activity, perform
ance, or achievem

ents, all of w
hich cannot be m

ade.



ENGAGEDCOMMUNITY

The follow
ing individuals w

ere not com
pensated in exchange for their testim

onials. 
In addition, their testim

onials should not be construed as and/or considered investm
ent advice.



BUSINESS MODEL



1.
Enterprise sales team

s
2.

R
egional business ow

ners and 
producers

3.
Brands aim

ing to reach the affluent
and influential sports consum

er

The Thuzio
custom

er can be broadly 
described as som

eone w
ho buys 

prem
ium

 sports tickets

TARGET CUSTOMER

Full Video Located in the Profile G
allery 



SIMILAR TO PROFESSIONAL TEAMS 
AND EVENT PROPERTIES…

1.
Sell tickets

in the form
 of 

m
em

bership
2.

Sell sponsorship
for events and 

corresponding m
edia assets

3.
Sell custom

 event services
leveraging our unique expertise

HOW WE MONETIZE
200+ ACTIVE CORPORATE ACCOUNTS



MEMBERSHIP



SPONSORSHIP
Brand sponsors a 
com

bination of content, 
event branding, and 
hospitality, in the form

 of 
single and m

ulti-event 
partnerships

Investm
ent ranges from

 
$2,500 to $15,000 per event

These statem
ents reflect m

anagem
ent’s projected or m

odeled results and are m
eant for illustrative purposes. They do not represent guarantees of future results, levels of 

activity, perform
ance, or achievem

ents, all of w
hich cannot be m

ade. 



CUSTOM EVENT SERVICES
Thuzio

executes bespoke 
talent and event activations 
for our Corporate Account 
holders, leveraging our 
preferred netw

orks of talent 
and venues to provide a 
prem

ier experience w
ith 

very com
petitive pricing

Event Services activations 
average $15,000 per event 
and 30%

 gross m
argins

These statem
ents reflect m

anagem
ent’s projected or m

odeled results and are m
eant for illustrative purposes. They do not represent guarantees of future results, levels of 

activity, perform
ance, or achievem

ents, all of w
hich cannot be m

ade. The follow
ing individuals w

ere not com
pensated in exchange for their testim

onials. In addition, their 
testim

onials should not be construed as and/or considered investm
ent advice.



●
W

e com
pete w

ith the team
s, leagues, and other sports properties 

for sports entertainm
ent and m

arketing spend
●

W
e believe as long as the clients of our m

em
bers w

ish to m
eet 

the athletes they adm
ire, w

e have a w
inning product

●
A

s w
e continue to scale our physical and digital audience, Thuzio

w
ill offer a unique and integrated solution for brands seeking to 

reach the affluent and influential sports fan
●

Even at our early stage, w
e believe w

e have established strong 
and difficult-to-replicate talent and venue netw

orks, putting 
potential copy-cats at a severe disadvantage 

COMPETITION

HAS NO
DIRECT
it is unique in format 
and value 

We Believe

This slide represents m
anagem

ent opinion and is m
eant for illustrative 

purposes. It does not represent the scope of com
petition in the m

arketplace, 
nor does it represent guarantees of future results, levels of activity, 
perform

ance, or achievem
ents



BUSINESS SNAPSHOT
2018 REVENUE

$2.67M
2018 was our first full year of 
independent business operations –
event count and revenue for 2019 is 
planned for a similar outcome while 
we focus on improving margin 

Gross margins exceeding plan, up 
~20 basis points YoY for the period 
of Jan-May 2019

8 person team based in NYC

200+
Corporate customers, including 7 top U.S. 
banks, 6 top U.S. consulting firms, and 4 top 
B2B SaaS companies

80k+
Opt-in email/social audience of 
affluent and influential sports fans

Network of preferred talent 
relationships

Growing library of 
100+ HOURS

of video/audio 
content

Network of preferred venue 
partners

Aspirational and premium brand

2019 YTD 
GROSS MARGIN

40%
+

70%
Percentage of total contract value 
from repeat customers for the 
period of Jan-May 2019

These statem
ents have not been audited and reflect m

anagem
ent’s current view

s based inform
ation currently available and are subject to risks and uncertainties that could cause the com

pany’s actual results to differ m
aterially. 

They are m
eant for illustrative purposes and they do not represent guarantees of future results, levels of activity, perform

ance, or achievem
ents, all of w

hich cannot be m
ade.



FOCUS ON PROFITABILITY
Our key m

etric is G
ross 

Profits per M
em

ber 
Event (this m

etric strips 
out unused ticket 
forfeiture revenue and 
custom

 events)

M
argin im

provem
ent 

driven by 105%
 increase 

in sponsor rev per event 
and 22%

 decrease in 
COG

S per event YOY

2019
YTD

Past perform
ance m

ay not be indicative of future results, and there can be no assurance that the future perform
ance of any specific project, deploym

ent, or use of the product w
ill be equal to any 

corresponding indicated historical perform
ance level(s). These statem

ents have not been audited and reflect m
anagem

ent’s currentview
s based inform

ation currently available and are subject to 
risks and uncertainties that could cause the com

pany’s actual results to differ m
aterially. They are m

eant for illustrative purposes and they do not represent guarantees of future results, levels of 
activity, perform

ance, or achievem
ents, all of w

hich cannot be m
ade.



OUR PLAN TO WIN



THUZIOIS 
SEEKING TO 
GROW TO 
$20M+REV AND 
$5M+ EBITDA BY 
2022

2019
$2.75M

 rev

-$.85M
 ebitda

8 U
S m

arkets

60 events / year

$30K
 rev / event

40%
 gross m

argin

2022
$23M

 rev

$6M
 ebitda

20 m
arkets

200 events / year

$100K
 rev / event

50%
 gross m

argin

These statem
ents reflect m

anagem
ent’s current view

s based on inform
ation currently available and are subject to risks and uncertainties that could cause the com

pany’s actual results to differ 
m

aterially. Investors are cautioned not to place undue reliance on these forw
ard-looking statem

ents as they are m
eant for illustrative purposes and they do not represent guarantees of future results, 

levels of activity, perform
ance, or achievem

ents, all of w
hich cannot be m

ade. M
oreover, no person nor any other person or entity assum

es responsibility for the accuracy and com
pleteness of 

forw
ard-looking statem

ents, and is under no duty to update any such statem
ents to conform

 them
 to actual results.



USE OF FUNDS

Establish Thuzio
as a the leader in Live Sports 

Storytelling as a regular source of inspirational 
sports content for a grow

ing live and digital 
audience (anticipating 2 new

 heads in H
2 ‘19)

I -NEW MARKETS
Building the sales, m

arketing, and operations engine 
necessary to expand from

 8 to 20 m
arkets, 60 to 

200 events annually, and 200 to 1000 custom
ers 

(anticipating 4 new
 heads in H

2 ’19)

WE PLAN TO 
ACCOMPLISH 
THIS GROWTH
BY INVESTING IN 
TWO AREAS

II -CONTENT

This slide reflects m
anagem

ent’s current view
s w

ith respect to future events based on 
inform

ation currently available and is subject to risks and uncertainties. This slide is m
eant 

for illustrative purposes and does not represent guarantees of future results, levels of 
activity, perform

ance, or achievem
ents.



MARKET EXPANSION INVESTMENT
Adding more Thuziocities*

2019
1.

N
ew

 York
2.

Philadelphia
3.

C
hicago

4.
Los A

ngeles
5.

Boston*
6.

H
ouston*

7.
W

ashington D
C

*
8.

D
allas*

*Launched in 2019

2020 add
9. A

tlanta 
10. M

iam
i

11. Las Vegas
12. San Francisco 

2021 add
13. M

inneapolis
14. Phoenix
15. Indianapolis
16. Seattle
17. D

enver
18. C

harlotte
19. Toronto
20. London 

*Thuzio
cities are cities that consistently hold Thuzio

events. The Com
pany is currently at 8 consistent Thuzio

cities, but have held events in 12 cities total so far. This slide reflects m
anagem

ent’s current view
s w

ith respect to 
future events based on inform

ation currently available and is subject to risks and uncertainties. This slide is m
eant for 

illustrative purposes and does not represent guarantees of future results, levels of activity, perform
ance, or achievem

ents.



CONTENT INVESTMENT
An investment in our content capabilities is an investment in our 
marketing, and improves our value to sponsors

Thuzio
aim

s to be the leader in 
Live Sports Storytelling and an 

alw
ays-on publisher of 

inspirational sports content

W
e are already sitting on

100+ hours 
of unreleased interview

 
video/audio content, and 

producing additional hours 
m

onthly

W
e plan to editorialize our 

events and the sports w
orld 

generally via our lens of 
shared values of sports, life, 

and business

We aim to launch several video series and a podcast with 
existing interviews from marquee distribution partners

This slide reflects m
anagem

ent’s current view
s w

ith respect to future events based on 
inform

ation currently available and is subject to risks and uncertainties. This slide is m
eant 

for illustrative purposes and does not represent guarantees of future results, levels of 
activity, perform

ance, or achievem
ents.



PATH TO DESIRED
EVENT PERFORMANCE

TICKETS
$20,000

SPONSORSHIP
$10,000

TOTAL REVENUE
$30,000

40%
 MARGIN

GROSS PROFIT
$50,000

TICKETS
$50,000

SPONSORSHIP
$50,000

50%
 MARGIN

GROSS PROFIT
$12,000

TOTAL REVENUE
$100,000

2019
2022

These statem
ents reflect m

anagem
ent’s projected or m

odeled results and are m
eant for illustrative purposes. They do not represent guarantees of future results, levels of activity, perform

ance, or 
achievem

ents, all of w
hich cannot be m

ade.



GROW TICKET REVENUE PER EVENT

100 TICKETS * $200 
PER TICKET = 

$20,000

200 TICKETS * $250 
PER TICKET = 

$50,000

This level of ticket 
revenue per event is 
achieved w

ith 40 
regional m

em
bers in 

each m
arket and 200 

enterprise m
em

bers  

W
hich essentially 

requires us to 10x our 
custom

er base today

2019

2022

These statem
ents reflect m

anagem
ent’s projected or m

odeled results and are m
eant for illustrative purposes. They do not represent guarantees of future results, levels of activity, perform

ance, or 
achievem

ents, all of w
hich cannot be m

ade.



GROW SPONSOR VALUE
GROWING FROM $10KTO $50KIN SPONSOR BRAND REVENUE PER EVENT

•
Video series, podcast, editorial

•
Supports Thuzio’s

brand

•
C

reates inventory / 
capabilities required for 
national brand partners 

•
C

ontent focus w
ith support of 

our em
ail list and social channels 

w
ill grow

 our o&o

•
Build netw

ork of distribution 
partners for our content such as 
N

BC
 Sports, Forbes, and TPT

•
Form

alize netw
ork of rew

ards, 
m

em
bership, and business 

groups

•
M

im
ic league and team

 
approach to integrated 
advertising opportunities 
com

bining m
edia, event, and 

hospitality assets

•
Innovate to create new

 m
edia 

and event inventory enabling 
m

ore slots for national and 
regional brands

BECOME A RECOGNIZED 
PUBLISHER OF 

INSPIRATIONAL SPORTS 
CONTENT

I
II

GROW OUR DIGITAL 
AUDIENCE OF AFFLUENT AND 
INFLUENTIAL SPORTS FANS

III
BUILD MERCHANDISING AND 

SALES CAPABILITIES FOR 
NATIONAL BRANDS

These statem
ents reflect m

anagem
ent’s projected or m

odeled results and are m
eant for illustrative purposes. They do not represent guarantees of future results, levels of activity, perform

ance, or 
achievem

ents, all of w
hich cannot be m

ade.



TEAM



FOUNDERS

MARK GERSON 
(Co-Chairman)

TIKI BARBER 
(Co-Chairman)

•
Form

er N
Y G

iant and 3x Pro-Bow
ler

•
H

ost of nationally syndicated show
 

for C
BS Sports Radio

•
C

o-founder of Thuzio, and Julius
•

Execute at G
rove G

roup M
anagem

ent
•

Broadw
ay perform

er

•
C

hairm
an of U

nited H
atzalah

•
C

hairm
an of the African M

ission 
H

ealthcare Foundation
•

C
hairm

an of U
nited Rescue

•
C

o-founder of G
LG

, Julius, Voray, and 
Thuzio

•
C

o-founder of Thuzio, and Julius
•

Previously part of founding executive 
team

 at Seam
less/G

rubH
ub

•
Previously part of founding executive 
team

 at G
roup C

om
m

erce

JARED AUGUSTINE 
(CEO)



TEAM
TIKI BARBER 
(Board Mmber)

Executive
Jared A

ugustine, C
o-Founder and C

hief Executive O
fficer

Sales and Account Management
N

icholas Spike, Senior Vice President of Sales
Patrick R

yan, Vice President of Sales
A

ndrew
 Puzyk, D

irector of Business D
evelopm

ent
C

aroline M
orano, A

ccount M
anager

Programming and Event Operations
A

ndrew
 Tom

asini, Program
 D

irector
A

lexis Terrizzi, D
irector of O

perations
R

yan M
cK

enna, D
irector of Talent Partnerships

Marketing: A
gency

Finance/Human Resources: O
utsourced

THE



THANK YOU
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EXHIBIT E 
Video Transcript 

      



Exhibit E: Thuzio Video Transcripts 
 
Thuzio Investor Video  
 
Jared Augustine:  
Thuzio is a sports, events, and media company that produces an events series that features live sports 
storytelling from iconic sports personalities for an exclusive corporate membership community. 
 
Tiki Barber:  
I met Mark Gerson, who interestingly his brother I went to college with, because I was looking for 
something to do after my playing career. We basically found a way through a tech platform to let a 
community engage with athletes directly. 
 
Jared Augustine:  
We’re thrilled to say that that business evolved to include not just sports, but really all genres of 
influencers and now carries the brand Julius as a leading influencer marketing software platform. And 
along the way we started hosting some events. Those events pulled from the athlete community, from 
Tiki’s network, it pulled from the business community, from Mark’s network and my network… and so 
in July 2017 we spun out that event business carrying the original brand of Thuzio.  
 
We produce this national event series…we’ll do about 60 events across 8 US cities including activations 
at the Superbowl, at NBA all-star weekend, at Masters, at NFL draft. 
 
Tiki Barber:  
I think why it’s so exciting is that we know that athletes are famous in the markets that they played in or 
grew up in…and we’re tapping into fandom in a way that’s transcending just watching your favorite star 
on television. You grew up with these athletes, these entertainers and you know their stories because you 
lived it with them and now you’re getting to interact with them.  
 
Jared Augustine: 
If you talk to our membership community, what they’ll you they love about Thuzio are really 3 main 
things: One, we provide a unique experience that you can’t find anywhere else. Live sports storytelling 
with these amazing athletes. Two, it’s easy. We host our events on weekday evenings. They’re generally 
2-2.5 hours, they’re at locations that are right next to where you work. And then three, it’s cost effective. 
Our pricing is competitive with every premium sports entertainment product on the market – from suites 
to the premium seats at stadiums and arenas, and it’s all inclusive purchase, so really easy to budget 
around.  
 
Tiki Barber:  
I think one of the benefits of having the level of talent that we have in the guest of honor, as well as the 
corporate partners, our members in the room, is that our sponsors realize they are getting a highly 
qualified audience onto their product.  
 
Jared Augustine: 
In the past twelve months, we’ve had retired legends like Marshall Faulk, and Wade Boggs, and Dr. J, 
and Allen Iverson, and Christie Rampone…some up-and-coming stars as well… we have Mitch Trubisky 
and Zach Ertz and it’s really just wrapped around this premium professional hospitality experience.  
 
When I learned about SeedInvest, I really quickly became convinced that it was a perfect fundraising 
platform for Thuzio. With SeedInvest, we’re able to establish what we hope will be an army of 
ambassadors that are not only invested in the company, but also are able to take advantage of our product 



across all of our new cities and it also opens up a really streamlined way for our athletes network to 
participate in our round. So we’re super excited about it and we hope that you’ll join us on this journey.  
 
 
Thuzio – Live and Unfiltered.  
 
Daymond John: 
Being in front of a Thuzio crowd…why is it beneficial? You have a bunch of like-minded people all in 
different sectors of the market. They’re also people who want to move ahead and they want to understand 
how the world is changing, how they can encompass that, what they’re doing and yet keep the 
fundamentals of business. 
 
On Screen: 
Picture your most important clients. What are they passionate about? Sports  
 
Allen Iverson:  
Somebody gave you a hundred million dollars…I mean…you gonna have a gripe with them? 
 
On Screen: 
Business 
 
Daymond John:  
I didn’t go to college, so now all these kids that I thought were dumb in school…I’m serving them shrimp 
at a Red Lobster and I’m embarrassed 
 
On Screen: 
Entertainment  
 
Ezra Edelman:  
People think of the trial as this transformational moment in terms of media and the 24-hour news cycle.  
On Screen: 
What was your last shared experience with them?  
 
Scott MacGregor: 
You take clients, you take my employees, all kinds of different people to events and every single one is 
blown away by the experience.  
 
Rodney Williams: 
Thuzio provides an opportunity to really interface with people who been, in some cases, childhood idols.  
 
Rocco Scanniello: 
Anybody can buy my clients a steak and a nice bottle of wine and quite frankly, two days later, they’re 
not going to remember. If I’m going to spend my time and my money entertaining, I really want it to be 
memorable.  
 
On Screen: 
Grab their attention.  
 
Jared Augustine: 
Thuzio is really on the forefront of supporting a live, in person experience and a platform to do that with 
consistency and excellence.  



 
On Screen:  
Share experiences they’ll never forget. Join the thousands of business influencers who use Thuzio.  
 
 
Thuzio Partnership Promo 
 
Roger Williams: 
When we first got the Thuzio presentation, we thought: wow is this too good to be true? I mean they got 
this great corporate audience; they got these great athletes…very intimate, almost bespoke events, which 
really match up well with our brand.  
 
On Screen: 
Unlike any other experience. Exclusive content. 
 
Jared Augustine: 
What I don’t think they appreciate until they start working with us is the sense of community that the 
members and their guests have with each other in the room every day and night.  
 
On Screen: 
Sports. Business  
 
Roger Williams:  
Being in a crowd of kindred spirits, of other people who are really interested in hearing what’s being said 
and are kind of interesting in and among themselves makes Thuzio pretty unique.   
 
On Screen: 
Business influencer fueled environment  
 
Leslie Short: 
Working with Thuzio and partnering with them brings extreme value to Blueprint and Co. We really have 
the same community base, membership base. It’s executives. It’s established executives. It goes hand in 
hand. It’s an easy partnership, let’s put it that way.  
 
On Screen: 
Micro-events at scale 
 
Roger Williams: 
The opportunity is really to introduce those brands to an audience in a way in which they can fully 
appreciate it. It’s really anchored in meaningful experiences. And Thuzio provides those sorts of 
experiences.  
 
 
Thuzio | Big Game Part in Atlanta 
 
Kandiss Lewis: 
Hi I’m Kandiss and welcome to Thuzio big game party weekend here at Sweet Water Brewery Company. 
Let’s go inside and see what’s going on. 
 
Jared Augustine: 



We’ll have representation from over 400 of our corporate partners here, hanging out tonight and we’re 
looking forward to a great interview with Adrian Peterson and David Johnson.  
 
Adam Lefkoe: 
Is Tom Brady the greatest quarterback of all time? 
 
David Johnson:  
You can’t argue against it. No matter what you say… you got rings, you got wins, most money as a 
quarterback. 
 
Adrian Peterson:  
He’s magical man. Watching that, that overtime drive, like, you knew once they got the ball it was over.  
 
Adam Lefkoe: 
In a few years, whenever you call it quits and you get that phone call and they say, we got a gold jacket 
with your name on it… what is that going to mean to you, your family, your legacy…what is that going to 
mean to you?  
 
Adrian Peterson:  
It’s going to mean a lot. You know, we’re not just think about my life in general… that’s what I’ve 
always dreamed about…is being one of the greatest that ever played—the greatest that played—being 
inducted to the hall of fame…I can’t really explain the feeling, but I know it’s going to be magical.  
 
Adam Lefkoe: 
Toughest defendant you’ve ever had to face in the hole.  
 
Adrian Peterson:  
Ray Lewis. It was third and goal and we ran an inside zone plays to the left…so I remember getting the 
ball and our hole was wide open. So I remember I started with my shoulders low and then I came up a 
little bit, because I was getting ready to kind of hot step because it seemed like it was so easy and I’m 
very slow so I was gonna get there. And out of the blue, bam, I just got hit so hard and I landed, I stopped 
immediately and landed on my side – like that. I was like oh my god what just happened? I got up. It was 
Ray Lewis.  He was like, you better keep those shoulders down youngster. Next time I will.  
 
Adam Lefkoe: 
So he hit ya and gave you a lesson right afterwards?  
 
David Johnson:  
He’s the only player that has hit me and stopped me in my tracks like that.  
 
 
Phil Simms, Live and Unfiltered.  
 
Announcer: 
Please give it up for our cofounder and moderator, the great Tiki Barber.  
 
Tiki Barber: 
Welcome everybody to our Thuzio Executive Club event…with Phil Simms.  
 
Phil Simms:  
Hey! 



 
On Screen: 
On Lawrence Taylor 
 
Tiki Barber:  
How was he as a teammate?  
Phil Simms: 
He was great. He got away with anything he wanted, just about. He comes onto a meeting in Dallas and 
he has his jacket over his hands. I say, “what’s going on man? You’re acting strange.” He goes, “you 
won’t believe it” and I said, “Oh I’ll believe it, don’t worry.” So he rolls his coat down, he has handcuffs 
on.  
 
On Screen:  
On OJ Anderson  
 
Phil Simms: 
OJ Anderson gave me the greatest compliment I’ve ever got. Me, him, and Eli are sitting on something 
like this one day, and someone days, “Hey OJ, when you got in a huddle, did you ever suggest a paly to 
Phil?” And OJ goes, “what? Are you kidding? Blondie? If you said one work in a huddle, he’d knock you 
out!”  
 
On Screen:  
On Bill Parcells  
 
Phil Simms: 
I was the subject of getting by butt chewed out as much or more than anybody on the team, but it never 
offended me, never. Because the great thing about Bill, you could chew him out back. I would say 
something really vile back to him. And we would go, “you’d like to hit me, wouldn’t you Simms? Do you 
wanna hit me? You just like my daughter, you like my daughter Simms.” I just said, “what? Is she an 
asshole too?” I tell you. He got so mad, I said ‘Oh, wow, I really did cross the line.” He didn’t talk to me 
for 3 weeks. And they were the greatest three weeks of my career.  
 
Tiki Barber:  
One of the greatest ever, Phil Simms.  
 
Phil Simms: 
Thank you very much.  
 
Guest 1: 
It was a great show. Both were very entertaining, dynamic. I have to say my favorite story was that about 
Lawrence Taylor.   
 
Guest 2:  
It’s such a unique venue, unique events. Anytime you bring L.T. into the mix, it’s gonna be a fun story.   
 
 
Jim Brown, Live & Unfiltered. 
 
Announcer: 
Ladies and gentlemen. Welcome to Thuzio, with the great Jim Brown.  
 



Yogi Roth: 
When you become a professional, you go to the Cleveland Browns, and you become rookie of the year. 
You win the MVP as a rookie. You lead the league in rushing as a rookie. Did you expect that? Was that 
just kind of old hat for you?  
 
Jim Brown: 
Heck no. I worked my butt off! I worked day and night. I am a driven person and athletics was going to 
be my way out. You know, you’ve got to remember that back in those days…there was racism, there was 
discrimination. The playing field wasn’t equal. I’m not complaining about that, I’m just telling you about 
the realities of it.  
 
Yogi Roth: 
You find your way to Syracuse. You almost left though. You said, “you know what? I’m going to leave 
college.” When things got hard for you at Syracuse, why did you decide to stick in?  
 
Jim Brown:  
It wasn’t a matter of just things getting hard. You’ve got to remember in this country, you know, we’ve 
come a long ways, and I was a little Afro-American youngster. My coach Stranahan was a wonderful 
human being. But there were other individuals that made it very difficult for me and it was not in the right 
way. It was not to motivate me or to inspire me. It was just to discourage me. In a moment of weakness, I 
decided I would leave. And the superintendent of my high school took to time to fly up to Syracuse, 
called me down to a hotel downtown, and gave me a lecture about giving up, and never giving up. And 
that lecture motivated me to do exactly what he said, and I did not leave. And it was the greatest thing that 
ever happened in my life, I would imagine.  
 
 
Jared Goff, Live & Unfiltered.  
 
Announcer: 
As you can tell it’s a packed house. Everyone’s very excited for the Rams to be back in L.A. It’s going to 
be an awesome season. Yogi Roth. Jared Goff. Let’s go.  
 
Yogi Roth:  
Curious if you can paint a picture of your mind when all of a sudden, your name gets called at the NFL 
draft and you’re walking across the stage.  
 
Jared Goff: 
Yeah, I don’t…I blacked out. I don’t remember much of it. I remember getting the phone call from the 
Rams and I don’t remember anything I said to Roger Goodell. Or what he said to me. I’m sure he said, 
“Congrats” and I said, “Thank you” and that’s pretty much it.  
 
Yogi Roth:  
When we all think of quarterbacks, we think generally as the ones with all the command. What’s your 
style in that meeting room? My style if more of a confident, lead by example, and let everyone follow me. 
I’ll lead the way, but I don’t feel like I need to yell at people.  
 
Yogi Roth:  
How do you, knowing what people say and hearing it, because now it’s a different era and you can get an 
alert. If you choose to look at alerts, and know what people are saying about you.  
 
Jared Goff: 



I’ve had no notifications on my phone.  
 
Yogi Roth: 
Smart man. On a serious note, training camp is about to start and the standard’s different. Do you feel 
that? Does the team feel that? Does it change how you approach a season, a training camp?  
 
Jared Goff: 
I don’t think it changes our approach at all. But I think our level of satisfaction with things as far as the 
way we practice and the way we do things daily will turn up a little bit.  
 
Yogi Roth:  
Curious what you stand for and what you want for people to know about what Jared stands for.  
 
Jared Goff: 
I hope you don’t remember me as a football player. I hope you know me as a good dude and whatever 
short interaction with me was nice and respectful. I’ll play football for however long and then that will be 
over, and I’ll have to figure out something else to do.  
 
Yogi Roth: Jared, thanks for joining us.  
 
Jared Goff:  
Yeah, thank you guys.  
 


